


or 
ch 


\N 


per 


or- 


the 
the 
5 at 
cey 


are 
the 
t., 





OB 


ary 
re, 
lis- 


glas 
lor. 
her, 





Index to Advertisements 102-103 









NORTHWESTERN 


o 


ESTABUSHED 1873. (JAN. | iso 


JUN 24 1922 


COPYRIGHT 1922 BY AMERICAN LUMBERMAN 


Table of Contents, Page 31 


Office of Publication, Manhattan Building, Chicago, Ill. 
Entered as second-class matter January 27, 1899, at the Postoffice at Chicago, Illinois, under Act of March 3, 1879. 








PUBLISHED WEEKLY 
WHOLE NUMBER 2458 


CHICAGO, JUNE 24, 1922 


SINGLE COPY 25 CENTS 
FOUR DOLLARS A YEAR 








Wise Self-Government and High Public Service Are Necessary" 


[By William A. Durgin] 


These are pregnant days for lumbermen! The recent discussions of 
your various groups with the National Lumber Manufacturers’ Associa- 
tion at the Department of Commerce may be regarded as the first step 
in a movement which, we hope, will coérdinate all parts of the great 
lumber industry in the development of essential unity in standards of 
service, of product and of business ethics. While these discussions were 
essentially preliminary in character, the interest shown by produeers,. 
distributers and users, and the almost unanimous determination to go 
forward in straightening out the tangle of grades, names, sizes and 
inspection rules which now exist, give 
most encouraging promise of the prompt 
formulation and adoption of genuine cor- 
rectives. 

Any one of these specific measures 
toward simplification or standardization” 
may well prove of great import, but the 
underlying basis—the development of 
wise self-government under the inspira- 
tion of the industry’s own leaders—is of 
far greater importance. The real ques- 
tion, we .think, is whether the lumber 
group can thus make effective the wisdom 
and vision which some of its leaders 
possess in determining a_ farsighted 
policy of high public service and of 
fundamentally sound practice, or whether 
the lumber industry and other great in- 
dustries will permit the blindness of im- 
mediate self-interest and of clique jeal- 
ousies so to dominate that the great con- 
suming public must, in self-defense, in- 
sist upon Federal regulation as the only 
possible corrective to the inevitable in- 
iquities of an utterly selfish program. 





Sound Self-Government Fundamental 


This matter of sound self-government, 
as repeatedly emphasized by Secretary 
Hoover, is fundamental to every great 
industry, but it is of especial signifi- 
cance to lumbermen. 

For many years our people have realized 
the almost public utility nature of your 
business, founded as it is upon control 
of one of the great elements of national 
wealth. Recently, instances of mal- 
practice have focused public attention on the industry with telling con- 
centration, and while these dishonesties have been limited to very few, 
the entire group is in some measure hampered by suspicion. 

Certainly no time could be imagined more favorable for the develop- 
ment of a new breadth and unity among all branches of lumber. Secre- 
tary Hoover has suggested, as you know, a most promising means to 
this end—the establishment by your industry of a national inspection 
bureau supported prorata by the several associations, and available to 
every citizen upon payment of appropriate fees. His thought is not 
that the inspection of the national bureau shall supersede present services 
of grading, sizing and inspection, but that the new organization, shall 
coérdinate these services and gradually develop any necessary modifica- 
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Assistant Secretary Department of Commerce 


tions of sectional practice required to give greatest stability to the 
lumber business and greatest ability to the lumber user. 

Let me emphasize, again, that there is in the secretary’s proposal no 
implication of the necessary substitution of a new service for services 
already functioning properly; rather, his proposal is the codrdination 
of present services under a representative national organization which 
can aid in the broadest and most constructive development of the lumber 
resources of America. 

This proposal the Department of Commerce feels to be basic. Without 
a definite correlation of all lumber in- 
spection, it is almost impossible to con- 
ceive the proper protection of the con- 
sumer and such proper development of 
producers’ interrelations as shall meet 
present criticisms and build stably for 
the future. 


Practical Program can be Worked Out 


We confidently expect the broad 
visioned men in the subgroups of lumber 
to lead in working out a practical pro- 
gram for such national service. True, we 
are told that there are certain natural 
divisions in lumber which make it im- 
possible for any true unification of the 
entire field. It is stated by some repre- 
sentatives of hardwood interests that no 
similarities whatever exist in softwood 
and hardwood; that nothing in the way 
of practices applying to one can possibly 
apply to the other. As against this 
we are told by other representatives of 
hardwood and by the best technical men 
that all wood is essentially similar and 
that, while many modifications of rules 
and procedure applying to specific uses 
must be recognized, the great funda- 
mental basis of grades, inspection and 
nomenclature can well be identical for all 
lumber products. 

In such question the Department of 
Commerce must await the recommenda- 
tion of the industry itself. If hardwood 
and softwood producers insist upon ex- 
istence as separate industries, with all 
the weakening of self-government, with 
all the misunderstandings and limitations which must inevitably follow, 
the Department of Commerce must accept that decision, much as we 
shall regret it. Our only function in lumber, as in all industries, is to 
support the best thought of the allied groups when those groups shall 
unite in unanimous action. 

It appears most difficult to obtain realization that this is our true 
function. Following last month’s discussions we have been in receipt 
of great numbers of letters and telegrams, particularly from hardwood 
interests, stating that this group or that group does not properly repre- 
sent hardwood; that this group or that group now has perfect inspection, 
perfect grading, perfection indeed in every detail of practice, and that 
any one dissenting from such 100 percent performance is an insurgent- 
revolutionary unworthy of hearing. These letters and telegrams show 
much fundamental misconception of the purpose of the department! We 
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How Would You Run Your Community ? 


F THE POWER OF SHAPING the future of your community 

lay in your hands, what would you do? 

Suppose you are a retailer of lumber with a probable twenty- 
five years of active business life ahead of you. You want to make 
money and to get a reasonable satisfaction out of life. Suppose 
you have the power to direct the actions of the people in your 
community. How will you use this power? 

You would increase the sale of lumber. Of course. But how? 
Remember the twenty-five years that lie ahead and the fact that 
what happens this year will affect future sales. Lumber must be 
paid for. In fact it must finally pay for itself. It must be used in 
building houses and barns that will directly or indirectly increase 
earnings to the point of yielding a reasonable interest on the 
investment and of accumulating a sinking fund to discharge. the 
principal. Otherwise your power to compel the purchase of lumber 
will destroy itself. If every purchase nets the customer a loss 
the time will come when he has nothing left with which to buy. 

So your power runs immediately into a condition. The lumber 
you sell must be used in erecting buildings that the owner or 
renter can use efficiently. At this point appears the matter of 


knowledge. The building must be designed to fit a good purpose, 
and the user must know how to utilize its possibilities. 

But knowledge is not enough. Your customer may know in a 
general way that he needs better buildings and that he could use 
them profitably and yet not take the trouble to erect them. If you 
are to accomplish your purpose you can not be content with less 
than your customer’s success. Buildings are but tools in his hands. 
To his knowledge and to his tools must be added the energy and 
industry which are always necessary elements of success. And to 
knowledge and industry must be added a certain honesty; for 
otherwise one man will receive less than he earns and another 
will receive more. If there is not a just distribution of the fruits 
of labor, why should one work? A defrauded man always asks 
this question, and the continued success of a community often 
depends upon the answer he makes. 

It is apparent that the matter is becoming involved. The articula- 
tion of community interests is so close, and the lines of radiation 
from a common center are so numerous that exercising an arbi- 
trary power would require infinitely more labor, knowledge and 
worry than is involved in sound merchandising along proved lines. 
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And it is not likely that earnings in the first case would be as 
large as in the second. The man who wishes for arbitrary power 
in business relations usually entertains a lazy desire to escape from 
labor and responsibility while enjoying their fruits. If he could 
gain his foolish wish he would probably find the desired conditions 
almost exactly reversed. Sound merchandising offers to him a 
much more desirable gift and one that costs much less than his 
arbitrary power would cost, even if the latter were available. 





Advertising Sound Finance 


HE WILDCAT PROMOTER flourished during the flush times 
before the recent depression. He made way with millions and 
even billions of dollars, the lack of which a little later plunged 

scores of communities into grave peril. The success of the stranger 
with unknown stocks for sale doubtless was part of the fever of the 
times; of the reckless confidence that the world had entered a 
period of easy wealth for every man with the courage to take a 
chance. 

Much of the money lost in wildcat stocks was needed by the deluded 
investors in their own businesses, and the reason they bought the 
stocks was that they believed these trick investments would bring 
a bigger return than their farms or stores would do. So when the 
pinch came, hundreds of undercapitalized or poorly equipped busi- 
nesses had to fight for their lives. Many a farmer faces a long 
period of slow recuperation because of the fact that at a critical 
time he did not have the thousand dollars he sunk in a dry oil well. 

The tricky promoter is still with us, tho he operates a little more 
cautiously than he did two or three years ago. He is not draining 
off so much money as he did, but sooner or later his time of harvest 
may come again. Most of his victims could be saved by a little 
common sense information about the real significance of financing 
their own businesses. A number of retailers are making the 
necessary efforts thru their advertising to educate their customers 
regarding the wisdom of expanding their own businesses and. the 
danger of sending their money out of the community into projects 
about which they can know little. The example of these retailers 
is worthy of commendation and imitation. 


Flood Control a Federal Function 


ERIODICAL FLOODS of the Mississippi and Ohio rivers and 
the resultant breaking of levees and destruction of property 
have so long been a subject of discussion that a large part 

of the public accepts them as matters of course, mere freaks of 
nature beyond the control of man, and therefore to be deemed 
a misfortune for those who are so unwise as to live on lands subject 
to the rivers’ whims. 

More thoughtful consideration of the matter, however, shows 
that the floods and damage along the lower Mississippi are due 
in large measure to conditions brought about by the hand of 
man on the upper reaches of that river and its tributaries. 

River floods have been so often attributed to removal of the 
forests that small consideration is generally given to other causes. 
Even tho it is known that extremely destructive floods occurred 
while the trees still covered lands that now are denuded, many 
persons think removal of the timber is the sole cause of floods of 
more recent years, 

Without seeming to minimize deforestation as a factor in causing 
floods, it is well enough to recall that land drainage also has worked 
to the same end. Thruout the Mississippi Valley there originally 
existed thousands of ponds, sloughs and swamps, where now are 
millions of acres of the finest farm lands under cultivation. Per- 
sons even of middle age can remember of skating in winter and 
hunting water fowl in spring over vast areas that now each year 
are worked over with plow, harrow and harvester. 

Whereas, a quarter century ago it was an unusual quarter sec- 
tion that did not have several acres of slough that was never plowed 
and whose only products were flag and bulrushes, with, it may be, 
a little “wild” hay around the edges, now such a pond is deemed 
a waste and a discredit to the land owner. 

Draining of vast areas of swamps was encouraged by legisla- 
tion authorizing the organization of drainage districts, heavy assess- 
ment of wet lands and the building of great systems of mains 
and laterals, miles in length and of the width and depth of canals. 
Draining is still going on, for the thrifty farmer soon learns 
that tile underdraining warms the soil, enables him to work it 
early in the spring and late in the fall and immediately after 
rains. 

All this draining has been done in furtherance of agriculture, 
and it has contributed as much as almost any factor that could 
be named to make the upper Mississippi Valley the “garden spot 
of the world.” But it has made a large contribution also to the 





destructive floods that devastate equally rich lands along the lower 
Mississippi and its tributaries. 

In the spring and after every heavy downpour thruout the year 
vast basins formerly occupied by numerous ponds and swamps 
that served as great reservoirs to receive and hold the water for 
months, now begin instantly to send it via the open canals and thru 
the underground drains to the nearest brook, thence to creeks and 
larger streams and finally to the Father of Waters itself to be 
carried to the sea. In short, much of the rainfall that the Great 
River was allowed a full twelve months to carry away, now must 
be received and disposed of almost as soon as it reaches the 
earth. 

All this is as it should be, because it has meant the natural and 
necessary development of rich farm lands needed for a growing 
population. But it entails upon those who most directly benefited 
a responsibility for floods in the valley below and a consequent 
duty to contribute to their prevention. The upper Mississippi Val- 
ley has grown immensely rich thru a development that has worked 
incalculable injury to the lower valley. Hence it is but just and 
equitable that the people of the whole valley should unite in support 
of a policy and a program that shall stop this annual inundation of 
an area fully as rich as that which dumps its excess water into 
the Mississippi faster than its channels can carry it away. 

Land drainage is a complicated and intricate problem even in 
its local administration. It is even more so in its interstate aspects. 
Flood control has assumed a national importance and has become 
a Federal. problem to which no good citizen can longer remain 
indifferent. The lower Mississippi Valley is well upon its way 
toward a marvelous agricultural and industrial development, but 
it is suffering a mighty handicap in periodical floods for which 
it is not responsible. Heretofore the States and communities along 
the great rivers have built their own levees. The time has come 
when all the States, when the Nation, indeed, must take a hand 
in this problem and work out its solution. 

It is but natural that business organizations of the lower valley 
should lead in the work of arousing public interest in this problem, 
and so the New Orleans Association of Commerce is asking business 
men, all citizens in fact, to give their aid and support to the or- 
ganization’s request that the President of the United States cause 
the flood problem to be investigated with a view to its solution thru 
Federal aid and direction. 





Blue Stain and Factory Lumber 


NCE UPON A TIME there was a sash and door manufacturer 
who was color blind, tho no one knew it. He was a keen 
business man, a good manufacturer and for many years his 

business prospered exceedingly. Yet there came a time of slack busi- 
ness, a veritable period of lean picking when orders were hard to 
get and when secured they carried little profit. Administrative, 
operating and manufacturing costs were trimmed to the bone, but 
profits remained conspicuous largely thru their absence. Despite 
this distressing condition, the purchasing department continually 
rent the air with wails, crying aloud that lumber of the proper 
quality was getting scarcer and scarcer and was high in price. 

One day the manufacturer excluded all visitors and sat down to 
think. That night he packed his grip and set out on a journey to 
the pine mills. Arriving at the first mill he inspected the stock 
in company with the sales manager. He found little lumber to his 
liking and finally wandered off by himself to a corner of the yard 
where there were many piles of lumber. He looked at these piles 
and his heart leaped—there before him was the lumber he was 
looking for. Being a canny man, however, he led up to the subject 
cautiously, but when he finally asked for a price on this lumber it 
brought to the sales manager unexpected hope, for lo, all those 
piles of blue stained lumber had been a sorry burden, impossible 
to move for many months. Not knowing that the sash and door 
manufacturer was color blind, the sales manager took rapid council 
with himself and named a low price for the blue stained lumber, 
provided the entire lot were purchased. This price warmed the 
cockles of the buyer’s heart and after the necessary jockeying the 
deal was closed. And so he went from mill to mill and always found 
a lot of fine lumber which was purchased at very low prices. 

When the sash and door manufacturer returned to his plant 
he called the buyer upon the carpet, threw down the orders and 
said, “Here is all the lumber we need at fair prices and the manu- 
facturers say we can have all we want at these prices.” The buyer, 
feeling that the heavens had fallen, went away, crestfallen, but 
hopefully looking for a joker, tho none could be discovered. 

Yet wait—when the first car arrived the heavens were rent 
by cries of anguish from the factory superintendent. Rushing to 
the buyer he demanded his life blood for buying lumber “as blue 
as my hat.” The buyer took one look and ran shrieking to the boss, 











922 
wer 


ear 
nps 
for 


and 

be 
‘eat 
ust 
the 


and 
ing 
ted 
ent 
‘al- 
Ked 
und 
ort 

of 
nto 


in 
ts. 
me 
ain 
jay 
but 
ich 
ng 
me 
ind 


28S 


rer 
en 
nis 


te 
er 


to 
to 
ek 
‘is 
rd 
es 
aS 
ct 


se 
le 
or 


r, 
1e 
le 
id 


it 
id 


r, 
it 








JUNE 24, 1922 


AMERICAN LUMBERMAN 33 





“Come and see that lumber you bought and say what you think 


of it.” 


The boss came and looked and saw and said, “This is the lumber 
I bought. I recognize it. It is fine stuff and just what I want.” 
Then turning to the factory superintendent said, “Sam, come into 
my office I have some new plans I want you to follow.” In the 

_ office he issued instructions to give the. doors all a good coat of 
primer and a good coat of paint or varnish and laid out several 
new designs in which the new lumber was to be used. 

In the plant there was much shaking of heads and much mut- 
tering, but the orders were followed. The new doors were placed 
upon the market at very low prices and lo and behold, business 
began to roll in. The people liked the doors and bought more and 
more, and once more profits became large and satisfying. 

The above, of course, is an allegory, but it does depict what 
might well happen if blue stained lumber were used. For some 


consumer which leads to the belief that blue stain indicates some- 


thing wrong with a board. However, lumbermen now believe that 


time practical lumber manufacturers and practical sash and mill- 


work manufacturers have been asking themselves why blue stained 
lumber can not be used where it will be covered by paint or varnish 
so that the color of the wood will not be displayed. Blue stain is 
very generally accepted in boards and dimension, and seemingly 
there is no reason why it should be considered a defect in factory 
lumber. The thing that stands in the way of it is the eye of the 


blue stain does not affect the durability of lumber when properly 
painted. The public, not understanding this, is prejudiced against 
it and consequently the public and lumber manufacturers suffer 
a loss that is seemingly unwarranted. Dependable, careful, scien- 
tific facts are needed to show whether or not blue stained lumber is 
as durable say, as bright sap lumber. The Forest Products Labora- 
tory has made some investigation of this subject and shortly will 
undertake a more detailed investigation. This investigation is being 
aided by the Southern Pine Association, the North Carolina Pine 
Association and the Southern Sash, Door & Millwork Manufacturers’ 
Association. It is well worth while, it deserves strong backing by 
lumber manufacturers and it indicates one of the steps which may 
be taken to conserve and fully utilize all available timber. 





DISCUSSING CONDITIONS in his day, Benjamin Franklin said: 
“Taxes are indeed very heavy, but if those laid by the Government 
were the only ones we had to pay we might the more easily dis- 
charge them; but we are taxed twice as much by our idleness, 
three times as much by our pride, and four times as much by our 
folly; and from these taxes the commissioners can not ease us.” 





Forestry Must Be Localized 





Probably nothing on the subject of forestry 
has been read with greater interest out here 
than the editorial in the AMERICAN LUMBERMAN 
of May 27, entitled ‘‘States Aid in Perpetua- 
tion of Nation’s Timber Supply.’’ This is true 
because ft hits a lot of nails exactly on the 
head and discusses forestry from sane and 
practical viewpoints. The meat of the whole 
editorial, that forestry must be localized and 
built from the ground up instead of from the 
top down, is fundamental. Without question 
the people will see it from this viewpoint and 
it will have their support in increasing degree. 
The big job is to get the theorists and propa- 
gandists who have been building from the top 
down to come round to this point of view, but 
they will have to do it eventually. 

In support of your editorial a brief review 
of conditions in California will be interesting, 
as they show the extent to which local inter- 
ests are taking up forestry and making it 
practical and successful. In this State there 
are several forest protection districts formed by 
act of the legislature for the protection and 
perpetuation of forests in particular sections. 
Within each of these districts are several cities 
and towns and many other interests. Their 
immediate reason for perpetuating the forests, 
such as conservation of stream flow, health and 
recreational advantages etc., appeal to all the 
people of these districts so strongly that they 
gladly pay taxes, prevent and fight fires, and 
do everything else that can be done for this 
purpose. Everything is so close to them and 
so involved in their everyday affairs that it 
appeals to them in a practical way and is as 
far removed from theory and sentiment as 
possible. There is no question whatever that 
the forests in these districts will be protected 
and perpetuated whether there is any assistance 
from outside sources or not. 

Next, after these districts, are the counties, 
many of which levy a special tax, employ fire 
wardens, adopt fire prevention ordinances, post 
fire warning notices, encourage reforestation by 
reducing taxes, and do other things for the 
purpose of perpetuating the forests within their 
boundaries. They do these things because they 
see what the forests mean to them and realize 
that the expenses incurred are abundantly 
justified. It is safe to say that within a few 
years practically all the counties in California 
in which there are any forests will be working 
along these lines. Next comes the State, mak- 

*ing appropriations for fire prevention, conduct- 
ing nurseries for the propagation of forest 


trees, making investigations to find where for-- 


ests should be planted, encouraging reforesta- 
tion and forest protection and coéperating with 


[By George H. Rhodes, Secretary California Forest Protective Association] 


counties, municipalities and districts in all these 
activities. 

In addition to this district, municipal, county 
and State work in forestry, the owners of tim- 
ber lands are doing their part because they can 
see the actual benefits of forest protection and 
perpetuation just as the political subdivisions 
do. Owners of timber lands have employed a 
forest engineer who is studying the details of 
forest growth and laying out their lands in 
rotation units for cutting. Some of these owners 
have already established nurseries for propagat- 
ing trees for planting and others are planning 
to do it as soon as possible. In all this work 
the owners of forest lands have the codperation 
and assistance of the State and the counties, 
with the result that the plans and work are 
being rapidly unified and adjusted so that within 
a few years they will all be working smoothly 
together and all our forest lands will be under 
a full stand of timber, adequately protected 
from fire and under a system of cutting that 
will perpetuate the forests and the industries 
dependent on them, with all their general bene- 
fits. 

In addition to this State and local activity, 
the national forests are being administered 
along the same lines by the United States 
Forest Service and this affords the Federal 
Government opportunity to codperate with State 
and local interests in every way. During 1921 
something like 90 percent of the privately 
owned timber lands adjacent to and within the 
national forests were under codperative fire 
protection with the United States Forest Serv- 
ice, and within a few years this codperation 
will approximate 100 percent, as only small 
holdings are not included at the present time. 
As a practical result it may be noted that the 
area of forest lands burned over in California 
in 1921 was around three acres in every one 
thousand and the loss about $2 an acre on the 
area burned over. This is certainly a loss low 
enough to make it as safe as possible for grow- 
ing trees and thus encourage the forest planting 
and seeding necessary to put every acre of 
land under a full stand of timber. For this 
reason forest seeding and planting are being 
encouraged and owners as well as political units 
are taking it up actively. 

Of course the matter of taxation must be 
adjusted to meet the long growing period neces- 
sary for timber, but counties are already be- 
ginning to do their part in this by assessing 
lands on which there are growing trees at a 
nominal valuation so that the taxes will be low 
enough to encourage reforestation and protec- 
tion. In this it is beginning to be recognized 
that all forest-growing lands should be under 
the same system and burden of taxation with- 





out regard to ownership; or, in other words, 
that lands on which young timber is growing 
should be taxed the same whether owned by 
an individual, a district, municipality or county 
or by the State or Federal government. While 
it is recognized that the taxes on these lands 
should be as low as possible it also appears 
that it would not be just nor right to exempt 
such lands from annual taxation entirely and 
thus throw the whole burden of taxation on 
other kinds of property. In this the funda- 
mental thing of local interest comes in again 
and this matter-of taxation will be worked 
out from that end. All this gets away from 
the ‘‘long distance political control,’’ men- 
tioned in your editorial and proves the correct- 
ness of your statement that ‘‘ practically every 
State has within its own borders opportunity 
to make a substantial contribution to the solu- 
tion of the problem of perpetuation of the 
nation’s timber supply.’’ 

Another good point in your editorial is that 
many States did not realize in the beginning 
the value and necessity of their forests and 
allowed them to be almost destroyed. This is 
a good point because it applies particularly to 
many States in the East and was natural be- 
cause their forests seemed so extensive and 
there was such a great area of virgin timber 
in the West that they did not realize that the 
forests could ever be exhausted. While the 
eastern States did not realize this, the western 
States have, and it is safe to say that prac- 
tically all the absolute forest lands in the 
West will be kept under continuous forest pro- 


- duction. Every State, local and private interest 


in the West realizes that this must be done 
and sees it from the practical viewpoint of the 
benefits to be derived from continuous forests, 
not only to the forest communities, but also as 
to agriculture, industry, transportation and gen- 
eral living conditions. 

All these things that have been done, and 
are being done, and will continue to be done 
in California, go to prove your statement that 
‘‘when sentiment thruout the United States has 
permeated the cities, villages and towns, we 
shall have a truly national forestry program’’; 
and when that time comes, which will be as 
soon as necessary because the American people 
are capable of working out their problems with- 
out delay, there will be codperation from the 
bottom up and from the top down and no neces- 
sity for regulation anywhere. It will be suc- 
cessful forestry because it will be ‘‘ based upon 
the citizen’s recognition of his own individual 
duty in the matter.’’ 

I have discussed this matter with some detail 
because our California conditions give such 
actual and complete support to your editorial. 
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HOGGED HARDWOODS FOR FUEL 

We would like any information you have as to 
the number of tons of hog ground green hardwood 
fuel approximately required to operate two hori- 
zontal tubular boilers—72 inches by 18 feet; 98 
tubes 3% inches, Duluth oven setting—to obtain 
200 horsepower continuously for 10 hours, 125 
pounds steam pressure.—INQuiry No. 620. 

[The above inquiry is from New York. It is a 
question that can only be answered approx- 
imately, inasmuch as the heating value varies 
with the species of wood used and its moisture 
content. One manufacturer of machinery for 
grinding wood waste into fuel states that 4,000 
to 4,500 pounds of ground green hardwood fuel 
will equal a ton of coal. 

Another manufacturer estimates by figuring 
the moisture content at 55 percent in the hard- 
wood hog chips that 1.38 tons would be required 
per hour to operate the two boilers to maintain 
200 horsepower per hour at 125 pounds steam 
pressure. That is about the normal moisture 
content when hardwoods are taken from a pond. 
—EDpITOor. ] 


WHO DOES CUSTOM KILN DRYING 


Can you give us the names of any companies 
which do custom kiln drying ?—InQuiry No. 631. 

{There seems to be a considerable demand for 
custom kiln drying. Dry kiln manufacturers are 
continually having inquiry as to where custom 
kiln drying can be done. In view of the unde- 
niable shortage of hardwood stocks and, of the 
further fact that this shortage is sure to become 
more acute, it would seem that custom kiln dry- 
ing of hardwoods ought to be particularly brisk 
this year. The inquirer in this case has been 
furnished with the name of one company that 
does custom kiln drying. Any others that desire 
business of this kind will be put in touch with 
the inquirer.—EpITor. ] 

LOSS DUE TO DELAY IN DELIVERY 

Some time ago we placed an order for a car of 
poplar for early shipment. Several weeks elapsed 
before shipment was made. In the meantime our 
poplar stock was exhausted and in order to keep 
work going we were obliged to buy a small quan- 
tity locally at an advanced price. As the people 
accepting our order understood early delivery was 
important we felt they should pay us the difference 
in price. They disagree with our view. Do you 
think we are right or wrong? 

Oral order was placed Feb..21 and at that time 
the need of urgent delivery was emphasized. For- 
mal order was placed Feb. 24, specifying “imme- 
diate delivery,’”’ altho we were willing to consider 
thirty days as immediate shipment. Shipping 
tracers were sent out from our office three or four 
times before we could get any information about 
loading of the car. Shipment was made April 11, 
fifty days from date of order. 

The amount of our claim is $33. We do not as 
a rule make such a claim, as we desire at all 
times to avoid quibbling over matters of this kind. 
However, if the custom of the trade will support 
such a claim we shall try to collect it.—INQuIRy 
No. 646. 

[The foregoing inquiry comes from the 
purchasing agent of a large corporation. The 
real question is whether shipment in fifty days 
is substantial fulfillment of the contract of 
sale. ‘‘Immediate shipment’’ in the formal 
order could only mean shipment as soon as 
the car could be loaded after receipt of the 
order. The oral order, no matter how emphat- 
ically worded, could not have meant more. 
Nothing is said about an acknowledgment of 
the order by the seller, and nothing is said 
about the date of the local purchase. 

It is well established in law that in case 
of unreasonable delay or failure to deliver the 
buyer may buy elsewhere and recover the dif- 
ference in price. In fact, he need not buy, 
but only prove the difference in market value. 
If no time for delivery is mentioned a reason- 
able time will be implied; and if the case is 
brought to court all the circumstances will be 
considered in determining what is a reasonable 
time. The difficulty in determining that ques- 
tion is indicated by the statement of the buyer 


in this case that he was willing to treat thirty 
days as ‘‘immediate delivery.’’ In one arbi- 
trated case twenty-three days has been called 
‘“prompt shipment.’’ If the buyer here thought 
thirty days was ‘‘immediate’’ shipment, per- 
haps the seller thought fifty days a reasonable 
length of time between receipt and shipment 
of the order. The fact that the buyer accepted 
the stock indicates that he was still in need 
of it. Perhaps he would have had a better 
ease if he had refused. However, this is a 
case in which arbitration can perform a valu- 
able function and the practice of arbitrating 
such disputes is steadily growing in the lumber 
industry.—EDITOR. | 


USES LIGNUM VITAE BLOCKS 

Can you tell us where we can secure lignum 
vitae? We shall need this cut into pieces approxi- 
mately 8 inches square and 2 inches thick and 
shall probably need 2,000 to 2,500 pieces. We 
should prefer to cut these to size ourselves.— 
Inquiry No. 628. 

{This inquiry comes from an Illinois manu- 
facturer. No statement is made as to the use 
to which it is desired to put the lignum vitae. 
The inquirer has been given the names of some 
lumber companies that specialize in that wood, 
and readers will be given the inquirer’s name 
upon request.—EDITOR. | 


WHAT IS WHITEWOOD? 

We have a bill of millwork and the specifica- 
tions call for all interior trim to be whitewood. 
What kind of wood would you use in this job?— 
Inquiry No. 648. 

[There are six woods known in some sections 
of the United States as whitewood. Three of 
the species, however, are seldom met with com- 
mercially and, basing the reply upon the 
geographical location of the inquirer, it seems 
probable that yellow poplar interior trim is 
required. However, basswood might be referred 
to. That wood is sometimes called whitewood 
in North Carolina. Either basswood or yellow 
poplar will take white enamel very well, the 
former having a somewhat better reputation in 
this respect than the latter. To be on the safe 
side, the inquirer should find out actually what 
wood the specification writer had in mind.— 
EpIitor. | 


DATA ON PAVING BLOCK PRODUCERS 

Will you please advise us the names of manu- 
facturers of wood block flooring or paving in the 
United States? We are particularly interested in 
having the names of large sawmill operators who 
manufacture either of these products at the mill. 
We presume that most of this material comes from 
southern pine mills. 

We are also interested in having the names of 
manufacturers of machinery for making the above 
products.—INQuIRY No. 626. 

[The above inquiry. comes from Tennessee. 
Practically any of the large southern pine saw- 
mills sell paving block stock, but very few of 
them manufacture the blocks treated or un- 
treated at the mills. The names of several com- 
panies prepared to manufacture them have been 
given the inquirer. The manufacture of wood 
blocks, particularly creosoted blocks, is largely 
a specialized business, and a list of such manu- 
facturers also has been supplied. 

Wood blocks are used extensively for paving 
city streets and for factory floors. A special- 
ized selling force is therefore required to make 
sales to cities, and selling to factories is of a 
more specialized type than lumber manufactur- 
ers ordinarily engage in. Few retail lumber- 
bermen handle creosoted blocks, tho they might 
work up considerable trade in them as flooring 
for barns and for small factory buildings. South- 
ern pine is most largely used in this country 
for paving blocks, but the use of Douglas fir 
for that purpose is steadily increasing. Western 
larch also is used quite extensively with excel- 
lent results. The inquirer has been furnished 
with the names of manufacturers of machinery 
for making wood blocks.—EpITor. ] 


OFFERS KILN DRY OAK SHAVINGS 

Do you know of any market for kiln dry oak 
shavings? We have a surplus of perhaps a carload 
per week.—INQuiry No. 651. 

[The above inquiry is from a Pennsylvania 
firm which specializes in the manufacture of 
oak flooring. It does not state whether the 
shavings are baled or loose. The inquirer has 
been given names of dealers in shavings and 
sawdust; and the query is printed for the 
information of readers who may have particu- 
lar use for kiln dry oak shavings.—EpITOoR. | 


ASKS FOR WOOD SAMPLES 

In order to educate our contractor friends in the 
use of the various woods, would thank you to 
advise us from whom we could get samples of the 
woods used as lumber in the United States.— 
Inquiry No. 625. 

[Several years ago the National Lumber 
Manufacturers’ Association, Washington, D. C., 
distributed samples of many of the commercial 
woods of this country. Also the New York 
State College of Forestry, Syracuse, N. Y., re- 
cently made up sets of samples which interested 
lumber companies may secure. Several years 
ago the Forest Service, Washington, D. C., pre- 
pared small sample pieces of the various woods 
and distributed them thruout the country. It 
is probable that sets may still be obtained from 
the Forest Service. 

One objection the inquirer doubtless would 
have to these samples is that they are so small 
as not to show a great deal, at least, as to how 
the woods finish. Samples better suited to the 
requirements might be obtained from firms that 
specialize in lumber for manual training schools. 
A list of such dealers as well as the names of 
the principal lumber manufacturers’ associa- 
tions has been furnished, so that if the latter 
desire to furnish samples of woods manufac- 
tured by their members they can do so.— 
EDITOR. } 


SEEKS MARKET FOR EXCELSIOR 

As an adjunct to our mill we contemplate build- 
ing a plant for the manufacture of excelsior and 
wood wool. We have an unlimited supply of tim- 
ber which produces most excellent excelsior. Be- 
fore deciding definitely whether to erect such a 
plant we want to find owt if there is a market for 
the manufactured product. If you can give us 
any information we shall be glad to have it.— 
INQuIR¥Y"No. 634. 


[The above inquiry comes from a Michigan 
firm which for some time has been specializing 
in the production of excelsior. There is a good 
market for excelsior and a number of companies 
have worked up a big trade in it. For example, 
a wholesale lumber dealer in an Ohio city sold 
over 100 cars of excelsior last year. The in- 
quirer has been furnished with a list of dealers 
in excelsior. : 

Basswood makes the best excelsior and it 
brings the highest price. Excelsior is something 
which is bought upon quality and for which it 
is difficult to fix a price sight unseen. It is 
used very extensively in this country for packing 
and generally where an elastic cushioning ma- 
terial is needed. There is a good market for it 
provided sales are handled aggressively. 

Wood wool consists of fine shavings and some 
naturally develops in making excelsior. Wood 
wool of a fine quality is used somewhat in 
surgical dressings, but the market does not seem 
to be very extensive. It is also used for packing 
pads. Wood wool, on the other hand, may be 
turned into wood flour, but, if that is to be done, 
a wood flour machine must be installed. Wood 
flour is very widely used and the market 1s 
steadily expanding. It is used in paint manu- 
facture, in making articles such as dolls, 
dynamite and in many other things. The in- 
quirer has been referred to a manufacturer of 
wood wool machinery for further information.— 
EDITOR. } 


IT REQUIRES 66 muscles to frown and only 17 
to smile. Why work one’s face overtime? 
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The Southern Pine Situation 


Southern pine demand continues in good 
volume, tho the market lacks the snap which 


characterized it two weeks ago. The mills 
as a whole are holding firm to recent price 
lists, but buyers are obtaining lumber at 
slightly less than mill quotations because of 
the large number of transit cars coming into 
the market. The fundamental strength of 
the demand is well indicated, however, by the 
fact that the large offerings of transits are be- 
ing very generally taken by purchasers. The 
underlying market conditions have not 
changed to any extent. The building of 
homes continues to go forward briskly in the 
cities and there is an increasing demand in 
country districts. Astute salesmen are paying 
particular attention to the country districts, 
the general view being that while buying will 
continue in good proportions in the cities, the 
increase in purchasing, at least by retail lum- 
bermen, is expected to come from country dis- 
tricts. Crop conditions as a whole continue 
favorable and, while it is not expected that 
farmers will be extremely heavy purchasers, 
it is believed that a lot of lumber will be re- 
quired for repairs and general farm work, 
which has been put off for more than a year. 
Manufacturers are largely sold up. and are 
very careful about booking business for fu- 
ture delivery. Industrial buying shows some 
increase. The railroads also are taking some 
southern pine, but not as much as manufac- 
turers would like to have them absorb. Man- 
ufacturers’ stocks are badly broken and it is 
a real problem for the retailer to place an 
order for a carload which calls for a largely 
diversified list of items. 


White Pine Features 


The demand from both the North and the 
West for white pine, particularly the upper 
grades, is very good. Stocks in the North are 
considerably broken and, as the season has not 
favored drying, manufacturers in many cases 
have not as good assortments as they desired or 
expected. In fact, some partly green stock has 
been shipped at the instance of purchasers. Box 
business is improving and indications are that 
this will take much of the low grade stock 
which has not moved as rapidly as manufac- 
turers wish. Country trade is improving, altho 
demand has fallen off somewhat in the cities. 
Taking everything into consideration, gains 
fully offset losses, so that a good market is 
assured. 


Features of the Hardwood Market 


The hardwood market is generally regarded 
as satisfactory from the seller’s standpoint. It 
is true that many manufacturers would like 
more orders for No. 3 common, but there is an 
improvement in the demand for this grade, 
partly due to an expansion in the box and 
crating business and partly to scarcity of higher 
grades. The better grades as a rule are easily 
moved. Production is increasing in the South 
but, of course, it will be some time before the 
badly broken stocks can be built up. Flooring 
manufacturers are taking a great deal of oak 
and hard maple, and the interior trim factories 
are taking a lot of lumber. A further expansion 
in demand for hardwood trim may be expected, 
for construction of large office buildings in the 
cities is showing steady expansion. This is the 
largest and best field for manufacturers of hard- 
wood interior trim and sash, tho it is true that 
more and more homes are calling for hardwood 
trim. Hardwood prices are firm, with an upward 
tendency. The automobile body trade continues 
to take large quantities and industrial business 
generally is expanding. Furniture factories in 
some eases are buying quite heavily, but it, 
may be said that buying for furniture pro- 
duction is not as heavy as conditions seem to 


warrant. Home building records all over the 
country are being shattered this year, and new 
homes mean new furniture. It is true that not 
many people have moved into their new homes 
as yet and will not do so until the middle of 
the summer or early fall. It is certain that 
when they do move in, the sale of furniture 
will expand and stimulate furniture production 
and the purchase of hardwood lumber by furni- 
ture manufacturers. Consequently, the outlook 
for the hardwood market is satisfactory. 


Demand for North Carolina Pine 


The North Carolina pine market continues 
good, demand being sufficient to absorb readily 
all the stock offered by the mills, and the in- 
quiry indicates that purchasing is going to 
hold up well. There have been some temporary 
recessions in demand, but so far it has come 
back strong. The condition of the market may 
well be gaged from the price situation, which 
continues strong—in fact there have been ad- 
vances on a number of the most popular items, 
altho others in less demand or in greater supply 
remain stationary. Mill stocks are badly 
broken, so much business is turned down. 


Call for Shingles and Lath 


Added strength is noted in the red cedar 
shingle market, with the result that quotations 
are firm and have a tendency to advance. Transit 
cars are not very numerous and are selling well, 
a fact which indicates continued strength in 
the market. On the Pacifie coast the shingle 
mills generally are active, tho some are down 
because of lack of logs. Cypress shingles sell 





Statistics on production, orders 
and shipments appear on page 41 





well and are not overly plentiful. White cedar 
shingles are finding a ready market and are 
selling on a firm basis. The demand for lath 
is beginning to pick up, and here and there 
advances in quotations are to be noted. Many 
houses have reached the lathing stage and, as 
retailers are getting short of lath, they are 
beginning to lay in new supplies or send out 
inquiries. There seems to be a fairly good 
supply of lath available but it is thought that 
when demand really opens up the supply will 
not last long. 


Pointers on Douglas Fir 

While a large number of transit cars of fir 
are being offered, they have affected the 
market less than southern pine transits. Buy- 
ing is increasing on the Coast and, according 
to the latest statistics available, once more 
exceeds production. A number of manufac- 
turers are practically out of the market. One 
large concern has withdrawn its salesmen 
from the road for thirty days, while others 
report that they will book little business for 
thirty to sixty days. Wholesalers, however, 
have a good deal of fir to offer and, while un- 
sold mill stocks are scanty and poorly as- 
sorted, are able to supply a large range of 
items, so are booking the bulk of the business. 
Fir manufacturers are kiln drying as much 
upper grade as possible and stocks are some- 
what better assorted than was the case early 
this spring. However, taking the Coast 
region as a whole, unsold stocks, as stated 
previously, are comparatively small. The log 
supply is being interfered with to some extent 
by forest fires, this being particularly true of 
Washington. The log supply is not overly 
large and in many districts there is no log 
surplus. A considerable volume of car ma- 
terial is being purchased. The general vol- 


ume of inquiries for all classes of stock is 
heavy and mill prices remain firm with a 
tendeney to advance slightly. 


The Western Pines Market 


Factory stock in the Inland Empire, southern 
Oregon and California continues scarce. Shop 
is particularly hard to obtain, altho producers 
are putting it thru dry kilns as rapidly as 
possible. The volume of inquiry received is 
heavy, and it is noticeable that more business 
is being offered from the western districts, 
which are devoted entirely to agriculture or 
stock raising. The result is that producers of 
western pines are prepared for and expect a 
better demand from the rural sections. Stocks 
are not very well assorted and, while a good 
deal of lumber in pile is unsold, manufacturers 
are not eager to sell it, due to the fact that 
they have sufficient orders on hand to keep 
shipping crews and planing mills running for 
some weeks. Prices remain firm, and for items 
which are in particular demand it is not unusual 
to obtain slightly above the market. Production 
is fairly heavy. 


WISE SELF-GOVERNMENT AND HIGH PUBLIC 
SERVICE ARE NECESSARY 


(Continued from front page) 


cannot decide between groups. We ean only 
serve a united industry which conceives itself 
a permanent closely knit unit in our commercial 
structure. 


Will Give Moral Support and Prestige 


When the majority of the hardwood -pro- 
ducers can agree on proposals for grading, 
sizing and naming of woods, the Department 
ef Commerce is at their service in presenting 
these proposals to truly representative con- 
ferences of all interests. If these conferences 
will adopt the original proposals, or some mod- 
ification thereof, the Department of Commerce 
will publish these as its own, giving the weight 
of its moral support and prestige to the move- 
ment, but until producers of hardwood are in 
substantial agreement among themselves, and 
in further agreement with producers of soft- 
woods, the sort of national constructive action 
for which Secretary Hoover hopes is quite im- 
possible. So long as personal jealousies or the 
assumption of present perfection control the 
councils of lumber, broad self-government is 
but a dream, and forecast of the future must 
regard governmental regulation as the most 
probable outcome of the pitifully foolish policy 
of uninspired self-interest. 

You have great opportunity. By forget- 
ting past animosities, by uniting in genuine 
effort to develop a national lumber practice 


’ of highest ethical grade, you can place your 


industry in the lead of great American proj- 
ects. You can forestall regulation by making 
such regulation utterly unnecessary. The De- 
partment of Commerce stands ready to assist 
in every way in bringing such unification to 
consummation, but the problem of developing 
wise national practice is your problem, not 
ours. We can, and will, support and follow 
up stabilizing recommendations to the full, but 
our department —any department of Federal 
Government—can aid only in so far as you 
build for lasting stability and the greater 
ultimate rewards attained thru the vision of 
broad public service. 

We are looking to you so to build—to 
wipe out any lingering enmities in the hard- 
wood field—to establish unified proposals for 
all aspects of lumber services—to go for- 
ward, with the same energy that has carried 
your business to first rank importance, to that 
clarifying and coérdination of policies which 
shall place you among the leaders in the stabili- 
zation of our American industries. 
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BUILDING MOVEMENT IS IN FULL SWING 


REBUILDING HOUSE EXHIBIT 


CLEVELAND, OHIO, June 19.—The $30,000 ex- 
hibit of the Cleveland Board of Lumber Deal- 
ers, Which was used at the American Building 
Exposition here this spring, is being prepared 
for shipment to other cities where lumber inter- 
ests may require it for exhibition purposes in 
building shows or to promote interest in wood 
construction. 

The exhibit is being rebuilt under the direc- 
tion of J. V. O’Brien, secretary of the Cleve- 
land Board. It consists of several miniature 
houses, illustrating dwellings of both costly and 
inexpensive construction, orders for which were 
booked at the building show. Streets, landscap- 
ing and electric equipment are being kept in- 
tact. For the American Building Exposition a 
special feature was added, showing Cleveland’s 
first homes, reproductions of log cabins that 
housed the Moses Cleveland surveying party. 
The whole occupied a space 100 feet long and 
75 feet wide. 


MANY HOMES BEING BUILT 


ANTIGO, Wis., June 19.—With forty to fifty 
new homes under construction the building 
situation in Antigo is much better than for 
several years. The estimated value of the new 
homes is $250,000. Considerable repair work 
and remodeling of old homes also is being done. 

Seven new homes 
have been built al- 


job, and particularly on a small house, thereby 
lessening costs.’’ 


Craftsmen Stand Against Wasteful Practices 


The resolution adopted by the Trades Council 
provides for the conduct of its business on a 
well defined policy: 


To have the best craftsmen; to train them in 
their respective arts; elimination of waste, ma- 
terial and effort; to promote steady employment, 
regardless of the season; a normal output to be 
strived for each day’s work; to encourage appren- 
ticeship, and workmen to be at liberty to work for 
whom they may see fit, and employers at liberty to 
discharge unsatisfactory workmen. 


Sun of Prosperity Has Begun to Shine 


W. J. Lewis, president of the Cleveland As- 
sociation of Builders & Owners, passed thru 
Pittsburgh on Sunday night on his way to 
Bedford Springs to attend the annual meeting 
of the national body of his organization. Re- 
garding industrial conditions, he said: 


There is a great amount of building being done 
at present in this country, and in the last few 
weeks the demand for practically all building ma- 
terials has exceeded the supply. Times are rap- 
idly getting better, and our meeting this year 
promises to be far more optimistic than for the 
last several years. Business will continue to in- 
crease from now on, and it is expected that this 
fall will s:e the greatest building boom that this 
country has enjoyed in a decade. Tens of thou- 
sands of homes are needed, while nearly all in- 
dustries must enlarge their plants to cope with the 


RESORT HAS BUILDING BOOM 


OLD ORCHARD, ME., June 19.—Not in years 
has this famous resort experienced such a build- 
ing boom as now is in progress. Frame cot- 
tages and more pretentious structures are going 
up at the rate of more than one a day. Consid- 
ering the fact that the place is practically de- 
serted except during the summer months, this 
great increase in building activity is all the 
more remarkable. Not only is the building 
boom bringing very prosperous business to the 
lumber dealers hereabout, but it is indicative of 
general business improvement inasmuch as a 
summer cottage—even a modest $2,000 frame 
bungalow—is hardly a necessity of life. 

Great activity in building prevails at numer- 
ous other coast resorts. 


REPORTS ‘‘UNLIMITED’’ BUILDING 


OmaAHA, NEB., June 19.—Local bonding and 
surety houses having occasion to keep in touch 
with contractors and the new jobs let, report 
that contracts are being let much more rapidly 
in Nebraska and Iowa for big building projects 
than has been the case in many months. Allan 
Tukey, manager of one of the largest surety 
houses in Omaha, said: 

‘“There is a world of public work planned, 
and contracts of real consequence are being let 

in many parts of the 
State. Hundreds of 





ready this year by the 
Mattef Construction 
Co. on a tract at the 
east end of the city. 
This concern is also 
erecting houses in 
various parts of the 
older residential sec- 
tion. Most of the 
houses under construc- 
tion are of two stories 
and have seven to ten 
rooms. All are of 
frame construction. 

L. A. Maier, of the 
Langlade Lumber Co., 
has built five houses 
near the company’s 
mill within the past 
year. A sixth is now nearing completion, and 
the foundation has been laid for still another. 
As the houses are readily sold as fast as 
built, Mr. Maier expects to erect two or three 
more before the season is over. 

The number of cottages on the various lakes 
in the neighborhood of Antigo is increasing 
each year. Post Lake leads with fifty to sixty 
new summer homes. Summit Lake has a new 
summer resort, in addition to several new 
cottages, and Pelican Lake, Pickerel Lake, and 
the lakes near Elcho, all have many new cot- 
tages, lumber for which has been furnished by 
the smaller mills or by branch yards of an 
Antigo concern. 

Altho very little construction work is being 
done on farms in this territory, the situation 
in that regard is expected to improve this 
fall after the crops are gathered. Several large 
barns will be built then. The Langlade Lumber 
Co. has moved several small. houses from Bass 
Lake to adjoining farms for the use of new 
settlers. 

Carpenters in Antigo are receiving 75 cents 
an hour, on an average. 


BUILDERS WHO WANT TO BUILD 


PirrsBuRGH, Pa., June 19.—Pittsburgh build- 
ing craftsmen have set the pace for the rest 
of the country in declaring their desire to co- 
operate in the campaign for reasonably priced 
houses, according to L. Brandt, engineer of the 
Housing Corporation, who says: ‘‘The cor- 
poration will hurry along plans for the building 
of a large number of homes for workmen in 
the industrial districts, on an absolutely cost 
basis. I am sure all are coming to see the 
need of less specialists and more house builders 
-—-men who ean de more than one thing on a 











thousards — yes, mil- 
lions —of dollars’ 
worth of buildings are 
planned in the State, 
and it keeps us ex- 
ceedingly busy to keep 
in touch with the 
opening of bids on im- 
portant jobs all over 
Nebraska and Iowa 
from day to day. We 
hardly can keep men 
enough to reach all 
these places where we 
want to be at once. 








Some of the New Homes Just Completed at Antigo, Wis., Where Many More Are Under Way 


coming prosperity. The sun has begun to shine 
brightly upon America, and normal conditions in 
every line will soon be reached. 


PAPER HAS HOME BUILDING SECTION 


New Or.EANs, La., June 19.—The Times- 
Picayune issued on Sunday, June 11, its ‘‘ first 
anniversary home building section,’’ containing 
an article by Albert Israel, publicity manager of 
the Southern Pine Association, in which he em- 
phasized the value of home building pages in 
newspapers to the communities in which they 
are published. The section also contains arti- 
cles by architects and other experts on home 
planning and equipment. Advertisements of 
dealers in lumber and other building materials, 
home equipment and furnishings of various 
sorts, contractors etc. are numerous and well 
displayed. Plans of several attractive resi- 
dences are presented. The front page is fea- 
tured by a striking drawing in black and white, 
symbolizing the joys of home owning, with a 
center panel in which appears a poem entitled 
‘<The Home the Town Built,’’ one verse of 
which is as follows: 

First, the architect drew the plan; 

Then the lot was got from a real estate man ; 

The lawyer found that the title was right ; 

And the banker showed the money in sight. 

The laborer dug the cellar so deep ; 

And the mason made the foundation to keep 

The base for the brickmason’s solid wall 

And the chimney above, so straight and tall. 

The carpenter bought from the lumber yard 

All manner of wood, both soft and hard, 

To make the partitions, the shelves and the doors. 

The shady porch and the wide, smooth floors. 

The roofer shingled (perhaps he tinned) 

And the glazier guarded ’gainst too much wind. 

The plumber saw that the water was right ; 

The gas and electric men handled the light; 

The lather and plasterer covered the wall 

And the painter finished the last of all. 


There seems to be al- 
most no limit to the 
number of school jobs 
being let, as well as 
churches, masonic and other lodge halls, city 
auditoriums ete., and when it comes to resi- 
dences of the moderate size and type there is 
simply no end to the contracts being let now.’’ 


GREAT ACTIVITY IN BUILDING 


New Haven, Conn., June 19.—Building is 
exceedingly active thruout this vicinity. Masons 
and bricklayers are scarce, many having been 
enticed to New York City by the offer of higher 
wages than are considered ‘‘regular’’ here. 
Common labor is available because some of the 
mills are shut down. Carpenters are in demand 
everywhere, and there seems to be plenty of 
them. The minimum wage for carpenters is 90 
cents an hour. Retail lumber yards are busier 
than at any time since early in 1920, and are 
experiencing less difficulty about collections and 
credits. 


HOUSING DIVISION OUT OF FUNDS 


INDIANAPOLIS, IND., June 19.—Unless money 
is forthcoming from some source not now 
known, the housing division of the State of In- 
diana will cease to function Sept. 30. This 
announcement was made by W. F. Sharp, head 
of the division, and Dr. J. N. Hurty, secretary 
of the State board of health. Both are trying 
to find some means of diverting State funds 
from other channels to keep the housing division 
going until the next meeting of the general as- 
sembly in January, when a permanent appro- 
priation will be sought. 

The division was organized under the provi- 
sions of an act of the last legislature which 
appropriated $15,000 for enforcing the housing 
laws of the State. A State-wide survey of hous- 
ing conditions, which is said to have been of 
great benefit to the board of health, has been 
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in progress this year. Following reports of in- 
spectors, buildings were ordered wrecked, re- 
pairs made, and in some places houses unfit for 
human habitation, for which high rent was be- 
ing exacted, were found. 


BUILDING COSTS WILL NOT DROP 

YOUNGSTOWN, OHIO, June 22.—‘‘ Building 
has increased about 25 percent in the last six 
months. Construction conditions are rebound- 
ing from their recent slump,’’ said G. N. Reed, 
treasurer of the Union Wholesale Lumber Co., 
Saturday. 

The opportune time for building is passing, 
Mr. Reed believes. ‘‘The price of building 
materials has advanced about 5 percent in the 
last month. It may go up still further. I 
doubt if it will drop again,’’ he said. 

‘¢Altho construction is picking up I do not 
believe it will ever see such a boom as that of 
1918. Money is too tight for that.’’ 


LOW BUILDING COSTS IN AKRON 


AKRON, OHIO, June 22.—Costs of building 
materials in Akron are fairly low, as compared 
with prices quoted in other cities of the fourth 
Federal Reserve district, the Department of 
Commerce reports. 

Common brick in Akron are quoted at $13.50 
a thousand, compared to $16 at Pittsburgh, 
$15.75 at Erie, $14 at Cleveland, $16.50 at 
Lorain, and $16.50 at Dayton. 


Akron is still buying Portland cement at 
prices higher than most other cities of the dis- 
trict. Here $2.76 a barrel is paid, compared to 
$2.40 at Pittsburgh, $2.64 at Cleveland, $2.56 at 
Lorain, and $2.30 at Cincinnati. 

Southern pine here is $40 a thousand feet. 
Quotations in other cities run from $38 to $50. 
Flooring is quoted here at $40, and from $34.50 


to $60 elsewhere. Shingles here are $5.20, and | 


from $4.50 to $5.50 in other cities of the dis- 
trict. 


Other quotations are favorable to Akron’s 
prices. 


MOVE FOR BETTER BUILDING CODE 


Sr. Louis, Mo., June 20.—Walter Sheehan, a 
real estate man, has been appointed .chairman 
of the central committee on building code 
amendments, succeeding O. J. McCawley, re- 
cently elected president of the St. Louis Real 
Estate Exchange. Mr. Sheehan expects to take 
up the work vigorously to have the present 
building code in St. Lonis amended, so that 
building may be conducted more efficiently and 
at less cost to the public. 

The committee is composed of representatives 
from the Real Estate Exchange, Engineers’ 
Club of St. Louis, and the Master Builders’ 
Association. 

Because of the restriction in St. Louis, more 
residential building is going on in St. Louis 
County, just across the city line, than in this 
city. 





Organize Millwork Association 
[Special telegram to AMERICAN LUMBERMAN] 
PORTLAND, ORE., June 21.—The Pacific North- 

west Millwork Association permanently organ- 
ized here Tuesday afternoon at a meeting held 


at the Multnomah Hotel. About: forty mill- 
work men from all sections of Oregon and 
Washington were present. C. W. Thompson, of 
Tacoma, was elected president and W. W. 
Hutton, of Seattle, secretary. The board of 
trustees is composed of representatives of sev- 
eral districts; meetings are to be held monthly, 
with the next one in Seattle the third of July. 
The constitution and bylaws which were drafted 
at the preliminary meeting were adopted, and 
a movement for the Western Planing Mill Con- 
gress to be held in San Francisco next Novem- 
ber was endorsed. Labor conditions and more 
economical ways of manufacturing and han- 
dling special millwork were discussed. Re- 
ports indicated that all mills in districts rep- 
resented at the meeting have a heavy run of 
business. C. D. Lemaster, manager of the San 
Joaquin Valley Planing Mill Association, with 
headquarters at Fresno, who was a visitor, re- 
ported conditions there good. 


Lumber Moving in Large Volume 
[Special telegram to AMERICAN LUMBERMAN] 


WASHINGTON, D. C., June 22.—During the 
week ending June 17 the lumber industry of the 
United States enjoyed a volume of business and 
a degree of activity similar to that of the pre- 
ceding week. A summary of telegraphic reports 
received this morning by the National Lumber 
Manufacturers’ Association shows that last 
week production was somewhat greater, ship- 
ments noticeably larger, and orders not appre- 
tiably less than for the week ending June 10 
and considerably in excess of production. 

The number of mills reporting last week was 
394, compared with a revised total of 386 for 
the preceding week. Production was 97 percent 
of normal, Shipments were 104 percent and 
orders 95 percent of normal weekly production. 
Production was 1.9 percent below shipments 
and shipments 8.4 percent less than orders 
hooked. 

_ With the volume of building still increasing 
it is probable that the slight recession in or- 
ders during the last two or three weeks is still 
influenced by anticipation of freight redue- 
Hons, effective July 1. It is considered possi- 
ble, however, that the customary seasonal let-up 
may be manifesting itself. 

_Employment is normal or better in the prin- 
“ipal lumber producing regions; there are many 
Teports of increasing wages, especially from the 
west Coast, and of special efforts to find desir- 
able men, 

During the first twenty-four weeks of 1922 


. the production of reporting mills aggregated 


4,800,327,174 feet, compared with 3,519,531,295 
during the same period of 1921, an increase of 
1,280,795,879 feet, or about one third. Ship- 
ments for the twenty-four week period this year 
were 4,892,936,724 feet, against 3,655,148,471 
feet in 1921, an increase of 1,237,788,253 feet. 
Accumulated orders for the first twenty-four 
weeks of 1922, were 5,344,182,142 feet, com- 
pared with 3,764,080.664 feet last year, an in- 
crease of 1,580,101,478 feet. 

Total production of reporting mills for the 
week ending June 17 was 240.312,093 feet, 
against 176,121.787 feet during the “same week 
last year. Shipments were 251,531,568 feet, 
against 158,158,505 feet, and orders 227,676,- 
093, against 156,835,752 feet. 


To Initiate Large Class of Kittens 


[Special telegram to AMERICAN LUMBERMAN] 


PoRTLAND, ORE., June 21.—A Hoo-Hoo con- 
catenation is to be held here at the Multnomah 
Hotel, Thursday night, June 29, following a 
dinner at which Maj. Everett G. Griggs, Snark 
of the Universe, and Arcanoper C. D. Lemaster, 
of Fresno, will be honor guests. The dinner and 
concatenation were to have been held here to- 
night, but were postponed on account of Mr. 
Griggs’ inability to come because of a fire in 
one of the company’s logging camps. J. B. 
Olson, Vicegerent Snark, says that a large bunch 
of kittens are to be initiated. 


Loggers’ Bureau to Meet 
[Special telegram to AMERICAN LUMBERMAN] 


PoRTLAND, OrRE., June 21.—The Pacific 
Northwest Loggers’ Bureau will meet at Van- 
couver, B. C., on July 10, when a large delega- 
tion from the Columbia River district will at- 
tend. 
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Reduced Rates to Eastern Points 


[Special telegram to AMERICAN LUMBERMAN] 


PORTLAND, ORE., June 21.—J. H. Mulcahy, 
general freight agent here of the Southern Pa- 
cific railway, today sent out official notice that 
his line will have in effect July 1 reduced rates 
on lumber and shingles from points on the 
Southern Pacifie to eastern destinations, in ac- 
cordance with the recent order of the Interstate 
Commerce Commission calling for such reduc- 
tions. A reduction is also granted to Omaha 
and Kansas City—the effect of the order on 
rates to these points has been in doubt for some 
time because of reductions previously granted— 
this amounting to 8 cents on shingles, and 6%4 
cents on lumber. The reduction in rates to 
Cleveland amounts to 3 cents on shingles and 
1% cents on lumber. 


Oregon Mill Destroyed by Fire 
[Special telegram to AMERICAN LUMBERMAN] 
PORTLAND, OrRE., June 21.—The S. A. Foster 

Lumber Co.’s mill at Kings Valley, Ore., was 
destroyed by fire Monday. The principal stock- 
holders of the company are in Lincoln, Neb. 
About 8,000,000 feet of dimension stock in the 
yards was to have been put thru the planer, 
which started operations on the day of the fire. 
Most of the stock was saved. The planing mill 
is to be rebuilt. The sawmill had been shut 
down for about a year after the initial cut of 
stock in the yard. The mill has a capacity of 
140,000 feet. 


Architects Want Sincere Advertising 


Passage by the American Institute of Archi- 
tects, at its annual convention in Chicago, of the 
resolution below indicates a desire on the part 
of the profession to promote better advertising 
of building products. The action is of vital im- 
portance to every manufacturer in the field. 
The architects openly assert that they are eager 
to learn thru advertising about building mate- 
rials. They declare much advertising, however, 
is of little value to them. So they have author- 
ized a body to confer with manufacturers who so 
desire, about advertising, seeking thereby to 
s‘op the present waste of money. Following is 
the resolution: 


WHEREAS, The joint conference on better adver- 
tising to architects, between the board of directors 
of the American Institute of Architects and the 
building materials producers of the United States, 
held at Indianapolis, and the conference in Chi- 
cago, held June 5 and 6, have demonstrated the 
great desirability of a better understanding among 
architects and producers as to their common inter- 
est in the characteristics, presentation and appro- 
priate utilization of products entering into con- 
struction ; therefore be it 


Resolved, By the American Institute of Archi- 
tects, in fifty-fifth annual convention, that the 
structural service committee of the American In- 
stitute of Architects be authorized to cieate a 
producers’ section of the structural service com- 
mittee as a sustaining body to collaborate in the 
following duties: 


(A) To advise and counsel with manz=fac- 
turers, who may so desire, on the character of 
their advertising as to size, form and content. 


(B) To assist in furthering the use, by 
architects and producers, of the standard con- 
struction classification adopted by the Amer- 
ican Institute of Architects. 


(C) To promote sincerity and reliability of 
statement in advertising. 

This document is the result of careful study 
and discussion by architects and managers for 
manufacturers. A more elaborate scheme was 
submitted but rejected for that outlined above. 
Undoubtedly, out of the producers’ section will 
grow a consulting and advisory body of real im- 
portance to manufacturers. 
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A Visit Among Some of the Country “Lumber Stores’’ of Texas—Perma- 
nent Improvements Are Returning to Favor After the Wildcat Boom Days 


It happens that the Realm has talked 
about yards in big towns for quite a spell; 
so this week we’re going to take a crack at 
a smaller metropolis or two. We found these 
small cities in northern Texas. The Lone 
Star State is well served by a network of ex- 
cellent interurbans, so it is a comparatively 
easy task to get around and see the famous 
Texas lumber store serving farmer customers 
quite as effectively as its big city cousin 
serves the urban dweller. 

We like little towns and country customers. 
We like to hang around out in the main alley 
and watch the farm horses dozing with a hind 
foot propped up on edge while the farmer 
boys help the yard men load up the siding 
for the new barn. It 


bushel of corn they expect to sell some time in 
the future. But their education in this process 
is not yet complete, and they are more inclined 
to be influenced by the amount of hard cash they 
have on deposit in the banks than by the amount 
they may have there after making some future 
sales. Their sense of being hard up comes when 
they are hard up; and their sense of being pros- 
perous again comes when they have a good sum 
of cash in hand. Since the city man foresees 
these shifts in fortune before they arrive he is 
usually a few months in advance of his country 
cousin in regard to business depression or re- 
covery. 
Waiting Until Crops Are Sure 
N. M. Jones, manager of the Waxahachie 





is a pleasure to see 
these enterprising 
young fellows con- 
sidering the problem 
of getting the stuff 
hauled out on the 
fewest possible trips; 
for they’re no time 
killers. They. expect 
to be farm owners 
before the world is 
much older, and they 
have early caught the 
desire to make the 
most out of their 
labor. Watching 
these energetic lads 
makes us feel a sort 
of vicarious accom- 
plishment, as if we 
were hard at work, 
ourself. So we watch 
the boys get a few 
thousand shingles on 
top of the big load, 
and we sniff the per- 
fume of new lumber 
and the aroma of 
harness leather; and 
we are. especially 
happy if a mild eyed 
horse lays a confiding 
muzzle against our 
arm and we can feel 
his warm breath stir 
between our fingers. 
Early summer in 
Texas, barring any 
*‘unusual’’ weather, 
is a, time to set the 
young man’s fancy at its traditional task. And 
early summer in the Texas small town and out 
in the country has a quiet loveliness that almost 
allows you to hear the million wild flowers grow- 
ing. 
It is true that at the time of our visit Texas 
farmers and ranchmen and planters were not 
flocking to the yards with large lumber bills 
clutched in eager hands. At least we didn’t 
notice any long lines forming outside the offices 
we visited. Managers say that sales are coming 
along, that they could sell more without feeling 
badly over it, but that prospects for later sum- 
mer and fall trade are rather bright. The re- 
vival of trade which has been featured in these 
columns these last few weeks eame to the cities 
first. This is to be expected.The city turnover 
is more rapid, the city merchant is in constant 
touch with market centers and feels the first 
shift, of the market up or down, and the city cus- 
tomer is equally sensitive to these changes which 
mark.on paper at least the ebb and flow of his 
prosperity. ‘Farmers are learning to follow the 
market ang.to estimate profit and loss daily on 
the car of hogs or the bale of cotton or tho 





Lumber Co., Wil: vood 
excess of what we had expected.’’ 


chandise is prope::y displayed. 











The above illustratior shows the very attractive service room recently installed by the T. S. Goslin 

N. Foster Goslin says, ‘‘acts as a silent salesman 

and In the short \ime that it has been in operation we have found that it produces results in 

The company has recently remodeled its old time paint 

and hardware stc’e and today has a modern, well equipped, well lighted store in which mer- 
Its lumber is likewise carefully handled 


J. This room, H. 


Lumber Co., at Waxahachie, Tex., said his 
farmer customers were keeping a discreet dis- 
tance from new construction for the time being. 
Some of them were buying lumber, but most of 
them were rather waiting until crops were sure 
and prices satisfactory before they added ex- 
tensively to the building equipment of their 
farms. This yard, by the way, belongs to the 
J. M. Rockwell line and is one of the oldest in 
that line. It has a pretty office with vines run- 
ning over the walls, and its white gates and 
well kept appearance make it one of the most 
attractive spots on the street where it is located. 
Texas yards, it may be said, are not likely to be 
neutral in appearance. They are either hot or 
cold. They either belong to the pioneer school 
and use pioneer equipment that hasn’t been 
painted since the days of the buffalo herds, or 
they are up and coming modern places showing 
as much care and decorative skill as a modern 
home. The rule has plenty of exceptions, but I 
have heard traveling men say it is pretty easy 
in the Southwest to tell even on the first trip 
which men are modern merchants and which are 
working along on the ideas of 1880, simply by 


sizing up their places of business. Sometimes 
the exceptions are the men who believe in the 
new ideas and practice them and who are wait- 
ing a few months or a year to put in a new line 
of sheds and sales equipment. The AMERICAN 
LuMBERMAN holds that modern merchandising is 
a matter of the manager’s ideas and aims rather 
than of his equipment. But the Realm has to 
admit that the statement of the traveling men 
hits the nail on the head rather often. 

‘¢This is a very good agricultural county,’’ 
Mr. Jones remarked. ‘‘I believe it did not win 
the banner at the big fair last year, but it has 
had the distinction quite a number of years of 
being the best agricultural county in Texas. 
That’s important to men in business, especially 
in a town the size of 
this. Our trade comes 
from the country; most 
of it directly and the 
rest indirectly, for the 
farming trade supports 
the town.and makes 
possible its existence. 
Our farmers, especially 
early in the spring, 
felt poor. We know 
this is a temporary 
state of affairs, for the 
country still needs our 
farm produce and will 
pay fair prices for it. 
But in the meantime 
we have to be patient 
over shortened sales. 
As a matter of fact I 
believe the wave of 
economy that has hit 
us and that is about to 
straighten out to more 
reasonable proportions 
wasn’t caused so much 
by lower prices on 
farm stuff as by rather 
reckless spending when 
money came easy. It 
seems that everybody 
behaved in about the 
same way. Income 
swelled, and expenses 
swelled with it. Every- 
body has some things 
in the back of his head 
he’d like to do if he 
had the money. This 
seemed the time when 
' : the money was to be 
available, so our farmers along with the rest of 
the country began spending the money they 
hoped to earn. When prices dropped people 
were caught with money spent in advance of 
earnings, and the bump was pretty hard to take. 
The soreness is pretty well out, and we expect to 
get back our old volume of business and even 
add a little to it for good measure, just as the 
large city yards have done. This has never 
been a building and loan town. The lumber- 
men have usually carried the paper or have 
found someone to carry it. Everything indicates 
that loans will be as easy as they ever were, and 
this is one of the things that are rapidly bring: 
ing trade back to a pretty satisfactory level.’’ 


Advertising a Home Financing System 

The H. H. Hardin Lumber Co. has bought an 
old yard in Waxahachie and is rapidly putting 
it on the local commercial map. In regular 
Texas style it is advertising a financing system 
such that any reliable person who owns a lot cat 
have a house built on it. William Cameron & 
Co. have one of their big line of yards in the 
town. Waxahachie is a pretty residence tow! 
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I believe I did not mention that it is a short 
distance south of Dallas. 

In the town of Milford I called at the office 
of J. V. Wood & Bro., but found that Mr. Wood 
had gone to Dallas. This company operates five 
yards centering around Milford. The local man- 
ager mentioned about the same business condi- 
tions that Mr. Jones talked about. Cotton was 
selling for a time at about $200 a bale, with 
about $40 worth of seed a bale in addition. As 
long as this lasted the farmers had money in all 
the banks; and when the price slid it was not 


good contractor will unearth business that no- 
body else ever would hear about. An informal 
understanding about working together serves the 
purpose when dealer and contractor are the right 
sort; and this arrangement keeps the business 
of handling materials separate from that of 
building houses. This, at least, has been Mr. 
Gibson’s experience. Business has been good 
in Hillsboro. It is not to be classed as a big 
place, tho it is well beyond the village stage of 
growth. We mention this as evidence that trade 
is coming back to normal even in the smaller 


lems of selling in small towns. The Lyon-Gray 
line operates forty-three yards and has a num- 
ber of show spots in country towns. This is a 
very famous company down in these parts, and 
its reputation extends well beyond the limits of 
the Southwest. H. B. Hawley, secretary and 
treasurer, and R. B. Marshall, vice president, are 
leaders in developing sound and progressive re- 
tailing ideas and policies, such as distinguish 
the Texas lumber store. The Turner Lumber Co. 
with yards at Elgin, Rockdale and Bastrop is 
another company that has utilized the store idea 
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\ the But they are getting used to it, and it is not Hillsboro has a couple of other yards; the chandising lumber. The Rockdale yard is one 
goed impossible = as the — of this ite adie pea es takes a ene 

< : ay be a new ap- ing amon e 
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knows he can drive his trade away by making 
too big a splash. He must keep his service and 
the appearance of his store about even with or 
a little ahead of the standards of his customers. 
There are city dealers who rarely see a customer, 
who spend their time managing the buying end 
and the financing of the business. Selling is 
turned over to expert salesmen, just as yard 
work is turned over to expert yard foremen. The 
country dealer who does not call on his trade, 
know a lot about them personally, wait on 
them, help load their wagons and keep up on the 
questions in which they are interested is taking 
a big chance of failure. 

City dealer and country dealer carry different 
lines of stock, advertise and sell differently, find 


and follow up sales leads differently, handle their 
help differently, have different relations with 
their customers and find the focal points of im- 
portance in different parts of their businesses. 
When we insist, as we do rightly enough, that 
we are in the same great business and have the 
same broad interests and the same general rela- 
tionship with the public it is just as well to re- 
member that when we get beyond these general- 
ities we have very distinctive problems. The city 
dealer who wants to expand and thinks of start- 
ing a line of country yards will do well to be 
sure he can hire a line manager who knows the 
country field. He probably will do better to buy 
out another city yard or two. The successful 
country dealer who wants a bigger business and 


thinks of transferring his yard to a big town 
had better be sure of experienced city help. 
And he probably will do better instead to add 
one or two country yards. We like the little 
line of yards, not so big but that the owner and 
manager can know each one personally. Manag- 
ing the big line of yards is a business in its own 
class. It is a business quite distinct from run- 
ning either a country yard or a city yard. It’s 
something of a combination of the two, and yet 
it is so distinct from either that it qualifies as 
a separate and independent business profession. 


[The next instalment of the Realm of the Re- 
tailer will discuss the opportunities offered by 
small communities to the ambitious —EpitTor.] 





NEW OFFICE QUARTERS PRIDE OF COMPANY 


Inwoop (Lone IsLAnpD), N. Y., June 19.— 
No finer offices grace the island than the hand- 
some new quarters into which the George Adams 
Lumber Co., of Inwood, Long Island, moved 
last March. It is far from exaggeration to 
say that this most modern lumber ‘‘palace’’ is 
unsurpassed in the State of New York and so 
favorably was the correspondent of the AMER- 
ICAN LUMBERMAN impressed with the plant in 
every detail that he has no fear of covering 
too much territory in 
his comparison. It does 
not even play second 
fiddle to the elegant es- 
tablishment of the J. A. 
Mahistedt Lumber & 
Coal Co., of New Ro- 
chelle. 

The new stucco build- 
ing in Inwood stands on 
a site purchased com- 
paratively recently by 
the Adams company 
and is located across 
the street from the old 
headquarters in Far 
Rockaway. Thirty years 
ago George Adams, 
then a man of 38, stuck 
up his ‘‘lumber 
shingle’’ in what was 








used for cutting up stock and getting out window 
frames. Another special department is for sash 
and veneer, and also one for flooring. 

The company has its own machine shop on 
the grounds and a special auto mechanic to 
look after all machines and motors. Cabinet 
work is also turned out by skilled workmen. 
The company makes a specialty of softwoods 
altho hardwoods, principally oak, are used to a 
limited extent. Spruce timbers are handled in 
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then the outskirts of Handsome New Quarters of the George Adams Lumber Co. at Inwood 


both Far Rockaway and 

Inwood. Today the 

Adams company occupies one of the most prom- 
inent sites in one of the thickly settled sec- 
tions of the island. Starting with a small 
office building in a secluded place and with 
very limited yards, using a wind mill on 
the top of his building to run the machinery 
of his mill, George Adams can now look with 
pride to this monument to his industry, thrift 
and perseverance. 

George Adams, sr. continues as head of the 
company but does not allow himself to be 
actively engaged, as he literally raised his three 
boys, George, jr., Louis and William, on his 
own sawdust pile. George Adams, jr., while 
acting in the capacity of treasurer is also the 
active head of the business. Louis Adams is 
now vice president and his brother, William, 
is secretary. The business is strictly a family 
affair and its success is evidenced by its slow 
growth from wind-mill power for small saws 
to an electrically driven plant thruout. One 
wintry day the wheel was blown from the roof 
of the old office and mill building and the 
company decided to replace it with kerosene as 
motor power. This continued for many years, 
until replaced recently by direct drive electric 
motors. 

The company started with very limited facil- 
ities, cramped offices and storage space too small 
to mention, until in the gradual growth of the 
business a shed with a capacity of 300,000 feet 
became a necessity. This shed, constructed 
some years ago, still stands crowded with lum- 
ber of all kinds. Today a shed constructed last 
winter at the time the new office building was 
put up, houses practically all of the finished 
lumber and has a capacity of 1,000,000 feet. 
A separate shed, 200 by 70 feet, is used solely 
for trim and moldings. Still another shed is 


(Long Island), N. Y. 


large quantities. Concrete piling is now being 
rapidly placed thruout the entire yard. 
Plans have already been completed for the 


the Eastern Woodworkers’ Cost Information 
Bureau of which George Adams, jr., is a di- 
rector. 

A special telephone operator is employed for 
the company’s own telephone system which 
connects thruout the yards, having four trunk 
lines and a private extension. The main office, 
50 by 19 feet, is light and airy and is furnished 
in quartered oak. A kitchenette enables the 
young ladies to prepare their own lunches. 

George Adams, jr., is as proud as a peacock 
of his most sumptuous and uptodate lumber 
plant and he has every right to be so. Nothing 
is lacking to make every one employed in the 
plant comfortable and satisfied. The slogan of 
the company is ‘‘Fit the House from Cellar to 
Roof.’’ 

‘‘This is going to be by long odds the best 
year we have had in the experience of the com- 
pany,’’ said George Adams, jr. ‘‘ Already the 
first six months’ business of the present year has 
surpassed the whole of the business transacted 
in 1921. The period of slackening that usually 
comes at this time has not put in i.s appearance 
yet and except for an occasional short period 
of let-down we are not expecting it.’’ 


New Shed to Accommodate Business 


GREENPOINT (BROOKLYN), N. Y., June 19.— 
Meyer, Grimes & Weiner (Ine.), Greenpoint 
Avenue and Diamond Street, have recently 
started the construction of an additional lumber 
shed for the storage of surfaced and kiln dried 
lumber. The company started in business in 
May, 1921, at the present location and already 
it has become sorely in need of extra storage 

space and has acquired 








- an additional yard on 
Jewel Street as a stor- 
age place for rough 
lumber. 

Albert P. Meyer is 
president of the com- 
pany, Charles B. 
Grimes, secretary and 
Sidney Weiner, treas- 
urer and inside man. 
The company handles 
all hardwoods and ¢a- 
ters to the industrial 
trade, particularly fur- 
niture and _ fixture 
plants. When asked as 








Yard of Meyer, Grimes & Weiner (Inc.) at Greenpoint (Brooklyn), N. Y. '© Present conditions, 


building of a new dry kiln plant to take the 
place of the one now in use, which has been 
found inadequate for the growing business. No 
part of the lumber when once it comes into the 
yards is wasted. Even the shavings are baled 
on the 4-acre site and shipped in carload lots 
for bedding. A carload lot every three weeks 
gives some idea of the work done by the com- 
pany’s own modern mills. 


Each officer of the company has his own 
private office. The president’s office, 19 by 25 
feet, is furnished in mahogany thruout. The 
three other offices, 16 by 16 feet, are furnished 
in chestnut, oak and whitewood. All of these 
offices are on the second floor. The special 
bookkeeping department is run on the plan of 


Mr. Weiner said: 

The dmand from the fur- 
niture sources is picking up perceptibly but is not 
increasing at anything like the rate that would 
ordinarily be expected of it. I look for a marked 
improvement of business in the fall, but for the 
summer months I look for things to move along 
rather slowly. Spring was only moderately good. 

The company caters to the trade of Greater 
New York exclusively and as Mr. Weiner put 
it, ‘We do not try to cover too much territory.’’ 
The company owns one auto truck and two 
horse-drawn vehicles but almost daily finds it 
necessary to hire extra trucks to meet the 
frequent calls that come in unexpectedly for 
immediate delivery. 

Roth a wholesale and a retail business are 
transacted in poplar, oak, maple, birch and 
chestnut. 
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Lumber Movement for Twenty-three Weeks* 








Production Shipments 
22 1921 1922 1 1922 1921 
eile Fe OCINTIONs So. cio cic cawe tees case vecwaees 1,553,967 ,326 1,588,719,095 2,050,008039 1,677,212,437 1,735,908,635  1,669,852,232 
Ce |) SPeeererererT rrr ee eT rr re oR ce 74,652,335 67,328,893 1,002,670 68,875,432 71,341,032 62,379,827 
a en Cee er ee re err ee 1,628,619,661 1,656,047,988 1,675\287°759 1,746,087,869  1,807,249,667  1,732,232,059 
West Coast Lumbermen’s Association............-.eee00. 1,756,074,665 1,034,858,060  1,696,308,585  1,119,473,104 1,792,835,970 1,151,291,088 
EEO 64 Ai veoaw s secas Died seden hack tee ken nana 88'337,0 57.700, 599 86.844,735 1,622,633 94.180.847 ,076,501 
WOM Cie URC mA REE CRG Rae eae Redes s caeueee 1,844,411,676 1,092,558,659 1,783,153,320 1,181,095,737 1,887,016,817 1,202,367,589 
Western Pine Manufacturers’ Association............... 351,038,0C0 229 258,982 4°3,192.000 247,716,728 5€1,475.000 241,950,000 
INCI BO aid 60.0 see SO CN ee Kes Manes ve ween eReade euee wee No Report 23,261,000 No Report 12,440,000 Not Beported 12,125,000 
eo ET ee ee ree OP CEE CEE EORTC Cree ee 252,519,082 260,156,728 254,075,000 
California White & Sugar Pine Manufacturers’ Ass’n..... 88,435,000 59,054,000 120,039,000 74,722,000 199,344,000 149,543,000 
DM EM Kec aOUe ee Ree cakecuadsla< secadenewenecueanee 2,505.000 4,389.000 1,219,000 1,567,000 1,714,000 949,000 
PSEC REVAL E SA eAS UE e a OES ¢ Reed cei neaeudawdeanees 90,940,000 63,443,000 121,158,000 76,289,000 201,058,000 150,492,000 
California. Redwood Association. ... .....cccccscecsececces 161,176,0°0 101,246,000 152.752 000 73,831,000 164,200,000 64,289,000 
PR: eR ee er arate te er err ee 6,663,0CO 6,951,000 6,908,000 2,903,000 5,429, 2,896,090 
PE Sedwadbwswhedce aed beeen de Ccce an amacwauseeemees 167,839,C00 108,191,000 159,6€0 000 76,734,000 169,629,060 67,185,000 
North Carolina Pine Aesociation. ...... 0. .ivcssccccvcceses 189,260,347 110,586,790 174,518,435 99,086,362 183,387,407 $8,812,418 
ORDA 6 alec Neko Mdad dc Cds aed a deoRMA ened teeene” 8,291,964 6,613,989 8,259,670 6,868,270 9,930,158 ,224,846 
SEE Gk DAKS. bad S We RES Odie Ree Lae ee ede eee 197,552,311 117,200,779 182,778,105 105,954,632 193,317, 565 95,037,264 
Northern Hemlock & Hardwood Manufacturers’ Ass’n.. 39,846,000 35.779,090 55,169.000 28, 2”. 000 56,813,000 25,239.000 
June 10 ..... EGO CRERER ELECTR CET OT ETS UA ee URE 2,531,0C0 2,569,000 3,015,000 2,101,000 2,221,000 1,772,000 
ROE COE Hees Kaw N Se Cehe de tnae Onbaawke dguge onan hilne ’ 38,348,000 58, "184,000 30, 487,000 ,034,000 27,011,000 
Northern Pine Manufacturers’ Association............... 163,645,237 No Report 133,151,713 No Report 145,494,000 Not Reported 
PC ea awe ee Wikies alae Rhee Wea eA Ra eae ew me ae 11,789,196 No Report 10,425,229 No Report 11,137,000 Not Reported 
PRUNE Gs i: 6 ecd1e © Ge GA HE eR OE WK eG RRR A elas A Ae Mia aia eS 175 '434,433 143,576,942  3,476,804,966 156,631 ;000 
Total for Twenty-three Weeks (Cut, Shipments & Orders) .4,498,212,081 928,314,508 4,606,920,156 5,035,411,049 8,328,399,912 
Michigan Hardwood Manufacturers’ Ass’n., Jan.-Apr. 1922: 
SEE. 6 ibs £5 b.cd oH Sd Ev oDEVW Ona KORenaadeneeeneae 12,306,000 No Report 17,039,000 No Report Not Beported Not Reported 
PURO on og he salt Oahu bet heed dees bE eb Caw ee alae wer 43,887,000 No Report 34,806,000 No Report Not Reported Not Reported 
Grand Total (Cut and Shipments)..............- 4,554,405,0381 4,658,765,156 


*The 1922 figures begin with the week ended Jan. 7 and include those for the week ended June 10. The 1921 figures are for the corresponding 
period. Compiled by the National Lumber Manufacturers’ Association. 





Record of Direct Sales of Douglas Fir 


SEATTLE, WASH., June 17.—Direct sales of Douglas fir from June 1 to 10, as recorded by the sales reporting department of the West Coast Lum- 


bermen’s Association, were: 








Orders—— Prices 

V. G. flooring— No. Feet No. High Low Spread Ceiling— 

ME NO Weciceceut ewes es 30 250,000 7 $57.00 $51.75 $ 5.25 5g x4 ae 2 and better. 
Pee Os See adwncetnees de 191 906, ‘000 9 54.00 46.50 7.50 Lo eS eee 
Wee NO. Gi wnesn ce hes ones 49 338,000 6 41.00 37.00 4.00 Drop siding— 

S. G. ceiling— = _ z and better... 
4” No. 2 and better...... 77 ~~ 468,000 8 36.00 26.00 10.00 Commen-— ‘ 
OD nsvavenaseesens 24 165,000 5 31.00 26.00 5.00 g and 10” No.1........ 
6” No. 2 and better...... 92 294,000 7 39.00 33.00 6.00 49° Ne 4-08... ...... 
OP IRGC a.n8 kb ea 6 sieges 18 65,000 8 38.00 31.00 7.00 2x4” 12-14 No. 1 S&E... 


——Orders—— Prices———_—_—_ 
_ Feet No. High Low Spread 
192 821,000 7 $35.00 $30.00 $ 5.00 
29 145,000 6 28.50 22.50 6.00 
205 1,309,000 7 38.00 30.50 7.50 
41 320,000 10 36.00 30.00 6.00 
202 1,786,000 10 «617.50 12.50 5.00 
65 303,000 8 18.00 13.50 4.50 

357 =1,591,000 10 +1650 12.00 4.50 





Data on California Pines Sales and Prices 


SaN Francisco, CAuir., June 17.—The California White & Sugar Pine Association’s sum- 
mary of sales (sidings, moldings, battens and lath not included) by member mills during the 
week ended June 10 gives California sales as 3,973,500 feet at an average price of $29.25 f. o. b. 


mill; and total sales as 15,512,000 feet at an average price of $44.70 f. o. b. mill. 


Total sales 


by grades and average f. o. b. mill prices realized follow: 


Feet Av. Price 


Feet Av. Price Feet Av. Price 


erxr™ White Pine Mixed Pines White Fir 
’ Nos. 1 & 2 clr.. 366,500 $104.25 Common— No. 3 com. & 
> BONCt. . ok 264.000 90.50 TROD Be adeawews 45,000 $ 53.10 | ree 159,000 $ 21.10 
Di RGEC. cc ns 181,000 71.50 NOt Ricieeeawe 439,500 28.50 No. 4 com...... 95,000 12.80 
No. 3 clear 828,500 74.90 a | ES 1,028,000 21.90 Com. mixed.... 92,500 19.15 
Inch shop...... 214,000 35.85 ING Sunt awenae 287,000 13.30 Com. misc..... 3,000 25.35 
No. 1 shop..... 2,133,000 63.45 ¥%”, all wdths. 8,000 17.85 No. 1 dimen... 190,000 19.95 
No. 2 shop..... 2,340,000 47.10 Form stock.. 327,000 16.80 No. 2 dimen... 995,500 14.75 
No. 3 shop 918.000 28.95 asians 193,500 25.20 Douglas Fir 
TUAINEE ..ccces 3,000 49.70 No. 1 dimen... 985,500 19.75 P 
6 s 00 CMF csccices 25,000 $ 42.00 
Sugar Pine No. 2 dimen... 50.000 14. Common ...... 13.000 25.00 
Nos. 1 & 2 clr.. 175,000 $158.30  Siding—— mary ee Moustaia Pine 
© gelect....... 58.500 107.40 Bé&btr. bev... 40,000 $ 45.45, 573,000 $ 18.50 
No. 3 clear.... 306,500 102.85 — te eeeees 19,000 41.25 EOE a0» + , , 
Inch shop...... 45.500 49.80  D_bev........ 112,000 32.30 Battens 
No. 1 shop..... 511.500 79.05 Cc Cate. short. 251,000 pe” A ee eS 3,000 $ 41.55 
No. 2 shop..... 615,500 54.95 Stained ..... 60,000 30.90 Lath 
No. 3 shop..... 116,000 29.60 Misc, ........ 10,000 50.75 Pieces Av. Price 
Stained ....... 50.000 26.50 Feet Av. Price No. 1 pine..... 380,000 $ 6.85 
Cedar Panels, wh. p.. 5,000 $ 86.90 No. 2 pine..... 120,000 4.95 
br Gukanwedeae 1,000 $ 50.00 OE wcccccccoee TOCROO SGae Ld LER 5.35 





National Analysis 


WASHINGTON, D. C., June 19.—The National 
Lumber Manufacturers’ Association issues the 
following analysis of figures appearing in the 
table at the top of this page. Up to the time 
of making the analysis, report had not been 
received from the Western Pine Manufacturers’ 
Association. Orders and shipments are shown 
below as percentages of production: 


During During 23 
Week Ended Wks. Ended 
June 10 June 10 
No. of Ship- Or- Ship- Or- 


ASSOCIATION— Mills ments ders ments ders 


Southern Pine ........ 126 109 96 103 111 
West Coast ...066 0000+ 122 98 107 97 102 
Western Pine ........ ¢ = © 138* 160* 
California Pines: ..:.. 4 45 68 133 221 
California Redwood .. 11 104 81 95 101 
No. Carolina Pine..... 44 100 120 93 98 
Nor. Hemlock & Hdwd. 17 119 8x 137 139 
Northern WRN 30's «eas 10 88 94 82 89 


334 104 101 102 112 


No | report up to time of compilation. 





*For 22 weeks only. 


California Redwood Data 


San Francisco, Cauir., June 17.—The fol- 
lowing information is summarized from the 
California Redwood Association’s statistical re- 
ports for the week ended June 10: 


Member mills reported Entire 
industry 
(estimated) 
Percent 
No. of of pro- 
mills Feet duction Feet 
Production .. 11 6,663,000 100 12,300,000 
Shipments .. 11 6,908,000 104 12,800,000 
Orders— 
Received .. 11 5,429,000 81 10,000,000 
On hand.. 11 46,031,000 3 85,200,000 


Detailed Distribution for Week 





Shipments Orders 
Northern CalJifornia*..... 2.279,000 1,617,000 
Southern California*...... 3,041,000 1,038,000 
WE Sop oda eaa ea Canes 0 20.000 
ED Oia DA Rardn Ootwdtae 1,103,000 1,719.000 
PORGIE: cave vases Riacak oe 485,000 1,035,000 
GE si da heed aan 6,908,000 5,429,000 


- *North and south of San Luis Obispo-Bakers- 
field line. 





Oak Flooring Statistics 


The Oak Flooring Manufacturer’s Associa- 
tion has prepared the following statistics on 
oak flooring: 


Comparative Weekly Statistics 


1922— Shipments Production Orders 
Week June 10... 5,589,000 4,557,000 4,285,000 
Week June 3.... 4,202,000 3,542,000 4,270,000 


a bas to June 10 9,791,000 8,099,000 8,555,000 

921— 

May 30 to Junell 4,196,000 4,513,000 3,724,000 
Comparative Monthiy Statement, May, 1922 


May, 1922, a8 
percentage of 


May, April, 
May,1922 May,1921 1921 1922 
Production. . - ae 9,905,000 179 112 
Shipments .. 21,058,000 9,579,000 220 = 
Orders .... 26,819,000 9,106,000 
Consolidated Statement for Five Months 
1922 


as per- 

Five months fFiwemonthe  cent- 
922 1921 ageof 1921 

000 232 


1! 
79,444,000 


Production ... 34,242, 
Shipments ... 84,280,000 36.934.000 338 
Orders ...... 98,905,000 39,885,000 tae 





Maple Flooring Data 


The Maple Flooring Manufacturers’ Associa- 
tion has issued the following comparative statis- 
tics for May, 1921 and 1922, based on the re- 
ports of twenty member mills: 


May, May, —lIncrease—— 
922 1921 Feet Pet. 
Production.. 10, 701. 000 8,311,000 2,390,000 28.8 
Shipments .. 13,606,000 7,963,000 6,643,000 70.9 
Orders ..... 19,076,000 10,162,000 8,914,000 87.7 
End month— 
Unfilled or- 
ders ....:. 25,098,000 9,697,000 15,401,000 158.8 
Stocks ..... 28,793,000 31,896,000 3,103,000* 9.7* 
*Decrease. 


Average Value of }}x2'4 Clear No. 1 and Factory 
F.o.b. Michigan and Wisconsin Millis 
May, May, ——Increase—— 
1922 1921 Amount Percent 
PIG 6x0 cccneani $72.90 $70.15 $2.76 3. 


(Northwestern Production, page 78) 
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Producers Formally Organize Hardwood Manufacturers’ 


LOUISVILLE, Ky., June 19.—Hardwood lum- 
bermen attending the mass meeting of hard- 
wood men at the second day’s session at the 
Watterson Hotel, Louisville, last Friday, called 
by the organization committee of the old 
American Hardwood Manufacturers’ Associa- 
tion, declared in favor of the Hoover plan of 
standardization, grading and marketing of 
product, deciding in favor of ruling their own 
business. They voiced fairness to the general 
public, on the basis of ‘‘Equal rights to all, 
but special privileges to none.’’ The theory 
that anyone other than the producer has the 
right to make grades and rules was exploded 
when the producers went on record as favoring 
the grading and marking of their 


and forecast of the future must regard govern- 
ment regulation as the most probable outcome 
of the pitifully foolish policy of uninspired 
self interest.’’ Mr. Durgin showed thruout his 
remarks that Secretary Hoover’s department is 
alive to the situation and he showed keen ap- 
preciation of the efforts of the lumbermen 
assembled at Louisville in backing the Hoover 
plan to the limit. [Mr. Durgin’s address ap- 
pears in full on the front cover and page 35 of 
this issue.—EDITor. ] 

J. Van Norman, attorney, of Louisville, 
made one of the strongest talks heard before 
the meeting, in which he condemned the threat 
implied in a telegram that had been sent to 


cut all grades of hard- and softwood and 
knows their specifications, use, adaptability ete., 
and feels that the plan is entirely favorable, 
and will carry the hardwoods at least 95 per- 
cent in standardization. He held that the 
hardwood people could go a long way with the 
softwood producers in the matter of standard- 
ization. In Washington at the start of the 
Hoover discussion as outlined by Mr. Hoover 
and John W. Blodgett, president of the Nationa! 
Lumber Manufacturers’ Association, it was 
felt that the plan was impracticable, but after 
a couple of hours discussion and study of the 
plan the lumbermen saw the light and realized 
that there was unity and standardization in 

sight. Mr. Sherrill held that the 





product at the mill. ; 

The lumbermen were warm in 
their praise of the Hoover plan, 
and confident that if the plan is 


Plans of the New Hardwood Institute 


symbols chosen for each grade mark 
involved no question of former use 
by the pine association of letters 
A, B, C ete. and that the plan 


not followed and the producers do 
not voluntarily come forward to 
rule their own business on a high 
class plane, then there will be 
Federal control of the lumber in- 
dustry. It is felt that the Louis- 
ville meeting marked the most con- 
structive development in the hard- 
wood industry’s history, and the 
beginning of a new and greater 
era. 

Born of the old American Hard- 
wood Manufacturers’ Association, 
and the proposed American Hard- 
wood Institute, there emerged the 
Hardwood Manufacturers’ Insti- 
tute, which will locate its perma- 
nent quarters at Chicago as soon 
as arrangements can be made for 
opening offices there. The new 
organization supersedes the Amer- 
ican Hardwood Manufacturers’ As- 
sociation. 

The report of the nominating 
committee was accepted in full, 
resulting in the election as presi- 
dent of C. H. Sherrill, of New Or- 
leans, with W. M. Ritter, of Colum- 
bus, Ohio, as first vice president; 
and E. B. Norman, Louisville as 
second vice president, constituting 
a strong team of willing workers. 

The new association’s member- 
ship list at the start carries a total 
of seventy-four signed members, as 
reported by headquarters bureau. 
This membership represents an an- 
nual production capacity of 1,500,- 
000,000 feet of lumber, while C. H. 
Sherrill reported that he had 
authority to sign up for non- 
present members with a capacity 
of 300,000,000 feet additional, but 
would let them sign their own 
cards, this giving the association 
a start with a capacity of 1,800,- 
000,000 feet per year, or equal 





LoulsviLte, Ky., June 17.—‘The organization of The Hardwood 
Manufacturers Institute here yesterday means the emancipation of 
the manufacturers of hardwood lumber,’ said President C. H. 
Sherrill this morning in an interview with press representatives. 
“We are already at work as a running organization. Secretary- 
manager Pritchard and myself remained in Louisville in order to 
get on the job this morning. Within thirty days we expect to have 
a bureau issuing statistics and data for the benefit of the public and 
the hardwood industry but this information will be confined abso- 
lutely to historical data. 

“We will also continue to use the same rules for the inspection 
and measurement of hardwood lumber that have been effective since 
Sept. 1, 1919, and administered by the American Hardwood Man- 
ufacturers Association which the new Hardwood Manufacturers’ In- 
stitute now supersedes. These rules we will continue to use until 
there is published by the National Lumber Manufacturers’ Asso- 
ciation, of Washington, D. C., a new set of rules and code of ethics, 
which rules will be in accord with the standardization program as 
set up at the conference in Washington with Secretary of Commerce 
Hoover during the week of May 22, last, and which we are given 
every assurance will be published at the earliest possible date, 
probably by early fall. 

“We will immediately put into the field an efficient corps of 
hardwood lumber inspectors who will be available for members 
which include the entire public, national and international, on a 
reasonable basis of cost.” 

President Sherrill also announced that the first meeting of the 
new institute, held late Friday afternoon, had voted to maintain the 
temporary offices of the institute in the quarters of the old Amer- 
ican Hardwood Manufacturers, Association at Memphis but that 
as soon as practical permanent offices will be established at Chi- 
cago, which will probably be within the next sixty days. 

The directors also voted to elect John M. Pritchard as secretary- 
manager of the new institute. Mr. Pritchard held the same office 
with the old organization. 

The directors voted five permanent committees as follow: 
Finance; resolutions; reports and statistics; press and publicity; and 
nomenclature, grading and inspection rules and service. The per- 
sonnel of these committees will be announced shortly by the presi- 
dent. 








could be worked out to describe 
each grade clearly, in such a way 
that they could be stenciled on the 
lumber at the mill, carrying also 
the mill identification mark and 
emblem of the association, so that 
a buyer would have no trouble in 
checking up. And in event of dis- 
agreement there would be no 
trouble whatever in settling, as the 
buyer, shipper, jobber etc., could 
easily be identified, and the mat- 
ter could be arbitrated. 


Urges One Set of Grading Rules 


Mr. Sherrill argued for one set 
of grading rules, instead of all 
organizations having their own 
rules, the one set covering all 
lumber manufactured, making it 
easier for buyer, seller, jobber, 
dealer, consumer, architect etce., 
and also enabling the architect to 
pick woods which he needs for 
specific use without trouble in 
locating them. He held that while 
the standardization idea _ was 
primarily to protect the public, it 
would prove of vast benefit to the 
producer and any and all honest 
lumbermen. He commented on how 
low grade gum and oak lumber, 
cut to dimension, could be used in 
structural work, whereas it can 
not be used where supplied in 
random lengths and widths. He 
stated that requests were being 
received all the time for informa- 
tion on different woods for struc- 
tural use, and that if they were 
properly standardized and graded, 
there would be larger sale for low 
grade hardwood which is now un- 
salable and rotting on the yards. 
He declared that some gum lumber 
could sell easily at $30 a thousand 
feet, instead of $7 in the far 








to the peak capacity production of the old 
American Hardwood Manufacturers’ Associa- 
tion, which had about 450 members. It is 
believed that within thirty to sixty days more 
than three hundred members will be signed 
up, and that capacity on an annual basis will 
run about three and one-half billion feet of 
hardwoqds. It is the consensus that the leading 
hardwood manufacturers of all sections of the 
country will come into the new organization 
rapidly as soon as they learn of the develop- 
ments. 


William A. Durgin, assistant secretary of 
commerce, right hand man to Mr. Hoover, in an 
address Friday afternoon before the organiza- 
tion, sounded a note of warning to those who 
do not agree with the Hoover plan when he 
said in the course of his remarks: ‘‘So long 
as personal jealousies or the assumption of 
present perfection control the councils of lum- 
ber, broad self-government is but a dream, 


some of those who had signed the call for the 
Louisville meeting. He read the telegram, 
as follows: 


BuFFALo, N. Y., June 12, 1922. 

Please advise me if you authorized the use of 
your name in connection with a call for a meet- 
ing to be held in Louisville at an early date for 
the purpose of organizing another hardwood lum- 
ber association and if it is your intention to 
encourage and support a renewal of factional strife 
in the hardwood industry.— Horace F. TAyYLor, 
President National Hardwood Lumber Association. 


FRIDAY MORNING 


C. H. Sherrill opened the morning meeting 
with a short talk in which he remarked that 
there appeared to be some doubt as to the 
ability of the hardwood and softwood people 
to cooperate in following the Hoover plan. Mr. 
Sherrill stated that he had been thru the lumber 
trade from engine room to lumber pile, had 


South, under a better plan of standardization 
which covered hardwoods as well as pine and 
fir. He asserted that grading and inspection 
rules were far from perfection. He held that 
northern lumber manufacturers, when they 1- 
vestigate existing and prospective conditions, 
will be quick to grasp the opportunity altho it 
may take weeks or months to work it out. 


Day of the Large Storage Yard Going 


Judge William 8. Bennet, of Chicago, coun- 
sel for the Edward Hines Lumber Co., in a short 
address stated that while the Hines organiza- 
tion was primarily a wholesale concern, it was 
also a producer of hardwoods, southern pine and 
white pine. He commented on the assertion 
that the day of the large storage yards is going, 


and such yards today are being succeeded by 


large companies with many salesmen. He held 
that the manufacturers can follow the same 
plan, employing salesmen ard selling direct, Te 
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Institute—Endorse Standardization and Grade Marking 


sulting in a much better price for their product. 
He commented on a car of lumber arriving in 
Chicago a few days ago, in which the shipper 
received $9.25 less commission, for the whole 
ear, after paying freight and demurrage. He 
said: ‘*‘We are wholesalers, but we do not 
wholesale our own lumber alone, we wholesale 
the other producers’ lumber too. We can go to 
the small mills of the South and sell their lum- 
ber at wholesale at much better profit than we 
ean sell our own lumber wholesale. Why 
shouldn’t the manufacturer sell direct? We do. 
It may wipe out the wholesale lumber dealer, 
but a more economic day is coming, and direct 
sales will be involved.’’ In concluding Judge 
Bennet stated that he hoped every producer 
present and those at home would come into the 
new organization as a fraternity of manufac- 
turers, claiming that the wholesalers merely buy 
and sell, whereas the manufacturer is the pro- 
ducer and should make the grade of his own 
product in conjunction with the consumer. 
Heartily in Accord with Plan 

A. E. Pope, hardwood purchasing agent for 
Dodge Bros., Detroit, discussed the situation, 
showing that he was heartily in accord with a 
plan whereby the consumer shall receive sixteen 
ounces for a pound. He said: ‘‘ Public opinion 
is that the lumber manufacturer, jobber and 
retailer have sinned. The sinner is not despised, 
but the sin. If you have conviction and speak 
not, you sin.’? Mr. Pope called attention to a 
recent address by Edward Hines, of the Ed- 
ward Hines Lumber Co., which he had read in 
the AMERICAN LUMBERMAN, and characterized 
it as the most broad minded statement, made 
without fear, that he has seen to date. Mr. 
Pope told of several instances where, in: secur- 
ing quotations on timbers, retailers have en- 
deavored to take advantage of lengths to add 
$5 a thousand to the price, as in the case of 
8x8-12- or 16-foot timbers of southern pine. 
He told of one case where he purchased 6/4 
hickory, ones and twos, at $175 a thousand, 
which was not a good No. 3 grade, and which 
the owner of the delivering yard later admitted 
was not worth the cost of hauling away. Mr. 
Pope said: ‘‘I’ve long prayed for a ‘pure 
food’ lumber law, under which the lumberman 
would have to give sixteen full ounces as a 
pound.’’ He held that he had long been favor- 
able to compulsion in this matter, if it could 
not be worked out by the lumbermen them- 
selves, and remarked that he believed and hoped 
that the day was at hand when lumber would 
be labeled so that there could be no question 
of what it stood for. He said: ‘‘If you can 
work out this plan—then I’m with you.’’ 

What an Outsider Thinks 

J. Van Norman, attorney, of Louisville, was 

introduced, speaking in full as follows: 


I have been asked to say a few words here as an 
outsider. I want it distinctly understood that in 
what I say I am not representing anybody; that 
nobody is responsible for what I say except myself, 
but I have some views to express here that I think 
ought to be expressed in this meeting. 

In the first place as to the necessity for the or- 
ganization of a national hardwood manufacturers’ 
association. I have never been able to under- 
stand why the hardwood industry was the only one 
that I know of or ever heard of that has not a na- 
tional association of its producers. I am connected 
indirectly with some other industries. I have been 
to the annual meetings of the National Coal Asso- 
ciation. No man may belong to that association 
that does not produce coal out of the ground. The 
hardwood lumber industry is the only one that I 
know of whose national association is dominated 
and controlled by the middle man. But that is 
true of your industry. It would be just as ap- 
propriate for a national farmers’ organization to 
be controlled by the wholesale grocer and produce 
broker as it is for a national hardwood association 
to be controlled and dominated by the middle man 
that handles that commodity. 

Why have you never had such an organization? 
Is it because you lack the genius for organization ? 
I think not. You have inaugurated and built up 
and perpetuated one of the strongest organizations 
of its kind and that is the Southern Hardwood 
Traffic Association. Why haven’t you organized 
the National Hardwood Manufacturers’ Associa- 
tion? Is it not because the other fellow beat you 
to it? Is it not because that other organization 
pas, become so powerful that you are afraid to 

ck it? 





Things to Consider 

Now here are the things that you are here to 
consider : 

Whether you can organize a national association 
that will select and distribute certain statistics 
that are valuable to the industry. It has been 
said that you have hanging over you the decision 
of the Supreme Court of the United States. That 
is true. I have carefully read that decision and 
tried to read it in the light of other decisions of 
that court. Whatever else may be said about that 
decision, it can not be said that it holds or that 
the Supreme Court of the United States has ever 
held that one must do business in the dark or that 
knowledge is a crime. There is no doubt but what 
under the law you have the right and the duty to 
inform yourselves as to the conditions under which 
you do business. I do not believe that any court 
in the land will ever say nay to that proposition, 
provided it is free from any collusion and is simply 
a detailed statement of the conditions as they exist 
or as they may have existed in the past. The 
most important thing is as to whether you will 
form a national organization and put into effect 
the so called Hoover plan. 

There is only one reason why you should not do 
that and that is that you are all afraid you may 
be expelled from the National Hardwood Lumber 
Association as two gentlemen here have been. Some 
of these gentlemen who signed the call for this 
meeting have received from the National associa- 
tion telegrams and here is one of them signed by 
the president of that association. [Here Mr. Van 
Norman read the telegram quoted on page 42.— 
EDITOR. ] 

As I see it, that is a challenge; in other words, 
it is a threat, “Don’t you dare go to Louisville and 
go to that meeting.” As 
a result of that telegram 
every man who received it 
has to show whether he is 
a man or a mouse or a 
long tailed rat. 

What are the reasons 
why you need a national 
manufacturers’ associa- 
tion? You heard yester- 
day from the secretary of 





Cc. H. SHERRILL, 
New Orleans, La. ; 
Elected President of 
Hardwood Manu- 
facturers’ In- 
stitute 





the National Lumber 
Manufacturers’ Associa- 
tion. That is an organiza- 
tion like all other na- 
tional associations except 
the hardwood organiza- 
tion. No man can belong 
to it that does not pro- 
duce lumber. The same 
thing is true of the 
Southern Pine Associa- 
tion. Why are you 
guilty of lese majeste if you undertake to organize 
along the same lines that everybody else is or- 
ganized? These are business problems. That is 
a powerful organization and it may be said that 
if you incur its displeasure and are expelled you 
can not sell lumber because so many of your cus- 
tomers: demand national inspection. You will 
have to have something to substitute for that. I 
have always been one of those half wits that never 
cared much for money but I believe had I received 
a telegram like that I would have gone out and 
tried to find me some consumers of lumber who 
were willing to buy what I had, who would not 
demand national inspection and if I could not do 
business that way I would go into the coal business 
or some other business. 

There has been a good deal of talk about turning 
the other cheek and brotherly love, all of which is 
very fine and Christ-like but hardly human. For 
my part I admit that I am a mere human and have 
no Christ-like quality, and under these circum- 
stances my disposition would be to take a club 
rather than to turn the other cheek. 

There has also been some talk about running 
this organization as a sort of eleemosynary insti- 
tution. This organization, like any other trade 
organization in my opinion ought to be one for 
trade and business purposes. It is true that you 
best serve yourselves when you serve the public 


institution. 
The National Rules 


Now one thing that impresses me about these 
national rules. I was reading them the other day 
and I noticed that “only members of the National 
Hardwood Lumber Association can obtain an orig- 
inal national inspection and any member who ap- 
plies for inspection on Jumber which he has neither 
bought nor sold is subject to suspension or expul- 
sion from the association.” 

The rule of the American Hardwood Manufac- 
turers’ Association provides that “the service of 
the inspection department will be extended to con- 
sumers on transactions with non-members of this 
association, provided the purchase was made on 
the basis of the rules of this association.” In 
other words every manufacturer ought to want the 
inspection open to all the world because all the 
world ought to be his possible customer. 


Now, two old members of the National associa- 
tion have been expelled from that organization be- 
cause they did not vote at the Hoover meeting as 
they were expected by that organization to vote. 
I say that action was an unwarranted outrage and 
so. far as I am personally concerned I resent it 
bitterly and personally and I think every other 
= of that organization ought to do the same 

ng. 

And all the rest of you have the sword of 
Damocles none over your heads and you have to 
act in the light of that fact. That means if you 
are to act at all you must have a very corsiderable 
=a of the industry lined up with you. When the 

oover meeting was on, the representatives of the 
manufacturers voted for standardization of rules 
and brands on grades so that lumber could not be 
bought for common and sold as firsts or seconds. 
The members of the National Hardwood Lumber 
Association voted against that proposition because 
a good many of its members would have to change 
their methods of doing business if that rule were 
poe nym Understand me, I do not think you 
ought to form an organization to fight anybody else 
but I do think you ought to form a militant or- 
ganization strong enough to protect the interests 
of the manufacturers of lumber and that would 
give the manufacturers of lumber some say-so 
about the rules under which their product shall 
be sold. I think you have a right to fight for this 
plan. I think the time has come when it is your 
duty to fight for this plan and I further believe 
that that fight can be successfully made. 


Absolutism Fails 


Absolutism has never prevailed for long. It 
failed in Rome. It failed in Russia. It was not 
a success in Germany altho more highly and ef- 
ficiently organized there than ever before in the 
history of the world. In this country our fathers 
proclaimed in the constitution that absolute 
——s is vested nowhere. Yet absolute au- 
thority has been vested somewhere in the hard- 
wood industry, as you all know. You have a right 
to fight absolutism. You have a duty to protect 
your industry. You have a duty so to plan an 
organization that your industry may be conducted 
along legitimate lines and that the public may 
know when it buys a given thing that it gets what 
it buys. If the manufacturer does not protect his 
owe, he can not expect anybody else to do it for 

m. 
I have read in the history of ancient Greece 
where Alexander the Great, after having conquered 
the world and having become the absolute monarch 
of the world, heard of the cynic philosopher 
Diogones. He sought him out and found Diogones 
poor and shabby and ragged and barefooted. And 
the great conqueror said to Diogones, “If you will 
come to my palace and entertain me I will clothe 
you in regal raiment.” Diogones looked up and 
said, “Get out of my light; let the sunshine fall 
on me.” I think the time has come for the hard- 
wood manufacturers to say to their King Alex- 
ander (tho this is not his name), “Get out of my 
light, let the sunshine fall on us.” 


Adopt Organization Committee’s Report 


The committee on organization, thru Chair- 
man J. E. Stark, made its report in the form 
of constitution and bylaws, for the organiza- 
tion of the Hardwood Manufacturers’ Insiitute, 
which was adopted as a whole, a large majority 
of those present signing cards endorsing the 
plan, and giving their annual production 
capacity. 

The following committees were named: 

Nominating—W. R. Satterfield, chairman; F. K. 


Conn, 8S. M. Nickey, W. E. Delaney, M. W. Stark, 
J. B. Edwards, F. L. Adams and E. B. Norman. 


Resolutions—B. F. Dulweber, H. B. Anderson, 
W. A. Ransom, L. C. Bell, M. W. Stark. 

Mr. Dulweber suggested that a committee be 
named for districting the country and to ar- 
range for directors to represent the various dis- 
tricts, this committee to investigate conditions 
and make its recommendations at the next meet- 
ing. 

President Sherrill reported that the old Amer- 
ican Hardwood Manufacturers’ Association 
has funds in hand to liquidate all bills against 
it, had asked that all bills be presented, and 
had money sufficient to take care of every 
charge of every kind, even the investigations 
at Washington, and Supreme Court case costs, 
with the result that no dues had been assessed 
by that organization since March, and the new 
body starts off with an entirely clean slate. 

FRIDAY AFTERNOON 

After hearing W. A. Durgin, assistant seere- 
tary of commerce, tell of the Hoover plan, 
President Sherrill stated that if the hardwood 
lumber industry can not put the plan over he 
wanted to get into some industry that could 
rule its own business. He declared that the 
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members, after leaving the meeting, must go 
home, and work and work hard with the idea 
of keeping at it until the plan is in working 
shape. 

Resolutions Adopted 


Resolutions were adopted as follows: 


The members of the Hardwood Manufacturers’ 
Institute duly assembled at the Henry Watterson 
Hotel, Louisville, Ky., June 15-17, 1922, in open 
session do unanimously resolve that 

WHEREAS, At the conference held at Washing- 
ton, D. C., May 22 to 26, 1922, between the secre- 
tary of commerce, Herbert C. Hoover, and dele- 
gates from the various associations representing 
lumber manufacturers, Secretary Hoover suggested 
that efforts be made to standardize sizes and 
nomenclature, determine on a system of grade 
branding of lumber, and other means for affording 
guaranties to, and for the protection of the public; 
the establishment of a national independent agency 
for the administration of inspection of all kinds of 
lumber, and 


WHEREAS, Delegates of the American Hardwood 
Manufacturers’ Association participated in the 
said conference and by vote and action supported 
in every detail the suggestions made by the secre- 
tary of commerce, and pledged themselves fully to 
coéperate in the accomplishment of the program 
outlined. Therefore be it 


Resolved, That, the action and course of conduct 
of the said delegates in the aforesaid Washington 
conference are hereby approved, and the said dele- 
gates are commended for the efficient and patriotic 
way in which they represented the wishes and 
purposes of the hardwood lumber manufacturers ; 

That the members of the Hardwood Manufac- 
turers’ Institute endorse as a whole the purposes, 
work and accomplishments of the said Washington 
standardization conference, and pledge the support 
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of the institute in carrying the program suggested 
by Secretary Hoover to an early and successful 
conclusion. 

That they congratulate Secretary Hoover, and 
the officers of the National Lumber Manufacturers’ 
Association, upon his and their vision and insight 
in calling said conference, and upon the remark- 
able measure of success attending the sessions of 
the conference as a whole. 

That in the interest of the preservation of self 
government in industry, and of the ideals of in- 
dividual enterprise under the law, we commit our- 
selves to make effective, in conjunction with the 
other lumber producers, the following program: 

1. Simplification and equalization of hardwood 
lumber grades, and standardization of sizes, so far 
as consistent with the reasonable needs of the 
hardwood consumers and with economy in manu- 
facturing. 


2. Grade marking, as a practical measure of pro- 
tection te the buyer and the consumer. 


3. Inspection service available to producers, dis- 
tributers and consumers, supervised and admin- 
istered by a national lumber inspection bureau. 


4. Arbitration of such disputes as to grade, size, 
quantity or delivery as may not have been satis- 
factorily disposed of by official reinspection. 

5. That they favor the equalization and simpli- 
fication of grades in all woods, and the adoption 
of standard names, nomenclature or designations 
therefor, and the adoption and creation of means 
to guarantee to purchasers and the public the 
quantity and quality of lumber and to assure the 
elimination of objectionable trade practices which 
have heretofore obtained in some phases of mer- 
chandising lumber. 

They approve the action of the Washington 
standardization conference on this subject, and 
recommend that the Hardwood Manufacturers’ In- 
stitute appoint a committee on standardization 
charged with the special duty of codperating with 


the National Lumber Manufacturers’ Association, 
in dealing with the subjects pursuant to the action 
taken at the Washington conference aforesaid. 

WHEREAS, It will require some time to create 
and rT a national system of standard nomen- 
clature for hardwood lumber, and a national sys- 
tem of rules for the grading and inspection thereof, 
it is recommended that in the interim, and tem- 
porarily, the rules in use at the present by the 
American Hardwood Manufacturers’ Association be 
used by the institute; and it is further recom- 
mended and 


Resolved, That the inspection service of the 
Hardwood Manufacturers’ Institute be used by the 
institute, and all needing inspection service; and 
that, until otherwise directed, the services of this 
institute shall be available upon the following 
terms and conditions: 


a) The inspection service to be available to every 
one whether they are members of this organization 
or not at such reasonable cost as may be fixed by 
the board of directors. 


b) In case the dispute between buyer and seller 
concerns only the grade and not the measurement 
of lumber shipped, the buyer should be required to 
only hold intact that part of the shipment which 
in his judgment does not comply with specifications 
of the grade for which it was sold. 


c) In the event either party to a _reinspection 
is not satisfied with the finding of the inspector, 
the right of appeal, within five days of such find- 
ing, is extended to either of the interested parties, 
and a second inspection shall be made by the chief 
inspector. 

d) When an inspection by the chief inspector is 
requested by a consumer (in this class is included 
all remanufacturers, fabricators and retailers) the 
national association representing the industry to 
which such consumer belongs is invited to select 
a thoroly competent inspector to be present when 
the inspection is made by the chief inspector, so 
that all members of the industry involved may be 
satisfied that the inspection has been fairly and 
properly administrated. 


e) That they are in complete accord with the 
views of the Washington conference aforesaid as 
embodied in the following resolution : 

Resolved, That the formulation of rules for the 
grading and inspection of lumber is a function of 
the manufacturers and that grade rules should be 
based on the needs of consumption and the ability 
of the producers with the timber available to 
satisfy those needs, and that grades should be so 
made as to allocate the available supply to the 
various consuming industries in proportion to their 
needs and demands so that the products of the 
manufacturers may be utilized with the least waste 
and, therefore, at the lowest cost to the ultimate 
corsumer. 

f) That in respect to hardwood lumber there is 
real need for a_ revision, reformation and re- 
formation of the rules for the grading and inspec- 
tion of hardwood lumber for the reasons that 
in order to aid in the accomplishment of the 
highly constructive program indicated this insti- 
tute solicits the codperation of the various national 
organizations representing the users of hardwood 
lumber and forest products for the following rea- 
sons: 

1. Each grade of lumber that is made should 
have for its purpose the answering of some par- 
ticular consuming or fabrication requirement and 
should be constructed in line with these needs as 
closely as possible, and as nearly as can be done 
consistently wtih the timber that is available and 
by economical production methods. 


2. Admittedly, hardwood lumber manufacturers 
would be unable at once to draft specifications 
that would properly conform with the principles 
herein set forth, on account of the vast number 
of different woods involved and the many different 
uses to which they are put. This is a problem 
that can only be worked out properly after thoro 
scientific research, and largely constitutes an en- 
gineering problem. It is recommended that a 
competent forestry products engineer be employed 
by this association to make an exhaustive study of 
this problem, taking up each wood separately and 
submitting at a later date suggestions for the 
proper construction of the grades, based on con- 
suming requirements and in conformity with the 
manufacturing capabilities of the producer. 


8. The hearty coéperation of the consumer is 
essential to the success of this plan and it is sug- 
gested that each national organization represent- 
ing the various branches of consuming or fabricat- 
ing industries using hardwoods employ competent 
engineers to consider the subject from their stand- 
point and to confer with the engineer of this in- 
stitute relative to their particular needs, resulting, 
it is believed, in the eventual complete agreement 
between the producer and the consumer and the 
elimination of much of the waste that now occurs 
in the utilization of hardwood lumber, 


Resolwed, That they condemn all grade jugglery 
and manipulation, whether practiced by the pro- 
ducer. wholesaler, retailer, or any other branch of 
the industry and this institute brands the inten- 
tional shipment of lumber of a quality below the 
grade specified as plain dishonesty. It pledges it- 
self to endeavor to eliminate all such practices, 
to expel from this membership anyone who may 
be found guilty of such practices, and to use its 
weight and influence not only in the prevention 
but also in the punishment of such offenses. 


Resolved, That they believe all lumber should be 
plainly grade marked. TEach piece that is shipped 
should bear the mill grade mark and everything 
possible should be done to protect the public and 
to place the products of the mill in the hands of 
the ultimate consumer without grade substitution 
or manipulation. 


Resolved, That they favor adoption of a gales 
code that will place the industry on a high mora] 
plane, making clear the obligations of buyer and 
seller, and the institute solicits the concurrence 
in such sales code by the national organizations 
representing the various branches of consumers 
using hardwoods. 


Resolved, That this institute pledges itself to 
insist upon its individual members carrying out 
their commercial obligations and appeals to the 
national associations representing those _ indus- 
tries using its products to codperate with it in 
this matter with a view to placing the con- 
tractual relations between the producer and con- 
sumer on a basis that shall be above criticism. 


Resolved, That they favor the settlement of dis- 
putes arising betwen its members and the users 
of its products by arbitration. The support of al) 
national associations representing the users of 
hardwoods to this principle of arbitration is go- 
licited and it is recommended that commercia) 
disputes arising between members of various in- 
dustries be settled by arbitration, according to 
such plan as may be decided upon by all associa- 
tions involved, to be fair and equitable. 


Technical 


Resolved, That they favor the establishment of 
a technical department in charge of a competent 
engineer for the purposes of supplying to the con- 
suming public such reliable information as may 
be of assistance to it in determining the relative 
value of various woods for specific purposes or of 
wood as compared with other materials; this de- 
partment also to be used for the purpose of carry- 
on such research work as may be necessary or de- 
sirable to promote the elimination of waste and 
develop more economical and efficient uses of lum- 

er. 


Statistical 


Resolved, That they recommend the collection 
and dissemination of such statistics as will be 
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beneficial to all branches of the industry and to 
the public and as may be determined to be in 
accordance with the law. 


Inter-Association Relationship 


Resolved, That they believe much good can be 
derived for all concerned thru a closer contact 
and codéperation betwen the producer and the con- 
sumer and suggest thé appointment of a commit- 
tee 7 the various national associations represent- 
ing the users of hardwoods, with which committee 
a like committee from this organization can con- 
fer regarding questions that are of mutual interest 
to the end that the manufacturing practices of the 
producer be made to conform as closely as possi- 
ble with the needs of the public and to enable 
the industry to provide the maximum service at 
the lowest possible cost. 


Resolved, That this institute at once apply for 


membership in and fully affiliate with the National 
Lumber Manufacturers’ Association. 


Officers Elected 


Officers and directors were elected as fol- 
lows: 


President—C. H. Sherrill, Sherrill Hardwood 
Lumber Co., New Orleans, La. 

First vice president—W. M. Ritter, W. M. Ritter 
Lumber Co., Columbus, Ohio. 

Second vice president—E. B. Norman, Holly 
Ridge Lumber Co., Louisville, Ky. 

Treasurer—C. M. Kellogg, Kellogg Lumber Co, 
Memphis, Tenn. 

Directors—(three years)—B. B. Burns, C. L. 
Ritter Lumber Co., Huntington, W. Va.; James B. 
Stark, James E. Stark Lumber Co., Memphis, 
Tenn. ; Leon Isaacsen, Yellow Poplar Lumber Co., 
New York, N. Y.; R. M. Carrier, Carrier Lumber & 
Manufacturing Co., Sardis, Miss.; B. F. Dulweber. 
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Kraetzer Cured Lumber Co., Greenwood, Miss. ; 
W. E. DeLaney, Kentucky Lumber Co., Lexington, 
Ky.; W. TT. Murray, Tremont Lumber Co., 
Rochelle, La. 

Directors—(two years)—M. W. Stark, American 
Column & Lumber Co., Columbus, Ohio; J. ‘ 
Mayhew, W. M. Ritter Lumber Co., Columbus, 
Ohio; John Raine, Meadow River Lumber Co., 
Rainelle, W. Va.; Ralph May, May Bros., Mem- 
phis, Tenn.; E. A. Lang, Paepcke-Leicht Lumber 
Co., Chicago; F. K. Conn, Bayou Land & Lumber 
Co., Yazoo City, Miss.; John H. Kirby, Kirby Lum- 
ber Co., Houston, Tex. 


Directors (one year)—E. K. Mahan, Peytonia 
Lumber Co., Huntington, W. Va.; H. B. Curtin, 
Pardee & Curtin Lumber Co., Clarksburg, W. Va.; 
8. M. Nickey, Green River Lumber Co., Memphis, 
Tenn.; Max Miller, Miller Lumber Co., Marianna, 
Ark.; S. B. Anderson, Anderson Tully Co., Mem- 
phis, Tenn.; R. L. Jurden, Penrod Jurden Co., 
Memphis, Tenn.; J. B. Edwards, Hillyer-Deutsch- 
Edwards (Inc.), Oakdale, La. 


Constitution and Bylaws 


Some of the essential features of the con- 
stitution and bylaws as adopted are as follows: 
Ps objects and purposes of this institute shall 


1. To secure and disseminate a full understand- 
ing of the facts and conditions concerning and 
affecting the hardwood industry. 


2. To provide and adopt and assist in the adop- 
tion and establishment of measures designed and 
intended to provide and establish— 


Uniform standards and improved methods of 
manufacturing and marketing hardwood forest 
products ; 

Uniform standardized nomenclature for the 
industry ; 

Standardized rules for the grading, inspection 
and certification of lumber and forest products; 

An inspection service for the enforcement and 
administration of said rules, adequate to meet all 
needs therefor ; 

Appropriate and efficient means for guarantee- 
ing to purchasers and the public the integrity 
of grades, the quality and quantity of lumber 
and the improvement of trade practices. 


3. To acquire, preserve and disseminate infor- 
mation respecting the industry, 


4. And generally to protect the rights and pro- 
mote the interests of the hardwood industry. 


5. To enlist the codperation of the consumers in 
promoting the mutual interests of producers and 
consumers. 


6. To adopt such means as will promote the 
wisest utilizations and the prevention of waste, 
thereby serving the cause of conservation of our 
timber resources, 

MEMBERSHIP 


Section 1. Individuals, firms or corporations 
who are bona fide producing manufacturers of hard- 
wood lumber or other hardwood forest products 
(including also such producers of cypress lumber 
and cypress forest products) shall be eligible to 
membership in the institute. Every member shall 
be entitled to one vote; voting shall be in person; 
proxies shall not be permitted. 


Section 2. Applications for membership (ex- 
cept at the initial organization meeting) shall be 
made to the secretary in writing, and be accom- 
— by the initiation fee. All such applications 
or membership shall be referred to the member- 
ship committee, and if approved shall be acted 
upon by the board of directors at its next meeting. 
A majority vote of the board of directors shall be 
sufficient to elect an applicant to membership. 

Section 3. Any member may be suspended or ex- 
pelled for cause by a majority vote of the board of 
directors, but no member shall be expelled without 
being given thirty days’ written notice of the 
charges preferred and an opportunity to appear 
before the board and present his defense. 


DEPARTMENTS 


Section 1. The activities of the institute may 
be conducted by and thru such appropriate depart- 
ments, divisions or bureaus as may from time to 
time be determined upon by it. 


Section 2. Until and unless the institute at a 
regular meeting (or special meeting called for the 
purpose) acts in the creation of said departments, 
divisions or bureaus, the board of directors shall 
have full authority to act in the premises, in the 
creation and setting up of said departments, di- 
visions or bureaus, and defining their duties and 
the scope of their activities. 

INITIATION FEE AND DUES 


Section 1. The initiation fee shall be $25 for 
membership in the institute, and upon payment of 
same and election to membership the board of di- 
rectors shall issue a certificate of membership in 
the institute; but membership in the institute 
shall not be assignable or transferable. 


Section 2. For the purpose of fixing the rates 
of dues, the membership of the institute shall be 
divided into the following classes : 


Class A. This class shall comprise the manu- 
facturers of hardwood (and cypress) lumber. 

Class B. This class shall comprise the manu- 
facturers of sawn and sliced veneers. 

Class C. This class shall comprise the manu- 
facturers of commercial rotary veneers. 

Class D. This class shall comprise the manu- 
facturers of other hardwood forest products, 
such as box shooks, veneer for box shooks, staves, 
headings, ties and dimension stocks. 

Section 3. For the remainder of the present 
calendar year the dues of the said respective 
classes shall be as follows: 
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Class A. Five cents a thousand feet log scale, 
based on the annual average cut for the five 
years prior to 1922, or such part thereof as the 
member may have operated. 

Class B. Fifteen cents a thousand feet, flitch 
measurement, or face measurement of veneer, re- 
duced to flitch measurement, based on the aver- 
age annual production for the five years prior 
to 1922, or such part thereof as the member may 
have operated. 


Class C. Five cents a thousand feet log meas- 
ure, based on the average annual feetage of logs 
used for the five years prior to 1922, or such part 
thereof as the member may have operated. 


Class D. Five cents a thousand feet log meas- 
ure, based on the average annual feetage of logs 
used for the five years prior to 1922, or such 
part thereof as the member may have operated. 

In all classes in case of a member beginning 
operations the fee shall be based upon the esti- 
mated production of the current year. 

Provided, however, that the minimum dues for 
said first year per member shall be $50. 

Said dues shall be paid at such times and in 
such instalments as directed by the board of 
directors. 

Section 4. After the first year the dues of the 
members for the respective classes shall be fixed 
from time to time by the board of directors. 

Section 5. When an assessment of dues is made 
it shall be binding on all who are members at 
the time such assessment is levied, and any member 
failing to pay same, or any instalment thereof, 
within thirty days after it is due, will be subject 
to suspension. 

Section 6. Any member who has paid his dues 
and other oblig»tions in full for the calendar year 
may withdraw from the institute by giving thirty 
days’ notice in writing and surrendering his mem- 
bership certificate. 


OPINIONS ON THE PLAN 


President Sherrill announced that he would 
call on individual members for expression of 


———ESEE 
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opinion concerning the plan as acted upon. 
Member after member stated that he was for 
the plan 100 percent, realizing that right was 
right, and that the right principle had been 
adopted, one that was fair to the consumer, to 
the producer, the jobber, the retailer, and all 
interests. It was realized that there are still 
many wrinkles to iron out, but with the enthu- 
siasm shown by the members it is felt that 
the Hoover plan is going over big. 

Among those speaking very favorably, and 
without any dissent whatsoever, were: S. M. 
Nickey, E. B. Norman, R. M. Carrier, H. L. 
White, G. W. Allport, M. W. Stark, R. L. 
Jurden, Max Sondheimer, W. E. DeLaney, Fred 
Conn, B. F. Dulweber, C. M. Kellogg, Harry 
Anderson, James E. Stark and many others. 

Officers were called upon for short talks, in 
which they pledged their time, money, ability 
and influence. W. M. Ritter stated that he had 
been planning a trip to Europe this summer, 
but that he would abandon that plan if condi- 
tions were such that he was needed in carrying 
forward the plan. He asked that every mem- 
ber give all the assistance possible in getting 
the membership necessary, and carrying out the 
new idea. 

R. M. Carrier, former president of the asso- 
ciation, announced that the organization had his 
full support, as he had always given it to 
the American association in the past. 

It was announced that the old sales code of 
the American association would be used until 
the new sales code could be completed. Chair- 
man Sledge, of the sales code committee, stated 
that he believed this could be completed within 
two or three weeks. 

H. L. White stated that while he had been 
in the southern pine business a long time, he 
had been in the hardwood game less than a 
year, but had felt that such an organization 
was needed, and had seen practices within sixty 
days that convinced him of the fact. 

Mr. Allport said that he was in full accord, 
and felt that the hardwood industry was facing 
a far brighter future, and prospects of making 
some money. 

M. W. Stark stated that the organization had 
‘taken a large order,’’ but that it could be 
filled thru effort and thought. 

R. L. Jurden stated that he was 100 percent 
behind the plan, and glad to see the manu- 
facturers bent on taking charge of their own 
business. He stated that he could not speak for 
the board of directors of one organization with 
which he was connected, but felt confident of 
its full support. 

Max Sondheimer said: ‘‘I’ve always argued 
that the manufacturer should make the grades 
and rules. I fear that the firm of Dulweber & 
Sherrill will soon have a lot of new partners.’’ 
Mr. Sondheimer spoke feelingly in this con- 
nection. He said he felt that the Michigan 
and Wisconsin producers would be quick to 
join in. He approved of the fighting spirit, 
team work ete., displayed, and said: ‘*‘ We saw 
an opening, went thru the line for a touchdown, 
and were going to kick goal.’’ 

W. E. DeLaney said: ‘‘ We’ve finally thrown 
off the shackles which have held us in bondage 
for many years. I’ve played fair and never 
kicked anyone when he was down.’’ 

Mr. Kellogg stated that the sincerity of 
purpose shown thruout the meeting had struck 
him very forcefully, and that he felt that this 
100 percent feeling would win the day. 

David G. White, of the Forest Products Lab- 
oratory, Madison, Wis., in a short talk, re- 
marked that it remained for Secretary Hoover 
finally to lead the lumber trade to the light, 
resulting in the meeting at Louisville. He held 
that the laboratory’s attitude toward the new 
organization would be the same as to all other 
lumber organizations, and that it could look 
for full support. He said that the Madison 
organization has been working for years on the 
question of grades with the hope that the day 
of standardization would finally come. 

B. F. Dulweber was named as chairman of 
the inspection rules committee, a work with 
which he is quite familiar, and is recognized 
as an authority. 

J. F. Hirt, of the Forest Products Engineer- 
ing Co., Chicago, in a short talk gave a line 








46 


AMERICAN LUMBERMAN 


JUNE 24, 1922 





on his company and what it is doing in the 
matter of specialization in grades and uses. He 
held that grades now being used are obsolete 
and result in heavy waste. He commented on 
the difference in grades, stating that tests made 
from No. 1 common lumber purchased from 
three vendors showed that from one lot there 
was a waste of 40 percent, from another, 30 
percent and from still another, 20 percent, 
indicating the wide difference in grades. He 
argued for setting up a grade within a grade, 
for instance No. 1 common being graded as 
A, B and C, and closed by stating that any 
organization which stands in the way of prog- 
‘ ress in the Hoover program is treading on 
dangerous ground. 

B. F. Dulweber remarked that while the 
organization has not a large staff of inspectors 
at the present time, that detail would be taken 
care of at once, and the inspection service would 
be open to anyone desiring it. 

Some discussion was heard concerning loca- 
tion of permanent quarters of the new organ- 
ization. Most of those speaking favored Chi- 
cago, as a central location, and closer to the 
northern, southern, eastern and western pro- 
ducers. It was left to the board of directors, 
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which at a later conference decided that per- 
manent quarters would be located in Chicago. 

In closing President Sherrill stated that there 
were approximately 100 members either already 
signed up, or ready to sign up as soon as mem- 
bers got back home and took their signatures, 
while there were easily 200 more that would 
sign up within thirty days. At the start the 
organization has about 100 members, as against 
400 in the old body at the peak, and this will 
probably show a 300 percent increase by July 1. 


Regret Inability to Be Present 


Telegrams of regret at the senders’ inability 
to attend were received as follows: 


CHICAGO, June 14, 1922. 

Words can not express my regret and disap- 
pointment in not being able to attend this first 
and naturally most important meeting at which I 
know those in attendance will lay the foundation 
of the structure that they will ultimately erect. 
Surely the individual results already attained by 
all those who attend is a sufficient guaranty that 
when united and working as a unit they will have 
no difficulty in bringing into existence an or- 
ganization for the best interests of all owners of 
hardwood timber in initiating machinery for the 
best utilization of such timber in the interest of 
their owners as well as the best interest of the 
consumers and the public of the United States 
along the broad lines initiated by Secretary Hoo- 
ver. The great evolution which has occurred dur- 
ing the last ten years, particularly in both manu- 
facturing and merchandising, in the hardwood 
industry demands the most modern methods of 
manufacture in order to utilize both in the interest 
of the manufacturer and the public everything 
possible in timber; and at the same time in- 
telligently and honestly to merchandise the produce 
in order that the public wants will be best met 
thru the cleanest methods that the combined judg- 
ment of the entire trade is capable of formulating ; 
and to put the industry thru a system 'of standards 
of sizes, grading, and marketing methods on so 
high a plane that no one can question its mer- 
chandising methods. As Secretary Hoover has so 
well said, no interests are so well fitted to ac- 
complish this as the manufacturers themselves 
acting together and, when properly organized, able 
to meet any other part of the trade, the consumers 
or the public, in receiving suggestions to be worked 
out for the mutual interest of both. I earnestly 
request that you give immediate and favorable 
first consideration to have your organization be- 
come affiliated with the National Lumber Manu- 
facturers’ Association in order to carry out Secre- 
tary Hoover’s wish that one association comprising 
manufacturers of all kinds of lumber, as the Na- 
tional Lumber Manufacturers’ Association does, 
may be available to consider, advise and carry out 
the work that he has initiated in the interest of 
the manufacturers and the public.—EDWArRD HINEs. 





GranpD RAPIDS, MIcH., June 15, 1922. 

I greatly regret that I am unable to be with 
you. The lumber manufacturing industry is 
grossly misunderstood by the general public. This 
is why we are continually placed on the defensive, 
frequently wrongfully accused, and threatened 
with governmental control. The chief task before 


us today is to educate the public by nationwide 
circulation of the facts surrounding our industry 
and by the simplification and standardization of our 
trade practices. This end can only be reached 
thru organizations of manufacturers. We must 
forget our own individual fancies for which we can 
not get the approval of the majority and work only 
for the greater end which will benefit all. My 
best wishes go with you.—JOHN W. BLODGETT. 


WASHINGTON, D. C., June 13, 1922. 

I greatly regret that work here with the Brazil- 
ian Commission makes it impossible for me to 
attend the hardwood meeting this week. The eco- 
nomic progress of our country makes association 
activities imperative. No industry stands in 
greater need of intelligent and patriotic effort to 
promote trade ethics and the public welfare than 
the one upon which you are engaged. At this 
eriod when we have a man of large vision and 
igh purpose as secretary of commerce who en- 
courages with sympathic advice and counsel the 
very thing you are seeking to do the industry 
should do everything in its power to place itself 
in accord with his plans. I trust you will set up 
an aggressive organization that will furnish the 
industry and the public with the statistical and 
other information necessary to intelligent produc- 
tion and distribution. Please convey to your asso- 
ciates my sincere regret that these engagements 
here deny me the privilege of being with you. I 
have discussed the plans freely with Attorney 
Boyle who has the fullest comprehension of your 
industry and I am looking forward to beneficial 
results from your meetivg.—JOHN H. KIRBY. 








S. M. NICKEY, MEMPHIS, TENN.; 
Elected a Director for One Year 





| Need of Standardized Grading Discussed* 





I am on the program as submitting a report on 
behalf of the committee representing the hardwood 
lumber manufacturers at the conference of the 
lumber interests with Secretary of Commerce 
Hoover in Washington, May 22 to 26. I am so im- 
pressed with the glorious opportunities that are be- 
fore us as a result of this conference, and the great 
constructive development that I am sure will ac- 
crue therefrom, that I hardly know where to begin 
and it is with difficulty that I give voice to my 
thoughts. The conference, while preliminary in 
character, constitutes the greatest constructive 
step that has ever been taken in the industry, and 
the ultimate outcome will be greater stability in 
our own business and better service and lower 
costs to the consumer and the public. This will 
not be accomplished in a day but its coming is as 
certain as death and taxes, and it can best be 
speeded on its way by everyone putting his shoulder 
to the wheel and pushing for all he is worth. 

There are little details that require adjusting in 
the other lines of lumber manufacture, but these 
are insignificant in character and, while there still 
exists some slight difference of opinion on certain 
questions, I predict that before we have proceeded 
far these differences will be completely harmonized. 
While this conference will result in much good to 
other branches of lumber manufacture, to hard- 
woods it is as a gift from heaven, and thru its 
medium, for the first time, we shall have real 
standardization. 





*Report on Hoover Standardization Conference 
made before Hardwood Manufacturers’ Institute 
at Louisville, Ky., June 15. 


[By B. F. Dulweber, Greenwood, Miss.] 








Secretary Hoover expressed the belief that the 
industry, including all kinds of lumber, should 
strive for: 


1—The construction of grades and specifications 
to best serve the public, and standardization of 
nomenclature as nearly as possible. 


2—The grade branding of lumber at the mill and 
guaranteeing to the public that it will obtain the 
grade that it buys. 


8—tThe simplification and standardization of 
sizes as will make for greater economy in transpor- 
tation, production, distribution etc. 


Mr. Hoover also expressed the view that there 
should be created by the industry itself a national 
instrumentality of an entirely independent char- 
acter that would be free from suspicion and enjoy 
the confidence of the public for the administration 
of inspection rules on all kinds of lumber in cases 
of disputes between buyer and seller; the service 
of this organization to extend to foreign markets. 


Your committee voted in favor of all of these 
propositions and they met with the almost unani- 
mous approval of the delegates in attendance. 


Support It Because It Promises Good Results 


The opinion prevails that unless the industry 
itself brings about a betterment of conditions, gov- 
ernmental control and regulation are the alterna- 
tive. This view is absolutely correct, but I think 
it is agreed that such intervention would be ill 
advised and would not accomplish the same bene- 
ficial results which we ourselves are capable of 
bringing about. 


I am not appealing to you, however, to join in 
and support this movement because of fear of gov- 
ernmental intervention, for, to my mind, “he who 
refrains from crime because of the fear of punish- 
ment is not better than the criminal himself.” I 
@m appealing to you td join in this great forward 
movement because it is right, and being right it 
must eventually result to the material good and 
profit of yourselves and of those you are seeking 
to serve. 


Economical Utilization Has Become Important 


That the specifications covering the inspection 
rules of hardwoods are inadequate and are not 
scientifically constructed has long been realized 
by everyone who has given the subject serious 
thought. In the beginning hardwoods were used 
almost exclusively by furniture manufacturers and 
this class of manufacturers at that time, instead 
of specializing in the manufacture of certain arti- 
cles, produced a large variety of different pieces 
of furniture so that a great variety of sizes of cut- 
tings and different qualities could be utilized. 

It must also be borne in mind that, at that time, 
the price of hardwood was materially lower than 
it is today and that the average quality was very 
much higher, so that the question of waste and 
economical utilization was not the important prob- 
lem that it has since become. The result was that 
at that time practically all hardwood was sold 10g 
run. After a time it became evident that the term 
“Jog run” meant nothing and that there was 4 
wide difference in the intrinsic value of different 
lots of log run lumber, and purely for the pur 
pose of having some measure by which the value 
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of the log run product could be determined, hard- 
wood inspection rules were originally devised. Even 
after the advent of these rules, the consumers con- 
tinued buying the full product of the log but, 
instead of buying it at a fixed average price, it 
was bought at different prices for the various grades 
which had been fixed by the inspection rules 
adopted. 


Grading for Specialized Consumption 


Today the situation as regards consumption of 
hardwoods is entirely different, and the same ve- 
hicle that may have satisfactorily met the situa- 
tion in the beginning is at this time wholly in- 
adequate. The price of hardwoods, due to the 
greatly diminished supply of timber, is very mate- 
rially higher and for the same cause the average 
quality is lower. On the side of consumption we 
find the furniture manufacturer specializing in the 
production of certain articles of furniture instead 
of manufacturing general lines, thus restricting 
the character of lumber that can be advantageously 
used in the various individual plants. In addition, 
we find entirely new uses for hardwoods, such as 
hardwood flooring, interior trim, automobile bodies 
etc., each presenting its own peculiar problem, 

It will be seen, therefore, that the inspection 
rules for hardwoods originally came into exist- 
ence, not for the purpose of creating grades that 
could be most advantageously used for certain 
manufacturing or consuming needs but constituted 
purely an arbitrary basis, having for its purpose 
the determination of the average value of the log 
run product, and, despite the growth of the hard- 
wood industry and the greater variety of uses to 
which hardwoods are now put, we have continued 
to do business on this antiquated, costly and waste- 
ful basis of grading. 


Causes for Nondevelopment of Grading 


The lack of development in this important fea- 
ture of our business I feel is due to the following 
causes : 


1—We have lacked effective organization of the 
hardwood manufacturers. We have had, at differ- 
ent times, sectional organizations of manufactur- 
ers that have accomplished much good, but we 
have never had all hardwood manufacturers from 
all parts of the country united into one body and 
all working together for the development and wel- 
fare of the industry. 


2—Because of the lack of codperation on the part 
of the manufacturers, the unscrupulous intermedi- 
ate dealer has been able to inject himself into the 
situation and largely thru his efforts the present 
unscientific basis of lumber inspection has been 
continued, his interest in the matter being the 
profits derived thru grade manipulation and sub- 
stitution, which this system encourages and makes 
possible. 


38—The lack of interest on the part of the con- 
sumer. It is surprising what little thought the 
average consumer has given to lumber. Most manu- 
facturing plants using lumber also use other ma- 
terials and we find them employing consulting chem- 
ists, engineers and seeking other competent advice 
as regards other materials entering into their work, 
but practically no thought has been given to lum- 
ber, and the tremendous waste that has resulted 
in its utilization has been looked upon as a neces- 
sary and unavoidable evil. Only one consuming 
industry, the wagon and implement business, has 
given any thought to this important subject, and 
as a result of its efforts there have been established 
grades covering its consumption—such as box 
boards, for instance—that are truly scientific 
and that reduce waste and utilization cost to the 
minimum, 


Present Rules Are Inadequate and Wasteful 


That the present hardwood rules are wholly in- 
adequate and wasteful in the extreme is an opinion 
that is shared by competent engineers and experts 
who have had occasion to study the problem. This 
seems clear from a passage which I encountered 
only a few days ago in a pamphlet on “Wood Waste 
Problems,” issued by the Forest Products Labora- 
tory, Madison, Wis., and written by Arthur T. 
Upson. This passage reads as follows: 


“These rules are in most instances the out- 
growth of early conditions when the use of 
lumber was not refined as it is today. The re- 
sult is that the lumber grades not only do not 
fully meet the requirements of use in most 
cases, but they are so complex and misleading 
that the average consumer has no assurance 
that he is getting material best suited for his 
needs.” 


Must Eliminate Waste to Meet Competition 


We must not delude ourselves into the belief 
that waste and cost in the utilization of our prod- 
uct is no concern of ours. I am sure that every 
thinking man realizes that every dollar’s worth of 
unnecessary waste or cost in utilization is a direct 
tax on this industry, and it never was so impor- 
tant as now that such unnecessary waste and cost 


be eliminated. The competition from now on, with 
metals, fiber products and other wood substitutes, 
will be extremely keen and we can not carry the 
handicap of excessive cost of utilization and suc- 
cessfully meet this competition. 

Now the question arises, How are we to con- 
struct such a set of rules as will enable our prod- 
uct better to meet the needs of the consumer and 
minimize waste and cost of utilization? Broadly 
speaking, every grade of lumber that is made should 
have for its purpose the meeting of some particular 
manufacturing need as closely as it is possible, 
and in conformity with the timber that is avail- 
able and economical production practices. The 
question then arises, How is this to be done? 


Grade Making Demands Engineering Survey 


I have for several years served as chairman of the 
inspection rules committee of the American Hard- 
wood Manufacturers’ Association, and I yield to no 
man in the knowledge of inspection rules, either in 
their written specifications or in their actual appli- 
cation, nor in the practical uses to which our prod- 
uct is put, but I do not mind admitting to you, 
frankly, that I am wholly incapable of suggesting, 
within anything like a reasonable time, specifica- 
tions that will properly meet this situation. Nor 
could any committee that you might select satis- 
factorily accomplish this work. 


The only way in which this problem can prop- 
erly be solved is to employ competent engineers to 
make a careful study and survey of the situation, 
taking into account the different uses to which our 
product is put and the natural restrictions under 





B. F. DULWEBER, GREENWOOD, MISS. ; 


Elected a Director for Three Years and Chairman 
of Inspection Rules Committee 


which we are laboring, the character of timber we 
have available and our manufacturing limitations. 
The interest of the consumers should be developed 
and they should be asked to assist our engineers 
in working out this problem. Each wood should 
be considered separately and the work could be 
very advantageously carried on in conjunction 
with the Forest Service, which has already col- 
lected considerable data that would be of great 
value to us. 

When all of these data have been collected, speci- 
fications could then be provided that would meet 
the different consuming needs as closely as possi- 
ble. It is the elimination of waste and the re- 
duction of cost that I am sure Mr. Hoover pri- 
marily has in mind, and the accomplishment of 
these desired ends would be of material benefit to 
the producer, consumer and the public. 


Branding Will Eliminate Grade Jugglery 


The grade branding of lumber at the mill and 
proper guaranties to the public are matters of 
extreme importance. This industry has suffered 
untold injury thru grade jugglery and manipula- 
tion, and we should stand unitedly for the elimina- 
tion of such practices, and the grades of hardwoods 
should be so standardized and thoroly established 
that when a man exchanges his money for our 
product he will know absolutely that he is get- 
ting 100 cents on the dollar. 

This is a doctrine that we must not only preach 
but must live and practice, and I want to say to 
you that if there is a single mill operator present 
who does not believe that this is the right prin- 
ciple and who has not firmly resolved in his own 
heart to deal honestly and fairly with the public 


and to ship lumber exactly according to specifica- 
tions of the grades that may be devised, then I say 
to that man, Do not come into this organization. 
If there be such a man, the day will come when 
he will realize that this is the correct and proper 
way to do business and, aside from the moral ques- 
tion involved, will ultimately pay bigger dividends. 
When that day of realization does come to him, 
he will find the handclasp of welcome extended 
to him, for we want him to be one of us. 


Independent Inspection Should Be Supported 


Mr. Hoover’s other suggestion involving the 
creation of some national instrumentality of an 
independent character for the administration of 
inspection rules on all kinds of lumber is a splen- 
did one and should have the unqualified support 
of this meeting. Such an instrumentality could 
function, perhaps, thru the National Lumber Man- 
ufacturers’ Association and its service could be 
extended to foreign countries, with the result of 
greater stabilization in those markets and the 
creation of a confidence on the part of the foreign 
buyer that has been previously sorely lacking in 
American industry. 


No Animosity Against Other Organization 


In conclusion, I want to say a few words re- 
garding a matter that is to me a most deplorable 
development. There exists in the hardwood indus- 
try another organization composed of wholesalers, 
dealers and some manufacturers, and an effort has 
been made to make it appear as if this movement 
is solely an attack on that organization. If any- 
one here present today is impelled by any such 
motives, he is, I am sure, entirely out of har- 
mony with the spirit that actuates this. great 
movement. 

We are here, not in criticism of any other or- 
ganization nor in protest against it, but for the 
purpose of bringing together all of the hardwood 
mills in this country, of uniting into one organiza- 
tion all of that class of people possessing a unity of 
interest, to the end that we may improve condi- 
tions within our own industry and place ourselves 
in position more efficiently to serve the public. 

We have no word of criticism of the wholesaler 
or intermediate dealer who transacts his business 
honestly. He is an important and a necessary 
factor in the industry and should receive our en- 
couragement. The wholesaler or dealer who 
thrives by manipulation, substitution or other 
sharp practices is a parasite and him we do con- 
demn and we should not rest until he has been 
completely eliminated. 


Millman and Consumer Must Fix Standards 


The wholesalers or dealers, having unity of in- 
terest, should properly unite into one organization, 
and it is proper that they should handle the prob- 
lems that confront their branch of industry with- 
out molestation from us. It is likewise proper 
that these problems that peculiarly affect the man- 
ufacturer should be handled solely by the manu- 
facturer without interference from the distributer. 
The question of inspection rules and other kindred 
questions are problems that must be worked out 
by the producer with the assistance of the con- 
sumer. The distributer is not concerned in these 
problems, and the honest wholesaler is content to 
merchandise lumber of such standards as may be 
decided by the manufacturer, with the assistance 
of the consumer, best to meet the situation. 


Asks Constructive Work for Whole Industry 


Let us not permit ourselves to be embittered 
against fellow hardwood manufacturers who may at 
this time not be associated with us, because of un- 
warranted attacks on us by some other organiza- 
tion to which they may belong. Remember, their 


* {nterests are ours. Whatever good we accomplish 


must be shared by them. They may not see things 
now just as we do, but the day of awakening is 
not far distant. Gradually the mist will clear 
from their eyes and they will see where their in- 
terests lie. Until that day comes, we must pre- 
serve a kindly helpful spirit toward them, make 
them realize that at heart we are brothers, that 
their interests are our interests and let them know 
that our doors are ever open to them and that we 
look confidently to the future, which we know will 
find them firmly united with us in this great con- 
structive work we are undertaking. ‘ 

We have been attacked unjustly, we have been 
misrepresented, but I beg of you, do not depart 
from the path that leads to the accomplishment 
of our purpose into the bypaths of senseless, 
groundless bickering. 

We have no argument or dispute with anyone. 
It must be clear to all the world what we are 
seeking to accomplish, and let us pursue that ob- 
jective to a successful conclusion. 

To those who seek to injure and destroy us let 
us answer with a smile and treat them with the 
spirit that was displayed by the humble Nazarene 
when he was attacked and vilified and which he 
so forcefully expressed in those simple words, “For- 
give them, for they know not what they do.” 
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ENTHUSIASTIC OVER LOUISVILLE MEETING 


MEMPHIS, TENN., June 20.—Memphis lumber- 
men who participated in the Louisville meeting 
which launched the Hardwood Manufacturers’ 
Institute, a voluntary association of hardwood 
lumber manufacturers, are enthusiastic regarding 
the future of this organization because of their 
belief that it will perform a wonderful service 
in behalf of the industry as well as in behalf of 
the public. The representative of the AMERI- 
CAN LUMBERMAN has interviewed a number of 
Memphians who attended the Louisville confer- 
ence and he has yet to find a single one who 
is not of the opinion that the formation of this 
association, along the lines clearly defined at 
Louisville, thru the constitution and bylaws 
adopted at that time, marks the dawn of a new 
era for those who are engaged in the manufac- 
ture of hardwood lumber and that it will prove 
of material assistance to other branches of the 
industry as well as to the consuming public. 
There is complete unanimity on this point. 


Contains Great Promise for Industry 


James E. Stark, chairman of the organization 
committee appointed to launch the proposed 
American Hardwood Institute (Inc.), who issued 
the call for the Louisville gathering, declared 
today that that meeting was the ‘‘most wonder- 
ful’’ he had ever attended, in that it was called 
for the accomplishment of a ‘‘ definite, concrete 
and constructive purpose and in that it did not 
adjourn until it had accomplished that purpose.’’ 
Continuing, he said: 

I believe that the launching of the Hardwood 
Manufacturers’ Institute means the dawning of a 


new day for the hardwood lumber industry and 
I am convinced that the new organization, which 


will begin to function immediately, will not only 
safeguard the interests and solve the problems of 
hardwood lumber manufacturers but that it will 
also safeguard the interests of other branches of 
the trade as well as consumers of hardwood lum- 
ber. I also feel that, with the character of ser- 
vice to be performed, as clearly set forth in the 
constitution and bylaws, every hardwood manu- 
facturer in the United States will ultimately be- 
come a member thereof, thus protecting his own 
interests and at the same time adding to the 
prestige and strength of the new organization. 

The inspection service of the institute, to be 
worked out in codperation with the National Lum- 
ber Manufacturers’ Association, will closely fol- 
low the lines laid down at the Hoover standard- 
ization conference at Washington. Until this is 
ready to be put into effect, the institute wim use 
the inspection rules of the old American Hardwood 
Manufacturers’ Association, which are very similar 
© — of the National Hardwood Lumber Asso- 
ciation. 

The other major activities will be in connection 
with the gathering and distribution of statistics 
regarding the industry and in connection with 
trade extension. 

These three major activities represent the chief 
purposes of the institute but it will do everything 
else it can that will tend toward simplification and 
standardization of the hardwood lumber industry. 
It proposes to deal as effectively as possible with 
all problems of the industry. In fact, its scope 
is so far reaching and the results promise to be 
so satisfactory that, in m3 opinion, there is al- 
— no limit to the probable size of its member- 
ship. 


Stuck to Job and Put Thru Program 


John M. Pritchard, who was unanimously 
elected secretary-manager of the new organiza- 
tion, declared today that, while he had been at- 
tending lumber meetings for upward of a quarter 
of a century, he had never attended one char- 
acterized by the same businesslike attitude as 
that at Louisville. He said further: 


Attendance itself was not so large, but every 
representative of every firm participating in the 
conference attended every session of the Louisville 
convention and took an active and personal inter- 
est in the proceedings. It was not necessary to 
go out into the lobbies and drum up attendance, 
The men attending the conference were there for 
a definite and specific purpose and they “stayed 
on the job” until they had accomplished that pur- 
pose. Every member appointed on the organiza- 
tion committee answered his name when the roll 
was called at 7:30 the opening day and every mem- 
ber of that committee remained in his place until 
after midnight, when the constitution and bylaws 
were ready for submission to the convention itself 
the following day. This illustrates my point. J‘ 
also illustrates the spirit which charactesiecu tur 
lumbermen taking part in this convention. 

There was complcte unity of thought and har- 
mony of action thruout the proceedings. That is 
practically the whole story. 


Spirit of Service Will Bring Success 


The institute is founded directly on the idea of 
service and, with such a foundation, it is going to 
succeed. The lumbermen attending the Louisville 
convention were imbued with the spirit of con- 
structive service in behalf of the hardwood lumber 
industry and they laid their plans carefully to that 
end. The objects and purposes of the institute, 
clearly set forth in the constitution and bylaws, 
are honorable, and the manufacturers, in perfect- 
ing their organization, acted entirely within their 
rights. They are therefore not under the necessity 
of making explanations or apologies to anybody. 

The outlook for the institute is very favorable, 
in my opinion. I expect that it will render such 
service that every hardwood manufacturer in the 
United States will become identified therewith. 

Headquarters for the immediate future will be 
maintained in Memphis. The board has author 
ized transfer of the general offices to Chicago, but 
this will probably not be done under sixty to 
ninety days. In the meantime, the institute will 
proceed with creation of the necessary machinery 
- —_ it to function along the lines so clearly 
a own, 





PROGRAM FOR 


While in Chicago this week, Wilson Compton, 
manager, and John W. Blodgett, president, of 
the National Lumber Manufacturers’ Associa- 
tion, discussed and revised the program for a 
series of proposed conferences on lumber stand- 
ardization. The program as outlined involves 
meetings to discuss— 


1—Simplification of grades and names 
2—Organization of an inspection service 
3—Trade marking 

4—Size standardization 


The program as given out is as follows: 
i—Simplification of Grades and Names 


July 12-20—At Madison, Wis (Forest Products 
Laboratory) ; “Technical Committee” of associatio 
engineers and technical experts; chairman, D. F. 
Holtman, construction engineer. 


July 20—At Chicago, Congress Hotel ; committee 
on simplification of grades and names of fourteen 
members of lumber producers, including chairman 
to be later designated (to serve with respect to 
both grades and inspection ; see below.) 


Representation to committee of producers: 


a) One from each subscribing association. 

b) One from National Hardwood Lumber Asso- 
ciation. 

ce) One from Hardwood Manufacturers’ Institute. 


July 21-22—At Chicago; general conference of 
all lumber organizations called by the National 
Lumber Manufacturers’ Association, in accordance 
with resolutions passed at Washington standardi- 
zation conference, May 22-26. 


July 26 (tentative)—-At Portland, Ore.; confer- 
ence of lumbermen, including representatives of 
producers, distributers and consumers. 


1i—Organization of Inspection Service 


July 20—At Chicago: meeting of association 
inspection officials and chief inspectors to consider 
methods of procedure on resolution, relating to na- 
tionally supervised inspection. 


July 20—At Chicago, Congress Hotel ; committee 
on organization of lumber inspection service, repre- 
senting National Lumber Manufacturers’ Associa- 
tion and regional associations (same as committee 
-on simplification of grades and names). 

Committee to have assistance of: 

a) “Technical Committee” of association en- 
gineers and technical experts, on simplification of 
grades and names. 

b) Association inspection officials and chief in- 
spectors on organization of inspection service. 

July 21-22—At Chicago; general conference of 
lumber organizations (see above). 

July 26 (tentative)—At Portland, Ore. ; confer- 
ence of lumbermen (see above). 





STANDARDIZATION CONFERENCES 


11!_—Grade Marking 


The lumber division of the bureau of foreign 
and domestic commerce invited to make, in behalf 
of the lumber industry, a report on the use, cost 
and practicability of grade marking, and lumber 
marking as practiced both in the United States 
and abroad: 


1—Practicability. 

2—Extent of practice. 

3—Method of applying. 

4—Cost. 

5—Arguments pro and con, applying to: 


a) Domestic trade. 
b) Foreign trade. 


6—Effect of grade marking on: 


a) Quality of manufacture. 
b) Demand for marked lumber. 
ce) Price of lumber. 


7—Relation to inspection service. 


‘ 8—Competitive advantages of grade marked lum- 
er. 


9—Competitive disadvantages of grade marked 
lumber. 


10—Foreign countries where: 


a) Lumber produced is generally marked. 
b) Lumber sold is generally marked. 


IV—Size Standardization 


July 21-22—At Chicago; general conference of 
lumber organizations (see above). 


July 26 (tentative)—-At Portland ; conference of 
lumbermen (see above). 


These arrangements for further development of 
the lumber industry’s program of standardization 
have been made by the National Lumber Manufac- 
turers’ Association in accordance with resolutions 
adopted at lumber conferences in Washington, May 
22 to 26, in part as follows: 


From resolution on simplification of grades and 
names : 


“Realizing the great field for thought in develop- 
ing an equality and simplification of grades in all 
woods and appreciating the possibility of such ac- 
complishment we recommend ‘that the National 
Lumber Manufacturers’ Association set up a com- 
petent committee with efficient engineering service 
seeking in so far as possible to equalize grades in 
all woods and that said committee confer with 
representatives of the consuming public, the De- 
partments of Commerce and Agriculture, and other 
agencies of the Government in their efforts as the 
occasion demands.’ ”’ 

From resolution on organization of inspection 
service: 


“That the National Lumber Manufacturers’ As- 
sociation and the regional associations will make a 
survey to determine the feasibility of nationally 
supervised inspection.” 

From resolution relating to grade marking: 

“The purpose we desire to accomplish is to pro- 





vide a commodity that can be merchandised aua 
can not be manipulated.” 


From resolution relating to size standardization : 


“That all organizations representing producers, 
distributers and consumers of lumber be invited 
to appoint representatives to meet in general con- 
ference on the call of the National Lumber Manu- 
facturers’ Association, with the assistance of the 
Departments of Commerce and Agriculture, for the 
purpose of arranging for holding meetings in as 
many sections of the United States as may be 
deemed necessary in order to arrive at definite 
recommendations,” 





JOINS WISCONSIN CONCERN 


EVANSVILLE, IND., June 19.—George O. Wor 
land has resigned his position as secretary and 
treasurer of the Evansville Veneer Co. and has 
gone to Marshfield, Wis., to become manager 
and assistant to the president of the Roddis 
Lumber & Veneer Co., which has an investment 
of more than $2,000,000. The eompany owns 
a railroad, large forests, several veneer plants, 
several sawmills and a top and panel plant. 
Mr. Worland, who will retain his stock in the 
Evansville Veneer Co., has been aetively iden- 
tified with the lumber and veneer interests of 
Evansville for the last twenty years, and he was 
one of the organizers of the Evansville Lum- 
bermen’s Club. 


WILL ASSEMBLE“ FLIVVERS” IN NEW ORLEANS 


NEw ORLEANS, La., June 21.—The Ford Mo- 
tor Co., which recently aequired an industrial 
site on the riverfront just below New Orleans, 
already is asking bids for the eonstruction of 
its first factory unit, which will be, it is under- 
stood, an assembling plant. Plans for the build 
ing are on file at the New Orleans Contractors’ 
& Dealers’ Exchange, and several local con- 
tractors are preparing bids, which must be sub- 
mitted to the Ford general offices in Detroit by 
next Saturday, according to local report. The 
proposals stipulate that the building must be 
completed by Oct. 1. 


JAPAN RANKS fourth in consumption of Amer- 
ican cotton, being surpassed only by the United 
States, Great Britain and Germany. 
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Hardwood Sales Code Adopted by Representatives of Wood- 
Using Industries After Conference With National Committee 


In response to the invitation extended by 
Karl Palmer, of Memphis, Tenn., chairman of 
the sales code committee of the National 
Hardwood Lumber Association, on behalf of 
that association, about seventy-five repre- 
sentatives of hardwood using industries, sec- 
retaries of lumber associations and others di- 
rectly interested in the proposed sales code to 
be presented at Friday’s session of the 
National Hardwood Lumber Association, 
gathered at the Drake Hotel, Chicago, on 
Wednesday afternoon, to consider the tenta- 
tive code that had been prepared by the com- 
mittee appointed for that purpose at the an- 
nual meeting held in Philadelphia a year ago. 
The sales code committee consists of five 
members, as follows: Earl Palmer, chairman; 
M. M. Wall, Buffalo, N. Y.; J. H. Maassen, 
Memphis, Tenn.; R. B. Goodman, Goodman, 
Wis.; Charles H. Barnaby, Greencastle, Ind. 

The conference was called to order by Mr. 
Palmer, as chairman of the sales code com- 
mittee. E. E. Parsonage, of the John Deere 
Plow Co., Moline, Ill., was elected chairman 
of the meeting, and Frank F. Fish was elected 
secretary. The conference was marked by 
deep interest, as might be expected from the 
importance of the subject under consideration. 
There was free discussion of the various pro- 
visions of the proposed code, but an excellent 
spirit of harmony and fraternity was mani- 
fested, especially in view of the varied in- 
terests represented, which included manufac- 
turers, wholesalers, retailers and consumers of 
hardwood lumber. 


Code Committee Chairman Outlines Purposes 


At the opening of the meeting Mr. Palmer 
made a brief address setting forth the pur- 
poses of the conference, and telling what had 
been done by the sales code committee to 
date, as follows: 


We are assembled here in conference today in 
response to a call issued by a committee created 
one year ago by the National Hardwood Lumber 
Association to compile a practicable and an equit- 
able hardwood sales code. 

It would have been possible for that committee 
to have met the requirements imposed upon it by 
the resolution calling it into existence, by prepar- 
ing a sales code and submitting it to the National 
Hardwood Lumber Association for such considera- 
tion and action as that organization might have 
seen fit to bestow upon the offering. The commit- 
tee believed, however, that such a perfunctory dis- 
charge of the duties imposed upon it would in 
nowise serve the real purpose which its associa- 
tion sought to accomplish, and, acting upon that 
belief, the committee greatly expanded its scope 
of endeavor beyond that contemplated in the reso- 
lution under which the committee was created, by 
taking into its counsels in the work committed to 
its consideration not only the producers and dis- 
tributers of hardwood lumber, but the consumers 
of that commedity as well. It did this because it 
believed that the work to be performed was of 
equal interest to all engaged either directly or 
indirectly in the industry, and that any regula- 
tions to cover transactions in hardwood lumber 
should be broadly inclusive in origin rather than 
of ex parte production. This is in explanation 
of the insistence on the part of the committee 
that all elements of the hardwood consuming in- 
dustry be represented at this meeting. 

As this is the day of extended organization of 
individuals engaged in various industries into 
trade associations, it was the belief of the com- 
mittee that the most expedient and the most ef- 
ficient manner to obtain a comprehensive consid- 
eration of the sales code problem was to handle it 
a8 an interassociation affair; that by so doing the 
broadest possible representation would be afforded 
to all lines of trade, the interests of which might 
in any way be affected by the manner in which 
the problem was solved. 

Acting upon that belief, invitations were sent 
out by the committee to every trade organization 
which, in the knowledge of the committee, pos- 
sessed an interest either in the production, the 
distribution, or the consumption of hardwood lum- 
ber, to send delegates to this conference; and this 
assemblage is the response to those invitations. 

Never before in the history of the hardwood 
trade has there been a gathering so composite in 


nature, and representative of so many different 
lines of important industries, assembled for the 
purpose of considering a common problem with the 
view of arriving at a satisfactory solution that will 
be eminently fair and satisfactory to all interests 
involved. Unless I mistake the true meaning of 
this conference, it is indicative of a new spirit in 
the world of business; a spirit which is to bring 
about a better understanding between those who 
produce and distribute; who buy and sell; a spirit 
of broader thinking and of fairer dealing. 

It is not my purpose to take up the time of this 
conference in discussing the desirability of a hard- 
wood sales code. Your presence here today evi- 
dences your interest in, and your appreciation of, 
the work before this conference. 

Doubtless all will appreciate what a difficult 
task it would be for a conference, consisting of 
the number of delegates assembled here today, to 
set about the work of preparing a sales code from 
uncut cloth. Appreciating this difficulty, the com- 
mittee has prepared in advance a sales code which 
has already been submitted to the secretaries of 
the various organizations represented here today, 
and of which there are additional copies which 
later will be distributed to the members of this 
conference. In preparing the sales code referred 
to, it was not the desire of the committee to con- 
vert this conference into a cut and dried affair, 
assembled only to ratify the work of the com- 
mittee; but, rather, to afford a tangible basis upon 
which to begin and conduct the work of the con- 
ference. 

Sound Suggestions Welcomed 


I would not, however, have you gather the idea 
that this code, which will be presented to you, has 
been hastily or carelessly thrown together, to serve 
as a chopping block upon which each of you are 
to test the keenness of your axes, or the weight 
of your hammers. The code, as presented, repre- 
sents the work of one year on the part of the 





No industrial program can live in 
America unless founded upon the basic 
American doctrine of an honest day’s work 
for an honest day’s pay—Gov. Henry J. 
ALLEN. 














eommittee. It was not devised solely from the 
idea of the members of the committee, but is 
vastly more composite in nature. Suggestions and 
advice as to what a sales code should contain have 
been widely sought by the committee; and every 
bit of sound advice and every single worthy sug- 
gestion received finds expression in the code pre- 
sented. So, I beg of you to accept it seriously 
and treat it kindly. If you can improve it, which 
doubtless you will be able to do, do so; but don’t 
mangle it and then send it out into the world a 
helpless cripple, incapable of serving you or me, 
and inspiring only sympathy where it should com- 
mand respect. 

The method of procedure governing the delibera- 
tions and actions of this conference should be 
thoroly understood and agreed upon before the 
main work of the conference is begun. The theory 
upon which the committee has acted is that this 
is an interassociation conference, comprised of 
delegates appointed to represent certain trade or- 
ganizations. A roll of these delegates and of the 
organizations which they represent has been pre- 
pared. If there be delegates present whose names, 
or the names of the organizations they represent, 
are not entered upon the roll already prepared, an 
opportunity for such entry will be afforded before 
the work of the conference begins. 

All voting connected with the formation of the 
sales code will be on a roll call of the organiza- 
tions represented; each organization casting one 
vote, regardless of the number of delegates by 
which it may be represented. A majority vote 
does not bind the minority to anything. Any or- 
ganization may either accept or reject any proposi- 
tion submitted. The acceptance of a proposition 
simply means that the delegation voting in the 
affirmative will recommend to its organization the 
adoption of the proposition. No organization is 
bound to anything by the action of its delegates 
until such action has been ratified by the par- 
ticipating organization, it being thoroly under- 
stood that whatever report the delegates may 
render to their organization shall only be regarded 
as being of an advisory nature. No disposition is 
evinced in this undertaking to acquire snap judg- 
ment; but instead, whatever is done, should be 


done only after proper consideration and due fore- 
thought. ~ 

Of course, if it be possible for all of our minds 
to meet in common understanding of each proposi- 
tion coming up for consideration, enabling us 
unanimously to approve or disapprove of any pro- 
posed action, the influence of the work we ac- 
complish will be far greater than will be the case 
if there be a division in our opinions. I trust, 
therefore, that it will be the disposition of each 
and every delegate to enter upon this conference 
with a mind entirely divested of prejudice, hnd 
with the intention of meeting his confreres in a 
spirit of compromise, to the end that whatever 
action we may take here today shall be a united 
action and shall reflect a unity of thought and of 
effort toward the establishment of conditions of 
better understanding and of trade comity in the 
hardwood industry. 


Following Mr. Palmer’s address, Mr. Par- 
sonage assumed the chair. He remarked that 
he occupied a somewhat peculiar position, be- 
ing in a sense on both sides of the fence, inas- 
much as his concern operates three sawmills 
from which it sells 8,000,000 to 10,000,000 feet 
of lumber a year, while at the same time it 
buys about 35,000,000 feet of lumber annually 
for its various implement plants. Mr. Par- 
sonage paid tribute to the spirit of codpera- 
tion evidenced by the National association in 
calling the various wood consuming and other 
interests into conference, and expressed the 
hope that the outcome would be the removal 
for all future time of all causes of friction 
heretofore existing between the sellers and 
users of hardwoods. 

The tentative code submitted by the com- 
mittee then was thoroly discussed, section by 
section, several changes of minor importance 
being suggested and after discussion adopted. 

The amended code in the final form in which 
it was to be submitted to the National Hard- 
wood Lumber Association on Friday reads as 
follows: 

NATIONAL SALES CODE 
Preamble 

The purposes of this hardwood sales code are as 
follows : : 

1—To establish uniform practices in the con- 
duct of transactions involving the sale and pur- 
chase of hardwood lumber, by defining in plain 
and unequivocal terms the approved customs and 
usages of the trade under which such transactions 
are conducted. 

2—To supply reasonable regulations governing 
elements of transactions that are not already cov- 
ered by established customs. 

8—To provide practical and responsive means 
for the settlement of disputes arising between 
sellers and buyers of hardwood lumber, without 
recourse to litigation. 


Article |, Name 


The following statement of principles applying 
to transactions involving the sale and purchase of 
hardwood lumber expresses customs and usages 


_common to the hardwood lumber trade, and as ar- 


ranged, shall be known as the “National Hard- 
wood Lumber Sales Code.” 


Article Il, Parties 


SecTION 1—Parties subscribing to this code shall 
consist of trade organizations, the members of 
which are directly engaged in either the produc- 
tion, distribution or consumption of hardwood 
lumber, and that adopt and recommend to their 
members the use of this code in transactions in- 
volving the sale and purchase of that commodity. 

Section 2—No organization possesses authority 
to impose the use of this code upon its members. 
The terms of this code can be rendered binding as 
between buyers and sellers of lumber only by con- 
tractual agreement of the parties at interest that 
they shall apply to specific transactions. 


Article ill, Quotations 

Secrion 1—Quotations are of two classes, gen- 
eral and special. 

Section 2—General quotations in the form of 
stock lists or circular letters are made subject to 
prior. sale and immediate acceptance. : 

Section 3—Special quotations made at request 


(Concluded on Page 71.) 
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National Hardwood Lumber Associa 


Judging from the interest expressed and by 
the large attendance, the twenty-fifth—the 
silver anniversary—convention of the Na- 
tional Hardwood Lumber Association bids 
fair to be one of the most outstanding and im- 
portant meetings in the history of that or- 
ganization. The attendance is exceptionally 
large, and there are representatives present 
from practically every State in the Union 
where hardwoods are produced and, when it is 
recalled that the association has a member- 
ship roll from thirty-five States, it is easy to 
understand the large territory covered. The 
Thursday morning session was given over al- 
most entirely to reports of officers. President 
Horace F. Taylor presided, and immediately 
after the opening presented his address, which 
appears in full: 


When we view our earlier years from today’s 
vantage point, their problems seem comparatively 
simple ; they were naturally concerned very largely 
with the proper “bringing up” of a growing or- 
ganization, in order that its advancing and more 
complete development might bring the symmetry 
and the strength necessary for the larger useful- 
ness that we can now plainly see has come to us 
with maturity. A deliberate survey will bring con- 
viction that this growth and culture have been well 
calculated to equip us for our present and very 
obvious responsibilities and opportunities and you 
will agree that we awake on this particular 
twenty-fifth birthday anniversary to problems of 
very much more weight and import than any of 
our earlier years. Indeed I believe that we are 
offered in the present circumstances a challenge 
to the very best of which our association is capable, 
and that every one of you will recognize at once 
the efficient agency we have at hand in this splen- 
did organization of hardwood men for accomplish- 
ing every reasonable purpose that can be required 
of us, not only within the industry itself, but as 
our proper contribution toward the benefit of the 
consuming public we are permitted to serve. For 
responsibility and opportunity are equal, when 
measured by the same unit of intelligence, applied 
in the spirit of high purpose. 


Original and Controlling Purpose 


The original and controlling purpose of the Na- 
tional Hardwood Lumber Association has been to 
provide and administer a fair and practical sys- 
tem of inspection for hardwood lumber. Regula- 
tions designed to carry out this purpose have not 
been prepared over-night and carelessly, nor in 
any snap way to meet hurriedly the demands of 
some ulterior purpose; nor have they been com- 
posed in servile response to the dictates of some 
influence or authority outside of the industry it- 
self. On the other hand, and as you gentlemen 
well know, this accepted plan of inspection is the 
result of twenty years of conscientious study and 
contact with the manufacture and use of hardwood 
lumber, and of a perfectly natural process of 
evolution, and it possesses, therefore, the peculiar 
merit and integrity that come only with that kind 
of growth. These are the reasons why the inspec- 
tion rules of the National Hardwood Lumber Asso- 
ciation have not only successfully resisted efforts 
aimed at their destruction, but have earned almost 
universal approval, and consequent use by every 
branch and corner of the industry from the manu- 
facturer to the final consumer. These rules are 
“scientific’ just in so far as the term scientific 
can be used in a practical business sense, and just 
in so far as the classification of trees, as the 
source of our raw material, supplied by nature in 
infinite variety of form and quality, can be reduced 
to the terms of a formula to be expressed by prac- 
tical men. We frankly admit that perfection has 
not been reached in these rules or in their appli- 
cation, but the charter of general approval they 
enjoy by reason of their general adoption, at once 
gives discredit to the sincerity or information of 
those few persons who from time to time would 
destroy them to give place to an uncertain and 
untried substitute. 

The care and the honesty of purpose with which 
not only our inspection work, but other branches 
of association effort, are conducted is beyond ques- 
tion. The material facts of our extensive member- 
ship roll and of our sound financial condition con- 
firm in these two aspects the success of the or- 
ganization. Please let me repeat, therefore, that 
we are wonderfully well prepared and equipped for 
any further useful place that destiny may offer us 
within a proper field. 


What Not to Do 
In looking about us today with the idea that 


perhaps our work should be extended, the question 
is not what we ought to do, but what we ought 
not to do, for there are many paths open, each to 
be approached with caution, however, and with a 
saving knowledge of the practical limitations 
within which additional activities may promise to 
maintain our past record of success and approval. 
Thus far, our strength has rested in rigid adher- 
ence to the primary purpose of the organization, 
a simple purpose but an all-engaging one as indi- 
cated by the statement that the present annual 
business turnover alone of the association amounts 
to between $300,000 and $350,000 a year, requir- 
ing a large staff of trained men, and having to do 
with a volume of work that will be more fully and 
ably covered in the report of your secretary- 
treasurer, The difficult question is how, if possi- 
ble, to add to our usefulness, and at the same time 
preserve for our present large task, and to insure 
for any added efforts, the confidence we have now 
established in the integrity and efficiency with 
which the affairs of the association are conducted. 

At last year’s annual meeting in Philadelphia 
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The Silver Anniversary 


HIS meeting of the National 
Hardwood Lumber Associa- 
tion marks a milestone in its prog- 
ress—it is the silver anniversary. 


The association was organized 
April 8, 1898, in Chicago. 


The first annual meeting was 
held in St. Louis, Mo., May 5, 
1898, at which meeting 59 firms 
were represented. 


The name of the organization 
has never been changed. 


The inspection bureau was cre- 
ated in 1901, the first inspections 
being upon a fee basis. 


In 1904, salaried 
were first employed. 


inspectors 


The earliest membership roll 
available, covering the years 1903 
and 1904, listed 380 names—today 
the membership is 1,408. 
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the members of the association wisely violated our 
traditional “singleness of purpose” by a majority 
vote favoring the preparation of a ‘National Sales 
Code” to be submitted to the present convention. 
You will recall this action of last year, when reso- 
lutions were adopted in effect that “it is the sense 
of this body that a sales code be adopted by the 
National Hardwood Lumber Association,” and that 
“a committee of five be appointed to take charge 
of this code, work it out and present it to us at 
our next meeting.” 

Extreme care was exercised in selecting this 
sales code committee, so that its members might 
be fully representative of our entire membership, 
and command the confidence as well of the con- 
suming industries, and the association is to be 
congratulated upon the type of men who were will- 
ing to accept the arduous duties entailed, involv- 
ing conference and correspondence to enlist the 
interest and harmonize the divergent views of 
some fifty or sixty lumber trade and lumber con- 
suming organizations, and culminating in a meet- 
ing yesterday whose result promises the submission 
to the convention tomorrow of a carefully thought- 
out sales code, representing such a resolution of 


honest but differing viewpoints as I believe has 
never before rewarded the efforts of any group in 
the hardwood industry. Tomorrow’s discussion 
may perchance disclose a variety of opinions among 
our own members as to this particular code, or 
may revive the basic question whether you really 
want a code; this latter question for the reason 
that the enthusiasm of many who last year urged 
the adoption of a code was occasioned by unusual 
conditions in the trade following the war, and 
particularly during 1920, when the rapid fluctua- 
tion of values and the unstable condition of supply 
and demand often gave rise to conflict between 
buyer and seller, and the unjustifiable repudiation 
of contracts. F 

These compelling reasons of last year, may not 
now be so evident. The report of this sales code 
committee, however, will certainly be given your 
most earnest attention. If the hardwood trade 
here represented now decides that a sales code is 
required, I need not repeat the conviction ex- 
pressed one year ago, that our asgsociation is the 
one organization thru which a fair code can be 
successfully promulgated in the interest of pro- 
ducers and dealers alike, and at the same 
time in the interest of the large representa- 
tion of consumers whose codperation has been so 
diligently sought and so helpfully given in the 
preparation of the code now to be presented. 


Other Projects for Consideration 


Having reminded you that we have thus already 
strayed from the path of tradition and in the 
direction of true enterprise, as I take it, by seri- 
ously considering the adoption of a sales code, I 
will take the liberty now of proposing for your 
consideration other projects which should have our 
careful thought and united action, if that be your 
wish. Just as an individual may not always be 
the best final judge of his own opportunity, so as 
an association we may now be called upon to 
respond to what comes to us either as a direct 
popular demand, or as the suggestion of our Fed- 
eral Department of Commerce in the public inter- 
est, that we attempt several new lines of work 
seemingly called for by the present business and 
economic situation, despite the fact that such ex- 
cursions into new fields may not have seemed wise 
heretofore. I will take occasion, therefore, to 
mention four or five of these projects. 


I suggest that we consider the establishment 
of a statistical department for our own use and 
for the benefit of the public thru the codperation 
of the Department of Commerce, confining our 
work, of course, within the limits of the law. This 
would not be an entirely new undertaking, because 
some months ago at the request of the Depart- 
ment of Commerce we undertook for a brief period 
to supply statistical information for the use of 
that department. It is not necessary to urge that 
we are in a preéminently favorable position to col- 
lect trade data, relating not only to production but 
to stocks on hand at various points, because of 
the wide geographical distribution of our member- 
ship, covering about thirty-five States, and includ- 
ing between 1,400 and 1,500 members. We have 
every reason to infer that the Secretary of Com- 
merce would look with favor upon the efforts of 
our association to be of service in this particular 
field. 

Another line of endeavor, in which we would 
be following a recent suggestion of Secretary Hoo- 
ver, is thru the special study of hardwood utiliza- 
tion. Our recent codperation with the forestry 
department for the more extensive use of hardwood 
dimension in order to provide cheaper material for 
the consumer and to save freight on waste mate- 
rial, already gives us an introduction to such work. 
It may be desirable for us, however, to set up 4 
department of our association for such work, and 
if deemed advisable, to supplement it by giving 
proper publicity to the merits of various hardwood 
species and to the economy of their use, in order 
to meet the threatened inroad of other materials 
offered in competition. There is no doubt that 
the establishment of a bureau of hardwood re- 
search might call for special income to be pro- 
vided by those members who would receive the 
more direct benefit from its results. 


The recent lumber conference at Washington 
disclosed some desire on behalf of the consumer 
which may be construed as calling for a method 
by which official association inspection can be 
made available to buyers without regard to their 
association membership. Such a provision relat- 
ing to hardwood transactions, if the guaranty of 
this association were thereby extended to non- 
members, would, of course, call for some means by 
which the cost of this insurance, now included in 
dues and fees as regards membership transactions, 
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would be paid in the case of outside transactions 
by those who benefited by such guaranties. 

Another extension of service, and one also sug- 
gested by Secretary Hoover, is a means for the 
protection of purchasers in foreign countries 
against inferior grades by giving such foreign 
purchasers guaranties and facilities for reinspec- 
tion similar to those available to domestic cus- 
tomers. 

Undoubtedly the several suggestions offered will 
require the most careful consideration, if you deem 
it wise to give them a place in our future program 
of activity. You may think it well, therefore, to 
refer them to a special committee or committees, 
or to your executive committee or board of man- 
agers for study and recommendation. 


Governmental Control of Industry 


This report would certainly neglect one of the 
most difficult problems of business if it made no 
allusion to the widespread demand at present for 
governmental control of industry. It is quite use- 
less to debate just now either the occasion for this 
popular sentiment, or the manner or extent of the 
official response it receives from the Federal au- 
thorities, or the measure and character of the 
control constituting this new function of govern- 
ment. It is certainly ‘fa condition and not a 
theory” that confronts both Government and busi- 
ness. We must no doubt be content with the view 
that it is one of those large movements of the 
times difficult to understand, but necessarily to 
be tolerated with patience and with a considerable 
measure of faith as to the outcome. 

Our distinguished and honored President of 
these United States and his chief supporters are 
beyond doubt guided by the slogan ‘Less Govern- 
ment in business and more business in Govern- 
ment.” There is every evidence that responsible 
officials are attempting to help business, that their 
motives are beyond question, and that they are at 
the utmost pains to discover and employ measures 
in this regard that shall be sound and constructive 
as well as searching and effective. It is, of course, 
unavoidable that in the application of this princi- 
ple, thru the admitted human limitations of those 
who represent business as well as of those who 
represent Government it is difficult to avoid ap- 
parent or real injustice to some of those upon 
whom the results fall. Confronted as we are with 
the necessities of a new situation, we can only 
meet in good spirit the challenge which comes to 
us as intelligent business men and patriotic citi- 
zens, confident in the safe destiny of all our com- 
mon interests. We have one supreme duty, how- 
ever, in this whole connection, and that is to see 
that social and industrial justice is not perverted 
to the selfish benefit of any class, whether it be a 
social class or a favored group in any branch of 
business. 

Trade Association Work 


As many of you gentlemen are aware, I have 
made use of several previous opportunities to em- 
phasize what may be called the practical ethical 
view of trade association work. It ‘has always 
seemed to me a rather common error to lay too 
much stress upon the joining of hands and re- 
sources with a controlling purpose to assert com- 
mon rights, without giving equivalent attention to 
the gain that accrues to character, as well as to 
the bank account, thru recognition of the comple- 
mentary rights of those with whom we have our 
dealings. There is a wide difference between sel- 
fishness and enlightened self-interest. To recognize 
enlightened self-interest, as our individual or asso- 


ciation motive, requires no apology or defense, and™ 


I am sure in the long run has the very practical 
merit of assuring us the most profit, both material 
and otherwise. If we get together exclusively as 
producers, or exclusively as distributers, for exam- 
ple, and carefully nurse and proclaim an imaginary 
monopoly on either of these little fields, we only 
succeed in arousing immediately the hostility of 
our neighbors in adjoining fields, who should be 
cultivated as our friends. Not only so, but this 
sort of inbreeding process soon accentuates the 
peculiarities of the type, and the assertion and evi- 
dence of exclusive and narrow self-interest become 
more and more emphatic and objectionable. For 
Similar reason it always has been, and now is, my 
conviction that it is inadvisable for hardwood pro- 
ducers to get together by themselves if it be chiefly 
for the purpose of proclaiming, for example, that 
“lumber grades and measurement must be” thus 
and so, and that “if the buyer does not like our in- 
spection and make settlement therefor according 
to our particular rules drawn up to suit our ideas 
of convenience, why then he simply can’t have any 
of our lumber—and that is all there is to it.” 

If one cares to develop this line of argument to 
its perfectly logical conclusion, it results in noth- 


ing but absurdity and the eventual failure of an or- 
ganization built upon this kind of principle. The 
curious thing is that if you put this proposition up 
to almost any individual you know he will be quite 
serious, if not sincere, in his denial that he trans- 
acts business in so narrow a way; and yet the same 
type of individual seems to feel that by uniting 
with others under such a program, each member 
can hide behind the crowd and the selfish policy 
can be put across by mass action. This is simply 
a closed-shop idea, and being economically and 
practically unsound, promises only constant con- 
flict and eventual failure in this American country 
of ours. 
Narrow View Avoided 


It rather pleases me to offer this theory again, 
and especially to the members of this National 
Hardwood Lumber Association, for in this company 
I believe it receives a sympathetic hearing. Our 
association has always tried honestly to avoid this 
narrow view, and, for example, has recognized the 
function of the distributer as entitled to the same 
serious consideration as the rights of the producer. 
As to the contrary type, if all the truth were 
known, the intelligent members of an exclusive 
manufacturing group thoroly understand that dis- 
tribution is as fundamental as production ; that the 
function of distribution can not be dispensed 
with; but there is some ground for apprehension, 
at least, that some of them entertain the hope, 
perhaps not without reason, that thru propaganda 
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addressed to the public ear, or that thru invoking 
governmental aid, always so solicitous of the 
rights of the people, the producer may himself an- 
nex and assimilate the job of distributing, and 
thus restrict competition and eventually cause the 
consumer to pay more than he now does, not only 
for the product itself, but in the cost of getting it 
into his hands. I believe, therefore, that our asso- 
ciation is fundamentally right not only in wel- 
coming wholesalers as well as producers in good 
standing to its membership, but in taking into 
genuine account the very important interest of the 
consumer of hardwood lumber. 

At the same time let me repeat that our inspec- 
tion rules and service regulations give proper and 
most welcome recognition to the primary and 
especial rights of the sawmill man who starts the 
product on its way. The same principle is ob- 
served absolutely in the general management of 
the association, for not only does our inspection 
rules committee include a majority of hardwood 
manufacturers, but your board of managers and 
executive committee show similar relative repre- 
sentation. The malicious: statements to the con- 
trary of a very few people who enjoy the harmless 
sport of trying to injure our work are without 
foundation in fact. 


The Standardization Conference 


Unusual interest has been aroused as a result 
of the lumber conference held in Washington dur- 
ing the week beginning May 22, 1922, under the 
auspices of the National Lumber Manufacturers’ 
Association. This meeting was held with the ap- 
proval of Secretary Hoover, of the Department of 
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Commerce, for the purpose, as expressed, of en- 
couraging standardization within the industry, this 
to comprise a simplification of grade names, a 
means of guaranty to the consumer of the quantity 
and quality of lumber bought, and a uniformity in 
lumber sizes. While this meeting was intended 
by its sponsors to include lumber manufacturers 
and consumers only, this association was invited 
to send delegates, no doubt because of the long 
step in advance we had already taken in the matter 
of standardization as affecting hardwoods. You 
have already been made familiar with the part 
our association was permitted to take in these 
proceedings by a report addressed by the president 
of the association to the membership under date of 
June 10, last. 

As a preface to any other observations upon the 
significance of this conference, I desire most em- 
phatically to express the unqualified confidence of 
the members of our executive committee, who had 
the privilege of discussing our association work 
with Secretary Hoover personally, in his entire 
sincerity of purpose and in the high quality of his 
motives for the assistance of business enterprise. 
The secretary personally addressed several meet- 
ings of the conference, as was to be expected, but 
he took no actual part in the consideration of 
questions before it, and the conference was at all 
times, as affecting its conclusions, a conference of 
lumber manufacturers, together with some repre- 
sentatives of the retail and consuming trade, and 
some representatives of the distributing branch 
admitted apparently on the prompting of after- 
thought. During the conference it was officially 
announced that any conclusions would appropri- 
ately be those of the lumber group only, and would 
not bear the official sanction of the department. 
Too great weight, therefore, should not be finally 
attached to such standardization measures as. were 
agreed upon in this preliminary meeting, for while 
its results pointed in the desired direction, your 
delegates were informed that lumber questions 
would form the subject of another conference to be 
called in the near future, in which all elements of 
the trade will be represented; and this later con- 
— will be called by the department itself, in 
act. 

An Unfortunate Sequel 


One unfortunate sequel to the conference is that 
a small percentage of the trade has been enabled 
to use the phrase “Hoover Standardization Con- 
ference” in a manner that incorrectly appears to 
give the official sanction of the secretary to their 
action and proceedings. Your officers have used 
every proper effort to indicate to the hardwood 
fraternity, as well as to the secretary and his 
staff, the true information that our inspection rules 
and service, developed within the industry itself, 
have accomplished standardization in so far as 
standardization has been called for up to this 
time; and within that limitation our work is en- 
tirely in accord and harmony with the desires of 
Secretary Hoover. It seems hardly necessary to 
add that our present rules and service can be sup- 
plemented and extended in any manner required by 
practical necessity, and that any notion that the 
industry must be burdened again with an associa- 
tion attempting to compete with and destroy our 
work is entirely misleading and erroneous. 


The position taken by the delegates of the Na- 
tional Hardwood Lumber Association at the lum- 


.ber conference in Washington has not only been 


misunderstood in some quarters but misrepre- 
sented with clearly malicious design at the hands 
of its enemies. I feel that you gentlemen are enti- 
tled to a brief statement which will clarify the 
situation, and which I am sure will indicate to 
you that our attitude and vote at that meeting 
were not only entirely creditable to this great or- 
ganization, but that we took up and held the only 
honest position open to us; and when you know the 
real facts we are entirely confident of your ap- 
proval, at least tacit if not expressed by resolution. 


The conference was composed of twelve or thir- 
teen associations; nine of them were associations 
having to do with softwoods only. Of the remain- 
ing three, one deals in both soft and hardwoods; 
one was a hardwood association which had voted 
to go out of existence, but which while protesting 
its existence and character as representative of 
hardwood producers at the time of the conference 
has since contradicted this statement by calling 
a new meeting for the purpose of reorganizing 
under its old name or a fresh one; the remaining 
one was the National Hardwood Lumber Associa- 
tion, the only one competent to represent all 
branches of the hardwood industry. The confer- 
ence, responsive as it was to the overwhelming 
vote of the soft wood interests, denied our request 
that questions affecting the standardization of 


ee ee 


tere cat. 


| 
| 
| 
| 
4 
a) 
4 








52 AMERICAN LUMBERMAN 


JUNE 24, 1922 





hardwoods be considered separately from those 
relating to softwoods. 

I will not burden you here with an account of 
the reasons for this discrimination against your 
association. It is sufficient to say that at the 
outset your delegates discovered that however far 
they might go in trying to act in concert with the 
soft wood interests present, it would in so doing 
become necessary by reason of the form in which 
the proposed resolutions were presented to cast 
out the vote upon practically all questions in a 
manner that would be nothing less than treason 
to your association. They were obliged, therefore, 
either to vote ‘‘no” on a majority of questions or 
to decline to vote, as they did in some cases. It is 
an entirely false statement, therefore, published in 
some of the trade press, that the ‘“‘National Hard- 
wood Lumber Association voted ‘no’ on the Hoover 
recommendations.” We assured Secretary Hoover 
in the utmost sincerity that we desired to follow his 
ideas as far as we could honestly do so. We did 
not in fact vote against the ‘“‘Hoover recommenda- 
tions,’ but against the perverted form they were 
given as related to the hardwood standardization 
already effective, and recognized by much the 
larger part of the consuming trade as well as by 
the industry itself as invaluable to all concerned. 


So Called Standardization Plans Unfavorable 


Unfortunately there were hardwood men present 
outside our own delegation who chose, for reasons 
of their own, to enjoy the political advantage that 
promised to accrue to them from voting in alliance 
with the controlling soft wood interests, regardless 
of the real merits of questions affecting hardwoods 
as distinguished from soft woods. It would have 
been a very easy and simple matter for your dele- 
gates to profess a servile compliance with what are 
now widely published as the “Hoover standardiza- 
tion plans,’”’ the details of which, however, are not 
at all those of Secretary Hoover, but those of a 
soft wood manufacturing group, only partly repre- 
sentative of the industry. As I have said, your 
delegates could have easily earned an immediate 
and overwhelming but quite specious prestige if 
they had been the kind of men willing to prostitute 
principle to expediency, but I need not inform you 
that they are not that kind of men. Secretary 
Hoover offered us no criticism whatever of the 
splendid structure the industry has built up during 
all these years, but gave evidence personally and 
directly of his regard for what we had already 
accomplished, consistently offering some _ very 
worth-while suggestions as to means by which we 
might enlarge the work of the association, if the 
association itself deemed it wise to take that 
course. I have the confidence to expect that a 
knowledge of the facts, with this correction of mis- 
statements emanating from other sources, will re- 
sult in your entire approval of the position taken 
by this association at the conference in question. 

I am unable to refer to the year’s history with- 
out especial mention of those who have contrib- 
uted in a significant way to the support and suc- 
cess of the organization. One would have to recite 
a long list of loyal names to do justice to all the 
members whose support we have enjoyed. I would 
be ungrateful beyond excuse if I failed to acknowl- 
edge the stalwart assistance of your former presi- 
dent, Barl Palmer, not only because of his able 
work as chairman of your'sales code committee, 
but thru the spelndid address on behalf of the 
association which he delivered before the National 
Association of Purchasing Agents in Rochester 
on May 17. last. His past efforts on behalf of your 
organization have now been crowned indeed by the 
comprehensive and carefully prepared history of 
the association, published in full in the Official 
Program which is now in your hands. An unfor- 
tunate office error omitted the author’s name in the 
program itself, and I am anxious to make such 
amends as are possible by expressing our apprecia- 
tion of this history written by so competent and 
friendly a hand. 

This convention occurs happily at a time when 
the “long swing’? outlook for hardwoods is excel- 
lent. Authorities in all trades agree that the 
recent business depression is entirely a thing of 
the past, and we are already clearly realizing the 
improved conditions towards which all factors 
have for some time been pointing. The general 
financial situation is encouraging. While lumber 
prices are practically stabilized, and any increase 
over present values will undoubtedly be gradual, 
the adjustment of other factors indicates that our 
business will in general be conducted for some time 
to come with a fair measure of profit for our risk 
and pains. 

This twenty-fifth meeting will be the occasion of 
the seventeenth annual report of our secretary- 
treasurer, Frank F. Fish. For those of you who 
have known Frank Fish there is little need of 
making special remark in recognition of his tre- 
mendous energy and superb ability as the executive 
secretary and treasurer of the association. 

It is very much in order also to express our high 
regard for the work of our inspection rules com- 
mittee under the chairmanship of Charles N. Per- 


rin. This work is the keystone of our excellent 
system ; it is arduous and takes much time and pa- 
tience. Chairman Perrin, as you will learn from 
his report, has been particularly fortunate this 
year in his enterprise of interviewing various 
lumber buying and consuming organizations, which 
has enabled the work of the rules committee to 
become more responsive than ever to the needs of 
the hardwood user. 

We have enjoyed the usual unlimited support 
this year from our board of managers and from 
the other members of our executive committee. It 
would be impossible for an organization to have 
the support of a more able and practical group of 
business men. They have been loyal and jealous 
of the interests and the good name of the associa- 
tion in measure beyond any ordinary commenda- 
tion. 

My experience as your presiding officer has been 
one of great privilege, and I invite for my suc- 
cessor the same splendid support I have enjoyed 
at your hands. 


Report of Secretary-Treasurer 


President Taylor was followed by Secretary 
F,. F, Fish, who presented the following com- 
prehensive report: 


No trade association has the right to exist un- 
less it is of benefit to its members, to the industry 
it represents, and to the public at large. It must 
observe the Golden Rule and has no right to at- 
tempt the elimination of any of the natural and 
necessary forms of competition. It must grant 
equal consideration to all branches of the trade, 
and failing to make a positive contribution in the 
direction of improvement and betterment of con- 
ditions, will not endure. 

Any voluntary organization attaining to the 
longevity possessed by the National Hardwood 
Lumber Association, and commanding as it does, 
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the confidence and support of the industry which 
it represents, must have been called into existence 
by conditions justifying its birth, and must also 
have met the demands arising from those condi- 
tions in a manner satisfactory to its supporters, or 
else its existence would not have been prolonged 
for so many years. While this conclusion is 
reached by the reverse process of reasoning from 
effect to cause, the unassailable quality of the 
logic employed is evidenced by the facts surround- 
ing the origin and development of the National 
Hardwood Lumber Association. Prior to its ad- 
vent chaotic conditions prevailed in the hardwood 
industry, while now—due to its operation—chaos 
has been replaced by system and the hardwood in- 
dustry may justly claim to have set its house in 
order and to afford a competent object lesson to 
other industries as to what may be accomplished 
in the solution of industrial and trade problems 
from within by correct and intelligent effort on the 
part of members of an industry, expressed thru 
the mediumship of trade organization. 

But before such an attempt is made, the nature 
of the problem for which a solution is sought 
should be thoroly understood and properly defined 
or else the work attempted will be indefinite in 
nature and lacking in a direct objective. 

Definite Program Adopted in Beginning 


In the very beginning, the National Hardwood 
Lumber Association adopted a definite program of 
effort, which was to establish a uniform system 
for the inspection and measurement of hardwood 
lumber ; and it has strictly adhered to that original 
purpose in season and out of season. And the 


complete success of its undertaking is evidenced 
by the fact that today there is but one system for 
inspection of hardwood lumber, and that is the sys- 
tem promulgated and administered by the National 
Hardwood Lumber Association. The term ‘“Na- 
tional Inspection” is familiar wherever hardwood 
lumber is sold and purchased, and it is generally 
accepted as a positive guaranty of honest grades 
and full measure. 7 

Having attained to unqualified success in its 
original undertaking, the National Hardwood Lum- 
ber Association now proposes a new objective, 
which is the simplification and standardization of 
trade customs thru the promulgation of a hard- 
wood sales code to be generally accepted by the 
producing, distributing and consuming elements of 
the hardwood industry. Much time and attention 
has been bestowed upon the preparation of this 
proposed sales code and in developing a sentiment 
among all parties at interest favorable to its im- 
mediate adoption. 

Besides possessing definite object for accomplish- 
ment, the success of associate endeavor also depends 
upon the individual loyalty of the members to the 
association, thru the operation of which the de- 
sired objects are to be attained. Without that 
loyalty no hope for success in associate undertak- 
ings can be indulged in. The National Hardwood 
Lumber Association has always been fortunate in 
the possession of an intensely loyal membership, 
which explains in part the full measure of success 
which has been accorded to its efforts. I regret, 
however, that there have been a few individual in- 
stances of members who were not imbued with this 
desirable spirit of loyalty, and who have not hesi- 
tated, when an opportunity presented, to vilify 
the association and its methods, while at the same 
time they were availing themselves of the benefits 
accruing to them as members thereof. In all 
civilized countries, during a state of war, treason 
is punishable by death and at other times by im- 
prisonment or by expulsion from the offended coun- 
try. The management of this association is not 
invested with authority to kill or to imprison a 


disloyal member, but it has authority, under the: 


constitution of the association, to suspend such a 
member from the association; and during the last 
year it has been the painful duty of the manage- 
ment to separate several offending members from 
the benefits arising from their connection with 
the National Hardwood Lumber Association by 
reason of their disloyal attitude; and doubtless 
this policy of purging the membership of mis- 
chievous and destructive elements will be adhered 
to in the future, 


“Dishonest Practices’? Talk Deceptive 


Of late much has been said about dishonest prac 
tices employed in the lumber trade, including soft- 
woods as well as hardwoods, and it is astonishing 
that the greater part of this loose talk has ema- 
nated from men engaged in the lumber business. 


One may well wonder if it may not be the deceptive 


outcry of “Stop Thief!’ indulged in for the pur- 


pose of distracting attention from the practices. 


of those by whom the cry is raised. 

There is no warrant in law or equity for the 
indictment of a trade, or a considerable portion 
thereof, without evidence to support the charge. 
General statements are unfair and dangerous and 
when loosely indulged in are unqualifiedly con- 
demned by all fairminded men. I am submitting 
no brief in defense of dishonest men or dishonest 
practices, but I am simply protesting against that 
quality of ignorance and intolerance that would 
burn the barn because it may be infested with rats, 
instead of catching the rats; that would seek to 
blacken the reputation of an entire industry—or 
the reputation of a substantial portion thereof— 
because it may contain an infinitesimal percentage 
of dishonest operators, instead of making the in- 
dividual rogues pay the penalty for their nefarious 
practices. 

The discussion which lately has been rather ex- 
tensively engaged in regarding unfair methods of 
merchandising lumber bas been of an entirely ex 
parte nature. But the employment of unfair 
methods is not entirely confined to the seller of 
lumber. The buyer is not at all times above 
criticism in his methods. Take, for example, the 
individual who has justly acquired the reputation 
of being a “price buyer.” He knows what a fair 
market price is for the stock he requires, and yet 
with this knowledge at hand, he never hesitates 
to beat down prices below the market. A weak 
salesman will submit to this bearing-down process, 
accept orders below the market and then attempt 
to make up the difference in price in the quality ol 
the stock delivered. Had the buyer been fair no 
such a temptation would have been placed before 
the salesman. 

I am not attempting in any manner to justify 
the practice of selling one grade and delivering 
another, but I am claiming that the “price buyer” 


is frequently responsible in part for the existence 


of this reprehensible practice. As a usual re- 


sult, a fair buyer will develop a fair shipper, while- 


an unfair buyer may develop an unfair shipper. 
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The mutual slogan to govern transactions in lum- 
ber should be: Fair prices, fair grades and a 
square deal all around. That is what this asso- 
ciation stands for and in that attitude it has the 
support of its membership, who will meet the con- 
sumer more than half way in making this slogan 
effective. 
Membership 


Upon referring to previous reports presented by 
the secretary, I find the following paragraph in 
the annual report submitted at Buffalo in June, 
1914: 

“The time will come, in the natural current of 
events, when the constantly ascending curve, de- 
noting increasing membership, will reach the high 
point, but that time has not yet arrived. There 
is no good reason why the percentage of increase 
in membership that has been notaple in the past 
should not be maintained for several years to 
eome.”” 

That report was written eight years ago and a 
gain in membership has been registered each year 
as indicated by the official reports. At the last 
annual meeting, held in Philadelphia in June, 1921, 
the total membership shown was 1,447. The num- 
ber of new applicants since the Philadelphia meet- 
ing numbers 172, which compares favorably with 
the record of all recent years, but the financial 
mortality among our members during the year 
which closes with this meeting has been extremely 
great. 

Of the 172 new applications received, 10 were 
rejected on account of being undesirable or in- 
eligible, 12 have resigned, 61 have been dropped 
on account of being delinquent, 5 have been ex- 
pelled or suspended, and failure and withdrawals 
from business number 123. The total number of 
new members admitted during the year is 162, 
which brings our present membership to 1,408. 


Inspection 


Evidence is not lacking that the present rules 
of inspection are the most satisfactory standards 
ever published by any association, for during the 
year which closes with this meeting, the licensed 
inspectors in the employ of the association have 
measured and inspected a larger quantity of hard- 
woods than in any year since the inspection bureau 
was established, and during the year the requests 
and suggestions for changes in the inspection rules 
have been fewer than any year since the associa- 
tion was founded. All branches of the industry 
now realize that business can be successfully and 
satisfactorily conducted under the present stand- 
ards. In addition, numerous letters have been re- 
ceived at the executive office commending the ac- 
tion taken of condensing and simplifying the 
pamphlet in which the rules are printed. As in 
former years, practically all cases of controversy 
and dispute can be traced directly to the failure 
of a few members to inform themselves on the 
regulations under which the inspection bureau is 
operated. Much time and earnest effort has been 
directed by the officers and executive committee 
in an effort to make these regulations perfectly 
plain, and they are printed in the official directory 
as well as the book of rules. 

The figures for the inspection department for the 
year ended June 1, 1922, showing the quality of 
lumber inspected in each market and district, with 
the amount earned and exact cost of maintenance 
are as follows: 


Market Feet Earnings 


Memphis, Tenm. ....... 15,020,268 $19, mone OT sit 7160. "18 
Grand Rapids, Mich..... 12,604,760 15,385.39 10,328.06 
. . SS ae 11,036,604 13. 738.02 11,114.66 
DN CORE. oc acvce«s 8,092,842 13,377.82 12,271.12 
Louisville, | Sa re 7,808,337 10,317.35 7,915.10 


Philadelphia, Pa. 
New Orleans,/La. 
Minneapolis, "Minna. 
Cincinnati, Ohie .... 


7,162,192 9,467.34 6594.27 
6,919,091 9,641.33 8,082.04 
6,606,499 8,270.65 6,866.24 
° 5, 961,479 8,932.01 7,268.36 








Little Rock, pe 5,685, "983 8,014.17 5,607.62 
Milwaukee and Oshkosh, 

ao EF BE RRR 5,490,664 7,096.47 6,771.31 
St. Louis, Kc Ce ae'eno 5,291,176 7,533.57 5.470.86 
Asheville, N. C......... 5,278,828 7,535.91 6,943.02 
Demopolis and Mobile, 

eer TT eT er Tee 5,233,151 7,280.5 6,107.28 
petreie’ ME Keacevins 4,973,868 6:408:78 4,893.45 
Buffalo, N. La aera Reinet 4,867,422 6,008.31 4,096.18 
BOW YORE OCR ..o cc ccees 4,493,059 7,754.73 7,272.19 
Shine and p SAAT, 

i CO Ee re 3,914,199 5,261.79 4,394.96 
South Bend and Indianap- 

| epee 3,877,306 6,246.24 4,927.15 
Cairo, i) ere 3,685,394 4,818.51 3,846.51 
Alexandria and Shreve- 

Des BMS cecccacsie ° 5,941.64 5,168.31 
Helena, Ce ° 3,992.15 3,276.60 
Boston, Mass .......-.. 3) 333105 4.482.95 3,564.63 
Vicksburg, Mise. ....... 3.024600 4,135.96 3,304.64 
Nashville, Tenm, ....... 3,010,301 4,078.11 3,608.04 
Pittsburgh, Se coat daak 2,866,549 5,734.79 4,960.86 
Laurel, Miss. .....0..e- 2,851 736 4,310.45 3,866.24 
Atlanta, Ga. ........... 2,777,283 4,332.70 4,724.25 
Baltimore, Md., and Nor- 

folk, Va. ckmeedckcoeueu Meee 4,247.96 4,277.43 
Knoxville,  kecceee 2 397,379 3,505.89 3.423.49 

- op” 3.012714 3.325.26 3,605.39 
Bristol, "Tenn. Caen dane 1,702,979 3,635.88 3,896.04 


Beaumont, Os. osnages 1.398.964 2,672.03 2,307.32 
Michigan ‘mills ........ 21,496,825 3,224.52 ........ 

Of the 190,515.471 feet herein shown to have 
been inspected and measured under the bonded 
Certificate of the National Hardwood Lumber Asso- 


ciation, official reinspections were requested and 
applied on 2,165,306 feet, or 1.1 percent of the 
total; and of the quantity officially reinspected, 
claims developed on 765,153 feet, which is about 
35 percent of the quantity on which complaints 
were registered, or four-tenths of one percent of 
the total inspected during the year. The total 
claims filed, approved and paid amounted to 
$6,841.05. 

The force of salaried inspectors was increased 
in October and November by the addition of thir- 
teen imei in southern territory, and further addi- 
tions since Jan. 1 bring the present force of sal- 
aried inspectors to 65. As indicated by the in- 
spection bureau figures, substantial progress toward 
uniform inspection has been registered and it is 
the belief of your officers and directors that the 
picacc, savfce uf inspectors i. the cssuctatiuu em- 
ploy is the most competent and reliable ever as- 
sembled, 

Finances 


Our reputation for prompt payment of all obliga- 
tions has not suffered notwithstanding our own 
difficulty at times in making collections, and on 
June 15, 1922, the association had no indebted- 
ness of any nature. The following is a detailed 
statement of receipts and disbursements, together 





There is nothing in the Kansas law to 
prevent any man from quitting his employ- 
ment at any time, but after quitting he 
must not come back the next day with his 
pockets full of dynamite—Gov. Henry J. 
ALLEN. 











with the figures from the association’s ledgers, the 
correctness of which is certified to in the attached 
report of Marwick, Mitchell & Co., certified public 
accountants and auditors: 


Balance reported at convention June 9, 1921..$ 64,983.78 


RECEIPTS 
From Membership dues and ini- 
tiation ..... eeccrccccccccccec Barekaee 
From Inspection fees ........... 248,492.38 
From Program udvertising...... 20,028.20 
From Interest on bonds und notes 2,797.17 
From Interest on bank balances. 440.25 
From Sale of rule books......... 755.16 
Frum Reinspection se:tlements.. 1,386.70 
From Advances to employees... 150.00 
From Program expense ........ 55.45 
From General office expenses. ... 17.46 
From Miscellaneous expenses... 124.17 
"SOteD SOOURE ov cccccscecde 848,054.82 
$413,038.60 
DISBURSEMENTS 
Salaries, expenses and advances: 
Secretary-treasurer, assistant 
secretaries, chief inspector, in- 
spector and office force..... - + $258,993.24 
General office expenses ......... 7,694.73 
MR. cchéude Ges Venadnee deutece 3,806.66 
Postage and printing ........... 11,308.44 
Convention, committee and pro- 
SORT GCROMES icdcesccccecass 27,227.23 
Claims and reinspection settle- 
WIG cc eidtdachcaccoteededacs 6,841.05 
Miscellaneous expenses ......... 4,255.41 
Office furniture and equipment.. 557,89 
Interest paid on investment..... 65.36 
Refunds: Inspection fees and 
membership dues ............ 501.23 
Total disbursements ........ $321,251.24 
Leaving balance on deposit at 
the Continental & Commercial 
National Bank and Continental 
& Commercial Trust & Savings 
Baek, Jame 17, WORs scccccccs $ 41,742.80 
In the Bank of Montreal, Canada, 
SURE TT, Tee skcacces aacteaeune 7,644.56 
In Lihertv Loan bonds......... 27,400.00 
In United States Treasury notes 15,000.00 
Total in a Fund on 
WO ale EEE Sdiddcceciccewas 91,787.36 
In addition the books show good 
outstanding accounts— 
For Membership dues........... $ 8,927.50 
For Inspection fees .........e- 10,651.23 
For Program advertising....... 6,550.00 
For advances to employees...... 8,645.00 34.773.73 





Bringing resources in cash, 
bonds, notes and good out- 
standing accounts to ........ 


CASH DEPOSIT FUND 


$126,561.09 


Balance on hand as re pasres at 
convention, June 9, 1921...... $ 375.00 
MOSUNGE 6.4 ccc diawsoivedsocedue 25.00 ~ 
Total in cash ue posit fund, 
ORS Te, Kee on sds devdeds $ 350.00 


Reporting Service 

During the last year our reporting department 
has given an unusually good account of itself. It 
has materially increased its popularity with our 
members and the demands made upon it for service 
have fairly doubled in volume. The central fea- 
ture, from which its various other functions ra- 
diate, is the Consumers’ Register. The steady ad- 
vance of the register in the appreciation, recourse 
and comprehension of its value among our mem- 
bers has been in evidence for several years, but 


especially so during the year that is now closing.. 
This result has no doubt been accelerated and em- 
phasized by the erratic buying movements char- 
acterizing the hardwood consuming trade during: 
a part of the period in question. By means of 
the systematic selling possibilities presented by the 
register, stocks which apparently could not be 
moved by any other means were and still are being 
profitably sold. This is a fact which is certainly 
most gratifying. 

Formerly whenever a new issue of the register 
had been printed and distributed there generally 
remained on hand an excess supply sufficient to 
take care of requests for extras and back numbers 
for some time afterwards, but of late the demand 
for each issue has increased to such an extent that 
the supply has been practically exhausted within 
thirty days following its printing. Another point 
illustrative of the place which this publication has 
made for itself is the recognition and codperation 
it now receives from the hardwood consuming trade- 
at large. In the beginning a certain percentage of 
the receptive or buying side of the industry was 
inclined to regard the proposition rather indiffer- 
ently, or at least as of doubtful value in so far as 
their particular interests were concerned, but this 
sentiment has now entirely disappeared, and in 
what a wide and thoro measure the hardwood con- 
sumers of the United States and Canada are co- 


_ Operating in the production of the register can 


best be determined by referring to the last several 
editions of it. In other words, it has clearly 
demonstrated the fact that it is of as much value 
to the active buyer of hardwoods as a medium for 
promptly and reliably filling his wants, as it is to: 
the alert seller. 

Conclusion 


I can not close this report without acknowledg- 
ment of the loyal and efficient services of several 
members of the executive office staff. To Miss: 
K. V. Lyons, who has been serving the association 
since 1906, in charge of the ledgers as well as 
overseeing all details of figures in al] departments, 
much credit is due. To Assistant Secretary H. J. 
Fuller, whose untiring efforts resulted in the 
greatly increased and improved Year Book, and 
whose systematic handling of the Consumers” 
Register and correspondence desk on new member- 
ship has brought such gratifying results; and to 
Assistant Secretary G. S. Hill for eliminating the 
confusion formerly in evidence on duplication of 
inspections and careless handling of certificates on 
the part of some members, great credit is due. We 
are indeed fortunate in having so loyal and de- 
pendable a staff in charge of the important and’ 
rapidly growing details. 

In concluding this report, I wish to bring the 
fact home to all of you, that this association is. 
the’ creature of its members. It is just what you 
have made it and it will continue to be whatever 
you may will it to be. When a member indulges 
in a grouch against the association, he is indulg- 
ing in a grouch against his own possession. When 
others attempt to misrepresent or vilify this asso- 
ciation, they are directing their malicious attacks 
against an institution which belongs to you. It 
is the duty of every member of this association to 
post himself upon its affairs in order that he may 
not be misled as to its purposes and its achieve- 
ments, and to be ready at all times to refute any 
misstatement that may he made in regard to the 
association. When a misunderstanding arises be- 
tween a member and the association, he should 
bring his grievance directly to the attention of the 
officers thereof, and if the association be at fault 
prompt redress will be rendered. There can be 
no issue between a member and the association 
that can not satisfactorily be disposed of if han- 
dled in this manner, 

Let us work tugether in the maintenance and 
the further extension of the influence of the Na- 
tional Hardwood Lumber Association as we have 
never worked before, because matters of vital in- 
terest to the lumber industry are on foot which 
will demand from this membership, working thru 
the association, a greater degree of courageous 
initiative than has ever been demanded in the past. 


Explains Laboratory’s Work 


At the conclusion of Secretary Fish’s re- 
port, a representative of the Forest Products 
Laboratory, Madison, Wis., briefly explained 
the educational program offered by the labora- 
tory during the coming year. So far twenty- 
seven courses in kiln drying have been offered 
and almost as many in box manufacturing. 
Further courses in both of these subjects will 
be offered during the coming fiscal year and 
in addition there will be a course in gluing. 
A cordial invitation was extended to all those 
interested to attend any or all of these courses, 
which are designed to be of practical help to 
lumbermen, inasmuch as they give practical 
application to the theories and findings of the 
laboratory developed from its long and thoro 
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experimentation. The first gluing course will 
occupy one week. 
THURSDAY AFTERNOON 


Upon calling the afternoon session to 
order, President Taylor presented George 
H. Peaks, a lawyer, of Chicago, who 
introduced Gov. Henry J. Allen, of Kansas, 
the first speaker scheduled on the after- 
noon program. In a masterly address that 
was frequently punctuated by enthusias- 
tic applause, Governor Allen traced the in- 
ception and workings of the Kansas Court of 
Industrial Relations, with which his name is 
indissolubly linked as originator and ardent 
champion, : 

‘‘No problem that confronts us today 
transcends in importance the labor question,’’ 
said Governor Allen. ‘‘In our State we have, 
as you know, enacted a law placing upon the 
State the responsibility for peace in indus- 
trial relations. And I think we are making 
more progress toward that goal than either 
employers or employees realize.’’ 

The speaker reviewed the efforts puts forth 
at the behest of its leaders by organized la- 
bor, since the signing of the armistice, to 
hold its war gains, these efforts taking the 
form of restricting production and slacking 
on the job. He cited specific imstances in 
several lines of industry, and showed how 
this policy has reacted against the workers, 
because consumers had simply refused to 
pay the inflated costs, resulting in thousands 
of workers finding themselves out of jobs, a 
condition from which the country as a whole 
has but recently emerged. ‘‘In short,’’ said 
he, ‘‘in its attempt to hang on to its war 
gains, labor killed the goose that laid the 
industrial egg.’’ 

The governor scored a bullseye hit with 
the ringing declaration that ‘‘no industrial 
program can live in America unless founded 
upon the basic American doctrine of an hon- 
est day’s work for an honest day’s pay.’’ 

He said that the Kansas Court of Indus- 
trial Relations is not an institution for the 
regulation of business, but an emergency in- 
stitution for protecting the interests of the 
public as related to the essential industries. 
It says to the food producing factories, you 
shall not shut down for the purpose of bring- 
ing economic pressure to bear. It also says 
to the laboring man, you shall not force an 
essential industry to close down by concerted 
action to deprive it of labor thru preventing 
others who want to work from doing so. 

There is nothing in the Kansas law to pre- 
vent any man from quitting his employment 
at any time, but after quitting he must not 
come back the next day with his pockets full 
of dynamite, or say. to any other man that 
he shall not work if he chooses to do so. The 
right of one man to work is just as sacred 
as the right of another man to loaf. 

‘*Notwithstanding the fact that 33 out of 
34 cases adjudicated by the court have been 
decided to the satisfaction of both the em- 
ployers and the employees, every labor leader 
in the State and many outside of it are fight- 
ing this law as hard as they can,’’ said Gov- 
ernor Allen. ‘‘Why is this?’’ he continued. 
‘*Solely because the hard faced, soft handed 
radicals who live off of labor see their means 
of livelihood threatened. Being a labor 
leader has become a great industry. To- 
day we have in this country 150,000 of these 
men, who draw out of the slender purses of 
the laboring men not less than $60,000,000 a 
year, and they are not disposed to relinquish 
their grip upon this rich source of income.’’ 

In closing Governor Allen said: ‘‘Not for 
anything would I throw a single obstacle 
across the pathway of labor in its march to- 
ward higher and better things. The history 
of human progress is written in the progress 
of labor. But if we are ever to have indus- 
trial disarmament in this country we must 
have it under the leadership of a just and 
responsible government.’’ ° 

Following Gov. Allen, William A. Durgin 
spoke on behalf of the Department of Com- 
merce, outlining its views upon lumber standard- 
ization. Mr. Durgin delivered the same ad- 


dress presented last week before the Hardwood 


Manufacturers’ Institute. This address will be 
found in this issue beginning with the front 
cover page. 

Axel H. Oxholm, chief of the lumber division, 
Department of Commerce, then described the 
work undertaken by that agency and pre- 
sented to the assembled lumbermen the ad- 
vantages of securing the benefit of the informa- 
tion and services of the Federal Government. 
The lumber division at present constitutes the 
most important export body in the world, there 
now being registered with it over eight hundred 
firms. Its statistical information and service 
have been greatly increased. Information on 
lumber exported is available in 75 percent 
greater quantity than a year ago. Not long 
ago the Department of Commerce secured 
$450,000 from Congress to promote foreign 
trade. This, of course, will be expended for 
different industries, but that industry which 
shows the greatest interest will get the most 
money and, therefore, Mr. Oxholm urged the 
lumbermen to register with the department and 
express their interest in the work. He men- 
tioned particularly the series of tables which 
the lumber division is now getting out for con- 
verting foreign measurements into board feet. 
The first table, converting standards into board 
feet, has now been issued and the next table 
to be published shortly, will deal with con- 
verting cubic meters into board feet. Of par- 
ticular interest to hardwood manufacturers and 
exporters is the plan to gather and publish in- 
formation about the various American hard- 
woods. This information will be printed in 
foreign languages and spread broadcast in 
foreign countries to arouse interest in American 





The right of one man to work is just as 
sacred as the right of another man to loaf. 
—Gov. Henry J. ALLEN. 








woods. The work of compiling an exporters’ 
directory is being pushed and so far about 
fourteen hundred firms have given information 
to be published in this directory. He urged that 
lumbermen who have not supplied necessary 
data hasten to do so, inasmuch as the di- 
rectory will be issued shortly. 

Another assistance which the department is 
in position to offer lumbermen doing an export 
business is in furnishing data on agents and 
importers in foreign countries. It now has on 
file reports covering approximately a thousand 
firms. Information on any of these firms will 
be furnished upon request, so that if an Amer- 
ican company desires information regarding a 
firm on this list, prior to closing a deal, it can 
readily and quickly be secured. Another plan 
to expand exports of American wood is a con- 
tinuation of the investigation of foreign 
markets for lumber. This work will be re- 
sumed next year. 

Special investigation of market conditions will 
be undertaken for groups of manufacturers. For 
example, some time ago one division of the 
cooperage industry asked for a special report. 
Approximately 450 questionnaires were sent out 
to agents of the department and replies are 
now being compiled and shortly will be put in 
the hands of the interested American firms. 

Another service offered by the department 
is furnishing letters of introduction to repre- 
sentatives in foreign countries. Such letters 
have been found very valuable by those lumber- 
men who have used them, and the service is open 
to all who will ask for it. As being of particular 
interest to lumber manufacturers, Mr. Oxholm 
cited a cable received shortly before he spoke. 
This was from one of the agents of the depart- 
ment in England who had just interviewed some 
of the large hardwood importers of the United 
Kingdom. These English firms expressed much 
dissatisfaction with hardwoods from Poland 
and contiguous territory, and it seems that this 
competition, so much feared by American 
firms, is not going to be as severe as expected. 
Incidentally, in comparing American prices 
with prices of Polish and German hardwoods, 
it should be borne in mind that the Continental 
woods are not edged. In conclusion, he very 
earnestly urged the lumbermen to take advan- 


tage of every facility of the department. If 
they are not familiar with what the department 
has to offer, they should write to it, and ful 
details will gladly be supplied. 

Thursday evening a complimentary banquet 
was tendered by the National Hardwood Lum- 
ber Association to its members and invited 
guests. An elaborate entertainment program 
had been arranged and a very large attendance 
enjoyed the affair, there having been issued 
over a thousand tickets. 


CLUB HOLDS HILARIOUS ELECTION 


New Or.EANs, LA., June 21.—The Lumber- 
men’s Club of New Orleans held its annual 
meeting last night at the clubrooms, starting 
off with an excellent dinner. Voting for new 
officers had been in progress all day. The count 
of the votes followed the dinner, and the results 
of the canvass showed a nip-and-tuck contest 
between the ‘‘Sap Stained’’ and ‘‘No. 4 Com- 
mon’’ parties, with many ‘‘split-ticket’’ ballots 
cast. The new official list is composed almost 
equally of ‘‘No. 4 Common’’ and ‘‘Sap 
Stained’’ representatives. The campaign has 
been good natured, even hilarious, and the re- 
sults were ratified at last night’s meeting with 
unanimous good feeling. 

C. H. Sherrill, of the C. H. Sherrill Hardwood 
Lumber Co., was the only nominee for president, 
his name appearing on both tickets for that 
office, and he consequently polled a solid vote. 

George Dendinger, of George Dendinger 
(Ine.), was elected vice president, running on 
the ‘‘Sap Stained’’ ticket. 

Guy H. Mallam, sr., was elected second vice 
president, a new office. 

H. 8S. Riecke, of the Riecke Cabinet Works, 


was reélected treasurer, having been nominated 


on both tickets. 
elected: 


Resident directors—Maurice J. Duvernay, Du- 
vernay Lumber Co. (“Sap Stained”) ; L. P. DuBose, 
Dudley-DuBose Lumber Co. (‘“‘No. 4 Common’) ; 
R. H. Fleming, Fleming Lumber Co. (‘‘No. 4 Com- 


mon”); :C. Ketcham, Natalbany Lumber Co. 


: Hy. 
(“Sap Stained’); R. J. Fine, Hirsch Lumber Co. 
(“No, 4 Common’ } - "TY, B. Carre; W.. W.. Carte: Go. 
(“No. 4 Common’’) ; James Boyd (“Sap Stained”). 


Nonresident directors—C. J. Coppock, Cybur 
Lumber Co., Cybur, Miss. (“‘No. 4 Common’’) ; EB. 0. 
Batson, Batson-McGehee Lumber Co., Millard, 
Miss. (“Sap Stained’); C. E. Klumb, Finkbine 
Lumber Co., Jackson, Miss. (nominated on both 
tickets) ; L. G. Negrotto, Hammond Lumber Co., 
Hammond, La. (No. 4 Common”); and S. M. 
Eaton, W: M. Cady Lumber Co., McNary, La. (‘Sap 
Stained’’). 

In annual meeting the club adopted a resolu- 
tion amending the constitution and bylaws to 
provide for appointment by the president of an 
executive committee, which will sit with the 
president and directors in an advisory capacity. 
President Sherrill promptly appointed to this 
committee Phil Lanier, the retiring president; 
W. B. Morgan, of S. T. Aleus Co., and R. G. 
Robinson, of the Robinson Lumber Co. 

The evening’s festivities were featured by 
informal talks, among the principal speakers 
being President Sherrill and Phil Lanier, retir- 
ing president. Mr. Sherrill in the course of his 
remarks paid a glowing tribute to Secretary of 
Commerce Hoover, whose farsighted vision, he 
declared, has contributed much to the protec- 
tion and legitimate promotion of American bus- 
iness in general, and whose plans for standard- 
ization in the lumber industry are of great po- 
tential value to the industry and the consumers 
of its product alike. 

Mr. Lanier, who has served as president since 
organization of the club, delivered an appropri- 
ate ‘‘ farewell address’’ and was given a rising 
vote of thanks for his services. 


MICHIGAN YARD CHANGES HANDS 


VicxssurG, MicH., June 20.—The Corlett- 
Stone Lumber Co., of Kalamazoo, Mich., has sold 
its Vicksburg yard to Will A. Cavin and asso 
ciates, of Sturgis, Mich., who took charge om 
June 16. The new business will be operated 
under the name of Vicksburg Lumber Co., and 
will be incorporated under laws of Michigal. 
The local manager is C. B. Schwartz, who has 
been assistant manager during the last year at 
the Cavin yard in Kendallville, Ind. 


The following directors were 
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June 23-27—Michigan, Ontario and Ohio Retail 
Lumber Dealers’ Associations’ Lake Cruise, 
starting from Windsor, Ont., June 23. 


. June 26-July 1—American Society for Testing Ma- 


terials, Chalfonte-Haddon Hall Hotel, Atlantic 
City, N. J. 


July 14—Northern Wholesale Hardwood Lumber 
Association, Minneapolis, Minn. Summer Meet- 
ing. 


July 26—Western Pine Manufacturers’ Association, 
Portland, Ore. Semiannual, 


July 27-28—National Lumber Manufacturers’ Asso- 
ciation, Portland, Ore. Mid-year meeting of 
directors. 


Oct. 26-28—Pacific Logging Congress, Scottish Rite 
Cathedral, Tacoma, Wash. Annual. 


Sept. 7-9—Concatenated Order of Hoo-Hoo, Hotel 
Statler, Detroit, Mich. Annual, 


CHANGE DATE OF LOGGING CONGRESS 


Tacoma, WaAsH., June 17.— Announcement 
that the Pacific Logging Congress, originally 
set for Oct. 11 to 14 in Tacoma, will be post- 
poned until Oct. 26, was made here this week 
by L. T. Murray, president of the congress, 
following a meeting of the executive committee 
held early in the week at Portland. Mr. Murray 
also announced that the congress sessions will 
be held at the new Scottish Rite cathedral 
here. The tentative program is now being pre- 
pared and will be announced in a few days. 

The congress will be in session here for three 
days, ending its work on Oct. 28. 

The change in the dates was made necessary 
by Mr. Murray’s coming trip to Europe from 
which he will not return until about Oct. 15. 
He will leave Tacoma July 15 and sail from 
New York on the Majestic on July 29. He 
expects to visit England, France, Italy, Ger- 
many, Switzerland, Holland and Belgium. Mr. 
Murray will be accompanied by his family. 


EXPORTERS HOLD SEMIANNUAL 


The semiannual meeting of the board of man- 
agers of the National Lumber Exporters’ Asso- 
ciation, to which a special invitation was ex- 
tended to all members, was held at the Congress 
Hotel, Chicago, on June 21. There were ap- 
proximately twenty-five present. President D. 
D, Hartlove, of Baltimore, Md., presided, and 
made a short report on the activities of the asso- 
ciation during the last six months, and Seecre- 
tary Harvey M. Dickson, of Baltimore, Md., 
made a full and complete report of all matters 
of importance relating to association work for 
the last half-year. ‘ 

Frank Tiffany, of Leamington, England, who 
has acted as the association’s foreign repre- 
sentative for the last twelve years, tendered his 
resignation effective Oct. 1 of this year. Mr. 
Tiffany’s health was such that his physicians 
advised him not to continue in the association’s 
service during another winter when outside in- 
spections and arbitrations would have to be 
conducted. Mr. Tiffany’s resignation was ac- 
cepted with regret, and a committee, consisting 
of Edward Barber, of the Howard & Barber 
Lumber Co., Cincinnati, Ohio, chairman; Fred 
Arn, of the J. M. Card Lumber Co., Chat- 
tanooga, Tenn., and F. T. Turner, of Turner- 
Farber-Love Co., of Memphis, Tenn., was ap- 
pointed to draft resolutions of appreciation for 
the excellent services Mr. Tiffany had ren- 
dered the association during his term of office. 
Mr. Tiffany’s resignation was accepted with the 
understanding that he serve until such time as 
the board of managers can elect a suitable suc- 
cessor. 

The proposed standard form of contract be- 
tween the hardwood. section of the Timber 
Trades Federation of the United Kingdom and 
the National Lumber Exporters’ Association 
was read, slightly amended and adopted. A 
Separate proposed standard form of contract 
with the Liverpool Timber Trades Association 
was also slightly amended and adopted. 

The international bill of lading (Hague Rules 
1921) was discussed and it was pointed out by. 
Secretary Dickson that the Liverpool Timber 
Trades Association had passed resolutions re- 


questing its members to refuse to accept lum- 
ber shipments covered by this bill of lading, and 
that the matter of the adoption of these rules by 
the steamship lines serving the American ports 
in transporting lumber to the United Kingdom 
and the Continent could not be decided at this 
time, for the reason that they were in conflict 
with the Harter Act, and that before they could 
be used the Harter Act would have to be 
amended. 

The report of special committee appointed at 
the Cincinnati annual meeting to confer with 
the Transatlantic Associated Freight Confer- 
ences was accepted and thanks extended to the 
committee for its efforts in securing the redue- 
tion in the ocean rate on softwoods from the 
United States. 


NEW HAMPSHIRE RETAIL ANNUAL 


MANCHESTER, N. H., June 19.—More than 
one hundred lumbermen from all sections of the 
State gathered here last Wednesday for the 
annual convention of the New Hampshire Lum- 
ber Dealers’ Association. Samuel E. Langdell, 
of Manchester, presided. 

A plea that freight rates on round edge lum- 
ber be rearranged to assist the lumber trade in 
developing its business was made by H. H. 
Sturgis, president of the Maine Lumbermen’s 
Association, who was a guest of the local asso- 
ciation. 

F. W. Clancy, of Rochester, N. H., spoke on 
‘“The Profits of Box Making,’’ and brought out 
some interesting problems and suggestions for 
those who have developed the packing lumber, 
boxboard and shook industry into one of the 
important business activities of New Hamp- 
shire. 

Charges that the New Hampshire tax com- 
mission is using incompetent men to appraise 
woodlands of the State were made at the after- 
noon session by several members. A motion 
that steps be taken to abolish the commission 
was amended to one that authorized the ap- 
pointment of a committee to investigate the 
situation and report its findings and recom- 
mendations at an early date. 


(SEER EaGaGaSas 


‘*BRASS TACKS’’ TALK IN COLORADO 


DENVER, COLO., June 19.— Approximately 
seventy representatives of the lumber industry 
in the vicinity of Loveland and Berthoud, Colo., 
got together at Loveland in the first of the 
district conferences which annually mark the 
activities of the Mountain States Lumber Deal- 
ers’ Association. 

R. D. Mundell, of Denver, secretary of the 
organization, was toastmaster, and guests from 
Denver included Bert Coldren, treasurer Hal- 
lack & Howard Lumber Co.; J. Elmer McPhee, 
secretary, and A. 8. Chappell, advertising man- 
ager, McPhee & McGinnity Co.; Harry O. 
Warner, sales manager Colorado Portland Ce- 
ment Co., and Fred R. Schmidt, sales manager 
United States Portland Cement Co. As a special 
guest, the lumbermen had John Cunningham, 
formerly of the clan, but now postmaster of 
Loveland. 


Speeches during’ the evening concerned al- 
most every conceivable angle of the lumber 
business and splashed over into the cement 
business, when the two representatives of the 
cement companies took the floor to explain 
away the impression that cement prices are 
fixed by a trust with the sole objective of 
holding up the distributers and the public. 

Mr. Coldren took the dealers to task in a 
good natured way for the tendency sometimes 
evidenced to blame the wholesaler for service 
mistakes which could be avoided if the retailer 
made it a point to see that all orders were 
specific and left no doubt of the character, 
grade, size ete. of the material wanted. 

Mr. McPhee urged more frequent conferences 
between jobbers and retailers for their mutual 


good and the upbuilding of the industry, and 
Mr. Chappell gave one of his usual enlightening 
talks on the value of advertising and the right 
and wrong way of doing it. 


ADVISORY BOARD IS ORGANIZED 

Sr. Louis, Mo., June 20.—The Advisory 
Board of the Lumber Woodworking Indus- 
tries of St. Louis, has been formally organized, 


_with the membership composed of the president 


and secretary of the St. Louis Lumber Trade 
Exchange, Lumbermen’s Exchange of St. Louis, 
St. Louis Millmen’s Association, Associated 
Cooperage Industries, St. Louis Woodworkers’ 
Association, St. Louis -Furniture Board of 
Trade, and the tie and timber division of the 
St. Louis Chamber of Commerce. 

O. A. Pier, secretary of the Lumbermen’s 
Exchange, is secretary of the new organization. 
Monthly meetings will be held, and additional 
meetings will be called whenever any special 
problems requiring attention arise. The chair- 
men will be selected from the various or- 
ganizations. 


CLUB ENJOYS RADIO PROGRAM 


CoLuMBus, OHIO, June 19.—There was a 
radio meeting of the Columbus Lumbermen’s 
Club in the clubrooms Friday evening, June 16, 
with about one hundred and fifty present. Owing 
to the intense heat, all speeches and talks were 
dispensed with and a radio program furnished 
by the Entrekin Electric Co. was enjoyed. 
There was also singing by a local woman singer 
of note. J. E. McNally, president of the club, 
presided. It is planned to hold a number of 
social sessions during the summer. 


MICHIGAN MANUFACTURERS MEET 


The Michigan Hardwood Manufacturers’ 
Association held a brief meeting on Thursday 
morning prior to the convention of the Na- 
tional Hardwood Lumber Association. The 
meeting was strictly informal and consisted 
of a general discussion of a number of current 
matters. The consensus was that general mar- 
ket conditions are about normal. Stocks are 
low, and a particularly encouraging feature is 
that the lower grades are moving better. 

W. L. Saunders, of Cadillac, Mich., pre- 
sented a report of the recent standardization 
conference at Washington, and this matter 
was discussed at some length. W. M. Wrape, 
chairman of the maple advertising committee, 
presented a report detailing the progress 
made. The publicity program is now very well 
outlined and the plan generally is meeting 
with approval. Discussion developed further 
sentiment for extending this campaign to 
beech. 

F, O. Barden extended an invitation to all 
those present, who are logging south of the 


. straits in Michigan, to attend a loggers’ meet- 


ing to be held in Boyne City, June 27. At this 
meeting various logging problems will be dis- 
cussed. Action was also authorized whereby 
the Michigan Hardwood Manufacturers’ As- 
sociation will intervene in the case taken to 
the Interstate Commerce Commission by the 
Indiana public utilities commission, which is 
seeking uniform log rates thruout Central 
Freight Association Territory. Hauling logs 
in Ohio and Indiana presents a decidedly dif- 
ferent problem from that of hauling in Mich- 
igan, where logs are hauled generally in 
straight trainloads, while in Indiana and Ohio 
hauling is almost wholly by single carloads, 
these cars being included in trains of general 
freight. By intervening the Michigan manu- 
facturers intend to explain fully these differ- 
ences and develop their ideas in regard to proper 
log rates. 


THE INSTITUTE of American Packers, is en- 
deavoring to bring about the standardization 
of boxes and crates used for certain packing: 
house products. 
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Led by President 
Minor E. - Botts, 165 
golfing lumbermen par- 
ticipated in the annual 
tournament of the Lum- 





L. E. CORNELIUS, 


Winner of Championship 
and Stillwell Cup 





bermen’s Golf Associa- 
tion of Chicago on June 
20, and at the close of 
the day’s play over two 
hundred sat down to the 
bountiful repast served in the dining room of the 
Olympia Fields Club. This marks a record at- 
tendance both with respect to the number actual- 
ly playing and attendance at the dinner, and 
demonstrates conclusively that the lumbermen of 
Chicago are maintaining as a golfing organiza- 
tion the supremacy thruout the country of their 
association. The scene of this most enjoyable 
tournament was the new Olympia Fields Golf 
Club, which gave up two of its three 18-hole 
courses on that day for the accommodation of 
the lumbermen. This was the first time the tour- 
nament has been held at Olympia Fields and all 
who participated were enthusiastic in praise of 
the splendid facilities offered to golfers at this 
club. The courses were in excellent shape; the 
lumbermen were given an enthusiastic reception 
and at the dinner in the evening, by acclama- 








I. W. LINCOLN, 
Elected President 


tion, those present passed a vote of thanks for 
the courteous treatment tendered them by the 
members and officers of Olympia Fields. 

As usual, the Chicago lumbermen were joined 
by visiting lumbermen from all parts of the 
country, including the veteran W. J. Foye, of 
Omaha, who is a regular attendant upon the lum- 
bermen’s tournaments in Chicago. A perusal 
of the list of entries shows that fourteen States 
were represented in the tournament. Cincin- 
nati sent a delegation headed by J. C. West, 
while from Memphis came a foursome led by 
Frank Smith. The Memphis foursome came 
determined to uphold the traditions of that en- 
thusiastic golf center, and a glance at the scores 
will show that they did this in splendid fashion. 

Business Meeting Follows Dinner 

At the close of the dinner in the evening 
the annual business meeting was held begin- 
ning with a short address by President Minor 
E. Botts, whe briefly outlined the splendidly suc- 


Winner of W. J. Foye Cup 


cessful history of the Lumbermen’s Golf Asso- 
ciation. 

Short talks were made by a number of the vet- 
eran golfers, among them W. J. Foye, of Omaha, 
J. W. Embree, W. L. Sharp and W. B. Swift. 
Following these talks, all of which were of a 
very happy nature, the nominating committee 
presented its report, which was unanimously 
adopted and, amid a volley of cheering, the 
secretary was instructed to cast the ballot of the 
entire organization for the following officers: 

President—I. W. Lincoln. 

Vice president—Frank J. Burns. 

Secretary-treasurer—Robert Cousin. 

Directors—Minor E. Botts, L. E. Rollo, George 
M. Coale, P. S. Fletcher and W. S. Goodwillie. 

An impressive moment during the meeting was 
when the president read the names of three mem- 
bers who had gone to their final reward during 
the year, and all stood for a moment in complete 
silence as a mark of respect to those who had 
gone before. 

Because of the increasing popularity of the 
association and the many applications for mem- 
bership coming from all parts of the country, 
a resolution was offered and unanimously adopted 
amending the constitution so as to increase the 
membership limit to three hundred fifty. 


Announces List of Prize Winners 


In order that those desiring to leave could 
catch the Illinois Central golf special to the city, 
the proceedings were hurried up to the point that 
had been awaited with great interest by all pres- 
ent, that of naming the prize winners and pre- 


J. L. LANE, 


senting the prizes. Frank J. Burns, as chairman 
of the committee on awards, read the list of 
prizes and presented the prizes to each one in 
turn, the prize winners being as follows: 

Championship and Stillwell Cup—L. E. Cor- 
nelius, of St. Louis: 82-85-167. 

The W. J. Foye Cup—J. L. Lane: 9 down to 
par (par on the first course is 74 and on the second 
course 72). 

P The Hettler Cup—F. T. Dooley, of Memphis, 3 
own. 

The AMERICAN LUMBERMAN Cup—E. Mueller, of 
Davenport, Iowa: 86. 

The Lumber World Review Cup—N. B. Lewis: 
191-40-151. 

Lumbermen’s Association of Chicago Cup—W. J. 
Cook: 94-20-74. 
ste Edward Hines Trophy—aA. T. Stewart: 103- 

The President’s Cup—W. E. Hyde, of Memphis: 
37. First Flight 

First prize—C. M. Smalley: 89-8-81. 


Second prize—F. M. Baker: 92-8-84. 
Third prize—J. T. Pulse: 88-4-84. 


Second Flight 
First prize—E. Pearson : 95-19-76, 


F. T. DOOLEY, 
Winner of Hettler Cup 


Chicago Lumbermen Golfers and Guests from Many 
States Contest for Prizes and Partake of Banquet 


Second prize—J. W. Embree. 98-18-80. 

Third prize—J. A. Bishop: 96-16-80. 
Third Flight 

First prize—W. B. Swift: 98-20-78. 

Second prize—J. C. Spry: 99-20-79. 

Third prize—George Farnsworth: 100-20-80. 
Fourth Flight 

First prize—R. A. Cook: 100-25-75. 

Second prize—W. B. Van Landingham: 106- 


30-76. 
Third prize—A. L. Ford: 107-30-77. 


Cincinnatians Suffer from Handicaps 


Among the out of town visitors at the tour- 
nament were noted J. C. West and M. G. Smith, 
of Cincinnati. That these two visitors were 
‘trarin’ to go’’ is indicated by the fact that 
with P. D. Bailey, of Chicago, they played in 
the second foursome out in the morning, and the 
first foursome out in the afternoon. In allow- 
ing handicaps the Cincinnati golf clubs evidently 
are not very generous, as both Mr. West and 
Mr. Smith turned in good scores, but playing 
under Cincinnati handicaps could not compete 
with Chicago. 

The first foursome out in the tournament that 
started the ball rolling was made up of F. M. 
Baker, J. T. Hansen, H. T. Fall and E. A. 
Thornton. 

Olympia Hazards Result in High Scores 

The two courses used provided natural hazards 
that would tax the playing ability of Chick 
Evans, Jock Hutchinson or any of the other well 
known professionals. A subject of general com- 
ment was the unusually high scores turned in by 
even the best tournament players and these nat- 


A. T. STEWART 


ural hazards on this unusually beautiful course 
were largely responsible for this. 


A Sales Prospect for the Rope Makers 


Cruising around in the afternoon, endeavor- 
ing to take pictures, a representative of the 
AMERICAN LUMBERMAN located Tom Moore in 4 
deep ravine off the ninth green, the green be- 
ing immediately at the top of a 25-foot bluff, 
thickly covered with trees. He was wandering 
around as if looking for a lost ball, but to an 
offer of help replied: ‘‘I know where my ball 
is; I am looking for a rope and tackle with which 
to get up the hill.’’ 


Two Father and Son Twosomes 


The tournament was featured by two father 
and son twosomes, one of these being made up of 
J. W. Embree and J. W. Embree, jr. The young 
man bids fair to become as enthusiastic a golfer 


_ and supporter of the association as his father, 


who has been one of the standbys of the associa- 





Winner of Edward Hines Trophy 
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tion since its organization. The other was L. R. 
Putman, and his son Reading. The latter is nine- 
teen years old and is a student at Northwestern 
University, where he is a member of the uni- 
versity football team and holds a gold medal for 
light-heavyweight boxing and wrestling. 

One of the oldtimers taking part in the tour- 
nament was N. A. Gladding, of E. C. Atkins & 
(o., saw manufacturers, of Indianapolis, Ind. 
Mr. Gladding was used as a model for golf 
stance by the other members of his foursome. 
Few men enjoy a wider acquaintanceship in the 
lumber industry than does ‘‘Gus’’ Gladding and, 
while not on the links, he was busily engaged in 
glad-handing among the lumbermen present. 

Interested attendants at the business meeting 
and dinner in the evening were Edward Hines, 
president of the Edward Hines Lumber Co., and 
Judge W. S. Bennet, chief counsel of that com- 
pany. While not a golfer, Mr. Hines is an active 
member of the association, attending every tour- 
nament and presenting a handsome trophy to be 
contested for every year. 

Youth and age were pitted against each other 
in one foursome that did not turn in the lowest 
score but were top-hole when it came to having 
a good time. This was Walter Kelly, of India- 
napolis, representative of the Chicago Lumber 
& Coal Co., and Phil A. Ryan, of the Phil A. 
Ryan Lumber Co., Lufkin, Tex. 

Another enthusiastic visitor, who when not 
playing golf put in a good deal of time telling 
stories, was J. E. Grace, of Minneapolis, repre- 
sentative of the Booth-Kelly Lumber Co., of 
Springfield, Ore. Mr. Grace drove down from 
Minneapolis in his car in order to take part in 
the tournament. 


Award to Veteran Brings Applause 


Round after round of applause greeted the 
announcement of the committee that the W. J. 


W. E. HYDE, 
Winner of President’s Cup 


Foye cup had been won by J. L. Lane, with a 
score of 9 down to par. Jim Lane is one of the 
wheel horses in the Lumbermen’s Golf Associa- 
tion and while his hair is whiter than when the 
association was organized, his spirit is as youth- 
ful as ever and his golf game gets better every 
year. 

As president during the last year, Minor E. 
Botts had devoted much time to boosting the 
golf association, and he retires from the presi- 
dency with the hearty good wishes of every 
member, all of whom feel under obligations for 
the splendid work he has done. He has been 
ably assisted by Robert Cousin as secretary, 
and it was largely due to their efforts that this 
tournament was made one of the most success- 
ful in the history of the association. 


Busy Searching for Lost Balls 


Bob Learmont, representative in Chicago ot 
the Industrial Lumber Co., Elizabeth, La., won 
Particular distinction by taking thirty-two 


J. W. EMBREE, 
Winner Second Prize, Second Flight 


strokes and losing six balls on the eighteenth 
hole of course No. 1; he had quite a busy day. 
Another one of the regulars taking part in the 
tournament was Herman H. Hettler, president of 
the Herman H. Hettler Lumber Co. He was not 


in the room at the time the president called on 
him for a short talk during the dinner hour, 
and the members were denied the pleasure of 
again hearing how ‘‘The Smoke Goes Up the’ 
Chimney Just the Same. ’’ 





Lumber Trade Golf Tournament | 


Ryg, N. Y., June 19.—The seventeenth an- 
nual tournament of the Lumber Trade Golf 
Association was held here at the Westchester- 
Biltmore Country Club, Monday, Tuesday and 
Wednesday of last week. Fifty-six of the 126 
members teed off on Monday afternoon. In 
match play seven eights were formed, the win- 
ner of the first being E. B. Humphreys, who 
defeated W. A. Webster, jr., 4 and 3. In the 
second eight, A. C. Puddington defeated Harry 
A. Stiles, 1 up; third eight, J. Elmer Troth 
defeated Henry Cape, 4 and 3; fourth eight, 
Harry B. Curtin defeated Frank Buck, 1 up, 
19th hole; fifth eight, Frank Schumaker de- 
feated John G. Conner; sixth eight, David 
Baird defeated Roy L. Palmer, 1 up, 19th hole; 
seventh eight, R. I. Sugden defeated M. E. 
Philbrick, 3 and 2. 

In the consolation class, first eight, Forrest 
MeNeil defeated J. A. Finley, 3 and 2; second 
eight, J. Anderson Ross defeated R. W. Wistar, 
1 up, 20 holes; third eight, Sam. E. Barr de- 
feated R. U. Shaffer, 2 and 1; fourth eight, 
O. E. Swift defeated E. O. Robinson, 1 up, 19th 
hole; fifth eight, M. G. Wright defeated Fred 
S. Morse, 3 and 2; sixth eight, A. B. F. Smith 
defeated Russell J. Perrine, 8 and 6; seventh 
eight, W. H. Hopkins defeated J. H. Schofield, 
2 and 1. 

In the individual championship the lowest 


J. C. SPRY. 


gross score for 72 holes was won by Jesse Guil- 
ford, of Boston, with 305. For low gross in the 
qualifying round, Forrest McNeill, of Clarks- 
burg, W. Va., won with a score of 77. The 
prize for low net qualifying round went to J. 
Elmer Troth, of Philadelphia, Pa. In the 
seniors’ division Horace Smedley, of Philadel- 
phia, turned in the best 72 holes at 290 and 
A. C. Puddington, of New York City, followed 
with 315. In the ‘‘ blasted hopes’’ group, H. C. 
Philbrick, Boston, won with a 72; A. R. Carr, 
New York City, followed with a 76 and H. E. 
Pearsall with a 78. In the inter-city team 
match Philadelphia, for the thirteenth time, 
carried away the prize. 

The annual meeting and dinner was held on 
Tuesday evening, officers being elected as fol- 
lows: 

President—Arthur E. Lane, New York City. 
ny president—William L. Smith, Lexington, 
Mass. 


Treasurer—L. F. MacAleer, Boston, Mass. 
Secretary— J. Elmer Troth, Philadelphia, Pa. 


Winner Second Prize, Third Flight 


The executive committee includes R. W. 
Wistar, Philadelphia; Russell J. Perrine, Brook- 
lyn, and W. A. Webster, jr., of Boston. 

Thirty ladies were in attendance and they 
were entertained at a special dinner Tuesday 
evening and with a bridge whist contest and a 
putting: contest on the green. Mrs. E. B. 
Humphreys, of Camden, N. J., took first prize 
in the putting contest; Miss Cape, daughter of 
Henry Cape, New York City, second prize, and _ 
Mrs. W. L. Smith, of Lexington, Mass., third 
prize. Mrs. A. R. Carr, of New York City, took 
first prize in the bridge contest and Mrs. A. T, 
E. Hale, of Boston, second prize. 


ST. LOUIS GOLF TOURNEY - 


St. Louis, Mo., June 20.—The second tourna- 
ment of the Lumbermen’s Golf Association of 
St. Louis will be held next Tuesday afternoon 
at Normandie Golf Club. It will be a handicap 
affair, the handicaps being in charge of J. L. 
Benas, chairman of that committee. The play 
will be followed by a dinner. 


MAINE PAPER MEN BUY BIG CANADA PLANT 


WASHINGTON, D. C., June 19.—Arthur B. 
Giroux, American vice consul at Halifax, has 
advised the Department of Commerce that one 





GEORGE FARNSWORTH, 
Winner Third Prize, Third Flight 


of the largest timber deals recently consum- 
mated there was the purchase of the Davison 
timber lands from the Bank of Montreal and 
the Royal Trust Co. by the Hollingsworth and 
Whitney interests, of Boston. The purchase 
price is estimated at $2,000900. The purchas- 
ers are well known manufacturers of high grade 
paper whose operations have hitherto been con- 
fined largely to Maine. It is expected pulp 
mills will be erected somewhere on the Bay of 
Fundy. The tracts purchased are situated in 
Lunenburg, Kings, Annapolis and Queens coun- 
ties, Nova Scotia, and in the White lands of 
Cumberland, New Brunswick. 


A cHurRCH at Greensboro, N. C., which styles 
itself ‘‘The church by the side of the road,’’ 
bought a ‘‘community cow’’ which it rents out 
at a dollar a week to families too poor to own 
a cow. The income thus received is to be ap- 
plied to the purchase of other cows, thus en- 
larging the ehurch’s service to its community. 
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TO EXPAND LUMBER STORAGE YARDS 


GREENPOINT (BROOKLYN), N. Y., June 19.— 
The present cramped condition of the yards 
and offices of the Stanley Lumber Co., located 
at Greenpoint Avenue and Humboldt Street, 
forced the officers of the company to realize 
that if the rapid expansion of their business was 
to continue a more advantageous and spacious 
home for their activities had to be secured and 
that at once. 

In consequence of this imperative need, 
Charles C. Miller, president of the Miller Box 
& Lumber Co., of Greenpoint, and vice president 
of the Stanley company, leased to the latter 
company a lot comprising twenty city blocks, 
situated directly on Whale Creek. These lots 
are now being laid off for storage yards and 
very shortly office buildings will be constructed 
on the waterfront. 

The growth of the Stanley company, which 
started up exactly one year ago, has been re- 
markable. The old yards are loaded to capacity 
and overflowing. These yards from now on will 
gradually be abandoned as the present stored 
lumber is disposed of. The yards that have 
already become inadequate occupy practically 
a city block and the confidence of the owners 
in the great future of the lumber industry in 
Greenpoint can be gathered from their feeling 
the necessity of acquiring property more than 
twenty times the size of their present holdings. 

The new yards at the foot of North Henry 
Street are situated right off the public docks in 
addition to the advantages gained by their 
bordering on the Long Island Railroad. In the 
heart of the lumber section of Brooklyn and 
bordering on a creek that needs no lighterage, 
the company will enjoy every advantage for 
unloading and distribution. 

Thomas M. Stanley, president of the com- 
paratively new company, was for a number of 
years sales manager of one of the largest lumber 
companies in Greenpoint and has been actively 
engaged in the distribution of lumber for the 
last twenty-two years. ‘‘I am looking for a 
big summer and a fall that will prove equally 
as good,’’ said Mr. Stanley. ‘‘ June is bringing 
out a steadier volume than May, and business 
is steadily progressing. We have more lumber 
on hand now,’’ continued Mr. Stanley, ‘‘than 
we have had since we opened up business last 
July.’’ 


A SHEET METAL DRAFTING BOOK 


While the old time apprentice system doubt- 
less had disadvantages that justified its virtual 
abandonment, it must be clear to nearly every- 
body that its elimination left a void in voca- 
tional training that has not yet been satisfac- 
torily filled. In most of the trades nowadays 
are many members who lack proper training. 
This is in part due to a system of apprentice- 
ship that admits too few learners and that in 
some cases admits the untrained. 

Perhaps it is too early to predict or even 
to estimate the part that the manual training 
school is doing or will do in providing well 
trained workers in the manual arts; but surely 
the attractivenes of the courses and the thoro- 
ness of the teaching and training in the voca- 
tional schools give promise not only of profit- 
able employment for capable workers but of 
a supply of skilled workers in trades where 
they are greatly needed. 

From time to time the AMERICAN LUMBERMAN 
has occasion to review briefly some of the books 
designed for the use of vocational schools and 
for manual training departments of the public 
schools. Most of these books have an interest 
and a utility broader than is indicated by their 
titles, a fact that is especially applicable to 
“*Sheet Metal Pattern Drafting and Shop 
Problems,’’ by James S. Daugherty, of the 
College of Industries, Carnegie Institute of 
Technology, Pittsburgh, Pa. This book, which 
is published by the Manual Arts Press, Peoria, 
Ill., comprises 173 end opening pages 8 x 9% 
inches and is intensely practical in makeup. 
The ten chapters of the book are, Drawing 
Equipment, Practical Geometry, Practical Pat- 
tern Drafting, Pattern Problems, Practical 
Cornice and Gutter Problems, Regular Taper- 
ing Forms, Triangulation, Triangulation (Sim- 





plified Method), Skylights, and Special Prob- tention to the fact that until recently lumber 


lems. Numerous diagrams and _ illustrations 
from photographs serve to elucidate the text. 

In his preface the author says the book has 
been prepared for use as a text in vocational 
schools, trade schools, technical schools and high 
schools and for home study by apprentices and 
sheet metal workers. One can hardly look thru 
it without being impressed with the possibilities 
of sheet metal working and without at the same 
time wishing that more sheet metal workers 
might make use of it to the advantage of 
themselves and of their communities. The book 
is published at $2.50 and will be supplied at 
that price postpaid by the AMERICAN LUMBER- 
MAN. 


RULES FOR TRUCKING OVER BRIDGES 


New York, June 19.—A committee of the 
New York Lumber Trade Association conferred 
recently with Grover A. Whalen, commissioner 
of plant and structures, seeking a modification 
of Ordinance No. 10 relating to the length and 
weight of trucks using city bridges. The com- 
mittee was composed of the following: James 
Sherlock Davis, president of Cross, Austin & 
Ireland Lumber Co.; E. L. Barnard, vice presi- 
dent of Church E. Gates & Co.; Paul M. White, 
vice president ‘of the John C. Orr Lumber Co.; 
Jacob Bayer, president of the Jacob Bayer 
Lumber Co.; J. B. Tisdale, president of the 
J. B. Tisdale Lumber Co., and William C, 
Reid of Leary & Co. and president of the New 





loads of equal weight and length with those 
now trucked thru the streets and over bridges 
of the city were carried on trucks with com. 
paratively narrow steel tired wheels. No com. 
plaints were made that these loads damaged 
the pavements of the streets or bridges. 

Within the last few years practically all 
lumber motor trucks have been equipped with 
rubber tired wheels of greater width than the 
old steel shod wheels. In the opinion of the 
committee their present equipment is not damag- 
ing bridge or street pavements and the regula- 
tion as to weight of loads above suggested 
would prevent damage that might occur from 
the occasional heavily loaded short truck. 


PORT FACILITIES PERMIT QUICK HANDLING 


Newark, N. J., June 19.—The arrival at 
Port Newark terminal of the steamer Brush, of 
the Nawsco Line, with a cargo of northwestern 
lumber marks the first step in the utilization of 
the facilities of the port for lumber carrying 
for which it is unusually well fitted. This initial 
lumber shipment was consigned to the Olympic 
Pine Lumber Co. (Inc.), of 17 Battery Place, 
and consisted of 1,300,000 feet of Olympic pine 
(Pacific coast hemlock) boards and dimension, 
and Oregon pine. 

This is only the first instalment of many 
feet of lumber to be shipped from the great 
lumber regions of the Pacific Northwest, and a 
steamer is scheduled to discharge a cargo every 

ten days to two weeks, 





The steamship Cold 
Harbor, also of the 
Nawsco Line, is des- 
tined to arrive about 
July 1 with approx- 
imately 2,000,000 feet 
of pine. 

These shipments are 
the start of what is 
believed will become a 
constant and practical 
source of supply of Pa- 
cific coast forest prod- 
ucts, either from stocks 
of lumber actually to be 
stored in the well ap- 
pointed terminal of the 
Transmarine Corpora- 
tion, or for direct ship- 
ments from the vessel’s 
side at Newark to the 
Metropolitan and adja- 
cent territories by rail- 
roads, lighters and 
trucks. The  require- 














The Olympic Pine Lumber Co. enjoys unusual unloadin 
facilities In that lumber is taken from the ship’s hol 


ments of the market 
will determine finally 

loadi 
gti an the volume of lumber 


carried over and reloaded directly on to flat cars, which are shunted handled, and it is con- 


to the main lines of trunk line railroads, enabling shipments to be made 


from “water to rail, rail to water’ 


York Lumber Trade Association. 


At the commissioner’s request, the committee 
prepared a memorandum of its suggestions as to 
the rules governing trucking of lumber by 
motor trucks over bridges and viaducts in New 
York City. The committee’s recommendations 
are as follows: 


1. That the weight of loads permitted be 800 
pounds per inch on the sum of the widths of the 
two rear wheels of a 4-wheel motor truck. 


2. That in the case of semitrailer, the weight 
of load permitted be 800 pounds per inch for the 
sum of the widths of the rear four wheels. The 
load on semitrailer is about equally distributed on 
the two rear wheels of the tractor and the two 
wheels of the semitrailer. 


38. We do not think that there should be any 
limitation as to the length of load of lumber, for 
the reason that such restriction would seriously 
interfere with the transportation of lumber, and 
therefore greatly hinder building operations. 
Practically all of the long lumber used in Man- 
hattan has to be delivered from yards outside of 
Manhattan, and therefore has to cross one or more 
bridges to reach Manhattan. A very small per- 
centage of all this lumber exceeds 30 feet. In the 
small percentage of loads on which there is lumber 
exceeding 30 feet, these longer lengths are made 
up of only a few pieces for special use. These 
— * oe do not exceed in weight the aver- 
age load. 


The committee called the commissioner’s at- 


servatively estimat- 
ed that the monthly 
turnover will be several million feet. 

The Olympic Pine Lumber Co., organized and 
incorporated in February, is the eastern selling 
agency of lumber interests in Oregon and Wash- 
ing, one of which is the Eureka Cedar Lumber 
& Shingle Co., of Hoquiam. The Olympic com- 
pany is the first to import business to Port 
Newark proper. The steamers will discharge 
direct to flat cars which feed the adjacent 
storage yard, dnd tap the trunk railroads of the 
port of New York. ‘‘Water to rail, rail to 
water’’ is the slogan of the port. The channel 
has seven transcontinental railroads and a 
channel depth of thirty-one feet at low water, 
extending to lower New York harbor. 


A. F. Woolsey, treasurer of the newly formed 
company, reports a material increase in the 
number of inquiries coming in. ‘‘Our first con- 
signment,’’ said Mr. Woolsey, ‘‘had hot-cakes 
beaten a block. The discharging of our first 
cargo was made in time that surprised our own 
office as well as the large number of visitors 
that we had on hand to witness our facilities.’’ 

A number of port officials, lumbermen and 
steamship officials were present at the ul 
loading of the Brush, and expressed great satis- 
faction with the service. Because of enormous 
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mileage across the country, constituting a haul 
so expensive that ovegland. shipping is beyond 
consideration, lumber 4pterests in Oregon and 
Washington came to the copclusion that it would 
be impossible to compéte..with lumber manu- 
facturers in the East. if rail were depended 
upon. 

the absence of suitable discharging and 
storage facilities in New York harbor pre- 
sented itself as a great difficulty. The repre- 
sentatives of the Olympie Pine Lumber Co. were 
attracted to Port Newark, where they found 
an arm of New York harbor where the principal 
rail lines met on deep water. 

Here their steamers could discharge direct 
to flat cars which feed the adjacent storage 
yard and tap the trunk roads of the port of 
New York. It amply serves the purpose of a 
terminal, for its facilities are equally adapted 
to distribution by automobile and rail, loading 
and discharge. 


JAPANESE SELL SILKS; WILL BUY LUMBER 


SEATTLE, WASH., June 17.—Renewal of Jap- 
anese demand for west Coast forest products 
is indicated this week by a number of inquiries 
for cedar, and some development of interest in 
fr. The feeling-out process on cedar has not 
been at figures tending to make the business 
attractive, so that nothing has come of it as 
yet. Nevertheless, there has probably been a 
greater volume of inquiry from Japan during 
the last ten days than during the entire pre- 
ceding three months. Exporters are remarking 
that the condition of the silk market is be- 
coming satisfactory, since silk is to Japan as 
wheat is to the United States; and since the 
Government of Japan has withdrawn its price- 
fixing tactics on silk there has been a heavy 
movement of that commodity into this country. 
Every big liner entering this port carries up- 
ward of 2,000 bales of raw silk. This condition 
is taken as an indication that lumber buying 
will soon feel the impetus of improved times in 
Japan. There is said to be quite an accumula- 
tion of fir hold-over in that county, but stocks 
are evidently broken and a revival of trade 
would be a logical development. 


INLAND EMPIRE MILLS RAISE WAGES 


SPOKANE, WASH., June 17.—A wage advance 
of 5 cents an hour, the first in more than two 
years, became effective in the sawmills of the 
Inland Empire yesterday. It will affect about 
fifty-five hundred men and was brought about 
by the conference of the Loyal Legion of Log- 
gers & Lumbermen held last Monday, when the 
executive boards of districts 9 and 10 met in 
Spokane and unanimously approved the raise. 
It applies directly to the members of the Four L 
organization in seventeen mills. These mills 
produce 70 percent of the lumber from this dis- 
trict and there is little doubt that the thirty- 
three smaller mills will grant a similar in- 
crease in wages. 

The minimum seale for common labor in the 
mills is now $3.40, instead of $3. The propo- 
sition of paying an additional bonus, to mem- 


_bers only, was discussed at the board meeting 


Monday but no action’ was taken. The members 
decided that it would be better to leave the 
matter in the hands of a committee from the 
board of directors to study a better system of 
wages, 

The mills affected by the increase are all in 
the Idaho Panhandle or in eastern Washington. 
The entire membership of the joint boards, in- 
cluding eight employer members and eight em- 
ployee members, was present. In addition, there 
Were present J. M. Pond, field officer of the 
4L’s, who presided; J. A. Converse, of Port- 
land, Ore., advertising manager of the 41 bul- 
letin, and a half a dozen members of various 
locals who took part in the discussions but had 
no vote. 

_ Employer representatives were J. P. MeGold- 
tick, president McGoldrick Lumber Co., and E, 

- Cartier Van Dissel, president and manager 
Phoenix Lumber Co., Spokarie; Ray L. Wilson, 
Deer Park Lumber Co., Deer Park, Wash.; Hunt- 
Ington Taylor, general manager. Edward Rut- 
ledge Timber Co., Coeur d’Alene, Idaho; E. H. 


Van Ostrand, president Craig Mountain Lum- 
ber Co., Winchester, Idaho; John A. Humbird, 
manager Humbird Lumber Co., Sandpoint, 
Idaho; B. F. Pierce, Orin, Wash., and H. A. 
Scharf, St. Joe, Idaho. 

The employee members were Charles Nelson, 
Orin; V. M. Pember, Deer Park; J. W. Bracken, 
Tone; W. K. Desparois, Newport; Fenimore 
Cady, Coeur d’Alene, Idaho; George Pearson, 
Sandpoint, Idaho; M. L. Darrow, Potlatch, 
Idaho, and W. C. Butler, Bonner. 


CEDAR SHINGLE MARKET STRENGTHENING 


SEATTLE, WASH., June 17.—An instructive 
phase of the red cedar shingle business is the 
steadily widening spread between ordinaries 
and Rite-Grade inspected stock. Formerly there 
was a difference of but 10 cents in the two 
packs, but it has been advancing a nickel at a 
time until today it is anywhere from 25 to 35 
cents, with some of the millmen insisting that 
manufacturing conditions require a spread of at 
least 40 cents. One of the most extensive man- 
ufacturers of Rite-Grades says the influx of 
inquiries at his plant is fully four times as 
great as the capacity of his mill, and similar 
reports are coming from other manufacturers. 

Another development of the shingle situation 
in general is found in a stiffening of prices 
thruout territory usually served by steamships 
in the intereoastal run. This is the Atlantic 
market, and the shift has been so rapid and 
complete as to be spectacular. A few weeks ago 
in some sections shingles, which had aceumu- 
lated thru short stowage, were selling for less 
than cost of manufacture. Today there is no 
short stowage. The demand for space for lum- 
ber and general cargo is so great that rates 
have risen rapidly, and there is great difficulty 
in making shipment of shingles. This fact ac- 
counts to a considerable extent for the strength- 
ening of the shingle market in the face of the 
July rate reduction. Manufacturers will prob- 
ably hold their stocks after June 18, piling 
them until after business conditions adjust 
themselves to the forthcoming reductions in 
freights. 


A leading wholesaler last week experimented 
with a shingle circular, which he distributed 
among retailers in three States. The results 
were surprising. He received twenty-five wires, 
and seventy-five letters—being the quickest and 
heaviest response in his experience, and empha- 
sizing a good, healthy demand. 


GOOD MANNERS IN WOOD BOXES 


SEATTLE, WASH., June 17.—W. C. Strong, 
sales manager of the C. M. Post Box & Lumber 
Co., of Seattle, has prepared a neat booklet en- 
titled, ‘‘ Wooden Boxes and Their Manners in 
Public,’’. covering a large number of standard 
wooden boxes. One of the topics discussed is 
‘“Measuring Box Values,’’ in which Mr. 
Strong says: 

Price is not the only thing to consider when buy- 
ing boxes. Proper design, careful manufacture, 
correct nailing, quality of materials and service 


from a house that can be depended upon to serve 
all of these mean box value. 





The front cover of the booklet suggests in a 
forceful manner the value of the information 
contained within the pages. Mr. Strong is a 
specialist in the wooden box industry, having 
spent a great deal of time in the manufacturing 
end of the business. Prior to his present con- 
nection with Mr. Post, he was secretary of the 
box department of the West Coast Lumber- 
men’s Association, with headquarters in Seat- 
tle, during which time he devoted his efforts in 
large measure to the development of new and 
desirable business for the member mills, secured 
by personal contact and solicitation thruout the 
large eastern marketing centers. Copies of 
‘¢ Wooden Boxes and Their Manners in Public’’ 
may be secured by addressing the C. M. Post 
Box & Lumber Co., Seattle, Wash. 
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THE BOBBED HAIR FAD is responsible for unem- 
ployment at Leominster, Mass., where the manu- 
facture of combs and hairpins is an important 
industry. 


SALES FORCE TO G0 ON MONTH’S TOUR 


SEATTLE, WasH., June 17.—A month’s va- 
eation for the entire force of the Weyerhaeuser 
Sales Co., beginning the latter part of June 
and extending well into July, is the unique 
plan announced for that extensive and energetic 
organization. The vacation will take the form 
of an excursion for the distributers of Weyer- 
haeuser forest products. The organization’s plan 
for these expert salesmen, the details of which 
are now being elaborated with assurances that 
there will not be a dull moment during the en- 
tire month, is educational, based on the funda- 
mental idea that the true salesman must be 
thoroly familiar with the stock he is selling. It 
is expected that the tour will become famous 
for its pep-instilling properties, and those who 
know the Weyerhaeusers are confident that the 
managers of the expedition will ‘‘put it over 
big?’ 

The Concerns That Will Send Salesmen 


The entire organization is to make the 
trip, including lumber salesmen from every prin- 
cipal center from the Atlantic to the Pacific, 
as the selling representatives of the following 
concerns: 


Cloquet Lumber Co., Johnson-Wentworth Co., 
Northern Lumber Co., Cloquet, Minn.; Snoqualmie 
Falls Lumber Co., Snoqualmie Falls, Wash. ; Boise 
Payette Lumber Co., Boise, Idaho; Bonners Ferry 
Lumber Co., Bonners Ferry, Idaho; Dover Lumber 
Co., Dover, Idaho; Humbird Lumber Co., Sand- 
point, Idaho; Potlatch Lumber Co., Potlatch, 
Idaho; Edward Rutledge Timber Co., Coeur 
d’Alene, Idaho ; Weyerhaeuser Timber Co., Everett, 
Wash.; Weyerhaeuser Timber Co., Baltimore 
branch, Baltimore, Md.; Victoria Lumber & Manu- 
facturing Co. (Ltd.), Chemainus, B. C 


These Will Make the Trip 
The list of those who are planning to make 
the trip will inelude: 


L. S. Case, general manager, and I. N. Tate, as- 
sistant general manager, Spokane, Wash. 

District sales managers—R. W. Hunt, Everett, 
Wash. ; R. EB. Irwin, Boise, Idaho; 8S. P. Johns, jr., 
Snoqualmie Falls, Wash.; P. M. Lachmund, Pot- 
latch, Idaho; J. Philip Weyerhaeuser, Coeur 
d’Alene, Idaho; Lawrence R. McCoy (industrial 
sales), New York City; A. D. Remington, Sand- 
point, Idaho; D. M. Palmer, Bonners Ferry, Idaho; 
Cc. J. Mulrooney, Baltimore, Md. 

District and traveling representatives-—-Don 
Lawrence, Spokane; R. G. Keizer, Chicago; R. V. 
Clute, St. Paul; W. H. Lewis, Denver; D. B. Me- 
Duffee, Spokane; J. R. Howie, Chicago; L. W. 
Rick, New York; H. H. Grace, Cambridge; H. P. 
Goodrich, New York; A. F. Stetson, jr., New York ; 
EK. O. Gifford, New Hartford; J. H. Rumhold, 
North Tonawanda; S. P. Millener, Tonawanda ; 
T. H. Goodhue, Brooklyn; G. G. Perdew, East 
Orange; Harry A. Kay, Philadelphia ; E. N. Shurt- 
leff, Williamsport; A. N. Frederickson, Trenton ; 
G. B. Knox, Pittsburgh; L. J. Feinaugle, Pitts- 
burgh; F. G. Emerson, Baltimore; J. P. Tuerffs, 
Mansfield; K. E. Bushong, Cleveland; Charles L. 
Strey, Toledo; Hughes Moore, Indianapolis; B. D. 
Collins, Detroit; H. M. Grosart, Grand Rapids ; 
Robert Markham, Chicago; George L. Stevens, Chi- 
cago; F. H. Burke, Chicago; L. S. Childs, Rock- 
ford; J. A. McClanahan, Peoria; J. E. Watts, Mil- 
waukee; G. A. Mundinger, Madison; W. A. Wil- 
liams, Eau Claire; T. S. Archibald, Davenport; 
A. L. Bengston, Waterloo, Iowa ; Harry W. Barker, 
Marshalltown; O. L. Hedlund, Sioux City; C. E. 
Isenberger, Minneapolis; Arch. L. Welpton, Minne- 
apolis; T. A. Stewart, Northfield; P. M. Greer, 
Minneapolis; Willard A. Constans, Alexandria ; 
L. W. Barbour, Wichita; F. J. Hughes, Omaha ; 
H. B. Roy, Lincoln; W. H. Norton, Hastings; 
S. M. Loisel, Norfolk; Earl D. Williams, Sioux 
Falls: C. L. Bovee, Billings; G. H. MacDonald, 


Seattle. 
Itinerary of the Trip 


Arrangements have been perfected whereby a 
special train will leave St. Paul over the North- 
ern Pacific railway June 28. On the way out 
they will stop for a two and a half day trip 
in the Yellowstone Park. They will reach 
Sandpoint, Idaho, on July 5, where there will 
be an inspection of the Humbird Lumber Co. 
plant and at the nearby town of Kootenai. The 
party will then go north forty miles on the 
Great Northern railway to Bonners Ferry, 
Idaho, to inspect the plant of the Bonners 
Ferry Lumber Co. Returning to Sandpoint and 
continuing to Newport, Wash., on the Great 
Northern, the third mill of the Humbird Lumber 
Co. will be inspected at Newport and the trip 
continued to Spokane, arriving July 7. The 
next day there is to be a conference with the 
company officials. The mills of the Potlatch 
Lumber Co., at Potlatch and Elk River, Idaho, 
and the Edward Rutledge Timber Co., at Coeur 
D’Alene, Idaho, will be inspected July 9 and 10. 

From here the party will continue the trip 
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Bessler Movable Stairway 





Dealers : Now when so much re- 
* modeling and building 
are going on is when you can make a good 
extra profit selling the Bessler Movable 
Stairway to customers who want to make 
sleeping rooms, or children’s playrooms, 
out of attics, or workrooms above garages. 
No investment necessary. Write for sales plan. 


The Bessler Movable 


Akron, on10 Stairway Co. 














Ow , 


and build up a pro- 
fitable side-line to 
your lumber business. 
Many lumber dealers 
act as agents for the 


Monarch Meal and Feed Mill 


because it enables them to get closer to 
farmers. With one in your yard you can 
grind oats, rye, corn, buckwheat, etc., for 
your friends. Ofttimes a farmer will buy 
one to take home — this gives you two 
profits. 


Ask for full particulars today. 
P.O. Box 461 








a Sprout, Waldron & Co., MUNCY,PA. | 











Bartley 


PORTABLE SAW MILLS 


Direct Steam and Belt Driven 


William Bartley & Sons, Inc. 
PASSAIC, NEW JERSEY 

















Rubber Stamps 


of all kinds for Lumbermen; 
also Log Numbering Wheels, 
Branding Hammers, Stencils, 






Ask for catalog now’ 


W. J. Cooley & Co. Gitissenmer 
P.O. Box 295 
MEMPHIS, TENN. 











WARREN AXE & TOOL CO. 


WARREN, PA. 


Were a : 

honors Panama-Paene GRAND PRIZE 
, eenemenneneneemensenal 

ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
-AXES-LOGGING TOOLS tory capacity 3500 Axes& Tools 


Mtihe dactcCalelar- tm <S dele) Shales, 





over the Northern Pacific to Snoqualmie Falls 
to look at the plant of the Snoqualmie Falls 
Lumber Co. there, and on to Everett to see 
the Weyerhaeuser Timber Co.’s mill. The party 
will reach Portland July 16 and will return 
thence to St. Paul and Chicago by the Union 
Pacific and Chicago and Northwestern railways, 
going by way of Boise, Idaho, to inspect the 
30ise Payette plant. : 


TAKES UP DEFENSE OF SHINGLES 


SEATTLE, WASH., June 17.—R. S. Whiting, 
secretary of the Shingle Branch of the West 
Coast Lumbermen’s Association, left this morn- 
ing on a tour which may require two months. 
Mr. Whiting will spend a part of the time in 
Indiana, where anti-shingle legislation has been 
proposed in no less than a dozen principal cities. 
His object is to place the facts relating to 
shingles before leading citizens in the various 
municipalities, in order that they may not take 
snap judgment against the red cedar product, 
which has been generally recognized as the best 
and safest roofing material in the world. With 
that object in view, Mr. Whiting has submitted 
his Indiana itinerary to Clayton D. Root, sec- 
retary of the Retail Lumber Dealers’ Associa- 
tion of Indiana, at the same time stating his 
intention to remain in the State until he finds 
out what is going on. 

In addition to Indianapolis, which is under- 





with a biting criticism of the fire department, 
from ‘‘One of the Twelve Thousand,’’ result. 
ing in a piece of shingle literature which has 
reached the west Coast and has aroused favor- 
able comment wherever it has been read. Mr, 
Whiting is prepared to ‘‘go to the mat’’ with 
Chief O’Brien, Chief Reidel, Chairman Jordan 
and any others who may offer themselves as op.- 
posed to wooden shingles—to the end that the 
entire subject may be thrashed out, the facts 
laid bare, and the truth established respecting 
the comparative fire hazard of competitive roof- 
ing materials. At any rate, Mr. Whiting pur. 
poses to learn what is doing in Indiana, even if 
it takes a month to do it. 

Indiana, as a shingle-consuming State, has 
not yet discovered the highest grades of the 
red cedar product, the sales in that territory 
running about 65 percent stars and the remainder 
to clears. In general, conditions have been hos. 
tile to wooden shingles, largely because the con- 
sumers have not made themselves familiar with 
the facts—which explains the anti-shingle legis- 
lation already enacted in Indianapolis, Goshen 
and other cities. 
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REDUCED RATES ON WOOD FUEL 


SEATTLE, WASH., June 17.—An important re- 
duction in rail rates on 16-inch wood and 
hogged fuel is announced by the West Coast 
Lumbermen’s Association, thru H. N. Proeb- 








A recent airplane view of the plant of the East Side Mill & Lumber Co., Portland, Ore. 


racks of end piled lumber in the yard. 





Note the 


To the right of the road, which runs to the river's 


edge, are the offices of the company and the plants of the East Side Box Co. and the Oregon 


Door Co., subsidiary concerns 





stood to be the center of the anti-shingle cru- 
sade, Mr. Whiting will visit Fort Wayne, South 
Bend, Anderson, Evansville, Muncie, Terre 
Haute, Richmond, Crawfordsville, Mishawaka, 
Knightstown and Neweastle, where he will go 
into the situation thoroly, addressing the various 
chambers of commerce and civie organizations, 
and explaining the merits of wood shingles. 

Mr. Whiting will take along the West Coast 
association shingle exhibit, which is now in Chi- 
cago, and will give the representative citizens of 
Indiana an opportunity to see just what can be 
done with shingles, not only as a dependable 
fire-resistant material, but also as embodying the 
latest architectural ideas in roofing and siding. 
Mr. Whiting is interested in the activities of fire 
officials in Indianapolis, in their hostility to 
wooden shingles, and particularly in statements 
recently attributea to John F. O’Brien, chief of 
the fire department ; Chief Jacob E. Reidel, head 
of the fire prevention division, and Frank C., 
Jordan, chairman of the fire prevention commit- 
tee, of the Chamber of Commerce. 

There are said to be 12,000 roofs in Indi- 
anapolis at present in need of recovering. The 
effort to exclude shingles entirely has brought 
forth an indignant and incisive protest, coupled 


stel, traffic manager, effective July 1. The cir- 
cular covering the’ subject traces the history of 
hearings before the Interstate Commerce Com- 
mission and the Washington State commission 
since December, 1920, when the railroads, not 
satisfied with the 25 percent advance allowed 
in August of that year, further increased wood 
fuel rates in Washington and Oregon. At the 
Tacoma hearing in January last it was shown 
that a cord of various kinds of 4-foot wood, 
when sawn into 16-inch lengths and thrown at 
random into a rectangular container, will dis- 
place 167 to 257 cubic feet; also that wood, 
whether in 4-foot or 16-inch lengths, is quite 
generally loaded to the weight carrying capacity 
of freight cars, and that the shippers of the 
short stuff are required to equip their cars with 
racks, while such expense is absorbed by the 
railroads for end-racked cars such as are U 

for 4-foot wood loading. At the Tacoma hear 
ing it was further proved that if units of ap 
proximately 200 cubic feet be used for short 
length fuel, the freight charges a car on the 
average are equally as great as those earned 02 
4-foot wood. Interstate and State commissions 
have found that a reasonable charge on 16-in 

wood loaded at random in cars is 192 eubic feet 
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to the cord, and on hogged fuel 200 eubic feet, 
instead of 128 cubic feet, as is now charged. 

Under the decision, shippers of short length 
fuel will be able to forward 49 percent more 
fuel, and shippers of hogged fuel 56 percent 
more, than they are now able to do. 

A table prepared by the traffic department, 
giving the present rates a cord on fuel wood 
and the rates effective July 1, contains these 
figures: 


ee x woe shite or Rates 


NMC iial aan ere- kre ctatatdraraite $1.15 3Y, 
BORA 8s) ere ancl wake sot eins 1.15 110314 
11 CRE ee at ae ae 1.25 1.15 
MAS s.'9 Folate! Hialls ae sieiats 1,25 1.15 
Bein swe tiv odo w sin weie 1.35 1.24 
30 ee rer eae vas 1351 
MNES 6 6 6546 6 8k do a we a8 45 33 2 
ar 1,45 1.33% 
1 SRR bch Peano ae 1.55 1.421% 
aie evcie dio: a\aoielste wala 1.55 1.42% 
(OA are ne eee 1.85 1.70 

OP eee elatats. cue aurea 2.05 1.8814 


SURVEYS MARKET INFLUENCES 


PORTLAND, ORE., June 17.—C. C. Crow, pub- 
lisher of Crow’s Pacific Coast Lumber Index, 
has just returned from a trip thru the East, 
and has issued a survey of production and 
market conditions in connection with the 
monthly statistical summary of manufacturing 
conditions in Oregon and Washington. Mr. 
Crow says: 


Most Advantageous Season for Milling Passed 


Altho last month’s survey showed that prac- 
tically 100 percent of the active mills were run- 
ning, this month shows a still larger number oper- 
ating, with a corresponding increase in footage 
output. Quite a number of mills are operating 
two shifts and it is apparent that the peak of 
production has been reached. A number of con- 
cerns have had fires during the last thirty days 
that destroyed all or part of their plants and, as 
the dry season is now on us, more losses of that 
sort must be expected. Timber fires from now on 
are bound to have some effect on the output, even 
tho small, and a great many concerns will take 
short shutdowns over the Fourth of July. These 
conditions may not have a great deal of effect but 
the fact remains that the most advantageous sea- 
son for manufacturing passes this month. 


Blames ‘Transit’? for Temporary Relapse 


The volume of orders actually placed during the 
last two weeks has shown a decline, but it is our 
opinion that it in no way indicates a definite turn 
in the market, and can be attributed to the old 
curse, ‘Transit business.””’ Our Mr. Crow has just 
returned from an extended trip thru the Hast and 
it is difficult to realize what an enormous amount 
of building is under way and being contemplated. 
Very little industrial building is being done, but 
in practically every ene of the‘larger cities there 
is so much residential building that the greatest 
difficulty is to get enough carpenters to do the 
work. However, some people seeing only the im- 
mense potential demand have failed to study the 
prospective builders. The people that are now 
buying lumber and building are the conservative 
thrifty people who are either building homes for 
themselves or putting up apartments as an invest- 
ment, and they can not be stampeded. Every one 
thruout the East realizes that conditions are im- 
proving and gradual and reasonable increases in 
the prices of all commodities are expected and ac- 
cepted but when the wholesalers start bidding 
against each other for stock to put in transit for 
speculation and create an abnormal demand, with 
its abnormal, unwarranted increase in price, there 
is only one thing that can happen, for the retailer, 
knowing the conservative class of people that are 
building, now stops buying and the whole industry 
suffers at least a temporary relapse and the gen- 
eral public becomes more and more perplexed at 
the antics of one of the country’s most essential 
industries. The builders today do not want cheap 
lumber but they do want a steady market and the 
day when they could be stampeded into buying has 
passed. No doubt but shortly after the present 
transit stocks are sold the market will steady up 
again. As most of the building is in the cities, 
there is no reason why we should have the ordinary 
seasonal slump in July and August. 


Foreign, Shingle and Farm Markets 


Japanese export remains extremely dull. The 
Australian demand continues to be fair, altho not 
of sufficient volume to be much of a factor. Due 
to excessive cargo shipments, the southern Cali- 
fornia business has again fallen off. The demand 
in those parts of the State that are served by all 
rail shipments continues to be good. 

The shingle market seems to have recovered from 
the break it suffered a few weeks ago and prices 
are increasing gradually, with orders coming from 
all of the consuming fields. 

Crops all over the country never looked better, 
and the agricultural sections should come into the 
market strong this fall, and in the meantime there 
is going to be enough business in the cities to 
insure prosperity for the lumber industry with 
residential building alone. The important — 


‘now is to get prices up to a profitable basis an 


convince the buyer that they are going to stay at 
that level long enough for him to figure out what 
he is doing. 


Building Limited Only by Labor Supply 


Mr. Crow also made a study of prospective 
building demand from the city and farm mar- 
kets, and makes the following observations: 

In every city that I visited from coast to coast 
the amount of residential building is enormous, 
limited only by the supply of carpenters available 
to do the work. The gratifying feature of the 
whole thing is the stability of the outlook, which 
seems to indicate that this is only the beginning 
of what can not help but be several years of 
building, at least in many sections. 

High Rents Bring Thoughts of Ownership 

Rentals of all kinds have continued to increase 
in the face of declines in the cost of most other 
items of living expenses which has merely been a 
direct reflection of the shortage of residential 
property. The supply seems entirely inadequate. 
Thousands of people who have heretofore only con- 
sidered timidly the building of homes of their 
own have had brought to mind forcibly the desir- 
ability of such a move if from nothing else than 
the standpoint of economy. 

Two or Three Years’ Building Ahead 


Then too, there seems to be a growing movement 
on the part of people who have accumulated some 
money to move from the more congested parts of 
the cities into the suburban districts where they 
as a rule build homes of the worth while kind. 
In the eastern cities, where a majority of the 
people prefer to live in apartment houses, in- 
vestors are finding that present rental rates are 
returning handsome dividends and consequently 
the building of this class of residential property 
is bigger than it ever was before. Whether it be 
a house, flat or apartment, they are all sold or 
rented before completion, emphasizing the demand 
and showing that it will take at least two or three 
years to build enough living quarters to supply it. 

Farmers Will Soon Become Lumber Buyers 


The city building in itself promises prosperity 
for the lumber industry for some time, but we 
must not overlook the farmer, who has done prac- 
tically no building at all for the last two years. 
He also is going to be in the market again this 
fall or next spring. Crops all over the United 
States never looked better and the acreage of all 
kinds of products is enormous. ‘The farmers have 
adjusted their expenses to present prices and they 
will have a profit on whatever they raise this year, 
even tho the gross sales value is greatly reduced 
from the peak prices of the boom days. Just how 
much building they will do is difficult to estimate, 
but they will be a factor, and in view of the heavy 
demand which is bound to come from the cities the 
lumber industry can have good reason to feel that 
the outlook for the next two or three years is very 
bright. 
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LOG PRICES RISE; SHUTDOWN IMMINENT 


SEATTLE, WASH., June 17,—There has been 
a definite advance of $1 in log prices this 
week, due to heavy demand and curtailed sup- 
ply. In some instances a premium of $2 has 
been paid for select stock. The higher prices 
appear to rule thruout the Puget Sound country, 
but as yet there seems to have been no advance 
in the Columbia River district. A report reached 
here yesterday that one of the harbor mills had 
accepted two rafts of hemlock in order to secure 
a raft of fir; also that there was a prospect of 
an abandonment of extra shifts at some of the 
mills on account of the scarcity of logs. 

Coupled with tense conditions in the log mar- 
ket is the prospect of a shutdown of from thirty 
to sixty days in the logging industry, on account 
of extreme fire hazard caused by dry weather. 
It has been nearly a month since any rain of 
consequence fell in the west side country, and 
there is a prospect that the dry spell will not 
abate for some time. 
difficult and unexpected problem in the early 
fires this season; and they point out that the 
hazard has been greatly increased because the 
logging operations today are no longer in level 
country but have climbed to the hillsides, with 
switchbacks and other heavy construction neces- 
sary, and that in case of fire the difficulties are 
becoming extreme. One company during the 
fires this season was forced to abandon three 
donkey engines because of the danger of send- 
ing a locomotive along a switchback to draw them 
to safety. 

Whether there will be a general shutdown in 
the present depleted state of log supply is not 
yet certain, but the loggers are cautious to the 
last degree and are not inclined to take any 
chances with fire. This attitude, coupled with a 
log supply scarcely equal to requirements, has 
had an extremely tightening effect. 

BusINEss of the post office department dur- 
ing May, 1922, showed about 15 percent increase 
over the same month of last year. 
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Every item we list is a good seller, 
therefore you take no chances of los- 
ing by sending your order in yet this 
month. Clear two dollars profit on each 
thousand feet. That's shrewd buying. 
The demand for “‘Ceda’ Line” is grow- 
ing every day as builders realize the ad- 
vantage of moth proof closets. Stock 
up now and make it a leader with sum- 
mer builders. 


Attach this ad to your order and 
obtain $2.00 credit per thousand feet— 
no matter how many thousand feet you 


order. 
SPECIAL No. 624 

(1) %x14% Clear Beech Flooring......... $ 70.00 
(2) %x1% Clear Maple Flooring......... 75.00 
(3) %x2 Clear Maple Flooring......... 75.00 
(4) %x1¥4%4 & 2 No. 1 Maple Flooring.... 60.00 
(5) %x2 Tenn. Red “Ceda’ Line”...... 112.50 
(6) %x3% Tenn. Red “Ceda’ Line’”...... 117.58 


(7) +48x24% Tenn. Red Cedar Flooring... 175.00 
(8) 4/4 K. D. Tenn. Red Cedar Bds.. 125.00 

Every foot of the above stock is 
guaranteed for quality and milling. 
Prices on cars at Chicago Warehouse 
in local lots only. 


E. BARTHOLOMEW HARDWOOD Co, 


Office and Warehouse 
4052 Princeton Avenue, 
Chicago 


WE SELL TO DEALERS ONLY 
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Timber Estimating 


Maps and Reports carefully prepared. 
Preliminary Cruises, or Detailed Esti- 
mates, as required. 


P. T. COOLIDGE 


Forest -Engineer 


31 Central Street, BANGOR, MAINE 











Timber Estimates 


CONSULTING FORESTER 
TOPOGRAPHIC MAPS 


GEO. DROLET 


Forest Engineer 


TUSCALOOSA, sos ALABAMA 














( sesper Lemieux Frederick Lemieux F.H. Day 


Lemieux Brothers & Co, 


TIMBER ESTIMATORS 
¥ i Bank Bldg. 
— 29 Whitney Bank Bldg. NEW ORLEANS 











Limited Resources Require Careful Management 


TIMBER ESTIMATES 


Reports and Maps help you 
JAMES W. SEWALL, Forest Engineer 
Old Town, Maine Davidson Bidg., Washington, D.C. 
Largest Cruising House in America 








LET US BE YOUR SALESMAN 
Your advertisement in the Wanted and For Sale De- 
namtment will reach the people, 
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When in the Market for 


Idaho White Pine 


Write us. We are specialists in this wood. Also 


Spruce, Hemlock, Long and Short Leaf Yellow Pine 


Stone & Hershey 


Telephone Mulberry 279. 
Room 612 Essex Building, Newark, N. J. 
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Double Strength 


MORTAR COLORS 


Chocolate—Black—Buff—Red 
NON - FADING — VERY STRONG 
TAMMS MORTAR COLORS should be one of your build- 


ing supply lines. Excellent profits obtainable. Many lum- 
ber yards now selling. Prices and color cards upon request. 


TAMMS SILICA CO., stock Ex.Bids., 


{ Deimos and Mills, Tamms, Il. Chicago 
J 








| Cle an sour Bags 


and salvage 5 to 10 sacks of good 
cement out of each thousand 


cleaned. Let us tell you how to 


SAVE Leber tacts 


Cement 
Freight 
Illustrated Folder on Request 
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4-4 tol2-4 Ash, Basswood & Elm 
4-4 tol 6-4 Birch and Oa 


in Our 


YARD. 


Anderson-Miller 
Lumber Co., Ltd. 


TORONTO, ONTARIO 








One of our Hardwood Specialties 


250,000 Feet 4" No. 1 C and B 
75% Av: 12" 


m BIRCH +: 


Edward Clark & Sons, Ltd. 








807-9 Bank of TORONTO, 

Hamilton Bldg., CANADA. 

Established Incorporated 
1875 1898 


Dry Birch and Maple 


Hardwoods 


The Gall Lumber Co. 


Limited 
Offices, Dry Kilns, Lake St., Foot of 
arehouses and Spadina Avenue, 
Sorting Yards. TORONTO 














THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. A 
book every lumberman can use. Price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, Publish- 
ers, 431 S. Dearborn St., Chicago, Ill. 


Veneer and Panel Men Convene 


The National Veneer & Panel Manufacturers’ 
Association met at the Auditorium Hotel, Chi- 
cago, June 20 and 21, holding its first meeting 
since the reorganization and merger with the 
Plywood Manufacturers’ Association brought 
about on March 14. There were approximately 
fifty in attendance when President H. Brooke 
Sale, of Ft. Wayne, Ind., called the meeting to 
order. In his remarks Mr. Sale touched upon 
the consolidation of the two organizations, 
which he believed would benefit the industry as 
a whole. He bespoke the codperation of the 
membership in the work mapped out by the 
executive committee. He emphasized the need 
for combined efforts in trade extension work 
and thought it would be a good thing to com- 
pile data which would eventually lead to the 
adoption of a uniform cost accounting system. 

Commissioner M. Wulpi, of Chicago, spoke 
on the work of setting the new merger ma- 
chinery in order, and outlined future association 
efforts in the matter of publicity campaigns 
and in other ways. He reported a membership 
of eighty-eight, classified in three divisions; (1) 
Manufacturers; (2) jobbers, and (3) manu- 
facturers of machinery and supplies. Later the 
quartered oak group affiliated with the national 
association, adding fourteen new members. 

Treasurer Harry E. Kline, of Louisville, Ky., 
reported a balance in the treasury of $1,329.73. 

In an address on ‘‘Why Manufacturers Or- 
ganize,’’ George N. Lamb, of Chicago, secre- 
tary of the American Walnut Manufacturers’ 
Association, said that most of the progressive 
industries today are well organized with the 
primary object of extending the use of their 
products thru publicity. This necessitates a 
close study of trade extension work and the 
mapping out of the best means of educating the 


consumer to the merits of the commodity they 
have to sell. 

F. F. Fish, of Chicago, secretary of the Na- 
tional Hardwood Lumber Association, in an 
address on ‘‘Why Did the Veneer Manufactur- 
ers Merge With the Plywood Manufacturers’ 
Association?’’ said he thought the consolidation 
was made with the idea that the interests of all 
parties would be advanced by such a merger. 
He spoke also of the early history of the 
National Hardwood Lumber Association, and 
outlined its present scope and activities. Mr. 
Fish invited the National Veneer & Panel As- 
sociation to appoint a committee to attend the 
meeting of the sales code committee of the 
National Hardwood Association, and President 
Sale named the following: B. W. Lord, Chi- 
cago; F. E. Hoffman, Ft. Wayne, Ind., and 
M. Wulpi, Chicago. 

A resolution was adopted electing trade papers 
honorary members of the association. 

Arthur Koehler, of the Forest Products Lab- 
oratory, Madison, Wis., outlined briefly the work 
which the laboratory had done during the year, 
and spoke about the progress made in the kiln 
drying of lumber and other studies, such as the 
proper use of glue. 

Transportation matters were discussed by 
©. B. Allen, of Memphis, Tenn.; and B. W. 
Lord, of Chicago, reported on the recent con- 
vention of the Chamber of Commerce of the 
United States. 

Considerable discussion was had on the subject 
of uniform cost accounting, which brought out 
the fact that with an engineering cost system a 
manufacturer can predetermine his cost, this be- 
ing the best guide in determining the selling 
price of his product. It was decided to appoint 
a cost and valuation committee to develop an 
accounting system for the benefit of the asso- 
ciation membership. 





Lumbermen in Games and Outings 


TORONTO WHOLESALERS TO PICNIC 


Toronto, ONT., June 19.—The Wholesale Lum- 
ber Dealers’ Association (Inc.) held its monthly 
meeting at the King Edward Hotel on June 16. 
In the absence of H. J. Terry the chair was 
oceupied by A. C. Gordon. It was decided to 
hold a pienie for members of the association and 
their friends at the Lake Shore Country Club, 
on July 7. There will be sports in the after- 
noon, followed by a dinner and a dance in the 
evening. A short discussion took place in re- 
gard to the unsatisfactory situation in connec- 
tion with minimum weights. The subject was 
introduced by A. E. Eckardt, who stated that 
in connection with soft woods it was frequently 
impossible to load the minimum weight on a ear. 
The matter was referred to the transportation 
committee with instructions to consider whether 
the association shall take any steps toward mak- 
ing representations to the board of railway 
commissioners. It was decided not to hold any 
meeting during July and August. The next 
meeting will probably be held in September, at 
the call of the Chair. 


ACTIVITIES OF HOO-HOO 

St. Louis, Mo., June 20.—Advices received 
here are that Atlanta Hoo-Hoo have completed 
arrangements for a barbecue to take place on 
July 15 at the Soldiers’ Home there. Invita- 
tions are extended to all lumbermen and their 
families and friends to attend. 

Maj. E. G. Griggs, Snark of the Universe of 
Hoo-Hoo, will hold a series of meetings and con- 
catenations in the Northwest, according to word 
received at local headquarters. Arrangements 
have been made so far for meetings to be held 
at Tacoma, Seattle, Everett, and Aberdeen, 
Wash.; and Portland, Eugene and Bend, Ore. 
Parson Simpkin, Supreme Chaplain of the order, 
and Supreme Arcanoper C. D. LeMaster, of 
Fresno, will accompany Snark Griggs. It is ex- 
pected that about 150 new members will be 


added to the order as a result of these meetings. 
J. ©. Light, of the Norman Light Lumber 
Co., has been elected State Counselor for Hoo- 
Hoo in Arizona, according to word received 
here at headquarters from a meeting held re- 
cently in Douglas, Ariz., where C. D. LeMaster, 
Supreme Arcanoper of the order, presided. 
Mr. Light has appointed these Vicegerents: 
Sydnor 8. Cornick, of the MeGonigle Lumber 
& Development Co., Riordan, for the mountain 
district; Albert W. Stacy, of the Bassett Lum- 
ber Co., Douglas, for the border district; P. I. 
Merithew, of the E. K. Wood Lumber Co., of 
Phoenix, Ariz., for the valley district. 


PLAN MERRY RIVER TRIP 


EVANSVILLE, IND., June 19.—Arrangements 
are completed for the annual summer outing 
and picnic of the Evansville Lumbermen’s Club 
that will be held on the steamer Verne Swain 
on the Ohio River on Tuesday, June 27. The 
boat will leave here early in the afternoon and 
return late at night. There will be dancing, 
music, cards, refreshments and other forms of 
entertainment on board, and late in the after- 
noon supper will be served. Between five hun- 
dred and six hundred lumbermen with their 
families and invited guests are expected to at- 
tend. 


STAFF GIVEN THREE DAYS JOY 


ORANGE, TEx., June 19.—Purchasing Agent 
O. H. Campbell, of the Lutcher & Moore Lum- 
ber Co., and Mrs. Campbell chaperoned a party 
of office employees and their families on the 
annual outing of the Lutcher & Moore office 
staff. The party numbered nearly one hundred. 
Two large houseboats, the Henrietta, loaned by 
the Texas Co., and "Lutcher Stark’s palatial 
houseboat, as well as a big freight transfer 
barge with the baggage and supplies of the 
party, were towed to Grand Lake, La., by the 
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L. & M. tugs Powhatan and Chief. The party 
left here at 5 p. m. Saturday and reached 
Grand Lake in time for a moonlight swim. 
Three days of boating, bathing, fishing, dancing 
and eating will be enjoyed by the party and it 
will leave Grand Lake for the return to Orange 
some time Tuesday. This outing of the office 
staff is an annual affair and is complimentary 
to the clerical force from the Lutcher & Moore 
officials. 

CRACK BASEBALL TEAM HAS RIVAL 

DENVER, CoLo., June 19.—The locally famous 
‘*Zip’’ baseball club of the McPhee & Me- 
Ginnity Co., winner for three successive years 
of the pennant in the Commercial Baseball 
League, has a new rival for the honors this 


year. The newcomer carries the colors of the 
Hallack & Howard Lumber Co. and followers 
of the league are assured a battle royal on 
every occasion during the season when the two 
aggregations clash. This is the first year the 
Hallack & Howard company has put a team 
in the field. 

Wielding of the ash will not be the only 
feature of the encounters between the lumber 
baseballers, for rival rooting clans are being 
organized in the H and H Progressive Club of 
the Hallack & Howard company and the Zip 
Club of the McPhee & McGinnity Co. 

The Pacific Lumber Co., of Denver, also has 
put a team in the field this year, but it does 
not play in the same league with the Hallack & 
Howard and the McPhee & McGinnity teams. 





Dealers Plan to Aid Home Builders 


[Special telegram to AMERICAN LUMBERMAN] 

OKLAHOMA CITy, OKLA., June 21.—‘‘ He be- 
comes a conserver, it teaches him thrift, it in- 
stills pride, makes him a better citizen, a bet- 
ter worker, with a higher standing in his com- 
munity,’’ thus was the home owner described 
at a meeting here today of lumbermen, at 
which were assembled not only dealers from 
Oklahoma, but a number from Kansas, Missouri, 
and other States in the Southwest. 


S. M. Gloyd, of Oklahoma City, delivered the 
oe of welcome, which was responded to by 
K. EK. Woods, of Claremore. It was a repre- 
er Pe gathering of lumbermen of the South- 
west who assembled, not for the purpose of 
organization, but to discuss the present eco- 
nomic situation and conditions confronting the 
lumbermen. The largest home building cam- 
paign in the history of the lumber business was 
planned, involving closer codperation between 
lumbermen and building and loan associations, 
so as to offer greater facilities to working men 
in buying their homes than have been offered to 
them in any previous year. 

At the opening session, Parson Peter A. 
Simpkin, of Salt Lake City, Utah, Supreme 
Chaplain of Hoo-Hoo, was the principal speaker. 
He said ‘‘A nation of home owners has little 
to féar from the overthrow of Government by 
socialistic agitators. America has just com- 
pleted the greatest building year in its history,’’ 
Parson Simpkin continued, as he quoted the 
result of a survey of the latest statistics show- 
ing an increase of 75 percent in building per- 
mits over the previous year. Practically all of 
this was put into homes, as building of business 
houses was, on the decline. The speaker at- 
trbuted most of this activity in building to the 
lack of home building during the war. 


The necessity of finding the economic level 
of each individual Jumber concern was empha- 
sized by the speaker, who advised dealers not to 
clean out their stocks at competitive prices. He 
urged the injection of the human note in busi- 
ness and denounced the policy of fighting the 
working man and denying him the right to be- 
long to unions, but suggested fighting the 
crooks at the head of the unions. 


No change in building material for some time 
might be expected, was the opinion expressed by 
Parson Simpkin. Owning a home brings a 
wonderful change in a man’s attitude toward 
publie questions, the speaker said, and in con- 
clusion, he stated: 

I believe we are standing at the portal of a new 
order of business. This new order, when the time 
comes, certainly will include some restrictions of 
retail business to prevent the waste and over- 
crowding that prevail in many lines. This will 
result in a saving to the public as well as to those 
engaged in business. Too much competition is 
just as serious and wasteful as a monopoly; there 
must be a line between these two extremes. 


Lumber Business Overdone in Middle West 


The principal speaker at the Wednesday 
afternoon session was W. S. Dickason, of Kan- 
sas City, Mo., president of the Southwestern 
Lumbermen’s Association. Mr. Dickason is the 
head of the Dickason-Goodman Lumber Co., 
which operates yards in Kansas and Oklahoma. 
He stated unequivocally that the lumber busi- 


ness is overdone in Oklahoma, Kansas, Texas 
and Nebraska—in fact, in the entire middle 
West yards are established without a thoro 
study of conditions, the volume of business done, 
or future prospects. False reports largely are 
the cause of this condition, he said, and lum- 
ber companies should guard against entering 
any location without due investigation. Mr. 
Dickason censured the actions of those who es- 
tablish yards with the avowed intention of fore- 
ing dealers already established to pay a bonus 
in order to get them to sell out. 

Commenting upon Mr. Dickason’s statement, 
Parson Simpkin further denounced the policy 
of buying out a more recently established yard 
which is financially embarrassed and assuming 
that the older concern should come to its aid. 
He asked, ‘‘Did you ever hear of a dry goods 
merchant asking the other dealer to buy his 
stock and fixtures and assuming his lease be- 
cause his venture was unprofitable?’’ 

C. E. Sharp, chairman of the program com- 
mittee, announced a banquet for Wednesday 
night, with J. E. Marrs, of the Minnetonka 
Lumber Co., as master of ceremonies. This 
was to be followed by the Hoo-Hoo concatena- 
tion. 





RAFTING ON THE UPPER MISSISSIPPI 


McGrecoor, Iowa, June 19.—The Ed P. Eber- 
hard Lumber Co., Guttenberg, Iowa, and the 
Phoenix-Parfrey Veneer Milling Co., Prairie du 
Chien, Wis., are both bringing down small rafts 
of logs this year from the New Albin and Har- 
per’s Ferry region of the Mississippi in 
northern Iowa. Small motor boats are used to 
tow and guide the rafts. The Phoenix-Parfrey 
company is rafting hardwood logs cut on 
the island and lowlands about Harper’s Ferry 
and Lansing, principally elm, soft maple, ash 
and basswood. This company is specializing in 
cheese boxes, barrel material and veneers for 
wood articles. The Eberhard company is raft- 
ing logs of ash only, as at present it is mak- 
ing butter tubs exclusively at its mill at 
Guttenberg. It has more orders than it ean 


fill, turning out butter tubs at the rate of two ~ 


a minute and shipping to creameries thruout 
Iowa, Wisconsin and Minnesota. The company 
has found the ash of the Mississippi bottom 
lands provides very suitable material for tops 
and bottoms of butter tubs. For the whiter ash 
for staves it is dependent on southern mills. 
Bands for covers are made from ash brought 
in by rail from northern Wisconsin and Min- 
nesota. Mr. Eberhard says the company has 
found good supplies of ash lumber in the New 
Albin region, which is near the confluence of 
the Upper Iowa River with the Mississippi. 
For the most part it is buying the standing 
trees from the farmers who own the native 
woodlands, tho it has acquired title to consider- 
able timbered bottom land. 


A QUESTIONNAIRE on the ‘‘wet’’ or ‘‘dry’’ 
issue conducted recently by the Prisoners’ Re- 
lief Society, Washington, D. C., among the oe- 
cupants of penal institutions thruout the coun- 
try resulted in 133 413 ‘‘dry’’ votes being cast, 
against 909 ‘‘ wet.’ 
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Edward Chaloner & Co. 


Wood Brokers and Agents 
for the Sale of American Hard- 
woods in Logs and Lumber 


LIVERPOOL, ENGLAND 
Cable Address: “CHALONER, LIVERPOOL” 











SINGLETON, DUNN & COMPANY 


Agents ra the sale of all kinds of 
AMERICAN LOGS AND LUMBER 
27 Union St., ees —_ ey 17 Gracechurch St., 
London, E. 
Cable at gy a. Glas ow, Auharehe. London 
Cable Codes—Scotts, ; h ed. . Telegode Liebers 





WRIGHT, GRAHAM & CO., Wood Brokers 
86 St. Vincent St., Glasgow, Scotland, 3 Eastcheap St., Lon- 
don, E. C. Cable Address: “Brackridge,”’ Glasgow. Cable 
Address: “‘Nivarium,” London. Agents for the sale of all 
kinds of American Hardwoods in Logs, Lumber and Dimension 
Stock. White Pine, Pitch Pine, N. C. e, Spruce and Oak 
Staves. Shipments to any of the principal ports in the United 
Kingdom or Continent handled to the best of advantage. 





J. F. MULLER & SON CO. 
Estab. 195 WOOD BROKERS irc. i916 


Hamburg 27 
Cable Address: Holxmuller Hamburg 





Leading Lumber 


XPORTER 








HARDWOODS 
VENEERS 


Long-Knight Lumber Company 


INDIANAPOLIS, INDIANA, U. S. A. 








Pickrel Walnut Co. 


Manufacturers 


Walnut Logs, Lumber 


ST. LOUIS, MISSOURI U. S. A 


Cable Address: “Pickwood,” St. Louis 
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: MICHIGAN : 


Rotary Cut 
Northern 
Veneers / tt 
Association 


J URMSTURE mancioctmenendioney buyers who 
insist on having high quality veneers should send us 
their orders. We are specialists in Northern Veneers. 


We aiso manufacture Northern Pine, Spruce, Hem- 
lock, Cedar Posts and Poles, Lath and Shingles, which 
we chip in straight cars and cargoes or mixed with 
our “Peerless Brand’’ Rock Maple, Beech or Birch 
Flooring. 


Get Our Prices. 


The Northwestern Cooperage 


Gladstone, Mich. 1 & Lumber Company 
Chicago Office: 812 Monadnock Block. 


The Cleveland-Cliffs Iron Co. 


Mill Dept., MUNISING, MICH. 


Mantfacturcrs of 


Hemlock *, Hardwood 
Lumber, Lath and Shingles 


Northern Forest Products 





























Bradley, Miller & Co. 


BAY CITY, MICHIGAN 
Manufacturers and Wholesale Dealers in 


Lumber, K. D. Frames, Box Shooks, 
Shingles and Lath 














REMEMBER 
Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 


17 Northern 17 
Hardwoods 


The Best Produced—We have it 
Maple, Elm, Birch and Basswood 


VON PLATEN-FOX CO. 
Main Office, IRON MOUNTAIN, MICH. 


17 Grand Rapids Office, sal Chicago Office, 1 7 
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MEXICAN LAW THREATENS LUMBERMEN 


Et Paso, Tex., June 19.—The legislature of 
Chihuahua, the Mexican State adjoining Texas, 
has just approved two laws which threaten to 
drive the large American and Canadian lum- 
ber companies from its confines. The measures, 
dubbed as socialistic, are the so called ‘‘stran- 
gle law’’ and a complicated land bill which puts 
such limits on the size of tracts that single 
corporations or individuals can own, that lum- 
ber companies could not exist if it is enforced. 
Foreign capitalists declare, however, there is 
hope the laws will not be rigidly enforced. 

Millions of acres of pine lands in Chihuahua 
are owned by foreign corporations, the largest 
being the Pearson interests, of Canada, whose 
direct holdings aggregate 2,500,000 acres. The 
new law limits the size of tracts held for farm- 
ing, grazing or timber. In the case of the last, 
which are located in the Sierra Madre, the ab- 
solute limit is 40,000 rectares (about 90,000 
acres). This would not be sufficient to supply 
one of the smaller mills of the Pearson inter- 
ests. 

The other law makes such drastic conditions 
under which labor can be hired that foreign in- 
vestors are unanimous in declaring they will no 
longer be able to operate in the State if the 
measure is put into effect. Compulsory pay- 
ments in cases of injury or death to employees 
are prohibitory, and other conditions are prac- 
tically confiscatory. The same law recently be- 
came effective in the State of Puebla and with- 
in one month nearly every factory was closed. 

The Pearson interests’ large mill at Madera 
was practically closed down some months ago, 
and five smaller mills were installed at various 
points in the mountains, each situated near the 
railroad, to make a shorter average haul for 
its timber. This company owns the Mexico 
Northwestern railroad, connecting El] Paso with 
the Chihuahua timber belt, and in El Paso op- 
erates the El Paso Milling Co., which manu- 
factures boxing materials and is said to be one 
of the largest plants of its kind in the world. 
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MYSTIC SHRINERS FETED IN SAN FRANCISCO 


San Francisco, Cauir., June 17.—The forty- 
eighth annual conclave of the Mystic Shriners, 
which was held in San Francisco June 13-15 
inclusive, attracted thousands of visitors from 
all over the United States. Many lumbermen 
were included among those who enjoyed San 
Francisco’s hospitality. About 150,000 visitors 
registered before the opening day. Day and 
night parades were held in which thousands of 
Shriners participated while the decorations along 
the line of march were in keeping with the im- 
portance of the order. Camels, fezzes and Shrine 
emblems were shown, with wonderful electrical 
illuminations. 

The Auditorium, at the civic center, was 
thrown open to the Shriners, while the large 
plaza opposite was arranged to represent an 
Arabian City. Minarets, obelisks and pavilions 
were erected in the walled enclosure. 

Many lumbermen were interested in the ex- 
hibits of California products, which were in- 
stalled in the civic auditorium under the auspices 
of the California Development Association at 
the invitation of the Shriner’s committee. The 
exhibits occupied a large space on the second 
floor and included lumber, almonds, prunes and 
dried fruits, oranges, lemons, olives, honey, cot- 
ton, canned fish, and many other products. 

The California White & Sugar Pine Manu- 
facturers’ Association joined with the United 
States Forest Service in an exhibit. The Forest 
Service installed a scenic set of an educational 
nature. Trees taken from the El Dorado Na- 
tional Forest were placed in the foreground 
while the background consisted of an immense 
canvas painted by a California artist. It showed 
ridges covered with pine trees while snow cov- 
ered peaks towered above them. On the right 
was a deserted camp, showing where a fire had 
been left burning and had spread to the 
timber shown in the painting and had destroyed 
many of the trees, with charred trunks stand- 
ing at one side. P. J. Fair, of the Forest Serv- 
ice, designed and installed this exhibit. 

The California White & Sugar Pine Manufac- 


turers’ Association showed a variety of samples 
of white and sugar pine doors. Numbers 1 and 
2 clear white pine, Nos. 1 and 2 white pine shop, 
Nos. 1 and 2 sugar pine shop, Nos. 1 and 2 clear 
sugar pine, Nos. 1 and 2 clear white pine, Nos. 
1 and 2 white pine shop, clear white fir and No. 
3 and better white fir were among the exhibits. 
A piano keyboard was exhibited with the keys 
made of sugar pine, which is remarkably well 
adapted to that purpose. 
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DEDICATE STATUE OF PIONEER 


MARINETTE, WIs., June 19.—Over a thousand 
people gathered in Riverside Park, Marinette, 
yesterday to witness the unveiling and dedica- 
tion of a statue of the late Isaac Stephenson, 
pioneer lumberman and former United States 
senator. After an invocation by Rev. C. R. 
Bulley, pastor of the First Methodist Church, 
the dedicatory address was delivered by Dr. Sam- 
uel Plantz, president of Lawrence College, Apple- 
ton, Wis., who was a close personal friend of 
the late senator. Dr. Plantz paid eloquent trib- 
ute to the sterling worth of ‘‘Marinette’s most 
distinguished citizen,’’ closing his address with 
these words: 

‘*As the city of Florence has erected on 
a single street statues of her illustrious sons, 
that future generations may be inspired by their 
achievements, so today in this city where he so 
long lived and labored we are to unveil a statue 
to the memory of that rugged and self reliant 
man who entered this territory when it was a 
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Statue of Isaac Stephenson, Unveiled at 
Marinette, Wis. 

wilderness and who did more than any other 
person to make it what it is. And in all the 
years of the future, as children play about its 
pedestal, may it speak to them of the toil and 
sacrifice and struggle: of those pioneers who 
have given us the heritage which we enjoy as the 
fruit of their labors.’’ 

At the close of the dedicatory address Miss 
Mary Elizabeth Stephenson, daughter of Mrs. 
I. Watson Stephenson and granddaughter of 
the late senator, drew away the Stars and Stripes 
which veiled the statue. The audience arose, 
and after the tribute of a moment of silence 
Harry J. Brown on behalf of the trustees of the 
Stephenson estate presented the statue to the 
city of Marinette, the gift being accepted by 
Mayor Werner Schomaker on behalf of the city. 

The statue, which is the work of Miss Nellie 
V. Walker, of Chicago, is of bronze. The figure 
is slightly larger than life size, and the likeness 
is remarkable. Senator Stephenson is repre- 
sented seated in an armchair, in an easy, natural 
position. The seated figure is backed by a 
shallow alcove, which bears the inscription: 
Isaac Stephenson: Pioneer Lumberman—States- 
man, 

His right hand is on his knee, and his left 
hand, resting on a table, holds a map of Wiscon- 
sin. The countenance reflects a thoughtfw 
mood, strongly suggesting the master mind 
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that conceived the idea of wresting a fortune 
from the primeval forests of Wisconsin and 
Michigan, and that won a high place in the politi- 
eal life of the nation. 


A large bronze tablet affixed to the pedestal 
pears the following message to posterity, taken 
from his memoirs: ‘‘I hope the problems of 
life will be met and solved as they arise, to 
the happiness and contentment of human kind.’’ 

The ceremonies were attended by Mrs. I. 
Stephenson, widow of the late senator, and 
three grandchildren, Tom, Eldred and Irene 
Stephenson, all of Milwaukee; Mr. and Mrs. 
Nelson J. Ludington, Chicago, Mrs. Ludington 
being a daughter of Mr. Stephenson; Mr. and 
Mrs. Earl Morgan of Oshkosh, Mrs. Morgan 
also being a daughter; Mr. and Mrs. A. B. 
Chapman, Oshkosh; Mr. and Mrs. Warren J. 
Davis, Racine; W. A. Black, Milwaukee, and 
Nellie V. Walker of Chicago, the sculptress. 


The local relatives of the late senator, who 
participated in the unveiling were: Mrs. Joshua 
Hodgins, his eldest daughter; Mrs, H. J. Brown, 
Mrs. Ralph Skidmore, Mrs. I. Watson Stephen- 
son, daughter-in-law, and her two children, Isaac 
and Mary Elizabeth Stephenson; Isaac and 
Howard S. George, grandsons, of Menominee; 
W. H. Stephenson and Thomas Stephenson, half 
brothers. 


INSURANCE ENGINEERS MEET 


INDIANAPOLIS, IND., June 19.—An interesting 
meeting was recently held by the field men of 
the Associate Lumber Mutual Fire Insurance 
Cos. in Indianapolis. This was a school of in- 
struction, lasting five days, and speakers of 
note from all sections of the United States 
were in attendance and‘ addressed the confer- 
ence on subjects of interest, particularly fire 
prevention and policy writing. The seventy-two 
field men who were in attendance represented 
every State in the Union, and every Province of 
Canada. This school has become an annual 
event and has proved a very material factor in 
the reduction of fire loss to the lumber industry. 


The associate companies, thru their field men, 
have just issued a manual on fire prevention 
and protection which covers every phase of the 
industry from the standing timber to the fin- 
ished product, and is the most complete manual 
of its kind ever issued. 

The next meeting is to be held in Philadelphia 
in 1923. 


BUYS 12,000 ACRES OF HARDWOOD 


LOUISVILLE, Ky., June 19.—While attending 

the organization meeting of the Hardwood 
Manufacturers’ Institute here last Friday, of 
which he became a member, H. L. White, presi- 
dent of the J. J. White Lumber Co., of Co- 
lumbia, Miss., and of its associated companies, 
the Helen White Lumber Co., of Clyde, Miss., 
and the H. L. White Lumber Co., also of Co- 
lumbia, announced that he had closed a deal on 
June 15 for 12,000 acres of hardwood timber 
lands lying for twelve miles along the Pearl 
River valley. The greater part of this stump- 
age was purchased from the Edward Hines 
Yellow Pine Trustees, of Lumberton, but a con- 
siderable part of it was acquired from the 
Southern Lumber & Timber Co., of Hillsdale. 
_ Mr. White’s company has been manufactur- 
ing southern pine since 1859 when his father 
began operations at McComb, Miss. The J. J. 
White Lumber Co. has its largest unit at Colum- 
bia, Miss., and purchases of timber and mill 
property during the last year have been suffi- 
cient to make the associated White companies 
one of the largest groups of producers of pine 
in Mississippi for many years. The company has 
also cut some hardwood during the last year 
at its Columbia mill, but arrangements have 
now been made to build a modern single band 
and resaw mill at Columbia for the exclusive 
manufacture of hardwoods, and this mill will 
maintain its own sales department. 

_Having always been an enthusiastic associa- 
lion man, Mr. White came to Louisville to as- 
sist in organization of the new institute of 

rdwood manufacturers, which will receive his 
able support. 


CAR SHORTAGE THREATENS MOVEMENT 


Kansas City, Mo., June 20.—-The possibility 
of a car shortage is looming up ahead of the 
lumber market. Manufacturers here have been 
asked to expedite shipments as much as possible, 
particularly from the southern mills, and espe- 
cially such shipments as require box ears, be- 
cause all the available cars will be needed soon 
to move the wheat crop. The harvest already 
has begun in Oklahoma and Kansas, and in 
another week will be in full blast. The crop is 
going to be much heavier than the early fore- 
casts indicated and the railroads are going to 
be taxed to keep the wheat moving. Along with 
the request from the railroads to expedite ship- 
ments, the manufacturers are confronted with 
requests from buyers that shipments be held up 
so that advantage can be taken of lower freight 
rates later. Meantime, there are hints from 
the railroad men that the coal strike will not 
last much longer and that there will be an 
immediate demand for large numbers of coal 
ears, which will cut down the supply now avail- 
able to the mills for open car shipments. Along 
with reports that some of the Illinois mines are 
being opened on a nonunion basis, come an- 
nouncements that several southeastern Kansas 
mines have been reopened and will soon have 
full forces. A large number of men, followers 
of Alexander Howat, who with Howat were 
expelled from the miners’ union for participat- 
ing in unlawful strikes, have been working in 
the Kansas field since the strike was called and 
their number is increasing. 


OPENING UP 4,000-ACRE HARDWOOD TRACT 


LAuREL, Miss., June 19.—The Eastman, 
Gardiner Hardwood Co. has completed the first 
section of a main line standard gage track into 
a fine new hardwood tract of 4,000 acres in 
Jasper County, northeast of Laurel. The east- 
ern terminal of the new railroad is at Sanders- 
ville, a point on the Southern railway where the 
logs will be delivered by trainload to the South- 
ern railway tracks for delivery at Laurel. When 
completed, the main line of the sawmill road 
will be about thirteen miles in length. 


According to J. W. Bailey, executive manager 
of the Eastman, Gardiner Hardwood Co., this 
new tract of timber which it is opening up is one 
of the finest bodies of standing timber left in 
Mississippi. It is all virgin growth and runs 
about 40 percent oak, of which 30 percent is 
white oak, big bodied and of high grade. An- 
other 40 percent is gum, and the remaining 20 
percent is ash, hickory and poplar. The 
small hickory will be cut into dimension stock 
for spokes, and the ash will also be cut into 
dimension. Mr. Bailey, who is an ardent golf 
player—one of the worst from an ‘‘ardent’’ 
standpoint belonging to Laurel’s famous coun- 
try club, where lumbermen predominate—and 
who shoots quite a wicked stick himself, be- 
lieves that this hickory will make splendid 
shafts for golf clubs and intends to market 
some of the smaller growth for that purpose. 

There is enough other timber adjoining the 
Eastman, Gardiner tract to run the total amount 
of stumpage available to probably 40,000,000 
feet. 


TO MARKET COPPER AND ZINC SHINGLES 


CLEVELAND, OHIO, June 19.—Distribution of 
a new copper shingle thru lumber dealers and 
other building supply interests is planned by 
the Glidden Co. which, according to a state- 
ment by Adrian D. Joyce, its head, has taken 
the selling rights for the material from the 
Anaconda Copper Co. The shingle is expected 
to appeal to the builders of higher class homes. 
A zine shingle at lower cost will be used for 
roofing moderate priced houses. Features of 
the copper shingle, according to reports from 
Mr. Glidden, are that it comes in a variety of 
colors, does not need painting, is light in weight 
and a perfect conductor of lightning. Dealers 
probably will acquire the shingles thru the as- 
sociate companies of the Glidden Co. and job- 
bers of building materials. 








Living Room in the residence of Arthur Wood, 
Ardsley, N. Y., showing Birch stained 
beams and enameled standing trim. 


Birch 


—the Aristocratic Wood 
at Nominal Cost 





Birch can be stained and finished to 
imitate the more expensive woods, 
thereby offering beauty and durabil- 
ity at a cost which will appeal to 
economical buyers. 


The delicate variations of grain and 
tone of Red Birch especially will 
immediately win the admiration of 
your customers. Show them how 
it is adapted to interior work, base, 
casing, flooring, mouldings, panels, 
ornamental columns, newel posts, 
stairways, grills, mantels, doors, etc. 


Merit Makes It 
A Good Seller 


for retail lumber dealers and in sug- 
gesting that you place a stock of it in 


your yard and be prepared to supply 
the demand for Birch, we are certain we 
_are tipping you off to a profitable seller. 
Birch has already made good and the 
country-wide advertising it has been given 
will surely increase the demand for it among 
the more fastidious builders. 


If you are inclined to 
get in on some of these 
good sales and profits, 
ask any of the firms 
shown below to sug- 
gest some of the best 
selling items. Do it now. 





SAWYER GOODMAN CO., BAY DE NOQUET CO., 


rinette, Wis. ‘Nahma, Mich. 
OCONTO COMPANY, 
817 Railway Exch., Chicago, lll. FLANNER-STEGER LAND & LBR. C0. 
Blackwell, Wis. 


GOODMAN LUMBER CO., 
Goodman, Wis. B. HEINEMANN LUMBER CO., 

WORCESTER LBR. CO., Ltd. Wausau, Wis. 
Chassell, Mich. 


MASON-DONALDSON LUMBER CO., 1, STEPHENSON CO., 
Rhinelander, Wis. Wells, Mich. 

















66 AMERICAN LUMBERMAN = 


JUNE 24, 1929 








PITTSBURGH 











Babcock Lumber Co. 


PITTSBURGH, PA. 
Manufacturers and Wholesalers of 


EasternT ennessee 
Kendo ond F-Tardwoods 
White and Western Pine 
West Coast Products 
N.C. Pine and Yellow Pine 


Spruce and Hemlock 


BRANCH OFFICES: 

New York City, 43 Wall St. 
Chicago, Ill., 1216 Fisher Bldg. 
Providence, R. I., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title Building 
Detroit, Mich., Dime Savings Bank Bldg. 
Johnstown, Pa. 











“4 Lumb 
ellow Pine tin... 
Ties and 

Gar Material Piling 


THE GERMAIN COMPANY 
PITTSBURGH, PA. 








FOREST LUMBER CO. 


Manufacturers and Wholesalers of 


White & Yellow Pine, Spruce 
Hemlock and Hardwoods 


cAW MILL PITTSBURGH, PA. 














TROUBLE AND LITIGATION 


ATLANTA, GA., June 20.—Following the recent 
sale of the Harvey Steel Products Corporation un- 
der receivership proceedings, the company’s plant 
at Jackson, Tenn., known as the Southern Engine 
& Boiler Works, has resumed operations on a 
fairly extensive scale. It will continue the manu- 
facture of the same line of machinery, principally 
steam engines and boilers, sawmill machinery and 
sawmills. The price paid for the plant under the 
receivership proceedings was $100,000. 


LAWRENCEBURG, IND., June 21.—Asking title to 
approximately 25,000 acres of timber and mining 
Jand in Kentucky and judgment in the sum of $50,- 
000, the Bauer Cooperage Manufacturing Co., of 
Lawrenceburg, has filed suit in the United States 
district court in Cincinnati with Jackson G. Schmid- 
lapp estate, Lawrence Maxwell, jr., and the Union 
Savings Bank & Trust Co. as defendants. It is al- 
leged in the complaint that John G. Bauer, president 
of the cooperage company, borrowed $150,000 from 
the defendants and purchased this tract of land 
and that the Bauer Co. has paid $207,034 on 
notes, of which $6,934 is in excess of the sum 
borrowed together with legal interest and that 
$50,000 of the amount of the notes was without 
consideration and therefore unlawful. 





BALTIMORB, Mb., June 20.—The case of L. H. 
Burton & Co., wholesale North Carolina pine 
dealers, against the Canton Lumber Co. and W. J. 
Werner, wherein conspiracy between the corpora- 
tion and Werner to divert business from the Bur- 
ton firm, while Werner was still connected with 
the latter, was charged, has been decided in favor 
of the Burton firm, the jury awarding a verdict for 
$2,700. The complainants had asked for $30,000. 
The verdict, while upholding the contention of the 
firm, is a disappointment to it because of the 
small amount of the damages awarded. The losses 
alleged to have been suffered by the firm thru the 
— of Werner are represented as very 
arge. 


DURING THE six months ending March 31, 
1922, the railroads spent $85,722,000 less on 
maintenance of way and $186,173,000 less for 
maintenance of equipment than was expended 
in the same period ending March 31, 1921. 








ROADS WOULD DENY MIDWEST CUT 


PORTLAND, OrE., June 17.—Transcontinental 
railroads serving the Northwest in collaboration 
with railroads of the Southwest. have agreed 
to go before the Interstate Commerce Commis- 
sion with the request and recommendation that 
no reductions be made on lumber shipments to 
Omaha, Kansas City, St. Paul and Mississippi 
River territory. 

This announcement came to official rate cir- 
cles here today as a surprise, since local ship- 
pers and producers of lumber had assumed that, 
following the decision of the commission, the 
rate reductions would come promptly, particu- 
larly on heavily used commodities, which the 
commission urged be given attention first. 

The request would affect a controlling terri- 
tory in the lumber market and retard the open- 
ing up of business, which has been waiting for 
cheaper rates-on lumber for building purposes 
in the middle West, according to local lumber 
and rate men. 

The present lumber rate from the Northwest 
to the St. Paul and Mississippi territory is 
66% cents, and the 10 percent reduction, which 
the Interstate Commerce Commission considered 
moderate for long haul traffic, would have 
brought the rate to 60 cents; whereas, before 
Order No. 28 of the railroad administration in- 
creasing rates became effective, a rate of 45 
cents existed on lumber. 

Rate men in Portland looked at the 10 per- 
cent increase as a modest one and are amazed 
that the railroads after accepting the commis- 
sion’s decision to give shippers the benefit, now 
seek to make exception on heavily used com- 
modities moving over long hauls. They say 
that the question to be decided is whether rail- 
roads will be allowed to go together and arbi- 
trarily set aside decisions of the commission or 
whether the commission is to continue as the 
authority on these matters. — 
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TO BUILD ILLINOIS BRANCH ROAD 


WasuHinoTon, D. C., June 19.—Division 4 of 
the Interstate Commerce Commission has handed 
down an opinion in Finance Docket No. 2,289, 
granting the Chicago & Alton railroad a cer- 
tificate of publie convenience authorizing the 
construction of a branch line in Green and Jer- 
sey counties, Illinois, to cost $216,683, of which 
the railroad is to furnish $136,457. The exten- 
sion will cover two stretches, aggregating 5.67 
miles, and will reach a section covering 71,000 
acres, of which 20,000 are in timber, 36,000 cul- 
tivated and 15,000 pasture. The Nutwood Dis- 
trict Improvement Association and Calhoun Im- 
provement Association agree to furnish the 
right-of-way, piling and telegraph poles, and 
the timber for cattle guards, fences and ties. 


REPARATION FOR MISROUTING CAR 


WasHINeTon, D. C., June 19.—In a formal 
opinion in Docket No. 12,250—William Danzer 
& Co. (Ine.) vs. Gulf & Ship Island Railroad Co. 
et al.—Division 3 of the Interstate Commerce 
Commission finds that a carload shipment of lath 
from Lyman, Miss., to Wilkes-Barre, Pa., was 
misrouted and orders the carriers to pay com- 
plainant $307.15 damages, with interest from 
Oct. 3, 1917. 

The shipment originally was consigned to 
V. W. Long Lumber Co., Wilkes-Barre, Pa., 
routed ‘‘N & W and Hagerstown.’’ The same 
day complainant purchased it as a ‘‘speculative 
buy.’’ This was Aug. 30. On Sept. 5 com- 
plainant wrote the proper railroad agents re- 
questing that the car be held in transit for 
diversion. 

Complainant resold the car at $5 a thousand 
and forwarded the invoice to its customer who, 
in urgent need of the material, had contracted 
for it because it was in transit. The Gulf & 
Ship Island made several attempts to forward 
the car but did not succeed in delivering it to a 
connecting carrier until Sept. 15. The car ar- 
rived at Wilkes-Barre about Oct. 3, without 





—. 








passing thru Hagerstown, and therefore was 
misrouted. Complainant is a Hagerstown cor. 
poration. When advised of arrival of car at 
Wilkes-Barre complainant’s customer canceled 
the order. 

The Pennsylvania refused to forward the ear 
to Hagerstown unless all charges were paid, in. 
cluding accrued demurrage as well as for the 
movement from Wilkes-Barre to Hagerstown. 
Complainant declined to accept delivery under 
such conditions. The car of lath was sold at 
auction by the Pennsylvania for $200 and the 
proceeds applied in partial satisfaction of trans. 
portation, demurrage, storage and unloading 
charges, aggregating $473.51. The value of the 
lath at Wilkes-Barre in October, 1917, was $5 
a thousand or $480, and at Hagerstown $4.95 a 
thousand. 

Freight Commissioner Hall dissented, con- 
tending complainant did not prove its case and 
that the complaint should be dismissed. 


HOLDS RATES UNREASONABLE 


WASHINGTON, D. C., June 19.—In a tentative 
report to the Interstate Commerce Commission 
in Docket No. 13,193—Ingram Day Lumber Co. 
vs. Gulf & Ship Island Railway Co. et al.— 
Examiner F. W. MeM. Woodrow proposes that 
the commission find that rates charged on lum- 
ber in carloads from Lyman, Miss., to Mobile, 
Ala., to New Orleans, La., and to Gulfport, Miss., 
for export, are unreasonable. He suggests rea- 
sonable rates for the future and recommends 
that reparation be awarded. 

Shipments moved from Lyman to Gulfport 
over the Gulf & Ship Island under a domestic 
6.5 cent rate from March 1, 1920, to Aug. 25, 
1920, and under an 8 cent rate thereafter. Those 
to Mobile and New Orleans moved via the Gulf 
& Ship Island to Gulfport and the Louisville & 
Nashville beyond under rates of 11.5 cents prior 
to Aug. 26, 1920, and 20% cents from Aug. 20 
to Sept. 4, 1920, and 14.5 cents thereafter. 

Mr. Woodrow states the commission should 
find that the rate from Lyman to Gulfport was 
and is unreasonable to the extent that it exceeds 
6 cents, and that the rates to Mobile and New 
Orleans were and are unreasonable to the extent 
that they exceed 13 cents. Reparation must be 
determined under the provisions of Rule 5. 


COMPLAINS OF LIGHTER SERVICE 

WASHINGTON, D. C., June 19.—The Coastwise 
Lumber & Supply Co., 17 Battery Place, New 
York, has filed with the Interstate Commerce 
Commission a complaint against the Pennsyl- 
vania and Baltimore & Ohio railroads, stating 
it has suffered great inconvenience on account 
of the failure of defendants to follow instruc- 
tions in the delivery of carloads of lumber by 
lighter at its yard in Brooklyn. The carriers, 
according to complaint, over protest, tender 
shipments for delivery in large numbers, altho 
the capacity of the yard to receive them is 
known; refuse to furnish proper labor for han- 
dling unloading operations; fail to make de 
liveries in the order in which ears are received 
at their terminals, even when special purchases 
are made with instructions for delivery at once; 
and otherwise violate the law and fail and re 
fuse to comply with instructions. Defendants 
are alleged to have collected demurrage charges 
which are unjust, unreasonable, preferential and 
discriminatory. A cease and desist order and 
reparation are requested of the commission. 


MAY SELL SPRUCE RAILROAD 


WASHINGTON, D. C., June 19.—Secretary of 
War Weeks has announced that a contract for 
the purchase of the United States Spruce Pro- 
duction Corporation railroad, constructed ™ 
Clallam County, Washington, during the war t0 
transport spruce lumber for the manufacture 
of aircraft, is on the way to Washington for 
approval. The railroad is about thirty miles 
long and cost Uncle Sam from three to five mil: 
lion dollars to build and equip. The price offered 


eel 











. Was 
1 Cor. 
ar at 
iceled 


1@ Car 
id, in- 
r the 
town. 
under 
ld at 
d the 
trans- 
ading 
»f the 
as $5 
1.95 a 


con- 
e and 


ES 

tative 
‘ission 
er Co, 
al.— 
3 that 
. lum- 
fobile, 
Miss., 
S$ rea- 
mends 


lf port 
mestic 
g. 25, 
Those 
> Guif 
rille & 
prior 
ug. 20 


should 
rt was 
xceeds 
1 New 
extent 
ust be 


SE 
stwise 
, New 
merce 
nnsyl- 
tating 
ecount 
istruc- 
yer by 
rriers, 
tender 
altho 
em is 
r han- 
ke de- 
ceived 
chases 
once; 
nd re- 
ndants 
harges 
al and 
Yr and 
.. 


) 

ary of 
et for 
e Pro- 
ed in 
war t0 
facture 
on for 
- miles 
ve mil- 
offered 








June 24, 1922 


AMERICAN LUMBERMAN 67 








is $1,000,000. The best previous offer received, 
Mr. Weeks said, was $500,000, which was re- 
fused months ago. The name Of the concern 
offering $1,000,000 was not made public. 


TARIFF ON STAKING AND BLOCKING 


SEATTLE, WaSH., June 17.—West Coast ship- 
pers have been advised of the issuance of a 
supplement by the Central Railroad of New Jer- 
sey, tariff I.C.C. No. 1,144, as to blocking, 
staking or otherwise securing shipments in or on 
ears for lighterage in New York harbor. When 
the shipper furnishes the material, and the rail- 
road furnishes the labor, the charge on single 
ears will be $1, and on double cars $2; when 
lumber and material are furnished by the rail- 
road, the charges will be: Lumber and timber, 
$4 and $8; logs, $4 and $15; poles and piling, 
$7.50 and $15—for single and double cars, re- 
spectively; when material is furnished by rail- 
road and labor by shipper, the charges will be: 
Lumber and timber, $3 and $6; logs, $3 and $13. 


ACTIVITY OF THE COMMISSION 


WASHINGTON, D. C., June 19.—Examiner John 
H. Howell, in a tentative report in Docket No. 
13,338—International Paper Co. (Inec.) vs. Di- 
rector General, as agent New York Central Rail- 
road Co. et al.—recommends that the Interstate 
Commerce Commission find that rates on pulp- 
wood in carloads from Raquette Lake and Eagle 
Bay, N. Y., to Corinth, N. Y., during the period 





of Federal control, were not unreasonable and 
that the complaint be dismissed. 

Examiner Peter C. Paulson in a tentative re- 
port after rehearing in Docket No. 11,132— 
Union Cypress Co. vs. Florida East Coast Rail- 
way Co., Director General, as agent et al.—rec- 
ommends that the commission reverse its former 
finding in this case and hold that rates on lum- 
ber in carloads from Hopkins, Fla., to Baltimore, 
Md., Utica, N. Y., and certain other points dur- 
ing the period from June 25, 1918, to Feb. 14, 
1919, both inclusive, were not unreasonable, and 
that the complaint be dismissed. The commis- 
sion found in its original decision that the rates 
attacked were unreasonable. The complaint 
questioned the reasonableness of applying the 
5-cent increase on lumber under General Order 
28 of the Director General of Railroads to both 
factors of combination rates. 


NEW RATES ON CLUB TURNED SPOKES 
[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., June 22.—The Interstate 

Commerce Commission has issued fourth section 
Order No. 8,210, authorizing southeastern car- 
riers to establish rates on club turned spokes in 
the white, carloads, to and between the territory 
east of the Mississippi and south of the Ohio 
and Potomac rivers the same as contemporane- 
ously maintained on lumber, without observing 
the long and short haul provisions. Rates be- 
tween intermediate points must not exceed the 
lumber rates. 








RECENT GAINS IN BUSINESS WORLD 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., June 21.—‘‘ Figures re- 
ceived by the Department of Commerce up to 
June 20 indicate that the revival of business is 
getting on to more substantial grounds.’’ 

This is the introductory sentence in the sum- 
mary of business conditions accompanying sta- 
tistical data to be embodied in ‘‘Survey of 
Current Business, ’’ 

Continuing, the summary says: ‘‘ Among the 
favorable features may be mentioned the con- 
tinued increase in the iron and steel industry, 
which is now operating above the pre-war level; 
the sustained activity in the building industry, 
which continues to make new high records each 
month; the marked increase in the production 
of automobiles and trucks; the lower interest 
rates and increasing demand for money; the 
increase in employment and the decline in busi- 
ness failures. ’? 

Building contracts awarded in the twenty- 
seven northeastern States in May totaled $362,- 
590,000, or nearly $10,000,000 greater than the 
April figures. This increase occurred despite 
the fact that all index numbers of construction 
costs increased during May. 

The figures on lumber include only the price 

of B and better for southern pine; which in 
May was $42.48 a thousand feet; in April, 
$41.35; and in May last year, $31.78. 
_ Douglas fir production showed a substantial 
increase in May over April and a jump of 144,- 
000,000 feet over May last year. Shipments 
showed the same relative increases. The price 
of No. 1 common in May was $13.50, against 
$11.50 in April and May last year. 

North Carolina pine production was a little 
less than two million feet below that for April, 
but 100 percent greater than in May, 1921; 
shipments in May were six and a half million 
feet more than in April and more than 100 per- 
cent above those of May last year. 

Western pine production in May was 161,186,- 
000 feet, compared with 108,627,000 feet in 
April; shipments in May were 35,000,000 feet 
more than in April and nearly sixty million feet 
more than in May last year. 

Stocks on hand at the end of May were near- 
ly sixty million feet less than at the end of 
April. 

Oak flooring production in May was nearly 





twenty-two million feet, an increase of more 
than two million feet over April and nine mil- 
lion feet over May last year. Shipments in 
May were 25,251,000 feet, an increase of more 
than three million feet over April and 100 per- 
cent more than in May last year. Orders booked 
in May were upwards of thirty million feet, a 
slight increase over April and not far from a 
200 percent increase over May last year. Stocks 
at the end of May were 23,534,000 feet, more 
than three million feet less than at the end of 
April and more than twelve million less than 
at the end of May last year. Unfilled orders at 
the end of May were more than forty million 
feet, an increase of nearly seven million over 
April and more than thirty-one million over 
May last year. 


(SE BBBBEEBaEaABt 


PRIZES FOR IMPROVED METHODS 


WASHINGTON, D. C., June 19.—The National 
Lumber Manufacturers’ Association, greatly 
encouraged by the response to its prize offer 
last year, has determined to offer $2,000 in 
prizes this year for the discovery of new meth- 
ods, new machines or new devices in the lumber 
industry, according to an announcement made 
today. 

While last year’s prize of $1,000 was in a 
single award, it is proposed this time to divide 
the award into a first prize of $1,000, a second 
prize of $500, three $100 and four $50 prizes. 
The association believes that by widening the 
distribution so that nine contestants can share 
the award a large number of helpful sugges- 
tions will result. 

The announcement in part says: 

The competition is open to anyone, in or out of 
the industry, and utterly free from the petty and 
annoying restrictions often attached to contests 
of this sort. Practically the only conditions are 
that entries for the competition must be made be- 
fore the time of the next national convention of the 
association, which will probably be held in April, 
1923; and that any suggestion offered must relate 
to a new method, new machine or new device, 
which, in practical application or use, will result 
in an appreciable saving of labor, time, material 
or expense, when applied to present manufacturing 
processes in the lumber industry. Contestants are 
to correspond with-and submit their ideas to the 
technical and research department of the National 
Lumber Manufacturers’ Association, International 
Building, Washington, D. C. While there are no 
prescriptions as to form of submission, contestants 
are advised to take pains to formulate their sug- 





HARDWOODS | 








MACON, GEORGIA. 
We are Equipped to Resaw and Surface 
| 1H. 
Sales O * Comme 
General * ffice ms rcial Foot Dutitng, 
Chicago New England St. Louis 
Representative, Representative, Representative 
JamesN. Woodbury, J. J.Bertholet Wm. Dings 
11 S. La Salle St. 30 Hemming St. Railway 
I Boston, Mass. St. Louis, Mo. 
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| $4 POPLAR 


Wire Case-Fowler 


Case-Fowler Lumber Co. 


Phone, State 9022. 








The Largest Poplar Mill in the World. 








Offered for Quick Sale 


QTD. WHITE OAK PLAIN WHITE OAK 


20M’ 1/4” & 3/8” FAS 6M’ 1/4” FAS 
5M’ 3/8” No. | Com. 10M’ 1/4” No. | Com. 
5M’ 1/2” FAS 3M’ 1/4” No. 2 Com. 


3M’ 5/8” FAS 60M’ 3/8” FAS 


ism’ 3/4” Neo t Com. 10M" 1/2” No. | Com. 
30M’ 4/4” FAS 5M’ 5/8” FAS 

75M’ 4/4” Ne. | Com. 36M’ 5/8” S. W. 
75M’ 4/4” No. 2 Com. 8M’ 3/4” FAS 


25M’ 4/4” Com. Strips 10M’ 3/4” No. | Com. 
Sm’ G/a" Ne. 1 Com. —_, St, -3/4” No. 2 Com. 
35M’ 6/4” No. | Com. eee tame tan” 

2M’ 6/4” No. 2 Com. , 4/4" FAS 

10M’ 8/4” No. | Com. 15M’ 4/4” No. | Com. 
15M’ 8/4” No. 2 Com. 18M’ 4/4” No. 2 Com. 


Good stock of Ash, Chestnut, and all 
other Hardwoods. Please send in- 
quiries. High grade stock, and prices 
are right. 


F.C. Adams Company 
ai 


‘oak’ LIMBERS 


For all kinds of Construction purposes. 
Also PO and other Ae mame 


LONG SHIP TIMBERS a Specialty. 


The Parkersburg Mill Co. 


PARKERSBURG, W. VA. 


PINE and HARDWOODS 


Specializing in Band Sawn Kiln Dried 
FINISH, DIMENSION, ROOFERS 
Anything in Georgia Hardwoods 


Taylor Lumber Company, Inc. 
Manufacturers and Wholesalers ATLANTA, GA. 


Kingston, Pa. 












































= 
I New Hampshire 
Stave & Heading Mill 


BIRCH, 8/4, 10/4, 16/4 
MAPLE, 54 and 8/4 


Mill at Sales Office: 
No. Stratford, N. H. 79 Wall St., New York 




















THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 8. 
Dearborn 8t., Chicago, IL 
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For high grade stock, well milled 
and uniformly graded, send us 
your orders. 


Monteola Hardwood Mills 


Manufacturers GLENFIELD. N. Y. 








Bue OAK FLOORING 
THE Best Oak 
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LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 


Forwarding Agents. Marine Insurance 
New York, Produce Ex., 3 Great St., Helena, London, Eng. 
Unexcelled facilities for negotiating ocean freight 
contracts and effecting quickest dispatch from sea- 
board. _We handle all classes of cargo and have 
Special Department handling Export Lumber Shipments 
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HEAVY PITCH 
For Export and Interior Trade 


We make shipments 
from New Orleans, 
Gulfport, Mobile and 
Pascagoula of 


TIMBERS, YARD 
and SHED STOCK 


Dantzler Allied Mills 


L. N. DANTZLER LUMBER CO. 


Moss Point, Miss. Sales Agents 





Daily Capacity 
400,000 Feet. 


MILLS AT 
Moss Point Howison TenMile Cedar wan 








Frank Spangler MISSISSIPPI 


Manufacturers and Wholesalers of 


YELLOW PINE, CYPRESS, GUM 


| AND OTHER SOUTHERN HARDWOODS 
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gestions in a clear, concise manner; drawings, if 
any, and descriptive matter, to be in neat, thoro 
and intelligible form. 

Awards will be made by a committee of fifteen 
lumber manufacturers chosen from the membership 
of the association. 

Owing to changing economic conditions, such as 
the growing scarcity of certain forest products, 
the increasing demand and the higher prices, it is 
becoming feasible to utilize possible byproducts of 
wood that would not have been usable a few 
years ago. Also, for the same reasons, the elimina- 
tion or reduction of waste incidental to the process 
of manufacture becomes increasingly important. 
Roughly speaking, a sawmill concerned only with 
obtaining merchantable lumber from a log can 
utilize only about 25 or 30 percent of the entire 
tree as it stands in the forest. This leaves a very 
wide margin for the development of byproduct 
utilizations, now that the prices of forest products 
begin to attain such a point and the market be- 
comes wide enough to make it profitable to recover 
them. 

The general public will benefit from improve- 
ments of methods or developments of new proc- 
esses that may flow from the price competition, 
because any additional uses of forest material that 
is now wasted will have an obvious tendency to 
moderate lumber prices. It is evident, of course, 
that where the product of an industry amounts 
to only 25 or 30 percent of the raw material, that 
product must carry a relatively higher price than 
it would if the manufacturer derived returns from 
byproducts without increased operating expense 
in proportion. 


CONSTRUCTION COUNCIL ORGANIZED 


WASHINGTON, D. C., June 19.—‘‘If we would 
stem the tide tending to refer every little need 
and complaint to government, action to meet 
these demands must arise within the industry 
itself. ’’ 

This’ statement was made by Secretary of 
Commerce Hoover in opening the organization 
meeting of the American Construction Council 
this morning. 

Mr. Hoover declared that in bringing all rep- 
resentatives of the construction industry to- 
gether to see if such a council can be organized 
the most important step in the history of the 
industry was being taken. 

Among the subjects suggested by Mr. Hoover 
for the consideration of the council were: Stan- 
dardization of grades, inspection of and simpli- 
fication of dimensions of construction materials, 
collection of statistics, encouragement of home 
building, zoning, proper building codes, seasonal 
and intermittent employment, jurisdictional dis- 
putes, apprenticeship, vocational training and 
in general the elimination of unnecessary specu- 
lation and the better functioning of industry in 
regard to our national needs. : 

Franklin D. Roosevelt, formerly assistant 
secretary of the navy, who has consented to ac- 
cept the presidency of the construction council, 
was unable to be present, but a letter from him, 
addressed to Gen. R. C. Marshall, was read. 

Willis H. Booth, vice president of the Guar- 
anty Trust Co., who followed Secretary Hoover, 
sounded a warning against ‘‘an intense strati- 
fication of the various economic interests in our 
national life.’’ Mr. Booth declared that if pub- 
lic confidence is to be gained the aims and pur- 
poses of the council must square and comport 
themselves with the best public judgment. He 
denied proposing an impractical altruism which 
was not consistent with actual facts, but de- 
clared such a basis was ‘‘an enlightened kind of 
selfishness which will take us further because it 
is more nearly right.’’ 

Mr. Booth illustrated his point by adding that 
if we ‘‘can surround the construction industry 
with a feeling of stability we immediately add 
to its ability to secure credit.’’ He said this 
feeling of stability was based on the confidence 
which the public gave to the industry. 


After the two principal addresses five-minute 
responses were made by the following: 


Henry H. Kendall, architect, Boston, Mass. 

Thomas H. MacDonald, bureau of public roads, 
Washington, D. C. 

Calvert Townley, Westinghouse Electric & Manu- 
facturing Co., New York. 

Frederick L. Cranford, Brooklyn, N. Y. 

John R. Alpine, Grinnell Co., Providence, R. I. 

John Donlin, Building Trades Department, Amer- 
ican Federation of Labor, Washington, D. C. 

mt, Bannigan, McQuade & Bannigan, Utica, 


William McClellan, McClellan & Junkersfeld, New 
York City. 





Ralph F. Proctor, Maryland Casualty Co., Balti. 

more, Md. , 

The afternoon and evening sessions were de. 
voted to the presentation of the report of the 
operating committee on organization by Gen, 
R. C. Marshall, jr., general manager Associated 
General Contractors of America, a discussion of 
the proposed bylaws by the ten major groups 
representing all elements in the industry, into 
which the council has been divided, and the elec. 
tion of the executive board. 

Two hundred representatives of all branches 
of the industry were in attendance. 


(SHEER aEaEBaaa: 


GOVERNMENT COMBATS WOOD WASTE 


WASHINGTON, 'D. C., June 19.—‘‘ Only 30 per. 
cent of the wood in a forest now g<ts into the 
form of seasoned, unplaned lumber. Of this an 
additional 10 to 25 percent is lost in the process 
of manufacture. In extreme cases as little as 
3 percent of the wood in the forest may reach 
the finished product.’’ 

This statement is made in a booklet just issued 
by the Department of Agriculture, entitled 
‘*Forest Products Laboratory,’’ describing the 
work and aims of the experimental laboratory 
maintained by the Forest Service, in codperation 
with the University of Wisconsin, at Madison, 
Wis. 

The booklet outlines how thru investigation 
and experiment the laboratory is devising and 
broadcasting practical commercial methods by 
which waste of the country’s timber supply can 
be reduced. By reducing this waste, it is pointed 
out, the life of our present forests will be pro- 
longed and the problem of growing new forests 
made simpler, because by preventing the waste 
of timber less timber will have to be grown. 

Among the various methods studied at the 
laboratory for decreasing waste of forest prod- 
ucts is the treatment of woods with preservatives 
resisting decay. Thru such treatment an annual 
saving of one and one-half billion board feet is 
estimated to be possible in the case of railroad 
ties alone, and the preservation of other classes 
of timber would, in the aggregate, greatly re- 
lieve the drain on our forests. 

The Forest Products Laboratory is a Govern- 
ment institution; its advice and suggestions are 
to be had for the asking. It presents, according 
to the booklet, an opportunity for many manu- 
facturers, wood users, and timber growers to 
supplement the information obtained by expe- 
rience and hard knocks with technical data ob- 
tained thru scientific research. 

This pamphlet containing 47 pages and 24 
illustrations may be had free of charge by writ- 
ing to the United States Department of Agricul- 
ture, Washington, D. C. 


LIGHT PROTECTIVE BURNING INVESTIGATED 


San Francisco, Cauir., June 17.—A com- 
mittee went from San Franeisco, June 13, to 
Gazelle, for the purpose of experimenting with 
‘light burning’’ in the forest area with a 
view to ascertaining its feasibility and safety. 
Among the party were Paul G. Redington, dis- 
trict forester of office No. 5, San Francisco; 
B. A. MeAllester, Southern Pacifie land com- 
missioner; C. Stowell Smith, secretary-manager, 


California White & Sugar Pine Manufacturers’ 


Association; M. B. Pratt, State forester, and 
Don Bruce, head of the school of forestry of 
the University of California. Two State off- 
cials were already on the ground and had done 
a little burning. The results were studied and 
some burning was done on arrival of the larger 
party. ; 

It had been planned to do uphill, downhill 
and sidewise burning. After doing some addi: 
tional burning June 14, it was decided that 
they could burn downhill, but it was not safe 
to burn uphill at this time of the year, as 10 
strong a draft would be created. It is desi 
to ascertain to what limits light-burning ©! 
be safely practiced and still leave conditions 
favorable for reforestation. The 1,(00-acré 
area under observation is partly the Glendennilg 
land and partly land owned by the Southert 
Pacific Co. The committee will make further 
experiments next fall when safer conditions 
prevail for burning. 
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A DAY OF DAYS 


Sunday in a little town— 
Ever had a Sunday 
When you had to settle down 
For a day or twot— 
Somewhere you must stick around, 
Stick around till Monday, 
Wishing something could be found, 
Found for you to do? 


Just the other day a chap 
Who was something selling 
In a town not on the map, 
Found himself marooned; 
Just exactly such a case 
As the one I’m telling, 
And when he beheld the place, 
Very nearly swooned. 


Sundays not a picture show 
(So the clerk confided), 
Only one place you could go 
There on Sabbath days: ° 
That was church—and, just for fun, 
Mr. Man decided 
He would drop around to one 
Just to see the jays. 


Just a little house of frame 
With a wooden steeple 

Had been builded In His Name 
By the village folk; 

There they came, by labor bent, 
Ordinary people, 

There the city scoffer went 
For his little joke. 


But the ringing of the bell 
Somehow wasn’t funny, 
Seemed a simple tale to tell, 

Tell a story sweet. 

Maybe life is more than that, 
More than making money, 
Thought the stranger, as he sat 

In the farthest seat. 


Then a cottage organ played 
And the stranger, turning, 
Saw a little village maid 
In a dress of white— 
Simple maid and simple dress, 
Yes, and simple learning, 
But her quiet gentleness 
Filled him with delight. 


He had thought that modesty 
Was a thing forgotten, 

He had thought that such as she 
Men could but recall. 

Now not all the world, he knew, 
All the world is rotten— 

There is beauty pure as dew 
Somewhere, after all. 


And the sermon: Simple talk, 
Gospel of our fathers, 

Comfort for the daily walk 
That ahead awaits, 

Simple words to help us thru 
Little hurts and bothers— 

Something for the stranger, too, 
Now within our gates. 


Back amid the worldly life 
Is the lonely stranger, 
Worldly home and worldly wife 
And the worldly ways; 
Yet remembered is the tale 
Of the lowly manger, 
And a chapel in the vale, 
And a day of days. 





Speaking of Waterways 
Whenever we read that some waterway some- 
where has been endorsed, we are reminded of a 
celebrated game of penny-ante in the haleyon 
days of the Press Club of Chicago. One of the 
noble band of pen-pushers having run out of 


chips, purchased a stack from a neighbor and 
wrote him a check for $2. As the game pro- 
gressed the check changed hands, and every 
time it changed hands the man who had it en- 
dorsed it to the man from whom he ‘‘ bought.’’ 
When the game broke up, the check had 11 en- 
dorsements. Three days later the holder got 
it back from a bank marked ‘‘ No funds.’’ 

The waterways of the United States have had 
more endorsements and less real money than 
anything we can think of except that check. 
Somebody is always endorsing them, but nobody 
ever digs them. 





BETWEEN TRAINS 


CLEVELAND, OHI0.—The assistant Secretary of 
Commerce and Labor told us tonight of a bill 
which Secretary Davis has in preparation, and 
which he will ask Congress to pass, requiring all 
aliens to register once a year, so the country may 
know who they are, and where they are, and 
what they are doing, and, incidentally, why they 
have not become citizens. Offhand it looks to us 
like a darned good bill. 

The occasion was the annual banquet of the 
annual convention of the Ad Clubs of Rochester, 
Buffalo, Cleveland, Canton, Toledo and Detroit. 
Our own Karl Aschbacher is vice president of the 
affiliation and, confidentially, we wouldn’t be 
surprised to see Toledo get both the presidency 
and the convention in 1924. It ought to be 
another proof to Karl that it pays to advertise, 
and to other retail lumbermen in general. 





OmaHA, Nes.—Advertising and selling go 
hand in hand, and that is why in Omaha they 
have the Advertising-Selling League — which 
they familiarly call ‘‘The Ad-Sell’’ for short. 
They figure out here that advertising isn’t 
just advertising, but that it is selling as well. 
Perhaps some day we shall have a new word, 
‘‘adverselling,’’ which is what advertising really 
is. It is collective salesmanship, aimed at the 
whole community, instead of merely one man 
who has happened into your store. 

The Ad-Sell invited us out here for the eve- 
ning, and we are glad we came. There were 
400 adversellers present and—well, we have 
heard of live wires before but these really 
sizzed, like live-wires really do. 





Syracuse, N. Y.—Had little more than 
landed in Syracuse from Omaha to rotate with 
the Rotarians here when whom should we run 
into in the lobby but R. C. Hartman, of Roches- 
ter, and H. T. Trotter, of Buffalo, both good 
(lumber) men and true. They reported quite a 
lot of building going on in the Empire State, 
and reminded us of the lumber salesmen’s pic- 
nic, and being reminded of the picnic reminded 
us of a lot of things, and quite a pleasant 
visit was had. 





BringHAMTON, N. Y.—The Grand Council. 


of the United Commercial Travelers met here 
in annual session this week, and salesmen and 
their matrimonial expense accounts to the num- 
ber of 2,000 or more filled this fair city. But 
the thing that impressed us most, more even 
than the vociferous welcome to a stranger, was 
the deep, sincere and solemn homage paid to 
the Book and the Flag. Every word was spoken 
over the open Scriptures and under the na- 
tional emblem. We hope we violate no secrets 
of the order when we record this fact and ex- 
press the wish that other organizations might 
emulate the salesmen’s genuine respect and 
patriotism. We have attended many a lumber 
convention where no flag was displayed and 
many a meeting where no word of national 
unity was spoken. If some of our lumber 
convention program builders had been present, 
we are sure that somewhere and somehow on 
next winter’s schedule there would be room for 
a word of prayer and a word of patriotism. 





Three hundred German marks for a dollar 
now; and, if you buy them, that makes it 301. 














A New Era 


In Business 


is at hand—are you preparing 
for it with the quality of lum- 
ber your customers want? 
Good business is just around 
the corner and you will obtain 
your share if you go after it 
with our 


Yellow Pine 


Hardwoods, Cypress, West Coast 
Lumber and Shingles, 
Ties and Piling. 

_ Our president insists upon the “unusual” 
when it comes to quality and service for 
ourcustomers. And, best of all, our organ- 
ization maintains the standard he has set 


for us. Let us co-operate with you on 
future orders. 


Thos. W. Blake 
pesto Taner Go. 


Building, 
HOUSTON, TEXAS 


MILLS AT: 
Hemphill, Texas Warren, Texas Cleveland, Texas 














Wir Factory Men 
Should Buy Our 
Hardwood Lumber 


There are just three reasons:— 


We're cutting the kind of timber 
that insures quality lumber; we 
know how to saw and mill hard- 
woods true to size; we maintain 
dependable grades. Although 


specializing in 


Gum and Oak 


we cut Cottonwood, Ash, Elm, 
Maple and Cypress in fair quan- 
tities. Behind our products is 
.thirty years of successful hard- 
wood manufacturing experience. 


Write today for quotations. 


Paepcke Leicht 


Lumber Company 
MILLS: General Offices: 
Bir, tt CP > mvatnent 


reenville, 
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' N.C. PINE: General Situation at Southeastern Mills 











Mills at Suffolk, Va., 


Capacity 250,000 Feet Daily 


Montgomery Lumber Co. 


Manufacturers of 


Kiln Dried N.C. Pine 
and Cypress 


Spring Hope, N.C., Middlesex, N.C. 





SHIPMENT BY CAR OR 
CARGO, ROUGH OR DRESSED 





Sales Representatives: 


L. C. LITCHFIELD, - - + 52 Vanderbilt Ave.,N.Y. 
GEO. C. FAIRCHILD, . - - - -  Plattsburg, N.Y. 
SHORT & WALLS LUMBER CO., - Middletown, Del. 
PICKETT, HYDE & LANGGANS CO., Johnstown, Pa. 


Main Sales Office, SUFFOLK, VA. 
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‘ Rs Flooring 
Ceiling 
(— Long and Shortleaf Yellow Pine—rough 
or dressed— Car and Cargo Shippers. 


you can get lumber like our 
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rN) N. C. Pine Roofing 
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North Carolina Pine 


WHITE PINE, POPLAR, HEMLOCK 
and SPRUCE, LATH and SHINGLES 


Our stocks are complete and 
can give prompt service. 


WILLSON BROS. LUMBER CO. 


PITTSRUNEM, PA. 














Quick Sellers 


That is what you want and what you 
get when you stock our 

It is band sawed and N. C. PINE 
carefully kiln dried. 


Rowland Lumber Co., “¢folk:,. 
Operating John L. Roper Lumber Co. 











North Carolina Pine 
CYPRESS AND HARDWOODS 


Our stocks embrace on pene | eve 
in lumber for retail yards an 
trade. Give us atrial. 


Anderson Lumber Corporation 
MARION, S. C. 
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Tote-Road 





TOTE-ROAD ® 

S| AND TRAIL and Trail 
a Superbly illustrat- 
ed in colors by 
Oliver Kemp, and 


filled from cover 
to cover with 
songs of the saw 
and ax. 


$1.50 postpaid. 
AMERICAN LUMBERMAN, Publisher 


431 South Dearborn Street, CHICAGO 























JACKSONVILLE, FLA., June 19.—Authentic re- 
ports show that during May, in twenty-seven 
of the eastern and northeastern States, a new 
high record for building contracts was estab- 
lished. The total during this month was six 
times greater than the monthly average during 
1914, and it will be remembered that there was 
considerable building done during that year. 

While there has been some shrinkage in the 
volume of business in southern pine during the 
last week, there are several apparent contribu- 
tory factors that are temporary in nature and 
there is little reason for belief that the strength 
of the market has been materially reduced. 


Coming Rate Cut Will Benefit the East 


The announcement of the prospective reduc- 
tion in freight rates has had a natural tendency 
to limit buying from the sections expecting 
benefit from the reduced rates. The East is 
chiefly concerned with these prospects, reduc- 
tions having been previously effected to most 
of the central market territory served by the 
southern pine belt. The net effect of this factor 
may be useful, rather than damaging. The 
manufacturers themselves have been uneasy 
over the tremendous demand, most of them be- 
ing desirous of avoiding a wild market situation, 
and they are puzzled as to how it may be 
prevented, with buying constantly in excess of 
production and shipments. The coming rate 
decreases will mean an approximate 10 per- 
cent reduction on all lumber. Rough dimen- 
sion lumber will be shipped about 50 percent 
a thousand cheaper. Planing mill, 20 cents to 
30 cents cheaper. This will mean a saving per 
carload of about $7.50 on rough dimension 
lumber, and about $6 on planing mill product. 


Production Is Short and Prices Firm 


The sawmills thruout the Southeast are well 
supplied with orders and are not at this time 
taking on much new business. However, when 
the occasion arises for filling in orders, they 
have no difficulty in doing so. The produc- 
tion for the month has been still further cur- 
tailed on account of bad weather in this sec- 
tion. The long stretch of rains has caused 
some mills to close down for a few days, 
particularly those in Georgia. 

At this time the prices for longleaf pine 
remain very firm. There is no disposition on 
the part of the mills to take orders for less 
than the prices which have prevailed during the 
last three or four weeks. There is little doubt 
but that capacity will be taxed to he limit 
during the coming month. The manufacturers 
have plainly shown that they are not disposed 
to advance prices beyond a fair margin of profit. 
This is indeed encouraging and shows the wis- 
dom of the southern pine manufacturers. 


Prospects Have Brought Advance in Timber 


During the last few weeks cars have not 
been so plentiful, and some difficulty has arisen 
in different places in securing equipment for 
shipping lumber. The business conditions as 
regard lumber have been so encouraging thru- 
out the South for the last several weeks that 
timber lands have advanced $1 a thousand at 
several different places. There appears to have 
been some slight disposition on the part of the 
buyers to ‘‘ buck prices,’’ but the extent of this 
is hard to ascertain at this time. Considerable 
resistance to advancing prices has developed, 
however, and is reflected in many market re- 
ports. 


North Carolina Pine Is Hard to Secure 


The North Carolina pine market has been 
quite active during the last two weeks and 
prices are very firm, with slight advances on 
some items. The lower grades.are moving to 
the entire satisfaction of the manufacturers 
and are no longer the drug on the market that 
they were a few months ago. Upper grades 
are very active and the general opinion is that 
they will continue so. Most of the mills report- 
ing to the North Carolina Pine Association 
have comparatively small stocks of unsold 
lumber on hand and are unable to quote on 
many items for immediate shipment. Water 


shipments to the New England States and 
eastern distributing centers have shown a de- 
cided improvement during the last two weeks. 
Yards are busy and are having some difficulty 
in finding replacement lumber for prompt de- 
livery, and as a result many orders are being 
placed for future delivery. Box mills are re- 
ported quite busy and buying in _ increased 
quantities. The North Carolina Pine Associa- 
tion reports indicate orders are a little over 
90 percent of normal, shipments 85 percent 
and production a little less than 75 percent for 
the week ended June 11. 


Hardwood Prices Show Added Strength 


In the hardwood market, practically all items 
appear strong, improvements being noted in the 
demand for some of the staple southern stocks. 

Oak and gum are in better demand than 
they were two weeks ago, particularly in the 
No. 1 common and better grades. Prices are 
showing added strength. Some of the larger 
consuming industries are making inquiries for 
sap gum for deferred shipment. All reports 
from the consuming centers indicate improved 
conditions in the demand for finished products, 
with business showing gains in volume of sales. 

The furniture industries are buying consider- 
able stocks and the automobile industries are 
in the market for such items and grades of 
both northern and southern woods as are used 
in their industry. Manufacturers of hardwood 
flooring are busier at this time than they have 
been for many months. Many of the factories 
are sold as far as sixty days ahead and buyers 
are finding it somewhat difficult to place orders 
for immediate delivery. The trend of the 
hardwood market, as regards southern woods, 
is upward. 

The cypress situation is showing improvement. 
Production of red cypress is close to capacity. 
Stocks are moving freely and prices are holding 
firm. The demand for yellow cypress is improv- 
ing, with inquiries coming from industrial con- 
sumers, indicating a steady gain in the volume 
of business. Most of the demand for red cypress 
is coming from the retail yards. In many sec- 
tions the dealers are paying particular attention 
to the replenishing of badly diminished vard 
stocks. 

The mills are showing no disposition to quote 
lower prices and are refusing to take on new 
business offered at values that are considered 
under the market. 


Rail Rates on Basis of Mileage Scale 


The fourth section of the Interstate Com- 
merce Act says, in‘substance, that the carriers 
can not charge a greater rate for a shorter 
haul than they do for a longer haul. The rate 
from New York to Jacksonville, for example, 
is 421%4 cents a hundred pounds, while the rate 
from Folkston, Ga., which is nearer to New 
York, to the metropolis, is 4414 cents. This is a 
direct violation of the fourth section of the 
Interstate Commerce Act. 

It has been rumored among those men well 
up in railroad circles that there will be brought 
about as soon as possible a revision of rates 
based on the mileage scale. It is indeed a 
healthy sign that the railroads are trying to 
get back to a fair rate schedule. There are 
several cases where the rates for shorter hauls 
are greater than they are for longer hauls and 
the disposition of the railroads in the past 
has always been to raise the rate for the longer 
haul. A just remedy will be brought about if 
these rates are based on the mileage scale. 


ARRANGEMENTS are being made at Concord, 
N. H. by the United States Army air service 
for an aerial attack with gas bombs on insects 
which are destroying growing timber in the 
Lake Winnepesaukee region. Experiments have 
previously been made with the spraying of poison 
from airplanes, but this is said to be the first 
field test of lethal gases for the extermination 
of tree pests. Capt. Robert A. Kinlock, U. 8. A., 
has established headquarters at Concord avia- 
tion field and hopes to make his first experi 
mental flight this week. 
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Hardwood Sales Code Adopted by Representatives of Wood-Using In- 
dustries After Conference with National Committee 


(Continued from page 49) 


of the buyer should be protected for a specific pe- 
riod by mutual agreement. 


Article IV, Orders 


SecTion 1—The term “order” refers to a con- 
tract of sale and purchase existing between seller 
and buyer. 


SECTION 2—All orders should be in writing and 
should specifically embody all provisions of the 
agreement of sale and purchase; to-wit: Kind, va- 
riety, quantity, dimensions, grade, inspection, point 
of delivery, time of shipment, price, terms of pay- 
ment etc. 


SEecTION 3—An order taken by a salesman is not 
binding upon the seller until it has been accepted 
in writing by the buyer, or until delivery under the 
order has begun, and, in the absence of either of 
these forms of acceptance, it is subject to cancela- 
tion. 


SECTION 4—Any provision or provisions omitted 
by the buyer from his formal order may be sup- 
plied by the seller, or any provision or provisions 
contained in the formal order may be amended by 
the seller in his acceptance of the order, but such 
additions or amendments do not become a part 
of the contract of sale and purchase until they are 
specifically accepted by the buyer. 


Article V, Quantity and Loading 


SecTION 1—Where a specific quantity of lumber 
is required, the quantity should be stated in feet 
in the order, and the seller should adjust the con- 
tents of shipments going forward under the order 
in a manner to enable him to make substantial de- 
livery of the specified total. 


SECTION 2—When an order specifies a carload 
or a given number of carloads, the seller should 
load and the buyer should receive cars loaded 
substantially to the capacity of weight or contents. 

[Note: There is no relation existing be- 
tween fair and honest loading and the trend 
of the market, and any attempt to make the 
prevailing market a determining factor for the 
contents of a shipment is a breach of good 
faith under this code.] 


Article VI, Delivery 


SECTION 1—A Dill of lading properly filled out, 
showing buyer as consignee, or if to the order of 
shipper, properly endorsed by him, shall constitute 
evidence as to the fact and time of delivery at 
shipping point. 


Article VII, Time of Shipment 


SECTION 1—Where time of shipment is not an 
essential element of the contract, and is not so 
stated in the order, shipment shall be made within 
a reasonable time. 


SecTION 2—Where time of shipment is an es- 
sential element of a contract, the specific date or 
dates of shipment should be stated in the order, 
thus making the time of shipment a material 
stipulation of the contract. 


Article VIII, Contingencies 


SECTION 1—Deliveries and acceptances of ship- 
ments under this code are subject to the following 
contingencies: Fires, floods, strikes, delays of 
carriers, or acts of God. 

Section 2—A claim for relief arising from the 
operation of the foregoing contingency clause, by 
either party, must be made in good faith, and 
must be supported by satisfactory evidence that 
the failure to discharge contractual obligations is 
due, and due only, to the operation of the con- 
tingency upon which the claim is based or other 
conditions beyond the control of the contracting 
parties, 

0 eR 


Article IX, Freight Charges 


SECTION 1—The term “F. o. b. destination” or 
“Freight allowed to destination,” includes only 
the lawful line haul charge in effect on date of 
quotation. 

SEcTION 2—Unless otherwise stipulated, all 
Switching charges, demurrage and other terminal 
charges, and all tax on freight and duty assessed 
on goods, shall be paid by buyer unless any of 
these charges result from negligence on the part 
of the seller in not conforming to the shipping in- 
Structions contained in order, in which event the 
Seller shall assume payment of charges that have 
accrued by reason of his neglect. 

Secrion 3—When price delivered at destination 
is agreed upon, the seller assumes all liability for 
any increase in freight rate, and receives the 


benefit arising from any reduction in freight rate. 
When price at shipping point is agreed upon, the 
buyer assumes all liability for any increase in 
freight rate and receives the benefit arising from 
any reduction in freight rate. 


Article X, Inspection 


SECTION 1—Lumber sold under this code is sub- 
ject to the current grading rules of the National 
Hardwood Lumber Association. 


When the order provides for official National in- 
spection, the lumber is subject to inspection under 
the regulations which govern the inspection depart- 
ment of the National Hardwood Lumber Asso- 
ciation. 


SEcTION 2—When a shipment is received under 
an order which does not stipulate National in- 
spection, the buyer shall pay the freight charged 
against the shipment and unload the shipment un- 
less it be plainly obvious that the contents do not 
substantially conform to the requirements of the 
order, or unless the carrying charges are in ex- 
cess of the value of the shipment. 


In the event of either of these contingencies, the 
buyer shall immediately wire the seller that the 
shipment is subject to the disposition of the latter, 
stating conditions fully. Where these contin- 
gencies do not exist, the buyer shall cause ship- 
ment to be inspected and measured, and if an un- 
satisfactory difference exists between the amount 
of seller’s invoice covering the shipment and the 
value of the shipment computed from buyer’s meas- 
urement and inspection, the buyer shall hold the 
entire shipment intact, and immediately report this 
difference with piece tally to the seller. 


SECTION 3—If it be. impossible to adjust such 
difference by compromise, an inspector of the Na- 
tional Hardwood Lumber Association shall be 
called to inspect the stock under dispute. 


Section 4—Should this original official inspec- 
tion result in not more than. 4 percent deductible 
difference in money value from the invoice, the 
buyer is to pay all expense of the inspection. If 
the deductible difference be more than 4 percent 
money value; the seller is to pay for the inspection. 


Section 5—If the result of the inspection de- 
termines that there has been a substantial per- 
formance of the contract, the buyer shall retain 
and pay for all of the stock that is up to grades 
ordered at the prices named in the order. The 
stock not up to grade shall remain the property of 
the shipper, and shall be subject to his disposition. 


Nothing in the foregoing provisions of this arti- 
cle shall be construed to abrogate the right of re- 
inspection of either buyer or seller. 


Article XI, Cancellations 


Section 1—If the credit of a buyer becomes im- 
paired subsequent to the acceptance of an order by 
the seller, and upon request of the seller the buyer 
fails to secure the payment for stock undelivered 
on the order, the seller may cancel the order or 
any unfilled portion thereof. 


SECTION 2—If it becomes apparent that the 
seller can not make delivery of stock covered by 
an order, or if delivery of the stock on the order 
or any portion thereof is unreasonably delayed, the 
buyer may cancel the order or any unfilled portion 
thereof. 


[Nore: The fact that the seller has over- 
sold his stock, or the fact that the buyer has 
overpurchased his requirements, is in neither 
case a justifiable reason for arbitrary cancela- 
tion. Neither does the condition of the mar- 
ket bear any relation to the inviolability of a 
contract of sale and purchase. If the mar- 
ket goes up, the buyer is obliged to receive 
the stock purchased by him. If the market 
goes down, the seller is obliged to deliver and 
receive payment for the stock sold by him. 
Cancelation of an order by either party for 
any of these reasons is wholly without war- 
rant, and is in absolute opposition to the let- 
ter and spirit of this code, which is based upon 
the principles of good faith and square deal- 
ing.] 

Article XI!, Arbitration 


SEcTION 1—In order to adjust disputes arising 
between seller and buyer, in the application of the 
principles of this code, the following method for 
the arbitration of such controveries is supplied. 


SEcTION 2—In all cases where arbitration is 
requested, the secretary of the National Hard- 
wood Lumber Association shall act as one of the 
arbitrators. The other arbitrator shall be the sec- 
retary of another lumber, or lumber consuming, 
organization of which one party to the dispute is 
a member. If these two arbitrators shall disagree, 
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Service 
You Want 


is the kind our facilities 
enable us to render at 
all times. 

Our mills have a daily 
ay of 300,000 feet 
9) 


BAND SAWN AND KILN DRIED 


N.C. Pine 


ROUGH or DRESSED LUMBER 


& You'll find our prices 
(e) right and our quality 


+ unexcelled in 
SY _ Partition, Ceiling, 
@, Moulding, Trim, 
% 


Lath, Dimension. 
Inquiries and orders solicited for 


rail or water shipment. 


Surry Lumber Company 


Manufacturers Incorporated 1885 
oth Fiece Union Baltimore, Maryland 











North Carolina Pine 


—the biggest value lumber on the 
market for both dealer and builder. 
Our stocks insure prompt deliveries. 


Foreman-Blades Lumber Co. 


ELIZABETH CITY, N. C. 
Thin Ceiling— 


N.C. P IN Our Specialty 


e also manufacture everything 
in yard and shed stocks, box 
shooks, crating material. 


Major & Loomis Company 
HERTFORD, N. C. 














A. T. Baker, Pres. and Treas. 


The Branning Manufacturing Co. 


Manufacturers of 


N. C —_ CYPRESS 
LU and 
GUM 


Kiln Dried, Dressed 
R. R. Co., Windsor, N.C. Edenton 


and Rough. 
Wellington & Powellsville : 

—— Mills, Cap. ergy day. Saw Mills:—Edenton, N. C., 
Columbia, N. C., Ahoski, N.C. Cap. 140,000 per day. 


General Office: NORFOLK, VA. 














,. THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
‘nyentories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 82 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price tpaid, bound 
in leather, $8.50. AMERICAN MBERMAN, 431 8. 
Dearborn S8t., Chicago, Ill, ° 
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A Sales Booster 
For Dealers 


By reason of the good satisfac- 
tion ‘‘Larite’’ Flooring gives 
the user, it has built up a 
splendid reputation for attract- 
ing business to dealers who 
handle it. A live sales propo- 
sition for live dealers. Ask 
us about its dense grain, even 
milling and good assortment 
of lengths. Ever sell our big 
value 


Southern Pine 
Yardand Shed Stock 


Write us today for quotations. 


Carter - Kelley 


manninc. J wmber Co. 


TEXAS 
=) 























Poitevent & Favre 


Lumber Co. 


Manufacturers of 


LONGLEAF YELLOW PINE 


Cable Address Mandeville, 
\\_“Poitevent” Mandeville. La. y) 




















Manufacturers 


| Short Leaf Pine and Hardwood 

















. R. BROWNELL 


Brownell-Drews~ © Presse 


Cc. H. BROWNELL 


LumberCo.,Ltd. "=" 


MORGAN CITY, LA. ee oe 


Sec’y and Treas. 
Dealers in and Manufacturers of 


LA. RED CYPRESS 


BAND SAWED LUMBER AND SHINGLES 














Ralph Lane Lumber Company 
7 Water Street, Tribune Building, 
BOSTON, MASS. NEW YORK CITY 

Oak Douglas Fir. 

Yellow Pine Spruce 

N. G. Pine Red Cedar 

Arkansas Soft Pine Shingles 























they shall select a third arbitrator and a majority 
decision of these arbitrators shall be binding upon 
the parties to the dispute. 


Substantial Performance 

The term “substantial performance” of a con- 
tract, referred to in this code, is defined as being 
such performance as fulfills reasonably well all of 
the material and essential stipulations, tho it may 
be deficient in respect to minor details of manner, 
depending upon difference in judgment and which 
can be corrected without loss to party complain- 
ing. 


CANTON AND AKRON PLAY BALL 


CANTON, OHIO, June 22.—The annual picnic 
of the lumbermen of Stark, Carroll, Portage 
and Summitt counties was held at Waynesburg 
Grove. The lumbermen were accompanied by 
a band. The usual field day program of sports 
was offered and a feature of the afternoon was 
a baseball game between Canton and Akron 
dealers. 





Lumber Trade Customs 


Established by Arbitration Department, 
American Wholesale Lumber 
Association, Chicago 











CLAIM ACCOUNT SHORTAGE AND SHORT 
LENGTHS AND APPLICATION OF 5 
PERCENT RULE 


THE FACTS: On May 10, 1920, the buyer, an 
eastern wholesaler, purchased from the seller, 
a southern wholesaler, one car 2x4-inch, 10- to 
20-foot No. 3 common kiln dried southern pine 
S48. Order was duly acknowledged and ship- 
ment made promptly, consisting of 27,543 feet, 
including 2,069 feet of 8-foot lengths. 

Shipment was received and unloaded just prior 
to June 11, on which date buyer wrote seller 
that his customer had complained that stock was 
offgrade and that he also objected to the 8-foot 
lengths. Seller replied, acknowledging error in 
shipping the 8-foot, and requesting a further 
detailed report showing the nature and extent 
of the claim as to grade. Considerable corre- 
spondence then passed wherein seller continued 
to urge buyer to send in report as requested, 
or to remit for the invoice as rendered. On 
Aug. 18, buyer wrote he had been unable to 
secure the desired report from his cutsomer, 
but on Sept. 4 he did send seller the report, 
explaining that same had been delayed due to 
his customer moving his yard. Seller was not 
satisfied with this report, so it was agreed be- 
tween the parties to have the shipment officially 
inspected. , 

The official inspection report, dated Oct. 2, 
showed the following: 

1,294 feet No. 2 common 

22,105 feet No. 3 common 

1,154 feet culls 





24,553 feet or 2,990 feet less than invoiced, 
but all that was said to be on hand. 


Demand was then made by seller for payment 
in full as per invoice rendered, which was re- 
fused. 


THE DISPUTE: The buyer contended that the 
shipment was off-grade and therefore subject 
to rejection under the 5 percent rule, and that 
settlement should be based on such disposition 
as he could make of the entire shipment to his 
customer after the re-inspection and on basis of 
the footage as shown in the inspector’s report. 
While admitting that less than 5 percent of the 
shipment was culls, he insisted that the 8-foot 
which was not ordered should be included in 
the same category as the culls for purpose of 
applying the 5 percent rule. 

The seller contended that the alleged short- 
age was no doubt due to failure of buyer’s cus- 
tomer to keep the entire shipment intact during 
the process of moving his yard and that, fur- 
thermore, he could not entertain the shortage 
claim inasmuch as it was not reported prompt- 
ly after arrival of the car. Seller also con- 
tended that less than 5 percent of the total 
shipment, even after excluding the 8-foot, was 
found to be off-grade and therefore no claim 


on account of grade should be recognized. As 
to the 8-foot, he claimed that had the origina] 
detailed report been supplied promptly, and all 
the 8-foot held intact so he could have got 
prompt possession of it instead of nearly ninety 
days after arrival, he would have been willing 
to make other disposition, in fact offered to do so 
at the time complaint was originally filed, but 
did not feel called upon to do so at the later 
date. 

THE DECISION: It is held 1st: That while 
the official inspection report shows 1,154 feet 
below grade, this is less than 5 percent of the 
total shipment, either including or excluding the - 
8-foot lengths; that under the uniform customs 
and practices of the trade this does not render 
the shipment off-grade; and that, therefore, no 
allowance should be made on account of grade, 


2nd: That the claim for shortage was not 
well founded in that it was not made promptly 
upon receipt of the shipment, but after buyer’s 
customer had moved his yard, which rendered 
accurate checking impossible. Therefore, no 
allowance should be made on account of short- 
age. 

8rd: That while the 8-foot lengths were 
shipped in violation of the strict terms of the 
order, this amount of short lengths is permissi- 
ble in orders for random lengths of No. 3 com- 
mon dimension, under the usages of the trade, 
unless expressly forbidden. Furthermore, the 
difference in value, if any, between 8-foot and 
10-foot lengths of this class of stock when sold 
in connection with other lengths is so slight as 
not to be ascertainable. Therefore, no claim 
should be allowed on account of the 8-foot 
lengths shipped. 


It is therefore held, That the seller is entitled 
to the sum of $814.54 (amount of invoice less 
freight) with interest thereon for one year at 
8 percent, or $65.16; also the cost of inspection, 
$35.46, or a total of $915.16, the latter sum to 
be paid by buyer immediately on receipt of ad- 
vice of this award dated Sept. 3, 1921. 


CO-OPERATIVE RESEARCH IN BELTING 


Thru codperation it is possible for an industry 
to carry on exhaustive research work of the great- 
est value to all units thereof, and to the consuming 
public, that because of the great cost ef the neces- 
sary apparatus and other facilities would be be- 
yond the power of any single manufacturer in the 
industry. An interesting example of the growing 
tendency toward coéperation in industrial research 
is found in the establishment by the leather belt- 
ing manufacturers connected with the Leather 
Belting Exchange of a research department, now 
known as the Leather Belting Exchange Founda- 
tion, located at Cornell University, Ithaca, N. Y., 
and operated under the general direction of the 
Sibley College of Mechanical Engineering. 

From this laboratory there has issued some very 
important new information of marked interest to 
all belt users, as well as other information of value 
to manufacturers, looking toward improved pro- 
cesses of manufacture, stabilizing and standardiz- 
ing qualities etc. 

The results of the research work done here 
naturally divides itself into two classes, first that 
which relates to the ‘operation of belts, and is of 
interest to belt users. Reports have been pub- 
lished, or are about to be issued, on the compara- 
tive value of the flesh and grain sides of leather 
belting, on the relation of width to transmission, 
on the comparative values of different types of 
belts, on the comparative values of single and 
double belts etc.; and experimental work is being 
done to determine transmission at different speeds, 
and on pulleys of different diameters etc. ; all of 
which must have large value and general interest 
to those who use belting. Second, that which re- 
lates to the manufacture of leather belting, the 
production of a product of higher transmission ca- 
pacity, and of great uniformity, all looking to the 
attainment of a higher efficiency and a better 
economy in the operation of belting. This is @ 
double service, benefitting both those who make 
and those who use belting, and it already has re- 
sulted in a better understanding of the whole sub- 
ject by both parties,.and a material improvement 
in the quality of the product. 


TIMBER LAND SALES 


WHITESBoRG, Ky., June 21.—Bngle Bros., Cor- 
nettsville, Ky., purchased 1,000 acres of hardwood 
timber in the vicinity of Hombre, Ky., and will 
install sawmills, beginning cutting abeuwt Aug. 1- 
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Britain Has Little Quality Hardwood 


WASHINGTON, D. C., June 19.—In Commerce Re- 
ports of today’s date the lumber division features 
a report on American hardwoods in the United 
Kingdom by Trade Commissioner Alexander V. 
Dye, London. 

Mr. Dye states that May was the best month in 
the hardwood timber trade of the United Kingdom 
since November and December of last year. At 
that time, he states, there was a considerable im- 
portation of hardwoods and importation exceeded 
consumption. Now stocks have become low again 
and there is an increased demand. He adds: 


“However, it is uncertain yet whether this is 
merely a temporary spurt which will die away 
again as it did in December, or whether it is the 
beginning of a steady demand. There is very little 
speculative element in the slight increase in de- 
mand, as orders are placed now only when con- 
sumption calls for them. 

“The two chief features which limit the hard- 
wood trade in the United Kingdom are the lack of 
building operations and the low price of hardwoods 
from the central European countries, due to the 
very low rate of exehange. At the present time 
there is still a great lack of housing accommoda- 
tion and people will not buy new furniture until 
they get new homes. The ship building strike has 
been settled, but the engineering labor difficulty 
still continues. 

“While considerable stocks of the hardwoods 
taken over from the Government are still on hand, 
most of these stocks have been looked over and 
sorted out for about three years; consequently, 
the first quality has usually gone and what is left 
is not very attractive. For this reason, and be- 
cause the hardwoods generally from the Baltic 
and central European countries are not as good 
as prewar in quality, it would seem wise to con- 
centrate efforts on sales to the United Kingdom 





Prevailing ocean freight rates on for- 
est products from Gulf and North and 
South Atlantic ports, as quoted by the 
American Overseas Forwarding Co., 
Memphis, Tenn., appeared on page 66 
of the May 27 issue of the American 
Lumberman. No changes have occurred 
since the publication of these quota- 
tions. 











of superior qualities in all kinds of hardwoods, 
rather than on the cheaper grades. With the grad- 
ual return of prosperity there will also be more 
and more of a demand for quality.” 


The Call for Different Species 


Mr. Dye states that the use of oak for office 
furniture is being superseded by mahogany. This 
is also true of walnut as, in some cases, even wal- 
nut desks of beautiful grain have been stained 
mahogany. 

Maple boards are in fairly good demand, but the 
use is very restricted and stocks on hand seem to 
be sufficient for the demand. 

Canadian birch is coming in at prices lower than 
American, altho there is some talk of American 
birch logs being used for cutting veneers for ply- 
wood. In fact, the differential between the price 
of birch logs and American plywood tends to cause 
the manufacturer here to import the logs and make 
the veneers himself. Mr. Dye continues: 

“Hazel pine (sap gum) is at the present time 
more in demand than any of the American hard- 
woods. This is due to the fact that it is used as 
a substitute in the manufacture of cheap furniture. 
Importers, however, are cautious about handling 
it, because they say that, due to its relatively low 
price, it has to be sold immediately upon arrival ; 
if not, the cost of storage and holding eats up all 
the profit. 

“Red gum is also popular, altho, due to the gen- 
eral trade depression, only about 25 percent of the 
prewar consumption is now maintained. It is 
mostly used in the furniture trade. 

“A large amount of walnut for airplane use was 
imported during the war and much of this is still 
on hand. As it had to pass inspection for airplane 
work it is all of good quality and will limit the 
introduction of walnut for some time to come; 
in fact, the current price of walnut f. o. b. in the 
United States is higher than the cost of walnut 
stored here.” 

Consul Says Outlook Is Good 


The total value of wood and timber imports into 
the United Kingdom during April, states Consul 
Cc. L. De Vault, London, amounted to £1,617,644, 
compared with £1,705,368 in April, 1921, and 
£5,797,805 in April, 1920. However, Mr. De Vault 
adds that the outlook for increased lumber demand 
and consumption is more promising than for any 
time during the last twelve months. Nothing like 
the boom year of 1920 is expected, but the market 


is in a decidedly more favorable condition than in 
1921. The building campaign begun in the Eng- 
lish press at the beginning of the year is bearing 
fruit. 


Belgian Demand for Oak Is Improving 


The hardwood market in Belgium is discussed 
in a report sent in by Acting Commercial Attaché 
S. H. Cross, Brussels. In 1913 the United States 
exported 40,000,000 feet of hardwood to Belgium, 
not including logs and squared timber. These ex- 
ports have declined during the postwar years, and 
in 1921 Belgium took only 12% percent of the 1913 
quantity. The American hardwoods chiefly called 
for in Belgium are oak, gum (hazel pine and satin 
walnut), and poplar, both yellow and bay poplar 
(tupelo). Hickory is of little interest in that 
market, being mostly replaced by native ash for 
tool handles and similar uses. Maple is imported 
only jn small quantities, and is chiefly employed 
for special parquetry and high grade furniture, for 
both of which purposes the present demand is 
greatly reduced, owing to high prices. The situa- 
tion as regards oak this last spring has been that 
Yugoslavia, Poland and Hungary, on account of 
their depreciated exchanges, are able to offer stock 
at one-half to two-thirds current American prices. 
That the Belgian demand for oak is improving is 
evidenced by the fact that during the first four 
months of 1922 there were exported from the 
United States a little over 3,000,000 feet in boards 
and planks, almost as much as the market took 
during all of 1921. Exchange constitutes the 
chief barrier. 


German Outlook Discouraging 


WASHINGTON, D. C., June 19.—Latest cable ad- 
vices from Commercial Attaché C. E. Herring say 
that German industry is facing a discouraging out- 
look. Production costs are affected by rising coal 
prices, wage increases, and by the 25 percent in- 
crease in freight rates effective June 1, to be fol- 
lowed probably by another advance July 1. The 
prices of raw material show little favorable effect 
from the slight improvement in exchange. The 
forced loan, Mr. Herring adds, will doubtless fall 
heavily upon industry and any later supplemen- 
tary taxation will further increase production 
costs. In addition a decrease in foreign orders is 
noticed and many cancelations of contracts which 
may be explained by the approach of German ex- 
port prices to world market prices. The domestic 
market is suffering a reaction from the era of over- 
purchasing which has been going on for months. 
The competition of an increasing number of for- 
eign manufactured goods in the German market is 
prevented only by recent increases in import duties 
and by a tendency toward stricter enforcement of 
the import embargo. There has been a remarkable 
decrease in unemployment, but the cost of living 
continues to rise. The floating debt of the Ger- 
man Government in treasury bills on June 1 was 
289,000,000,000 marks, and still increasing. On 
the whole the outlook is far from encouraging. 


Business Conditions in Austria Are Hectic 

Trade Commissioner W. F. Upson cables from 
Vienna that there was a sharp rise in foreign ex- 
change during May which surpassed all previous 
records and effected an increase of prices and the 
renewal of a fictitious boom in industry in Austria. 
Exports are increasing and many new orders are 
being placed. High profits are apparent and there 
is great activity in most of the industries, result- 
ing in the reémployment of many workmen. Dur- 
ing May the Vienna rate of exchange on New 
York averaged 9,500 crowns to the dollar as com- 
pared with 7,788 for April and 7,345 for March. 
The exchange on June 11 was 16,000 crowns to 
the dollar. The chief cause apparently was the 
plan of a few banks of issue which involved the 
conversion of all present currency at a low rate, 
whereupon foreign speculators attempted to unload 
their crown holdings. The cost of living is stead- 
ily rising. ‘The general situation in Austria may 
be described as decidedly hectic for the moment. 


FEAR ROADS WILL NOT MAKE CUT 


Omana, NeEs., June 19.—Omaha lumber deal- 
ers are concerned as to what attitude the rail- 
roads are going to take with regard to the 
flat 10 percent rate cut ordered by the Inter- 
state Commerce Commission. They fear that 
the roads-will refuse to make the 10 percent 
cut on Pacifie coast lumber to Omaha. Several 
roads have hinted that under the strict inter- 
pretation of the commission’s order they may 
not be compelled to do so. 
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MOTOR TRUCKS AND TRACTORS 
Sold using the classified department. If you want 
yt Ay A insert an advertisement in the 
“‘Wanted and For Sale Department”’ of the AMERIOAN 
LUMBERMAN, Manhattan Building, Chicago, Il. 
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Henderson Land 
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Fox, Ala. 
TUSCALOOSA, ALA. 








Quick Shippers 
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Ask for delivered prices. 


W.M. Carney Mill Co., Atmore, Ala. 
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Shed Stock 















OAK AND Mixed 
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Dimension 


LUMBER CO., Lathrop Ala.) 


GET WHAT YOU WANT 


By advertising in the Wanted and For Sale Department. 
Do it now. 

















INCORPORATIONS 


Lumber & 
$350, - 


ALABAMA. Brewton — Neal Li 
Manufacturing Co., incorporated; capital, 


CALIFORNIA. Huntington Beach—Jack M. 
Whitney Lumber Co., incorporated. 

Los Angeles—Featherstone Planing Mill, 
by fire 

CONNECTICUT. New Haven—Drazen Lum- 
ber Co., incorporated; capital, $60,000. 

GEORGIA. Athens — Athens Saw & Planing 
Mill Co., incorporated. 

Savannah—Chatham County Lumber Co., in- 


loss 


corporated; capital, $15,000. 

IDAHO. Bellevue—Francis Jones, incorpor- 
ated; capital, $25.000. 

ILLINOIS. Chicago—lIllinois Lumber Mills, 
incorporated. 

Woodstock—Dacey Lumber Co., incorporated; 
capital, $100,000. 

INDIANA, Elkhart—Gegax Ladder Co., in- 


corporated; capital, $10,000. 
Indianapolis—Klamer Factories, incorporated. 
Rockport—L. M, John Co., incorporated. 
South Bend—United States Lumber & Sup- 


ply Co., incorporated; capital, $100,000. 
KANSAS. Brookville—Saline County Lumber 
Co., incorporated; capital, $100,000. 
KENTUCKY. Jackson—Davis & Johnson, in- 
corporated. 
MICHIGAN. Royal Oak — Mellen-Wright 
Lumber Co., increasing capital from $70,000 to 
$100,000. 


MISSISSIPPI. Calhoun City—Woodruff-Bo- 
land Lumber Co., incorporated; capital, $20,000. 

NEW YORK. gg geil Lumber Co., 
incorporated; capital, $50,000. 

Bronx—Bronx Hardwood Co., 
capital, $1,000. 

OHIO. Cleveland—Ohio Lumber Co., 
porated; capital, $15,000. 

OKLAHOMA. Muskogee—ller Southern Mills 
Lumber Co., incorporated; capital, $30,000. 

OREGON. Eugene — George W. Carpenter, 
incorporated; capital, $6,000. 

Portland—Nicolai Door Manufacturing Co., 
increasing capital from $200,000 to $250,000. 

TENNESSEE. Sevierville — Sevier County 
Manufacturing Co., incorporated. 

TEXAS. Beaumont—Neches Tie & Piling 
Co., incorporated. 

Uvalde—Mayhew & Isbell Lumber Co. in- 
creasing capital from $150,000 to $200,000. 

VIRGINIA. Bristol—Tenneya Lumber Co., 
incorporated; capital, $10,000. 

WASHINGTON. Seattle—River Logging & 
Lumber Co., incorporated. 

Seattle—Metropolitan Lumber Co., incorpor- 


ated. 
Seattle—Robert Butler Timber Co., 


incorporated; 


incor- 





incorpor- 

ated. 
WEST VIRGINIA. Parkersburg—Parkersburg 
$200.00.” increasing capital from $200,000 to 


BUSINESS CHANGES 


CALIFORNIA. Portola — McCullom-Christy 
Lumber Co. sold to Bacon-Soule Lumber Co. 

CONNECTICUT. East Port Chester—Byram 
po niaaeaae Co. sold to Interstate Lumber & 

i 

GEORGIA. Midvill 
ceeded by L. B. Fry Lumber Co. 

ILLINOIS. Area—S. L. Tripp succeeded by 
S. L. Tripp Lumber Co. 








sas City, Kans. 
Fowler—Fowler Lumber & Coal Co. succeeded 
by Middendorf’s (Inc.); headquarters, Quincy. 
Kenney—Carlin-Jones Lumber Co. succeeded 
by Oscar Dodson & Co., of McLean, IIl. 
Rose—Davis Bros. & Stevenson succeeded 
by Davis Bros. & Hyde. 
Oregon—E. E. Davis lumber yards sold to 
Midwest Lumber Co., of Dubuque, Ia. 
Ottawa—aA,. C. Bradish sold to L. 
Lumber Co. 

Ursa—Ursa Lumber & Coal Co. succeeded by 
Middendorf’s (Inc.); headquarters, Quincy, II. 

IOWA. Cambridge—Armour lumber yard sold 
recently to Central Lumber & Coal Co., of 
Dubuque, is sold to Wisconsin Lumber Co. and 
will probably be consolidated with the local yard 
of that company. 

Mount Pleasant—V. N. Nagle & Son suc- 
ie by Nagle Lumber Co. 

ANSAS. Fairview—F. L. Schilling succeeded 

by MSN & Unkefer. 

Fort Scott—Ireland & Rollings succeeded by 
Hayden Planing Mill Co. 

Harris—Turrell Lumber Co. 
Schoenig Lumber Co. 

Levant—George Beaver succeeded by George 
and Andrew Johnson. 


LOUISIANA. Maryville—American Lumber 
Co. succeeded by Kirby Lumber Co. 


MASSACHUSETTS. Beverley—United Shoe 
Machinery Co. has purchased the F. W. Mears 


M. Bayne 


sold to A. F. 


Wood Heel Co. and the Slipper City Wood Heel 
Co., of Haverhill, and the Maple Wood Heel 
Co., of Newburyport. 
MICHIGAN. Detroit—C. J. Ashton Co. mov- 
ing offices to 1428 National Bank Building. 
Sheridan—Marshall-Wright Lumber Co.; Wil- 
liam Rasmussen purchased interest and will 
assume management of company. Firm name 
changed to Sheridan Lumber & Supply Co. 
Vicksburg—Corlett-Stone Lumber Co. sold to 
Will A. Cavin and associates, of Sturgis, Mich., 
and name changed to Vicksburg Lumber Co. 
MINNESOTA. Brookston — Ecklund Lumber 
Co. sold to Brookston Lumber Co. 
MISSISSIPPI. Corinth—H. C. Bell moving to 
Oxford. 
Meridian—Guyer-Ferrell Lumber Co. 
ceeded by W. H. Guyer Lumber Co. 
MISSOURI. Carl Junction—J. C. Burgess 
Lumber Co. sold to Carl Junction Lumber Co. 


suc- 


St. Louis—C, R. Presnell Lumber Co. remov- 
ing to East St. Louis, Ill. 
NEBRASKA. Brunswick — Carhart Lumber 


Co. sold to Walrath & Sherwood Lumber Co. 
Kenesaw—Kenesaw Farmers’ Lumber Co. 
purchased by L. L. Weaver and will be known 
as L. L. Weaver Lumber Co. 
NEW YORK. Catskill—Crawford & Smith 
succeeded by Greene County Lumber Co. 





Tivoli . H. Feroe’s Sons succeeded by 
George F. Dickson. 
OREGON. Portland— Winton Lumber Co. 


changing name to J. W. Chase Lumber Co. 
PENNSYLVANIA. Philadelphia—Retail yard 
of Stoker Estate at 34th and Market streets 
has been sold, but not the business. The Stoker 
Estate will in a few months sell off the stock 
and wind up the business. 
Plymouth—Banks Lumber Products Co. 
ceeded by Plymouth Lumber Co 
TENNESSEE. Memphis — Hutcheson 
ber Co. removing to Cairo, Ill 
Memphis—Thompson & de Fenelon succeeded 
by Thompson & de Fenelon Lumber Co. (Inc.). 
TEXAS. Dallas—A. G. McAdams Lumber 
Co. sold yards to Higginbotham-Bartlett Co. 
Electra—W. P. Lincoln Lumber Co. succeeded 
by A. G. McAdams, headquarters, Dallas. 
WYOMING. Douglas—R. L. Cooper, who has 
been manager of the Stephen Lumber & Feed 
yard, operated by Douglas Lumber Co., has pur- 
chased the business and will conduct it under 
name of Stephen Lumber Co. 


NEW MILLS and EQUIPMENT 


CALIFORNIA. Santa Ana—Barr Lumber Co. 
erecting new office building. 

GEORGIA. Hinesville—Dunlevie Lumber Co. 
to construct ten-retort wood distilling plant at 
Allenhurst, employing 300 workers when com- 
pleted. 

MISSISSIPPI. Poplarville—Love Lumber Co. 
recently completed remodeling plant and build- 
ing planing mill; is now planning additional 
beiler and engine power, steam dry kiln and 
sash gang. 

WASHINGTON. Stevenson—Ryan Bros. pur- 
chased timber near Stevenson, Wash., and are 
now constructing railroad connection and 75,000 
capacity mill. 

WISCONSIN. Blanchardville — Blanchard- 
ville Lumber Co. constructing two lumber shed 
extensions and warehouse. 


NEW VENTURES 


ARIZONA. Little Rock—C. M. Burk Lumber 
Co., 327 Moore & Turner Bldg., recently began 
wholesale business. 

COLORADO. Denver—Field Lumber Co., re- 
cently began; commission lumber. 

FLORIDA. Tallahassee—J. M. Simmons and 
H. D. Trawick, of Bainbridge, Ga., negotiating 
with Chamber of Commerce to establish crate 
factory; 50-acre tract selected and $200,000 fac- 
tory will be built, it is reported. 

ILLINOIS. Chicago—James G. Miller Lum- 
ber Co., recently began; wholesale and commis- 
sion 

Royalton—William Cox recently began. 

INDIANA. Mishawaka—United States Lum- 
oer _ recently began; headquarters, South 

end. 

South Bend—Huff Lumber Co. recently be- 
gan; commission lumber. 

LOUISIANA. Covington—J. Cooley recently 
began; commission lumber. 

Monroe—Singer Manufacturing Co. 
began; headquarters, New York. 

MISSISSIPPI. Columbia—Columbia Lumber 
Co. recently began. 

NORTH CAROLINA. Old Fort—George Mar- 
shall recently began; wholesale and commission. 

OHIO. East Palestine—East Palestine Dou- 
ble Wall Co. dissolved and reérganized under 
name of Madden Lumber & Construction Co.; 
is establishing a new lumber yard on Unity 
road, ene half mile north of East Palestine. 


suc- 


Lum- 


recently 














JuNE 24, 1922 


AMERICAN LUMBERMAN 


75 





TENNESSEE. Memphis — Utley-Holloway 
Saw Mill Co. recently began wholesale business; 
headquarters, Chicago. 


' BRITISH NORTH AMERICA 


ONTARIO. Brampton—J. McLaughlin has 
opened a lumber yard. 

Streetsville—Streetsville Lumber Co. (Ltd.) 
opening lumber yard; takes over plant of Har- 
ris Wood Products Co. Thomas Wedgewood 
is manager. 


CASUALTIES 


ALABAMA, Eutaw—Banks & Co., 
fire. 

FLORIDA. ,,Jennings—Roy Lumber Co., loss 
by fire. 

GEORGIA. Hawkinsville—Hawkinsville Manu- 
facturing Co., loss by fire, $15,000. 

INDIANA. Indianapolis — Commercial Box 
Co.’s plant destroyed by fire; loss, $45,000; cov- 
ered by insurance; factory will be rebuilt at 
once; plant consisted of five warehouses, office 
building, machine shop and mill room. 

LOUISIANA. New Orleans—American Tur- 
pentine & Tar Co., loss by fire, $50,000. 

MASSACHUSETTS. Lowell—John P. Quinn 
coal and lumber yards destroyed by fire; loss, 
$40,000. 

MICHIGAN. Alpena-—Corbin Hill Land & 
Lumber Co., loss by fire; about 1,500,000 feet 
of lumber, valued at $70,000 destroyed. 

PENNSYLVANIA. Philadelphia —— George 
Nass & Son, loss by fire, $100,000; stocks and 
several loaded cars destroyed; office building 
and some lumber piles saved; yard will be re- 
stocked as quickly as possible and business 
resumed at once. 

WASHINGTON. Ridgefield—Thiel Brothers 
Lumber Co.’s sawmill and planer department 
destroyed by fire; loss, $2,500. 


BRITISH NORTH AMERICA 


ONTARIO. West River—Hocken Lumber Co. 
(Ltd.), loss by fire, $15,000; planing mill de- 


stroyed. 
SARBBLBBLBG2BEBEBEBGBEBaEaABA 


HYMENEAL 


REMINGTON — ALCOCK. Miss Margaret 
Leighton Alcock, daughter of John L. Alcock, 
well known hardwood exporter of Baltimore, 
Md., was married in that city recently to John 
Warner Remington, of Rochester, N. Y. The 
ceremony took place at the First Methodist 
Church and was a notable society event. 


GHEEN—COUNTISS. The marriage of Miss 
Louise Countiss, daughter of Mr. and Mrs. Rob- 
ert H. Countiss, of Chicago, to Russell T. Gheen, 
of Portland, Ore., took place on Wednesday 
afternoon, June 21, at the residence of Mr. and 
Mrs. George W. Emmons in Alameda, Calif. 
Mr. Gheen is well known in lumber circles and 
is connected with the Portland, Ore., office of 


loss by 


the McLeod Lumber Co., southern pine and 
Pacific Coast lumber wholesaler, with head- 
quarters in the Arcade Building, Chicago. He 
is at present doing special field work for that 
company. The bride’s father, R. H. Countiss, 
is agent for the Transcontinental Freight Bur- 
eau, of Chicago. Mr. and Mrs. Gheen will live 
in Portland. 


HOWDEN—MAC BRIEN. Harry Dundas How- 
den, vice president of the R. T. Jones Lumber 
Co., of North Tonawanda, N. Y., and manager 
of the Philadelphia office of that concern for the 
last eleven years, was married at Prince Albert, 
Cnt., on June 6, to Miss Kathleen MacBrien, 
sister of Maj. Gen. J. H. MacBrien, of that place, 
holder of many valor medals and at present 1n 
command of the Canadian army. The young 
couple are making a honeymoon trip to the Paci- 
fic coast. Mr. Howden, who is 35 years of age, 
has been with the company since 1905, having 
sold in many sections for it and having risen 
thru the sales department ‘to his present rank. 
He is well known and very popular in the Phila- 
delphia trade. 


FLOYD-JONES—PATTERSON. Mr. and Mrs. 
Gorrell V. Patterson, of Pensacola, Fla., an- 
nounce the marriage of their daughter Gleaves 
to Lieut. Kenneth Floyd-Jones, of the United 
States Navy on Friday, June 9, at Pensacola. 
The young couple will make their home at 324 
West Eighty-seventh Street, New York City. 
The father of the bride, G. V. Patterson, is 
secretary and treasurer of the Weis-Patterson 
Lumber Co., formerly the Alexandria Cooper- 
age & Lumber Co., of Alexandria, La. The 
concern changed its name about a year ago, 
and soon after that the headquarters moved to 
Pensacola. 


NEIGHBORGAL—HANDLEY. Miss Virginia 
Handley, daughter of Mrs. Leah L. Handley, 
of Huntington, W. Va., was married to Alvah 
B. Neighborgal, of Huntington, at the home of 
the bride’s mother, and the young couple are 
now making an extended wedding trip by auto- 
mobile to Niagara Falls and eastern cities. Upon 
their return they will reside in Huntington, 
where the bridegroom is general manager of 
the Neighborgal Lumber Co. 


FINKLE—EMERY. Rufus Roy Finkle, sales- 
man for the R. T. Jones Lumber Co., of North 
Tonawanda, N. Y., in the central Pennsylvania 
territory, was married to Miss Hazel E. Emery, 
of Centre Hall, Pa., at the home of the bride 
on May 30. The couple will make their home at 
412 Chestnut Street, Mifflinburg, Pa., from which 
point Mr. Finkle will cover his territory. 


BARWICK—HOWARTH. The engagement is 
announced of W. E. Barwick, of the Burton- 
Beebe Lumber Co., of Seattle, Wash., and son 
of Seth E. Barwick, manager of the Chicago 
office of the Long-Bell Lumber Co., to Miss 
Edna Howarth, of Chilton, Wis. The wedding 





will take place on June 27 in Seattle. 





Building operations thruout the country are as- 
suming such proportions as to create a heavy de- 
mand for sash, doors and millwork of all kinds, and 
from all indications this condition is going to con- 
tinue for an indefinite time. The greatest building 
activity up to this time is in the cities and larger 
towns, but reports are to the effect that this fall 
will see a very considerable volume of building by 
farmers. Dealers in the agricultural sections doubt- 
less soon will be replenishing their stocks in antici- 
pation of the demand that will then exist. 


Manufacturers of window glass report a large 
volume of orders as compared with the earlier 
months of this year. Production is at a low ebb. 
Prices are maintained at recent levels, but any 
advance in the immediate future seems unlikely. 


Conditions affecting the sash, door and millwork 
trade in various manufacturing and distributing 
centers are reflected in the following brief reports : 

Sash and door concerns in the Merrill (Wis.) 
district continue to enjoy a steady demand, and 
there is no indication of a change from the present 
flourishing situation. Some difficulty is being ex- 
perienced in getting lumber for the manufacture 
of sash and doors, but with the western mills now 
in full operation the situation promises to be re- 
lieved. Interior finish factories are crowded beyond 
their capacity with orders. 

Buffalo (N. Y.) door factories and planing mills 
report good business and look for active times 
thru the summer. Local building permits are not 
quite so numerous as a month ago. A shortage of 
labor is being encountered by many of the builders 
this month. 

Minneapolis and St. Paul (Minn.) factories and 
wholesalers are enjoying a fair volume of trade on 
the average. The smaller towns have not devel- 
oped as much building as was expected. Rural dis- 
tricts have shown a little improvement, and are 
better than early indications. But the city trade 
stows right along, and contractors have work for 


all the men they can get. Estimators are kept 
busy on special work. 

Millworkers and manufacturers of doors and 
sash are having a pretty brisk trade in Columbus 
and central Ohio territory. Buying is now on a 
better plane and practically all plants are busy. 
Orders are accumulating to a certain extent, which 
insures considerable activity for some time to 
come. Forces at some of the mills and sash facto- 
ries are being increased. Prices are steady and 
have advanced slightly in sympathy with the re- 
cent increases in wholesale figures. Building opera- 
tions continue busy and much new residential work 
is projected. E 

The planing mills of St. Louis, Mo., have enough 
work on hand to operate at full capacity as far as 
available labor is concerned. The mills could use 
an additional supply of labor. Most of the work at 
present is for residences and institutions, but little 
industrial or commercial building being under- 
taken. The planing mill listing bureau is busily 
engaged in listing quantities, and the outlook for 
the remainder of the year is very satisfactory. 


The Baltimore (Md.) sash and door men are get- 
ting a large volume of business, and the factories 
have orders enough on file to run from three to six 
months even if not another call were booked. Un- 
der the circumstances it is only natural that prices 
should be firm, with the tendency upward. No ma- 
terial increases have been made, but here and there 
items are being revised upward, with every indica- 
tion that the advances are not halting orders. 

The San Francisco (Calif.) sash and millwork 
plants have a steady run of business, with build- 
ing construction very active. Sash and door fac- 
tories in the Bay counties have a good volume of 
orders and have turned down some business. Fin- 
ished door factories connected with the white and 
sugar pine mills are making good outputs and are 
getting better prices. There is a big demand for 
sash and door cut stock. 





FLORIDA 





3 > 
Yellow Pine 


We also make 
Gang Sawn 


4" Flooring, 





LONGLEAF 


We specialize in 


2x4 


Car Decking, we 
Framing and M xX 6 
Yard Timbers S1S 2 E Standard 


YOUR INQUIRIES ARE INVITED 


Henderson - Waits 


{ comnd ra. Lumber Co. | 














That save 
Time and 
Money 





Cutting 


Grooves for parting strips 
Gains for heads and sills 
Pockets for sash weights 
Mortises for sash pulleys 


THE VERY BEST MADE 


Full information on request 


Atlas Manufacturing Company 
ORLANDO, FLORIDA, U.S. A. 














Cummer Gypress Go. | 
“Ci EREEEErreNE RUE: SCRE SCL SRST 
Mills: Jacksonville and Sumner, Fla. 


LUMBER 
Cypress 


Rough and Dressed 


Shingles and Lath 


| Sales Office, 280 Madison Ave., New York City \ 


























Yellow Pine 


Timbers, Lumber 


Lath and Shingles 


For our high grade dressed stock— 
‘* Ask the Wholesaler’’ 


The Alger- Sullivan Lumber Co 


CENTURY, FLORIDA 

















THE LUMBERMAN’S ACTUARY 
Shows at a glance the amount of any number of feet 
between 2 feet and. 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. A 
book every lumberman can use. Price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, Publish- 
ers, 431 S. Dearborn St., Chicago, Ill. - 
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Puget Sound Saw Mills 
& Shingle Co. 


Manufacturers of 


FIR LUMBER 


EXCLUSIVELY 


Saw Mill, Planing Mill 
and General Office at 


South Bellingham, Wash. 





To buy lumber profitably 
is largely a matter of know- 
ing where to buy. Let us 
tell you how you can profit 
—how you can obtain de- 
pendable values at a fair 
price—by placing your or- 
ders with us. We welcome 
inquiries from 


Retail Yards, Factories and 
Industrial Plants 








CALIFORNIA 


REDWOOD 


Siding Finished Tanks Shop 
Finish Tank Stock Ties 
Ceiling Silo Stock Timbers 
Mill Work Squares Flitches 


Union Lumber Co. 


FORT BRAGG, CALIFORNIA 


Croker Building, ~ San Francisco 
Merchants Nat'l Bank Bldg., Log Angeles 
Grand Central Terminal, - New York 
McCormick Building, - - Chicago 
Plymouth Building, - - Minneapolis 








The Lumberman’s Searchlight 


By M. M. FERGUSON 


One of the handiest lumber calculators on the 
market today. It contains tables of ready-made 
answers to freight rates; reducing board feet to 
pieces and pieces to board feet; lineal feet to board 
measure, including moulding, unusual methods of 
rechecking extensions and other valuable informa- 
tion on making correct estimates. 


90 pages, size 4x9 (hi ket editi 
Bound in Cloth. Price $2.00 Postrad 


ORDER YOUR COPY TODAY. 


Americayfiumberman 431 South Dearborn St., 
CHICAGO 














June 19.—With most of the furniture manufac- 
turers of Indianapolis and Shelbyville in Grand 
Rapids, and with the question of styles entering as 
largely as it does into the furniture manufacturing 
industry, buying has been temporarily halted until 
something definite can be ascertained from the 
Grand Rapids show. Most of the factories are 
working as usual, but it is on orders already con- 
tracted for, and buying for the fall demand will 
not begin for another couple of weeks. There 
also has been a noticeable slump in the takings of 
the automotive industries, including the body 
plants; the purchases of May gave most Indian- 
apolis plants a good reserve. The retarded de- 
mand from these two quarters, and the rather 
slower demand with the retailers, have caused 
some slight reaction in prices on lower grades. 
Retailers declare the rapid strengthening in prices 
has hurt their business in that it has halted much 
proposed construction. 

The American Car & Foundry Co., of Terre 
Haute, Ind., will employ about three hundred wood 
car repairmen July 5, at which time the plant, 
which for the last several months has been closed 
down, will resume capacity operations. 


MERRILL, WIS. 


June 20.—Dry lumber for construction purposes 
is being held at a premium at nearly all mills and 
yards in this vicinity, the average premium being 
$2 a thousand. There are still considerable stocks 
of dry lumber at remote yards. Very little dry 
lumber is being purchased from farmers, owing 
to the difficulty in filling orders from such lots, 
and frequently poor workmanship. No. 1 hemlock 
2x4’s average $34 and other hemlock is selling at 
proportionate prices. Retail yards hold very low 
stocks and are buying as demand requires, The 
yards are practically bare of higher grades, except 
where mills have been operating this year. There 
is a famine in shingles and very few can be ob- 
tained. Lath are also scarce and nearly all the 
supplies are coming directly from mills. Pine 
stocks are unusually low and prices are very good. 


CLEVELAND, OHIO 


June 19.—Whether the expected outlet for lum- 
ber at higher prices will be realized by manufac- 
turers is problematical with Cleveland retail lum- 
ber merchants. Collections here lately have been 
not of the best, because speculative builders of 
frame houses, the principal consumers in the last 
few months, have been unable to sell their hold- 
ings. Dealers here, according to information 
handed J. V. O’Brien, secretary of the Cleveland 
Board of Lumber Dealers, are inclined to believe 
manufacturers are profiteering in holding tight to 
their stock. Finally, the arrogant attitude of labor 
in demanding excessive wages is seen as the be- 
ginning of the end of present good building busi- 
ness and a scant fall for the material dealer. 
There is not an abundance of lumber in yard here, 
it is admitted, but building conditions, points out 
Mr. O’Brien, do not encourage dealers to add to 
their stocks. 


COLUMBUS, OHIO 


June 19.—A decided expansion of the hardwood 
trade is reported. Orders from both retailers and 
many lines of industrial plants are coming in 
briskly. Prices are firm, Retail stocks are only 
fair and buying to replenish them is the rule. 
Southern pine trade is not quite as active as for- 
merly, altho a considerable volume is moving. 
Prices have weakened and retailers are holding 
off to get the benefit of reduced freight rates. 

F. B. Proyor, sales manager of the W. M. Ritter 
Lumber Co., reports that automobile factories, 
interior trim plants and box factories are in the 
market. Railroads are buying to a limited extent. 
The better grades are still scarce, and there is no 
accumulation of stocks in the lower grades. 

T. A. Jones, manager of the Doddington Co., 
reports a decided increase in the demand for mill- 
work etc., with orders accumulating for the future. 
Demand for southern pine stocks is also good and 
a considerable volume of business is being done in 
a retail way. The company operates four yards 
and mills in Columbus. 

The H. C. Creith Lumber Co. reports a steady 
demand for stocks from its new yard at Fifth 
Avenue and the Big Four tracks. Some slackness 
in certain items is being detected, however, and 
the trade is apparently waiting for lower quota- 
tions. 

E. R. Clarridge, of the Buckeye Lumber Ex- 
change, reports a quiet trade in southern pine. 


Only buying to fill present needs is now done. 
Shingles show considerable strength. 

E. M. Stark, vice president and treasurer of the 
American Column & Lumber Co., reports a slight 
let-up in hardwood demand, but this is only tem- 
porary. He returned from the mill at Stark, W. 
Va., recently. 


EVANSVILLE, IND. 


June 19.—Hardwood trade has been fairly good 
during the last week, and has in fact shown some 
improvement. Settled weather has had a stimu- 
lating effect upon business. Quartered white oak, 
quartered red gum, walnut and ash have been in 
very good demand, and hickory also is moving 
along fairly well. Various wood consuming plants 
in Evansville are being operated steadily and fur- 
niture factories in some instances are being oper- 
ated on practically a prewar basis. The chair 
trade outlook is better than at any time this year. 
Box trade is fair. The cooperage trade is dull. 
The retail lumber trade is a great deal better than 
it was three months ago. The planing mills of 
southern Indiana are fairly busy, on both repair 
work and new business. There is a good deal of 
construction work being done in this city. 


LOUISVILLE, KY. 


June 20.—Conditions remain about the same in 
the hardwood trade, there being a fair demand, 
with prices steady, and not much prospect of any 
stiffening as a result of good weather and a rapid 
increase in production. Collections are reported as 
a little better. Demand is coming principally from 
the jobbers, hardwood flooring and interior trim 
people, there being slightly better box material 
demand as a result of better commercial and in- 
dustrial business. Furniture demand continues a 
little slow; veneers are slightly better. 

Jobbers report that demand for pine, while 
strong, has slumped a little in spite of a heavy 
building demand, as retailers are holding back, 
waiting for the reduction in freight rates as an 
excuse for not buying immediately. 

Hardwood prices remain steady, principal quo- 
tations showing quartered oak, in inch stock, FAS, 
$140; common, $70; plain oak, $115 and $55; wal- 
nut, $225; selects, $150; common, $100; poplar, 
$110; saps and selects, $80; common, $50; quar- 
tered red gum, $115 and $70; plain red, $100 and 
$62.50; sap, $47 and $34; ash, $90 and $45. 

J. G. Brown, of the W. P. Brown & Sons Lumber 
Co., has been busy the last few weeks, having spent 
about a week in a trip of inspection to the com- 
pany mills in the South, following this with a trip 
to Detroit, returning for the tail end of the Hard- 
wood Manufacturers’ Institute meeting at Louis- 
ville, and this week will be in Chicago for the con- 
vention of the National Hardwood Lumber Associa- 


tion. 
MILWAUKEE, WIS. 


June 20.—Southern pine, hemlock and west 
Coast fir are the leading trio in popular woods for 
the week. All kinds of construction lumber may 
be said to be in excellent demand and orders can 
not be filled as promptly as the trade requests. 
City and state building operations continue their 
fast pace and the high average of sales of the 
opening weeks of the building boom continue, Mil- 
waukee building permits for the week totaled 731 
with a valuation of $431,656. The country trade 
has been rather slow getting into the Milwaukee 
market, but its presence is now felt. Shorewood, 
Wis., a small village near Milwaukee, will have a 
$2,250,000 building program for the year, accord- 
ing to W. J. Hubbard, mayor, who happens to be 
Wisconsin representative for the Winegar-Gorman 
Lumber Co. All hardwoods are benefiting by the 
active market, and low grade hardwoods, formerly 
dull, are now in demand for box trades. Industries 
are opening and widening operations, laborers are 
needed at most factories, and as a consequence of 
this return to normal conditions the box trade is 
staging a similar comeback. Prices are unchanged 
and high, tending to check what would otherwise 
be a booming market, 

The California Redwood Association donated 
$5,000 as a coéperative fund to the Forests Prod- 
ucts Laboratory, Madison, Wis., to make a special 
study of redwood. The study will be conducted 
in the wood using field both thru personal investi- 
gation, questionnaires and correspondence. The 
laboratory will try to develop new uses for this 
specialized wood. 

P. B. Yates, of Beloit, Wis., manufacturer of 
lumber and sawmill machinery, has returned from 
a trip to the Pacific coast, an annual inspection 
event. He visited all the lumber mills on his 
itinerary and declared all operators were working 
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at capacity and that all the mills were benefiting 
by the summer building booms. 


ROCKFORD, ILL. 


June 19.—Orders and inquiries for hardwood 
lumber are increasing, with gum and basswood 
moving freely and a steady demand for walnut. 
The furniture trade continues brisk and all fac- 
tories are operating full time. The general belief 
is that business will continue good. Furniture 
buyers from all over the United States are in Rock- 
ford this week, looking at the furniture exhibits of 
the local plants, of which there are thirteen, and 
the manufacturers’ have united to give the buyers 
a pleasant as well as profitable visit to the city. 
There is not a Rockford factory but expects to see 
the fall season the biggest in the history of local 
manufacture, and preparations are being made ac- 
cordingly. The local retail trade is also good, 
there being a big demand for stock to be shipped 
at once, and prices are holding firm. As a whole, 
business in all lines is improving thruout this 


section. 
ANTIGO, WIS. 


June 20.—Lumber shipments so far this month 
are ahead of the previous month, and the imme- 
diate future looks very bright, especially in hem- 
lock, which is moving very freely at present on a 
strong market. 


The sawmill of the Langlade Lumber Co. will 
complete its season’s cut this week, and will not 
start up again until this fall when new logs begin 
to arrive at the mill. This company expects to do 
very little summer logging, having only one camp 
in operation outside of several bark camps. 


BUFFALO, N. Y. 


June 20.—The general report of the lumber 
trade is that it is falling off. Some say that this 
is on account of the peculiar conditions, especially 
the prospect of a reduction of rail rates next 
month, tho this is somewhat offset by the threat 
of a railroad strike. There is fear in the South, as 
well as here, that advances are going to be over- 
done. Meetings have been held in various places in 
the South to obtain pledges not to advance lumber 
any further. Already some quotations of southern 
pine are lower. 


The Pennsylvania State Forestry Association 
and the Allegheny Highway Association will hold 
a joint meeting at Warren, Pa., on June 29, 30 
and July 1, with a number of prominent speakers 
present. It is hoped by the people of Warren that 
the Government will add to its purchases of waste 
lands along Allegheny watershed. 


C. Walter Betts, president of the Buffalo Auto- 
mobile Club, and I. N. Stewart, city treasurer, 
were in Syracuse last week in attendance at a 
meeting of the State motor federation. 


W. G. McDonald, vice president of Graves, Man- 
bert & George, has returned from a visit of several 
weeks to the mills in the Southwest and reports 
that all have a good volume of business on hand. 


W. H. Sullivan, vice president of the Great 
‘Southern Lumber Co., Bogalusa, La., arrives here 
this week to visit his brothers, F. T. and F. M. 
Sullivan, 


Joe Bydolek, a Buffalo lumberman who has 
gained a high reputation as a golf player, has been 
Playing in the Canadian amateur championship 
match at Hamilton, Ont., this week, making a 
round in 81 and standing second in a list of nine 
Buffalonians who competed. 


MEMPHIS, TENN. 


June 20.—Hardwood production is being re- 
tarded by heavy rains in the Valley territory, most 
mills being poorly supplied with logs. Some plants 
in Memphis have not been able to resume opera- 
tions even yet. Somewhat similar conditions ob- 
tain further south. It is estimated by hardwood in- 
terests here that it will probably be July 1 before 
there is return to full operation in the immediate 
Memphis territory and around July 15 before mills 
further south are able to secure enough logs to 
justify normal hardwood output. The Valley Log 
Loading Co. is loading about 300 cars a month on 
the lines of the Yazoo & Mississippi Valley railroad, 
compared with an average of one thousand to 12 
hundred cars for this time of year. It is regarded 
48 doubtful if hardwood output in the Valley is as 
much as 50 percent of normal. 


In the meantime, demand for hardwood lumber 
continues good. Furniture manufacturers are buy- 
ing with greater freedom and there is continued 
buying on the part of building trade interests, as 
well as automobile manufacturers. Furniture 
manufacturers are displaying far more interest in 
hardwood supplies than at any time for over two 
years. Miscellaneous consumers are likewise in the 
market and there is a fair demand from overseas. 
Shipments are greatly in excess of current produc- 


tion. Stocks are decreasing at a rapid rate. This 
applies with particular force to No. 1 common and 
better in all items. It likewise applies to No. 2 com- 
mon in plain red and white oak and to sap and 
red gum in plain sawn. Shipments are pretty close 
to the largest ever recorded in the United States, 
while production is estimated at less than 50 per- 
cent of normal. Prices are firm. They are advanc- 
ing slightly but the market is giving no evidence 
of running away. Everything at the moment fa- 
vors the seller. Buyers are quite willing to pay 
current prices but they are resisting payment of 
prices higher than those now prevailing. Many in- 
quiries are being received for deferred deliveries 
but very few such transactions are noted. The 
probable difficulty in securing transportation fa- 
cilities is stimulating demand for southern hard- 
woods, according to members of the trade here. 


The new hardwood flooring plant in Memphis 
is to be of the two-unit type and is to have a daily 
capacity of 30,000 to 40,000 feet. It is owned by 
the Hudson & Dugger Co. and is to be operated by 
the Hudson Hardwood Flooring Co., a subsidiary. 
The officers of the subsidiary company will be the 
same as those of the parent firm, except that Gal- 
vin Hudson will be general manager of the former 
and Harry D. Varlie will be superintendent. 


The Hutcheson Lumber Co., which has main- 
tained headquarters in Memphis for three years, 
has transferred its general officers to Cairo, IIL, 
where it has operated hardwood concentrating 
yards for some time. 


The W. T. Burt Lumber Co., which operates a 
hardwood mill in Gunnison, Miss., has opened sales 
offices here in charge of W. B. Crosley, formerly 
with the American Hardwood Manufacturers’ Asso- 


ciation. 
ELKINS, W. VA. 


June 19.—During the latter part of June there 
has been a slight lull in buying, with the trade 
marking time to some extent until July 1. There 
has been no general change in the last week in 
conditions except as to flooring, which is advanc- 
ing slightly. Lumber manufacturers say that if 
customers are refraining from buying in the belief 
that prices will go any lower they will be dis- 
appointed. Most lumbermen look for a rush of 
orders during the early part of July. Nos. 2 and 3 
common hardwoods are rather low in price, but 
on other grades mill prices are generally regarded 
as safisfactory. 


BAY CITY, MICH. 


June 19.—The demand for hardwoods continues 
extremely active. The automobiie industry is still 
the largest consumer, with the building interests, 
furniture and flooring manufacturers buying in 
large quantities. Hard maple and soft elm lead in 
the demand and the growing scarcity of these 
woods is reflected in higher prices. The most 
encouraging feature is the improvement in sales 
of low grade stocks, and No. 3 common is rapidly 
being reduced to a normal condition. 

Maple flooring manufacturers are receiving a 
large volume of business and steady production for 
many months is insured by the business already 
booked for future shipment. 

The end of the cut for some of the sawmills in 
this section until next winter is in sight. Ross & 
Wentworth expect to finish their hardwood cut 
within the next week, but will continue for some 
time on softwoods. W. D. Young & Co. will com- 
plete their operations in the near future. 

Cargo shipments to consumers on the Saginaw 
River have been very light this season and it is 
predicted that this class of business will be less 
than normal this year. 


RECENT PATENTS 


The following patents of interest to lumbermen 
recently were issued from the United States Patent 
Office. Copies thereof may be obtained from R. E. 
Burnham, patent and trade mark attorney, Conti- 
nental Trust Building, Washington, D. C., at the 
rate of 20 cents each. State number of patent 
and name of inventor when ordering: 

1,418,464. Wall of blocks of wood and similar 
material. Kurt Praetorius, Dresden, Germany. 

1,418,609. Art of protectively treating wood and 
the like. Arthur Arent, Des Moines, Iowa, as- 
signor to Arthur Arent Laboratories, same place. 

1,418,610. Art of protectively treating mate- 
rials. Arthur Arent, Des Moines, Iowa, assignor 
to Arthur Arent Laboratories, same place. 


1,418,644. Portable jig saw. Sera H. Hawley, 
Springfield, Mo. 
1,418,708. Coating for railroad ties and method 


of applying the same. George H. Hardman, Fall 


River, Mass. 


1,419,103. Saw gummer. Redmond F. Barry, 
Republic, Wash. 
1,419,794. 


Corner lock for crates and boxes. 
J. Pear] Wilson, Jacksonville, Fla. - 





PACIFIC COAST 














Lumbermakers 


A dependable source of 
upply for Eastern Buyers 
taking on a line of West 
Coas Products. 


Willapa Lumber Co. 


Mills, General Sales Office, 
aaa PORTLAND, ORE. 


DISTRICT OFFICES: 
NEW YORK, 2839 Grand Central Ter. Bidg. 
CHICAGO, - - - 621 Hearst Bidg. 
MINNEAPOLIS, - Lumber Exchange Bldg. 
OMAHA, - + + Peters Trust Bidg. 








Pacific Coast 
Lumber 


Idaho 
Spruce White 
Cedar Pine 
Western White Pine 
California White and Sugar Pine 
Redwood—Factory Plank 
For Prices, address, 


W:I-MSKEE LUMBER CO. 


ANUFACTURERS 
AND WHOLESALERS 


. General Offices: QUINCY, ILL. ) 


LONGFIR JOISTS —.. 
avoBIG TIMBERS 2 


Falis, 
Wash. 
'ASHINGTON FIR CEDAR AND SPRUCE 
CALIFORNIA REDWOOD 
RED CEDAR SHINGLES 





Fir 
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YARDS: =§H.B.WAITE LUMBER CO. 
Transfer MINNEAPOLIS, MINN. 











Eureka Cedar Lumber & Shingle Company 
HOQUIAM, WASH. 


Fir and Hemlock Lumber 


Service Is Our Specialty. 
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Northwestern Production 


PoRTLAND, OrE., June 17.—Crow’s Pacific 
Coast Lumber Index contains the following data, 
as of June 10, on daily production, based on 
8-hour capacity, at the Oregon and Washington 
mills listed: 





7———- Mills —, -—-—Production . 
Num- Per- Per 
Num- ber cent cent 


ber Run-Run- Listed Actual Capac- 
Listed ning ning Capacity Output ity 
Sawmills, 
50,000 feet 
or over... 251 210 84 32,561,000 28,505,000 88 
Sawmills, 
under 50,- 
000 feet.. 162 113 70 4,460,000 3,089,000 70 
Total saw- 
mills .... 413 323 78 37,021,000 31,594,000 85 
Cargo mills 114 98 86 17,495,000 15,740,000 90 
Shingle 
mills .... 184 144 78 31,565,000 26,645,000 85 


Peaeeeaeaeaeaeaaaaaaan 
THERE IS ONE TELEPHONE for every eight per- 
sons in the United States, while in the whole of 
Great Britain the ratio is one instrument to 47 
persons, and in the city cf London, one to fifteen 
persons. 
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: TACOMA : 









Pacific States Lumber Co. 
Mineral Lake Lumber Co. 


TACOMA, - + WASHINGTON 


Watch this space weekly 
for attractive offers. 





1 car 4x6” No. 2 
Clear & Btr.West 
Coast Hemlock 
Bevel Siding 
$26.00 Mill Base 
Weight 900 Ibs. 
Subject to Prior Sale. 





AGENTS: 


K. F. Richards, 518 Peoples Gas Bldg., Chicago 
G.A.Jones, 706Lumber Exchange, Minneapolis 
JosephLean, - - P.O. Box 774, Omaha 
Frank Probst, - P.O. Box1187,Fargo,N.D. 








Just a Reminder 
to Order Your 


FIR 


Timbers, Bridge, 
Track and 

Car Material, 
Dimension, 


Shiplap, Boards. 


We can make prompt 
shipment of anything 
you need. The high 
quality of products in- 
sure satisfaction, 





We also want 
orders for 


Spruce 


Plank 





Newbegin Lumber Co. 


1052 Pacific Ave. 
TACOMA, WASH. 


Duluth—Lyceum Bldg. 
H. S. Robb. Mgr. 














BELLINGHAM, WASH. 


June 17.—-Applications for the extension of log- 
ging railroads have been made by the Chinn Tim- 
ber Co. and the Columbia Valley Logging Co. The 
timber company has a camp in the Maple Falls 
section and the latter concern has timber in Co- 
lumbia Valley, where it is establishing a camp. 

Cargo shipments in June promise to equal or 
pass those of August, 1921, when more than 12,- 
000,000 feet was moved. This week vessels have 
been sailing with or arriving for lumber nearly 
every day. Shipments have been made by the 
Puget Sound Sawmills & Shingle Co., E. K. Wood 
Lumber Co, and Bloedel Donovan Lumber Mills. 

J. H. Bloedel, president of the Bloedel Donovan 
Lumber Mills, wired to J. J. Donovan this week 
from Portland, en route home from San Franciso, 
that there was no foundation for the reported 
merger of Northwest shipping and timber inter- 
ests, in which he was named as one of the princi- 
pals. 

The Bellingham Safety Council held its annual 
meeting this week and selected D. E. Wiedman, 
superintendent of SBellingham’s schools, as its 
president. Nearly all the council’s members are 
lumbermen. Fred J. Wood, president of the E. K. 
Wood Lumber Co., was chosen vice president. J. J. 
Donovan was named chairman of the executive 
committee. His associates include EK, F. Gierin, 
president of the Puget Sound Sawmills & Shingle 
Co., and Charles F, Nolte, head of the Futurity 
Investment Co. Members of the membership com- 
mittee are R. W. Main, of the Imperial Fir Co., 
and W. R. Miller, of the Wood-Knight Logging Co. 

Representatives of the Columbia Valley Lumber 
Co., eastern Washington retailers for the Bloedel 
Donovan Lumber Mills, were luncheon guests of 
the latter company here this week. Vice Presi- 
dent J. J. Donovan, Secretary James H. Prentice 
and Department Manager C. A. Riggs and their 
wives were among those present. 


TACOMA, WASH. 


June 17.—Logging operations in the Tacoma 
district are still badly hampered by the forest fire 
situation. No new fires have broken out and those 
already started are under control, but nearly all 
the woods crews are engaged in holding the fire 
lines and patrolling the woods, so that work on 
getting out logs has practically ceased over a large 
part of the district and the scarcity of logs is 
beginning to be felt by the mills. Loggers are 
most uneasy over the situation which is steadily 
growing worse. No rain has fallen for the last 
twenty-five days, which sets a record for this sea- 
son of the year, and another period of high winds 
would cause another destructive outbreak. 

Lumber carriers at the local mills this week in- 
cluded the following: For California, Tiverton at 
Defiance mill, Northland at Baker dock, Davenport 
at port dock and Quinault at St. Paul mill; for the 
Atlantic coast, Red Hook, Lewis Luckenback and 
Lena Luckenback at St. Paul mill, Steel Navigator 
at terminal dock and Nebraska at Baker dock; for 
South America, Delrosa at port dock and Baja 
California at terminal dock; for the Hawaiian 
Islands, Lurline at terminal dock. No Oriental 
shipments were made this week for the first time 
in many months. Tacoma shipping men expect 
that the rate war on Oriental shipments, in which 
all the steamship lines have been involved, will be 
settled soon. A meeting held this week at Seattle 
by the steamship men was reported to have 
reached a basis for an agreement which, if carried 
out, will stabilize the rate situation and start a 
movement of freight across the Pacific. 

Resignation of T. Y. S. Ballantyne, vice presi- 
dent and general manager of the Tidewater Mill 
Co., was announced this week by J. T. Gregory, 
president of the company. Mr. Ballantyne is leav- 
ing Tacoma July 1 to take charge of the sawmill 
and logging operations of the Robert Dollar Co. 
at Dollarton, B. C. Mr. Ballantyne will retain 
his interest in the Tacoma plant in which he is 
a large stockholder. The Tidewater Mill Co., or- 
ganized by him in 1918, was one of the first elec- 
trically operated mills constructed on the Pacific 
coast and has a capacity of 140,000 feet a day; its 
shipments are made almost exclusively by water. 
Harry Brebner has been elected vice president of 
the Tidewater company and M. G, Fairchild has 
been named manager. 

No business was done at the regular meeting 
of the Tacoma Lumbermen’s Club held June 11. 
President A. H. Landram is on the sick list and 
Vice President John Manley presided in his ab- 
sence. Resolutions of condolence to the Mineral 
Lake Lumber Co. were passed and a short market 
discussion was held. 

The district offices of the Loyal Legion of Log- 


gers & Lumbermen will be moved to the old Na- 
tional Bank of Tacoma Building about July 1, 
occupying the entire top floor of the building. The 
building has just been remodeled and the new 
quarters will include a large club room, an assem- 
bly room and a suite of employment offices. 


LOS ANGELES, CALIF. 


June 17.—Market conditions are regarded as 
generally satisfactory. Most manufacturers hold 
for $23.50 flat on common, ship’s tackle, tho sales 
are made occasionally for less; one for a million 
and a half feet is reported at $22.50 flat. Rough 
green clears are held at $50 and a shade less for 
4x6-inch. Shingles sell for around $3.75 and 
lath are weak at $6. Water freights are very firm 
and charters run from $7.50 to $8. Manufacturers 
are said to be holding out for $16 at the mills, 
altho it is possible that the stiffening freights at 
the local markets will be still firmer. 

To the first half of this month the inbound water 
movement has been well up to normal, forty-nine 
arrivals being reported to the night of June 15, 
thirty-five with fir and fourteen with redwood. 
The respective capacities of the boats were 41,050,- 
000 and 10,050,000 feet. 

Demand continues at a high figure. To the night 
of June 14 permits issued totaled a valuation of 
$6,261,521. 

The Los Angeles Lumber Products Co., with 
capital stock $10,000,000, has been incorporated by 
Fred S. Baker and associates. This is understood 
to cover the merging of the Los Angeles ship build- 
ing plant with British Columbia timber interests. 

Lake’s Lumber Yard, at Hynes, a branch of the 
Bellflower Lumber Co., is getting ready for busi- 
ness. The Pacific States Lumber Co., of Los An- 
geles, has been authorized to sell 150 shares of its 
capital stock at par. The Fullerton Lumber Co., 
Fullerton, has been sold to the Gibson Lumber Co., 
which will continue to operate the plant. O., O. 
Russell, general manager of the Colorado Lumber 
Co., Denver, Colo., is in Los Angeles. 


SEATTLE, WASH. 


June 17.-—The fir industry enters the third week 
of June with dimension at list, and a notable 
scarcity of 2x4’s, 8-, 16-, 18-, 22-foot and longer. 
Stocks of 2x10- and 2x12-inch are practically ex- 
hausted. The available supply of flooring, ceiling 
and drop siding is so low that numerous mills are 
limiting sales to 5,000 or 10,000 feet to the car. 
While the prolonged interval of sunshine has had 
its drawbacks in the shape of forest fires, many of 
the mills are finding the present weather ideal for 
drying their stock, and they are not at all anxious 
to take on further business for the time being. 
The entire fir situation is as tight as a drum. 
California is keeping its fast pace, and Atlantic 
coast business is using up every foot of space 
available on the steamships. There seems to be a 
quickening in offshore demand, which in all prob- 
ability will develop into big business a little later 
on. At that, the wholesalers claim that while 
prices are inflexible, it is really a little easier to 
buy—that the mills are not quite so indifferent 
as they were a short time ago. 

The West Coast Lumbermen’s Association review 
for the week ending June 10 reflects a most healthy 
condition, with the following figures from 122 
reporting mills: Production, 88,337,011 feet, 9 
percent above normal; orders, 94,180,847 feet, 7 
percent above production; shipments, 86,844,735 
feet, 8 percent below orders. ‘Thirty-five percent 
of all new business was for water delivery. ‘This 
amounted to 32,710,847 feet, of which 23,360,415 
feet was domestic cargo delivery, and 9,350,432 
feet for overseas shipment. New business for de- 
livery by rail amounted to 2,049 cars. Thirty-four 
percent of the week’s lumber shipments moved by 
water. This amounted to 29,274,735 feet, of 
which 21,774,551 feet moved coastwise and inter- 
coastal and 7,500,184 feet export. Rail shipments 
amounted to 1,919 cars. Unfilled domestic cargo 
orders total 114,124,234 feet. Unfilled export 
orders, 77,439,012 feet. Unfilled rail trade orders, 
6,955 cars. In twenty-three weeks production has 
been 1,844,411,696 feet; new business, 1,887,016,- 
817 feet; shipments, 1,783,153,320 feet. 

Harry I. Worth, general manager of the J. E. 
Pinkham Lumber Co., has tendered his resignation, 
effective in July, and on being relieved of his duties 
will drive with Mrs. Worth to California for 4 
rest of several weeks. On their return to this city 
late in the summer Mr. Worth expects to reé- 
enter the lumber business. Mr. Worth came to 
Seattle from Cedar Rapids, Iowa, in January, 
1919, to take charge of the lumber department of 
the J. E. Pinkham Lumber Co., and has been gen- 
eral manager of the company since Mr. Pinkham’s 
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death. Previously Mr. Worth had been in the 
wholesale and commission business for ten years 
at Cedar Rapids as the Harry I. Worth Lumber Co. 
During the war he closed his offices to enter Red 
Cross work, and on the signing of the armistice 
was in charge of the Red Cross army hospital at 
Ft. Des Moines. Instead of reopening his offices, 
Mr. Worth came to the west Coast and established 
a connection with the J. E. Pinkham Lumber Co. 

Sherman L. Johnson, Roy A. Dailey and Jesse I. 
Cutler have been appointed a committee of whole- 
salers on cedar minima, to confer with a similar 
committee from the West Coast Lumbermen’s Asso- 
ciation. This action was taken at the shingle 
men’s luncheon Wednesday, after the subject had 
been discussed by Mr. Cutler, as traffic manager 
of the Pacific Coast Shippers’ Association. 

J. E. Madison, who was elected secretary of the 
Douglas Fir Exploitation & Export Co., at the 
meeting of the trustees in San Francisco June §&, 
arrived by steamer this morning to take charge 
of the Seattle office. L. E. Force, who has been 
acting secretary since the acceptance of the resig- 
nation of Charles E. Hill, will leave Monday by 
automobile for San Francisco, where he will be- 
come assistant to General Manager George C. 
Thompson. The Portland office remains in charge 
of W. J. Kuhl, agent. 

Eight forestry students of the University of 
Washington have been engaged for the summer 
months to enter the United States Forest Service 
for the investigation of white pine blister rust. 


PORTLAND, ORE. 


June 17.—For three years the Spokane, Port- 
land & Seattle Railroad Co. has been engaged in 
establishing a huge log terminal on Willamette 
Slough at what is known as Burlington, at the 
juncture of the old United Railways line with the 
Astoria branch of the Spokane, Portland & Seattle, 
and on July 1 it will be ready to receive logs for 
storage or rafting. The project is known as the 
Nehalem boom and has a frontage of six miles. 
The boom will have capacity for 50,000,000 feet of 
logs and will be operated on a common users basis. 
A 6-stall engine terminal will be operated in con- 
junction with the boom and the most modern log 
dumping devices and loading cranes have been com- 
pleted. By the Astoria branch road the boom 
reaches every section of the lower Columbia River 
district, on the Oregon side of the Columbia River. 

Herbert Anderson, of the Gerlinger-Anderson 
Co., made a 6-weeks’ auto trip thru California, 
calling on lumber dealers in every district, and 
was pleased to find conditions excellent everywhere. 
E. L. Fifield is now representing the company in 
San Francisco. 

Kalama, Wash., on the lower Columbia River, 
where the Oregon-Kalama Lumber Co. is now be- 
ginning big undertakings, had a big celebration 
Thursday, June 15, when the new dock of the 
port of Kalama was officially dedicated with elabo- 
rate ceremonies. The ceremonies drew an attend- 
ance of about 400 persons from the southwestern 
Washington district. The new dock is of especial 
importance to the lumber trade for lumber is the 
principal output of that district. The dock fronts 
on forty feet of water. 

F. C. Knapp, of the Peninsula Lumber Co., has 
been appointed a member of the managing com- 
mittee of the foreign trade department of the Port- 
land Chamber of Commerce to succeed E. D. 
Kingsley, of the West Oregon Lumber Co., who 
resigned recently. 

Howard Jayne, of the Willapa Lumber Co., re- 
turned Friday from an extended business trip. 
He visited New York, Philadelphia, Baltimore and 
Several other Atlantic coast centers and also 
stopped over at Chicago, Minneapolis and other 
cities in the central States. 

K. H. Koehler, assistant treasurer of the East- 
ern & Western Lumber Co., returned this week 
from a trip to the Atlantic coast, where he was 
much impressed with the rapidity that Pacific 
coast fir and hemlock is finding favor for all pur- 
poses. Especially in Philadelphia is the Pacific 
Northwest hemlock proving popular. He was 
much impressed with the excellent Weyehaeuser 
distribution organization at Baltimore. The move- 
ment of Pacific coast lumber from New York into 
the interior by the water routes, too, has developed 
to a point that surprised him, lumber going by 
the canal route as far as Rochester. Mr. Koehler 
omy the business outlook everywhere generally 
good. 

Ames S. Benson has purchased from his father, 
S. Benson, the pioneer logging operator, good roads 
champion and philanthropist, the Columbia Gorge 
Hotel and grounds, consisting of 75 acres, on the 
famous Columbia River Highway, near Hood River. 
Ames Benson was in poor health last fall and 
Spent the winter at the hotel. He made such a 
Temarkable recovery that he decided to remain and 
80 made the deal with his father. 

Among lumbermen and logging operators in- 
Portland during the week were a number from the 
Puget Sound country attending meetings of the 


West Coast Forest Products Bureau and the Pa- 
cific Northwest Loggers’ Bureau. They were E. B. 
Chinn, of the Chinn Timber Co., Bellingham, who 
makes his headquarters at Seattle; Phil Wilson 
and Norman English, of Vancouver, B. C.; Ed. 
English, L. H. Horton and George H. Webb, from 
the Puget Sound country; W. L. Stout, Hubert 
Schafer and A. J. Morley, from the Grays Harbor, 
and R. W. Vinnedge, from North Bend, Wash. 

The Laurel Box & Lumber Co. at Laurel, Wash., 
in the White Salmon district, is installing a plan- 
ing mill on the site of its box factory which was 
destroyed by fire last fall. The sawmill is run- 
ning full capacity cutting box lumber. 

The box factory of the White Pine Box & Lumber 
Co. at Lone Pine, near La Grande, Ore., will be 
placed in operation soon. 

S. M. Morris, western representative of the 
Long-Bell Lumber Co., has arrived at Kelso, Wasb., 
where the company is building its mill plant, ac- 
companied by J. D. Tennant, vice president, who 
is here to inspect the progress of the engineering 
work on the Kelso development project. Several 
hundred men are clearing the mill site on the 
shore of Columbia River, adjacent to Kelso. 


SAN FRANCISCO, CALIF. 


June 17.—The Imperial Council of the Mystic 
Shrine, which was held in this city, June 13-15, 
was one of the biggest affairs ever pulled off here. 
As many of the lumbermen are Shriners, business 
was subordinated to entertaining visitors and 
everybody forgot dull care. There is no slacken- 
ing up in the demand for lumber of all kinds, the 
principal difficulty being to get orders placed for 
prompt delivery. Mills generally are oversold and 
commission men find it hard to get white pine shop, 
as well as fir and redwood uppers. 

While new business is light in the export trade, 
shipments are still going forward to Japan, China 
and Australia on old orders. Export prices appear 
to be stabilized at the recent advances, and freights 
show less fluctuation. There is a more hopeful 
feeling as to the future of business with Japan 
and Australia, altho it may take some time for or- 
ders to approach normal. China continues to buy 
fir in moderate quantities. The Douglas Fir BEx- 
ploitation & Export Co., this city, sold 3,660,000 
feet during the week, of which 3,105,000 feet was 
for west coast of South America. The Redwood 
Export Co., this city, made a small sale for ship- 
ment to the United Kingdom this week and the 
outlook is encouraging. The steamer Vitinia is at 
Eureka to load a part cargo of 500,000 feet of red- 
wood for Australia and there are favorable indica- 
tions for the future. 

The Red River Lumber Co. is cutting at the rate 
of 700,000 feet a day with two shifts in the white 
and sugar pine mill at Westwood. More would be 
cut if it were not for the labor shortage. Ship- 
ments have increased, but with orders on the books 
for 27,000,000 feet, they have had to practically 
withdraw from the market on many items until 
they can obtain more stock. 

The Weed Lumber Co.’s white pine mill is mak- 
ing a good cut and the factories are busy. The 
strike is off, and the 10-hour day is in effect. 

The Standard Lumber Co.’s white and sugar pine 
mill at Standard is cutting about 350,000 feet a 
day with two shifts. The door factory is turning 
out about one thousand finished doorsa day. Prices 
advanced two points last week. A good output of 
box shook is being made to meet the heavy de- 
mand. : 

The Pacific Lumber Co.’s two redwood mills at 
Seotia are making a big output and efforts are be- 
ing made to accumulate more dry stock. Dry 
clears are not yet equal to the demand. 

The Davies-Johnson Lumber Co., at Calpine, is 
running its white pine mill with two shifts, cut- 
ting about 150,000 feet a day. About half of this 
amount goes thru the box factory. 

The Lassen Lumber & Box Co., this city, started 
up its circular mill at Susanville June 13, and will 
cut more than 50,000 feet on each shift. The No. 1 
mill will be closed for about ten days for repairs. 

F. V. Holmes, of the Holmes-Eureka Lumber Co., 
reports that strong demand for redwood is running 
down its stocks, altho the mill is running full with 
one shift. 

Fred S. Palmer has good inquiries for sugar as 
well as white pine. The Madera Sugar Pine Co. 
is making a good cut but has not yet accumulated 
much dry stock in excess of orders. 

The Albion Lumber Co., fhis city, has a strong 
demand for redwood and dry stocks are going out 
as fast as prepared for market. Good sales are 
being made of both green and dry in the lower 
grades. The mills at Albion and Navarro are oper- 
ating with one 10-hour shift and a total output of 
about 900,000 feet a week. Quite a lot of accumu- 
lated California fir lumber has been moving lately. 

I. M. Johnson, president of the Plumas Lumber 
Co., reports great activity among the white pine 
mills in the Feather River Canyon. As the mills 
were two months late in starting up, they will be 
about one-third short on the season’s cut. They 
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are rushing out box lumber before it is completely 
dry to meet the big demand. A lot has been sold 
at $20 mill and $22.50 is now being asked. 

Charles R. McCormick, president of Charles R. 
McCormick & Co., this city, has returned from 
Oregon, after attending the annual meetings of 
several companies in which he is interested. The 
Charles R. McCormick Lumber Co., of Oregon, St. 
Helens Creosoting Co., St. Helens Lumber Co. and 
Island Lumber Co. are included. Two of the mills 
at St. Helens are closed down on account of high 
water in the Columbia River. 

L. Euphrat, of the Wendling-Nathan Co., this 
city, has a continued strong demand for fir and 
manages to get a fair supply from mills in Oregon 
to take care of his customers’ needs. Some transit 
car business is being done, but not enough to break 
the market. Prices are holding well on clears, 
and commons are arriving in large quantities from 
the Northwest. There are pretty good stocks at the 
yards in California. 

S. M. Hauptman, vice president of Charles R. 
McCormick & Co., has returned from a trip to New 
York and is optimistic as to a continued demand 
for intercoastal shipments of fir to the Atlantic 
coast. Prices are being well maintained. 


ABERDEEN—HOQUIAM, WASH. 


June 17.—A new record for shipments of lum- 
ber by vessel is predicted for this month. Up to 
June 15 two ships a day cleared from this port and 
today there are twelve vessels loading at the va- 
rious mills. Vessels loading in the Harbor today 
are the Hartwood, for San Pedro, and the Mirimar, 
for Australia at the Bay City Lumber Co.; Bessie 
Dollar, for China, at the Aberdeen Lumber & Shin- 
gle Co.; Oregon, for San Pedro, at Wilson Bros.; 
Virginia Olson, for San Pedro, at the Donovan 
Lumber Co.; Helene, for San Pedro, and Raymond, 
for San Francisco, at the American mill; Catherine 
G. Sudden, at the Hulbert Mill; Blue Triangle, at 
the Eureka Cedar Lumber & Shingle Co., for Atlan- 
tic coast ; Sequoia, at the E. K. Wood Lumber Co., 
for Mexico; Jos. Dollar, at the National Lumber & 
Manufacturing Co., for Japan, and the schooner 
Alwéena, at the Northwestern Lumber Co., for 
Honolulu. The steamer Liberator is due today to 
start loading at the Donovan mill for the Atlantic 
coast. 

The mill at Grass Creek belonging to the North 
Bay Lumber Co. has been leased by Tom FE. Grif- 
fiths and Burke M. Griffiths, of Seattle, and will 
cut cedar lumber for the Japanese trade. They 
now have an order for 250,000 feet of cedar 
flitches. 

The cedar flitch mill operated by H. A. Toye, 
just west of Carlisle, was destroyed by fire yester- 
day. Another fire was reported in the Kuhn Log- 
ging Co. works near Onslow, and fires are still 
burning in the camps of the River Logging Co. 
and the Carlisle Pennell Co. 

C. M. Weatherwax, of San Francisco, part owner 
of the Aberdeen Lumber & Shingle Co., spent sev- 
eral days in Aberdeen this week. He states that 
southern California is buying large quantities of 


lumber. 
SPOKANE, WASH. 


June 17.—“Business conditions in the East are 
steadily improving,” said J. P. McGoldrick, presi- 
dent of the McGoldrick Lumber Co., who with Mrs. 
McGoldrick returned early this week from a 
four months’ eastern trip. Mr. McGoldrick 
spent four days in Washington at the Hoover 
standardization conference, and the rest of 
the time in several days each at Pittsburgh, New 
York, Chicago, St. Paul and Minneapolis. ‘The 
house building program is going ahead rapidly in 
all of the cities that I visited,” said he. ‘‘Many fac- 
tories which have been closed a year or a year 
and a half are starting up. In North Dakota and 
Montana last week as we came thru there were 
splendid rains. The prospects for a good crop in 
North Dakota have not been better in years, and 
Montana was drenched.” 

The five timber protective associations of north- 
ern Idaho and eastern Washington held their quar- 
terly meetings the first of the week in preparation 
for the coming fire season. Recent rains and less 
slashings than usual combine to make the present 
fire situation quite favorable. The associations are 
the Coeur d’Alene, Potlatch, Clearwater, Pende 
Oreille and Priest River. There was also a meeting 
of the North Idaho Forestry Association held on 
Tuesday, which was addressed by Samuel B. Det- 
wiler, forest pathologist in charge of the office of 
white pine blister rust control. Mr. Detwiler has 
charge of the $150,000 appropriated recently by 
Congress as an emergency measure to carry on a 
fight against the introduction of white pine blister 
rust in the Northwest. By the extirpation of the cul- 
tivated black currant, which is the most prolific cul- 
ture medium for the production of the spores which 
carry the disease, it is hoped to keep it from 
spreading rapidly south into western Washington 
and east into this region. Between forty and fifty 
experts will be employed this summer in Oregon, 





Washington, Idaho, Montana and California to dis- 
cover if the disease is actually existent and not 
known and also to spot all black currant bushes, . 

The regular monthly meeting of the directors of 
the Weyerhaeuser Sales Co. was held here Wednes- 
day. Only routine matters were considered, accord- 
ing to General Manager L. S. Case. T. J. Humbird, 
president, was in the chair. Among those present 
were I. N. Tate, assistant general manager; F. R, 
Titcomb, manager Snoqualmie Falls Lumber Co,, 
and §S. P. Johns, district sales manager of the 
company at Snoqualmie Falls, Wash.; J. P. Weyer- 
haeuser, president, and George 8S. Long, manager, 
Weyerhaeuser Timber Co., Tacoma, Wash.; W. H. 
Boner, manager, Weyerhaeuser Timber Co., and 
R. W. Hunt, district sales manager at Everett, 
Wash.; H. J. McCoy, manager Bonners Ferry 
Lumber Co., and D. F. Palmer, district sales man- 
ager at Bonners Ferry, Idaho; B. H. Hornby, presi- 
dent Dover Lumber Co., Dover, Idaho; John A, 
Humbird, manager Humbird Lumber Co., and A, D, 
Remington, district sales manager at Sandpoint, 
Idaho; A. W. Laird, manager, and C. BE. McGibbon, 
assistant manager Potlatch Lumber Co., together 
with P. M. Lachmund, district sales manager at 
Potlatch, Idaho; Huntington Taylor, manager Ed- 
ward Rutledge Timber Co., and J. Phillip Weyer- 
haeuser, district sales manager at Coeur d’Alene, 
Idaho; C. A. Barton, manager Boise Payette Lum- 
ber Co., and R. E. Irwin, district sales manager 
at Boise, Idaho. 

Altho the meeting was devoted largely to rou- 
tine matters, the project of bringing all the east- 
ern salesmen of the company out west to see the 
operations of the various plants, which has been 
sponsored by Mr. Humbird, the president, was dis- 
cussed and given approval. 


DENVER, COLO. 


June 19.—Among four score leading Denver 
business men who left the Denver union station 
on a special train Sunday evening, June 18, for a 
trade extension tour of southern Colorado and 
northern New Mexico were J. Elmer McPhee and 
Harry Barton, of the McPhee & McGinnity Co.; 
I. F. Downer, of the Hallack & Howard Lumber 
Co.; E. W. Robinson, of the E. W. Robinson Co., 
and James D. Maitland of the Colorado Builders’ 
Supply Co. Their schedule called for a complete 
week on the road with arrangements for a longer 
period of travel in event developments warranted. 

The purpose of the tour is to convince business 
men in the localities to be visited that Denver is 
their logical buying point. 

Several of the New Mexico towns to be visited 
are the scene of lumbering operations of the Mc- 
Phee & McGinnity and the Hallack & Howard 
lumber companies. 


MINNEAPOLIS, MINN. 


June 21.—R. F. Hammatt, secretary and man- 
ager of the California Redwood Association, has 
gone east from here after spending several days 
promoting interest in redwood products and in- 
vestigating the feasibility of expanding sales in 
this part of the country. He interviewed some of 
the large line-yard people here. 

Harry Graefe, of Des Moines, Iowa, president of 
the Northewestern Lumbermen’s Association, was 
here last week conferring with fellow officers on 
association plans. 

B. R. Lewis, of the Clear Lake Lumber Co., has 
left after spending several days here with W. M. 
Nichols, the company’s sales manager in this terri- 
tory. 

The Baker White Pine Lumber Co., Baker, Ore., 
has arranged for the Odell-Tuttle Lumber Co., of 
this city, to represent it in this market. 

W. R. MeMillan, Eureka, Calif., superintendent 
of the Hammond Lumber Co., was here a few days 
ago looking over the situation as to redwood lum- 
ber in this territory, after an extended eastern 
trip on the same errand. 


WINNIPEG, MAN. 


June 19.—Wholesale prices continue very strong, 
so buying by retailers is restricted to stock they 
must have. Orders are being filled very slowly, 
owing to nearly all the Coast mills being booked 
ahead at least thirty days. One manufacturer said 
that he “would soon have to purchase a gatling 
gun to keep buyers away.” If this statement is 
to be taken as correct, it must refer to the Amer- 
ican buyers because, from all reports on the Ca- 
nadian side in the West, the retailers are doing 
very little buying and in fact do not intend to 
buy to any great extent until a crop is actually 
assured. All the dealers have their stocks reduced 
and well assorted, and they intend to keep them 
this way, as they do not expect any large volume 
of business this fall, even if a good crop is har- 
vested. Wholesalers during the last week report 
inquiries for a considerable amount of elevator crib- 
bing, which would indicate that some of the large 
elevator companies are figuring on starting the con- 
struction of a number of new elevators along 
branch lines recently extended. 





Tr, 
a. 
id 


ry 
n- 
si- 


it, 
n, 
er 
at 
d- 
T- 
e, 
n- 
er 


u- 
st- 


8, 
2y 
y, 


id 
1g 
is 


A- 
1g 
to 
ly 


1€ 
r- 


ze 
n- 





JUNE 24, 1922 


AMERICAN LUMBERMAN 81 





BOSTON, MASS. 


June 21.—The New England lumber market gen- 
erally continues to be firm and active. Within the 
last few days there have been isolated instances of 
some reaction, but this is regarded as a normal 
condition rather than symptomatic. Eastern 
spruce dimension is hardly so active as it was a 
week ago, but the base price remains firm at $42, 
altho narrow random lengths are just a shade 
easier. On the contrary, eastern hemlock boards 
have strengthened. Spruce lath are about steady. 
Red cedar shingles are fluctuating somewhat, while 
white cedars are firm and moving well. The mar- 
ket for southern pine flooring and partition con- 
tinues strong and active. There is a fair business 
in hardwoods and the situation is more encourag- 
ing. 

A very interesting furniture exposition has at- 
tracted thousands to Mechanics Hall the last week. 
Prominent manufacturers interviewed there told a 
representative of the AMERICAN LUMBERMAN they 
were confident of having this fall one of the biggest 
seasons on record. 

Exports of lumber and manufactures of wood 
from Boston during last April were valued at $89,- 
117, which is by far the smallest total for any 
recent month. 

The United Shoe Machinery Co. is becoming an 
important consumer of wood. In addition to its 
normal requirements of lumber, the big corporation 
is now entering the woodworking field on an ex- 
tensive scale. Last week it completed negotiations 
for substantial interests in the F. W. Mears Wood 
Heel Co., the Slipper City Wood Heel Co., both of 
Haverhill, and the Maple Wood Heel Co., of New- 
buryport. The arrangement becomes effective at 
once and all the factories will be continued at full 


capacity. 
NEW YORK, N. Y. 


June 19.—The undertone of the local lumber 
market is very strong and the demand and in- 
quiries for all softwoods continues to equal if not 
surpass the most active periods for several years. 
From time to time a stiffening in price of all 
items is putting in its appearance and in prac- 
tically every instance so far this year the higher 
prices have been maintained with confidence. 
Needs for the last month have been so great that 
the hand-to-mouth policy of many retailers has 
proved an unprofitable one. In many quarters a 
zradual slowing down is expected from now on 
and, while no signs of it are yet apparent, con- 
versations with large shippers show that this con- 
dition would not come as a great surprise. Re- 
tail yards are probably carrying larger stocks than 
at any time this year and the tendency at present 
is to replenish stocks as they are drawn on rather 
than to take a long chance of becoming too heavily 
overloaded. Industrials are buying more freely 
and are calling for immediate deliveries. Furni- 
ture factories are leading in the improving demand, 
which is confidently expected to grow in volume. 

P. A. Albertson of the Pelican Bay Lumber Co., 
of Klamath Falls, Ore., was a recent visitor to 
his wholesale lumber friends of this city. 

W. B. Mack, of the National Lumber & Manu- 
facturing Co., Hoquiam, Wash., and Kurt Koehler, 
of the Eastern & Western Lumber Co., Portland, 
Ore., on their way home from the conference in 
Washington stopped over in New York to visit 
their friends in the trade. 

W. D. Kelly, local representative of the Blanch- 
ard Lumber Co., 11 Broadway, distributer of Pa- 
cific coast woods and eastern Canadian spruce, 
reports a most satisfactory movement of lumber. 
Mr. Kelly said that at the present moment it is 
harder to buy most items of spruce than it is to 
sell. He says that the yards are not well stocked 
up on their spruce requirements and that most 
orders are for quick shipment. In the next week 
or so this company will ship 15,000,000 feet of 
lumber into this port. Orders for practically all 
of this lumber has been placed. The eastern mills 
of the company report small stocks. Quite a num- 
ber of these mills have stopped sawing on account 
of log shortage. 

Walter M. Winne, senior member of Winne & 
Carhart, 2509 Grand Central Terminal, is looking 
for a good fall trade in the line of the firm’s 
specialty, white pine. The company also handles 
Canadian spruce, cedar and shingles. 

The Charles R. McCormick Lumber Co., White- 
hall Building, is enjoying a steady run of business 
und is sponsor for the statement that it is agree- 
ably surprised that business is holding up so well 
in the vacation season, 

June has brought an exceptionally good run of 
business to the Kirby-Bonner Lumber Co., a large 
distributer of southern pine in this section. The 
company owns twelve mills in eastern Texas at 
which orders are reported far ahead, with dimin- 
ishing stocks on hand. 

The village. of Arverne, L. I., adjoining the 
Rockaways, was almost totally destroyed by’ fire 
last Wednesday night and already plans have been 
started for rebuilding at once. This will create 





an enormous demand for lumber. A big order was aaaae 
placed for a rush shipment. The dealer wished 
his name withheld. Cc A L I F Oo R N I A 

The Dykes Lumber Co. has recently opened a: ‘s#sssssssaa “ esessaed 
branch yard at 702 Clinton Street, Hoboken, N. J., 
making the fourth yard of the Dykes organization, 
two of which are in New York City and one in 
Brooklyn. The Jersey yard was formerly con- 
ducted by the Farr Lumber Co. 


PITTSBURGH, PA. 


June 20.—Lumber demand on the part of con- 
sumers has shown no let-up, and the dealers are 
getting a fair share of industrial business. Some 
work is being held up to see how prices are going, 
but a number of builders are taking courage from 


Ask Wu 
the fact that increases are not reported. Right = LOUIS ICHET, Inc. 
now there is more activity in the building line in Room 712 Railway Exchange 
this city than at any time since before the war. q Tel. Harrison 1295 CHICAGO, ILL. 
Building work in the country surrounding Pitts- 
burgh keeps up wonderfully, and is far ahead of 
the record of any year in the history of the lum- 
at slightly better prices in the higher grades. - RED \ \ OOD 
There is more walnut on the market than asked aa —— 
for, but prices have not sagged.  —_— 
Some lumber shipments have been made by boat 
recently, altho this method of delivery is not a ® 
much demand for piling from boat builders. An- aor ce i 
other shipment by boat from the Mississippi and _ 
Ohio River districts was 1,000,000 feet of timber £5 = 
brought in by the steamer James M. Moren and 
consigned to "the Pittsburgh Dock Co., which will ALBION LUMBER Co. 
General Offices, Albion, California 
Mills: Albion and Navarro, Cal. Sales Office, Hobart Bldg., San Francisco 
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ber trade. Added to this the railroads are buying, 
and the demand for hardwoods continues satisfac- 
tory. White pine is said to be selling well, and 
likely to be adopted except in an emergency. One 
boat brought in a cargo of 100,000 feet.of white 
oak for barge building. However, there is not 
construct five timber barges, each to have a ca- 
pacity of 500 tons. 


PHILADELPHIA, PA. 


June 19.—The last week has been an unevent- 
ful one in the lumber business here, with almost 
everyone doing a good volume of business, getting 
good prices and satisfied with conditions. The 
market has held steady, with little change either 
way, but the tendency is toward tightening in 
almost all items and all kinds of woods. Whole- 
salers are finding that retailers are doing more 
buying now that sensational jumps in prices have 
stopped, and are also selling more to the railroads 
and big industrial plants. Retailers are busy get- 
ting out the lumber they have bought and hauling 
facilities are taxed to the limit. Building business 
is forging ahead, and while there has been a 
slackening of new work in dwelling operations, 
there has been a decided improvement in the work 
of building big factory and office buildings. Planing 
mills are all busy, trim men and cabinet makers 
are rushed, box makers are doing a lot of high 
grade work, contractors are so busy some of them 
are finding difficulty in securing enough men, and 
jobbing carpenters are booked up well ahead. 

The hardwood market continues to gain strength, 
with demand considerably better, and prices slowly 
edging upward. Poplar, oak and gum are in espe- 
cial demand and have gained much in price, while 
there is a demand that is preventing stock accumu- 
lation for chestnut, ash, basswood, maple, birch, 
beech, cherry, mahogany and all kinds and grades 
of hardwood flooring. White pine is selling in bet- 
ter volume and purchases of items are larger in- 
stead of so much mixed car business. Western 
woods seem to be easier to sell, and the volume 
coming in here is increasing. Spruce is selling at 
good prices but in small volume. Hemlock is 
offered a little more freely but not in enough vol- 


ume to cause any weakness in price. Cypress is Build with Upto Plans 


y he 1 rades 
selling in good volume except in the lower grade ities 1 1 Build 


and prices are steady. Longleaf pine is strong in 
, Books with Economy Pians 
demand and price, with some dealers oversold on ye ~ aioe 


flooring, timbers, sizes or boards, all of which are aaa, 7 iocunintantbeaat 








ALL KINDS OF 
REDWOOD LUMBER 
STRAIGHT OR MIXED CARS 


California Sugar and White Pine 
Redwood and Cedar Shingles 


Wendling-Nathan Co. 
LUMBERMEN’S BUILDING 
110 Market St. SAN FRANCISCO, CAL. 














Factory Buyers 


Buy your lumber from a 
specialist in factory stock 


ALIFORNIA 


White Pine 





Box, Shop and Clears 


are a specialty at our mills. 
Tell us your needs today. 


CLOVER VALLEY LUMBER CO. 


Sawmill, box factory and planing General Office: 
mill at Loyalton, California RENO, NEVADA 
























strong. North Carolina pine is selling rapidly and “ os 
bringing good prices, some dealers still advancing Peony mee ana 
their prices as they become further oversold and a “tae ee ae 
few easing off a little as they accumulate stock 60H oe $1 
bought on recent mill trips. Flooring and boards “aetens Rooms— 


are especially strong in North Carolina pine, but % 
there is also a good demand for timbers and sizes. PECIAL OFFER: Send $2.50 50 Houses-6 and 7 Rooms $1 


Lath of all kinds and sizes are scarce and are * foranythree of these books Little Bungalows 
bringing good prices. Shingles are active at good and get Garage FolderFREE. 75 Houses—3-4-5 Rooms—$l 
figures in the out of town districts. Money back if not satisfied. 

William H. Fritz & Co., wholesalers, of this city, E. W. STILLWELL & CO., Architects, 685 Calif. Bldg., Los Angeles 
who are known to the trade as white pine special- 
ists, have been appointed local agents for the 
Whitney Co., of Portland, Ore., with a 75,000,000- 
foot mill at Garibaldi, Ore. The Fritz concern an- 
nounces that it will have a very large percentage 
of vertical grain stock to offer, and this is particu- 
larly popular in this section. 

The Lawton Flooring & Shingle Co. has been in- 
corporated at $10,000 to succeed the Kander Co. 
(Inc.). The officers of the new corporation are: 
William N. Lawton, president; Joseph C. Gucker, 
vice president; Elmer H. Lawton, secretary, and 
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Hobart Blidg,, San Francisco, Calif. 
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Clancy's RED BOOK Service 


Established 1876 






Continuously 
Revised Re- 
ports and 
Ratings for 
all who deal 
with the 
Lumber and 
Woodwork - 
ing Indus- 
tries. 


Write for Pamphlet 49 


LUMBERMEN’S CREDIT ASSOCIATION 
Suite 1746-63—608 So. Dearborn Street, 
CHICAGO, ILLINOIS 











Carpenter Aprons 17 Cents Up 
Nail Aprons 11 Cents = 


They Advertise Your Business } 
They Please Your Customers 









The advertising expense of 
oe | these aprons is very 
small. 


We also are makers of adver- 
tising shop caps and all kinds 
of household items made of 
cloth. 

Write for samples and prices di- 
rect from the manufacturer to you. 
We have no commission agents. 
Samples and quotations sent on 
receipt of 25c in stamps. 


Ford, Lincoln 


So. 
Franklin Bi. & Co. 
CHICAGO, ILL. 




















make their head- 
quarters at the 


Radisson 


Hotel 


MINNEAPOLIS 








OPENED 1910 





Three Beautiful Cafes 


Room Rates: 


With Running Water, 
$1.50 per day. 
With Toilet 
$2.00 per day, 
With Bath and Toilet, 
$2.50, $3, $3.50, $4.00 














som Taller’ | 000 ; | 


DETROIT, MICH. | ta 
, atns 


$2.50 up, Single 
$4.50 up, Double 


Agents Sample Rooms $5.00 per day. 


Old Colony Club 
Headquarters} Detroit Automobile Club 
in Detroit for) Motion Picture Exhibitor’s Ass. 
Detroit Transportation Club. 


Table D’Hete Dinner $1.50 and $1.75 
Business Men’s Lunch .75 

















Cafe A La Carte Cafeteria Men’s Grille} 





R. H. Sterner, sales manager. The new concern 
is agent for the Bruce products, and also for the 
Creo-Dipt Shingle Co. 

The White Lumber Co., which has recently added 
its own mills for flooring, siding, ceiling, partition, 
moldings etc. in North and South Carolina and 
Georgia, has added T. C. Baumgard to its sales 
force. He will cover Philadelphia and vicinity. 

The 8S. B. Vrooman Co, (Ltd.) announces that 
at the end of this month it will move from its 
present address, where it has been for more than 
fifty years, to its new plant at Delaware River and 
Kirkbride Street. At this location the company 
has a new mahogany mill on eight acres of ground 
and will be in position to handle mahogany, teak 
and hardwoods on a larger scale than ever before. 


JACKSON, MISS. 


June 19.—The southern pine market was rather 
spotted during last week. The mills booked orders 
for all they cared to handle, and no particular 
change in prices is noted. Car framing, sills and 
other special railroad cutting are very firm; new 
schedules are hard to place, as all of the mills are 
loaded up for thirty to sixty days. There has 
been some slackening in demand for certain items 
of yard and shed stock, but all the mills are 
loaded up with this class of business and shipments 
are very slow. It is understood that some buying 
is being delayed by the dealers until the reduced 
rates go into effect. Car supply is giving a great 
deal of concern to the mills. There is a continued 
strong demand from South America and increasing 
interest from the United Kingdom and the Conti- 
nent. Cubic average timber has had substantial 
advances, but is still under the prices of timber 
sawing for the domestic trade. Prime and saps 
are much stronger than they were thirty days 
ago. 

Hardwood mills are beginning to resume opera- 
tions and find the demand very brisk, coming prin- 
cipally from furniture factories, altho the building 
trades are consuming enormous amounts. Prices 
are very firm and several advances have been noted 
in the lower grades. 

U. 8S. Musick, secretary Louisiana Lumber Co., 
Cairo, Ill, spent a few days in Jackson last week. 


WARREN, ARK. 


June 19.—The soft pine market has not shown 
very much activity this week, altho there has been 
some buying. Demand has lagged, and buyers are 
waiting until the July 1 rate reduction is effective. 
Inquiries have not been very heavy, altho dealers, 
industrials and the railroads are making inquiries. 
Prices are holding their own. Stocks at the mills 
are low and, as shipments continue to exceed pro- 
duction, there is no opportunity to accumulate. 
The weather has favored capacity production. 
Cars are still plentiful. The hardwood situation 
is improving right along, both as to demand and 
prices. Some mills have lost production on ac- 
count of water in the woods. Hardwood floorings 
are in greatest demand, with prices advancing. 


ST. LOUIS, MO. 


June 20.—Southern pine sales managers says 
there is a buyers’ “boycott” under way in the hope 
of forcing prices down. They point out, however, 
that in view of the expected car shortage and the 
likelihood that the present big building program 
will be continued this fall, the buyers seem to be 
leading themselves into a hole. The fir market is 
just now beginning to feel this “boycott” of the 
buyers, but so far its effect has not been felt 
elsewhere. 

All the indications here point to a good market 
in the country this fall. Banks now are husband- 
ing their resources to meet the heavy demand for 
crop money and that will cause some tightness for 
a while, but as soon as the farmers begin to get 
returns for their crops, the situation will be easier 
than at any time since before the war. 


SHREVEPORT, LA. 


June 17.—The wholesalers and manufacturers of 
southern pine seem to be very well prepared to 
meet the June slump in demand for southern pine 
yard stock from retailers and for rough finish etc. 
from factories. Inquiries have fallen off to a con- 
siderable extent and not so many orders are being 
placed. But the manufacturers all have heavy 
order files and are not pushing sales. Many mills 
are sold up to their ability to ship for sixty days 
or more. Offers are coming in from buyers at 
prices that occasionally vary $5 a thousand. The 
buyers are having somewhat of an inning. Now 
the foregoing has reference to yard stock, rough 
finish for factories etc., almost entirely. Demand 
for car material, however, has been steadily grow- 
ing. The prices the railroads are paying will go 
a long way toward bringing up the average price 
f. o. b. mill to a basis that will seem desirable to 
the manufacturer, even if concessions are made 


on yard stock during the midsummer dullness in 
yard demand. 

The hardwood market is listless and the upward 
trend of prices is not so prg@mounced as a week 
ago. Some lumbermen prediae a gradual advance 
in prices from now on. 

One of the results of the revival of the lumber 
market here this season is the reopening of the 
J. L. Mullen Sawmill Co.’s plant, after its having 
been closed down two years. It is opening under 
a new name, the Eckstein-Mullen Co. It manv- 
factures hardwood products for automotive and 
building purposes. 


ORANGE, TEX. 


June 19.—The Lutcher & Moore Lumber Co. 
cleared two big cargoes from Orange last Friday. 
The steamship Cartona cleared for New York with 
1,300,000 feet of flooring and interior finish and 
the schooner Geneva Kathleen took 500,000 feet of 
Cuban merchantable to Havana. The company’s 
own schooner Roseway is taking on 350,000 feet 
for a Carribean port and will clear some time this 
week. The Cartona, it is understood, will make 
regular trips between this city and New York this 
summer and fall with lumber cargoes furnished 
by the Lutcher & Moore company. 


LAKE CHARLES, LA. 


June 19.—The last week has seen very little 
change in the lumber market in southwestern 
Louisiana. Tho the demand is not so keen as it 
was two weeks ago and prices have slipped, the 
market is really in better condition. Mills still 
have large order files and production is being 
pushed up. Timbers and ties are still in strong 
demand and dimension is holding up well. Flooring 
and other building items are gaining strength. 
with very small supplies available. Stocks con- 
tinue badly broken and low as the bulk of pro- 
duction is being shipped immediately. Retail 
yards, in spite of their heavy buying for the last 
six weeks, have only fair supplies. 

The property owners of Calcasieu Parish have 
voted bonds in the amount of $2,700,000 to lay the 
foundation for a deep water port for southwest 
Louisiana at Lake Charles. The supporters of the 
tax were led by Willis P. Weber, prominent lum- 
berman, of the Powell Lumber Co.; Col. 8. T. 
Woodring, of the Calecasieu Long Leaf Lumber Co., 
and Guy Beatty, of the Beatty Brokerage Co. 


NORFOLK, ‘VA 


June 19.—The North Carélina pine mills en- 
joyed another very brisk week, both in rough and 
dressed lumber, and ange ge bright. There 
is much business being offer that many mills 
are unable to quote on becaigé of lack of stock. 
The decline in shipments an@ production during 
several weeks has been entirely; due to heavy rains. 
Clear weather has obtained during the last week. 
Stocks at the mills are badly broken. Prices 
as a whole are a little stronger, some items show- 
ing no change, while others, which are scarce and 
very popular, have made further slight advances. 

There has been a very brisk demand for 4/4 edge 
No. 2 and better in single carlots. Price shows no 
change, but a number of mills have cleaned up 
their surplus and will undoubtedly advance their 
quotations 50 cents or $1 should demand continue 
insistent. All orders are wanted immediately. 
There is also a good demand for 5/4, 6/4 and 8/4 
edge, and prices of band sawn, kiln dried stock are 
on a little higher level. No. 2 and better 4/4 
stock widths are also very active, with 8- and 12- 
inch, as well as 5-inch, rather hard to buy in solid 
carlots for prompt shipment. Stepping, 5/4x10- 
and 12-inch, rough and dressed, is being sold 
readily at mill prices, with only small lots avail- 
able for reasonable shipment. Stock widths, 6/4 
and 8/4, are also moving better. No. 3 4/4 stock 
widths are in good demand, with the supply of 
certain widths short. 

After a slight lull, the demand for 4/4 edge No. 
1 box has improved, several cargoes being sold in 
New York City, one at $27 net, delivered. This is 
$1 higher than previous cargo sales noted. Inquiry 
for rough edge box for rail shipment is also bet- 
ter. This item is still scarce and air dried is 
not moving well, due to the quantity of stain being 
larger than usual. No, 2 4/4 edge box is also 
very active. Mills are not inclined to book over 
thirty to forty-five days ahead. No. 2 4/4 stock 
box inquiries are still very numerous. Prices have 
shown a further advance. No. 1 4/4 stock box is 
not only active in the rough but demand for roof- 
ers continues insistent and better prices are being 
paid. Inquiry for small lots of 5/4 and 6/4 edge 
No. 1 box is growing larger. Box bark strips con- 
tinue active in small lots, prompt shipment being 
aiprime essential. Price shows no change and is 
strong. 

There has been a very decided increase in the 
demand for }}x214- and 34-inch face No. 2 and 
better flooring, and mills, not having any stock for 
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prompt shipment, have advanced their quotations 
rather sharply. There has also been an increase in 
sale of Nos. 3 and 4 flooring, all grades of thin 
ceiling and partition. Mills are refusing every day 
to quote on roofers in any width, and will sell 
ahead only at higher prices. ‘These are usually 
obtained. There has been no letup in demand for 
roofers and they are very scarce in both air dried 
and kiln dried. Dressed framing and factory floor- 
ing are also in good demand, and the same is true 


of lath. 
ATLANTA, GA. 


June 19.—Logging operations are still at prac- 
tically a standstill in the Southeast because of un- 
favorable weather, with little promise of increased 
production before the end of the month or the early 
part of July. Southern pine prices on most items 
are stiff, and the tendency is upward. For the last 
two weeks there has been an unusually good de- 
mand for kiln dried finish lumber, and dealers are 
booking orders for about all of this item they can 
handle. Prices are better than they have been, 
B&better averaging as follows f.o.b. mills: 4/4, 
$48 to $50; 5/4 and 6/4, $55 to $58; 8/4, $60. 
There has also developed lately an excellent de- 
mand for No. 1 common and C kiln dried finish. 
For grades under B&better the price range is from 
$10 to $15, with the tendency upward because of 
steadily increasing demand. Roofers are off, the 
demand appearing to have weakened materially 
during the last week or ten days. Prices also are 
slightly lower, with 8-, 10- and 12-inch selling at 
$20 to $20.50. Cypress is in good demand, espe- 
cially the lower grades, The prices are stiff and 
holding up well. The range for shop grades is 
$55 to $65. 

The hardwood market remains about unchanged, 
with most items moving slowly, but the mills 
refuse to accept reductions from list. Ash, gum, 
oak and poplar all are moving slowly, tho there 
have been some good inquiries of late for red sap 
gum, several of which are developing into orders. 
Ash, which had been in fairly good demand from 
the automobile trade, has slowed down the last 
two weeks, tho prices remain unchanged, being 5 
to 10 percent higher than they were two months 


ago. 
PENSACOLA, FLA. 


June 19.—There are bright prospects for con- 
tinued export activity. Last week there was 
shipped out the largest cargo shipped in months, 
and good sized parcels. Follewing are the ship- 
ments: Jossifuglu, for Rosario, 2,285,000 feet 
pitch pine; Coahoma County, for Manchester, 97,- 
464 feet pitch pine; for Liverpool, 97,995 feet 
pitch pine, 15,000 feet gum and naval stores, and 
the Molesey, for Buenos Ayres, 699,378 feet pitch 
pine (this vessel carried 1,498,062 feet of pitch 
pine loaded at Gulfport). The Antonius will take 
on a large parcel and complete her cargo elsewhere. 


TUSCALOOSA, ALA. 


June 19.—The market has been a little quiet. 
Business is at least normal and offerings are con- 
siderably greater than the mills can accept. There 
is any amount of special business at good prices. 
Items which are usually put in transit have shown 
weakness. Wholesalers are holding up shipments 
with the mills until they can apply strictly on an 
order. Lists of transit cars were very heavy ten 
days ago, but most of these have been moved; any 
number of them have been sacrificed. It is gen- 
erally agreed that there will be some improvement 
in demand after July 1. There is a possibility of 
a railroad strike and a probability of a car short- 
age, but buyers refuse to put faith in either. The 
weather is fairly good. There is a slight shortage 
in labor. Production is at a greater rate than any 
time within twelve months, but decidedly less than 
two years ago. Most brokers and wholesalers re- 
port a satisfactory volume of business. 


NEW ORLEANS, LA. 


June 19.—Max Lowy, president of the Kern Co. 
(Ltd.) has booked passage for Europe and will sail 
from New York early in July. Mr. Lowy plans a 
business tour of France, Spain and Italy and prob- 
ably will visit stave markets in other European 
countries. The Kern Co., which for years has spe- 
cialized in export staves, has organized a pine 
lumber department, with Ernest Albrecht in charge 
of the export division and Theodore Schlitz man- 
ager of the domestic wholesale division. Mr. Al- 
brecht has been engaged in the export lumber trade 
_ for years and enjoys a wide acquaintance both at 
home and abroad. Mr. Schlitz was formerly with 
the Kirkpatrick Lumber Co., of Cincinnati, as 
buyer in southern territory. 

J. Gilbert Burton, of the J. H. Burton Co., who 
has been assigned to duty in the company’s New 
York office for several months, recently returned to 
New Orleans after a trade tour of the West Indiés, 
and will resume charge of the New Orleans office, 
which has been made the headquarters of the com- 


pany’s export business. His brother, J. Howard 
Burton, will be associated with him. Both were 
recently taken into the company by their father, 
J. H. Burton, who has changed the company title 
to J. H. Burton & Sons Co. 

H. BE. Richardson, a well known local lumberman, 
has organized the Richardson Lumber Co., with 
himself as president and general manager and 
A. P. Keller as secretary-treasurer. The company 
will market the output of three mills in the Flor- 
ida parishes. 

Secretary E. W. McKay and Insurance Manager 
J. R. Black, of the Southern Cypress Manufactur- 
ers’ Association, have gone to Florida and will 
spend the next two weeks in visiting the associa- 
tion mills and members in that State. 


DULUTH, MINN. 


June 20.—Lumber dealers on this market are 
steadily becoming more optimistic. Orders being 
booked are for more varied assortments than in 
a considerable period, and operators expressed 
gratification over the volume of their sales of 
lower grade lumber, for which there had been 
practically no market for a year prior to last 
Spring. The consequence is that the market in 
that material is stiffening with a further marking 
up of price lists in some items expected in the 
near future. In that connection millmen are 
pointing out that sacrifice figures had been pre- 
vailing in all classes of northern pine lumber 
below No. 2. Disinclination of mill operators to 
mark up lists is regarded as market feature. That 
is due to unwillingness to impose a check upon 
building operations. It is also realized that if 
lumber were advanced to any extent it would be- 
come necessary for the mills to advance wages. 
Mills in this territory are operating to their ca- 
pacities, with nearly all of them on double shift. 
Operators are endeavoring to pile up stocks in 
their yards, to be in position to fill orders for sea- 
soned lumber as soon as possible in items that are 
now in short supply. Dealers here handling Pa- 
cific coast lumber asserted that they have few 
advices of shipments en route from there. Jobbers 
on this market booked a fair aggregate of orders 
from the railroads during the last few days for 
heavy timbers for bridge and other structural 
work. For the first time this season, inquiry was 
received for mine timber from mining companies 
on the Minnesota iron ranges. No further cargo 
lot business for eastern shipment was reported. 
Officials of the Cloquet lumber companies said that 
they are cleaning up their stocks of logs more com- 
pletely than in several years in their river drives 
now in progress, and that they are counting upon 
putting in summer logging camps in order to main- 
tain supplies. 


TORONTO, ONT. 


June 19.—A. E. Clark, of Edward Clark & Sons 
(Ltd.), this city, recently appeared before the 
special railway costs committee of the Hotise of 
Commons, representing the Canadian Lumber- 
men’s Association, of which he is president. He 
presented evidence and argument in favor of a 
specific list of lumber freight rate reductions. Mr. 
Clark stated that a considerable volume of busi- 
ness was being held back awaiting the decision of 
the committee. 

W. T. Cole, who has been sales manager for the 
Seaman-Kent Co. (Ltd.), Toronto, for the last ten 
years, has resigned and in company with W. C. 
Gardiner, formerly of the Builders’ Molding Co., 
Toronto, and others he will embark in the manu- 
facture of flooring. They have taken over the old 
K. & S. rubber plant at Weston, Ont. The latest 
equipment will be installed and the firm will pro 
duce oak; maple, birch and beech flooring exclu- 
sively. 

Duncan M. Allan, Stratford, Ont., eastern repre- 
sentative for the Canadian Puget Sound Lumber 
& Timber Co. (Ltd.), of Victoria, B. C., and 
Marshfield, Wis., left early this week for the 
Coast. He will be accompanied by Mrs. Allan and 
expects to spend several months visiting the com- 
pany’s mills. 

The Seaman Kent Co. (Ltd.), Toronto, and 
Meaford, Ont., plans to hold a reunion of its sales- 
men at Meaford on July 8. The company’s Toronto 
and Ontario salesmen will motor up to Meaford on 
July 7. The morning of July 8 will be devoted to 
visiting the plant. In the afternoon the bowling 
club at Meaford has arranged a tournament. In 
the evening there will be a dinner, followed by ad- 
dresses and an informal conference. 


AMONG THE treasures of the Royal Blackheath 
Golf Club, of Blackheath, Scotland, is a set of 
clubs made 200 years ago. The Blackheath club 
was founded in 1608 by King James I of Eng- 
land, and is said to be the oldest club devoted 
to golf in existence. 





Rugged Strength in 
Every Foot of Gandy 
Belt 


In no industrial installation does 
a belt ever meet the kind of pull 
that the test gauge shows when a 
Gandy belt is finally tested. 
Gandy belting can withstand a 
tremendous strain. Its tensile 
strength is far greater than is ever 
required in even the most severe 
industrial installations. 


Gandy standards of materials 
and workmanship are responsible 
for this unusual Gandy strength. 
In every step of the manufacture, 
character and trustworthy quality 
are built into Gandy belting. 
Gandy is the original stitched cot- 
ton duck belt—world’s standard 
since 1880. 


In the lumber and allied indus- 
tries it has long been recognized 
as the best for driving, for convey- 
ing, for elevating. In all classes 
of service, in all kinds of operating 
conditions, indoors and outdoors, 
in rain, sun and snow, Gandy belt 
holds up, giving the maximum 
satisfaction and lasting for years 
after an ordinary belt would have 
been discarded. 

See that the next belt you buy 
is a Gandy. Then you are sure of 
greatest belting value. Look for 
the green edge, the Gandy name 
and the Gandy trade mark. 





THE GANDY BELTING CO. 


MAIN OF FICE AND FACTORY 
740 W. PRATT ST., BALTIMORE, MD. 
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Whether it be Solid 


Circular, Inserted 
Tooth Circular or Band 
Saws that you require, 
a Simonds will more 
than meet the demand. 
Made of high-grade 
steel, manufactured in 
Simonds’ own Steel 
Mills, these saws have 
the stamina to with- 
stand heavy feed. They 
hold their edge and 
temper. 


Write for catalog and prices 


Simonds 
Manufacturing Co. 


“The Saw Makers” 
FITCHBURG, MASS. 
Chicago, Till. Portland, Ore. 
Detrolt, Mich. < 
New York City San Francisco, Cal. 


Seattle, Wash, 
oop a Montreal, Que. 
Memphis, Tenn, Vancouver, B. C. 
London, England St. John, N. B. 
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The Heller Bros. Co., lumber dealer and contrac- 
tor of Youngstown, Ohio, has announced the appoint- 
ment of John H. Werden as purchasing agent. 


The J. J. Barney Lumber Co., which recently 
moved from 819 West Grand Avenue, has estab- 
lished a new retail yard at 699 West Division 
street, where it will specialize in southern pine, 
factory, crating and other material. 


H. C. Seymore, sales manager for the Gates 
Lumber Co., Wilmar, Ark., southern pine manu- 
facturer, arrived in Chicago early this week ready 
for the tournament of the Lumbermen’s Golf Asso- 
ciation at the Olympia Fields Country Club. 


Chris A. Walker, manager of the hardwood de- 
partment of the Louisiana Red Cypress Co. at 
Memphis, Tenn., and S. A. McKinney, who is con- 
nected with the same office, arrived in Chicago 
Monday for the National Hardwood convention. 


R. E. McKee, of the tie and lumber department, 
and George A. Houston, manager of lumber sales, 
of the Long-Bell Lumber Co., Kansas City, Mo., 
visited its Chicago office this week. Both reported 
that conditions were satisfactory in the southwest- 
ern territory. 


Frank Dooley, of the F. T. Dooley Lumber Co., 
Memphis, Tenn., hardwood lumber manufacturer, 
arrived in Chicago on Monday of this week to take 
part in the Lumbermen’s Golf Association tourna- 
ment and attend the National Hardwood Lumber 
Association annual. 


The Pennsylvania Pump & Compressor Co., 
headquartered in Easton, Pa., recently opened a di- 
rect district office at 105 West Monroe Street, 
Chicago, with H. M. Montgomery in charge. This 
company is a large manufacturer of pneumatic and 
hydraulic pump machinery. 


S. E. Barwick, of the Chicago office of the Long- 
Bell Lumber Co., has gone to Seattle, Wash., to 
attend the wedding of his son, W. E. Barwick, 
which will take place in the western city on June 
27. W. E. Barwick is connected with the Burton- 
Beebe Lumber Co., of Seattle. 


The 8-year-old daughter of Fred Larkins, assist- 
ant secretary of the American Wholesale Lumber 
Association, underwent an operation ‘for throat 
trouble this week. The little girl is doing as well 
as can be expected, and Mr. Larkin’s many friends 
hope she may soon be restored to perfect health. 


Ralph Lane, eastern representative for the Hil- 
gard Lumber Co., which maintains offices in suite 
855, McCormick Building, was in Chicago this week 
conferring with officials of the home office. Mr. 
Lane, who has offices in the Grand Central Ter- 
minal, New York City, finds business pretty fair 
and considers the outlook satisfactory. 


A. L. Stone, of the Nicola, Stone & Myers Co., 
wholesaler, Cleveland, Ohio, and chairman of the 
traffic committee of the American Wholesale Lum- 
ber Association, was in Chicago last week looking 
after the association’s interests in the $10 penalty 
hearing before the United States district court, 
eastern Illinois division, held on June 15, 


H. A. Knapp, Chicago manager of sales for the 
Union Lumber Co., McCormick Building, returned 
Monday morning from a few days’ fishing trip in 
the vicinity of Lac du Flambeau, Vilas County, 
Wisconsin, which is in the northern part of the 
State in the Chippewa Indian Reservation. Mr. 
Knapp reports having had the time of his life and 
that he succeeded in landing a 30-pound ‘“‘muskie.”’ 


C. H. Wilson, of the Deer Park Lumber Co., 
Conway Building, left last Saturday evening for 
an extended business trip thruout the eastern ter- 
ritory. He expects to be gone about thirty days. 
The company manufactures western pines at Deer 
Park, Wash., and the Chicago office handles the 
product of other western pine manufacturers 
in the eastern States, in addition to that of the 
Deer Park plant. 


W. C. Coles, general sales manager for the Arkan- 
sas Oak Flooring Co., of Pine Bluff, Ark., and the 
Perfection Oak Flooring Co., of Shreveport, La., 
with headquarters at Pine Bluff, was a business 
visitor in Chicago this week. Mr. Coles says their 
new flooring plant at Shreveport is the last word 
in flooring factory construction and that the in- 
creased output will be welcomed by the many cus- 
tomers who have come to look to their organization 
for flooring needs. 


Mrs. K. B. Hartwick, president of the Hartwick 
Lumber Co., of Detroit, Mich., with her two 
sons, Nelson and Robert, sailed on June 17 for an 
extended tour thru Europe. While they are in 
France, Mrs. Hartwick and her sons will visit the 


little town of Dax, where Maj. Hartwick died dur- 
ing the European war. Maj. Edward EB. Hartwick 
founded the Hartwick Lumber Co., in 1909, and 
was interested in every progressive movement for 
the betterment and advancement of the lumber 
industry, and in this connection was an enthusi- 
astic supporter of all association endeavors. 


Rowland 8. Utley, of the Steven & Jarvis Lum- 
ber Co., has just returned from a ten days’ trip to 
the hardwood mills of eastern Kentucky and Ten- 
nessee. He stated that they were all running for 
the most part at full capacity and had fair stocks 
of lumber. The biggest demand is for automobile 
and flooring material, other consumers being rather 
cautious about buying too far ahead. There has 
been no change in the local situation for the last 
few weeks, Mr. Utley said, the market being char- 
acterized by a fairly steady demand for all grades. 
A considerable amount of low grade hardwood has 
been moving recently for box and crating purposes. 


D. W. Ferry, secretary of the McLeod Lumber 
Co., southern pine and Pacific coast wholesaler, 
returned last week from an extended business trip 
to the eastern consuming centers and also a visit 
of inspection to the company’s offices in Pittsburgh 
and Philadelphia, Fa. Conditions are very satis- 
factory on the whole, Mr. Ferry stated, the largest 
demand coming from the construction field, which 
is booming. The company is shipping a large 
amount of material from the west Coast thru the 
Panama Canal to Atlantic coast consuming cen- 
ters. The only difficulty experienced in the East 
is lack of ability to make shipments quickly enough, 
continued Mr. Ferry. Production has been cur- 
tailed to some extent by labor shortage. Prices 
on all grades and kinds of lumber handled by the 
company are very strong. , 


L. R. Putman, directing manager of the Amer- 
ican Wholesale Lumber Association, returned June 
15 from Fayetteville, Ark., where he attended the 
fiftieth anniversary celebration of the University 
of Arkansas, of which he is a graduate. One of 
Mr. Putman’s sisters was the first to register 
at the university and a member of the first gradu- 
ating class. Mr. Putman reported that prospects 
for the fruit crop in Washington County and ad- 
joining territory are good. Sawmill operations in 
that section have been affected by heavy rains, but 
the country generally looks well and road building 
is being pushed vigorously. A good fruit crop 
means that the canning factories will be busy and 
this will help move the low grades of lumber. An 
official of the Frisco railroad told Mr. Putman that 
the road expected to buy large quantities of main- 
tenance, bridge and car material very soon, which 
will call for large quantities of hardwoods, south- 
ern pine and other lumber. 


Parl R. Ross, secretary of the Marsh & Truman 
Lumber Co., McCormick Building, returned this 
week from a month’s trip on the Pacific coast, in 
the course of which he visited mills in California, 
Oregon, Washington and British Columbia in con- 
nection with the company’s interests in that terri- 
tory. Most of the mills seem to be pretty well 
filled up with orders, said Mr. Ross, and all feel 
rather optimistic regarding the outlook. The mills 
are worrying a little bit about the car shortage, 
and the larger operators are not taking orders over 
thirty days ahead, but the smaller mills are not 
as well off as the larger ones in the matter of 
orders. There has been no marked stiffening in 
prices, continued Mr. Ross; in fact, in some tim- 
ber cutting there has been a weakening. Produc- 
tion at some mills is being delayed about two 
weeks on account of fires in the woods, and those 
more favorably situated are increasing their out- 
put by putting on two and three shifts in order to 
get caught up with their orders. Mill stocks are 
very low, but there is a pretty good supply of logs 
at most plants. Cedar and fir logs are moving to 
the mills in good volume, but the movement of 
hemlock logs is rather slow. 


SUMS UP LOW GRADE SITUATION 


H. L. Pease, secretary of the National Associa- 
tion of Box Manufacturers, in discussing the low 
grade situation from the box standpoint, said that 
there is an actual shortage of low grades of north- 
ern pine in the Minnesota and Michigan district. 
The big surplus of birch and maple low grades in 
that same territory has been pretty well cleaned 
up. In the New England district there is about a 
normal supply of box lumber. In the Southeast, 
that is in the Virginia, North and South Carolina 
district, the supply of low grade box lumber is 
sufficient to meet normal requirements. In the 
South, Louisiana-Mississippi-Alabama district, there 
is still a large surplus of low grade southern pine, 
and there is an actual shortage of building ma- 
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terial. In the California district, unfavorable 
weather has curtailed production to some extent. 

The association is mailing out this week 12,000 
educational pamphlets, pointing out the advan- 
tages of wood boxes in transportation service. 
These pamphlets are being sent to wholesale gro- 
cers, candy manufacturers and jobbers, canned 
food manufacturers, wholesale drug houses, mac- 
aroni and soap manufacturers, cracker bakers and 
meat packers. In addition to these, 200,000 stick- 
ers bearing the notation: “Believing that the 
best interests of manufacturer, wholesaler and re- 
tailer require the most serviceable container, we 
request that the attached order be shipped in good 
wood boxes,” are being distributed to wholesale 
grocers and to every lumber manufacturer thru 
his associatien, te use with commissary orders and 
in other ways to increase the consumption of wood 
boxes and incidentally create a larger market for 
low grade lumber. 


(SRE EERaAaaa: 


CHICAGO BUILDING RECORD SMASHED 


Building permits issued in Chicago during the 
first fifteen days of June totaled $15,340,000. If 
this gait keeps up during the remainder of the 
month, June will exceed May as a building month 
by over $3,000,000. The May total of $27,029,650 
broke all previous records in the city’s history. 

The construction under way and that for which 
new permits have been issued embraces every type 
of building from the great union terminal station 
and the west side mail building to the bungalow— 
of which thousands are being built. A single con- 
tractor, operating under the Landis award, has 
nearly a million dollars’ worth of bungalows under 
Leni Ceaaaaaaaaaaa 


INTRODUCING RETAIL SERVICE PLAN 


R. F. Hammatt, of San Francisco, secretary- 
manager of the California Redwood Association, 
who is making a nine weeks’ tour thruout the mid- 
dle West and Hast to introduce the association’s 
retail service plan, arrived in Chicago on Monday 
of this week. He left San Francisco June 2, mak- 
ing stops. at Omaha, Neb., Sioux City, Iowa, Mil- 
waukee and Madison, Wis. While in Madison, Mr. 
Hammatt conferred with officials of the Forest 
Products Laboratory in connection with codpera- 
tive research and market studies now being made 
for the California Redwood Association. From 
Chicago his itinerary is as follows: Rockford, IIl.; 
Toledo, Ohio; Detroit, Mich., Cleveland, Ohio; Buf- 
falo, N. Y.; Rochester, N. Y., and Boston, Mass. 
Mr. Hammatt expects to spend the Fourth at his 
old home at Cape Cod, after which he will go to 
New York, Philadelphia, Washington, Pittsburgh, 
Columbus, Cincinnati, Indianapolis, Springfield, 
Ill., St. Louis, Kansas City, Wichita, Kan., Lincoln, 
Neb., Denver, Colo., Salt Lake City, Utah, and then 
back to San Francisco, where he expects to arrive 
on the morning of Aug. 9. 

In the course of his travels Mr. Hammatt is 
first calling on the redwood wholesalers and repre- 
sentative manufacturers and explaining to them 
the help and codéperation the association is pre- 
pared to offer in promoting the use of redwood, 
and showing them the series of 2-color dealer helps 
and the Trade Extension Manual prepared by the 
association for distribution by the sales forces of 
its member companies and their trade connections. 
The dealer helps will be offered free of charge in 
any quantity desired to the retail dealer, who may 
send them, with his own individual imprint, to his 
customers. 


GROWTH OF NATIONAL ASSOCIATION 


Wilson Compton, manager of the National Lum- 
ber Manufacturers’ Association, while in Chicago 
this week stated that the application of the Amer- 
ican Hardwood Institute for membership in the 
National Lumber Manufacturers’ Association had 
been received. This gives representation to every 
phase of lumber manufacturing operations in the 
National Lumber Manufacturers’ Association, so 
that at present the membership of the association 
may be said to be the most inclusive in its history. 
In fact, this will make every strictly manufac- 
turers’ association a member of the National, and 
in addition to this it has a number of individual 
members in the eastern part of the country where 
there are no manufacturers’ associations. 


WOOD PRESERVATIVE BOOKLET 


The American Wood Preservers’ Association, 
1146 Otis Building, Chicago, has issued an 8-page 
illustrated booklet bearing the title, “Decay Causes 
Failure of More Than 80 Percent of Car Material,” 
prepared for distribution at the convention of the 
Master Car Builders’ Association and exposition 
of the Railway Supply Manufacturers’ Association 
at Atlantic City, N. J., June 14 to 21. From the 
data presented in the booklet it is shown that the 
Principal factor in increasing the life of wooden 
and composite cars is the retarding of decay, and 
it is claimed that wood preservation offers the 
logical means of accomplishing this end. 


ASSOCIATION ISSUES BOOKLET 


The American Wholesale Lumber Association, 
Chicago, has just mailed out to the-trade a 30-page 
booklet containing a list of its officers, directors 
and members, outlining its purposes, and: contain- 
ing also the association’s code of ethics and plan 
of arbitration. A special feature is an alphabetical 
list of the members showing the principal kinds of 
wood handled. A geographical list of the mem- 
bership is also printed, which gives the branch 
offices of the concerns, the alphabetical list show- 
ing only the main offices. 


NOMINATED FOR STATE SENATOR 


MINNEAPOLIS, MINN., June 21.—Oscar  D. 
Hauschild, secretary of the Retail Lumbermen’s 
Interinsurance Exchange, was nominated -for 
State senator in the Thirty-third Minnesota dis- 
trict in the primary election this week. He led the 
list of four candidates. The legislators are elected 
without regard to party lines, but Mr. Hauschild 
filed in response to requests from a number of Re- 
publican business men of the district. It includes 
the eighth ward of Minneapolis, one of the firest 
residence sections of the city. It is stated that 
Mr. Hauschild has an excellent chance of election 
next fall. 


POPE HONORS COAST LUMBERMAN 


PORTLAND, ORE., June 17.—A Portland lumber 
manufacturer, John P. Miller, president of the 
East Side Mill & Lumber Co., has been given one 
of the highest honors that the Catholic Church can 
bestow, in that Pope Pius XI has named him a 
knight of the Order of St. Gregory the Great. It 
is understood that the honor came as recognition 
of Mr. Miller’s generosity and many worthy acts 
in connection with the 
church work in _ this 
State. 

Mr. Miller was born in 
the Rhine Province, Nov. 
20, 1856, and came to the 
United States in 1881. 
He worked in lumber 
yards in Nebraska two 





JOHN P. MILLER, 
Portland, Ore. ; 


Who Has Been Signally 
Honored for His 
Charitable Acts 





years and, after coming 
to Portland, in the saw- 
mills of H. A. Hogue, pio- 
ner lumberman. Later he 
leased the Hogue saw- 
mill, which was in, what 
is now the heart of Port- 
land on the east side of 
the river. Since 1902 he 
has been president of the East Side Mill & Lumber 
Co., which is one of the oldest plants in Portland 
and one of the most complete, in that in connec- 
tion with the logging camps and sawmill it has a 
sash and door factory, a planing mill, box factory 
and shingle making plant. 

The name bestowed upon Mr. Miller by the Pope 
is Pietro Giovanni Miller. 
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CHICAGO TO HAVE ‘‘MODEL VILLAGBE’’ 


A residential community housing 500 families, 
planned along the lines of the “garden homes” 
villages of England is in early prospect for Chi- 
cago, according to a statement made this week by 
B. J. Rosenthal, managing director of the Chicago 
Housing Association. Options have been secured 
on several desirable sites within thirty-five min- 
utes railroad ride from Chicago. The village will 
be laid out with lanes, a village green, athletic 
field and other features which make the garden 
homes villages of England so attractive and so 
desirable from the residence standpoint. Mr. 
Rosenthal will sail for England about July 4 to 
gather ideas that may be incorporated into the 
local project. 

While definite announcement as to site, condi- 
tions etc., will not be made until his return about 
Oct. 1, Mr. Rosenthal this week outlined the 
proposition in a preliminary and tentative way as 
follows: 

The new garden homes community will have just 
500 families. The Chicago Housing Association 
will select from the applicants the 500 families 
that it thinks most desirable and each will put in 
a certain small amount of cash. The business 
frontage will be sold and the profits used in com- 
munity betterments. Each owner will pay a pro- 
rata share of the cost of the community house, the 
athletic field, maintenance of shrubbery and land- 
scaping etc. The community will cover about 160 
acres. 

It will virtually be a city of 2,500 people and 





in a_ sense a mutual proposition. The Chicago 
Housing Association wili promote it and supervise 
its development and also superintend the build- 
ing of the 500 homes, buying the material for cash 
at wholesale prices and seeing that the houses are 
built at cost. Monthly payments will run from 
fifteen to eighteen years, and when half the cost 
is paid deeds will be given. Property will be re 
stricted so owners can not sell within ten years 
without the consent of the association..- 





OBITUARY 


GEORGE BOTHELL, pioneer logger of Wash- 
ington, died at his home in Bothell, Wash., on 
June 15, at the age of 76. He was born in 
Illinois, and served three years with the Union 
army in the Civil War. He moved to Seattle 
in 1881, founded the town of Bothell some time 
later and became its first mayor. He served 
in the first and second State legislatures. Mr. 
Bothell in early days yoked up an ox team and 
plowed a furrow between Lake Washington and 
Lake Union as a ditch connecting the two 
lakes, the tiny stream afterward becoming the 
portage and ultimately the waterway known as 
the Lake Washington ship canal. Mr. Bothell 
was one of the organizers of the John Bothell 
Post, G. A. R., and its commander at the time 
of his death. He leaves a widow, two sons and 
two daughters. 














WILLIAM J. LANGRIDGE, secretary, treas- 
urer, and sales manager of the White Star Lum- 
ber Co., at Whites, Wash., died suddenly of 
heart disease on June 12 while in the office 
of the company. He was born at South Bay, 
near Olympia, Wash., 45 years ago. He had 
been connected with the White Star Lumber 
Co. since 1908 and was a director of the Olympia 
National Bank. He had also served as deputy 
auditor of Thurston County under his brother 
an Langridge. Mr. Langridge was un- 
married. 





J. F. MEDLEY, of Sparta, Ga., president of 
the Medley Lumber Co., of Devereux, Ga., and 
well known to the lumber trade thruout the 
southeastern territory, died a few days ago at 
his home in Sparta, at the age of 55. He was 
a native of South Carolina and went to Georgia 
about eight years ago, organizing the Allen, 
Medley Lumber Co. Later he took over the 
entire control of the business and changed the 
name to Medley Lumber Co. Funeral services 
were held at Mr. Medley’s former home in 
Wadesboro, N. C. 


HERMAN SCHULTE, president of the Me- 
chanics Planing Mill Co., of St. Louis, Mo., was 
killed when an automobile knocked him from 
a wagon which he was driving, on June 19. 
Mr. Schulte, who was 83 years old, had a 
prejudice against automobiles because he was 
once before knocked from his wagon by one, 
and refused to ride in one. He frequently pre- 
dicted that he would be killed by an automo- 
bile. Mr. Schulte was a building contractor as 
well as operator of the planing mill, and was a 
well known figure in St. Louis. 








JOSEPH ALLEN BRADY, superintendent of 
the Ohio Match Block factory at Spokane, Wash., 
died suddenly at his home in that city on June 
10, following a stroke of apoplexy. Mr. Brady 
was born at Carthage, N. Y., in 1866, and began 
work as a boy in a match block factory. About 
twelve years ago he became superintendent for 
the Ohio Match Co, first at Wadsworth, Ohio, 
and later at Spokane. He leaves a widow, one 
son and one daughter. 





GEORGE W. SANSON, owner of a planing 
mill and lumber yards at Cave City, Ky., died 
at his home there on Wednesday, June 14, aged 
62. He is survived by a widow. Mr. Sanson 
formerly operated planing mills at Evansville, 


* Ind., and Owensboro, Ky. 


MRS. HOMER S. SACKETT, wife of H. S. 
Sackett, lumber agent of the Chicago, Milwau- 
kee & St. Paul Railroad Co., died in Chicago on 
June 20, following an operation. Funeral serv- 
ices were held on Thursday afternoon. Mr. 
Sackett is a former United States forester, and 
was head of the utilization branch of the Forest 
Service for a number of years. Later he was 
connected with James D. Lacey & Co. Mr. and 
Mrs. Sackett were married in 1910. 


JOINS COLLEGE STAFF 


PorTLAND, ORE., June 17.—T. J. Starker, 
manager of the box bureau of the Western 
Pine Manufacturers’ Association here, has re- 
signed effective Sept. 1 to accept the position of 
assistant professor of the Forestry School of 
the Oregon Agricultural College at Corvallis, 
Ore. He will succeed Prof. H. S. Newins, who 
has taken a position with the Cutler Drykiln Co., 
with headquarters in Philadelphia. In 1919 he 
came with the Western Pine Manufacturers’ 
Association as traveling secretary and later 
went into the box department. 
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Latest Reports on Lumber Prices _| 





MICHIGAN HARDWOODS 


There have been various adjustments in the Michigan hardwood list this week. Ten-quarter basswood in No. 1 common and better is down $5, 


while the No. 3 common in 5/4 and 6/4 has advanced. No. 1 common birch in 5/4 and 6/4 has advanced. No. 3 soft elm in 4/4, 5/4 and 6/4 has ad- 
vanced, while select in 10/4 and 12/4 is reduced. Hard maple in No. 1 common and better, 4/4, 5/4 and 6/4, has advanced. Sales indicate an ad- 
vancing tendency. Following are revised quotations f.o.b. Michigan mill points: 
FAS Selects No. 1 com. No.2 com. No.8 com. FAS Selects No. 1 com. No. 2 com. No. 3 com. 

BasswooD— Sorr ELM— 

4/4 $ 70.00@ 75.00 $ 55.00@ 60.00 $ 40.00@ 45.00 $23.00@25.00 $18.00@20.00 8/4  85.00@ 90.00 70.00@ 75.00 55.00@ 60.00 33.00@35.00 Bice 
5/4 75.00@ 80.00 60.00@ 65.00 45.00@ 50.00 25.00@27.00 20.00@22.00 10/4 95.00@100.00 75.00@ 80.00 65.00 70.00 38.00@40.00 YY ae 
6/4 80.00@ 85.00 65.00@ 70.00 50.00@ 55.00 28.00@30.00 -" — 00 12/4 105.00@110.00 POG 90.00 75.00@ 80.00 43.00@45.00 es 
8/4 85.00@ 90.060 70.00@ 75.00 65.00@ 60.00 33.00@35.00 = Se 16/4 125.00@130.00 105.00@110.00 90.00@ 95.00 48.00@50.00 ee 
10/4 ~ 90.00@ 95.00 75.00@ 80.00  60.00@ 65.00 38.00@40.00 @.. Harp MaPLs— 

BrEcH— 4/4 80.00@ 85.00 60.00@ 65.00 45.00@ 50.00 28.00@30.00 14.00@16.00 
5/8 No. 2 common and better, 32.00@35.00 12.00@14.00 5/4 85.00@ 90.00 65.00@ 70.00 50.00@ 55.00 31.00@33.00 15.00@17.00 
4/4 60.00@ 65.00 45.00@ 50.00 35.00@ 40.00 23.00@25.00 15.00@17.00 6/4 90.00@ 95.00 70.00@ 75.00 55.00@ 60.00 31.00@33.00 15.00@17.00 
5/4 65.00@ 70.00 50.00@ 55.00 40.00@ 45.00 26.00@28.00 16.00@18.00 8/4 90.00@ 95.00 70.00@ 75.00 55.00@ 60.00 33.00@35.00 16.00@18.00 
6/4 70.00@ 75.00 55.00@ 60.00 45.00@ 50.00 29.00@31.00 16.00@18.00 10/4 95.00@100.00 75.00@ 80.00 60.00@ 65.00 38.00@40.00 18.00@20.06 
8/4 75.09@ 80.00 60.00@ 65.00 50.00@ 55.00 33.00@35.00 16.00@18.00 12/4 105.00@110.00 85.00@ 90.00 70.00@ 75.00 43.00@45.00 = — 00 
BiRcH— 14/4 115.00@120.00 95.00@100. 00 80.00 85.00 48. 0650. 00 * 
4/4 110.00@115.00 80.00@ 85.00 45.00@ 50.00 23.00@25.00 15.00@17.00 | 16/4 125.00@130. 00 108.00@110. ¥ . @ vo00@... 
5/4 110.00@115.00  80.00@ 85.00 50.00@ 55.00 26.00@28.00 16.00@18.00 Sorr MaPLe— 

6/4 115.00@120.00 85.00@ 90.00 55.00@ 60.00 29.00@31.00 16.00@18.00 4/4 70.00@ 75.00 60.00@ 55.00 35.00@ 40.00 00@25.00 15.00@17.00 
8/4 115.00@120.00 85.00@ 90.00 655.00@ 60.00 33.00@35.00 .....@..... 5/4 75.00@ 80.00 55.00@ 60.00  40.00@ 45.00 26.00@28.00 16.00@18.00 
10/4 120.00@125.00 d J 60.00@ 65.00 88.00@40.00 — ae 6/4 80.00@ 85.00 60.00@ 65.00  45.00@ 50.00 00@31.00 16.00@18.00 
12/4 125.00@130.00 95.00@100.00 65.00@ 70.00 43.00@45.00 .....@..... 8/4 85.00@ 90.00 65.00@ 70.00 50.00@ 55.00 32.00@34.00 16.00@18.00 

/4 135.00@140.00 105.00@110.00 75.00@ 80.00 48.00@50.00 .....@..... Enp Drizp WHITE MaPpLE— 
Sort EL.m— 4/4  90.00@105.00 ......@...... ee Serre ee 
4/4 70.00@ 75.00 55.00@ 60.00 40.00@ 45.00 25.00@27.00 18.00@20.00 5/4 ORDO I1G00  .ccccsdPecccce 5.00@ 80.00 .....@..... 

5/4 75.00@ 80.00 60.00@ 65.00 45.00@ 50.00 28.00@30.00 19.00@21.00 6/4 LODO0GILIS.00  .c.ccccOevccee 70.00 i err | ae g ‘ 
6/4 80.00@ 85.00 65.00@ 70.00 50.00@ 55.00 30.00@32.00 19.00@21.00 8/4 115.00@130.00 ...... eo e 85.00@100.00 .....@..... 








WISCONSIN HARDWOODS AND HEMLOCK 


There is a satisfactory volume of lumber moving. Low grades are still slow and prices at a low level, but a better movement is expected 











soon. Hemlock continues in good demand, and supply is more important than price. Quotations remain at about the same level, f. o. b. 
Wisconsin mill points: 
AsSH— FAS Select No. 1 com, No. 2 com. hs " 
4 $ 90. oe 9100 00 $ 70. ny a 00 $ Paty 560-00 $25,008 p30. 00 $14,000 16. 00 On 850008 eng ei A 
4/ : ’ y . .00@ 70.00 $ 45.00@ 50.00 $ 30.00@ 35.00 $18.00@22.00 $10.00@12. 
5/4  95.00@105.00 75.00@ 80.00 50.00@ 55.00 30.00 6.00@18.0 5/4  65.00@ 75.00 ' 50. 0G 55.00 . 35. wg 40.00 or 00@24.00 +t 00G 1406 
6/4 100.00@110.00  80.00@ 85.00 50.00@ 55.00 30.00 32. 00 16: 00@18. 00 6/4 70.00@ 80.00 55. me 60.00 40. 00% 45.00 24.00@26.00 12.00@14.00 
8/4 105.00@115.00  85.00@ 90.00 55.00@ 60.00 35.00@38.00 16.00@18.00 8/4 80.00@ 90.00  60.00@ 65.00  45.00@ 50.00 30.00@32.00 12.00@14.00 
preg er yar $105.00@110.00 $ 85.00@ 90.00 $ 45.00@ 50.00 $28.0 
4/4 $ 70.00@ 75.00 $ 55.00@ 60.00 $ 40.00@ 42.00 $20.00@22.00 $17.00@19.00 . : . . 45.0 50.0 8.00@30.00 $10.00@12.00 
6/4 : 75.00@ 80 00 * 60.00@ 65.00  45.00@ 50.00 $70.00 24.00 ath 00 @ 22.00 5/4 105.00@115.00  85.00@ 90.00  50.00@ 55.00 30.00@32.00 12.00@14.00 
6/4 80.00@ 85.00 60.00@ 65.00  50.00@ 55.00 26.00 gz .00 20.00@22.00 6/4 110.00@115.00 90.00@ 95.00 55.00@ 60.00 36.00@38.00 12.00@14.00 
8/4 85.00@ 90.00  65.00@ 70.00 55.00@ 60.00 32. ay 34.00 20.00@22.00 8/4 110.00@120.00 90.00@ 95.00 60.00@ 65.00 40.00@45.00 12.00@14.00 
BircH— HEMLOCK, No. 1, — 
sha "108. an@s. 00 © 80-00 85:00 © 60.00 66.00 *22-0024-00 *12:00014.00 aa sont ia panedl weed 
6/4 1 r ’ j y . ' 
Hr 205.00@115.00 80.00 85.00 50.00 55.00 24.00 21. 00 ig.00@ 14.00 so ov@s2 -00 $30.00@32.00 $28.00@30.00 $30.00@32.00 $33.50@35.50 $35.50@37.50 
8/4 110. é . . y ‘ } é 
19/4 115. 00 125. 00 95.00 100.00 75.00 80. 00 45.00 50. 00 ast ae "yale 26.50@28.50 26.50@28.50 29.00@31.00 32.56@34.50 34.50@36.50 
2/4 11 , f . f cusaiad 
ad mt 29.00@31.00 29.00@31.00 27.00@29.00 29.00@31.00 32.50@34.50 34.50@36.50 
x x ” 
4/4 $ 70.00@ 75.00 $ 50.00@ 55.00 $ 40.00@ 45.00 $22.00@24.00 $14.00@16.00 
s/t $ ts a0 a0 00 $ 5 5.00 £0.00 ng 50.00 24.00 36 00 16.00 17-00 921.00@29.00 28.00@30.00 28.00@30.00 30.00@32.00 32.50@34.50 34.50@36.50 
8/4  80.00@ 90.00 60.00@ 65.00 50.00 85.00 28.00@30.00 18.00@17.00 | 78,00@30.00 | 29.00@31.00 29.00@31-00 31.00@33.00 33.50@35.50 35.50@37.50 
10/4  90.00@100.00 75.00@ 80.00  65.00@ 70.00 40.00@45.00 .....@..... No. 2, $4 less than No. 1. 
12/4  95.00@105.00  80.00@ 85.00 70.00@ 75.00 40.00@45.00 .....@..... Select No. 3, $8 less than No. 1. 
Rock ELM— No. 1 
4/4 $ 65.00@ 75.00 ......@...-+- $ 40.00@ 45.00 $20.00@22.00 $14.00@16.00 | N° > HEMLOCK Boanps, ae _ — ; 
5/4 70.00@ 80.00 ......@......  45.00@ 50.00 25. ie 27.00 15.00@17.00 | 1, 4» go4.90@26,00 $25-00@27.00 $27.00@29.00 $29 atl 0 vag LAA ‘ 
6/4 .75.00@ 85.00 ......@...... 45.00@ 50.00 25.00@27.00 15.00@17.00 | 1X &) $28.00@28.00 9 oo Mae 5 997-68 29-08 $ ert $26.00@28.0 
8/4 75.00@ 85.00 ......@......  45.00@ 50.00 a 27.00 16.00G17.00 | x Oe Ute ce SS CODSCED boomed Ce | SabOMaT ES sacomeres 
10/4 —80.00@ 90.00 f222.:@.0... 50.006 ‘55.00 30.00935.00 .....0..... | tee, eee ee ee eae ee emar co | sa totanee | aheotanes 
12/4 85.00@ 95.00 ......@......  55.00@ 60.00 35.00@40.00 .....@..... af . . . . . . . 9 30.00@32. 
= hl stl 1x12 29.50@31.50  30.50@32.50  32.00@34.00  34.50@36.50 31.00@33.00 
4/4 $ 70.00@ 75.00 $ 55.00@ 60.00 § 40. 00@ 45.00 $24.00@27.00 $ 9.00@11.00 Merchantable, $2 less than No. 1. 
75.00@ 80.00  60.00@ 65.00  45.00@ 50.00 24.00@27.00 11.00@13.00 No. 2, $4 less than No. 1. 
874 80.00@ 90.00  60.00@ 65.00  45.00@ 60.00 26.00@28.00 11.00@13.00 Select No. 3, $8 less than No. 1. 
8/4 80.00@ 90.00  60.00@ 65.00 50.00@ 55.00 30.00@32.00 11.00@13.00 Add for shiplap and flooring, 50 cents a thousand. 
10/4 90.00@100.00 75.00@ 80.00 60.00@ 65.00 40.00@45.00 .....@..... 2x4” and wider, 6’ and longer, No. 3 hemlock, rough, $15 to $16. 
12/4  95.00@105.00 80.00@ 85.00 65.00@ 70.00 40.00@45.00 .....@..... 1x4” and wider, 6’ and longer, No. 3 hemlock, rough, $15.50 to $16.50. 
OAK FLOORING SOUTHERN HARDWOODS 
Cincinnati, Ohio, June 19.—The following are - oo ig Mo., June 19.—The following are current quotations on southern hardwoods, f. o. b. 
average prices, Cincinnati base, obtained for oak 
flooring during the week ended June 10: GumM— 4/4 5/4 € 6/4 8/4 4/4 5/4 &6/4 8/4 
}Ex1%"” 39x2” 48x24" %x1%” %x2” OAs $105 @110 $110@115 $120@125 en oe 
EE ee en ee <a ee ee ee y » 4 ~ 
Clr. qtd. wht. 141.88 144.63 104.58 106.24 No.1 com... 65@ 6 67@ 72 70@ 75 _"s ek ey a $105@110 $115@125 $125@100 
Cir. atd. red... 119.75 90.36 89.80 No. 2 com 38@ rt 48@ 51 55@ 58 o. 1 com, and 
a oa eee "sei s6' 108.10 71:96 73.04 ee 100@105 $110 115@120 ag Pa G3 Sta89 ate 8 
oj |e ile ; A we | # BS «cesses Oo 2 COM..... 
or bsp ee . 4 99.88 han r+ gg snare No. 1 com.. “— e 65 $ 340 70 . tou id No. 3 oo eeewr =" . ae oe oo 24 
Sel: ‘pin. red 79.44 |...) 88.29 338 56.26 “Lae 30% s2  34@ 36 2@ 44 Sound wormy.. 30@ 32 37@ 39 39@ 41 
a 1 —* iy ce ses 37.24 FAS Bi ae $ 44@ 47 $ 47@ 49 $ 56@ 59 PLAIN Rep OaAak— 
cal tans ‘ a ae 3 
MAPLE FLOORING No.2 com... 20@ 22 21@ 23 35g 25 rage Pea $110@120 $120@130 
— ; sem sel. ........ 55@ 58 60@ 638 66@ 71 
The following are current prices on maple —tun.. 4 39  37@ 40 No. 2 com..... 34@ 36 37@ 39 42@ 44 
flooring f.o. b. Cadillac, Mich., basis: No. 2 com..... 31@ 35 350 35 PorpLar— 
Face— Clear No.1 Factory | QUARTERED WHITE OaK— ee $110@115 $120@125 $130@135 
3/8 x1% & 2”..... - $60.00 $45.00 §..... _. we eeeeee 49130@185 $140@145 $150@155 Saps & sel.... 77@ 82 80@ 85 90@ 9% 
18/16x1%” ........ -- 85.00 68.00 20.00 we, 5 ante 65@ 70 75@80 90@ 9 No. 1 com..... 50@ 52 53@ 55 63@ 65 
eo eves esse 87.00 73.00 28.00 OF, ov eraen- @ wines No. 2 com. A.. 32@ 34 33@ 35 334 e 
XZ” woe ceceees 90.00 75.00 30.00 | QUARTERED RED OAK— No. 2 com. B.. 27@ 28 28@ 29 28@ 29 
DT viucncumel 80.00 70.00 35.00 aes $110@115 +115@)135 s136@105 
17/16x2%” ....... .+ + 95.00 85.00 35.00 No. 1 com..... 75@ 80 | Sorr MaPLE— 
MS acaheseect 90.00 80.1)0 40.00 No. 2 com..... 388@ 41 48@ 51 55@ 58 Log run ..... $37 $42 $47 
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“SOFT TEXTURE” SOUTHERN HARDWOODS 


Cincinnati, Ohio, June 19.—The following are average prices, Cincinnati base, quoted on Vir- 
ginia, West Virginia, Kentucky and Tennessee hardwoods today: 


4/4 5/446/4 8/4 
QUARTERED WHITE OAK— 
FAS .........$140@150 $150 nr “ue 170 
115 ot 
85 
58 
60 
QUARTERED Rep OAK— 
FAS sgueeess SIL . 2 ee 
No. 1 com..... oa 


Selects ....... 105@110 110 
No. 1 -com..... 70 75 80 
No. 2:com..... 43 48 653 
No. 2 com..... 
Se 140 
95 = 
83 80 
48 45 
28 28 
60 55 


Sound wormy.. 40@ 45 50 


PLAIN WHITE AND Rep Oak— 


BAS. 2 ccacoccc Gide 7 “ee 
Selects ....... 90 95 
No. 1 com..... 75 Bo 78 
No. 2 com..... 42 = 43 
No. 8 com..... 2 25 
Sound wormy.. 45 55 


PoPLAR—~ 
PAB  .ceccc ce o$115Q120 he 125 s33 130 
Sapsand selects 90@ 95 95 7 100 im” 
No. 2 Sees 65@ 70 70 72 
No. 2 com. A.. 37@ 40 40 4U 
2 oom. 5 ee - 26@ 28 27 27 
nel and wid 
"Mol, 18 to 23” 155@165 175@185 180@190 
Boxboards, 
18 to 17*.;. etatesamel wettces <ci@Becs 
Basswoop— ‘ 


BAS. ...-++00-$ 85 oc 100 $100@105 
No. 1 com. coneOe ng 55 Bog 60 60@ 65 
No. 2 com..... 82@ 384 387@ 4 40 





4/4 5/46/45 8/4 
CHESTNUT— 

FAS .........$120@125 $125@130 $125@130 
No. 1 com..... T0@ 75 T75@ 80 75@ 80 
No. 3 com..... 18@ 20 20@ 21 20 
Sd. wormy and 

No. 2 com... 80@ 82 32@ 35 
Sd. wormy an 


No. 1 com. 
and better... 35@ 38 


35@ 38 


42@ 44 42@ 44 


MapLp— 
PAP eo cccesccce ae + fa Soe 100 
No. 1 com..... 50@ 55 3. 75 
No. 2 com..... 82 35 $3 40 45 


BircH— 
ee eek —_ 120 $115@125 $120@125 
60@ 65 b> 70 T70@ 75 


No. 1 com..... 


No. 2 com..... 835@ 40 45 42@ 45 
BrecH— 

1 / | ECO Ce ig io * ang 85 $.80@ 8 

No. 1 com..... 40 45 50 45 50 

No. 2 com..... 30@ 35 85@ 40 385@ 40 
WHITE ASH— 

PAD vcsccccec om e+e a1 ones 4 

No. l com..... 50@ 55 

No. 2 com..... 82@ 35 


Hickory— 


ee eer twd: ea ‘ ste 120 $110@120 
Sl ee 80 T70@ 80 
NG. B-G0R. ccc ces a3 40 35@ 40 
WaLnouT— 


a ceicaves 5000 250 $250@260 $260@270 
Selects ....... 155@160 175@180 180@185 
No. 1 com..... = 115 120@125 125@130 
No. 2 com..... 55 55 60@ 65 


VALLEY HARDWOODS © 


Cincinnati, Ohio, June 19.—The following are 
today’s average prices on southern Mississippi 
Valley hardwoods f. o. b. Cincinnati: 

Guu— 


boy red FAS.$130@135 $140: 150 =e 

trd. No.lcom. 75 85@ 90 190 
Plain red FAS. 115@120 130@140 188 140 
he sennegenel 60@(65 %75@ 80 85@ 90 

com, . 
Bap, besbearde, 55@ 60 ...@ @ 
oO i coe Gece coo@sce 

Sap FAS, 6” & 

WideF ..e.; - 49@ 52 58@ 55 60@ 65 
Sap No.1 com. 32 35 3834@ 37 388@ 40 
Sap No.2 com. 23@ 25. 24@ 26 24@ 26 

CoTTON WooD— 


vas. 6” & wdr.$ 55 60 $ 60@ 65... 
BOS Gcece & 42 44 at 
4 ee eae 380@ 33 32@ 35... 


Boxboards, 
17 oe g: ht ple we 


to nee 4 80 

9 to 12”... 60@ .65 

WAS .ccccccec Ghia #120 125 gr 130 

Selects ........ 90@ 95 100 100@105 

No. 1 com..... 60@ 65 & 70 4 «670@ 75 
No. 2 com..... 42@ 47 52 52@ 57 

QUARTERED Rep OaKk— 
FAS ........:$110@115 
No. 1 com..... 55@ 60... 
No. 2 com..... 838@ 43 ... 

PLAIN WHITE AND Rep Oak— 
FAS .........$100@105 er 
Selects ....... 50@ 55 
No, 1 com..... 50@ 55 a5 
No. 2 com..... 82@ 36 35 
No. 3-com..... 20@ 22 23 
Sd. wormy .... 830@ 32 33 

PoPLar— 


FAS .........$ 90@ 95 $ 95 = 80 "80 105 
Saps & selects. 70@ 75 = = 


eee 


QUARTERED WHITE Oaxk— 


éeeces ese 
Be 
S3So 

BSSESH OSE 
SRSRaG 


No. 1 com..... 50@ 55 
_ No. 2 com. A.. 33 36 35 
No. 2 com. B.. 22@ 25 2h 


Bees 
& 





CYPRESS 


The following are current f. o. b. Chicago prices 
on cypress: 


GULF COAST RED CYPRESS— 
New Grades 
Factory 
Factory 


Tank FAS Selects Shop Bow Pech 
4/4.. - eS tte om $ phy 4 $46.50 $26.50 $26.50 


G/4 «.-- 136:60 ia 25 39:50 59.50 29.50 28.50 
8/4.... 135.25 122.25 97.25 67.25 30.25 29.25 
10/4 ..-- 141.26 128.25 108.25 73.25 ..... 000. 


13/4 «0. 141.25 128.25 108.26 78.25 ..... cece 
16/4 ...- 146.25 183.25 108.25 78.25 ..... wena 
Boards 

No.1 No.2 No.3 
8 | gee jae eens «+++ -$45.50 $35.50 $29.50 
' Finish, 828 


P . siti noear heart A B o 6OvD 
ix4- to 


dom lenathe. $108.00 $100.00 $90. 00 $80.00 $62. 00 
1x2- to 11” pee- 

ifled width 

random igths. 108.00 100.00 90.00 80.00 62.00 
1x12” random 

lengths ...... 115.00 108.00 98.00 88.00 69.00 

For 5/4, add $5 to above prices; for 6/4, add $8; 
for 8/4, add $16; for 5/4 and 6/4 “‘D” grade, add 
$3; for 8/4, add ‘36. 


YELLOW CYPRESS— 


Factory 
No.1 No.1 No. 2 
FAS Selecta ae common common 
$ 90.00 $55.00 $45.00 $30.00 
oF 95.00 65.00 45.00 30.00 
6/4... 110.00 95.00 65.00 45.00 30.00 
100.00 70.00 Hye 35.00 


10/4... 125.00 110.00 80.00 i 35.00 
12/4... 125.00 110.00 80.00 50.00 35.00 
Boards 
No. 1 No. 2 
common common 
1x 6-, 8- and 10-inch.......... .. $48.50 $35.00 
MEE A Cop isicadcwdnaneaas scone GHOe 40.00 
Peck 
IMs PUM DOE soso iicicccivcccdccccdscces $27.00 


Cincinnati, Ohio, June 19.—The following are 
average prices today f. o. b. Cincinnati: 


RED CYPRESS— 
Rules of March 18, 1922 


Factory 
Factory 
a Selects ry? 
1 $28 eeeeeee “ee eee eeeee eoree - $75.00 $45. 0 
Finish—$1S or S2S 
Clear 
Heart A B 0 D 


1x4 to 12” 


ineld. 828.$107.50 $99.50, $91.50 $79.50 $61.50. 


eeaeanes: Grades, “ * 
No.1 


2 No.8 
Fe Big icc cccce vewece $44.00 


$32.00 $26.00 


New Grades 





YELLOW CYPRESS— 
4/4 5/4 46/4 8/4 


NE aitdlive weaaa r ee 7 95 us $120 
BO sumac ease 80 95 95@100 
No. 1 shop....... g 50 $0 65 68@ 75 
Random Widths— 

No. 1 com..... 82 40 42 

No. 2 com..... 25 28 30 

No. 1 com. No. 2 com. 

IMG Gee bvececisedaceas hag $30 
BEN GORE sce cdedeccdésiacsete 38 





St. Louis, Mo., June 19.—The following are 
current quotations on cypress f. o. b. St. Louis: 


GULF COAST RED CYPRESS— 


Factory 
Factory 
Tank Selects Shop Bow 
ree --$123.25 $74.75 $44.75 $25.50 
ee aa 8.2 84.75 54.75 28.50 
eo? cocce SaaS 6s Sa 57.75 28.50 
8/4 awnwcee 9.25 95.50 65.50 29.50 
rae 144.25 106.25 76.2 
DEE. scateeeeuwe 144.25 106.25 76.25 
pS rere -- 149.25 — 81.25 
POO PEM crccececkedcacducacecavaaed $24.50 


Finish—S18. or = 
Clear heart 
1x4 wrt $106.75 $ 98 75 $ 88 75 $78. 15 $60. 15 
1x12” +. 113.75 106.75 96.75 — inna 
1x14” . eoeee 126.75 118.75 - 108.75 


1x16” -- 186.75 128.75 118.75 
Common Grades—Rough 
No. 1 No. 2 No. 3 
2. $ to DO sence evemede --$43.50 $33.50 $27.50 
Winwadeews ecccccsee 50.50 838.50 27.50 
Siding, Flooring Etc. 


A B Oo 
1x4, 6 and 8” drop siding, 
flooring, ceiling, casing 
ONG WARE ccvcccecece -$107.25 $90.25 $81.25 
x4 and 6” bevel siding. 49.25 42.25 37.75 


5 alow siding, from 
EIGES” MGM cccatace 72.25 63.25 59.50 
No. 1 Cypress Plekets 
14%x1%” 1%x1%” 1x3” 
$-foot G-inch..........- Boies ‘shste $4800 
ate kens errr | 44.50 52.50 


Panel Stock, 8” and Wider 


5%” 1” %” 
$45.50 $55.25 $68.50 $85.25 
pe ee re ee ee $9.10 
YELLOW CYPRESS— 

4/4 5/4 BSG Ee 10/4 
|. epee rree $85 $90 $90 $100 $115 
eer eres 70 80 80 85 90 
1 eee 42 55 57 60 70 
No. 1 common..... 30 35 35 35 wale 
No. 2 common.,... 22 25 25 28 

Boards 

106” 108” 1010” 1@12” 
No. 1 common....., «$37.50 $37. r+ see 50 $46.00 
No. 2 common..... -. 27.00 9.00 fay 

ec. 





REDWOOD 


The following are the prevailing redwood 
prices, f. o. b. Chicago: 


Bevel Siding, S1S2E 
7-—-Clear-—_, ———-A-——. B 
3’-7’. 8/20" 3’-7" §=8/20" 3/20’ 


Size— 

#x5- cogesend $25.25 $42.25 $22.25 $89.25 $33.25 
 éépncew ‘oa 45.25 26.25 43.25 88.25 

ee dadaceus 7.25 44.25 25.25 42.25 87.25 


Not less thie, 10 Percent 8- to T-foot; balance 
8-foot and longer. 
For specified lengths, add $2. 


Bungalow Siding, S1S2E 





—Clear—_,  - a 
3/7’ 8/20° 3/7’ 8/20’ 


Size— 
ee sasoue $43.25 $46.25 $41.25 
—res 45.25 48.25 43.25 46.25 
Se a emia 50.25 58.25 48.25 51.25 
Ee” oceanc §2.25 55.25 50.2. 58 
me lcecces 66.75 69.75 64.7 67.75 
Se evcce - 68.75 71.75 66.75 69.75 
ee Specaa 70.75 73.75 68.75 71.75 


For rough bungalow siding, add $2. 
Finish—Rough—S2S or 84S 


-————Clear——_,, A—- . B 
8/20’ 8/20" 8/20’ 8/20’ 8/20’ 2/20’ 4/20’ 





Wiat 1” 1%-1%4" 2” i” 1%4-1%2” 2” 
a * écecceset ee Bee ee eee $72.50 
oe 89.50 96.50 94.50 82.50 89.50 87:50 7450 


[2 91.50 98.50 96.50 84.50 93.50 91.50 76.50 
- 91.50 98.50 96.50 84.50 91.50 89.50 16.50 
91.50 98.50 96.50 84.50 93.50 91.50 76.50 
92.50 99.50 97.50 85.50 94.50 92.50 17. 
95.50 102.50 100.50 88.50 97.50 95.50 
91.50 98.50 96.50 84.50 92.50 90.50 76. 


Short Finish—Rough—S2S or S4S 








poll nmin 1% & Sayre, 
3°-4'6" 5’-9" $°-4°6" 5°-9’ 3°-4'6" 5-9 





Width— 
& 4” $47.50 $57.50 $54.50 $64.50 $52.50 $62.50 
5 & 6”.... 49.50 . 56.! 66.50 . 64.50 
_ eee 54.50 64,50 61.50 71.50 59.50 69.50 
1G” scccvcce 65.50 75.50 72.50 82.50 70.50 80.50 
ED” cccascse 67.50 77.50 74.50 84.50 72.50 82.50 
8 to 6”.... 44.50 54.50 51. aad 61.50 49.50 59.50 
8 & 4”.... 42.50 52.50 49.50 59.50 47.50 57.50 
RS 44.50 54.50 ‘53.50 63.50 51.50 61.50 
| Mao ree 44.50 54.50 51.50 61.50 49.50 59.50 
BY wcccevcs 49.50 59.50 58.50 68.50 56.50 66.50 
1G cccsdecs 60.50 70.50 69.50 79.50 67.50 177.50 
BR” occcdcce 62.50 72.50 71.50 81.50 69.50 79.50 
8 to 6”.... 39.50 49.50 48.50 58.50 46.50 56.50 


Other specified lengths, add $2. 
Shop, Rough, or $2S, Random Width and 
Length, 8 to 20’ 
~ i te: 2,” 3” 4” 865.6” 
Width— 
5” & wdr.$42,50 $52.50 $52.50 $45.50 $75.00 $73.60 $77.00 $81.50 
Short Stock, “A” & Better, Rough, S2S, 





S4S, or T&G . 
r : — r—1% & 1h"— 7 
20-40” 42-54” 54-96" 20-40” 42-54” 54-96" 
or 4”....$37.50 $44.50 $54. - $44.50 $51.50 $61.50 
BP cccocves 39.50 46.50 56.50 48.50 55,£ 65.50 
BS wcccciece 39.50 46.50 56. 30 46.50 53.50° 63. 
BY wcccccce 44.50 51.50 oh dep 60,50 Say 50 
10 wcccccee 55.50° 62.50 72: “64. 71.50 © 
12” ..cccoe 57.50. 64.50, 74.50 66.50 73.50 


3 to 6”.... 34.50 41.50 51.50 43.50. 50.50, 


ea 
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Jacksonville, Fla., June 19.- 


Week ended 





SOUTHERN PINE 


June 1? June so 


Week ended 





June 17 June 10 


Week ended—- 





Following is a recapitulation of f.o.b. mill prices realized in this territory during the two weeks ended June 17: 


Jane 17 June in 


























Week ended— June 17 dune 10 
Ceiling Bevet- Siding Boards 
Flooring o bac fans No. 1 commun— 
1x4 B&better..... 22... $7.00 B&better ........- 20.65 ..... Ss ee 36.00 
1x4 B&better .....$43.35  ....- No. 1 com.... 37.00 40.00 No, 1 com........ 18.00 ..... ie 6 ee... 375 
No. 1 com.... 37.16 $39.50 No. 2 com.... 19.58 17.00 | 4, 9,00 Tomei ces susetiliaaet ee eeeeone ae 
No. 2 com.... 16.01 17.53 ixsy bei BiCOM so. & aieiice A 7.00 a edge- sal oe oe Ss 9 
No. 3 com. and a... in... oe | aoa ee 
SE Seichaw 5 8.18 9.55 No. 2 com.... 13.71 14.00 No. 2 COM. «++ +44. 8.83  ..... 5/4x 6 Das. wasnt 3000 see 
6/4x8 B&btr. ht. face 70.00 ..... veX3% Bk&better..... 26.41 ..... Roofers 5/4x12 D48 ..... 2... 43.00 
No. 1 com. ht. iO; 2 OO i SO kbwe Ix No. 2 com.... 22.00 24.75 |" wo. 2 common— 
face _. 50.00 ; nO. 2 Cem. ... TOGO xs .c. No. 3 com.... 14.75 14.00 Fi “4x3 D48 15.26 2 
evcce . eeoe No. 3 com.... 5.00 B « © eoeereccece oo. “ yn 
1x3 B&btr. sap rift 72.50 68.00 al earns oe eet = =| 
better rift.. om! ‘ é&better- f ES DD 6652 cee ; dee 
neg ri a 4 Partition 1x 6 D48......... 48.83 1x8 Shiplap...... 26.00 
nag pone on tag a 1x6 Babetter 46.00 ..... ix 8 D4s sales inter 46.50 Sheets Ix6 to 12 D48.... 22.00 
, lp 7 . € Mm 600060008 OU =n we te 
“Sia tit 27.50 ..... No, 1 com.... 38.00 ..... , Ax12 DAS co... ee. Shingles. 
B&better flat.. 52.99 52.00 Sidin 5/4x * ere a) Sr 4x18 No 1 pine..... 3.75 
No. 1 com, flat 42.53 43.55 | 1@6 Novelty— . B/ax 6 Herd ton, roe SARs Lath . 
No. 2 com, flat 15.68 16,50 No. 1 com.... 20.65 42.00 | 5/4x10 D48 222222252 55.00 ° 2... | 4° No.1 std. kiln dried 4: 
a © ee os , 4 -1 std. kiln drie .38 
No. PRS é6s35 7.00 No. 2 com.... 21.79 22.50 5/4x12 | eae Co  / —— 4’ No.1 std. air dried. 3.70 3 
1x6 No. 2 com. BB.14 noes Ne SS ere 8.00 B/E. & GD TG oii. n ne we ses 47.50 | 4’ No. 1std.green.... 3.41 3.50 
The following f. 0. b. mill prices are taken from sales reported during week ended June 17 in sections named 
Bir- Hat- Kan- Bir- Hat- Kan- Bty- Hat- Kan 
Alex- ming- ties- a8 Alew- ming- ties- sas Alew ming- ties- #0 
andria,ham, burg, City, undria, ham. burg, City, andria, ham, burg, City, 
La, Ala. Miss. Mo. La. Ala Mias. Mo. Ia, Misa Ma 
Flooring einece Jambs Dimension, 8181E 
ee eee on 0.00 ... 2 pak ae No. 2, 2x 8” , 
ee ee 1x4 ee WEP oe ot cee 62.06 2 NO, | =a 8", 10 a er 19.00 
Babsiier panies 67.46 65.00 ..... 67.66 Rms pray | eee 24:25 20.50 24.00 20.75 
ubheens ais «cee 69.85 art 70.06 16° .. 24.86 22:00 22.34 
e is ainidhinnnon 64.42 51.00 henna SIS 18&20° | 26.44 ..... 24.32 23.50 
Sa OM. oeoginiesss cop MBER. Soca enews . ; sisi ; 10’ to20’ 25.83 |... 20.00 .... 
wo Babetter’ 2... 55.23 31:00 58.82 63.97 ne ia + meee 32.28 2x1”, 10’ ., parson 19.33 23.00 
OP 2cces Re ie ier lengths . ee 31.63  . 5 
 Sicaaekowars ats ides soe 1x6”, 16°’ 30.55 32.03 16’ . ee 38.BF 
Pe ne vaap SOO 4088 2.0, Other lengths” ae 31.67 18&20° 25.50 20.50 25.58 
te ee 24.46 16.00 ..... 24.00 | No. 2 (all lengths)— 10’to20 25.62 ane 
Wd” EG A oo eeeeeee geog OO cere sin 5 are 16.07 20.00 15.23 ania”; 25.62 21.38 21.7% 
etter ..... 57.04 sae eaves LOT No * ait Wngthey 22 20.07 22.00 21.82 12° HY 20.02 23.02 
Be NC wccisisinere y Nui. pene. . eee igths)— ae MB lous sisks 26.28 23.56 25.60 
ra Bebetter 22.2, irae 4725 4816 46°72 i abearan shee et —— fo stl 27.17 24.50 27.24 
ro .ceee f OF ¥ ON MMT Simdacrs- pe Per ss 5. ; 26 10’to20’ oe 
bs ow gsomsss 47,00 45. Re ieee No. 3 spe s 
SS ckaoneae a Hand sesee SEBS Boards, SIS or S2s _ 2x8” < 1100 a 
No. 1 38.67 42.00 88.92 .... No. 1, 1x8”, 14 and 16’.. 32.81 sides Pe ayia ss ae ..... 
He,. 3 a426 i708 1m 22.31 Other lengths ..... ce 2850 30.49 2x10” ...... 14.00 oo 
ox0” No. 1 CM ves» 10.75 10.57 .... 1x10”, 14 and 16’.... 31.62 vee. 80.17 =e ie" 13.00... 13.49 
o. 1, C. ceeee 41.00 87.08... Other lengths ....... sets 29.87 
No. 2, CM tae 20.00 22.99 .. 1x12”, 14 and 16° 43/09 42:99 Longleaf Timbers 
o. 3 &. -se+. 18.60 16.00 . Other lengths ..... ' 42.16 No. J Sq.E&3S, S48, 20’ and under— 
Ceiling No. 2 (all 10 to 20’)— - Be eee eee ssoce cooee 86.00 22.26 
4x4" B&bettor ....... hace ties when 1x6, to 12”.......... de 24.58"... Eber andiats ose h oeeese (enews eles Te 
aiaaaasabs sen'e.« “aeinae. aubee 1x8” .......0000...2-, 2186...) 28:00 21:96 ten ureetpaesates 82.00 29.36 
2 ae a ee more 15.50 1x10” MIITILITITLL LL) oping 917187 23's9 22°06 sa dn No 
%x4” Babetter sis re Rt $6.25 42.41 42.47 40.30 BEES” SSewwein copes 25.40 21.09 24.59 25.40 Shortleaf Timbers 
ST reurerasierelers 37.09 84.25 85.00 84.41 u 
No. 3 (all lengths)— N 48, 20’ 
oo. 6...i.... 18.00 17.00 17.25 16.54 No. J) 848, 20’ and under— 
% x4" B&better ........ SOAP cove voce seve | tum tetet” ae “are By, Marhate nes tes veees 21.89 
No. Lo veeeeeeeess SOU. cae gan « OE epttepiene ae 17-98 12” ........ . 25.00 
ee Dip aeccinnes osve, EMD secee. « eotle” : Saeernneeeee 18.08 18.75 17.56 Plaster Lath 
i % Ss an ane P . 
Partition lengths ...........++. 7.00 7.00 618 | Nooo ae ye eee: Oe 
Ix & 6” Babetter ..... 47.00 60.00 60.29 50.82 ; iia <str. Ee 
ied$ eines 8 asian sores saae $8.40 — Roofers Byrkit Lath 
ee) | a Fh sie i. f o 2, 1x ig ieee ih 22.849 26.00 a ona 6’... 12.09 3.6 
1x6 Babetter Ve a Soak, usionee aeons, SOLO AER? i ois ocnGieses x 22.04 24.25 8 and 10°..... 13.62 1s78 
Bevel Siding Shiplap 12’ and longer... ane: IN.) 
% x6 ig gel covoberce 40:00 eevee ee 380.75 No. 1, 1x8”, 14 & 16’.. 80.78 29.78 CAN 1x4; 1 6” Car Material 
o A ccncclsineses . eseee eee. cee Other. lengths -“ 4 29.65 “Bk&bett r, 9 try 18° 60.45 6 
x10", 14 & 16’.. : better, 9 anc een? 5 80.45 
Drop Siding Biae senate pied 10 ee Eo §400 54.00 
Ix4 or 6” B&better.... 42.18 -.... 41.58 42.58 | No. 2 (10 to 20") 10. ae vienn, GREG SR 
ionkiabenh’ 7.09 40.89 39.70 87.62 veseceecess 28,02 21.71 22.08 22.64 soenipislleeeoraheraeds o-oo. 88.81 35.81 
a Reserecees: 24.05 22.79 24.71 24.91 ee 23.75 22.00 23.09 22157 OES et BUCO ..... 40% 
No. 3 (al lengths)— ° VF S6t 5’ and multiples. seins 27.91 
MS ous -cic aersinh 17.44 17.87 18.46 No. 2, Random. ee 17.86 
1210" Re asegeeee 18.19 18.00 17.30 m Car Decking 
, puss Dimension, 81S1E No. 1, 2”, 9, 10, 18 or p i 30,86. 
. eeere ar 
) so0: | Nos:1, 2% 4", 10? was 28.30 25.00 27.61 26.76 | 54S, Sq. E&s 
E 63.50 i. ects 25.38 wees. 26.10 25.77 ae _ “ax , 32.00 
E en nn. oto noe E sccss 2608 Bag ‘ oO 2 = Sea et 5 0 ae 
vane MOP ioc d.sie - wees 63.76 apes ioe one 27:50 27:80 39.15 be to 9”, 34 to 86 ‘ Key 31.30 
‘Cee eee a f 9.00 >. aw 10, to . Romsisy, Dalat ugees | A re . .». 33.08 
Ba&hetter Surfatea— 2x 6”, 10’ ...... 23.33 23.00 20.31 23.03 38 to 40’............ x .... 89.00 
ins to 12” Zs. seeeee aoe pee 21.86 22.01 = to 10”, 34 to 36’.. : 37.00 33.16 
ctszricone woe cocove a 22. 23.08 ‘ Serr ere rece r cee. 20.06 
o ss SE Ais dom heir ele 18&20’ 24.77 24.00 22.68 24.48 38 to 40’....:. - 38:05 
a, Cy ES RM Ce > z 10’to20’ aor Uae: yee Up to 12”, 34 to 38° . 42.00 35.86 
pe RATT OO eaehes a 2x 8”, 10’ ...... 29.00 ..... 24.50 26.80 37’ ..... Wtbeyocstee o 41.00 
ee eens tees 12° . 6.4 ebie 5c... 20h Bag Up to 14”, 37"..... 42.00 
pings aeege es LO ee i. mous apd 25.40 Oe to: 86s os cece tags $4.00 
a es dae SOE. oo 03 28, enti 
B/4x67 wee eco toss a4 ee a iain ie Car Framing 
Pee josenieas 2x10”, 10’ ...... ates Se ..,. See © over, 80° &. under 31.65 
5/4x8” & 10”....... : a ae 25.48 25.00 25.76 24.23 
polis yo eae 25.22 26.00 25.50 26.75 | 7x8”. 9°. N — ; 
igxt to 12" 18&20" eal il Rareareae sc 
xe t6, GM). bvssics , = ¥ ; 
+ Gad onan 212”, = to20 Aa paw k eite ates Longleaf Paving Block ‘iteck 
6/4 & 8/4x12".. 1.222. 12° 1.111) 2781 S860 orgs afer | NO 1 Sa-B&S.......... 21.60 
C Surfaced— ee yee ‘ aon : ‘ 
BRO" 5 hs 54 om ear ARS ie anaes 18&20" .. : GE GIA FERS 
se wee * wana: Serre net || ae ae, mean OR ROO 
mB" sic. net's diatiena jobsnu SF anes ¢ o. 2, 2x 4”, 10" ...... 5.02 . ope é 
Ix6 ‘and’ ioe t 740 - coe. 44.68 1 : au ee - 21.39 Macon, Ga., June 20.—Quotations on Georgia 
soos sAees. «svn lleee 24.00 21.96 
1x12” ....... iaainidbhtasd anksns least %ahec ls 23 ..... 26.00 23.20 | air dried roofers, based on Macon and Columbus 
Pe Part wyigesccc cn cos 54.00 24.00 27.29 25.40 rates, and worked to North Carolina Pine Asso- 
x Sane AAbEne skool ve ncce, SD ox 6", 30:00 ped rr ciation standards of %x74%4 D2S&CM, %x7%, 9% 
Casing and Base secee 20.00 18, and 11% D4S, or 4x7%, 9% and 11% shiplap: 
B&better— t 05 se 21.50 
feat oF enn wees 20.68 18.95 6" veces eens $20.50@21.00 10%........$21.00@21. 5 
. sere tee esse. 50.00 64.39 é “a 1.81 ene RR ore 21.00@21.50 12”........ 21.50@22.06 
and pacing sees MEUM: Gheve Gasbis 29 10’to20 22.00... 2036 5...¢ | PBIB... a PRES cee ea ».$12.50@13.06 
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ARKANSAS SOFT PINE 


The following are current f. o. b. mill prices for Arkansas soft pine made during the week ended June 16: 




















si P Flooring Pa Finish—Dressed Dimension—S&E Ceiling and Partition 
ge grain— x x No. 1 No. 2 a” ” . 
WA edgy nents! ee BEDS” 845-00 12, 14, "10, 18, 12; 14," 10, 18, Ge Ge oe we 
 cecrescenes . . 1x6 ” 2 Rae ’ Y 2 B&bet L 
RE viveaaaasanvnyes ** 58.00 1x5, 5 4" Ge $h25 SEF | $25.00 $27.00 2x 4° $21.00 $28.25 | No, - aa ds 25 142.00 Bs sare “2 
"EE \teentacacans cans 62.00 51.50 1%, 14 2”x4 to 8”.... 67.50 * 22.00 24.00 2x 6” 19.50 1.50 No. Z Brey ae = “a 22,25 
Flat iin 1 ” on n* P ee 25.00 27.25 2x 8” 22.00 33° 25 
gra %, 114, 2”x5, 10 12”... 71.50 a : 
B & et 52.50 46.75 26.00 28.00 2x10 23.00 24.50 Lath 
OE eeitecesens : 75 Fencing and Boards 27.50 29.50 2x12” 23.75 25.50 No.t No, 2 
Bo PEPE GCS 40.00 87.265 % "x1%y—4’ $5.25 
' Wer M Rates couldn sheclas Lb 75 No.1 No.2 No. 3 Se 
2 a ee $28.00 $16.00 $12.25 Shiplap—S2S&CM Molding 
Casing and Base Ge « hwaneawes 34.00 22.25 17.75 No.1 No.2 No.3 1%” and under...31 percent discount 
B&better | 1x 8” ......... 82.00 23.50 18.00 | 1x 6” .......... $35.00 $22.75 $17.75 | 1%” and over..... 25 percent diseennt 
We Ged Soca casctvelbonneens OO tG EERIE vcaccives S300 - 24.00 210.60 | Dn 8 ski cc ccdee $2.50 24.25 18.50 
WRG MU ne cans weccdareeede tek CROD ETHIE vices 44.25 26.50 19.00 | 1x10” .......... 82.25 24.25 19.50 **None sold. 
’ 
' 
NORTH CAROLINA PINE 
Norfeik, Va., June 19.—The following prices for North Carolina pine have been obtained f. o. b. Norfolk: 
Edge Rough— No. 2 & better No. 38 Box Cull & red heart Lath, ne 2:°8.000, ¢ 50 Roofers, ¢: eb £4 4 . e "50.80 
Meee USnoe esate: $50.50 @52.50 82.50@ 34.00 22.50@23.50  $19.00@20.00 ° . ee . ee 
Ph sesveuseaned 54.50 @57.50 +35 5.00 @ 37.00 $32.00 24.00 ape cone | Pusteus, 2 -Sieueree 10% 28.25 @ 29.25 10". 
TR ORI hes 57.50@60.50  37.00@89.00  23.50@24.50 ..ee@ wee. | Sizes, -+ 23,50@ 26.50 12”, 29.25@30.25 
rough ‘ia Gata 61.00 @ 64.00 41.00 @ 48.00 secede: etsy AES Finished Widths— No. 2 & better No. 3 
Oo 
CE ree 56.50 @58.50 35.50@87.50 26.00 @ 27.00 22.50 @ 28.50 Flooring, 422% and 8” rift....... ttt tory scce@ oe. 2+-+@ 2... 
4 10” errrrrrrs 58.5860. 50 = 87.00@39.00 — 27.00@28.00  23.50@24.50 2% and 8”........... 54.50 @ 60.50 $42.56 0 44:56 $23.00 @ 25.50 
vgs a ee ee eT UMM oases anhestnsedes 84.50@86.00 25.50@ 26.50 14.00@ 1.00 
Bark strips, ta 1& 2. - sogis: hy oy yy s ppetiien., $40.75@ 48.00 WP ‘Siccasdedsngcececnaas 36.00 @37.50 27.00 @ 28.50 15.75 @ 16.50 
ecccccoe . os, eecesescsece le 5 
Cull red heart ........... 11.00@ 12.00 WORGMN EE” | Seeds caincecdevnunad 54.50@ 60.50 42.50 @ 44.50 23.00 @25.50 








: NORTHERN PINE 


Duluth, Minn., June 20.—The market is strong for all items of northern pine lumber and piece stuff. The tendency is toward a further re- 
duction of the spread between Nos. 2 and 3 boards, and general improvement in the market for all lower grades as a result of the good demané 


“4 from the building trade. Trade in box lumber is showing signs of revival. Quotations, f. o. b. Duluth, are unchanged: 
4 Common Boarps, Rougo— Fencing, RoveH— 
: ” ’ ’ ’ ’ ° ’ ’ 6’ 8’ 10,12414' 16’ 48420" 
6 8 10 12 14416 18 £0 m 0 64.00 68.00 $70.00 970. 
0 No. 1, 8”......-$68.00 $65.00 $68.00 $68.00 $68.00 $71.00 $71.00 | 8”, No. 1............-96.00 $84.08 $88.08 bby by 
59 1G? .ccccce GOO 68.00 74.00 74.00 70.00 76.00 76.00 No eecccccccccos 32.00 32.00 34.00 35.00 34.00 
5 12”....... 72.00 75.00 81.00 81.00 75.00 76.00 81.00 . a eet 7+ 59,00 83.00 89:00 $9.00 
“i _ ae eee ye see Heed e768 eee Payee poy +4 ™ No. dens scecees WEE 43.00 48.00 54.00 55.00 
i re ee 56.90 68.00 63 00 68 00 58:00 65.00 68.00 WO. 8.2.00 coccce S100 29.00 31.50 32.50 31.58 
° i?) . eeccces ° ° . le A ls a ” + Qv 
50 BP soscces 31.00 33.00 34.50 84:50 34.50 3460 34.60 | No. 4, 6-foot and longer, mixed lengths, 4", $34; 6°, $27. ne 
Me sadcane 33.00 34.00 35.00 35.00 35.00 35.00 35.00 6” fencing, same as 6”. U:i5 
for all white pine, Nos. 1, 2 and 3, add $1.00. All white pine, Nos. 1, 2 and 3, add $1. % 
= ay wan alas ae per ao —“ —_— 81 or 28, add $1; S1S1B, add $1.50; S48, add $2. 
a ee ; ae Se Ss . - . ili beveled well tubing, add $2. 
49 Drop siding, grooved roofing and O. G. shiplap, 8’ & up, add $3. Puerthg, Bo er Stam cele, oF - 
Shiplap and D&M, 8’ & up, add $2. Drop siding or partition, add $3. 
No. 1 Piece Srurr, 818S1E Well tubing, D&M and beveled, add $4. 
26 . ote , fs , 10° $3400 hm i 18° 20° Siding may contain not to exceed'20 percent of 4- and 9-foot. 
1 2x 4”....$31.00 $32.00 $35.00 4.0 = 00 = $35. $38.00 $37.00 Siding run to O. G., $2 a thousand extra; product of the strip as it grades. 
36 ou @ 506 Se 32.00 33.00 33.00 3.00 34.00 37.00 36.00 
oe ax 8"... 32.00 3500 3600 3680. 3860 35°50 9:00 aeton Beaded ceiling, %-inch, $1.50 more than same grade of siding. 


2x10”.... 33.00 35.00 36.00 36.00 36.00 35.00 39.00 38.00 SIDING, 4 AND 6”, 4 TO 20’— 
2x12”.... 34.00 37.00 37.00 37.00 37.00 36.00 40.00 40.00 








Ld ” Ld 
2x14”.... 37.00 40.00 45.00 44.00 44.00 45.00 45.00 45.00 | Banetter ingen 15 $52.75 a ae $27.75 127.3 
No. 2 piece stuff, $2 less than No. 1; pine rough, deduct $2; D&M or S4S, | C ..cccccccccccsecees 48.00 48.00 Norway, C&better... 44.00 44, 
add $2. wednedéhceneuucanedel Gam 42.00 
Us 
17 WESTERN PINES DOUGLAS FIR 
‘a (Special telegram to AMBRICAN LUMBERMAN] [Special telegram to AMERICAN LUMBERMAN] {Special telegram to AMERICAN LUMBHRMAN] 
78 Portland, Ore., June 21.—The following are Seattle, Wash., June 21.—The following prices mor 
on f. o. b. mill and f. 0. b. Chicago shop prices: paid for yard items, f. o. b. mill, were reported t gree pra Prot Vir prises today 
No.2 Nos | ‘day: pn, ai ‘ 
00 lx 4”, 10 to 16 $33.00 $16.00 Pr + a Price "Price i alone 
. = 2 SE OO CRIRC EOE d $16. ; rice ce € a 
54 : lx 6”, 8” and 10”, 40 to 16°...... 35.00 19.50 REG eS GQ ie ann stdiccsediésaddeses $54,060 
.* 1x12", 10 to 16° w esacnaagecne ees 36.00 20.00 Flooring = 2 om Setecivevededes ov vnccces =“ 
a x13” an er O 10" ...c00e 38.5 A 1x4” No. 2 clear v. g..... 4.00 $47.00 $49.00 o.3c SO Ceccccccccccocecsonepec X 
A | No.4 No.6 , No. 3 ¥ 8. ce i Saeas "] 43.06 00 +3500 ¥10.00 1x3 and 14x4” No. 2 clear and better..... 55.56 
com. com 2 and better s. g. a a ee 35.00 No. 8 clear ...... weneeced 06 
” > p vO. = Sy eee 33 5 Al, |) Se ey 
i ixa” and wider..................$18.00 § 8.50 | 1,4» No. 2 and better =. g. 39.00 37.00 39.00 Slash Grain Flooring 
SELECTS— Bédbetter “O” “D” NO 2 Ue Bis cecstwas SCG. GiGe ..see 1x4” No. 2 clear and better............. . 86.00 
ix 4”, 6” and 8”, 10 to 20’. oe 00 ™ 00 $63.00 Stepping i SD Ga ccdacddeweatecuasdee -- 31,00 
ee 1 RMNES Cidivcvegeeceuee enna ce 88.00 83.00 72.00 No. 2 and better clear.... 65.00  ..... 65.00 1x6” N 1 
a x 0. 2 clear and better....... coccces COD 
30 BEE kts dem domese ae Mae o 94.00 89.00 77.00 Finish He 8 Gem 25.00 
t Havant Gai. i wos: $490 $409 888 ame ioe at] | i 
x x4” & wdr., ‘ . . . CER MN NO hog oc ceccsicwws 56.00 53.00 56. Vertical Grain Steppl 
16 8/4’ and wider.............. 99.00 94.00 82.00 | Casing and base.......... 63.00 61.00 ..... — 
5.05 SHopP 828 F.0.B.CHicaco— No.1 No.2 No.8 Ceiling 1% and 1% No. 2 clear and better......... 60.08 
5.80 o/f ONG O/4oinicccccsdcuess ty 00 $65.00 $47.50 a a ae 29 & ar Finish 
++ eg ae 7 FRSES SE ESS ROSS SS 0.00 75. 00 47.50 = No 3 — ae . oe 50 oF 80 — No 2 clear and better 55.00 
+0" SPRU 1x4” No. and better. + 34.00 36.00 P ean WAED ESSE REREE 2 . 
WEST COAST CE ee ere a? -ewiee> eeees ng 
Drop Siding 5x4” No. 2 clear and better.......... -o- 98.00 
ES SS A TN | ae me 2 cmd been... Aa Oi See No. 8 clear .......+.+0-e0eeeee +++ 27.50 
6.00 Portiand, Ore., June 21.—The following are Mee S: dncvedas devas SESS GEO 202. 1x4” No. 2 clear and better......... coos SO 
—_ prevailing here today: Boards and Shiplap, No. 1 No. 3 clear .....-... cudinwhigmaawataa 81.00 
inish, ey ELEN CL PCE OCC $73.00 ” F 50 
Rover ataXt and tO... Soe e cesses SEE | TO cnnnccasgcncney AO OO cores a oer 
’ ee ° ‘ad bs ear a ee 
aah | ceed gear er fara 87.00 Dimension, No. 1 S&E - ee ricer, 33.50 
= Factory ae araan sss ne ctge lanes 35.00 |, 2x4”, 12 and 14’......... 18.50 12.50 15.50 Miscellaneous items 
—e ite ho) he Ce IE LS ae Plank and Small Timbers Dimension, below 22-foot, off Rail B Hst.. 2.00 
9% eile cnianendiacts 45.00 | 4x 4”, 12 to 16” S48..... 22.25 15.50 19.50 | Long dimension, 22-foot and over.......-.. East 
p: 2% to 8°. IIIIIIIIIIT 5000 | 3x12”, 12 to 16’ 848..... 22.00 18.00 ..... Boards, off Rail B list... = ..-..0eee--2+0 5.08 
21.50 Common rough dimension...............+ 25.00 , mall timbers, off Rail B Mist... ..... gecees 
9,00 Box lumber, green.......-----+s0-02- 0-0 18.00 | ee ee Gx6" and larger timbers, off fail 5 Met..... 
13.06 Gee GRIN Riv eccesedsaectunse 20.00 | 6xG”, S48 ....cccccccece 3.00 if Aer r per thousa BTCEM. wccccccccsces i 
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Bone Dry Lumber 


The items: below have been on sticks 12 to 18 
months and we will quote attractive prices for 
quick shipment: 


5 cars 5/4 FAS Plain Sap Gum. 5 cars 4/4x9-12” Box Boards Cot- 
5 cars 5/4 No. 1 Com. & Sel. Plain tonwood. 

Sap Gum. 3 cars 4/4x13-17” FAS Cottonwood. 

1 car 5/4 No. 2 Com. & Bet. Qtd. 1 car 5/4x6” & up FAS Cotton- 
White Oak. wood. 

1 car. 8/4.No. 2°Com. & Bet. Soft % cor 5/4, FAS Yellow Cypress. 

Elm. : car ee a : > or oe. 

. car 1x o. . Yel. Cypress. 

1 car 4/4 = 2 Com. Plain Red l cor 128” Me. 1 C. Yel. Coven. 

en 5 cars 6/4 No. 1 Com. Yel. Cypress. 

2 cars 4/4 No. 2 Com. Ash. 5 cars 5/4 No. 1 Com. Yel. Cypress. 

4 cars 4/4x13-17” Box Boards Cot- 5 cars 6/4 No. 2 Com. Yel. Cypress. 

wood. 5 cars 5/4 No. 2 Com. Yel. Cypress. 


This lumber is ali-band sawn and would be shipped from our own mill 
at Deering, Mo. We wer high grades, all the wide boards in, 


nothing picked 7 ~CypEs> 
WISCONSIN LUMBER COMPANY 
































Band Mills: Deering, Mo. Sales Offices: CHICAGO, ILL. 
“ y) 
Seattle, Wash., June 17.—Direct sales of shop n 7, 
this aie peer i : rye a” June 17.—Eastern prices, 
Fir er , A 
‘Ass and wider, No. 1 and'select............ $16.00 First Grapes, STANDARD STOCK 
Belect 20. cvcerccscvvcsscvcvsscsccnseces 21. oe — 
1x6 and wider....... se cinatiaik ade ante tiaiee 27.50 fp ey 
144, 2x6 and wider, kilm dried, S2S.,...... 32.50 Extra stars, 6/2........$2.19 $2.75 
Spruce me WATE, BZ... 60 sess 2.43 3.05 
4 * 7 > res a > © . € 
4/4, 10/20, No. 1 rough green........+.. +. 24.50 Mn.” =| 
4, TTT ret ee Te Ce ee ee le ESE ae lie eRe a: 2.88 3.95 
6/4 No. ki meiner 8 epenereny 3.57@3.61 4:85@4.90 
5/4 ©: 0.90.0 © 6 6.:66.0b be 6.0 6 8 65 ee wd 0's Mh. 6 0.8te 23.75 First Graves, RITE-GRADE INSPECTED Srock 
CROSS TIES Extra stars, 6/2........ $2. e3. 27 $2. 80@2. 85 
Chi J 21.—The followi —" Extra stars, 5/2........ 2.4 3.10 
cago, June -—The following cross MUEUPR: CICBTR: o0 os.0 5500s 2.84@2. 88 = —— 60 
prices prevail, f. o. b. Chicago: 3 re 
Untreated See 336 
white ee POLMCCWORE. s.iacsccwes 3.64@3.78 495@5.00 
a n 
= rs es a 8 oo - sre res “s ne Second GRADES, ape Srock 
. 4, PS ae n CO. cece EF B . 
No 3, 6x8" 8 * Binch oe ce 1.40 ‘85 Common mara, 67.0245 + me 4 - $ a 
No 2, 6x7”, 3. T-inch face... 1.25 15 Common stars, 5/2 evecce ae 
No. 1, 6x8”, 8’, 6-inch eg 5 i 1.10 65 Common clears ........ 1.52@1. oS 1 S03: 00 
Red oak and heart cypress ties, 10 cents less than BRITISH COLUMBIA STOCK, SEATTLE MARKET 
— oak; sap cypress 20 cents less than white XXX (C anadian) ae $.. $3.70@3.99 
‘ Douglas fir cross ties, all sizes, $40 per thousand a : as “2 S) tenes sas AD met .30 
eet. Switch Bridge XX 6/2, 16 (we a) a 8. 79@s. es 5. ee. .20 
Tics Plank 2, anadian coe ° 
Se LS eee $47.00 $45.00 | XX 5/2, 16 (U yt sees 1.83 230 
Ns i nasa men Katee 42.00 40.00 | XX eurekas (U. 8.).... 1.69 
DED ichictraeenkeensans 42.00 42.00 | XX perfections (U. 8.). 1.51@1.55 340@2.45 
St. Louis, Mo., June 19.—The following cross 
tie prices prevail, f. o. bd. St: Louis: CYPRESS SHINGLES & LATH 
Untreated 
Wate y ate a ——— a — 19.—The following are 
a ap Pine average prices today f. o. b. Cincinnati: 
No. 5, 7x9”, 8’, 9-:inch face..... $1.45 $0.95 Rules of March 18, 1922— 
No. 4, 7x8”, 8’, 8-inch face..... 1.35 .80 
fe YS a ze — =~ Be ie Herd ee Shingles 
Oo. 2, 6x7”, 8’, T-inch face..... ‘ 3 
No. 1, 6x8”, 8’, 6-inch face..... 90 .50 ~ ree P oo Economies 
Red oak and heart cypress ties, 10 cents less ‘Neal AaB aarti: t . o> evs 
_ than white oak; sap cypress, 20 cents less than | #4) ----++>- oones a: BER 4.50 $3.55 
, white oak. ; 5” cccce cecccee -- 6.80 5.05 3.80 
Switon Bridge D soteas Pee 5.05 3.80 
ies ank Ya" 
tp ROE DAK 005 2% pe ibe 2 (hse $40.00 ‘* $40.00 Lath, %x1/2 
A G/T TIER ols co's > Se c:0'p'n §0 40 o's > 5 Oe 35.00 | No.1 Pia had No. 2, “ gaad No. $3, 32-inch 
PEE .Ghaas easehaee en se 37.00 87.00 $8.2 $3.65 © 








FIR, WESTERN HEMLOCK 
AND CEDAR 


Centralia, Wash., June 17.—The following 
prices were realized on fir, western hemlock and 
cedar for the week ending June 17: 


DOUGLAS FIR— 
Vertical Grain Flooring 
No.2 No.$ Ne.2 No.$ 
CéBtr. C&Btr. CéBtr. Cé£Btr. 
1x3”.....$55.00 $45.00 14%4x3”...$58.00 oer. 00 
1x4”..... 51.00 44.50 14 x4” 55. 47.00 
Lier" 212! 84500 46:50 114x6°2 1. 8700 47.00 


Slash Grain Flooring 


TES" 605ed $32.00 $29.00 114%4x3”...$48.50 $37.50 
SS PRS 32.00 29.00 1%4x4”... 45.50 37.50 
PEO” 6000s 35.00 33.00 1%4x6”... 47.50 37.50 
Vertical Grain Stepping 

1%, 1 OUR BEG 00-1 oi.cc 60 6:ce-0:0 $65.00 $52.00 
14%, 1 PE SEE Saks ence ss dines 67. 00 54.00 

Finish, No. 2 Clear and Better, S2S or S4S 
| EE ee etre Lae Ee a $52.50 $46.50 
NE Seo Cb hah as. «Oa fesse SIDR ROS 53.50 47.50 
- 3, Rv qaikln Od 56566 OOHRS 54.50 48.50 
ER rn eee 56.50 50.50 

1 cw 1438, S, TO COE TF svc cdkcvcve 57.50 51.5 
GME 6 db ADEE REE OO oranne ---- 58.50 52.50 
214 and. 3x4, DMGCEE 6626000068 -. 63.50 57.50 


Celiing, CZEB and C&EV and Partition 
ee: es O08. - om. ye Boe .- - $33.50 ooo 50 


x6”.... 35.50 
x4" 200 30:50 54°50 x6”... $4.00 39.00 


--.- 833.00 30.00 1x6”.... 36.50 33.50 
Drop Siding, Rustic 


4x6". - - $32.00 $29.50 1x6”.....$36.00 $32.50 
ix4”.... 84.00 31.00 1x8”..... 43.00 40.00 


Fir Battens 


8” flat ..0000.608 yA 2%” O. G......-$ .85 
2” O.G...cc00. 8 3” i 90 


om 
ee | en eee ee 


Common Boards and Shiplap 


> 1 =. 2 
= 2, RE ON TI vc ccecwscvses $16.60 $18.60 
| ete beled neon iia 14:50 1130 
Oe NS icc bk ccc%ereccees -- 15.50 12.50 
1x12 and 1%x12". SOP Pare ree eet ees 16.00 13.00 
HE Re and BO) Dee M 6 86 ce cc tseees 18.00 15.00 

INNER OG Re reer oy te 16.50 13.50 

1 =6 ene i0*°° °°: Ssieeice et eoeee 17.50 14.50 
Common Planks and Small Timbers 

ae ee. ae uly siete ears eee -_e 

3x 6, = Ee ee eeeee 20.00 17.00 

3x 8, Cie scbesicccsbecncavencden a ie 


3x10, gz15, 4x10" ell ll 21.50 18.50 
Common Dimension, $1S1E, 12’ 
3 1 Fo. 2 No.1 No.2 


com. com. 
2x3, 2x4”. $14.50 $11. 00 2x14”....$17.00 $14.00 
2x6, 2x8”. 14.00 10.50 2x16”.... 18.00 15.00 
2x10”.... 15.00 11.50 2x18”.... 20.00 17.00 
2x12”.... 15.00 12.00 2x20”.... 32.00 19.00 


Common Dimension, 2x4”, 81S1E 


6’......$13.50 one | ie $13.50 
14’...... 14.50 ecccee 21.50 18.50 
16" cvc00:0 AOU 12°50 ees 33°50 20.50 

Common Timbers, Rough, 32’ and Under 
peek 1 -. > 1 4 


6x 6”.. $19.0 00 $22. 700 18x18”... $23.0 00 $26. 26.00 
10x10”... 20.00 23.00 20x20”... 24.50 27.50 
14x14”... 20.50 23.50 22x22”... 26.50 29.50 
16x16”... 21.00 24:00 24x24”... 29.00 32.00 


Common Timbers, 12x12” 
84 to 40’. +3. 4 -. re %2to 80’ .$50.00 $53.00 
42 to 50’. 82to 90’. 60.00 63.00 
52 to 60’. 300 31.00 92 to 100’. 70.60 73.00 
62 to 70’. 40.00 43.00 
Ties, Rough 

Ciccewiscrva tee “Eiensececsvcues $16.00 
rene ai ee. Se ee $ 9.00 
WESTERN HEMLOCK— 


Boards, $1S, or Shiplap 


>. 5 1 7. 2 Ne.1 No.2 
1x2 & 3” ($16.00 $13.00 1% & 1% cannes 
x 3 
1x 4° vesee 14.00 11.00 x 4". $18.00 $15.00 
1x6 14.50 11:50 TTR.KN 12.50 
138 & 10” 15.50 12.50 : 8&i0* 17.50 138.50 
1x12”.... 16.00 13.00 x12” 8.50 15.50 
14% x2&3”" . 19:50 16.50 


RED CEDAR— 
Common Boards and Shiplap 


i ty 50 $12.50 a. eas +E 00 $14.00 
1x6° 2. 2%): 00 13.00 17.50 14.50 
See cess if. 00 14.00 
Flume Stock 
> 1 = oh 1 fa 
 ciskcn $19.0 00 $22. 39-00 1Z50" «0% “$21. 00 $24. 74.60 
1x8”..... 20.00 23.00. 1x12”.... 21.00 24.00 
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For Editorial Review of Current Market Con- 
ditions See Page 35 


NORTHERN PINE 


Chicago, June 21.—There is a big demand for 
practically all items of northern pine, with little 
stock available. With good drying weather, 
however, production is expected to increase ma- 
terially from now on. Prices are stiffening. 
Lower grades have not begun to move as well 
as expected, but the outlook is that the box 
business will consume a big volume of the 
available supply and that the furniture busi- 
ness will take a considerable amount for crat- 
ing material. 


Minneapolis, Minn., June 19.—Wholesale trade 
is falling off after quite a lively season. Retail 
yards are now in fair shape as to stocks. Rural 
demand is slow. City business continues active 
but there are not so many new buildings being 
started. 


Buffalo, N. Y., June 21.—Northern pine whole- 
salers say that business is fairly good, building 
operations being on an unusually large scale. 
The upper grades are not in brisk demand, as 
industrial plants are running light as a rule. 
Lower grades are a little more active, tho not 
up to the normal for this time of year. Prices 
are firm. Consumption has cleaned up excess 
stocks and in some lines mills have to piece out 
with green lumber in making shipments. Wet 
weather has hindered the seasoning of new 
stock. 


North Tonawanda, N. Y., June 20.—A healthy 
demand for all grades of white pine, especially 
for building consumption, is being enjoyed by 
wholesalers. Yards have been able to meet 
requirements to better advantage with an in- 
crease in lake receipts. Prices remain un- 
changed and strong. 


EASTERN SPRUCE 


Boston, Mass., June 20.—Orders for eastern 
spruce dimension have slackened a little. The 
base quotation is held firm at $42; some pro- 
ducers, in fact, are still talking of an advance 
to $45. Quotations, rail, 8-foot to 20-foot lengths: 
8-inch and under, $42; 9-inch, $43; 10-inch, $44; 
12-inch, $46. Random demand has lost some of 
its snap and prices look a shade easier. Quo- 
tations: Maine 2x3 to 2x7, $33 to $34; 2x8, $38 
to $40; 2x10, $4@ to $42. Provincial 2x3 to 2x7, 
$30 to $33; 2x8, $38; 2x10, $40. Very good S1S 
covering boards, 5-inch and ‘up, 8-foot and up, 
are priced at $32 to $33, ordinary merchantable 
lumber being quoted at $30 to $31. It is doubt- 
ful if any matched boards, 10-, 12-, 14- and 
16-foot, are now available at less than $35, 


WHITE CEDAR 


Minneapolis, Minn., June 19.—Retail dealers 
are buying posts hand to mouth. While an ad- 
vance in prices is looked for, the buyers figure 
that it will not amount to more than the July 
1 freight rate reduction. Farmers have a little 
respite now but soon will be busy with harvest. 
Pole trade is slow. é 


HARDWOODS 


Chicago, June 21.—The demand for southern 
hardwoods is very good, the hardest thing right 
now being to get the lumber. Mill stocks are 
none too heavy and are badly broken. Pro- 
duction is on the increase, but it will be some 
time before the mills will have sufficient dry 
lumber to meet the demand. Prices are strong 
on all grades. The automobile trade is respon- 
sible for the bulk of the demand. Furniture 
factories are not buying to any extent, but sash 
and door people are in the market, as they 
have lots of business. The box trade is taking 
small quantities of the lower grades. The 
feature of the northern hardwood trade is the 
demand for hard maple flooring stock. Prices 
generally are very strong. 

Minneapolis, Minn., June 19.—Wholesalers re- 
port that upper grades of northern hardwood, 
especially birch, command better prices. Sup- 
plies are quite limited. Low grade stock is 
moving slowly. 


Kansas City, Mo., June 20.—Production of 
hardwoods at southern mills is reported to be 
increasing with better weather. Prices, how- 
ever, are a little stiffer. Oak, gum and cotton- 
wood ‘are higher in price. Furniture factory 
buyers are holding down their purchases, but 
other industrial consumers are in the market. 
The motor car trade is a good buyer. Good 
business is reported in heavy, rough lumber. 
The demand for stock by the flooring and finish 
manufacturers is strong. 








How to Sell Better 


Lumber at Lower Prices 
without Sacrificing Profits 


The longer lengths of lumber naturally command the highest prices and 
often are in demand for work which ordinarily requires sawing them on 
the job to shorter lengths. Consequently, the lumber manufacturer, to 
make a reasonable profit, must charge a sufficiently high price for the 
preferred sizes to pay for the unused short lumber that does not seem 
to be in demand, although shorter lengths are always as good quality 
and often better than longer ones. 


Also the builder, through habit, often orders longer lengths and some- 
times higher grades of lumber than the nature of the work requires or 
warrants. By using a larger proportion of short lengths, which are of 
first quality and can be bought at much lower prices, the work can be 
done just as well and with a very considerable saving in cost to the 
owner. Incidentally, this will help to conserve the supply of timber, 
a work that requires the cooperation of every lumber manufacturer and 
user. 


The Pacific Lumber Company has ample stocks of thoroughly seasoned 
Redwood Shorts, in widths 6” and narrower, lengths 8’ and shorter, 
thickness 1”, 114”, 114” and 2”. These stocks are especially suitable for 
house siding and outside trim, and can be promptly shipped in Clear and 
A grades, at greatly reduced prices. 


We are prepared to quote prices-on this very desirable short length 
Redwood lumber which will enable the lumber dealer to sell better lum- 
ber at lower prices without sacrificing profits. Write for detailed infor- 
mation on prices, sizes and delivery. 


CHICAGO NEW YORK CITY SAN FRANCISCO 106 ANGELES 


2067 McCormick Bldg. 841 No. 40 Rector St, Bldg. 311 California St. Central Bldg., 6th & Main Sts. 
THD PACIFIC LUMBER CO. 


THE PACIFIC LUMBER C*. of Illinois 
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The Largest Manufacturers and Distributors of California Redwood 
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St. Louis, Mo., June 19.—There is an air of 
hesitancy about the market for hardwoods. 
While there is not much buying, the market is 
holding firm. The yards here are not doing 
very much business, so are not buying anything. 
The furniture trade is only fair. 





New Orleans, La., June 19.— Upper grade 
hardwoods are in brisk call and low supply, 
with the price tendency still upward. Scarcity 
of uppers is helping lowers in some uses, but 
prices for lowers are more or less unsatisfac- 
tory. There is a very active call for tupelo 
molding. 


Boston, Mass., June 20.—Taking the hardwood 
market as'a whole, demand can be described 
this week as a little better than it was in late 
May and early June. Quotations are maintain- 
ing their rather firmer tone. There has been 
improvement in the call for interior finish. Most 
wholesale distributers speak well of business 
with the piano manufacturers and all are look- 
ing forward to continued brisk trade in auto- 
mobile body lumber. Chair manufacturers 
are now placing orders sparingly. There has 





been improvement in the trade with furniture 
producers. Demand from the retail yards is 
decidedly better. Quotations, FAS, inch: Ash, 
white, $105 to $115; basswood, $85 to $100; 
beech, $80 to $85; birch, red, $150 to $155; sap, 
$120 to $130; maple, $90 to $100; oak, white, 
plain, $120 to $135; quartered, $155 to $160; pop- 
lar, $125 to $135. The call for flooring fluctuates 
somewhat, but prices hold very firm. Quota- 
tions on western kiln dried stock, 13/16x2%4 
clear: Maple, $97.50 to $99.50; birch, $95 to $99.50; 
beech, $88 to $90. 


Baltimore, Md., June 19.—Despite occasional 
setbacks, a fairly consistent improvement is 
taking place. Many mills find it desirable to 
increase their production, the call for most of 
the hardwood stocks being quite good. The 
better grades of practically ally woods in gen- 
eral demand are scarce, and prices are being 
marked up. Export inquiry has shown some 
gains and the shipments an appreciable ex- 
pansion. 


New York, June 19.—The wholesale trade in 
hardwoods here is having rather an uneven ~ 
distribution of demand and inquiries. Flooring 
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Seven Acres of Plant 


Next to the experienced and highly skilled workmen 
who make up our organization, this big, complete and 
modern plant is our most valuable aid in maintaining 
the high standards of Carnahan special doors and mill- 


When you need oy doors and millwork, 


Carnahan Manufacturing Co. 


MAKERS OF SPECIAL MILLWORK FOR EXACTING BUILDERS. 
General Sales Office and Factory: 
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manufacturers are kept busy and interior trim 
is meeting with wider call. Prices show a ten- 
dency to advance. Stocks are not large, espe- 
cially among the retailers. 


Buffalo, N. Y., June 21.—The hardwood buy- 
ers are generally holding off, expecting that 
prices will be lower following a reduction of 
freight rates. Building lumber is wanted right 
along in good quantity and this is helpful to 
sellers of flooring as well as lumber. Some 
industrial plants are not quite so busy as they 
were a few weeks ago, 

Columbus, Ohio, June 19.—-The hardwood 
trade is retaining its strength. Retail buying 
is active and factories are in the market. Con- 
cerns making automobiles, interior trim and 
boxes are the best customers. Railroads are 
aiso placing orders. Scarcity of the higher 
grades continues, while the lower grades are 
moving better than formerly. Oak prices at 
the Ohio River are: 


No. 1 No. 2 No. 3 

FAS com, com. com. 

quartered ........ $150 $75 $50 saat 
EE cae Guia pases 120 70 40 $20 
Cincinnati, Ohio, June 20.-—-The hardwood 


market is somewhat uncertain, business being 
sporadic. The buying still continues to be 
mainly for immediate needs. The demand from 
auto sources is good. Prices are steady. 


HEMLOCK 


Chicago, June 21.—Hemlock is very strong. 
There is a lot of business offered at list. Lack 
of assortments is the main drawback to a 
larger volume, many mills having to turn down 
arders on account of a shortage of dry stock. 
Tke north central and home territories are 
— large quantities of stock, and prices are 


New York, June 19.—A better call for both 
eastern and western hemlock is in evidence. 
Pacific coast hemlock is growing in favor in 
qutiying sections. Prices are strong but no 
@efinite price advance was noted in the last 
week. 


North Tonawanda, N. Y., June 20.—All items 
are in strong demand and dry stocks are be- 


coming scarce. Supplies are being brought down 
the lakes to replenish broken stocks but the 
lumber is a little green. No advance is an- 
nounced since a week ago but dealers expect 
stiffer quotations with a continuation of the 
prevailing demand. 


Boston, Mass., June 20.—There is a fair de- 
mand for hemlock this week and prices look 
firm. Eastern hemlock boards are a_ shade 
firmer than last week. Offerings are light, and 
good makes of dry eastern boards, 10-, 12-, 14- 
and 16-foot, are scarce; few sellers will shade 
$34, Boston rate. Others ask more. The recent 
advances on southern roofers have both strength- 
ened prices of and stimulated the demand for 
eastern hemlock. 


FIR, SPRUCE, CEDAR 


Seattle, Wash., June 17.—Production slightly 
above normal, with new business and shipments 
at practically the same level, tells the story 
of satisfactory conditions in the fir industry. 
While stocks are low, due to the heavy volume 
of business, they are not so badly broken as 
early in the year, being much better assorted 
on the whole. The market continues to firm up. 





San Francisco, Calif., June 17. 
for fir is holding steady, with prices firm on 
uppers. Prices on commons here have not been 
in line with the eastern prices, but mills are 
shipping heavily to this market. Production at 
the mills in the Northwest is a little above nor- 
mal, while orders and shipments are keeping 
up, so that there is not much stock accumu- 
lating. All of the coastwise fleet of steam 
schooners is busy and freights are stiff. 


Kansas City, Mo., June 20. 
has not been so strong in the last week. Prices 
hold firm, tho some transit cars have been 
sold here at something under mill prices. Finish 
is quoted here at $15 over and vertical grain 
flooring at $12, with $2 extra for specified 
lengths. Short dimension is being sold at $3 
off and list is asked for longer lengths. Boards 
are quoted at list for 10-, 16-, 18- and 20-foot 
lengths, with No. 1 and No. 2 still very hard 
to get, as are No. 2 and No. 3 slash grain 
uppers. 





New York, June 19.—Fir mills on the Coast 
are holding for higher prices and quotations 


are still firming up. In the last week distribu- 
tion has not been quite so large as in weeks 
immediately preceding it. ‘The demand for 
spruce has increased perceptibly in the last 
two weeks, especially the eastern Canadian 
variety. 


Boston, Mass., June 20.—With prices firmer 
and retail yards ready to buy, prospective sell- 
ers are frequently unable to book an order be- 
cause of inability to guarantee definite and 
prompt delivery. Heavy cargoes are coming 
into the New England market and are being 
absorbed quickly, but much of this lumber was 
contracted for before the recent expansion of 
demand and stiffening of quotations. Loca) 
sales of Douglas fir were well above the aver- 
age in May. Demand for spruce is fair and 
quotations are very firm, especially on clear. 
Some demand for Port Orford cedar is reported 
from industrial sources. 


WESTERN PINES 


Chicago, June 21.—There has been no par 
ticular change in the western pines situation 
for the last few weeks. The demand is larger 
than seasonable, but the difficulty is in getting 
the lumber, as mill stocks are badly broken. 
Order files are pretty well filled up, and pro- 
duction is curtailed to some extent by labor 
shortage. While buyers would like prompt de- 
livery it is not likely they will get material as 
quickly as they expect. There is a slight lull 
in retail buying, but as yards are enjoying a 
brisk business they will soon be forced to come 
into the market again. The demand for box 
grades is very slow. Prices hold up firmly on 
all items. 


San Francisco, Calif., June 19.—There are 
continued inquiries for California white and 
sugar pine, with a marked scarcity of unsold 
dry stocks in shop and better. Prices are hold- 
ing firm. The labor shortage at the mills makes 
it unlikely that there will be anywhere near a 
normal cut this year. Manufacturers are cau- 
tious about taking orders very far ahead. Even 
if there should be a railroad strike, the mills 
will cut all the lumber they can so as to have 
stocks drying this fall. 





Kansas City, Mo., June 20.—Yard buyers are 
taking considerable western pine stock and are 
especially eager for boards and dimension. Buy- 
ers of shop lumber are active, but find it very 
hard to secure supplies, dry stock being espe- 
cially scarce. There: is some call for finish. 
Prices here do not show much change. but 
there is an advancing tendency. 

New York, June 19.—The rush of business in 
western pines delays shipments. The common 
grades in particular have had quite an advance 
since the middle of May. Stocks are not up 
to requirements and mills are filled up with 
orders. 





Buffalo, N. Y., June 21.—Wholesalers in the 
California pines say they are getting a fair 
amount of business, but most of it is in small 
lots. Some are holding off for the freight rate 
reduction, but dealers believe that advances will 
offset lower rates. A large part of the demand 
comes from the building trade; industrial plants 
are not buying actively. 


Boston, Mass., June 20.—The volume of busi- 
ness has been fairly heavy and some items on 
the list of western pines have been marked up. 
Idaho white pine is in good demand at very 
firm prices, the common grades selling particu- 
larly well. For this the independents are quot- 
ing: 





104 126 128 1210 1@12 
No. 1 com. $76.50 $77.50 $76.50 $79.50 ee ° 
No. 2 com. 68.50 69.50 68.00 68.00 70. 


REDWOOD 


Chicago, June 21.—The redwood demand is 
exceedingly strong. Mill stocks of finish and 
siding are very low and orders are in excess 
of the supply. Business now being booked is 
subject to mill acceptance... There is no weak- 
ening in prices, which remain very strong. 


San Francisco, Calif., June 17.—The Califor- 
nia redwood market is firm, with prices well 
maintained on practically all grades. Dry 
stocks are scarce, with some shortage in clears. 
Mills generally have been shipping redwood 
faster than it has been drying. The eastern 
demand holds up well. Mills show no tendency 
to curtail production on account of the threat- 
ened rail strike, and will dry as much as pos- 
sible. The demand for siding, molding and fin- 
ish keeps ahead of the supply. 
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Kansas City, Mo., June 20.—The redwood de- 
mand continues good, especially for wide sid- 
ing, finish and moldings. Prices have not shown 


any particular change, but there is an upward e 
i oldsboro ine 
eo. ¢ 


New York, June 19.—Redwood distributers are 
naving an improved demand from the factory 
‘vonsumers. Shop and moldings are showing a 
steady increase in demand. Buyers are meet- 
ing with delayed shipments on specified items. 
The heavy building consumption continues. 
Prices are very stiff. 


NORTH CAROLINA PINE 


New York, June 19.—Demand and inquiries 
tor North Carolina pine have not been quite 
so insistent in the last week The building 
trade continues far in excess of all other lines. 
Quotations are a shade higher in some items, 
particularly the smaller sizes. 














Buffalo, N. Y., June 21.—The North Carolina 
pine market is not quite so strong as it has 
been, and some falling off in the demand has 
taken place. Six-inch roofers are quoted at 
$33 and 8-inch at $34. Retailers are expecting 
lumber to be slightly cheaper after the first 
of the month and they ask deferred shipment. 


Baltimore, Md., June 19.—The North Carolina 
pine movement is at times rather hesitant, be- 
cause buyers have provided for their needs. 
The requirements of the builders are as large 
as ever, while those of the box makers may 
be said to show a further gain. Prices are 
quite steady, with some gains here and there. 





A Corner of One of Our Yards 
Boston, Mass., June 20.—Demand for North 


Carolina pine is active. Satisfactory makes of Runs uniform in quality and grades—the result of Modern 
4/4 rough edge, under 12-inch, kiln dried, are e e ° ° e ° 

frm at $62.50; some producers are asking more. Mill equipment and a determination to give big value. 
For air dried lumber of this specification $59 is 

the lowest price now acceptable to local whole- Well Assorted Stocks Insure Prompt Service 


salers. Roofers and cheaper grades of North 
Carolina pine suitable for boxing and crating 6 - 
stock are receiving much attention. The bot- J h & W W 

tom quotations this week on shortleaf are: O nson imsatt, ashington, D a C. 
Flooring, A rift, $74; B rift, $72; C rift, $62; L 7 

B&better flat, $61. Partition, B&better, $58.25. ietetreeae 


SOUTHERN PINE 


Chicago, June 21.-—The demand for railroad 
and car material continues good. Retail yards 
in the industrial centers are not buying south- 
ern pine as freely as a short time ago. Coun- 
try yard stocks are very low, and the demand 
from this source is beginning to pick up. All 
mills have big order files, which will keep them 
busy for the next sixty days, as their stocks 
are badly broken. Transit cars have shown 
some weakness, but mill quotations are very 
firm. Production is of fair volume. 











Kansas City, Mo., June 20.—Demand for south- 
ern pine has fallen off sharply, with all the in- 
dications pointing to a concerted effort of the 
retailers to remain out of the market in the 
nope of bringing prices to a lower basis. At 
the same time the mills are loaded with orders ' : 
and have limited stocks, Transit cars are figur- Our Saw Mill at Arringdale 
ing extensively in the buying now and, as a 
general rule, wholesalers are able to shade mill 
prices enough to make transits very attractive. 
None of the big mills has made any changes 


Pj 

in prices. The lull has given some mills an Ine ood i 
opportunity slightly to improve their assort- ® a Few es - equal N. C. Pine 
ments. for all ’round building needs 


St. Louls, Mo., June 22.—The number of cars in always a and when you order from us 


transit of such items as 6-inch No. 2 flooring and e 
3- and 10-ineh No. 2 shiplap seems to be greater you get big values. 
than the demand, with the result that they show r C, d B 

weakness. The weakness is confined to a few OO uy 

items, and there is no particular change in the 


market for such items as ceiling, drop siding, 
finish ete, 











DAILY CAPACITY:—Saw Mills, 600,000; Planing Mills, 400,000 
New Orleans, La., June 19.—Bookings for the 


week registered an increase, according to to- MILLS : — Arringdale, Va.; Franklin, Va.; Wallace, N. C. 
day’s reports; production held its own, while 
shipments declined slightly. The moderate re- 


2 
cession of business in recent weeks has oper- 
ated, it appears, as a price stabilizer, with quo- am anu ac ring O. 
— rather firmly held for the list as a 
whole. Most mills, according to report, are 
vretty well booked up. Some reports have it FRANKLIN, VA. 


that actual commitments for European destina- 


tions have slackened a little during the last ten Eastern Sales Offices: 
lays. NEW YORK: 1214 Flat Iron Building PHILADELPHIA: Real Estate Trust Bidg.. 
aeeaaeeacmeeiat GEO. W. JONES, Mgr., Phone 982 Gramercy E. D. WOOD, Manager 
New York, June 19.—Business has been very PITTSBURGH: Oliver Building, GEORGE L. CAMP, Manager 








orisk in the first two weeks of June, altho in 
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Fruehauf 3-ton semi- 
trailer used in combina- 
tion with Ford Truck by 
the Schmied Coal & 
Lumber Co., Detroit, 
Mich. 





How Fruehaufs Will Cut 
Your Delivery Costs Fruehaut 


Right at the start a Fruehauf will save you 


about $1200. Whereas a 2'1)-ton truck would Trailers 
cost you around $2500, a Ford Truck-Frue- 


hauf Trailer combination which handles loads Models for Loggers 
up to 214 tons easily costs but $1 300, including as well as Dealers, 
freight and tax. also4- W heel Trailers 














Then, think of the savings in operation—in 
oil, gas, tires and general wear and tear. You 
know the Ford’s record for economy, and if If you need more hauling 
you will give us an opportunity, we will show 
you how Fruehauf Trailers are even more eco- 
nomical. 


equipment, investigation of 
Fruehauf performance will 
convince you that Fruehauf 

Let us give you an estimate of the savings a Ford Truck- . : 
Fruehanf Trailer combination will make in your yard Trailers will meet your needs 
at lower cost than any other 


Fruehauf Trailer Co. equipment. 


10945 Harper Avenue, DETROIT, MICH. 























Timber 


Loans. 
For Lumbermen 


An organization with more 
than 40 years experience 


in handling 
TIMBER PROPERTIES 


James D. Lacey 


Timber Company 


332 S. Michigan Ave. 




















some quarters sales have been under those of 
the latter part of May. Southern pine timbers 
are working into an oversold condition. Prices 
are hoiding firm. 


Buffalo, N. Y., June 21.—The southern pine 
market is temporarily a little less active, with 
some prices easier. Production and shipments 
are more nearly equal. A large amount of 
building is being done, but the retailers are 
cautious about adding largely to their stocks. 


Boston, Mass., June 20.—The New England 
market for southern pine is quieter but there 
continues to be a very fair volume of business. 
Retail buyers have ordered very freely of late. 
Flooring and partition are very firm. Quota- 
tions: Flooring, 1x4 A rift, $85; B rift, $80; 
C rift, $70; B&better flat, $62.50. Partition, 
Bé&better, $62. Roofers are hardly so stong 
but are still moving in substantial volume. Air 
dried No. 2 common, 1x6, can be found for 
$32.50, while good makes of kiln dried are 
bringing around $35.50. Longleaf dimension is 
receiving its full share of attention at firm 
prices. 


Cincinnati, Ohio, June 20.—The market for 
southern pine continues active. The car move- 
ment thru Cincinnati is sometimes interfered 
with by heavy coal traffic, so transit car busi- 
ness is uncertain, but no trouble is found in dis- 
posing of cars when they once get thru. Prices 
are strong. 


CYPRESS 


New Orleans, La., June 19.—- Demand con- 
tinues steady. The call for planing mill stock is 
notably brisk. Stocks on yards are as a rule in 
good supply and assortment, with production 
moving along at approximately normal. No 
price changes are noted for the week, but quo- 
tations are reported firmly held. 


Chicago, June 21.—-The demand: for cypress 
holds up fairly well, with prices steady. Stock 
is moving freely, both .higher and lower grades. 
Consumers’ stocks are none too large. The bulk 
of the demand comes from the .retail. trade, 
which is enjoying a brisk business. Production 
is in good volume. 


Kansas City, Mo., June 20.—The demand for 
cypress continues good, there being a consider- 
able volume of inquiry. The industrial demand 
is more of a factor than for some time, and 
straight car orders are more numerous. The 
retail trade still buys almost wholly mixed cars. 


New York, June 19.—Retail yards and factory 
consumers have been adding to their stocks of 
cypress in the last two weeks. In view of an 
expected advance in prices, consumers are Call- 
ing for quick shipments. Inquiries presage ac- 
tive trade. 


Buffalo, N. Y., June 21.—Cypress trade has 
been fairly active of late, with a firm market 
prevailing. Buyers are holding off somewhat, 
owing to the uncertainties in the railroad situa- 
tion. Buying is expected to be light until the 
end of the month. 





Boston, Mass., June 20.—Altho the buying is 
not so active as it was a week or ten days ago, 
cypress is moving in substantial volume on a4 
satisfactory price basis. Quotations are firm 
on the following basis: FAS, $103 to $108; 5/4 
and 6/4, $108 to $113; 8/4, $114 to $121; selects, 
4/4, $85 to $91; 5/4 and 6/4, $90 to $96; 8/4, $102 
to $107; shop, 4/4, $55 to $60; 5/4 and 6/4, $65 
to $70; 8/4, $73 to $78. For cypress roofers the 
demand continues to be very fair and quotations 
indicate an upward trend, 


Baltimore, Md., June 19.—Much strength is 
being shown in the market for cypress. Trade 
is fairly active. Direct shipment of southern 
cypress serves to keep supplies down. North 
Carolina lumber, however, is being received with 
some freedom, and the trend of prices is toward 
a rather higher level. 

Cincinnati, Ohio, June 20.—The cypress mar- 
ket shows little change in character during the 
last week. The movement is quite good, with 
prices holding firm. 


SHINGLES AND LATH 


Seattle, Wash., June 17.—Increased demand 
for red cedar shingles has resulted in marked 
firmness, quotations generally rising to the top 
of last week’s spread in prices. A few transits 
rolling have been sold to advantage before 
reaching diversion points. Mills generally are 
running to capacity, if able to secure supplies 
of logs. 





, tw 


wees 


wry ea & {e 


aorTw ww "ss “swe 


7 7 + "S 


were 


eS Pe Fs "EV 





JUNE 24, 1922 


AMERICAN LUMBERMAN 95 





Minneapolis, Minn., June 19.—Red cedar shin- 
gles seem to have reached a stable basis. Prices 
are firm and the general demand is good, tho 
sales are light except in the large cities. 


Kansas City, Mo., June 20.—The Shingle mar- 
ket has taken on considerable strength and indi- 
cations point to a further advance. Clears are 
quoted today around $3.45, while stars are up 
to $2.90 and $2.95. Rite-Grade and ordinary 
stars are selling at about the same price, but 
there is about 30 cents spread in the two grades 
of clears. Demand for shingles is good. Siding 
continues in good demand, with prices un- 
changed. Lath are scarce and southern pine 
and fir are firm. 


St. Louis, Mo., June 20.—The market for shin- 
gles is at $3.35 for clears, and $2.75 for stars 
(Pacific coast base). 


New Orleans, La., June 19.—Cypress shingles 
register a seasonally active demand, with prices 
unchanged. Cypress lath bookings run approxi- 
mately level with production, and sell in mixed 
cars only. Continued good demand is reported 
for pine lath. No change in lath quotations was 
noted. 


New York, June 19.—Spruce lath run 50 cents 
to $1 higher than a week ago. The demand 
has shown a marked increase in the last two 
weeks. Large supplies of shingles are in every 
yard and the demand is excellent and very 
steady. 


Buffalo, N. Y., June 21.—The shingle market 
is stronger again, especially in extra clears, 
which are quoted at $5.19, with stars $4.38. 
British Columbia XXXXX are quoted at $6.14. 
Mills report that they are getting very few logs 
and that the demand is so great that they are 
making quotations only for immediate ac- 
ceptance. Retailers are short of stocks and are 
making good purchases. 


Boston, Mass., June 20.—Considering the na- 
ture of the competition, there is a very fair 
demand for shingles. The favorite brands of 
white cedar extras are bringing $6, while $5.50 is 
low. Clears are offered at $4.25 to $5. For British 
Columbia XXXXX red cedars $6.01 is about bed- 
rock. The arrival of several heavy shipments 
naturally has a tendency to soften quotations. 
Sales of 1%-inch spruce lath have been made 
at $7.50, at $7.75 and at $8, according to quality. 
For 15-inch lath the full range is $8.75 to $9. 
Furring is quiet but the market is firmer. Good 
2-inch looks cheap today at $32. Clapboards 
also are quiet but the market is very firm, as 
offerings are light. Spruce extras are priced 
at $120 and clears at $115. 


Columbus, Ohio, June 19.—Prices have ad- 
vanced on both clears and stars, while receipts 
are not as heavy as formerly. Retailers are 
buying fairly well. Prices of red cedars, Colum- 
bus, are: Clears, $5.24; stars, $4.45. There is 
some demand for XXXXX British Columbias. 
Other varieties are quiet. The lath trade is 
steady and advanced priced are well maintained. 


MAHOGANY 


Boston, Mass., June 20.—Both retail yards are 
buying mahogany with comparative freedom. 
Improvement in the demand from furniture 
manufacturers is particularly satisfactory. 
Piano makers are coming into the market with 
some very nice orders. The talking machine 
people are buying veneer more freely. House 
builders also are buying considerable veneer to 
be used on imitation paneled walls. Quotations 
on regular orders: : 

5/4,6/448 10/4412 
I acai soo Sos@ne 7 ee! 
No. 1 common... 155 160 170 
No. 2 common... 90 90@ 95 100 


COOPERAGE 


Buffalo, N. Y., June 21.—The coopers in the 
tight barrel trade report a strengthening in 
prices, owing to larger demand, customers pay- 
ing $2.50 to $2.75. The shops are reported to be 
considerably behind in filling their orders. 
Trade in slack barrels is very light and the mar- 
ket is much upset by uncertain prices. 


WEST COAST LOGS 


Seattle, Wash., June 17.—All logs very firm; 
fir, $1 higher. Quotations: 

Fir: No. 1, $25; No. 2, $18; No. 3, $13. 

CEDAR: Ten percent base, $22. 

H®MLOCK : 0. 2, $12; No. 3, $10. 

SPRUCE: No. 1, $25; No. 2, $18; No. 3, $13. 


(Special telegram to AMERICAN LUMRERMAN] 
Portland, Ore., June 21.—Log quotations: 
Fir: $20, $16 and $12. ° 
CEDAR: $20. 

HEMLOCK: $10, $9 and $8. 

SPRUCE: $24, $18 and $12. 





Advertisements will be. inse: this dee 
Dartment at the following pet - vase 


45 cents a line f. consecutiv. 
60 cents a line for three consecutive weeks, 
75 cents a line for four consecutive 
~ “aia 
8 . - 


counts as lines. 
except the heading cam be ad« 


Remittances to accompany the ord 
extra charge for copies mo Ceper Sontaien 
advertisement. Copy must be in this office no’ 
later than Wednesday morning in order to 
secure insertion in regular department. All 
advertisements received jater will be placed. 
‘under heading Too Late to Classify. ; 





BUYING SERVICE YELLOW PINE 
Yellow pine lumberman of many years’ experience in 
buying, selling and manufacturing is opening purchas- 
ing office in Mississippi city and solicits the accounts 
of a few high-class concerns who need personal repre- 
sentation in producing territory. Orders will be care- 
fully placed, prompt quotations given on special bills, 
regular reports on prices and mill conditions. Purpose 
is to give a real, personal, business building service 
at moderate cost. 
Address “B. 140,’’ care American Lumberman. 


WANTED—ABOUT 56 CARLOADS 
Of dry sawdust. State price f. o. b. your mill, also 
what delivery you can make. . 
Address ““A, 131,”" care American Lumberman. 








NOTICE 
Are you looking for employment? 
When answering advertisements do not send your orig- 
inal letters of recommendation. Best to send copies of 


the letters. 





A LARGE CORPORATION 
operating in the South and owning an extensive tract of 
hardwood timber, with sawmill, planing mill and rail- 
road, wishes to further develop the property and desires 
to engage an experienced man to take charge of the oper- 
ation of a veneer mill and box factory. Do not answer 
unless you have had manufacturing experience and are 
qualified to take complete charge of such work. Good 
opportunity and good salary for the right man. When 
answering, give age, references and experience. 
Address “*A. 137.’’ care American Lumberman. 


WANTED—ENERGETIC MAN 
With executive ability to manage office of large Eastern 
Wholesale Hardwood Lumber Yard. Must be fully con- 
versant with Hardwood terms and all details pertaining 
to office, also familiar with rates etc. This is an 
unusual opportunity for the right man. Give full par- 
ticulars in strictest confidence. 
Address “B. 133,’’ care American Lumberman. 











WANTED—A RELIABLE, ENERGETIC MAN 
With retail lumber yard experience, to act as yard fore- 
man. Prefer a man who wants a permanent position 
with a firm that will treat him right. The yard is lo- 
eated in a small town in northern Illinois, not far from 
Chicago. Applicant should be at least 27 years of age, 
familiar with lumber and millwork, absolutely honest, 
and not afraid to put in a good day’s work. We will 
satisfy the right man as to salary. 

dress “*B. 137,’’ care American Lumberman. 


WANTED—LOGGING SUPERINTENDENT 
Northern Wisconsin and Michigan. Experienced man 
logging by railroad, capable to handle men and get re- 
sults on operation of twenty million per year. Good sal- 
ary and a long job. Must be active. Give references and 
full details of experience. 

Address *“*B, 142,’’ care American Lumberman. 


OPPORTUNITY FOR SAGACIOUS YOUNG MAN 
At present connected with lumber buying department who 
is ambitious to develop and make real job for himself. 
Must know lumber and be able to handle office detail. 
State age, education, positions held, salary and when 
available. 

Address ““B. 134,’’ care American Lumberman. 


WANTED—RETAIL LINE YARD MANAGER 
Must be capable working against strong local competi- 
tion, Yard. located in County Seat town in Kansas. 
Give references in making application. 

Address “‘B. 135,’’ care American Lumberman. 


WANTED—YOUNG MAN, 18 TO 2 
Preferably with lumber experience to assist in city ship- 
ping department of large lumber yard. Northwest side 
Chicago. Must be good penman. Accurate at figures. 

Address “B. 123,”’ care American Lumberman. 


WANTED—SUPERINTENDENT 
For Planing Mill located in Northern New Mexico. Per- 
manent job for right man. Address stating experience, 
references and salary wanted. 
Address “B. 126."’ care American Lumberman. 


WANTED—SALES MANAGER 
For new Spruce operation in British Columbia. Only 
experienced party will be considered. Do not call but 
write. GEO. C. ROBSON, Manager, B. C. Spruce Mills, 
Ltd., Lumberton, B. C. 


























WANTED 
In a progressive southern city, competent and expe- 
rienced detailer, biller and draftsman for large sash, 
door and millwork factory making special work. Must 
be competent to detail and bill for all departments, 
more fe ar eg frames, trim, stair and cabinet work. 


State whether single or married and salary expected, 
with all necessary references as to character and ability. 
ddress “B. 106,’’ care American Lumverman. 


ASST. FOREMAN FOR RETAIL LUMBER YARD 

One who is experienced in various kinds and grades of 

lumber for Erie, Pa. State salary and experience. 
Address “B. 143,’’ care American Lumberman. 


WANTES--COMPETENT MAN 
For auditor and collector for line of retail yards. Must 
be thoroughly competent. 
MANSFIELD LUMBER COMPANY, 
2 Fort Smith, Ark. 


WANTED—DISTRICT MANAGER . 
Experienced, for retail lumber yards located in Okla- 
homa and Missouri to work out of St. Louis. State 
experience also age and whether married or single. 
Must furnish references. 

Address “B. 129,’ care American Lumberman. 


WANTED—LUMBER BUYER AND 
Inspector—Man to work eastern Kentucky and West 
Virginia territory, buying and shipping all grades hard- 
wood. Good salary for right man. 

Address **A, 119," care American Lumbeman. 


ESTIMATOR FOR SPECIAL MILLWORK 
Plant—One familiar with Cost Book ‘‘A’’ preferred. 
Write stating age, experience and salary wanted. 

Address *“*A. 114,”’ care American Lumberman. 


HIGH CLASS EXPERIENCED LUMBERMAN 
In the middle west, to take charge of old established 
business, good mixer, to hold and expand the volume. 
$500,000.00 sales possible. Your own salary, if can 
qualify. Address ‘‘A. 115,’ care American Lumberman. 


WANTED—MAN CAPABLE OF TAKING 
Full charge of manufacturing costs in sash. door and 
millwork. Permanent position. In reply state fully ex- 
perience. salary expected, and when could begin work. 

Address  ‘‘A, 108,’ care American Lumberman. 


WANTED—RETAIL LUMBER YARD MANAGER 
For Oklahoma town, one with actual oil field experience 
preferred. State experience and salary wanted, also 
state age and whether married or single. Must furnish 


ferences. 
~ Address “B. 180,” care American Lumberman. 


MAN TO TAKE CHARGE OF MILL 
Manufacturing hardwood flooring. Must be thoroughly 
familiar with Yates flooring machine and be a producer. 
Wire or write ATHENS WOODMILLING CO., INC., 
Athens, N. Y. 


adage wn oma ge mine 
Machine designer or detailer preferably w 

onwealll machinery. ALLIS-CHALMERS MFG. CO., 
Sawmill Dept., Milwaukee, Wis. 


STENOGRAPHER AND INVOICE CLERK 
Young lady. Must be competent stenographer and 
typist and capable of handling invoicing and other cler- 
ical work in connection with lumber sales denartment. 
Manufacturers’ office. Good town. Central Wisconsin. 

Address “B, 109.” care American Lumberman. 


SS 
WANTED—HARDWOOD LUMBER INSPECTOR 
Must be experienced in grading Wisconsin Hardwoods. 
References required. Good wages to competent man. 
Address JOHN 8S. OWEN LUMBER CO.. Owen, Wis. 


WANTED—A YOUNG MAN STENOGRAPHER 
To work in Sales Department of a lumber manufacur- 
ing concern in Northern Wisconsin. One who has 
some lumber experience and is not afraid of work. 
State wages expected and time you can report for duty. 

Address ‘A. 109," care American Lumberman. 


WANTED—RETAIL YARD FOREMAN. 
In good live Wisconsin city. Must understand the 
retail game and know how to handle men. A 
place for the right man. State experience, age, nationality 


we: a. ““A. 107,” care American Lumberman. 


ANTED—FOREMAN—BOX FACTORY MAN 
m.. can handle men and familiar with all machinery 
usually used in such plant. Working excinsively in 
hardwoods. Plant located near Chicago. In making 
reply give experience and reference. Steady work as- 


to right party. 
aoe aid 103,"’ care American Lumberman. 









































ED—A LIVE RETAIL YARD MANAGER 
aaa aan with modern merchandising methods. 
Position to offer to the right party. 

Address 


“A, 100," care American Lnmberman. 





WANTED—GOOD ALL ROUND 
Sawmill machinist. Must be able to do lathe and shape: 


es “A. 124,”? care American Lumberman. 


WHY DON’T YOU 
INSERT AN ADVERTISEMENT 


In this department? Our readers are looking for em- 
ployees, employment, lumber, timber and timber lands, 
logging equipment, machinery, business opportunity, etc. 
Now is a good time to sell second hand machinery, 
engines, boilers, cars, rails, locomotives, logging equip- 
ment or anything used in the lumber industry. Write 
the AMERICAN LUMBERMAN, Wanted and For Sale 
Department, 431 South Dearborn St., Chicago, In. 
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FIRST CLASS, FURNISHED OFFICE 
For rent to high-class mill representative or to respon- 
sible factory lumber or other specialty lumber sales- 
man, on wholesale profit shuring arrangement. 
Apply 1402 FISHEK BUILDING, Chicago. 


HARDWOOD SALESMEN WANTED 
To sell mahogany logs on a commission basis. Prefer 
men Who are employed by firms in good repute to under- 
take the sale of these logs in connection with their own 
stocks. Liberal commission, so first class men could be 
suitably recompensed. 
Address ‘“‘“MAHOGANY,”’ care American Lumberman. 








EXPERIENCED ACCOUNTANT 
Certified accountunt wants position as auditor, cashier 
or accountant; eighteen years’ experience—five yeurs 
shipping and traffic. Familiar with grades cypress and 
yellow pine. 
Address 


“B. 141,’ care American Lumberman, 


I WANT A POSITION WITH PROGRESSIVE 
Retail lumber yard and mill. Must be good opportunity 
for promotion and investment, Ten yeurs’ experience 
estimating, detailing, selling and plan service work. 
North Central States preferred. Give full particulars. 

Address “B. 124,°° care American Lumberman. 








MILLWORK SALESMEN WANTED 
By a wholesale sash and dvor organization. Several 
choice territories now open in Illinois, Indiana and Ohio. 
Men with sash and door experience and sales ability. 
Write and state fully; age; murried or single; expe- 
rience and with whom, salary expected. 
Address *“‘W. 100," care American Lumberman. 


THE MALLEABLE IRON FITTINGS COMPANY 
Manufacturers of the well-known and reliable M. I. F, 
Zine Coated, i. e., ‘Hot Gulvanized Brand’ of shingling 
naile would like to employ salesmen calling on retail 
lumber trade to sell these nails on a commission basis. 
Applicants should state the exact territory that they 
cover by counties, For full particulars address 
MALLEABLB IRON FITTINGS CO., NAIL DEPT., 
Branford, Conn, 





WANTED—POSITION BAND SAW FILER 
Eighteen yeurs on single and double cutting saws. 
Guarantee good results. 


8 
Address ““B. 125,’" care American Lumberman. 


A-1 LUMBER STENOGRAPHER—LADY 
Desires permanent position, preferably in West; report 
immediately. 


Address “B. 131,’’ care American Lumberman. 
I WANT WORK IN A LUMBER YARD 


I have had six months’ experience and wish to learn 
the lumber business, Will work for small salary. 
Address “B. 132,’’ care American Lumberman. 
POSITION WANTED—MANAGER 
Small yard; age 23; 6 yeurs’ experience. 
ddress “*B. 127,’ care American Lumberman. 














SASH AND DOOR SALESMAN 
Experienced salesman to represent old estublished job- 
bing house in very active eastern m:urket. Must have 
best qualifications and record as a business getter. 

IROQUOIS DOOR COMPANY, Buffalo, N. Y. 





EXPERT BAND SAW FILER WISHES REAL JOB 


In a large band mill, highest references furnished, salary 
moderate until I can show you that I am worth more. 
Will go anywhere, but prefer Arkansas, Tennessee, Mis- 
sissippi, Louisiana or Texas. 

Address *“*T, 105,’’ care American Lumberman. 





PURCHASING AGENT AND 
MERCANTILE MANAGER 


Of wide experience and demonstrated ability desires to 
connect with sound lumber or mercantile concern effec- 
oe September ist or at such time as is fair to all par- 
t 


es. 

A reliable, energetic and conservative buyer with 
ability to organize an efficient staff that will insure the 
proper care and economical use of all supplies. Ex- 
cellent knowledge of retail store management and ca- 
pable of successfully operating mercantile department 
in conjunction with my other duties. Am _ thirty-six 
years of age. My health is good, my record is clean 
and my judgment mature. Pust and present records 
= show that I have and can produce the desired re- 
sults. 

Salary is important, of course, but due allowance will 
be made for a real live opportunity for future growth 
where advancement is determined by ability. 

dress “A, 184,"’ care American Lumberman. 


I AM 35 YEARS OF AGE, MARRIED 


Good health, ability to work and to get along with my 
fellow employees. Ten years lumber experience, first 
as a retailer, later with a large western manufacturer 
in sales capacity. Familiar with yellow pine in a com- 
petitive way and know western pines and Douglas fir 
intimately. Past sales work has given acquaintance 
with many wholesalers and commission salesmen in 
middle western and eastern territory. Can handle sales 
for small or medium manufacturer or will take assistant 
sales manager for large mill. Desire to locate on the 
Pacific. coast, 


Address “B. 114,’? care American Lumberman. 


A YOUNG MAN 25 YEARS OLD 

Manager of a line yard dving a business of $70,000 a 

year, desires a position with a lumber company that 

will sell him an interest in their business. Best of 
references. Clean record. ‘ 
Address *“*B. 116,’’ care American Lumberman. 


POSITION WITH TIMBER COMPANY 
Wanted by timber cruiser, 25 yeurs’ experience. Can 
lay out log roads, boom, drive, scale logs, scale up tres- 
passes, survey lands; build dams. Will go anywhere, 
prefer West Coast territory.-- Best referenees, 

Address “B. 112,’’ care American Lumberman. 


A MARRIED MAN OF FIFTEEN YEARS 
Experience in the sale of yellow pine from the mill, 
acquainted with details from stump to car, wants to 
make change. Would consider.traveling position; have 
had road experience. References. 

Address *“*R. 115,’’ care American Lumberman. 


EXPERIENCED SALESMAN AND OFFICE MAN 
Well balanced young man, five years’ experience in sell- 
ing forest products, northern and southern hard and 
softwoods, also in handling office;.some knowledge of 
Pacific coast products, acquainted with middle west 
trade, Chicago, Detroit, etc., desires connection with 
reputable manufacturer. Willing to travel or take 
branch office 


Address — “*A. 135,’" care American Lumberman. 


WANTED POSITION 
As hardwood lumber buyer for good concern. Have an 
established office and personally acquainted with the 
large and small mills through Tennessee, Arkansas, 
Mississippi and Louisiana. Small salary and expenses. 
Address “*B. 145."" care American Lumberman. 


























BAND SAW FILER WANTS POSITION 
Always get results. State what you have and wages. 
Address ‘‘N. P. W.,’’ 57 Kirkwood St., Akron, Ohio. 


OREGON LUMBERMAN 
Wants connection us buyer of Pacific coast products for 
eastern firm. Commission basis. 
Address “*B. 115,’ care American Lumberman. 


SAW MILL SUPERINTENDENT 
Wants position, up to date on the manufacturing of 
perfect lumber and the upkeep of mill: 25 years’ ex- 
perience and can furnish the best of reference. 
. Address “RB. 108,’’ care American Lumberman. 


BAND FILER WANTS POSITION 
10 years’ experience, satisfaction gnaranteed, can come 
on short notice. D. ANGEVINE, Falconer, N, Y. 


: SALESMAN OR SALES MANAGER 
Good education and finished correspondent; 20 years’ 
practical business and road experience. Familiar with 
costs in woodworking as applied to crating and shooks. 
Can estimate and make prices; 43, married, excellent 
health, best of references, 

Address **A. 140."" enre American Tumberman. 


HIGH GRADE MILLWORK ESTIMATOR 
Desires position with Chiengo concern. Am at present 
employed: Excellent reason for desiring change. 

Address “A, 138."’ care American Lumberman. 


POSITION WANTED BY STENOGRAPHER 
With three years’ experience in wholesale hardwood 
business. Prefer territory around southwestern New 
York or States surrounding same. Willing to do clerical 
work if necessary. 

Address *“*A. 106,’’ care American Lumberman. 


CASHIER AND BOOKKEEPER 
Married, eight years’ experience, desire change. Now 
handle one hundred thousand cash per month. Best 
references, 
Address 


























“A. 110."’ care American Lumberman. 


A SAW FILER 
With 20 years’ experience on bands, single and double 
cut, can hammer rotary and care for gang saws, open 
for a position. 
Address 





**A, 126." eare American Lumbherman. 


I WANT WORK 
Several years’ experience office manager hardwood lum- 
ber company New York, executive, accountant, corre- 
spondent, buyer and salesman. Will work anywhere in 
office or at mill. I want and need a job. 
Address “T, 123,”’ care American Taimberman. 
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WANTED—POSITION. 
By man thoroughly familiur with Pucific Coast Products, 
as General Munager of Wholesale und Retail Lumber 
Yard. Or will consider going on the road for a reliable 
manufacturer, Past experience makes me _ thoroughly 
fumiliar with wholesale and retail lumber trade; also 
hardware, roofing, building paper, cement and every 
building commodity. References given and required. 
Address *“‘W P.M.,’’ care American Lumberman. 


WANTED 
Bookkeeper, Accountant experienced in manufacturing 
and truding concerns especially lumber, wishes to change 
position July 15th. Single, 35 yeurs of age and of 
correct habits. A-1 references furnished. 
Address P. 0. BOX 284, Pineville, La. 


POSITION EXECUTIVE OR SALESMAN 
Yellow _— or fir. Twelve years experience, particu 
larly railroad and car company trade. Wide acquain- 
tance with purchasing agents throughout middle west 
and east, 

ddress “WW. 124,” care American Lumberman. 


ACCOUNTANT-CREDIT MANAGER 
Fifteen years’ experience in lumber accounting, credit 
and sales department—10 years with one of the largest 
manufacturers in Michigan. Age 36. Now employed 
but wants to make a change. What have you to offer’ 

dress **A, 122," care American Lumberman. 


COMMISSARY MANAGER 
Wants position. Experienced, successful, capable, re 
liable. First-class references. 
Address “A, 123,’’ care American Lumberman. 


EMPLOYMENT WANTED 
By young man—position as general office man, cost 
accountant or purchasing agent. College graduate with 
ten years of experience in the lumber business. Capable 
of handling men on the outside. Not afraid te assume 
responsibility and can offer A 1 references. 
Address *“*A, 120,’’ care American Lumberman. 


EXPERIENCED SALESMAN 
At present employed, seeks position on sales force of 
good representative sash and door bouse or yellow pine 
mill. Will consider any territory. 
ddress *“*W, 104,” care American Lumberman. 


POSITION WANTED—AS MANAGER OR SUPT. 
25 years of actual experienee; can bring results; have 
logged in rough and smooth country; A-1 references: 
can come at once. 

Address ““W. 112,’ care American Lumberman. 


WANTED—POSITION WITH RELIABLE FIRM 
By Experienced Bookkeeper, fumiliur with cost account- 
ing; ulso adept pay roll man. Know enough about lum 
ber office work to get good results. Can furnish bond 
in amount position requires. Good reference. 

Address “T, 114,’ care American Lumberman. 


OFFICE LUMBERMAN 
Fifteen years’ experience in Southern coast country, de 
sires to place small investment and to secure official 
position with reliable lumber concern, either manufac 
turer or dealer or promising future. Prefer the North 
west or healthful dry climate. 
Address “T, 115.’’ care American Lumberman. 


ATTENTION MR. LUMBERMAN 
A thoroughly competent and experienced West Coast 
lumberman would like a buying account for one or two 
Eastern or Middle Western reputable and reliable whole 
salers, salary or commission basis. Details and references 
































‘for the asking. 


Address ‘*W. 126,” care American Lumberman. 
I HAVE OVER 15 YEARS’ EXPERIENCE 


Of woods work in general, 1 want logging or logging 
and railroad contract; from 15,000 to 30,000 ft. logs a 
day; not less than 2 years’ job. Write to “LOGGER.” 
care American Lumberman. 


FIRST CLASS BAND FILER 
Wants position where there ure ygvod schools, Don't 
want small job. Eleven years’ experience. 











WANT—POSITION AS CASHIER-BOOKKEEPER 
Or either at Southern Pine or Western Saw Mill. Have 
always lived in the South and have seventeen years’ 
experience from timekeeper to office manager. Am not 
afraid of hard work or long hours, 

Address “B. 118,’’ care American Lumberman. 


WANTED—POSITION AS RETAIL MANAGER 
Yard or office man capable of handling office accounting, 
estimating from plans, making out lumber and mill bill 
for customers and using most modern sales system; 
seventeen years’ experience; have handled this end in 
large city yard, 

Address “B. 119,’’ care American Lumberman. 


WANTED—AT ONCE POSITION 
As hardwood inspector; 15 years’ experience grading 
hardwood lumber and R. R. material; can give best of 
reference; those needing a good yard man on the road 
will be glad to correspond with them. 
Address “PB. 120,’’ care American Lumberman, 


HARDWOOD SUPERINTENDENT OPEN FOR 
Position July 15th; can bring sawyer, filer, inspector; 
only band-mill proposition considered. 

Address “B. 122,’ care American Lumberman, 


WANTED—POSITION AS MANAGER 
In Retail yard. Over fifteen years’ experience. Salary 
in proportion to responsibilities assumed, 
Address “B. 117,’’ care American Lumberman. 














Address “e. 117,”” care American Lumberman. 


A-1 HARDWOOD BAND SAWYER 
po position at once. Would accept position as mill 
oreman. 


Address “T, 128,’ care American, Lumberman 


WANTED—SITUATION 
As superintendent or manager of wovudworking plant 
by a man with years of experience who cun fill an 
place in the business. Will guarantee satisfaction. Can 
furnish best of references. 
Address “W. 120,” care American Lumberman. 


COMPETENT BAND FILER 
Wants position; now employed but desires change. 
Address “A, 128,’’ care Americun Lumberman. 


POSITION WANTED—BY MAN OF EXPERIENCE 
That can get business; to represent some northern map 
ufacturer in Southeastern Michigan or Western Ontario 
Address ““W. 133,’’ care American Lumberman. 
FIRST CLASS SAWYER WANTS POSITION 
On right hand rig, band or circular. First class refer 
ence. Address ‘‘W. 130,’’ care American Lumberman 
A-1 ACCOUNTANT DESIRES CONNECTION 
With lumber office or saw mill, 
Address “WwW. 109,” care American Lumberman. 
COMPETENT HARDWOOD INSPECTOR 
Desires position as reinspector or yard superintendent 
Address “A, 116,’’ care American Lumberman. 


























BOOKKEEPER WITH TWENTY YEARS 
Experience, wants position as bookkeeper or assistant. 
Was with one lumber manufacturing company eight 
or —-€ J. ©. REED, 2601 Izard St., Little 

ock, Ark. 


WANTED—SMALL BAND MILL 
To operate by the thousand by man with 35 years’ ex- 


per‘ence from stump to car. Address BOX 670, Hot 
Springs, Ark. 








GET WHAT YOU WANT 


By advertising in the Wanted and For Sale Department. 
Do it now. 





WANT A POSITION 

Or better your present employment? Advertise in the 
American Lumberman. We carry your message to the 
man who is looking for employees. If you don’t want i" 
known you are advertising, we could give the ad a key 
number, have the answers come in care of the America® 
Lumberman, and will mail all answers the day they are 
received by us. Now is the time; send your ad to the 
AMERICAN LUMBERMAN, 431 South Dearborn St. 
Chicago, Ill. 
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You're Seeking 
Bigger Values 











-HUTCHINS- 














aa Here they are in DRY 
BASSWOOD —, Siar ie. 2 yo & Btr. 
’ ” ’ 8/4” No. 3 Common 
B.. # ae i. in © On. 90M’ 10/4” No. 2 Com. & Btr. 
90M’ 4/4” No. 2 Common 19M’ 12/4” No. | Com. & Btr. 
| car 6/4” No. 3 Common ROCK ELM 
SOFT ELM 2 cars 4/4” No. 2 Com. & Btr. 
190M’ 4/4” No. 2 Com. & Btr. 160M’ 8/4” No. 2 Com. & Btr. 
60M’ 4/4” No. 3 Common 
| car 8/4” No. 2 po & Btr., BIRCH 
very wide * afar 
2 cars 10/4” No. | Com. & Btr. am’ afer et ooo 
200M’ 4/4” No. 3 Common 
a pont MAPLE 75M’ 5/4” No. 2 Common 
76 : 4/4” No. 2 Com. & Btr. 160M’ 5/4” No. 3 Common 
51M’ 6/4” No. 2 Com. & Btr. 140m’ ve No 1 Common 
° oa ~ 2 Common 
HARD MAPLE 140M’ 6/4” No. 3 Common 
150M’ 5/4” No. 3 Common | car 8/4” No. 3 Common 
100M’ 6/4” No. | & 2 Common 2 cars 10/4” No. 2 Com. & Btr. 
75M’ 6/4” No. 3 Common 90M’ 12/4" No. r Com. & Btr. 
. Let us quote you prices 











f.0. 6. mill or delivered. 


Mason - Donaldson 
Manufacturers — 


Wholesalers Lumber Co. 


RHINELANDER, WISCONSIN 








NS 





Lumber and Storage Company 














A view of the sawmill with railroad entrance, timber yard and 
traveling crane 


Car Stocks, Yard Stock, Bridge Stocks 
Douglas Fir—Yellow Pine 


Carriage Sawmill 


Patrncd Crane Capacity 
CHICAGO OFFICE: STORAGE: 
402 Great Northern Bldg., 139th St. & Western Ave., Blue blend. & » 
Phone, Harrison 2517 Phone, Blue Island 800 (Chicago Suburb) 
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Superior Brand 


OAK FLOORING 






























Here is the brand of flooring 
you should sell for it will be boost- 
ing your business for many years to 
come. Ask for full particulars why 3%” and 
¥%” Superior Brand “stays put” when laid. 










What is more, Superior Brand js ab- 
solutely free from knife marks and 
therefore guarantees a smooth, 
perfect finish. 


Investigate the merits 
of this flooring to- 
day. It will 
pay you to 
do it. 


















Made in all Order in 
Standard grades, Mixed Cars with 
thicknesses and widths. Hardwood Lumber 


Superior Oak Flooring Co. 


HELENA, ARKANSAS 
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MAPLE FLOORING 
a Specialty 


pe Ae 


Good Selling Flooring 


“Bigelow Brand” maple flooring 
has all the sales getting qualities 
found in the best brands—is equal 
to any of them in quality and mill- 


INQUIRE ing—and in addition has that big, 
OF US FOR: exclusive selling feature—the nail 
Sinisa groove. 

Hard Maple Let us tell you how you can turn 
Rock Elm the nail groove to your advantage 
Soft Maple as a sales winning feature by em- 
Soft Elm phasizing the fact that it saves 
Beech and the carpenter’s time in laying and 
Birch insures neater joining. 
LUMBER Write for free sample and com- 
ALL GRADES 


plete sales facts—no obligation. 


The Bigelow - Cooper Co. 











L BAY CITY, MICHIGAN 














AMERICAN 


LUMBERMAN 


JUNE 24, 


1922 




















Yellow Pine 


YARD AND SHED STOCKS—STRUCTURAL 
MATERIAL 


Tell Us Your Needs 





‘Clb: BOOP 





T. H. GARRETT LUMBER CO. wws:ews 


MANUFACTURERS AND WHOLESALERS 


We are sales agents for the following Yellow Pine Mills: Bien- 
ville Lumber Co., Forest Miss.; Grant Timber & Mfg. Co., Selma, 
La.; Haynesville Lumber Co., Inc., Haynesville, La., and K 


stone Mills Co., Waukegan, Texas. 


Sawmills of Grant 
Timber & Manu- 
facturing Com- 


1218-22 Chemical Bldg. 5 
pany, tor whic 
ST. LOUIS, MO. ‘2,2 ‘les 


agents, 

















Suppose a fire started here? 


Your well-drilled men 
run to their stations— 
everything proceeds 
with quickness and dis- 
patch. 

Then it’s up to the fire 
hose to deliver! 


Are you sure it will? 
Months of disuse may 


have hardened and 
cracked the rubber 
lining. If you have 
Goodrich Hose you can 
rest easy on that score. 


Goodrich builds mill 
protection hose whose 
serviceability is meas- 
ured in years. 


THE B. F. GOODRICH RUBBER COMPANY 
Akron, Ohio 


GOODRICH 
Mill Hose 








Those unfortunate buyers who 
had very little lumber on hand 
when the spring building boom 
showed itself, have found a ready 
source of supply in the stocks that we carry. 
As evidence of a complete assortment, we are 
listing some of the dry No. 2 Pine which is 
ready for immediate shipment. 


DRY NO. 2 PINE 




















Ix 4” 10" ......, - 22,400" 1x 8” 14 seeeees + 68,500" 
14° 22252) 16,400" = x0” 10° 2222532 “sii0e- 
16’ »....... 7,000’ 12° 2.225552 25720" 
Ix 6" 12) ees, 15,000" 14" veseeees 48/500" 
16° 2.2.2.3 5000" = Axia” 12? 23i35I2 alsoo 
Ix 8” 10° 2222203 4,700° 14’ 3.32... 15,800" 
12° 255555) 43)800° 16’ °....... 85,000’ 


Our prices will prove interesting to you, and remem- 
ber, we can load mixed cars containing White Pine, 
Norway, Hemlock and Tamarack lumber, as well as 
Lath, White Cedar Shingles and Posts, and Birch or 
Maple Flooring. 


It will be a pleasure for 
us to quote you prices. 


C. C. Collins Lumber Co. 


MANUFACTURERS 
een Office, Rhinelander, Wis. 
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IN ATALB AN 


{Pronounce It Wat-ew/ba-ny) 


HAMMOND — LOUISIANA | 











BALANCED shed stocks permit quick service in mixed 
car orders. The above picture shows a portion of our 
flooring shed stock. We specialize in well manufactured 
and accurately graded flooring, both rift and flat sawn. 


LONG AND SHORT LEAF 


Southern Pine 


Shed Stock Timbers Yard Stock 


a TI ws Tl - Our inspection and grades are regularly 
LH Gash ber checked by the Southern Pine Inspection 
i ® Service insuring you stock which is on grade. 








cy Natalbany Lumber Company, Ltd. 


Natalbany, La. 
Norfield, Miss. 


ot sg Sales -Office:— HAMMOND, LA. 


c- 








Producers also of Southern Hardwoods. 
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Put us to the Test— 


We want an opportunity to demonstrate to you 
the advantages in quality and milling, and there- 
fore in ease of selling, offered by our high grade 
Long and Short Leaf 


Southern Pine One-Inch Stock 


Here is lumber that possesses the easy working qualities, 
even texture and accurate milling your customers demand. 
Try us on Finish, Siding, Ceiling, Roofing, Casing, Base, 
Steam Kiln Dried 1x12, No. 1, 2 and 3; also 1 x 8 No. 2 and 
‘No. 1 K. D. Shiplap and 1x6 No. 1 and 2 S4S. 


Quotations promptly on request. 


SOUTH TEXAS LUMBER CO. 


Manufacturers and Wholesalers 


W.W. WALLACE, Gen’l Sales Mgr. Daily Capacity 
R. R. BOOTH, -’ Ass’t Sales Mgr. 
A.C. HAVENS,  Ass’t Sales Mar. 700,000 feet. Houston, Texas 


Southern 
Hardwoods 


The next time you want 
factory lumber of uniform 
quality and milling and de- 
pendable grades, give us a 
trial. We're cutting Oak, 
Ash, Gum, Hickory, Mag- 
nolia and Cottonwood. 








Mills 
But only 
One 


Standard 


PINE MILLS: 
Latexo, Westville, Dayton, 
Onalaska, Saron, Cleveland, 
Milvid, Connell, Huntsville, 
Texas. 


HARDWOOD MILLS: 














Onalaska and Dayton, Texas. 




















YELLOW 
FLOORING 


CEILING 
ROOFERS 


Edge Grain Flooring 


LEAF 


INE 











Has been our specialty for twenty-five years. 


E. E. Jackson Lumber Co. 


Sales Office, Keyser Building, 
BALTIMORE. MD. 


iwdtttss—KIDERWOOD, ALA, 


CO. 


BIRMINGHAM ALA: 


Tr PAVING BLOCK STOCK 
Kg CREOSOTED TIMBERS 
IND YARD and SHED STOCK 


LATH and SHINGLES 
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GOOD BACKING FOR 


Southern Pine 


We furnish any and all items for 
home-building needs or construc- 
tion work. 


Casing, Ceiling, Siding, 
Flooring, Timbers, 
Dimension, Lath, Etc. 
1,250,000 Feet Daily 
ale Eastman, Gardiner & Co. 
AS Gilchrist - Fordney Go. 


Write or wire us. 
Call up our representatives. 





Wausau Southern Lbr. Go. 
Marathon Lumber Co. 


LAUREL, MISSISSIPPI 
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Eastern Lumber Storage 








~ $20 PER CAR PER YEAR 


In view of the fact that prompt, 
dependable service is coming to be 
recognized as of vital importance 
to a manufacturer fighting for 
sales in the great consuming mar- 
kets of the East, cost of storage 
is becoming equally important. 


Whether you can meet this 
growing demand for better serv- 
ice at a profit depends upon your 
obtaining storage at a price you 





CAN AFFORD TO PAY. Shupe 
Terminal Corporation recognizes 
your problem—and has made its 
storage rates just as reasonable as 
possible—less than $1 per thou- 
sand feet per year. 


When you figure that by ship- 
ping to us in cargo lots you can 
lower freight costs and eliminate 
demurrage tolls, your cost of un- 
loading, storing and rebilling isn’t 
going to be very high. 


Shupe 


Terminal 
KEARNY, N. J. 


Complete Service 


In addition to storing lum- 
ber at nominal cost, we de- 
liver by truck to close-by 
points, reship by rail or boat, 
or sell your lumber on com- 
mission basis, if you desire. 
Thus, you can compete with 


If you want to push for more sales in Eastern markets, 


it will pay you to get in touch with us. 


any manufacturer on service. 
Mail us your transit lists. 


Shupe 3 Terminal Corporation, Kearny New Jersey 




















If You Want Values 


You can’t go wrong in putting 
your requirements up to us. We 
feature a quality of stock that has 
the merit to deliver satisfaction to 
the most critical buyer. Let us 
tell you about the big values we 
offer in 


Yellow Pine 


Cypress, Hardwoods 


Exclusive Sales Agent : Exclusive Sales Agent: 


L. G. Smith Lumber Ce. LakeCypress Lumber Co, 
Southern Hardwoods. Louisiana Red Cypress. 
St. Francisville, Le. 


LI IN Houltonville, La. 





& 
Buying Office : Branch Sales Office: 
Hattiesburg, Rallway Ex. Bldg., 
Miss Chicago 


Home Office: 
Carondelet Building, NEW ORLEANS, LA. 








Speedy 
Shipments 


That is what you can 

expect from us for the mills we repre- 
sent are in close proximity to the big 
trunk lines of the country. 


Life Length Longleaf 


Yellow Pine 


Timbers, Industrial, 


R.R. & Yard Stock 


The next time you want quick action on 
your orders, get us on the line. 








Ask any buyer who deals with us 
about our quality and service. 


Boykin Lumber Co. 


Carter Building, HOUSTON, TEXAS 


Northern Office: 20 East Jackson Blvd., Chicago, Ill. 
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The Lumber _ 
with Extra 
Sales Value 


Did you ever sit dowt¥and care- 
fully analyze the lumber you 
handle as a sales proposition? It 
is when you do this with “Bude 
Quality” lumber that you appre- 
ciate most its valuable selling 
qualities. It is then you see what 
decided advantages “Bude Qual- 
ity” lumber offers the dealer. 














Here is a distinctive Shortleaf 
Pine with a smooth, velvety tex- 
ture. It is easy to work, is light 
and bright and takes any stain. 
In other words, “Bude Quality” 
lumber offers you tangible points 
of merit that you can talk up to 
the builder in winning his order. 
It offers you selling qualities that 
many other woods do not possess 
—and it is this factor that explains 
its increasing sale in the retail 
yard. 




















Better try a car of Finish, Base, Case, Mouldings, 
Ceiling, Siding, Lath, etc. 


Homochitto Lumber Co. 


General Sales Office, 





Brookhaven, Mississippi 





Eastern Sales Office, SCRANTON, Pennsylvania 


Selling also “‘ Newman Brand” Dense Southern Pine Structural Material from Hattiesburg, Miss. 
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Prete Pad Past hn dor’ a, 


Dow Conveyors in use in Dawson Lumber Company, 
Louisville, Kentucky 


Make the Most of 
the Boom! 


You've waited a long time for it. 
Now look into your plants and see 
that you are doing everything most 
economically so as to make the most 
of your opportunity. 


Is your yard equipped to handle 
boards and timbers efficiently? Or 
are you still depending upon clumsy 
trucks and costly human hands and 
legs for transporting lumber from 
cars to piles and back? 


Dow Gravity Conveyors will do 
this work for you quickly and at al- 
most no cost. They are built in sec- 
tions to fit all needs. A very slight 
gerade is enough to carry your stock 
long distances over the smooth-run- 
ning rollers. 


Send for illustrated pamphlet, 
“Stop the Leaks,” and see how you 
can save extra dollars. 


The Dow Co., Incorporated, Louisville, Ky. 


Let beauty Be 


d 
iA 
¢ 
¢ 
? 
yi 
a 
x 
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Why M. I. F. Co. Nails Last 40 Years 


The secret of the superior lasting qualities of M. I. F. Co. 
Heavy Zinc Coated Nails lies in two factors—the heavy 
coat of zinc we put on them and the way we put it on. In 
every hundred pound keg of 


M. I. F. Co. 


Zinc Coated Nails 


there are twelve pounds of pure zinc. Moreover, M. I. F. Co. 
—the original zinc coated—nails are coated by the “hot 
dipped” process as recommended by shingle manufacturers. 
Be sure the zinc coated nails you buy are M. I. F. Co.’s— 


they’re time tested. 
(th 
te )g 


Free sampie and ull information on request 


Malleable lron Fittings Co. 


BRANFORD, CONN. 

































McDonough Set Works : 


Save Time and Lumber 


An exclusive, patented feature on McDonough resaws is the center sawing 
eet works. en the machine, which is also capable of bevel, side, and gauge 
sawing, is set for center sawing, the rollers will accurately divide the stock, no 
matter what this thickness may be, without measurements by the operator. 
Think of the saving in time and stock. 


OTHER FEATURES 


Eveg besing is carried within the main frame or base, doing away with any 
possibilities of damage thru changes in flocr level. 


Patented balance system insures a perfect running wheel. 


Sveagh. efficiency and increased capacity production is built into this outfit 
for your benefit. 


Wehave worked out interesting pl howi i 
make by installing McDonough equipment. ss une that you can 


Let us send “‘them”’ to you. 


i* McDonough Manufacturing Co. 


pees 
s 
we b 


Manufacturers of Band Resaws and 
Saw Mill Machinery. 
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“ST-AND-BY” 














YELLOW 
PINE 


















































. Zt epes OA IIH NESS 
actory TIES ICTR 
Flooring /, LASS 
Roofing cou | 
Ceeling ) 
Szdeng 
Dimension Some “St-and-by”’ Dimension 
Shengles 
an If You Would 
Razlroad and + 
Car Materzal Force Sales a Little— 
sins: These days when new builders are con- 
Bridge and stantly coming into market, the merit of 
nestle your sales proposition makes a big differ- 
a ence. The more attractive the values you 
offer, the better your opportunity to sell. 
i a 
Ship And right here is where “ST-AND-BY” 
Basldinc Yellow Pine will prove of special value to 
ia =) you. With “ST-AND-BY” in yard you can 
aterval offer dense grain, strength and durability— 
and therefore lasting qualities—which will 
land the order, if anything will. Remember 











“ST-AND-BY” is the first choice of many 
experienced buyers both in the United 
States and abroad. It is just what the name 
implies—the old reliable for quality, mill- 
work and grading. What shall we quote 
you on? 





==» St. Andrews Bay Lumber Co. 


ST-AND-BY 
Millville, Fla. ny 


MARK MILLS AT: 
Millville, Bay Harbor, Fountain — 
and Sherman, Florida 
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Make frames and finish in wee | 
own yard with this Parks machine 


Cisco Lbr. Co., Cisco, Ill., increases their range of stock by 25% 
filling special orders worked up from odd material,on their Parks. 
Parks Planing Mill Special is an 8 in 1 machine. Strong—angle |} 
steel. Portable. Price. $525.00. Makes money from the day you get it. 

















Double Table Circular, 
Rip, Cross Cut and 
Swing Cut-off Saws. 
Upright Hollow Chise 
Mortiser and Borer. 
Reversible Spindle 


2 Cutler Dry Kilns | ““""S 


will produce as much dry 
lumber as 4 of any other kind. 











HE new Cutler Dry kiln is very greatly 
different from other kilns. It embodies a 








new and original principle (patented). Its THE PARKS 
value to you is not only a two-to-one saving in MACHINE COMPANY 


installation cost, but a greatly improved quality 1501 Knowlton Street 
of drying. Read Mr. Scott’s letter... » CINCINNATI, OHIO 


Canadian Factory: 
200 Notre Dame East, Montreal, Canada 





THE J.C.SCOTT GO.LIMITED 
MANUFACTURERS, COMTRACTORS 


EN Py ee 
meen OCALens | 
TORONTO ‘ 
May 23r4, 1922, | " 
The Cutler Desk Co., 
Dry Kiln Dept., | | | 
‘ oC s 8 . s -«. @ 


Buffelo, #.Y. a en ee ee ee 


Dear Sires Attention ur.J.R, arte.  feoleo}e), £9) °0 41, 1c MACHINES 
Our being converts from the theory of s slow | I 1 i t | | H | ] ] | | i | l | | | 1 ] i l { l | | | | i] 
drying process being essential to the best conditioned 
etook after drying, you will be interested to know that 
efter twelve runs of verious stocks we are most enthusias- 
tio about our new Cutler Dry Kiln; not beo@use we sre dry- 
tng tnoh hardwoods in five to seven days in place of twenty- 
five to thirty-five days, do we write thie letter, but what 
te of more importence to us, beceuse the stock, after dry- 
ing is in better condition than auy we have ever dried by 
the slow process or any purchases we have made of lucber 
@ried in the various makes of kilne. 




















- 
We wish hore to express our appreciation of the attention 
and service given by your firm in the ingtallation, demon- 
stration and thorough instruction, To feel that you ere 
etill interested after everything hee proven satisfactory, 
as evidenced by your request for charts and daily recorde 
of all runs, is most reassuring indeed, and we truest that 


the splendid work our Cutler Kiln is doing for us may be . ‘ <¢ a -_o = : : ol ” am ami : 
of service to you im convincing others of the superiority ras Pe = o > - ae OY eee ar ee Cy ae 
of your process. 2 , 4 ‘ 4 ‘ we A ] 73;) t 
2 I & erth 
Yours sincerely re 1 sys Aen : RS iF i P| P| oe 
. a. . ma . Ine u G 1 ‘, 


Co 


President, 
The J.C.Soott Co. Limited. 





+ ee iy 
: > Parry Sound -*.’ 
30,000 Island ." 

cand Muskoka 

\Lake Districts 











A 35 ft. 1 car capacity Cutler Dry Kiln costs 
approximately $4200 complete, and has a year- 
ly capacity of over a million board feet 474 
hardwoods. 


Let us tell you how and why. Write or wire 
our Planing Engineer. Consult him for definite 
proposal. No obligation. 














o 


“n the Great White Liners 
North American and South American 
Cruises Weekly from Chicago, Buffalo (Niagara Falls) Duluth, Detroit and 





CUTLER DESK COMPANY 











DEPT. A. BUFFALO, N.Y. —_Gleveland via Mackinac Island, Georgian Bay (30,000 Islands) and Return 
oe r Trips of over 2000 Miles of Beautiful Scenery, Shore Line, Islands, 
All essential features of Cutler Kilns are fully protected Rivers and Bays, with ample time at points of interest to see the sights. 
by mechanical and process patents granted and pending. These Magnificent Steamers in Equip- and every latest Device for Safety of 
ment and Service equal the best At- passengers. Uniform courtesy from 
lantic Liners, Bell-boy to Captain. 
Promenade and Sun Decks of unusual Socially gifted Hostess introduces pas- 
width; Large Grand Salon; Commo- sengers and arranges Entertainments; 
dious Lounging Rooms; everything Music and Dancing in Ball Room and 
clean—no boat smell. Roof Garden; Splendid Orchestra; 


Inviting Berths in Elegant State -Piano and Phonograph on all decks 
Rooms or Beds in Parlor Rooms (all for those who are musical. Radio- 
outside rooms); Toilets in Parlor Phone—latest equipment for receiving 








Rooms and convenient to State Rooms, Long Distance Broadcasting Concerts, 
inspected every few minutes. Market Reports and all the latest 
Dining Rooms and Kitchens fiy- news. , 
screened. For the Children, Open Air Play, 
Wonderful meals daintily served by grounds (carefully screened in)—al 
DRY KILN waitresses dressed in white; Wireless these are free. 

Tickets bearing rail routing between Chicago and Detroit, Cleveland or Buffalo henored 

4 4 ° Call or write for pamphlet; any Railway Ticket Office or Tourist Agency, or 
Better drying in half the time. CHICAGO, DULUTH & GEORGIAN BAY TRANSIT COMPANY 
- W. H. Black, General Passenger Agent 110 W. Adams St., Chicago, Ill. 


THE LAKE TRIPS THAT HAVE NO EQUAL 











,922 
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Central Coal 
Coke Company 


LL former records for a like 


period were broken when 
building permits for the first quarter of 
General Offices:— the year amounted to 124,986 buildings 
Kansas City, Mo. to cost $541,000,000. This compares with 
only 100,120 buildings during the same 

—— a period last year to cost $288,000,000. 


Chicago, Ill. The lumber market is reflecting these con- 
Indianapolis, Ind. ditions to an increasing extent each day. 
Houston, Texas 


Dallas, Texas 


Mills:— 
Carson, La. 


Neame, La. 
Conroe, Texas 





























MANUFACTURERS 


SOUTHERN PINE 


“Long and Short Leaf” 
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Northern Hardwoods 


Here are a few special items 
we would like to move:— 


146 M 4-4 No. 2 & Btr. Soft Maple 
36 M 6-4 No. 1 & Btr. Soft Maple 
150 M 4-4 No. 2 & Btr. Beech 
120 M 5-4 No. 2 & Btr. Beech 
Choice band sawn stock thor- 
oughly dry. 
Let us quote you prices. 


Qconto ompany 
817 Ry. Exch. CHICAGO 


Mills and Yards at: 
Oceato, Wis. Carter, Forest County, Wis. Nahma, Mich. 


= 


Flooring 


Builders are today demand- 


BIRCH 
MAPLE 


ing more durable 
than ever before. 


customers will approve the 
uniform quality, millworkand | 
grading our flooring offers. 


Why not try a car today? 


FLANNER - STEGER 
LAND & LUMBER CO. 


BLACKWELL, WIS. 


Manufacturers also of Northern 





_ 


Hardwoods 








Books for Sawmill Men 


Twelve Principles of Efficiency 
By Harrington Emerson 


Essentials of American Timber Law 


By J. P. 


Kinney, A.B., LL.B., M.F. 
Principal Species of Wood—Their Characteristic 
Properties 

By C. H. Snow 


Kiln Drying of Lumber 


By H. D. 


Tiemann 


Principles of Handling Woodlands 
By Henry S. Graves 


Timber—Ite Strength, Seasoning and Grading 


By Harold 8S, Betts 


Economies of Business 


By Norris 


. Brisce 


Commercial Law 
By John A. Chamberiain 


Logging 
By Ralph C. Bryant 
Lumberman’s Actuary 
Write for prices and full information. 


American Lumberman, Chicage 





Right Now Right Prices 


— on— 
500 M’ 1” No. 1 Com, Birch 


Write now 
Marshfield, 


Kraus Hardwoods “wis 





Will Contract AT i= 
a quantity of L 
WHITE PINE, JACK PINE, GRAY PINE, 
HEMLOCK, BASSWOOD, POPPLE AND 
MIXED HARDWOODS. 
Are getting out the bolts now, and will start manu- 
facturing soon. 
Also have a complete stock of lumber in Hemlock, 


Pine and Hardw , etc., in the better grades, and 


also in crating material, Millwood, Bodywood, Bar 
Lath, Cedar Posts and Poles and other forest products. 


Please favor us with your inquiries. 


H.E.Sievwright Lumber Co., “Wisconsin 


Pine, Hemlock, Spruce, Tamarack, 
Cedar, Balsam, Birch, Maple, Bass- 
wood, Ash, Elm, Red Oak. 





Northern Lumber? 


—Write, wire or Phone— 


We've 
Got | 
It 


We want to move, QUICK:— 


3 cars 4/4 S. & B. Hard Maple 
3 cars 5/4 No. 2 C. & B. Soft Maple 


3 cars 4x4 Maple Hearts 


1 car 8/4 No. 2 C. &B. Rock Elm 


Andrews-Early Co. 


WAUSAU, WIS. 








C. P. Crosby, 


HARD MAPLE 


2 cars 5/4 No. | & Bet. 
2 cars 6/4 No. | & 2C., 


largely No. | 


2 cars 10/4 No. | & Bet. 
2 cars 12/4 No. | & Bet. 


BIRCH 


4 cars 1” No. | Com. 
2 cars 1” No. | Com. &. 


et. 
{ mixed car, ~ 6/4 & 


8/ 0. 
{ car 8/4 FAS 


Manufacturer 
and Wholesaler 


Other items if you want 
them. 
BASSWOOD 
35,000 ft. 1” Selects & 
FAS 
ft! 5/4 No. I C. 
ft. 5/4 No. 2 C. 
ft. 6/4 No. 3 C. 
ft. 8/4 No. 2 & B. 
15,000 ft. 1” No. 3 & B. 
ROCK ELM 
2 cars 8/4 No. 1 C. & B. 


Rhinelander, Wis. 








It’s a Sure Seller 


OsoateBreat) 


It has a consistently good record for sales, 
satisfaction and profit to dealers, because it 
is made right and sold right. Ask us about 


Holt Quality and Service 


A Standard for 70 Years. 
Kiln Dried Hardwood Lumber 
Can be farnished with other Kiln Dried Items Mixed with Flooring. 
Rough Tarned Kiln Dried Maple Last Blocks. 


Also Pine and Hemlock Lumber, Shingles, 
Lath, Posts, Mouldings and Interior Trim in 


Mixed Cars with Hardwood Lumber. 


Holt Hardwood Company 


New and to-date Factory and Dry CONTO 
— Customilin Doing Specialy On 




















WHO SAID THERE WAS NO 


White Pine 


LEFT IN WISCONSIN 


_ We have it just like you used to get 
it twenty years ago. é 
to quote on your requirements either 


or 


Retail Trade or Factory Lumber. 
Also Norway Lath and Hardwoods. 


Thunder Lake Lumber Co 


RHINELANDER, WIS. 

















ive us a chance 





White Pine 


We manufacture and carry 
in stock at all times a 
complete assortment of 


White Pine Common, 
Shop and Selects 


All our stock is cut from virgin 
Wisconsin White Pine timber and 
is of a very soft texture. Shop 
Lumber and Factory Selects are 


our Specialty. 


We Solicit Your Business. 


Rust-Owen Lumber Co. 


DRUMMOND, WIS. 
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L 
Zot No. 3 Common 
and Sound Wormy 


Chestnut 


Ofttimes a builder comes to you and wants some cheap 
lumber for sheathing, shelving, etc. These two grades of 
chestnut lumber offer good values when recommended for 
such purposes and turn a good profit to you. 





The mills below have accumulated small stocks of this 
lumber which they desire to move quickly to make room 
for other grades of hardwood lumber. Better try a car of 
this stock together with other items you may need in 


Maple, Beech, Birch 


West Virginia Hardwoods are sec- 
ond to none for manufacturing 


Furniture, Interior Trim, 


Flooring, Farm Imple- and other Hardwoods 

ments, Vehicles, Musical ' , : 
Instruments, Novelties, A request is all that is required to bring from the mills 
Etc below interesting and valuable information about West 


Virginia Hard Maple and other hardwood stocks. 


THE MEADOW RIVER LUMBER CO................ cece ee eeees Rainelle, W. Va. 
Pe, Ge Ce re Ea GD og i cone ccc cicc cece dsactssdee Clarksburg, W. Va. 
pg ee eee Huntington, W. Va. 
pe nr er Weston, W. Va. 
ee, ee Cowen, W. Va. 
Fa i ee, EE BD wiv dics 0 0 dk 0 dis vee eau eee den on Charleston, W. Va. 
po Re ne ee Nallen, W. Va. 
pk 5 ne ee re ae Tioga, W. Va. 
ee SS a ee ee ee ee Buckhannon, W. Va. 
CHERRY RIVER BOOM & LUMBER CO................ Penn Bldg., Philadelphia, Pa. 
Te SE I HI, ox oc 6 kwevccceuessbncunsnaceues Orange, Va. 
oo 64g 0 EE rere err re Pe rt Alexander, W. Va. 


ee se eT ee ey Pr eS ae Weston, W. Va. 
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Patented shoulder device 
makes correct application 
simple. No guesswork. 











Set upper half of each 
shingle flush against the 
next. Spacing done quickly 
— accurately — automati- 





Top half of each shingle 
fits snugly against next 
one, forming a perfectly 
sealed roof. Triple thick- 
ness everywhere except 
at slots. Firm backing for 
cach shingle. 








Two Other Vulcanite Patented 
Shingles 





Vulcanite Hexagon Slab 
Patented design assures proper applica- 
tion. Considerably wider than ordinary 
slab shingle, insuring double thickness 
at every point. Can be applied directly 
over old roof. 











Vulcanite Doubletite 
Patented triangular projection gives 
double thickness all over. Triple thick- 
ness at vital points. High quality— 





€ appearance tic spacing 
—12 inches wide—medium priced. 

















JULCANITE: 
ROOFINGS 


VULCANITE QUALITY FOR BETTER ROOFS 


cally, 





















How Self-Spacing Shingles 


Make a Better Roof 


ETTER protection because of extra thickness and perfect sealing. 
(See illustrations above.) 

Better wear, because when laid according to instructions, Vulcanite 
Self-Spacing Shingles form a triple-thick roof except at the slots. Triple 
wear—triple life—triple service. 

Better application, and easier, because it’s absolutely automatic. You 
can’t go wrong. 

Better looking, because even spacing, uniform slots, and unusual 
thickness give neat, handsome job. 

The Vulcanite line includes a better roofing for every possible need— 
shingles, rolls, ornamental effects.and built-up roofings for every con- 
ceivable use. Also roofing cement and roofing paint. 

Quick deliveries—low freight rates to all points. Factories at Albany, 
N. Y.; Franklin, Ohio; Anderson, Ind.; Chicago, Kansas City and San 
Francisco. Also conveniently located warehouses. 

Ask our nearest office for samples and Vulcanite sales plan. At your 


request we will gladly have one of our many roofing experts call and 
explain the Vulcanite line in detail. 


THE VULCANITE ROOFING COMPANY 
(Roofing Division of The Beaver Board Companies) 


Administrative Offices—Buffalo, N. Y.; Ottawa, Ont., Canada; London, England. 
District Sales Offices—Albany, N. Y.; Buffalo, N. Y.; Cincinnati, Ohio; Chicago, IIL; 


Kansas City, Mo., and San Francisco, Calif. 
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This system stops losses in a 
commissary store 








Bin records made by a new model 
National Cash Register enable the 
store manager to quickly make an 
accurate report of each day’s business. 


The control total on the register gives 
the auditor instant check on these 
reports once a month or oftener. 


The register prints a receipt for the 
customer on every transaction. The 
receipt assures the correctness of the 





original entry. It enforces the 
accuracy of all records. : 


The register is also equipped to print 
the amount, the clerk's initial, and the 
date of the transaction on charge slips. 


It shows at any time of the day the 
exact amount of scrip outstanding. 


It eliminates carelessness by showing 
the number and amount of each 
clerk’s cash, charge, and scrip sales. 


A new model National Cash Register is the only machine that, issues a 
receipt, indicates, prints, adds, classifies, and distributes records all in 


one operation at time of sale. 


No figure work. No delay. No mistakes. 


The National Cash Register Co., Dayton, Ohio 


Offices in all the principal cities of the world 
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BIRCH, MAPLE, ASH, 
BASSWOOD, ELM, WHITE 
PINE, HEMLOCK & LATH 


Winegar-Gorman Lumber Co. 


MANUFACTURERS 
Mills: Sales Offices: 
Marenisco, Mich. Winegar, Wis. 39 So. La Salle St., CHICAGO, ILL. 


FIR-SPRUCE—REDWOOD 


Red Cedar Idaho White 
Lumber and 
and Shingles Western Pine 


ACME LUMBER & SHINGLE COMPANY 


Tel. Wabash: 6596—-6597 


20 W. Jackson Boulevard, CHICAGO 





A. J. BARKER, Pres. 
CEO. A. HOENE, Vice-Pres. 
C. W. MOLIN, Sec.-Treas. 





Coale-Frazer Lumber Co. 


PAID UP CAPITAL $50,000.00 W. B. FRAZER 


WHOLESALE LUMBER 


Industrial, Railroad and Car Shop Material 


GEO. M. COALE 


LYTTON BUILDING 


CHICAGO 


West Coast Office 


PORTLAND, OREGON 


Geo. R. Barker, Mgr. 


Chicago Agents 
GREAT SOUTHERN LBR. CO 


Bogalusa, La. 


‘‘Good Lumber at Prices YOU Can Afford to Pay’’ 


E. L. Cook Lumber Co. 


KILN DRIED AND AIR DRIED 


NORTHERN— HARDWOODS-—SOUTHERN 





Ash Chestnut Plain Oak Walnut 

Basswood Red Gum Quartered Oak Mahogany 

Birch Sap Gum Poplar Maple 
WHITE PINE WESTERN PINE FIR CEDAR 


Ashland Ave., South of 22nd St., CHICAGO, ILL. 





In connection with our dis- 
tributing yard, we car 
in transit to ourselves at all 
times a full line of 


Pacific Coast and 
Southern Lumber 
LATH and SHINGLES 
Long Joists Our Specialty 
Get our quotations. 


Chicago Warehouse Lumber Co. 


Yards: Successors to Chicago Lumber Storage Co. 


OnC.M.&St- PRR. 728 Lumber Exch., 11 So. Lasalle st., Chicago, Ill. 


Lumber Storage 


Under Chicago Transit Ruling 


Consign your lumber to us for warehousing, re- 
billing and wapane tay, bed Chicago and beyond on a 
through rate under Chicago’s new transit privilege. 
Full details on request. 


“In Forest Land” 


By DOUGLAS MALLOCH 


Hasa hundred poems that have delighted thousands. 
It is in its third edition. Price, Postpaid, $1.25. 


AMERICAN LUMBERMAN, Publisher 


431 South Dearborn Street ¢ ¢ Chicago, Illinois 





(Main Line) 
ar euae Maisey & Dion yr PILSEN LUMBER COMPANY 
pond ardwoodfiimber — Sth, Loomis st. White Pine—Hemlock, Lath and Shingles—Yellow Pine 


(INCORPORATED ) 


We carry Hardwoods at Northern and Southern Mill Points in 
addition to our local Kiln Dried and Air Dried Stock. 


Straight or Mixed Cars. 
Laflin and 22nd Sts., CHICAGO 


Quick shipments from our mills or from 
a large stock in our seven acres of yard at 





GEO. D. GRIFFITH Cc. C. HUBBARD 


Geo. A. Griffith & Go. 


WHOLESALE LUMBER 
805 LUMBER EXCHANGE BUILDING 
Northern and Southern Madison and La Salle Sts. TELEPHONE: 
Hardwood and Pine CHICAGO Randolph 2165 


D. Lightbody, Pres. D. McLean, Vice-Pres. C. E. Conklin, Sec. & Treas. 


WHITE STAR LUMBER COMPANY 


811 Lumbermen’s Exchange Building, CHICAGO, ILL. 


Manufacturers of HEMLOCK AND CEDAR 


Jobbers of Yellow Pine, Fir and Red Cedar Phone, Randolph 1069 
Sales Agents for Redwood Manufacturers’ Co. Mills at Mattoon, Wis. 








3-Ply Fir Panels 


> ee ee Red and Port Orford Cedar, 
“ DEPENDABLE SHIPPERS ” Western White Pine Lumber. 


GRAM LUMBER COMPANY 


‘ Western Office: Telephones— 28 East Jackson Blvd. 
PORTLAND, ORE. Wabash 8117-8118 CHICAGO 


Fir, Spruce, Western Hemlock, 





GEO. T. MICKLE LUMBER CO. 


Manufacturers and Wholesalers 
YELLOW PINE AND FIR LUMBER 


CHICAGO —- PORTLAND — _ SEATTLE 
GEO. T. MICKLE, Pres. HARVEY D. WELCH, V. P. WILBER HATTERY, Jr., Sec.-Treas. 
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Live straight timber is cut into 


Shevlin Quality Lumber 


White and Norway Pine 
Western White Pine 
California White and Sugar Pine 
White and Red Fir 


Manufactured Right and Graded Carefully by 


Crookston Lumber Company 
Robert G. Chisolm Lumber Company, Limited 
The Shevlin-Hixon Co., Bend, Oregon 
The McCloud River Lumber Co., McCloud, Calif. 











Your orders and inquiries will receive prompt attention 


Crookston Lumber Company 
Sales Dept. — 903 First Nat’l1—Soo Lime Bldg. 





eee Sse MINNEAPOLIS, MINNESOTA 2 
_SHEVLIN-CARPENTER CO. N. H. MORGAN, Sales Agent 
2080 Continental and Commercial Bank Bldg. 1104 Terminal Bldg., 103 Park Ave. 

CHICAGO, ILL. D. H. CALE NEW YORK, N. Y. 
HARRISON CALE ee ae R. J. McCORMICK 
317 First National Bank Bidg. a: 734 ieniie Theater Bldg. 

WICHITA, KANSAS OMAHA, NEBR. 
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Weyerhaeuser 


=|/ Advertising for 192 


VERY retail lumber dealer will be interested 
in the Weyerhaeuser advertising campaign 
for 1922. 

The campaign exploits the lumber industry as a 
whole quite as much as it advertises Weyerhaeuser 
Products. 

The reproduction of advertisements on this page 
will give you an idea of the wide appeal of this 
year’s Weyerhaeuser advertising, which will 
appear in The Saturday Evening Post, Literary 
Digest, American Magazine, House and Garden, 
House Beautiful, Country Life in America and 
other national magazines; and in the leading engi- 
neering and carpenter-contractor journals. 


Proofs of these advertisements, together with the book- 
lets which will be sent out in response to inquiries, will be 
sent free to any retail lumber dealer requesting them. 

Weyerhaeuser Forest Products are sold by the Weyer- 
haeuser Sales Company, Spokane, Washington, with branch 
offices and representatives as shown by the opposite page. 
For quotations address your nearest representative. 


WEYERHAEUSER FOREST PRODUCTS 
SAINT PAUL* MINNESOTA 


Producers of Douglas Fir, Pacific Coast Hemlock, Washington Red Cedar and 

Cedar Shingles on the Pacific Coast; Idaho White Pine, Western Soft Pine, Red 

Fir and Larch in the Inland Einpire; Northern White Pine and Norway Pine in 
the Lake States 
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Douglas Fir Pacific Coast Hemlock 





Northern White Pine Washington Red Cedar 
Idaho White Pine Red Fir and Larch 
Western Soft Pine Norway Pine 
White Fir Cedar Poles and Piling 


WEYERHAEUSER SALES COMPANY 


DISTRIBUTORS 


WEYERHAEUSER FOREST PRODUCTS 


GENERAL OFFICE, OLD NATIONAL BANK BUILDING 


SPOKANE, WASHINGTON 


General Manager . . ..... =.=. « LS. Case,Spokane, Wash. 
Asst. General Manager . . . . .. . . I. N. Tate, Spokane, Wash. 


Branch Offices 
New York, N. Y. . P Room 1908, 220 Broadway 
Baltimore, Md. . ; 7 . Lexington Bldg. 
Chicago, Illinois ‘ : ‘ 1052 Cont. & Com’1 Nat'l Bank Bldg. 
St. Paul, Minnesota. ‘ . 802 Merchants Nat’l Bank Bldg. 
Minneapolis, Minnesota. . 740 Lumber Exchange 
Denver, Colorado ; ‘ r 406 Chamber of Commerce 


Selling Representatives for 


Cloquet Lumber Co. . . . . Cloquet, Minn. Dover Lumber Company . . -. Dover, Idaho 
Johnson-Wentworth Co. . . . Cloquet, Minn. Humbird Lurnber Company . . Sandpoint, Idaho 
Northern Lumber Co. . . Cloquet, Minn. Potlatch Lumber Company . . Potlatch, Idaho 
Snoqualmie Falls Lumber Co. . Snoqualmie Falls, Wash. Edward Rutledge Timber Co. . . Coeur d’ Alene, Idaho 
Boise Payette Lumber Co. . . Boise, Idaho Weyerhaeuser Timber Co. . Everett, Wash. 
Bonners Ferry Lumber Co. . . Bonners Ferry, Idaho Victoria Lumber & Mfg. Co., Ltd. . Chemainus, B. C. 


Weyerhaeuser Timber Co. (Baltimore Branch), Baltimore, Md. 


District Sales Managers 


R.W. Hunt . . . . +. Everett, Washington - J. Philip Weyerhaeuser . . Coeur omy Idaho 
R.E.Irwin . . . . . ~ Boise, Idaho Lawrence R. McCoy (industrial Sales) New York, N 
$.P.Johns,Jr. . . «. «. Snoqualmie Falls, Wash. A. D. Remington - «+ «+ « Sandpoint, Idaho 
P.M.Lachmund . . . ._ Potlatch, Idaho D. M. Palmer - « «+»  « Bonners Ferry, Idaho 


C. J. Mulrooney, Baltimore, Md. 


DISTRICT AND TRAVELING REPRESENTATIVES 


Lawrence, Don, District Manager, 1024 Old Nat’! Bank Bldg., Moore, ey me Puritan Hotel, Indiana 
Spokane, Wash. Collins, B. D., 8854 David Ave., Detroit, Mich. 








Keizer, R. G., District Manager, 1052 Cont. & Com’l Nat’l Grosart, H. Pa. «> 116 Trowbridge Ave., Grand Rapids, Mich. 
an" Chicago, Ill. —— oo 1052 Cont. & Com’! Natl. Bank Bidg., 
lute, R. V., District Manager, 802 Merchants Nat’] Bank cago, 
ie Stevens, “ct L., 1052 Cont. & Com’l Nat’l Bank Bldg., 
Lewi > Ww. epart: cago, 
ely Ui, Cedar = ene Ge Chenier a8 Comments , FH , 1052 Cont. & Com’! Nat’l Bank Bldg., Chicago, 
: inois. 
"ekiae. E., 1024 Old National Bank Building, Spokane, Childs, L. S.J P.O. O- Box ng, R ockford, i. a 
Howie, J. R., 1052 Cont. & Com’! Nat’l Bank Bldg., Chicago, “s n, J. A, a : : 4 
ima Wat SE Park Place Milan, Wi 
Rick, L, W., Room 1908, 220 Broadway, New York, N. Y. Williams, W. ‘A. 436 Summit Ave., Eau Claire, Wis 
Grace, H. Hi, 43 Lexington Ave., Cambridge (38) Mass. Archibald, T. S., 1708 Davenport Ave Davenport, lowa. 
Goodrich, H. P., 408 West 115th St., New York, N. Y. Bengston, z L.. P. O. Box 63, Waterloo, lowa. 
Stetson, A. F. Jr., 216 West 102d St., New York, ae F Barker, H Ww. P. O. Box ’s2, Marshalltown, lowa. 
Gifford, - “ New Hartford, N. Y. Hedlund, O. L., P. O. Box 634, Sioux City, Iowa. 
Rumbold, J oy Christiana St., North Tonawanda, N. Y. Isenberger, C. E., 740 Lumber Exch., _ oe Minn. 
Millener, Ss. B 58 Grove St., Tonawanda, N. Y. Welpton, a i 740 Lumber Exch. -» Minneapolis, 
Goodhue, T. ti. 560 Eastern’ Parkway, Brooklyn, N. Y. Stewart, T. A., Northfield, Minn. 
Perdew, G. G., P. O. Box 145, East Orange, N. J. Greer, P. M., 3239 First Ave., So., Minneapolis, Minn. 
Kay, Harry A oy North Frazier St., Philadelphia, Pa. Constans, Willard, ay Alexandria, Minn. 
Shurtleff, E. ne Box 212, Williamsport, Pa. Barbour, i W., Box 515, Wichita, Kan. 
Frederickson, A _N., 170 West State St., Trenton, N. J. Hughes, F. J., 728 § World Herald B Omaha, Neb. 
Knox, G. B., 1520 ¢* Negley, Pitsburgh, Pa. Roy, H. B., P. O. Box 303, Lincoln, ae 
Feinaugle, i J., 5262 Carnegie Ave., Pittsburgh, Pa. Norton, WwW. “ P. O. Box 582, Hastings, Neb. 
Emerson, F. G., 912 Lexington Bldg. yoy Md. Loisel, S. M., P. O. Box 475, Norfolk, Neb. 
Tuerffs, 3. P., Vonhof Hotel, Mansfield, Ohio. Williams, pet D., 516 West 11th St., "Sioux Falls, S. D. 
Bushong, K. E,. 1869 Colonnade Road, Cleveland, Ohio. Bovee, C. L., P. oO. Box 812, Billings, Mont. 
Strey, Chas. L., Toledo, Ohio. MacDonald, G. H., 722 White Bldg., Seattle, Wash. 








Orders or inquiries addressed to any of our offices or representatives 
or sent direct to the mills, will have prompt and careful attention 


Weyerhaeuser Quality | Weyerhaeuser Service 


a ne ce 
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Equalize Costs with 


Redwood FF 


It doesn’t require much figuring to see that lumber that 
runs almost wholly to clear is a good buy. There’s practi- 
cally no waste and its soft texture makes it easy to work. 
You are sure to find it a mighty hard competitor when 
recommended for 


Siding, Finish, Moulding, Rail, 
Lattice, Shingles, Sash, Doors, 
Window Frames, Columns, Etc. 


Why compete when you can handle it yourself? Our 
facilities for shipping mixed cars will prove a big help to 
you in keeping stocks assorted and in minimizing your 
investment. 


Can make prompt rail shipment to Eastern 
points or cargo shipment abroad or costwise. 





Fir and Hemlock /lammond Lumber Company 


; : . Fir and Hemlock 
spree salto Eureka, Calif. Car and Cargo Shipments from 


Mill City, Oregon Sales Offices for Oregon Mills: 812-17 Gasco Bldg., Portland, Ore. Astoria, Oregon 

















If You Are You ee Get Your 
Locatedin “Pelican” 


CALIFORNIA 


White Pine 





Gilera 1° Na 


Fir Timbers Nebraska ¥*!y,Mps:tgter x 


Any Size up to 110 Feet Long. 


Whether you want them Kansas Noll-Welty Lumber Co., 
for industrial uses or rail- Missouri Kansas City, Mo. 

road construction, you'll 
find us prepared to meet Try Our Box Shooks. or write us direct. 


your demands. 





- i Pom 
ee BY Oe, 
eae y 
“s * 


Try us on Fir, Cedar or Hemlock 
yard stock, Fir Lath, Rite-grade 
Red Cedar Shingles. 


> LUMBER & 

SHINGLE CoO. 

Gasco Building, 

Mills atDoty,Wash. PORTLAND, ORE, 


100,000 feet of lumber and 500,000 shingles daily 


Pelican Bay 
Lumber Co. 


KALAMATH FALLS, ORE. 


New York Life Bldg., Chicago, IIL 
Engineers Bldg., Cleveland, Ohio 
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Advantageously Situated in the Heart of 
“The Last Great Stand” 


Few lumber manufacturing concerns of the Pacific Coast enjoy the distinct advantages of 
ideal geographical location and accessibility to vast timber resources to the extent that we 
do. It is for these reasons that we are prepared to make prompt delivery of high grade 


Pacific Coast Lumber 


in car and cargo shipments dire& from our mills. | Your orders and inquiries solicited. 


C. D. JOHNSON LUMBER COMPANY 


C. D. JOHNSON, Pres. C. G. ATKINSON, Vice-Pres. E. E. JOHNSON, Secy-Treas. 
PORTLAND, OREGON, U. S. A. 


Exclusive Selling cAgents for 


PACIFIC SPRUCE CORPORATION 


with Mills at TOLEDO, OREGON 
Offices: NORTHWESTERN BANK BLDG., PORTLAND, OREGON, U. S.A. 
Cable Address “PASCO,” Portland, Oregon 
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Buying to Help Selling 


Sales success begins with buying. Builders look for certain 
features in lumber they use, and if what you offer falls short, 
naturally you'll find selling difficult. Play safe by stocking our 


Rite-Grade Lumber 


DOUGLAS FIR AND RED CEDAR 
RED CEDAR SHINGLES 


Here are products that possess the features that turn sales easily. 
There isn’t any doubt about their satisfying builders — they've been 
doing so for years, building trade and good will for dealers who 
handle them. Let us have your orders for mixed cars. Flooring, 
Drop Siding, Fir Finish, Cedar Siding, Lath, Shingles—anything you 


want—in the same car. 











All our stock is manufactured in the U. S. by American labor. 

















Manufactured Excl ively ' k b 
FRANK HORTON, Pres., ; 
ev NK HORTON, Pre C ear La e Lum er Co. 
B R. LEWIS, V.-P. & Gen. “The Home of Rite-Grade Lumber.” Clear Lake, Washington 
TRADE MARK Magr., Clear Lake. 
q F. H. JACKSON, Sec’y., EASTERN SALES OFFICE 
Neccistcr? Clear Lake. Lumber Exchange Bldg., Minneapolis, Minn. W.M. NICHOLS, Supt. of Sales. 
CLEAR LAKE LUMBER CO. /Poens See FIELD REPRESENTATIVES 
reas. inona inn. ° ° 
. . J. H. McARTHUR, Lumber Exch.. Mi lis, Minn. C. C. SHAPLEIGH, Allison Hotel, 
S. B. LEWIS, Gen. Sup’t. E. P. KEEFE, Sales Mér. Ww. Kk. M MOORE, Billings, gms eueancmeen —a<— 
O. O. BYE, Asst. Sales Manager. A. H. THIELE, Lincoln Hotel, Watertown, S. D. ROY. B. DEAN, Avalon, Wis. 
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OF 














Douglas Fir Eastern Dealers Who Sell 


oii Lumber on Merit 
Western will find no locality that can surpass - 
Grays Harbor and Willapa Harbor for 
Hemlock big value products. Particularly is 
Lumber this true of the 
“a SPRUCE 


Factory Lumber, Aeroplane / 
Stock, Plank, Finish and 


Fir Lath 


We can supply 





your needs in Bevel Siding manufac- 
Soft Old Growth . " We represent ten of 
, tured bythe ten mills jue 
CAR OR CARGO Yellow Fir we represent. por! — Coast 
J and offer Prompt 
F amano 9 F a. Send us your inquiries. Service for ship- 
ae Mae apes > “yy Write today for our ment by 
Heavy Timbers. price list. 
Car or 


Cedar 


Bevel Siding and C 
, Canyon Lumber Company | “3::*"., PACIFIC wx. 


EVERETT, WASH. LUMBER AGENCY 
Daily Mill Capacity C. A, DEAN, Presid 
300,000 Feet. A. “THEURER, Vice-Pres. Aberdeen, Wash. 
R. HAMBIDGE, Treas. and Mgr. New York Salee Office: Chicago Sales Office: Minneapolis Sales Office 
2939 Grand Central Terminal 454 Peoples Gas Bldg. 727 Lumber Exchange Bids. 








Wm. Henseler, Representative Tom. A. Moore, Representative M.T. Owens, Repieseniads€ 
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A Big Factor 
In Reliable Service 


is adequate milling facilities to turn out high grade lumber 
in quantities sufficient to meet the urgent demand of buyers. 


In this respect our two big, modern mills merit your careful 
consideration when in need of 


Western White Pine 


This wood is naturally adapted to the Ojttimes you’ll find uses where our 
needs of builders and its selling points Idaho White and Western Pine would 
will put ‘‘pep’’ in your sales talk. It be too good. For such uses we suggest 
offers big value when recommended that you investigate our Fir, Larch, 
for finish, ceiling, siding, flooring, Spruce and Cedar lumber. Learn 
sash, doors, etc. more about them. 


Let us suggest a mixed car on trial. 


Panhandle Lumber Co. 


Spirit Lake, Idaho 


Mills at Spirit Lake, Idaho 
and Ione, Wash. 
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—the Pioneer quality 
of California 


In El Dorado County, Calif., we-have two 
natural resources that are famous the world 
over. In ’48 prospectors discovered the gold 
fields of California and in later years East- 
ern buyers found the best 


Factory Lumber 


and Pattern Stock 


If you are interested in big value lumber, 





cut from virgin growth trees, try our 
California White Pine factory lumber in all 
grades up to 8-4”; also Sugar Pine pattern 
stock 10-4” and thicker. 


Let us quote on straight cars. 


Michigan - California 


éai"sildng, Lumber Co. 


SAN FRANCISCO, CAL. 
Mills at Camino, California 




















possesses just the quality you want tc reduce manufacturing 
costs—uniform color and soft, even texture. Our timber is 


exceptionally fine and produces a large percentage of upper 
grades. 


Let us know your requirements and we will tell you how 
economically Madera Sugar Pine will meet them. Large 
stocks always on sticks enables us to make 


QUICK DELIVERIES ANYWHERE 


Order what you need today. 


Madera Sugar Pine Company 


MADERA, CALIFORNIA 


Manufacturers of California Sugar and White 
Pine Lumber, Box Shooks and Cut-up Material 


























SPECIAL 












UPRIGHT 











Sine Bros. 916 Wrigley Building, Chicago, III. 
B. M. Gibbs & Bro., Princeton, III. 
Mark Anson, Box No. 25 - - Muscatine, lowa 
Cowan & Cowan, - Waterloo, Iowa 
W. W. Vawter, 110 Lor. Ex., Minneapolis, Minn. 
F ellows Sales Company, - Sioux Falls, S. D. 
NEW YORK OFFICE, Bloede! Donovan Lbr. Mills, 
2850 Grand Central Terminal 


7 BLOEDEL DONOVAN LUMBER MILLS  ‘SPaciae 
BELLINGHAM WA 


5-2-6 SPECIAL xAk S-2-16 voneur 





states the Boss 
Carpenter, 


“are making a big demand for 
Douglas Fir lumber. The 
Bloedel Donovan Mills out 
on Puget Sound produce the 
best we get, for it is not only 
cut from fine big trees but is 
milled and graded with special 
care. It’s really a pleasure 
to work with it.” 


Diamond B timber prod- 
ucts are handled from forest 
to dock by men who feel a 
personal pride in the reputa- 
tion of their mills and exer- 
cise every effort to keep up 
the high standard. 


Everything in lumber from 
Douglas Fir, Spruce, Hem- 
lock and Cedar. 


You'll want Diamond B, 
lumber in stock. 


Bloedel <> Donovan 


del <> 


742 Henry Bidg. 





). Baker, President 

-has. McGowan, V-Pres. 
W. Rodgers, V-Pres. 
George N. Glass, Treas. 
A. G, Chase: Sec’y 
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Paul Bunyan looked over the proof sheets 
of our new book. “It’s a moose,” he said, 
“All about me! Some places you've 
stretched things a little but mostly it’s all facts. 
Ever since I invented logging there’s been a lot of 
talk goin’ around about me—how I run my camps 
and all that kind of lumberjack gossip. It’s a good 
thing to get the real truth printed,” 


Have you sent your name for Paul’s new Book ? 
Free for the asking. 


Keep Your Eye 
On This List— 


Stocks all over the country are broken. Particularly 
uppers. You may find just what you want in this 
summary of our current weekly stock sheet. 


Westwood operates winter and summer—200 million 
feet a year, with a large dry-kiln capacity. This keeps 
up our stocks in the face of heavy shipments. 


Remember the perfect seasoning, standardized manu- 
facture, the lightness and softness of 


PAUL BUNYAN’S PINE 


CALIFORNIA WHITE and SUGAR PINE 
WHITE FIR INCENSE CEDAR 


These items are “ready to ship” and you can get quick 
action from Westwood. 


FINISH AND FACTORY 


WHITE PINE 


6-10-12/4 No. 1 & 2 Clear 
6-8/4 C Select 

5-8-10-16/4 D Select 
4-5-6-8-10-12-16/4 No. 3 Clear 
4-16/4 No. 1 Shop 


SUGAR PINE 
4-5-6-8-10-12-16/4 No. 1 Clear 
4-5-6-8-10-12/4 No. 2 Clear 
4-5-6-8-10-12-16/4 C Select End 

No. 3 Clear 
4-5-6-8-12/4 No. 1 Shop 
5-10-12/4 No. 2 Shop 
BEVEL SIDING 


14x4, 5, and 6 in. B & Btr., C, D, & E, C & Better, 2 to 814 ft. lengths. 


COMMONS 
WHITE FIR WHITE PINE 


11/16, 3/4.& 13/16 No. 3 & Better 11/16 and 3/4 No. 2 Com. and No. 3. 
and No. 4. 11/16 No. 4 Com. Bds. 
% & 5/4 No. 3 & 4 Boards. Timbers up to 32-ft. lengths. 


No. 1 and 2 WHITE FIR DIMENSION 
1 9/16 and 1% in. Widths, 234,356, 3%, 55% and 5% in. 
INCENSE CEDAR 
256 and 3 in. Pencil Stock. 
MOULDINGS 


Finest workmanship and quality of soft, even textured pine. Save the loss due to 
mis-matched remnants by using these standardized mouldings. Any style or design 
made to order. onan 


Sawmill Lath in mixed cars only, not to exceed 20,000 pieces to each car. No 
restrictions on Factory Lath. 
SASH AND DOORS 
Excellent workmanship and thorough seasoning. Sash and doors on National 
Manufacturers’ List, mixed cars only. Sash cuttings, 5, 6, and 8/4 in., straight or 
mixed cars. 
Wire inquiries at our expense. 








“Producers of White Pine for Half a Century 


The RED RIVER LUMBER CO. 


MINNEAPOLIS ane WESTWOOD 


Mills, Factories and Sales Office, WESTWOOD, CALIF. 
Sales Office, - - 807 Hennepin Ave., MINNEAPOLIS, MINN. 
Yards and Sales Office, 2452 Loomis St., CHICAGO, ILL. 

Sales Office, - - 4 307 Monadnock Bidg., SAN FRANCISCO, CALIF. 
Sales Office, . 832 Union Oil Bldg, LOS ANGELES, CALIF. © 





REGISTERED 





28 AMERICAN LUMBERMAN June 24, 1922 








E. G. Griccs Incorporated under the laws of C. C. BRONSON 
PRESIDENT the State of Washington TREASURER 


Dumbermen’s Mndemnity Exchange “ orth P ] N E | 
arolina 


PHONE MAIN 12) JAMES H. DEVEUVE, ATTORNEY-IN-FACT Caste Avoress. Veuvesiu 
ee aceite tae (THE WOOD UNIVERSAL) 


BOARD OF TRUSTEES 








Write ‘‘headquarters’’ when in the market for 


E. G. GRIGGS J. H. BLOEDEL W. F. H. BUCKLIN 
St. Paul & Tacoma Lbr. Co. Bloedel-Donovan Lbr. Mills Bucklin Lbr. Co., Ltd. 7 
H. W. STUCHELL . M. CLAR J. E. BRATNOBER 
ne ae ere Finish 
E. W. HAMBER FB. H. JACKSON RALPH H. BUBNSIDE We also -. i 
B. C. Mills Tbr. & Trdg. Co. Ciear Lake Lumber Co. Willapa Lumber Co. pesos rim, 
WwW. Y. KELLOGG Cc, C. BRONSON A. L. PAINE FI 
Calif. Door Co. Day Lumber Co. National Lor. & Mfg. Co. Cy pr CSS ooring, 
ED. R. HOGG ; 
The Auas Lumber Co. Ceiling 
9 
Gum 
HEDLUND BOX & LUMBER COMPANY nai Dimension, etc. 
and other : 
Spokane, Wash., January 17, 1922. hard 1 Machine Dressed 
LUMBERMEN’S INDEMNITY EXCHANGE, ° ° 
No. 201 Douglas Building, Seattle, Washington. White Cedar Shingles. 


Your letter of January 5th with drafts we have received and we now 
wish to thank you very kindly for these. 

It has been a great satisfaction to us to know that the Lumbermen’s 
Indemnity Exchange is so solid that it can so quickly reimburse us 


for our heavy losses. outhern ine 


Mr. O. R. Daly has called us recently soliciting new business and 


we have assured him that — . ve i short time we on 4 eer md he | C ) 
on him to cover us with additional policies since our stock of lumber 
is growing during these winter months. a es orporation 
We want to again thank you for your vigilance in our behalf, which as 
we find is closer and more observant than that of any representatives 1236 Woolworth Building, NEW YORK CITY 
of the Board Companies. We remain, 
Yours very truly, CHARLES HILL, General Sales Manager 
HEDLUND BOX AND LUMBER CO. 4 
* By D. A, Hedlund. We represent the following manufacturers: 
Atlantic Coast Lbr. Corp. Anderson Lumber Corp. Montgomery Lumber Co, 
Fi I Only—Strictly Inter-I ith Georgetown, 8. C, Marion, 8. C. Spring Hope, N. C. 
ire insurance - y trict y n ere! neurance wi A. C. Tuxbury Lumber Co. J. F. Prettyman & Sons Winyah Lumber Co 
Specific not Joint Liability Charleston, 8. C. Summerville, 8. C. Georgetown, & C. 
: llister Lumbe: Savannah Ri 1 - 
FRANK BURNS, Eastern Representative, hea Ho —. Co. eek oe Sales Co. ers Co. 
166 West Jackson Blvd. CHICAGO, INOIS Waccamaw. Lumber Co. 
ton, N. 




















e e | 
Our Modern Equipped Mil] Pte: +s,0,tum out each day 


manufactured 


Kir Lumber 


and ‘Timbers 


Good stocks on hand insure 
prompt shipments. Timbers up to 
80 feet. 


Car and Cargo Shippers 


DEMPSEY LUMBER GO., Tacoma, . Washington 


L. T. DEMPSEY, Pres., Tacoma, Wash. J. DEMPSEY, Vice-Pres., Manistee, Mich. NEAL DEMPSEY, Treas., Tacoma, Wash. J. J. DEMPSEY, Sec., Tacoma, Wash. 




















REDWOOD FOR DURABILITY 


ors 


Ging ‘Way of Air-Dried hg hve y 
_ Redwood Siding Stock . yg 
| be ng saga p From the House of Quick Shipments 


never fails to win the admiration of Eastern buyers. It is 
manufactured to meet exacting requirements and large stocks 
insure prompt shipments. We have the largest stock of 


Strictly Air Dried Redwood Uppers 


in existence; as well as complete assortments of Famous Remco Machine 
Banded and Continuous Stave Pipe; also Remco Tanks. 


Millwork Strictly First-Class—Service and Quality Unexcelled. 


Redwood Manufacturers Co. 


Main Office and Plant, PITTSBURG, (Contra Costa Co.) CALIFORNIA 
San Francisco Office:—1600 Hobart Building 





Py 5 





’ 











xisMCO FOR MECHANICAL PERFECTION 














22 








June 24, 1922 AMERICAN LUMBERMAN 29 














en 


Quick Lumber Service 


has long been a regular habit with us at our big concentrating yards 
in Chicago. Any time you need lumber in a hurry, don’t hesitate to 
call on us, for we carry in stock the year ’round nearly seventy 


, TIMBERS 


JOIST—DIMENSION—BOARDS 





Fir, Yellow Pine, Norway, Spruce, 
Hemlock, Soft Cork White Pine 
Pattern Lumber 


Write— Telephone Long Dist. ‘‘Canal’’ 359 — Telegraph. 


Edward Hines 
Lumber 


EDWARD HINES, President. Main Yard and Office 
ae ees reo 

ls Ce-Fresiden 

HG DEWALT aut” to Vee'Frn oO. CHICAGO 
EDWARD H. THOMAS, ‘Treasurer. Lincoln St., So. of Blue Island 





9 

















Modern Facilities—Excellent Stumpage 
White and Norway Pine These two factors insure buyers who send us their orders 


dependable values. You can order from our mills with entire 


“Rainy Lake” Spruce confidence that we will “make good” on quality and service. 
We make a specialty of Soft Cork White Pine Pattern and 
Larch and Poplar Cheah Themaieae 


eVirginia and Rainy Jake ©. 





“THE LARGEST, MOST MODERN AND COMPLETE LUMBER PLANT IN THE WORLD” 
GENERAL OFFICES 


Planing Mill Capaci 25 cars dail; 
Rough Loading teen 50 cars rene Virginia 4 Minnesota. Annual Cagasity, 580,000,099 fect. 
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ary Company — 
‘ 08 } South Ea Salle St. 


“MARATHON” 


WY. og Oe we LOT O) ae Te 


Manufactured from Lower Michigan Maple—the Finest in the World 
WRITE US FOR PRICES 


WARD BROTHERS, (Manufacturers) BIG RAPIDS, MICH. 








NORTHEY 2° 


REFRIGERATORS  'E,cREAM 


CABINETS. 
COOLERS. Uiey mic. co. 
Jobbers Everywhere 


143 Park Ave. 
Quality, Service, Price, ‘Waterloo, lowa 














Yellow Pine 


LONGLEAF — SHORTLEAF 


Oak Flooring 


Large 
Mills 


200,000,000 Feet Capacity  Quality—Service ~ 





E solicit your emergency and mixed carload orders requir- 
ing immediate shipment from stock, because here we always 
carry large and complete assortments of White Pine, Nor- 
way Pine, Northern Spruce, American Larch, Hemlock, Yellow 
Pine, Fir and Hardwoods. 
We specialize Timbers—heavy sizes and long lengths—both Fir 
and Yellow Pine, for building and construction purposes. 
Equipped with pianing mill and Hardwood Flooring plant, 
orders for dressed Lumber and Hardwood Flooring are executed 
promptly. 
Milling in transit privilege here enables us to offer you this 
exceptional service at most reasonable cost. 


HERMAN H. HETTLER LUMBER CO. 


2601 Elston Avenue, 
CHICAGO, ILL. 

















MAPLE - BIRCH 
HEMLOCK LUMBER 


30,000,000 Feet Constantly in Stock 


LAKE INDEPENDENCE LUMBER CO. 





LUNGERM ENS MUTUAL CASUALTY 





“Prompt and Satisfactory” 


“I wish to thank you for your prompt attention in this mat- 
ter and must say that you handled it in a manner very satis- 
factory to me,” reads a letter to the “L-M-C” from Mr. D. 
Allen, publisher “Automobile Tour Book,” Louisville, Ky., in 
acknowledging check to settle automobile theft loss. 


For Workmen’s Compensation and Automobile Insurance, 
with 100% Protection at 20%—33'%% Saving, Address: 


JAMES S. KEMPER, President 
Pantheon Building, CHICAGO 




















General Offices: 623 -633 Wabash Ave. CHICAGO 
YOUR PLANT VALUE 


A P P R A I S A IS GREATER TODAY 


| SAWMILL, PLANING MILL, LINE YARD, BUILDINGS AND EQUIPMENT VALUATIONS 
ACCURATE CERTIFIED GUARANTEED 


WRITE US for our free literature and 
for appraisal fee—without obligation. 


Rau APPRAISAL Co. iiitwasxee °° “Winsconsin 











We want to sell the following 


Northern H d d 
DRY main ardwoods 
8/4” Bel. & Bere 15,000 reo ag 
° Poccccce P € & 
4/4” Ist & 2nds....... 25.000 4 4x6 “No. i eae gre» 
4/4" Belecta «os... - 10,000" 50% F.A.S.. 


%o ¥ * 100,000’ 

ass; gtr Nes A Gen a aa 
” ” No. ‘om, el, 

5/4” ist & 2nds. esoe 5,000’ 6/4” No. 2 Common.. 95,006" 

Vas Gece, ee RS Lame Sipe 

5/4” No. 2 Common... 80,000’ o074" No. 1 Com. & B.. $0/000" 

fama SOFT ELM 12/4” No. 1 Com. & B.. 25,000’ 
” No. 2 Com. & Btr. 20,000’ SOFT MAPLE 

6/4” No. 4 ‘ , 

8/4" Noes Com. & Btr. £0,000' 4/4" No. 2 Com. & Btr. 150,000’ 


ASH , 8/4” No. 1 Com. & Btr. 85, 7000’ 
4/4” No. 2 Com. & Btr. 25,000’ BASSWOOD 
6/4” No. 1 Com, & Btr. 15,000’ 4/4” 1st & 2nds....... 15,000’ 


4/4” No. 3 Common... 50,000’ 4/4” No. 1 Common... 15,000’ 
6/4” No. 3 Common... 30,000’ 4/4” No. 2 Common... 15,000’ 


Hard Maple esiien Stock for Rail or Water Shipment 


C.H. WORCESTER CO., Not Inc. 


Band Mill at Chassell and Ontonsgon, Mich. 19 So. La Salle St., CHICAGO. 














Tt ee 


Red and White and R23 


POPLAR AND ASH 


Surely this photograph 
of fine, wide White 
Oak boards offers an 
. Incentive to factory 
~ buyers to investigate 


AS ‘\ the values we are 
—— featuring. Quality, 
nantes milling and grading 
\ “~  \ guaranteed 
Some ofour : 
wide White 
Oak Stock. What do you need ? 
\ 





Faust Bros. Lumber Co. 


JACKSON, MISS. 
CHICAGO OFFICE, . - 719 Monadnock Building 
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LUMBER STORAGE 
Our booklet covering ‘‘Lumber storage,’’ at Chicago 
Heights is now ready for distribution. Write us today 
and be sure you get a copy. It tells about storing in 
transit and how to receive this privilege by storing in 
our yard. We store, we buy, we sell, 


GORDON LUMBER STORAGE CO., 


Chicago—1602 Mallers Bldg., Phone Central 8176. 
Yard and main office, Chicago Heights, Ill. Phone 662. 





MAPLE, WANTED—SUPPLIERS 


Of firsts and seconds hard rock Michigan maple, in large 
quantities for export to England. Quote full particulars 
and prices to 


Address “RB, 124," care American Lumberman. 





WANTED—LATH 
10 to 15 cars strictly Nu. 1 4’ Chestnut Lath. 
3 cars strictly No. 1 4’ Hemlock Lath. 
5 cars strictly No. 1 4’ White Pine Lath. 
Quote on Columbus, Ohio, rate of freight. 
DODSON SAW MILL & LUMBER COMPANY, 
Columbus, Ohio. 


WANTED—1” AND 1%” COMMON 
And Better Cherry, can use No. 2 Common and Better, 
also Cherry logs. Address WARREN ROSS LUMBER 
CO., Jamestown, N. Y. 


WANTED—LUMBER 
We are always in the murket for yellow pine boards, 
dimension and finish. If your manufacture is good and 
you want orders, please write or wire us, 
GEO. C. GRIFFITH LUMBER CO., 
1124-7 Central National Bank Bldg., St. Louis, Mo. 


WANTED—LATH 
5 cars 4’ No. 1 Hemluck; 2 curs 4’ No. 2 Hemlock; 5 
cars 4’ No. 8 Mixed Lath. Also White Pine. Jack 
Pine and Basswood Lath. Also Cedar Posts. Quote de- 
livered Detroit. 
BREWSTER LOUD LUMBER CO. 
508 Lincoln Bldg., 


WE ARE ALWAYS IN THE MARKET 
For low-grade and short length lumber such as cypress, 
gum, tupelo and pine, suitable for boxes and crating. 
ME BOX CO., Omaha, Neb. 


WANTED—BY WHOLESALER 
Contract for cut of hardwood mill in Michigan. Will 
make advances on stock, 
Address “B. 105,’’ care American Lumberman. 


WANT—PRICES ON 
8/4, 6/4, 5/4, 4/4 Cal. W. P., also prices on R. O., 
Birch, Cypress, Y. P., all for shop use. Local shipments. 
TECUMSEH SASH & DOOR CO., Tecumseh Mich. 


WANTED—100.000’ 4/4 NO. 1 
Common & Selects Birch 6” & wider 8’ and longer. Two 
cars clear Birch Squares 2”x2”—19”. Quote F. O. B. 
shipping point. 
ddress **A, 132,’? care American Lumberman. 


WANTED—WHITE OR SUGAR PINE BLOCKS 


In large quantities. Size 5/4x6”x19—%”. Stock may 
be D2S to Standard thickness. Stock must be of soft 
texture and free frem shake. Address POST OFFICE 
BOX NO. 388, North Tonawanda, New York. 


WANTED—1 CAR INCH ROUGH RESAWN TWICE 
8’ or R/L any kind lumber. 
RAY -W. IRVINE, Evansville, Ind. 


“- lalate AND ASH LOGS 
and up. 
RISAMAN-RICHER LUMBER COMPANY, Peru, Ind. 



































WANT—TO BUY 
PINE TIMBER 


la tracts from 10,000,000 feet to 75,000,000 feet, con- 
venient to railroad and attractive price. 
Apply to Cc. W. WARD, Alexandria, La. 





WANTED—TO BUY 
Tract of timber on pay-as-cut basis. Can furnish forty 
sand cupucity suwmill; and excellent references. 
Address “A. 130,’ care American Lumbermuan. 


MOTOR TRUCKS AND TRACTORS 
Sold by using the classified department. If you want to 
ae 1 or want to buy, insert an advertisement in the 
Wanted and For Sale Department” of the AMERICAN 
LUMBERMAN, Manhattan Building, Chicago, Il. 





Detroit, Mich. 





RICHARDSON 
WANTS RAILS 
We will pay high prices for used rails. Send us de- 
tails of what you have available. 


RICHARDSON & CO., INO., 
2101 Oliver Bidg., 
Pittsburgh, Pa. 





WE ARE IN THE MARKET FOR 
1—25 ton flat bottom type ‘‘A’’ Climax locomotive, 36” 
gauge. Pleuse send full specifications. State year built, 
shop number, steam work ng pressure, general condition 
of boiler, cylinders, gears, frames and all other parts of 


engine. Also thickness of tires. If possible would 

like to trade in an eighteen ton locomotive same type. 

Advise lowest cash price f. o. b. shipping point. 
SUNCREST LUMBER COMPANY, Sunburst, N. 0. 





WANTED—ONE NO. 404—B WOODS 
Matcher, 15x6, with double profile. Must be in good 
condition. For immediate shipment. 

Address *“B. 101,’’ care American Lumberman, 


WE WISH TO PURCHASE A NEW 
First-class portable sawmill. 
MOSINEE LAND, LOG & TIMBER CO., Mosinee, Wis. 








WOOD-WORKING CONCERNS, BOX FACTORIES 
AND VENEERING FACTORIES 


Seeking new locations or stumpage will do well to in- 
vestigate the hardwood timber districts of Minnesota, 
Wisconsin and Upper Michigan tributary to the Soo Line 
and D. 8. 8S. & A. Rys. State your wants and we will 
help you find a location. Address 

H. 8. FUNSTON, 
Land Commissioner, Soo Line Ry., Minneapolis, Minn. 





WHITE AND SUGAR PINE CONNECTION 


With manufacturer wanted by old established house 
with ample capital and first class selling facilities. 
Located in the heart of the consuming territory between 
Pittsburg and Chicago. Have a gvod trade built up 
which is capable of indefinite expansion. 

ddress **B, 128,’’ care American Lumberman. 





LUMBER SALESMAN 
Of 25 years’ experience, Northern Illinois and Bastern 
lowa, wants sales connections, on commission basis, for 
munufacturers in this territory. 
Address ““B, 144,’’ care American Lumberman. 


WANTED—TO BUY SAWMILL IN OHIO 
Must be on railroad; give full particulars regarding 
equipment and price. 

Address “*B. 121,’’ care American Lumberman. 

MILL CONNECTIGN WANTED 
Lumber, shingles, lath; for New York market. 
Address “B. 102,’’ care American Lumberman. 


WANTED—TO BUY 
A good retail lumber business located in Illinois. Will 
pay good price. 

Address ““B. 104,”’ care American Lumberman. 
WANTED—I WANT TO BUY ONE OR MORE 
Good retail lumber yards in lowa, Illinois, Wisconsin or 

Minnesota; spot cash. 
Address “S, 16,’’ care American Lumberman. 
WANTED—ONE OR MORE 
Good retail lumber yards in Iowa, Illinois or Wisconsin. 
Address **A, 117," care American Lumberman. 




















WANTED 
Superintendents, foremen, sulesmen, retail yard man- 
agers, inspectors, bookkeepers, stenographers, yard men, 
tally men, graders, sawyers, filers, mill mechanics, sash 
and dour employees, who are looking for employment, or 
wishing new situation, to advertise in the ‘*Wanted 
A. a a Me peer of the AMERICAN LUMBER- 
MAN. Published every week. Goes direct to the peo 
ple who would be interested. Now is the time to ad- 


vertise. 
AMERICAN LUMBERMAN, 
431 8. Dearborn 8t., 
Chicago, Il. 








FOR SALE—WOODWORKING PLANT 
IN NORTHERN WISCONSIN 


Main building 52x54, 2 story with elevator. Additional 
buildings 1 story, 20x70 and 25x45; warehouse 48x160. 
Side track. Dry Kiln. 2 Boilers and Bngine. Also 
Electric Motors. BHquipped to run both ways. Machinery 
all in 1st class running order. Doing nice little business. 
For further information address ‘‘B, N. T.,”’ care Amert- © 
can Lumberman. 





FOR SALE 
FIRST CLASS BAND SAW MILL 


And about 85,000,000 feet 
Cypress, Oak, Gum, Tupelo, 
Poplar, Ash, Pine, etc. 

Logging Railroad and equipment, 
Steam Skidders, Large Mill 
Yard, Operatives’ Houses, 
Machine Shop, etc. 


RARB OPPORTUNITY, 


being ready to begin operations 
now, when increasing 
demand for lumber at 
advancing prices 


Address: “OPPORTUNITY,” eare 
American Lumberman. 





FOR SALE—COMPLETE REMILLING PLANT 
In South Georgia town. Equipment consists ef Amer- 
ican No. 65 Fast Feed Planer and Matcher, double pro- 
files, Berlin No. 260 Circular Resaw, Wheland three saw 
edger, ‘tower trimmer, 10,000 ft. capacity Moore Moist 
Air dry kiln, 150 H. P. high pressure Schofield boiler, 
90-100 H. P. Cole engine, 10 H. P. engine, stock shed, 
tank, pump, complete head equipment for machine, stack- 
ing chains, louding chains, chains to stock shed, ali 
machines and line shaft on concrete foundations, 600 ft. 
sidetrack, free water. Mill completed im January this 
year. All machines new or first-class condition. Locat- 
ed in best town in section, 15,000 pupulation, served 
by seven lines of railroad and numerous small mills near- 
by provide ample supply boards and framing at faveor- 
able prices, either on contract or open market. 
grade original timber and ene or two sawmills can be 
bought. Excellent proposition for experienced planing 
mill operator and now going, but wholesaler owner 
wants to confine activities to wholesale business. 

Address ‘“B. 136,’’ care American Lumbermar. 


FACTORY OPPORTUNITY 


THAT COMES BUT ONCE 
New, brick, steel and concrete building; ever 50,000 
square feet floor space. ' 
Power plant and iron working machinery. 
Everything modern in plant and office construetions. 
Plant bas never been operated; absolutely new. 
Located on two trunk lines with private switches in. 
One of the best towns in Central States; ideal laber 
conditions. 
To be sold at private sale on or before July 15th, 1922 

For full particulars address 
PB. BD. ALLEN, RECEIVER, 
Huntington, Indiana. 
Write today—before it’s picked off. 


FOR er gen tenner ian — — 
Weill ul laning mill—two fast machines, 

kilue, vee one room; also well established retail 
lumber business now being operated ter og | in South- 
ern city 20,000 population—three railroads, Yellow Pine 


and Hardwoods. 
‘“"T, 106,”” care American Lumberman. 


Address 
FOR SALE 
Small sawmill, now operating near Willits, California. 
Capacity 15-20 thousand feet per day. Mstimated four 
million feet available timber, 80 per cent Douglas fir 
(Oregon pine), 20 per cent sugar and Calif, white pine. 
Price $12,000. Write for particulars. 
COCHRANE LUMBER CO., Willits, Calif. 


CHICAGO RETAIL LUMBER YARD 
Needs additional capital. Going concern. swell loeatton, 
doing good business—can increase same enermously. 
Lumberman preferred with or without services who can 
invest ten thousand dollars or more. Answers confiden 
tial. Address “‘B. 138,’ care American Lumberman. 


FOR SALE—TWO HUNDRED PAGES OF LOGS, 
LUMBER AND LIFE 

In the new book, ‘“lote-road and ‘rail,”’ by Douglas 
Malloch, ‘““‘The Lumberman poet.’’ Illustrated in color. 
$1.50 postpaid. AMBRICAN LUMBERMAN, Publisher, 
431 S. Dearborn 81., Chieago. 
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FOR SALE 
SAW MILL COMPLETE AND OTHER ASSETS. 


As a whole or in parcels. 

The following complete band saw mill and mill site, 
and othef assets of the Penn Jarratt Lumber Company, 
Muriunna, Florida, is for sale at sacrifice, either as a 
whole or in parcels: 

85 acres of land, occupied as mill site and living quar- 
sare one, balf mile from corporate limits of Marianna, 


40. tenant houses; one commissary building. 
1 boarding house (12 rooms) furnished. 
1 dwelling house Wupertentent. ) 


SAW 
1 SAW MILL AND BOILER HOUSE BUILDING COM- 
PLETE, with roller beds, Yard and Timber Docks, Sup- 
ply Rvom, etc 
pity of mill 65,000 feet daily. 
Filer and Stowell Band Mill, Carriage, etc., com- 


lete. 
band saws (in use only short time) 
1 8-saw edger, complete; 1 6-saw trimmer and table, 
complete. 
1 4-suw slasher, complete. 
: Mitts & Merrill Fuel Hog ane 
1 drag saw; 1 timber cut-off sa 
1 Lidgerwood Derrick and Engine; 1 Steam Nigger and 
cker 
1 Main Drive Hardie-Tines engine, 200 H.P. 
3 Boilers complete; 1 fire pump and engine. 
1 Air Compressor and Engine, complete. 
1 Large water heater and pump, complete. 
Shufting, belting, pulleys, etc. complete. 
1 Complete Band and Circular Saw Filing Room, com- 


plete. 
ROLLING STOCK, ETO. 
1 20-ton Glover Locomotive, 8 wheel coal burner. 
Fire box and Tubes in fair condition. 
1 25-ton old type Baldwin locomotive. 
6 ee bunk logging cars, link and pin coupling, 30” 
wheeis 
4 ee bunk logging cars, link and pin coupling, 30” 
wheels. 
1 Steel car and trailer; 2 wood cars 
1 Lidgerwood, small type, Double Drum Skidder, boiler 
and rigging complete. 
1 Lambert old type one drum skidder, boiler and rig- 
ging. complete 
Loaders and boilers complete 
: Traveling Lidgerwood Loader, complete. 
1 Pile Driver, with boiler and hammer complete. 
3600 feet Overhead Cable—1” and 1%” 
5000 feet 54” cable; 2400 feet %” cable 
8600 feet %” cable; 1600 feet %” cable 
2000 feet %” to 1%" guide cable 
18 12” Lidgerwood Sheave Blocks 
8 18” Lidgerwood Sheave Blocks 
2 Overland Titanic Blocks 
20 Rig and chains, 6 to 12 feet 
48 1” and 1%” shackles 
80 1%” shackles 
12 Pair unloading tongs 
Machine Shop; Drill Press, with drills, wrenches, etc. 
— shaper, cut-off saw, stand, engine, emery wheels, 
e 


c. 

Complete Blacksmith Shop. 

FOR PRICBS: Write FILO McALLISTER, Pensacola, 
Fla., Trustee, or JAMES H. FINCH, Referee in Bank- 
ruptcy, Marianna, Fla. 


FOR SALE—RETAIL LUMBER YARD AND 
Sawmill. Only yard in town. Growing er in 
fruit and diversified farming section. Annual retail 
business around $27,000. Have complete saw and plan- 
ing mill and two million feet of standing timber. 
Abundance of good timber available. Excellent oppor- 
tunity toe | box fac connection, reasons for 
selling. 6,000, half cash, balance terms. 

OOUNC CIL LUMBER CO., Council, Idaho. 


NOW IS THE TIME TO ADVERTISE 
The best way to get what you want or sell something is 
to advertise in the Wanted and For Sale Department. 
AMERICAN LUMBERMAN, 
431 8. Dearborn St., Chicago. 


FOR SALE: AT MEMPHIS, TENN. 
manntnetuteg plant well adapted for conversion into 
an up-to-date hardwood flooring plant. 
ground, 750 horsepower boilers an 
— mill buildings all covered _ up-to-date age od 
—_ ment. Price a bargain to sel 

ENNESSEE FIBRE CO., Memphis, Tenn. 


WILL PAY GENEROUS PREMIUM 
To party investing $10,000 to $15,000 with or without 
services in og manufacturing ‘woodwork for truck 
and automobile rege k 
coon 127,’" care American Lumberman. 


Tor WANT TO SELL OR BUY 
only or or ete timber or AA geenet LOE 

















on the West Coast. 
LES CO., 220 Burke Bidew Seattle, Wack. 


FOR SALE—LUMBER YARD AND PLANING MILL 
Fine location; thriving city in northern Ohio. Owner 
has other interests that require all his attention. Full 
particulars on application 

Address ve Oe |B ™ care American Lumberman. 


FOR SALE—8S5 MILLION FEET TIMBER 


Mostly pine, in Citrus and Levy Counties, including 
mill, tramroad, etc. 


Address Owner, *8. 181," care American Lumberman. 








FOR SALE—COMPLETE SAW MILL 


80,000 capacity ready to operate. Planing mill, small 
dry kiln, etc., 15,000,000 feet western pine timber goes 
with it. 1 ,000 more back of it can be had. Prup- 
erty located on railway. Prices and terms right for 
uick sale. ‘Timber or mill can be had separately if 
esired. Act promptly if you want a bargain in good 
mill and good pine timber. 
Address “L, 132,’’ care American Lumberman, 





OPPORTUNITY TO kb dy CAPITAL 

WITH SERVICE 
Stockholder will sell at par $30, ay of preferred stock 
of large lumber company in Portland, Ore. Dividends 
on this stock for past six years averaged 8%. Full vot- 
ing rights. Opportunity for young man, buying entire 
block, to learn business and work up in one of the strong- 
est and best managed lumber companies in Pacific 
Northwest. 


Address “B. 110,"’ care American Lumberman, 


SMALL PLANING MILL 
In North Texas town of 7,500. Two railroads. Good 
run of work in sash and frames. 5 h. p. electric motor, 
circular saws and = Building and machinery for 


eale; leased groun 
Address “Dp, 110,”’ care American Lumberman. 








HOMES IN THE NATIONAL CAPITAL. 
Many Western and Northern people are buying homes 


in and near Washington, D. C. I have many fine homes 
and nearby estates. Any size or price. Correspondence 
a pleasure. ARTHUR M. CONNOR, 726 14th St., N. W., 
Washington, D. C. 


FOR SALE—CHAMPION ACCOUNT REGISTER. 
Nearly new. Price cheap 
JOHN W. FREE LU MRER CO., Paw Paw, Mich. 


WE WANT 


You to advertise in the Wanted columns of the Ameri- 
can Lumberman. 
If you have something to sell insert an advertisement 
in our For Sale Department. 
We reach the people. 
AMERICAN LUMBERMAN, 
421 8. Denrhorn St., Chiengo. 








oe ities: 
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GULF RED CYPRESS 
We are always able to supply. you with rough or dressed 
dry red Cypress in straight or mixed cars of old grade 
1914 rules in the ey sizes: j 
1st&2ds: a and 3” RW 


1, 1% a 2x13”& Wider. 
Selects: a: a * a 2 and 3” RW 


No. 1 Shop: 1 i 1%, 2 and 3” RW 
Boxing: 1, 1%, 1 ; and 2” 
No. 1 Barn: 1, 1%. 1% and 2” RW 


4, 1x6, 1x8, 1x10 and 1x12 
14%x4, 6, 8, 10 and 12” 
No. 2 Barn: 1, 1%, 1% and 2” RW 
1x4, (1x6, 8, 1x10 and 1x12 
x 


6, 8, 10 and 12” 
Pecky: 1, 1%. 1% an 
1x. 


tate, 
4 ft. No. 1 and 2 
Iso, B, C and D Finish in mixed cars. 
comme MANUFACTURING COMPANY, 
Jacksonville, Fla. 


OFFERED FOR QUICK SALE 
WE WANT TO MOVE AT ONCE 


The following hardwood shorts: 


100 M ft. 7/4 Res in centre. 
125 M ft. 6/4 Res in centre. 


These are 3’ and 4’ lengths, with about 10% of 2’ 
lengths, mostly Maple, with a sprinkling of Birch, Elm 
etce.; good widths, even thickness, and all seund. 


MENOMINEE BAY SHORE LUMBER COMPANY, 
Soperton, Forest Co., Wisconsin. 





FOR SALE 

The following thoroughly air dried, high-grade, well 
manufactured, band sawn Michigan stock: 
Basswood— 

4/4 Selects & Bet., 1 car. 

4/4 No. 2 Com. & Bet., 5 cars. 

5/4 No. 1 Com & Bet., 2 cars. 

6/4 No. 1 Com. & Bet., 1 car. 
Rock Elm— 

5/4 No. 2 Com. & Bet., 2 cars. 

6/4 No. 2 Com. & Bet., 2 cars. 

8/4 No, 2 Com. & Bet., 2 cars. 
Red Oak— 

4/4 No. 2 Com. & Bet., 4 cars, 

4/4 No. 1 and No. 2 Gom., 1 car. 
White Oak— 

4/4 No. 1 Com. & Bet., 
Quartered White Oak— 

4/4, practically 6” and wider, 2 ears. 
Oak Tie Sides— 

4/4 No. 2 Com. & Bet., 4 cars. 
Mich. White Pine— 

4/4 and 8/4, 3 cars. 
Cherry— 

4/4 No. 2 Com. & Bet., 
Bat x Walnut— 


1 car. 


2 cars. 


No. 2 Com & Bet., 2 cars. 
We will gladly quote ‘and furnish detailed description 
upon request. 
FRENCH LUMBER & MFG. CO., Battle Creek, Mich. 


FOR SALE—CYPRESS SCRAP 4%” WIDE 
And from 10 inches to 2 feet long, clear grade in car 
lots. Can furnish * narrower a 4” if necessary. 
The above is from 1 stoc 

THE MALTA L AMUPACTORING a 
Malta 0. 


FOR SALE—CAN ADIAN HARDWOODS. 


1 car 3” C. 
1 car 3%” C., 
1 car 3” & 4” C. & B. Hard Maple. 
2 cars 1” Wintercut Basswood. 

THE BRADLEY COMPANY, , Hamiltos, Ontario. 


FOR SALE—CEDAR | POSTS 
8 carloads located near Witch Luke, Mich., on C., M. 
& St. P. R. R. Peeled and seasoned in 7’ and 8’ 
lengths. Also have about 200, 10’. Address all in- 
quiries to SETH WIXTROM, Republic, Mich. 





_ 
= 











FOR SALE 


Poplar Bevel Siding. 
Poplar lattice. Baled shavings. 


GAMBLH BROTHERS, INO., Highland Park, Ky. 





350,000 FT. 4/4 NO. 2 COMMON SAP GUM 
150,000 ft. 4/4 No. 3 Common Oak, 
200,000 ft. 4/4 Log Run Cypress. 
75,000 ft. 2-inch Oak 828 to 1%. 
We also make a 5 ee of large, long fir timbers and 
rough clear green fir. Ask for special prices. 

S. H. CHATTEN LUMBER CO., Kansas City, Mo. 


FOR SALE 
Small sized hickory rim strips, bone dry; also other 
small hickory dimension stock; for price and particulars 
address ‘‘T. 116,’ care American Lumberman. 


FOR SALE—80 TO 100 M. 
White Pine, mostly 4/4 dry, on grade or No. 2 and 
Better good oo, For ieee write 
. A. BRENNER, “Antigo, Wisconsin. 











FOR SALE—ONE SINGLE BAND AND 
Gang sawmill, fully equipped, together with planing mill 
attached. Ample yard room, excellent loading facili- 
ties. Sitnated in good town in mountain district of 
British Columbia, with or without three hundred million 
feet of timber. ‘Ample supplies of timber available for 
long run. Price very low and terms easy. 
Addreas “R. 108."" enre ee Lumberman., 





R SA 
LUMBER MILL PROPOSITION 
Complete equipment; now in operation. Eastern North 
Carolina, 25,000,000 feet timber. Plentv more available. 
Big bargain. $175,000. Half cash, balunce terms, 
Address “G. 106," care American Lumberman. 





FOR SALE 

10 cars 4/4 No. 1 Common Cottonwood. 
5 cars 4/4 FAS 6” & wider Cottonwood. 
8 cars 4/4 No. 2 Com. & Btr. Mixed Oak. 
5 cars No. 2 Com. & Btr. Mixed Gum. 
1 car 6/4 Log Run Elm, 
1 car 8/4 Log Run Elm. 
2 cars 4/4 Log Run Sycamore. 
10 cars 4/4 Log Run Reech. 

GEO. W. CLEVELAND, JR., Houston, Tex. 


FOR SALE—CYPRESS POLES AND PILING 





4” to 8” in diameter, 10 to 50 ft. lengths Send us 


your inquiries. 
HILL LUMBER COMPANY, Kennett, Mo. 





5 CARS 1x6 A. D. S. L. ROOFERS 
1 Car 1x8 A. D. 8. L. Roofers. 
4 cars — As an, _——. 
cars run ar ’ 
" por n {OWE & CO. 


Atlanta, Ga. 


MINNESOTA PINE LATH 


Highest quali Quick deliveries, 
We manufac are St. own lath, 
JAMES E. TH & SONS, 

dtitteatere Minn. 


TENNESSEE SECOND GROWTH AND 
Original growth White Pine. We cun = orders espe- 
cially at the time for 6/4, 8/4 and 12/4, also have several 
nice cars of 4/4 eee, 4/4 and 6/4, 8/4 Ash, 4/4 Cherry 
and Walnut, 4/4 basswood and 4 4’ plain oak in log run 
WHITE OAK LUMBER CO., Harriman, Tenn. 


FOR — SQUARES. 
11,500 pes. 2x2—30”, Red 
22°000 pes. 2x2—30”, Sap. 
8,000 pcs. 2x2—19”" Mixed, 35 per cent Red. 
All nicely manufactured and Bone Dry. For prices, 
wire or write J. H. WEBB, Dermott, Arkansas. 


DO YOU WANT EMPLOYEES? 
The best way to obtain good help would be to insert an 
advertisement in the ‘‘Wanted’’ department of the 
AMERICAN LUMBERMAN, as our subscription list is 
larger than all other weekly lumber journals, and reaches 
every state in the Union. If you do not want it known 
you were advertising, we could key the advertisement, 
have the answers come in care of the AMERICAN LUM- 
BERMAN. Replies mailed daily. No matter what you 
want, an advertisement in ther AMERICAN LUMBER- 
MAN would help you. For quick returns advertise in the 
AMERICAN LUMBER RMAN, 
431 8. Dearborn 8t., 
Chicago, Ill. 








stocks. 
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FOR SALE—RETAIL LUMBER YARD 

At Walton, Ky., located on two great trunk railroad 
lines, L. & N. and \Y. & C. railroads. Sules in past 
year over fifty thousund dollars. Owing to the death 
of the manager the company has decided to sell plant. 
About $12,000.00 stock on hand, all good, and also own 
the real estute and buildings. Address, D. B. WAL- 
LACE, Walton Lumber Company, Walton, Boone County, 
Ky., or come und look over the plant as it is a great 
opportunity for a good man. 


FOR SALE—RETAIL LUMBER YARD 
In a town of 1,000 peuple surrounded by a prusperous 
farming territory in northern Missouri now dving a 
good business and very promising prospects of future 
business. Owner hus other interests requiring entire 
attention. Address ‘‘A. 112,’’ care American Lumberman. 


RETAIL LUMBER, BUILDING MATERIAL AND 
Hardware business in suburb to one of Pacific coast’s 
best cities. Sales $75,000 to $100,000. No real estate. 
Would sell half interest to live wire. 

Address “*B, 100,’’ care American Lumberman. 


FOR SALE—IN A VERY GOOD 
Resident county seat town. Established about 50 years. 
Two yards in town. Four good banks. Big territory. 
Very rich agricultural community. Will take about 
$35,000 to handle. My wife is in poor health and I 
must make a change. , 
Address “INDIVIDUAL,” care American Lumberman. 


FOR SALE 
A lumber yard in Chicago, occasioned by the settling of 
an estate. Real estate. Necessary to handle, one bun- 
dred fifty thousand dullars cash. Worthy of investiga- 
tion. Address *““W. 102,’’ care American Lumberman., 


FOR ——— a 
In rich farming country. 8S. B. 
ddress “B. 103,” care pa Lumberman. 


RETAIL YARD, ONLY ONE IN TOWN 
$8,000 to $10,000 will handle; good farming country. 
BOX 78, Worley, Idaho. 


FOR SALE—RETAIL LUMBER AND 
Feed Busiuvess in New Yurk State. Owner wishes to re- 
tire. Price low and terms easy. 

Address ‘*A, 129,"’ care American Lumberman. 


FOR SALE—RETAIL LUMBER YARD 
In north central Illinvis, in good one-yard town, fine 
farming country. 
Address 


























TA, 125,’ care American Lumberman. 


LUMBER YARD FOR SALE 
County seat; good business; good reason for selling. 
Address “B, 139,’’ care American Lumberman. 


FOR SALE—RETAIL YARD AT BREMERTON 
Washington. Fine opportunity for a good hustler with 
some money. Address ‘“‘BREMERTON,”’ care American 
Lumbermun. 


FOR SALE—RETAIL YARD BARGAIN 
In Southeastern Michigan, partner’s death reason for 
selling. Terms at least half cash. 
Address ““W. 101,’’ care American Lumberman. 














YARD IN TOWN OF 1,200 POPULATION 
In Pigeons | ee 35,000 Ray community, good 
aii Address” mG. 5,’ # f nore! ved Lumberman. 





MEXICAN TIMBER GRANTS 


We have some splendid grants in the State of Chihuahua. 

Owners scattered, and be neg to plan any — 

Would consider good buildings, good lands, or improved 

property, for at least one-half of valuation. ell us 

what you have and full particulars in first letter. 
SECURITY LAND & SAVINGS CO., 

Grande, Oregon. 


TIMBER AND LAND INVESTMENT. 
In Wisconsin, Upper Michigan and Canada. 
Small and large tracts 
6 per cent interest and a fifty- fifty. ‘net split when 
realized, to all investors. 
Investment secured by land and timber. 
By reliable parties. 
If 7 have any money to invest address 
. 113,’ care American lumberman. 


COAL AND TIMBER LAND 

2270 acres Coal and Timber tract, half mile from rail- 
road in 8S. E. Kentucky. Surveyed, cruised, abstracted, 
engineer’s report. 10,000,000 feet virgin hardwoods; 
20,000,000 tons low sulphur coal. Producing oil and 
ee wells nearby. Title perfect. Price in fee less than 
10 per 1000 feet of timber. S. T. & E. W. RANDLE, 
Lexington, Ky. 


FOR SALE—12,000 ACRES 
Northern Michigan Timber Lands containing about 60 
million feet well grouped Virgin Timber, accessible to 
Railroad, consisting of about 35% Hemlock, 25% Birch 
25% Maple, balance mixed woods. Also a large quantity 
of Pulpwood and Cedar Products. Will make reasonable 
terms to —— parties. 
Address “A. 104’ care American Lumberman. 


70,000,000 FT. TIMBER AND PULPWOOD 
Patterson Twp., Ontario. 300,000 acres Newfoundland 
spruce; 36,000 spruce and hardwood in Maine. 

BOX 77, Millinocket, Me. 


23,000 SELECTED BRANDED TREES 
Mostly hardwood, 18 inches and up. Close to railroad. 
$4.00 per tree. S. T. & BE. W. RANDLE, Lexington, Ky. 


TIMBER AND LAND INVESTMENT. 
In Wisconsin. Upper Michigan and Canada. Small 
and large tracts. Let us know your wants. 
CARTIER & RATH, Sault Ste. Marie, Mich. 


FOR SALE—700 ACRES 
rite W. H. SNYDER, Box 406, Poplar 























Virgin timber. ° 
Bluff, Mo. 





FOR SALE—HARDWOOD LIMIT 

On North Shore Georgian Bay, containing the finest 
birch in the north country, large quantity of maple, 
some oak, a considerable quantity of hemlock, pine and 
spruce, and a very lurge quantity of ties. Can 
bought on very reasonuble terms and paid for largely 
in lumber. For reply address ‘‘W. 103,’ care American 
Lumberman., ; 





FOR SALE 
LARGE TIMBER HOLDINGS 


In Eastern North Carolina convenient to rail and water. 
Timber estimated at 75,000,000 feet, mostly pine; land 
about 10,000 acres. The owners will sell timber sepa- 
rately or with land. For particulars, apply to J. W. 
HUNTER, Chairman of the Board, Virginia Bank and 
Trust Co., Norfolk, Va. 





FOR SALE—TIMBER ON 4,000 ACRES 
Of land on railroad, twenty miles north of Vicksburg, 
Miss., consisting of about two-thirds white and red oak. 
Balance gum, cypress, pecan, ash, ete. Will cruise 
about 5,000 feet to the acre. Address HARRY MAR- 
SHALL, South Brownsville, Pa. 


15,000 ACRES N. LA. PINE 
45 million feet, $8 per acre in fee. 55,000 acres cut 
over pine N. La., $4.50 acre fee. 50,000 acres virgin 
hardwood N. La., 275 — feet, $14 acre timber. 
J. P. CADY, Pine Bluff, Ark. 


FOR SALE ABOUT 100,000,000 FEET 
Of high-grade Page leaf = and oak. = a for 
same as cut. For — ars, address H. 
JR., Owner, Mobile, Ala 


oyFOR SALE—ONE HUNDRED MILLION FEET 
ress. 
- ERNEST YAGER, Box 1171, Jacksonville, Fla. 


LET US BE YOUR SALESMAN 
Your advertisement in the Wanted and For Sale De- 
partment will reach the people. 


READ THE CLASSIFIED ADS EACH WEEK 
When you want anything or have something to sell or 
exchange. When you want employment, employees, or 
po apd used in the Lumber World write us—we can 
eip y 

Advertise in the GREATEST LUMBER JOURNAL ON 
EARTH. 

















AMERICAN LUMBERMAN, 
431 8. Dearborn St., 


Chicago. 





VALUABLE TIMBER LANDS FOR SALE 


The Los Angeles Trust & Savings Bank, of Los Angeles, 
California, offers for sale approximately 35,000 acres of 
timber land in the south western rt of Tehama 
County, California, estimated to cut 30,000 feet to the 
acre and also estimated to consist of about 55% sugar 
and white pine and 40% fir. For information address 
TRUST DEPARTMENT, LOS ANGELES TRUST & SAV- 
INGS BANK, Los Angeles, California. 


66 MILLION PINE AND MODERN MILL 
30M’ capacity, for sale, Bastern Oregon. High grade 
pine; easy logging. Price $125,000. % cash. Adjoins 
Forest Reserve, ample poor Sane We have 
many choice propositions, fir and 

MBER- TAND BURBAU, 
Board of Trade Bldg., Portland, Oregon. 


SAW MILLING OPPORTUNITY 
Soft light var yellow fir timber sufficient to supply 
good sized mill for 20 years, can be logged and man- 
ufactured cheaply enough to meet any competition. 
Coast rates apply. 
Address W. J. SMITH. Rt. 1. Box 11A, Medford, Ore. 


BARGAINS IN BRITISH COLUMBIA PULPWOOD 
Aeroplane Spruce and Hemlock—1, ,000 feet; good 
harbor; very accessible; price 25¢ thousand. 
J. RANDALL BLACK, 
Suite 3, Benson Block, Edmonton, Alberta. 


FOR SALE ON STUMPAGE BASIS 
80,000,000 ft. sugar and yellow pine in California, lo- 
cated on railroad, excellent logging conditions. Address 

1 ©. BYXBEE, 
307 Holland Bidg., Fresno, California. 


BRITISH COLUMBIA TIMBER 
Investments of all sizes: correspondence solicited. 
L. KEATE, 1026-27 Standard Bank Bldg., 
Vancouver, B. C. 


TIMBER LIMIT FOR SALE 
Exceptionally well located within eighty miles of Port- 
land, Ore., near the Columbia River, composed of five 
thousand acres, containing about two hundred million 
feet of excellent quality of pine and fir. For particulars 
apply to LUCIEN B. HOWLAND, 389 North Marengo 
Ave., Pasadena, Cal., Trustee for Owners. 























FOR SALE 
Approximately thirty million feet of red cedar stump- 
age suitable for shingles. This property is located 
British Columbia on a fine drivable stream with good 
booming grounds and facilities for shingle manufacture. 
Price is low and terms reasonable. 
Address ““W. 136,’ care American Lumberman. 





44” x 14” NO. 12 WICKES GANG 
Also boilers, engines, generators, machine shop 
MILES MACHINERY CO., Saginaw, Mich. 


tools. 





20x42 CORLISS ENGINE 
Heavy duty 


DPANNMUSLLER ENGINEERING COMPANY, 
503 First National Bank Bldg., Chicago. 





3 PHASE 6 CYCLE GENERATORS 
8 
50 Gen. Blec., rev. field a -~ or 480 v., to 


KVA. 
1 


10x12 in. New York Safety, steam engine. 300 


1 8S — revolving field, 3- 3-phase, 
a & Wee: “revolving fleld, 2200 v 

9x16x12 in. MeEBwen, tandem compoend, 

steam engine ...... ecccccccccccccccece 
1 Electric ee, rev. field, 2300 v.... 900 
1 7 be rev. 2400 volts, to 13x 

in. Harris burg-Flemin , steam engine. 800 

1 7% ee, revolving field, 220 volt, to 13x 

12 in. Ridgeway, steam engine........... 
1 90 _ Allis-Chalmers, rev. field, volts.....1200 
1 112% Gen. Elec., revolving field, 240 or 480 volt 900 
1 150 Gen. Elec., revolving field, 220 or 440 volt 900 
1 150 Crocker-Wheeler, revolving field, 2300 volt, 


3 phase, direct-connected on iron sub-base 

to 15x15-inch Harrisburg-Fleming 4-valve, 
self-oiling, automatic steam engine....... 257 
Send for our Monthly Bargain Sheet, showing complete 
stock, actually on hand, ami net prices. All machines 
overhauled like new. America’s headquarters for second- 
3700, electrical Be Capital and surplus over 


750,000. Establis 
GREGORY ELEOTRIO ©O., 
16th and Lincoln 8ts., 


GENERATOR BARGAINS 

200 KW, 720 RPM, 2300 V, 60 Cy, 3 Ph, G. EB. 

100 KW, 900 RPM, 2300 V, 60 , 3 Ph, G. B. 

62% KW, 875 RPM, 125 V, D. ©., Allis-Chalmers. 

30 KW, 125 V, W. B., Vertical Steam Engine Set. 

8 KW, 115 V, Milwaukee Vertical Engine Set. 

6 KW, 35 or 125 V, G. B. Kerosene Engine Set. 

Large stock Motors and Generators, A. ©. and D. CO. 

Vv. M. NUSSBAUM & CO., Pt. Wayne, Ind. 


8—«29 H. P. BOILERS; 1—800 K. W. GENERATOR 

1 Engine and 100 KW. Generator unit; Steam and Cen- 

trifugal Pumps, Oil and Filter Presses, Motors, etc. 
BETTENDORF STONH COMPANY, 

Box 301, Davenport, Iowa. 


Chicago. 











FOR SALE—SAW MILL AND 
LOGGING EQUIPMENT COMPLETE 
Prefer to sell as a whole but will consider inquiries for 
individual units. 
1 Clark Bros. 9’ Band Mill complete with Steam Log 
Deck, Heavy Three-block Carriage, 12”x42’ Shotgun 


Feed, Live Rolls, Heavy 72” Six-saw Edger, 20’ 
Ten-saw Trimmer, 60” Diamond Hog, Butting Saws, 
Shafting, Pulleys, ete. 

Shingle and Lath Mill complete. 

16x42” Giddings and Lewis extra heavy Gang Mill 
eomplete with Live Skids, Live Rolls, Steam Lifts, 


ete. 

42’x96’ Refuse Burner with Patent Tongued and 
Grooved Lining, Refuse Conveyor and Conveyor Drive 
complete. 

Filing Room Complete for Band, Gang and Round 


_— ae 


— 


Saws. 

Blacksmith and Machine Shop Complete. 

150 H. P. 72”x18’ Return Tube Boilers (150 Ibs. 
Steam Pressure) with Casey & Hedges Patent Dutch 
Oven Setting. 

400 H. P. Clark Bros. Corliss Valve Engine. 

750 gal. Worthington Duplex Fire Pump with 25.000 
al. Tank on a Steel Tower 80’ High and complete 
—- Equipment for Mill and Boiler House Build- 


ao 


i 


vill, Building, Boiler House and Machine Shop Build- 

ing all in Good Condition, 

Heavy Three-drum Lidgerwood Overhead Cableway 

Skidder Complete with Full Equipment of Lines, 

Blocks, Chains, ete. 

eg Three-drum Lambert Skidder Without Fxquip- 

ment. 

35 Ton, Lima Rod Locomotive. 

25 Ton, Davenport Rod Locomotive. 

25 Ton, Lima, Shay Geared Locomotive. 

40,000 Ib. Capacity, Skeleton Frame Tog Cars. 

Tank Cars. Sawdust Cars, Passenger Cars. etc. 

Por further information and prices. address the 

OPDENWEYER-ALCUS CYPRBSS CO., 

Sorrento, La. 


FOR SALE 
One 8x15 Hall & Brown Mississippi No. 34 planer, in 
good condition. Terms. - Address BUSH-MOSELY' LUM- 
BER CO., Tuscaloosa, Ala. 


— 
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FOR SALE 
®ype B-2 Yates Machine Company's 30 inch Double 


Surfacer equipped with sectional rolls and 
sectional chip breaker; four knife round 
heads with grinder and jointing attachments; 
25 H.P. Motor attached direct to upper cylin- 
der; 15 H.P. direct connected to lower cylin- 
der. Compensator and Starter; Motors suit- 
able for AC 3 phase, 60 cycle, 220 volts. 
Yates 12 inch Molder with Hopper Feed. 
Square heads also and extra set of round 
heads; 30 H.P. Wagner Motor connected di- 
rict to countershaft, suitable for AC 3 
phase, 60 cycle, 220 volts. All of the inter- 
pal belting is with Molder. 

Both of the above machines are in first class 
eondition. 


CARNAHAN-BYRNE MACHINERY CO. 
78% Beaubiea St. Detroit, Mich. 


No. 166 





BOX MACHINERY FOR SALE 


1—No. 9 Morgan Nailer......ccccccccccscesoes a 450.00 
1—26” Connell and Dengler Double Surfacer.. 500.00 
1—24” Whitney Double Surfacer....... o000res * 1,000.00 
2—Iron Column Swing Cut-off Saws........... 65.00 
1—Wood frame Box Maker’s Rip Saw......... 65.00 
i—Iron frame Box Maker's Rip Saw......... 65.00 
1—¥isher Power Feed Matcher...........-eeee++ 300.00 
1—55” Oonnell and Dengler Band Resaw.. 700.00 
SORES TREE PPO. cose cccbosevivesescncecs 400.00 


Tools. 
—! ROME BOX 


1—C 5 yo _ of Filing Room Machines and 
All in unning condition. 
AND. LUMBBR “COMPANY, Rome, 


FOR SALE 
Fall set of Morgan Lock Corner Box Machinery as fol- 
lows: 
1—No,. 8 Morgan Lock Corner Cutter. 
1—No. 1 Morgan Setting Up Machine. 
1—Morgan Lock Corner Box Trimmer. 
1—Morgan Lock Corner Cutter Grinder, 
1—Set of Copper Glue Pots and Pans. 
1—WHxtra Set of Cutters for Locker. 
All the above are in perfect condition and ready for im- 
mediate use. Used only about three months. Full de- 
scription and price on application. Address TROY BOX 
ge LUMBBR COMPANY, P. 0. Box No. 623, Troy, 








FOR SALE 
One Woeds No. 59—30"x6” Fast Feed Double Surfacer 
with four knife round heads and truing devices and 
belt driven cylinder grinder. 
One Berlin No. 94—15”x6” fast feed Planer and Matcher 
with six knife round heads, truing devices and double 
=. Both , machines completely rebuilt in our own 
op. 

Prices on application. 

"HE BRY MACHINERY COMPANY, 

85 Main St., San Francisco, California. 


SELF-FEED RIP SAWS 

American No. 2 Fig. 5701. 
Berlin No. 256-8. 
Greenlee No. 426. 
Pay & Bgan No. 1 Band Rip Saw. 
Hundreds of used woodworking machines in stock. What 

do you want? 

HBRMANCH MACHINE CO., 
Williamsport, Pa, 


6” BERLIN (ROYAL INVINCIBLE) 
Three Drum Sander. 
48” American (Columbia) Three Drum Sander. 
Berlin No. 255 Power Feed Rip Saw. 
Dauber Bell No. 1 Double End Out-off and Mitre Ma- 
chine, 95 per cent we. 


D. OAK 
405-6-7 Murray Big Gent "Rapids, Mich. 


PLANERS AND MATCHERS FOR SALE 
Woods Ne. 24, A se with profilers. 
Yates Ne. 91, 
American No. 138, 9x8, 
Hermance, 26x8. 
A. ©. LONE, CO., Huntington, W. Va. 


FOR SALE—COMPLETE SAW MILL 
Circular and Band Saw Mill complete. Allis Band and 
Edger, Garland Trimmer, Heavy Iath Mill, Wood Ma- 
+ ogee Steam Feeds, Niggers, Log Kickers and Loaders, 

im good repair. Addre 
A. M. CHESBROUGH. Thompson, Michigan. 


WE CAN FURNISH YOU WITH ANYTHING 
In the line of used _ a engines, boilers and saw- 
mill machinery. Wri 
HELENA REBUILT MACHINERY & SUPPLY CO., 
West Helena, Ark. 


FOR SALE—LATH MILL PLAN 
Entire plant at Atlanta, Mich., fully i coh with Gar- 
land machines for manufacturing lath from bolts or 
slabs. Particulars, price and terms, address 
BREWSTER LOUD LUMBER CO., 
508 Lincoln Bldg., Detroit. Mich. 


FOR SALE—9 FT. FILER & STOWELL 
Band mill, almost new; Filer & Stowell carriage and 
steam set works: 7-ft. Clark band resaw and all en- 
gines and machinery for complete saw and planing mill. 
To anyone interested will send complete list and price 
each item. THB RAINE-ANDREWS LUMBER CO., 
Evenwood, W. Va. 


paige pg wee WOODWORKING 
ry. over 400 on hand. Write for catalogue. 
CHICAGO MACHINERY ERXCHANGH, 


























1212-1224 Washington Rivd., Chicago. 
TIMBER SIZER 
i—No. 36, 20”x16” P. R. Yates. 95% new. = to 


a F, SEYFERT'S SONS, 
437 N. 84 8t., Phitan + Pa. Pa. 
A — SALE—1 HART ¢ CIRCULAR | MILL 
Ways, carriages. headblocks and turner. 
WOODFORD LUMBER OO., Elkins, W. Va. 








FOR SALE 
LOW PRICES—IMMEDIATE SHIPMENT 
PLANERS 


Berlin No. 175—30”x12” Double Surfacer, divided rolls. 

American No. 145—30”x8” Double Surfacer, round heads, 
sec. rolls 

Whitney P- 19—30"x7" Double Surfacer, round heads, sec. 
rolls. 

Fay & Egan No. 140—A-27”x8” Double 
heads, sec. rolls. 

American No. 49-—30"x12” Heavy Single Planer, square 
head, divided roll. 


Surfacer, round 


Whitney 40”’x7” Single Cabinet Planer, square head, 
sec. roll. 

Buss 26”x6” Single Cabinet Planer, square head, sec. 
roll. 


Fay & Egan 24”x6” Single Endless Bed Planer, square 
head. 


FOUR SIDE MOULDERS 


Yates No. 111—10” Five Head Fast Feed Moulder with 
Hopper Feed. 

Fay & Egan No. 37—10” Outside Moulder. 

Fay & Egan No. 181—8” Outside Moulder. 

Fay & Egan No. 375—8” Outside Moulder, round heads. 

Houston 10” Outside Moulder. 

Bentel & Margedant 8” Outside Moulder. 

Hermance 12” Outside Moulder. 


Yates C-3, 4” Fast Feed Moulder. 
Woods No. 107—12” Fast Feed Inside Moulder, round 
heads. 


RIP SAWS 


Yates G-2 Chain Feed Edging Saw. 

Fay & Egan No. 362 Chain Feed Edging Saw. 
American No. 1 Chain Feed Band Rip Saw. 
Fay & Egan No. 202 Chain Feed Band Rip Saw. 
Yates No, 282 Combination Band Rip & Resaw 
Fay & Egan Hand feed Rip Saw Table. 


RESAWS 


McDonough 44” Resaw, 5” blades. 

Fay & Co. No. 4—40” Combination Resuw, 3” blades. 
Berlin No. 283—44” Resaw, 4” blades. 

Yates No. 281—44” Combination Band Resaw, 4” blades. 
Jones Superior Combination Scroll & Resaw, 2” blades. 


DOUBLE END TENONERS AND SAWS 


Smith Double End Tenoner, stock up to 78” long. 
Bentel & Margedant Double End Tenoner, no copes. 
Hall & Brown No. 142 Hand Feed Double Cut-off Saw. 
Dauber-Bell No. 1 Automatic bevel double cut-off Saw. 


GRINDERS 


Machinery Co. of America Style K—30” 
Knife Grinder, motor drive. 

Machinery Co. of America No. 
up to 5” blades. 


Automatic 
3 Band Saw Grinder, 


MISCELLANEOUS 


Porter 30” Hand Jointer with Jackson & Church (Her- 
zog) Auto. Feeder. 

Berlin No. 213 Continuous Feed Glue Jointer. 

Falls Continuous Feed Glue Jointer. 

Mattison Automatic Turning Lathe. 

Whitney No. 9 Double Spindle Shaper, bronze bearings. 

Fay & Egan No. 226 Double Spindle Shaper, bronze 
bearings. 

Single spindle Shaper, reversible spindle. 

Berlin No. 14—30”x14” Timber Sizer. 

Berlin No. 2—30”x14” Timber Sizer 


SANDERS 


All makes and sizes. We have the largest stock of used 
Sanders in the United States. 


WE UNDERSELL ALL OTHERS—-WRITE FOR PRICES 


WOOD-WORKING MACHINERY SALES 
ORGANIZATION 
140 S. Dearborn St. 


CHICAGO Phone State 7477 





Tor saless pecan He and Machinery) er 
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FOR SALE 
SANDER BARGAINS 


Fay & Co. 30” Triple Drum. 
Fay & Co. 836” Triple Drum. 
Fay & Egan No. 225—42” Triple Drum, direct moter 


drive. 
Fay & Co. 54” Triple Drum. 
American 42” Triple Drum. 
American 48” Triple Drum. 
Berlin Invincible 42” Triple Drum. 
Berlin Royal Invincible 48” Triple Drum. 
Berlin tovincible 60” Triple Drum. 
Berlin Royal Invincible 60” Triple Drum, 
Berlin 42” Single Drum Sander, spiral drum. 
Berlin Royal 30” Six Drum Double Sander. 
Berlin Royal 48” Six Drum Double Sander. 
Yates S-3 Oscillating Edge Sander. 
Oakley & Jansen (Curtis No. 24) Sand Belt machine. 


IMMEDIATE SHIPMENT—GET OUR PRICE BEFORB 
BUYING 


We have the largest stock of Sanders in the country 


WOOD-WORKING MACHINERY SALES 
ORGANIZATION 


140 8. Dearborn St. CHICAGO Phone State 7472 





WAYNE REBUILT MACHINERY 


‘“‘Known by every user for its Quality, 
And to be Invariably as Represented.”' 


1400 Machines in stock. 
EDGERS 
1—32” Dixie 3-Saw 
1—36” Tower 2-Saw f 
1—42” Stearns 4-Saw 4 
1—48” Garland 4-Saw 


PLANERS & MATCHERS 


1—24x6 I. X. L. 3-Side 

1—24x6 Indiana No. 1 3-Side ! 
1—24x6 Indiana No. 2% 4-Side 

1—15x6 American No. 10 6-Roll 4-Side 

1—15x8 American No. 32 6-Roll 4-Side 

1—16x8 Fay & Egan No. 275 6-Roll 4-Side 


Do you get our monthly Wayne List? 
There is copy for you. 
Try our Distinctive Service. 


WAYNE MACHINERY COMPANY 
Fort Wayne, Indiana. 





FOR SALE 
OUR POWER PLANT AND 
PACIFIC COAST TYPE SAWMILL 


The power plant consists of the following: 
8—72x18 and 1-—72x14 Houston, Stanwood and Gamble 
boilers, high pressure, 120 lb. steam pressure per 
mitted by Hartford. 
All necessary boiler feed pumps and fire pumps to 
protect the plant. 
Full fuel room equipment. 
— Allis Corliss Engine, cylinders in good condi 
tion 
The sawmill consists of the following: 
2—8’ single band mills, one right hand and one left 
hand. 
8—block carriages with hand set works. 
12” shot gun feeds. 
2—Hoo-Hoo oscillating steam niggers 
All log deck machinery with log loaders and kickers 
1—Double Pacific Coast Type Hdger. 
1—20’ overhead trimmer. 
1—6-saw slasher. 
ae equipped filing room for right and left hand 
mil 
All transmission machinery, shafting, pulleys, belting 
and conveyor chains. 
1—60” Diamond Iron Works Hog 
1—Muskegon Iron Works brick — refuse burner. 
This mill is complete in every npppect and is one of 
the best built in the South. All of fhe shafting, pulleys, 
ete., are extra heavy and were built to our special 
order by the McDonough Mfg. Co., Eau Claire, Wis. 
This mill can be inspected at any time at Little 
Rock, Ark., and if interested can be bought at a bar 


ain. 
7 A. J. NEIMEYER a <.. 
Box 649, ttle "Rock, Ark. 


CLARK BROTHERS BAND MILL, SIX FOOT 


R. H. complete, with carriage, trimmer, edger, nigger, 
steam-feed, filing room tools, engines, boilers, etc. 
Mill building, preter s oguigpens, rails, mules, hoisting 
engine, etc. acated entucky.) For particulars 
address P. O. SOx" 598, Rochester, N. Y. 


50” INSERTED TOOTH CIRCULAR SAW 
Swing cut-off saw, Tower three saw edger, and fuel 
wood saw. All nearly new. Good condition. 

WESTGATE WALNUT COMPANY. 
Aurora, Mlinois. 
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GEORGIA CAR AND LOCOMOTIVE COMPANY 


Offices and Works, Atlanta, Georgia 
Rebuilt Railroad Equipment 
Locomotives—Cars—Coaches 
Standard Trucks for Logging 

Repair Parts for Cars and Locomotives 





FOR THE USE OF RETAIL LUMBERMEN 


And eontractors, The Lumberman’s Actuary—It pre- 
vents errors in making out bills and estimates and saves 
time in figuring the average cost of performing all kinds 
of labor in the erection of buildings, including masons, 
‘arpenters and painters. Send for sample pages. 
Seventh Edition. 
Bound in leather. Price $8.50 postpaid. 


AMERICAN LUMBERMAN, 


441 S. Dearborn St., Chicago, Ill. 





1—S. G. 23 TON SHAY GEARED, CYLINDERS 8x10 


1—S. G. 36 ton Shay geared, cylinders 10x11. 
1—S. G. 6 wheel switcher, cylinders 17x24. 
1—S. G. 6 wheel Porter saddle tank, cylinders 11x16. 
20—S. G. Russell logging cars, fully equipped with au- 
tomatic couplers, hand und air brakes. 
. 1—15 ton Holt caterpillar tractor. 
HARRY P. BOURKE, Escanaba, Mich. 


1 S. G. 60 T. SHAY GEARED LOCOMOTIVE 
Used only two seasons and has just been reflued. 
1—S. G. 40-ton Pennsylvania switching engine in good 
usable condition. 
i—No. 10 Marion log loader in good usable condition. 
1--10-ton Holt tractor in good usable condition. 
NEWTON FALLS PAPER COMPANY, 
Newton Falls, N. Y. 


FOR SALE—LOCOMOTIVES 
And logging equipment; narrow and standard gauge, rod 
and geared types. Rebuilt in our own shops. Immediate 
shipment from stock 
SOUTHERN IRON & EQU ee COMPANY, 
Atlanta, Ga. New Orleans, La. 


CLIMAX 20 TON, 36” GEARED. 1 LOCOMOTIVE 
With 7 skeleton cars. Also mule teams, power boat, 
wagons, etc. (Located in Kentucky.) Address P. 0. 
BOX 598, Rochester, N. Y. 


FOR SALE—BELL TRACK MACHINE 
Good mechanical condition. Owner closing down oper- 
ations. Will sacrifice for quick sale. 
Address **B. 107,’’ care American Lumberman. 

















TWO 60 TON 12 WHEEL AMERICAN 


Locomotive Company locomotives, good serviceable con- 
dition. M. K. FRANK, Frick Building, Pittsburgh, Pa. 





1-20x28” PENNSYLVANIA MOGUL, 185 LB. STEAM. 

21x30” Baldwin Consolidation, 185 Ib. steam. 

21-ton, 11x16” Forney type; a bargain. 

42-ton, 16x24” Baldwin Mogul; immediate shipment. 

36-ton, 15x20” Brooks Mogul, 3’ gauge. 

42-ton, 2-truck Shay, located Eastern Oklahoma. 

23-ton, 6-wheel Porte rs, separate tenders, 36” gauge. 

500 tons 35 lb. relay rails, Louisiana. 

200 tons 30 lb. relay rails, "Arkans:is 

BIRMINGHAY RAIL & LOC OMOTIV E COMPANY, 

Birmingham, Ala. 


FOR SALE 
1—42 ton, 36” gauge, Shay Geured Lima Locomotive. 
Shop No. 2483, used eight years. 
1—Clyde Combination Skidder and Loader, 36” gauge. 
Shop No. 1027, 84x10 engines, stationary boom, 
used seven years. 
Both machines in good condition. 
THE CADILLAC HANDLE CO., Cadillae, Mich. 
STEEL RAILS, LOCOMOTIVES, CARS 
Send me your inquiries. Hoisters, loaders, cranes, etc. 
E. C. SHERWOOD, 
50 Church Street, 


ll ol lal 








New York. 





New and Relaying. 
All sections and weights. 
Write 
NATIONAL STEEL RAIL CO., 


Phone Olive 563. 711 Third National Bank Building, 


St. Louis, Mo. 





RAILS RAILS 


For relaying and Construction Purposes; 
16-lb., 20-lb., 25-lb., 30-lb., 35-Ib., 40-Ib., 
50-lb., 56-1b., 60- Ib., 70-Ib., 80-lb., 100 
angle and splice bars—spikes, bolts, tie 
plate, frogs and switches. 
CENTRAL IRON & METAL CO., 
Successors to 
Chicago Rail & Equipment Co.., 
3648 S. Rockwell St., 


RAILS 


Chicago. 





RAILS—NEW AND RELAYING 


New—8 to 45 pounds—Joints and Spikes 
Relaying—all sizes—Frogs and Switches. 
B. E. SCHONTHAL & CO., INC., 
224 South Michigan Ave., Chicago, Ill. 





55-TON | BALDWIN—10 WHEELER 
160 Ib. steam; two 24-ton 36-in. ga. shays; 6 tank cars. 


WALTRR A. ZELNICKER SUPPLY CO., St. Louis, Mo. 








GET WHAT YOU WANT 
Ld eae in the Wanted and For Sale Department. 
io now 





DEPENDABLE SERVICE 
NEW—RAILS—RELAYERS 
HYMAN-MICHAELS COMPANY, 531 Peoples Gas Bidg., 


Chicago, Ill. New York, Pittsburgh, St. Louis. Write 
or wire us when in the market to buy or sell. 





NEW STEEL RAILS, QUICK SHIPMENT 
From 8-pound to 45-pound sections, with joints and 
spikes. Also standard sections, relaying rail. 

JHARLES A. RIDGELY & CO., 
1605 Old Colony Bidg., Chicago. 


BEFORE BUYING WRITE FOR OUR BULLETIN 

We have 10 000 tons of relaying rails with angle bars 
for sale, 20, 25, 30, 35, 40, 45, 50, 56, 60, 65, 70, 80, 
Ibs., all guaranteed first quality relayers subject to in- 
spection during loading or will ship subject to approval 
at destination. 

New rails—8, 12, 16, 20, 25, 35, 45 lbs. up to 100 Ibs., 
with complete fish plates—at manufacturers’ prices. 
Fish plates for any section in stock. Frogs, switches, 
bolts, nuts, spikes and all track accessories. 

We know lumbermen’s requirements, so be sure to 
write us, no matter what your needs. Can deliver any- 
where in the United States. We buy second-hand rails 
and logging a no matter ry located. 

FOSTER COMP. 
Park Building. pe ey Building, i 
Pittsburgh, Pa. 154 Nassau St., New York, N. Y. 


ABOUT 175 TONS OF RELAYERS 
Mostly 25 lb. wt. splices, switches. (Located in Ken- 
tucky.) Address P. 0. BOX 598, Rochester, N. Y. 


RELAYING 40-LB. AND 60-LB. RAILS 
Also 30-Ib., 35-l1b., 45-1b., 56-1b., 70-lb. and other weights, 
and new rails, all weights, switches, frogs, second-hand 
locomotives. 
ROBINSON & ORR, 419 Wood S8t., Pittsburgh, Pa. 


RAILS, NEW AND RELAYING 
12 to 100-lb. sections. 
Also logging equipment. 
L. A. GREEN RAIL & MACHINERY CO., 
First National Bank Bldg., Pittsburgh, Pa. 


STEEL RAILS—ALL SECTIONS 
In stock for immediate shipment, Prices cheerfully 
quoted. Also frogs, ens, and bolts. 


Frick Bldg., "- Pittsburgh, Pa. 




















TRACTORS 
We are offering a limited number of Cletrac Model W 
‘“‘Tank Type’”’ tractors at reduced prices. These tractors 
are absolutely new and have not been used. 
SPEER & WATKINS, Anderson, 8S. 0. 





FOR SALE—S T. LINN TRACTOR 
Equipped with 3 four-wheel trailers, steering sleigh 
and sleigh-trailer for logging, in No. 1 condition. ‘Also 
4 rubber-tired steel Troy truck logging trailers. Will 
price right to move at once. Write for information. 

THE UNION FORK & HOB CO., Frankfort, N. Y. 





LOCOMOTIVES 


For all classes of service, in weights from 5 to 100 tons. 
Either Rod or Geared types. 


10—95 Ton Consolidations........ 21”x28” i—42 Ton Ten Wheeler.......... 17x22” 
i—90 Ton Consolidation......... 20” x30” 2—10 Ton Saddle Tanks......... 7”x12” 
5—85 Ton Consolidations........ 20”x26” i—30 Ton Saddle Tank.......... 12”x16” 
3—30 Ton Consolidations........ 20” x26” i—32 Ton Saddle Tank.......... 12”x18” 
2—55 Ton Moguls.............. 18x24” 2—50 Ton Saddle Tanks......... 17”x24” 
3—50 Ton Moguils.............. 18”x24” i—40 Ton Forney Type.......... 16”x20” 
155 Ton Mogul............006- 20”x24” 1—70 Ton Shay Geared 
2—75 Ton Ten Wheelers......... 19”x26” i—50 Ton Shay Geared 
2—70 Ton Ten Wheelers......... 18”x24” i—42 Ton Shay Geared 
i—65 Ton Ten Wheeler.......... 19”x24” I—30 Ton Climax 
1—60 Ton Ten Wheeler.......... 18x24” 125—60,000 Ib. capacity box cars 
2—) Ton Ten Wheelers......... 18”x24” { American Railroad Ditcher 


The above all rebuilt and ready for immediate shipment from stock. 
Other equipment rebuilt and ready. 







50 Ton 20”x24” Baldwin Mogul, 44” 
wheel centers, 10’ wheel base. 175 ‘Ibs. 
pressure. Rebuilt. 


Southern Iron & Equipment Company 


Main Offices and Plant: ATLANTA, GA. 


Established 1889 


Branch Offices: NEW ORLEANS, LA. 





In Speeding Up Production— 


ou will need more cars. 
ea ones must be built 
and many old ones repair- 
ed, which necessitates the 


Car Wheels and Axles 


WE HAVE A LARGE STOCK OF ALL STYLES AND 
SIZES ON HAND AND INVITE YOUR RUSH ORDERS 
Let us quote you prices now and also send you catalog showing our various 
styles of Steel Logging and Flat Cars 


KILBY CAR & FOUNDRY CO. Anniston, Alabama 


immediate shipment of 
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The alphabetical letters following a firm name in this index refer to its other classi- 
"fications 2s indicated by the similarly lettered headings, 








A—NORTHERN PINE 
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THE ORIGINAL 


GEN UINE The Usion Loren aa Co. CYCLONE BLOW PIPE CO. 


IMPROVED SLOW SPEED SYSTEMS 









eee reRIPNERRE 














Lasts Longer — straight, reinforced side bars; Cyclone Dust Collectors 

ontra large tag rivet ‘held in place by two a Fownace | omy 

ugs on the side bars—no turning or rocking o ' 

the rivet in the link. Exhaust and Blow Piping 
SOLD BY 








Complete Systems Designed. Manufactured 
and Installed; Old Syst 





Remodeled. 





Woodward, Wight & Co., Ltd., New Orleans, La. 


CH AINS Allis Chalmers Co., Milwaukee, Wis., Seattle, Wash, 
YARD MEN cur vescartive sooxier 


WHICH TELLS ABOUT THE 
Books That Will Save You Money ren. Sere eee INGS. 


Send a Postal Giving Name and Address to ‘BLOWERS. CYCLONE DUST COLLECTORS, © AUTOMATIC FURNACE FEEDERS. 


American Lumberman, 431 So. Dearborn St, Chicago TERLING BLOWER COMPANY 
= | OB Branches. NewYork. Rochester and 











2542-2552 West 21st Street 
(Pat) Comer Rockwell Street CHICAGO, ILLINOIS 
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STERLING SLOW SPEED—LOW POWER BLOWER SYSTEMS 
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arker ’S 
rimerless 


uttuy— 


fi L.C.L.or requires no priming of wood 
carloadsof 4nd does not crumble or run. 
50.100lb. It costs no more than ordinary 
kits and good glazier’s putty. Let us 



















ge tell you how our putty will de- 
yo a crease the fire hazard in your 
today. plant. 


IRA PARKER & SONS CO. 


OSHKOSH, WISCONSIN 














Judging a | COUNTERFEIT CHECKS 


are frequent except where our 


Logging Locomotive Geometrical 
Barter Coin 


is in use, then 
imitation isn t 


UDGE a locomotive, not by its first cost, Beep if pine 
but by what it will do; how much it will " ry ’ 
haul, and how much it will save by steady, CHILDS & CO. 


: CHICAGO 
low-cost hauling. 


The Shay Geared Locomotive will pull more inane A 
than a rod engine and tender of equal weight. 
It will work over rough track that would stop a 
rod engine. With a Shay Geared Locomotive 
you can get your logs to the mill with less inter- 
ruption and at lower cost than with any other 


SAVE 
Labor and Money 


type of locomotive. 
Investigate the Shay and its many advan- . bi GS], 
tages. A request for information will not By) | ssacol OPE aT, Suck 


us to vive exdestion- 
ally prompt) service 


obligate you. 


a 


FOR SAMPLES AND PRICES 
WRITE Th 


LIMA LOCOMOTIVE WORKS, Incorporated SOUTHERN COUPON CO, SiRMINGHAM, ALA 


P.O. BOX 346 





Lima, Ohio 17 East 42nd St., New York 





Builders’ Commercial Agency 


ESTABLISHED 1896 
705 Chamber of Commerce Building, CHICAGO 


: A wing: ~~ to ee ee ete of 
un an un 
Reduce Your Labor Costs Mina: ameastadnin 


by using planer knives that make it possible for each workman to turn’ 
out a larger volume of work. Try our time tested 


© Planer Knives FT. SMITH LUMBER CO. 
























They have a keener edge a _ = it —. bean inane the Manufacturers 

cutting surface is made from the best tool steel perfectly uniform in 

temper. We fit the knife to your individual requirements. Gang and Band Sawed Yy ellow Pin e 
Write for full information. Soft Short Leaf 








THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. A 
book every lumberman can use. Price postpaid, bound 
Hall & Brown W. W. Machine Co., St. Louis, Mo., Western Agents in leather, $8.50. AMERICAN LUMBERMAN, Publish- 
ers, “481 8S. Dearborn S8t., Chicago, Ill, 
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- 
Stop Fires 


From Sparks @ 


It’s practically impos- 
sible for sparks to set 
your mill or lumber on 
fire when mill stacks 
are equipped with the 


South Bend 
Spark Arrester 














Also made for Locomotives, Donkey Loaders, Yard- 
ers, etc. For matural or forced draught. Satisfaction 
or your money back. Write for prices. 


South Bend Spark Arrester Co. 


Portland, Ore” South Bend, Ind. 











LOG STAMPS 
TRADE CHECKS 
BURNING BRANDS 


STENCILS, Etc. 
EN F 2 CATALOG AND PR E 
MEYER & WENTHE 
108 MORTH DEARBORK ST. CHICAGO 








NEW ORLEANS 


The Grunewald 


Finest Hotel South 





European Plan. Fireproof. 
Three Restaurants 
in Connection. 


























The Economical 
Wire Rope to Use 


It’s the extra service Hazard Wire Rope 
gives that makes it economical—that makes 


it the choice of so many lumbermen in these days 
when lower costs are the demand of the hour. 


And why does Hazard give better ser- 
vice? It’s all a matter of manufacture— 
quality of steel used, drawing the wire, twisting it 
into strands and laying the strands around the 
core. Here’s where Hazard’s seventy-four years 
of experience counts — where the skill of Hazard 
Wire Rope engineers is valuable. 


Performance is the test of wire rope. 
Information about Hazard typical service on 
request. 


Hazard Manufacturing. Co. 
Makers of Quality Wire Rope Since 1848 
Wilkes- Barre, Pa. 


NEW YORK CHICAGO PITTSBURGH 
DENVER BIRMINGHAM 














your fire hazard 
your insurance rates 
your worries 


Install a Muskegon Refuse Burner 


We can erect one complete 
for you. 


If you have a burner let us show you how 
to reduce upkeep costs. 


MUSKEGON BOILER WORKS 


= Branch Offices : 
 Pso'N bs Salle St., Chicado, I MUSKEGON, 


30 N. La Salle St., 
433 California St., San Francisco, Cal. MICHIGAN 
13 Rallway Exch. Bldg., Portland, Ore. 













ings in Velox Phosphor Bronze, 
a standard bearing alloy Car 
Journal Bearings for freight and 





A. Gilbert & Sons Brass Foundry Co. 


ST. LOUIS, MO. 
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Pattern 
Stock 


q Established in 1834 


Soft White Pine 


Non-Warping 


Wheeler & Dusenbury 


~ 
We Still Have It In 


Non -T wisting 
Non- Cupping 





ENDEAVOR, PA. 








SAFETY FOR SAWYERS 


Every operator will appreciate the safety, con- 
venience and time-saving feature of our new 


Adjustable Saw Guide 


FOR PORTABLE MILLS 


Easy adjustment, 12 inches from blade, 
while saw is in motion. Slight turn of hand 
wheel changes lead ofsaw. For right or left 
hand mill. Over 3500 in use. Shipped on 
approval. Write for information. 


Standard Saw Mill Machinery Co. 


907 East 12th St., ERIE, PA. 
Mfrs, of complete line of Portable Sawmill Machinery. 














“PICKERING” SERVICE 


MR. SAWYER:— 


Are you acquainted with the fact that a Stock 
of Pickering Governors is carried in all the 
larger cities of the United States, so that you 
can readily obtain one at any time? 






This is the case, and anyone contemplating 
changes should write us for name of nearest 
Jobber who will be glad to submit a proposition 
upon application. 

Another instance of what SERVICE 


means in this item. 


The Pickering Governor Company 
PORTLAND, CONN., U.S. A. 











Genuine Hill 


~~" Steam Dogs 
Steam Niggers 


e oo 
Saw Mill Machinery | Kelly Kickers 
Log St 
When replacing old equipment or fitting out sae - 
your new mill don’t overlook the Genuine Hill Steam and Belt 


heavy duty steam specialties. They insure you the 
utmost in service and satisfaction. Remember 
Genuine Hill equipment is 


“Standard the World Over” 


Circulars or Blue Prints furnished on request. 


Hill-Curtis Co., Kalamazoo, Mich. 


Successors to 
Curtis Sawmill Mchy. Co., St. Louis 


Drag Saws 










Wm. E. Hill Co., Kalamazoo 


“Industrial” Cranes Handle Lumber in One-Third 
Time Required by Other Methods 














Two “INDUSTRIAL” Cranes in- 
crease the and 

labor costs of piling timbers and 
loading outgoing ears fer Vir- 
ginia and Rainy i. 
they say about ‘“‘INDUSTRIALS’’— 





“Recently we unloaded two cars cf 
40’ 14x14” timbers im half a day. 
With ordinary derrieks er herse jam- 
mers, it would have takem us at least 
two days to do the job. On the aver- 
age, the crane is 


Three Times As Fast As Any 
Other Method. 

“Twice a year our “INDUS- 
TRIALS,” equipped with grab buck- 
ets, run out on 50’ barges, yd 
dredge out bark, deadhead logs, 
from our log pond. 


“These machines have paid for 








| Industrial Works, #4¥ erry, micrican 


themselves many times over during 
the 8 or 9 years we have owned 


Have you a copy of our catalog No. 1097 them.’”’ 











D. S. DEPENDABLE 


Locomotive Cranes 


are especially designed to economically 
handlelogs, lumber, timbers andto build 

railroadsforlumbermen. Let ustell 
you more about the savings ef- 
fected thru the use of O. S. 
Dependable Cranes. 











Catalogs 
No.18-21 
mailed 
upon 


Built in request. 


sizes from 
7 to 60 tons . 
capacity. 








‘oad faced road wheels, oithin tread. Steam, electric or gasoline 
Shell or scraper type of buckets, fall: block and pile hammer. 


Mounted upon rail wheels, 
drive. Equipped to handle 
ORTON & STEINBRENNER CO,, Main Offices: CHICAGO, ILL. 


Factory, Huntington, Indiana 

















56 years of poner eneall in building bet- 
ter locomotives—used by the leading 
companies everywhere. 


H. K. Porter Company 


PITTSBURGH, PA. 
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The contractor eager to please his clients 
specifies Atlas Board. The carpenter 
prefers it because it means a more satis- 
factory job with less labor. The home 
owner demands it for its permanence, its 
beauty, and its economy. Strong, true- 
edged, and flawless, Atlas Board wins the 
unanimous approval of your customers. 


It will pay you to feature Atlas Board. 
Point out its merits—recommenzd it to all 
your customers. Urge them to keep a 
few panels on hand. It is so easy to ap- 
ply—it does so many things so well that 
you can easily make Atlas Board the 
most popular material in your yard. Big 
profits will reward you. 














Boost your sales and your profits with these new folders. 
They are real Business Getters— 

“From Attic to Cellar” 

“Atlas Board on the Farm” 

“The Carpenter Says”’— 
They portray the many easy uses of Atlas Board and tell why 
it’s best for satisfaction and economy. Write for them today. 


FMERSON (AREY FIBRE PRODUCTS (0. 


HUTCHINSON, KANSAS 
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DHOENIX | azz. 


‘| The one hazard that has both- 
CAR STAKE POCKETS ered loggers since the day of 


Solomon—i.e., tripping the load 























economically. Thoroughly simple and built to give 


long satisfactory service. S k 2 k 
Write us today for complete information and prices. : ta e oc ets 


PHOENIX MANUFACTURING CO. This pocket invented by a practical log- 
Dept. J-64 ger provides for every angle of log haul- 

Eau Claire, Wisconsin ing, insures larger loads, less time to 

unlead, prevents loss of logs in transit 
and as operator stands at end of car in 


sae ere ere a iid con aoe: —no longer troubles operators |) 
protection-afforded by the opposite side tripping fea- : whose cars are equipped with | Roller Wedge _ Tock 
ture of Phoenix Car Stake Pockets. Z \ , ‘ J Share -, Pocket i 
i : utomatic jf | shown wide open. 
Any handy man can load your cars efficiently and Van D on SAFETY : 


full sight of dump it absolutely elimin- | Rotter Wedge Lock 
ates accidents. Pockets areopened and ||] “Rg, Pocket. Pocket 


closed from end of car. The saving 
offered justifies you in 


Automatic Safety 
a equipping all your cars 


now. 
Write for particulars. 


C. H.Van Donk 


Sole Manufacturer 
312 South Oakland Ave. 
Green Bay, Wisconsin 











We furnish only the iron work for all styles. Stakes 
and bunks can be easily made in the woods. 
































Send for Our Lath 
Machine Circulars 


LIDGERWOOD SKIDDERS 






Full Line 
- Ww ak d 4 
of over saw PF “Tath 
h ea d an d Mills and _ Bolters, 


Single Lath Mills, 
Lath Binders and 
Trimmers and Ma- 
chines for 


Bolting 


ground skid- 
ders to meet 
every condi- 








rene. Round Timbers 
_—— Write for Stock List 
request. 





> A.F.Bartlett&Co. 
” — Machinists & Founders 
SAGINAW, MICH. 


LIDGERWOOD MFG. CO., 96 Liberty St., New York 
Branch Offices: AGENCIES {Gonedai Canadian Allis-Chalmers, J id- 





Chicago, Seattle New Orleans: Woodward, Wight & Co., Ltd. 

















THE CALDWELL WHEEL PRESS 


The Price is Right 30 Sizes The Press is Right 
Most Popular Press on the Market - Ask Your Dealer 


_E.R. CALDWELL & COMPANY, BRADFORD, PA. 
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WE supply testing ma- | | A Lubrication 


terial samples to prove 


that OHIO GREASE ren. Service That 
ders better service. We Is Different 

maintain constant contact 

with you to see that you Would like t 
use just the right amount ANY ould you like to 
of grease, use it properly OHIO GREASE COMP try this service — a 
and get the most efficient LOUDONVILLE, OHIO card will bring 


service. complete details. 







































































| AE 





HEN you find yourself in the market for veneer drying machinery, make sure to buy 
W the dryer that can always be depended upon for perfect and efficient results—the 
dryer that scientifically prevents warping, checking and case-hardening—the dryer 
proven free from operating troubles, sure to maintain its guaranteed high capacity. la 
a word, make sure to select the “Proctor” Automatic Veneer Dryer—endorsed by lead- 
ing veneer manufacturers. 


PROCTOR & SCHWARTZ, lic. 


Formerly The Philadelphia Textile Machinery Co. 
SOT EXTILE” DRYERS PHILADELPHIA, PA. 























Blower Systems 
that do their work 
D satis actorily 







































Sud Ser ) hog mer va : 
beyond the aetel gh 


Be it a small size water or oil line, or a 
the large size high pressure and high tay 
temperature steam line, there is a Lunk- 
enheimer Valve éspecially suited to the 
purpose. Every type is designed to give 
maximum service under extreme operat- 
ing conditions, and with the line com- 
plete, standardization throughout the 
plant, with its many advantages, is easily 





Our many years experience 
in building blower  sys- 
tems for sawmills and plan- 
ing mills insure efficient and 
economical service. 


2 accomplished. 
Ask any of these firms what 5: With seating surfaces regrindadle and 
a Z all parts made to gauge and renewable, 
| wees they think of us:— ’ the installation of Lunkenheimer Valves 
LZ , means permanence in the line with a min- 


imum expense for maintenance and re- 
DIERKS LUMBER & COAL CO., Dierks, Ark. pairs, 

BRADLEY LUMBER COMPANY, Warren, Ark. THe LUNKENHEIMER co 
LUTCHER & MOORE LBR. CO., Orange, Texas is ee ee <énatet maeeee 
SOUTHERN LUMBER COMPANY, Warren, Ark. (ae want BSE (ati Se Eanes 


FORDYCE LUMBER COMPANY, Fordyce, Ark. Mn CUNCINMATLL S.A 


1B00-20-2 ABORT 0697 129-30 LAPATETIC 57 aoe ory Pig. 73 
“Renewn” 


ENHEIMER 





Let us quote you on your work. 


Shreveport Blow Pipe & Sheet Iron Works 


SHREVEPORT, LOUISIANA 
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WAR DEPARTMENT 











June 22—Q. M. SUPPLIES — 
Boston, Mass., Auction. Por 
catalog write, C. O., Q. M. 
Intermed. Depot, Boston. 


June 27—Q. M. SUPPLIES — 
Norfolk, Va., Auction. For 
catalog write, Q. M. 8. O. 
Gen. termed. Depot, ist 
ig’ & 59th St., Brooklyn, 


June 292—Q. M. SUPPLIES — 
Brooklyn, W. Y., Auction. 
For catalog write, Q. M. S. 
O., Gen. Intermed. Depot, 1st 
Ave. & 59th St., Brooklyn. 


June 29—-AIRPLANE EN- 
GINES—Was on, D. C., 
Sealed bid. or catalog 
write, Chief, M. D. & 5S. 
Sect., 2624 Munitions Bldg. 


July 6—Q. M. SUPPLIES — 
San Antonio, Tex., Auction. 
For catalog write, Q. M. 8S. 
O., Ft. Sam Houston, Tex. 


July 7—Q. M. SUPPLIES — 

Washington, D. C., Auction. 

For catalog write, Q. M. 8S. 

-+ 1st Ave. & 59th St., 
Brooklyn, N. ¥Y. 


July 11—AIR SERVICE SUP» 
PLIES—Buffalo, N. Y., Auc- 
tion. For catalog write, C. 
O., Curtiss-Elmwood Depot, 
Buffalo, N. Y. 


July 12—Q. M. SUPPLIES — 
San Francisco, Calif., Auc- 
tion. For catalog write, Q. 
Mm 8S. O., Gen. Intermed. 
Depot, Ft. Mason, San Fran- 
cisco, Calif. 


July 13—Q. M. SUPPLIES — 
Omaha, Neb., Auction. For 
catalog write, Q. M. 5S. O., 
1619 W. Pershing Ba. Chi. 
cago, 

July 183—Q. M. SUPPLIES — 
Chicago, Ill., Auction. For 
catalog write, Q. M. 8S. O., 
1819 . Pershing Rd., Chi- 

July 20—Q. M. SUPPLIES — 
eataiag welts, Oats, Os 
1819 W. Pershing Bd. Chi. 
cago, Ill. 











C=) 





SELLING PROGRAM 





In checking over the 
accompanying program 
of sales, note that the 
designation “Q. M. SUP- 
PLIES” is a cloak to a 
list of 65,000 commodi- 
ties. Not all of this great 
number is included in 
each sale, of course. Nor 
will the buyer in the lum- 
ber field be interested in 
all of the 65,000 items. 
Your individual needs 
govern your purchases. 
Catalogs of each sale will 
guide you to wise buy- 
ing. The sales listed will 
present some or all of the 
following commodities: 
Commissary supplies, hand 
and machine tools, motor ve- 
hicle parts, trailers, stables, 
sheds, etc.; plumbing sup- 
plies, heating plants, boilers, 
power plants, pumps, motors, 
railroad equipment, hard- 
ware, saws, hammers, rope. 
Sales listed as “AIR SERV- 
ICE SUPPLIES” will offer 
from ‘time to time: Parts for 
gas engines, machine and 
hand tools, oils and lubri- 
cants. 








SEND FOR CATALOG SEND FOR CATALOG 

















Your attention is invited to an 
offering of 500 Troy Trailer 
bodies, 114 tons capacity, which 
will be sold by auction at Camp 
Holabird, Baltimore, Md., on 
July 27. For catalogs and full 
information regarding this sale, 
write Chief, Sales Promotion 
Section, 2515 Munitions Bldg., 
Washington, D. C. 


The Government reserves the right 
to reject any or all bids. 
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Business 
an Your hand can dam the mighty Mississippi 


ri at its source. Lift your hand, and the labors 
of a nation cannot halt the majestic sweep 


ff 9 


f 





ever known. Impounded in its warehouses 
are millions of dollars’ worth of materials— 
" bought to meet the acid test of use by your 


" of the waters near their mouth. Army in the struggle “over there.” Their 


I Bus; — ey ee eee nature is as varied as the demands of diver- 
" usiness is like the Mississippi. Remove sified industry. 


yn the barrier at the source of supply, and the 


stream of trade will grow in volume as the 
rivulet becomes the river. 


The War Department today is the greatest 


Better business depends in large measure 
upon unhindered distribution of this surplus 
in the channels of trade. Do your part in 
releasing these stores. The catalogs of offer- 


single sour¢e of supply the business world has ings show the way. Write: 


Chief, Sales Promotion Section, Office, Director of Sales 
Room 2515 Munitions Bldg., Washington, D. C. 
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Correct. 
This 1922 Model J. T. Tractor is the product of ten 


years’ experience in designing and building heavy duty 
Tractors. The J. T. is correctly built for road building, 
general contracting, oil field and lumbering work, munici- 
pal street service, and all types of heavy draft operations 
under any road conditions. 


Specifications. 


Full Crawler type; 45 h. p. motor; delivering 5000 Ibs. pull to 
adjustable draw bar; power applied to rear truck wheels through 
differential and internal gear; turns in its own length; flexible front 
axle; high road clearance; easy to operate; low fuel consumption; 
cheap to maintain; weight, 8500 lbs.; length over all, 11 feet, 


6 inches 
Send for Circular B-22. 


The J. T. Tractor Company, (Obio Corporation) 
17900 St. Clair Avenue, Cleveland, Ohio 
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in Daily Use 


Our Self-Loading 
Skidders 


illustrated herewith 
are indispensable in 
any logging camp. 
For handiness, prac- 
tical operation and 
a time and money 
saver, a trial easily 
groves their worth. 

e should like to tell 
you more about them, 


Further particulars 
yours for the asking. 




















CENTER GEAR 
LOCOMOTIVES 


CLIMA 


Sizes 12 








Reliable 


For 38 years Climax Locomotives have been 
meeting logging demands successfully. They 
have fully demonstrated the soundness of ap- 
plying the power to the center of each axle— 
transmitting the tractive effort to each wheel 
alike. Their increasing use on logging roads 
is proof of the satisfactory service they render. 


Write for our catalog 


Climax Manufacturing Co. 
CORRY, PA., U.S. A. 
Seattle Representative: Climax Locomotive Co., D. M. Miller, Mar. 
SALES AGENTS: 


Portland : San Francisco: Vancouver: 
F. B. Mallory & Co. _E. S. Sullivan, 751 Monadnock Bldg. Vancouver Mchy Co 
New Orleans: Higgins & Wormington, 331 Carondolet St. 








Built on a scientific pi 
weight over an uneven 


you money by increasing your facilities and saving time. 





LINDSEY WAGON COMPANY, 82le Manufacturer LAUREL, MISS _} 


Eight Wheel Log Wagons Reduce Hauling Costs 40% 


9 . 
Hundreds of them F,ic%: FB tike, principle, they Seely Oe ee. Wein te eight 


the ordinary wagon and save wheel 


construction 














Lumber Truck 


Roller Bearing Steel Wheels, 
Axles and Iron Parts 
Ready to Ship 


Build Your Own Truck 
and Save Freight 





We will sell you a sample truck 
to build by.. Send for circular. 


~WIF 28, 30, 2, and 44-inch 
Complete Tracks 
also in Stock 
ARCHER& 
IRON WORKS 














Chicago 
re 


We Know 
How 

to Build 

the Best 


Wagons for Loggers and 
itinesanthnwitormenome fF Unmbermen 


them for strength, long life and economy. 


’ “The six-wheel wagons I bought of you are certainly the best 
Here’s What One wagons on the market. I have used nearly all makes, but this is 


the best. 
Lumberman says: 





“*As to the road wagon bought of you, Iam delighted. Your wagons 
are all and more than you claim for them. I expect to buy from twenty 
to thirty wagons from you this year.” 


Write for Special Circular Describing Our Four, Six and 
Eight Wheel Wagons for Loggers ‘and Lumber Dealers. 


Hemming Wagon Factory, Meridian, Miss. 
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General Motors Trucks 





GMC Two-ton Truck Used for Deliveries By the Manhattan Lumber Company, Chicago, IIl. 


Travels 18,000 Miles in 10 Months 
With Only $12.25 for Maintenance 


An average of 75 miles a day 
through the congested traffic of the 
country’s second city is a splendid 
test of the service of a motor truck. 
To do this daily for more than 10 
months with only $12.25 expended 
for repairs is the record of a two- 
ton GMC truck that is used by the 
Manhattan Lumber Company of 
Chicago. In this period a set of 
solid tires were worn out by the 
rough reads and alleys that this 
truck traversed with heavy loads of 
lumber. 


“We have never kept a cost system 
on our truck,” says J. F. Engwall, 
vice-president of the Manhattan 
Company, “for the simple reason 
that the matter of trucking costs 
has not been brought to our atten- 
tion. The truck performs with 
such regularity that we don’t know 
it is around.” 


Increased Repeat Orders 


The repeat order business which is 
increasing daily is the finest possi- 


| ble proof of the performance of 





GMC trucks in all kinds of truck- 
ing. More and more users are re- 
placing GMC equipment with new 
GMC equipment after years of 
faithful service and are also stand- 
ardizing upon GMC trucks for 
every new unit that is added to 
their hauling equipment. 


Motor truck users are appreciative 
of the value in actual service of the 
exclusive improvements’ which 
have been built into GMC trucks— 


improvements that make possible’ 


more actual hours of hauling than 
is averaged by other trucks. 


Such exclusive features as GMC 
Removable cylinder walls, The 
GMC Two Range Transmission, 
Removable Valve Lifter Assem- 
blies, Pressure Lubrication, Instan- 
taneous Governor, and many 








others all contribute directly to bet- 
ter motor truck operation and to 
lower costs for gasoline and oil. 


Lower Replacement Costs. 


Moreover, these improvements all 
help to reduce materially the time 
necessary to make replacements 
and adjustments and consequently 
keep these trucks operating more 
continuously. There is not a single 
wearing part of a GMC truck which 
is not easily replaceable and which 
cannot be renewed at a reasonable 
expense. 


Motor truck maintenance costs are 
not dependent so much upon the 
actual labor involved as upon the 
time which the truck is laid up and 
is a total loss to its owner. In re- 
ducing this loss GMC construction 
offers the truck operator an oppor- 
tunity to cut maintenance costs 
such as never before have been 
available. 


In addition GMC trucks have es- 
tablished a new standard of value 
because they offer more refinement 
and more improvements than can 
be obtained in any other truck, re- 
gardless of its cost. The chassis 
prices at the factory are as follows: 
One Ton, $1295; Two Ton, 
$2375; Three and One-Half Ton, 
$3600; Five Ton, $3950; Tax to 
be added. 


GENERAL MOTORS TRUCK COMPANY 


Division of General Motots Corporation 
PONTIAC, MICHIGAN 
Dealers and Service in Most Communities 
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she — and Builders of the Best in 





Sawmill Machinery 


we have furnished the plants and specifica- 
tions, built and installed complete the 
equipment of some of the largest and most 
successful saw mills in the United States 
and Foreign Countries. 


With years of successful experience back of 
us with the plant, the equipment and the 
organization, we are prepared to take up 
your proposition and supply a mill complete 
in every detail for the most economic pro- 
duction of lumber. 


Or, we can furnish any individual machine 
that may be needed in your present plant. 
Write us your requirements. 


CLARK BROS. COMPANY 


Engineers and Builders of Sawmill Machinery 


OLEAN. N. Y.. U.S. A. 











For perfect 
valve performance 
UPERIOR service of 


Jenkins Valves is de- 
pendent on two compo- 
nent parts: the valve itself 
and its disc. The best or 
true Jenkins service can be 
expected only from genu- 
ine Jenkins ‘Diamond 
Marked”’ Valves, fitted 
with discs that bear the 
same distinguishing mark. 


To make sure of perfect 
valve performance—first, 
use genuine Jenkins 
Valves, and second, when 
you renew a disc, use a 
genuine Jenkins Disc. 





At supply houses 
everywhere. 


Secttonal view Fig. 106, 
Jenkins Standard Brass JENKINS BROS. 
Globe Valve fitted with wy k B 

Joenbine Renewable Disc. Ne or oston Philadelphia Chicago 






Montreal London 























Increased Handling Capacity at 
One-half the Cost 


To double your handling capacity and at the 
same time cut the unit cost in half is certainly 
worth while. The Brownhoist locomotive 
crane shown above is doing this at the mill 
where it is working. This crane handles 85 
thousand feet of timber per day at a cost of 7@ 
cents per thousand. This is against 45 thou- 
sand feet at a cost of $1.48 per thousand under 
the former method. 


Catalog K shows many types of Brownhoist 
cranes working in different industries. 


The Brown Hoisting Machinery Co., Cleveland, Ohie 
Branch Offices 
New York, Pittsburgh, Chicago, San Francisco and New Orleans 
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Right’Hand ¢ Blk. 46” 
Opening Reliance Rack 
and Pinion Carriage 
with No.3 Trout Power 
Set Works. 





$ bigs oe Die 


Allis 
NOW IS THE TIME 


to replace that old carriage. Delivery at times is an important factor and we suggest placing orders for 
new equipment early. We build complete line of sawmill machinery, with transmission for belted drive, 
also complete with turbine and motor drive, and full line of centrifugal pumps for sawmill purposes. 


Ask us for particulars. 
ug — 
j [= |O ALLIS -CHALMERS 
PRODUCTS 
4 Flour end Saw Mill Machinery 
Power Transmission Machinery % 
ot Eagar-Cenrdo Poem 


ALLIS -CHALMERS ‘ g 
PROOUCTS oO , 
Electrical Machinery ‘ : 
Steam Turbines ‘ Y 
Steam Engines M 


Hydraulic Turbines ANUFACTURING COMPANY 











eae MILWAUKEE, WISCONSIN. U.S.A. 
: District Offices in All Leading Cities, 
































LANE 


TRADE-MARK REG. VU, S. PAT. OJ 


HEADBLOCK SET WORKS 


Now built in several sizes for 
use with standard Lane Carri- 
ages and Husks. Set racks 
fixed in headblocks, set shaft 
and pinions follow knees sup- 
porting them uniformly in all 
positions. Quick - acting ball 
lever dogs fitted with taper 
slides working independently 
of set racks, not affecting align- 
ment of knees. Visible scale 
board graduated for various 
thicknesses and assuring uni- 
form thickness of all boards, in- 
cluding the last. Power reced- 
ing device. 


LANE MANUFACTURING OG: Mowtrusen’Vennnin 


AGENTS: Sydnor Punip & Well Company, Richmond, Va.; Cameron & Barxley Company, Charleston, 8. C., dJack- 
sonville, Tampa and Miami, Florida; Corbin Supply Company, Macon, Georgia; J. A. Cook, Opelika, Alabama. 
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SIMPLEST ann BEST 


Wm. B. Mershon & Company 


SAGINAW, MICH. 


Oregon and Washington Office, W. S. Wilson, Mgr. 
310 First Ave., South, Seattle, Wash. 








MERSHON 


BAND RESAWS 








Sawed with a 
Wickes Gang 


a a AY y 






Wickes Gang in Sawmill of Ferry-Baker Lumber Co., Everett, Wash. 


What better proof do you need than this 
stock to induce you to investigate the eco- 
nomical operations of a Wickes Gang? 
Requires fewer men to operate and gets 
more out of your logs. 


15 Patterns for every need. 


Wickes Brothers 


SAGINAW, MICH. 
Seattle Office: 736 White-Henry Building 











The Eby Machinery Company, San Francisco, Cai. 
Agents for California and Nevada. 














Hog Knives 


that require less grinding 


“Old Fashioned” Quality 


Try one set of White KNIVES, 
then you be the judge. 


May We Show You? 


The L. & I. J. White Co. 


BUFFALO, N. Y. 
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BOX BOARD 
MATCHER HEADS: 


for making the neat fitting of 
the tongue and groove as re- 
quired by the wooden box 
maker, this tool becomes at 
once very desirable. Unlike 
saws or other substitutes, these 
Heads hold their relative cut- 
ting diameters, and the Bits 
being filed or ground, are set 
up to a gauge, quickly and 
neatly, therefore always cut 
the same size of tongue and 
groove. Guaranteed the cheap- 
est and best for box boards. 





The SHIMER 
Cutter Head 


fee) (6)i5) 


CUTTER HEADS 
FOR JOINTING 


These tools work with a 
shearing cut and seldom tear 
out the cross-grain er the 
knots. Filed or ground and 
set up to a gauge they preduce 
uniformly smooth work indefi- 
nitely; the Bits being long 
lived and will last in many in- 
stances for several years. 





To practice real economy 
you should be a user of these 
tools. 








Agee) C. 


CUTTER HEADS FOR MAKING 
FLOORING, CEILING and SIDING 


This Tool has grown to be the most popular of all the 
tools for the purpose, as it covers the greatest range of 
usefulness and is supplied with 4, 6, 8, or 12 Bits to each 
Head, keeping pace with the most recent ideas of ma- 
We recommend these tools to 
all who want the greatest service with the least expense 


chine feeds and speeds. 


for labor and up-keep. 


FIG. 202 with Four Bits 








210,000 


SHIMER Cutter Heads Sold— *3%s* 


nearly every Woodworking Section of the Globe. 
them? They go on trial 30 days to any responsible lum berman. 


Why should you not use 
Their great convenience and time saving 


features; their uniformly low prices—prove convincingly their usefulness to you, and clinch the idea that 


they should be yours. 





OUR B. D. BRAND OF CUTTERS 


Our Standard Brand of Cutters are made from the 
Best High Carbon Steel and will do generally good 
service always, but there are some of our customers de- 
siring to use the High Speed Steel therefore we offer 
our B. D. Brand, which with our No. 3 Grinder make 
a first-class outfit where it is desired to sharpen less, 
and yet increase the running time. 





NO. 3 TOOL GRINDER 


This is the latest and best grinder that we have 
brought out, designed to give the user every necessary 
angle at which to set it for the ordinary run of tools. 
The wheels dre of small diameter giving every ad- 
vantage of neatness and accuracy in operation. Every 
adjustment has been made with a view of convenience 
to the operator. 





DOOR, SASH AND COPING TOOLS 


Every maker of these very necessary items 
of the woodworking industry appreciates the 
necessity of uniformly made mouldings and 


eoping. To these matters a large portion of 


our time and effort has been given to develop 
Door and Sash Heads that hold true to pattern 
and render thereby a valuable service. Many 
hundreds in use—May we serve you? 








MILTON, 


Address “Samuel J. Shimer & Sons, Inc., PENNA” 
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& Mi HOGS 


Cut any kind of wood re- 
fuse into good fuel chips 
that can be handled by con- 
veyor or pipe and: blower. 








There are twenty- three 
types and sizes of M & M‘ 
Hogs built to meet require- 
ments.., 


MITTS & MERRILL 


1009 S Water St., SAGINAW. MICH. 


MEM The Eby Machinery Co., Selling Agents in San Francisco. i cE 
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TRY THIS 


| HOLLOW BLAST | 
GRATE 


Under YOUR boilers or in YOUR 
ovens, with YOUR fuel, 


AT OUR RISK AND EXPENSE The Gordon Hollow Blast Grate 





We will ship any responsible party a complete outfit with the understanding that he may have THIRTY DAYS from date of instal- 
lation in which to TEST it in any manner he may see fit, and that if, at any time before the expiration of that period, he concludes it 


would not be for his INTEREST and ADVANTAGE to retain it, he may notify us that the outfit is SUBJECT TO OUR ORDER, and 
we will give him instructions for its return. 


WE PAY THE FREIGHT BOTH WAYS 


The Gordon Hollow Blast Grate burns wet, green or frozen sawdust, chips, bark, blocks, edgings and slabs. It develops every 
ounce of steam a boiler is capable of generating. It saves labor in firing by making it easy to keep up steam and permitting of the use 
of fuel that may be handled with a conveyor. It is so extremely durable that users pronounce it practically indestructible. This is due 
to. its substantially tubular construction, and to the fact. that it is always filled with a current of fresh air. It reduces the fire hazard by | 
burning up the litter that usually accumulates around a mill. It gives you perfect control over the fire, enabling you to adapt your fuel 


consumption to your steam requirements. It makes you independent of the weather. It saves the trouble and expense of annual 
renewals. 


GORDON HOLLOW BLAST GRATE CO., Greenville, Mich, U.S.A. 


-Also Manufacturers of The Celebrated TOWER Line of Edgers and Trimmers 
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Announcing 


REDUCTION IN PRICES 


on 


Oxweld and Eveready Apparatus 
for Welding and Cutting Metals 


EFFECTIVE JUNE FIRST, prices on 
Oxweld and Eveready Apparatus 


were substantially reduced. 


Every manufacturer or shop 
Owner, uset or prospective user of 
the oxy-acetylene process for weld- 
ing and cutting metals will find it 
to his advantage to inquire for in- 
formation concerning this price 


reduction. 

NEW YORK CHICAGO 
BOSTON ST. LOUIS 
PHILADELPHIA MILWAUKEE 
BALTIMORE MINNEAPOLIS 
NEWARK CINCINNATI 
BUFFALO INDIANAPOLIS 
BINGHAMPTON BIRMINGHAM 


We especially stress the fact 
that this reduction has been accom- 
plished without change in the 
superior design of Oxweld and 
Eveready Apparatus or the com- 
pleteness of Oxweld Service. 


Full information and any other | 


service may be secured from our 
resident Sales and Service Engi- 
neers in the following cities: 


PITTSBURGH OMAHA 
DETROIT PORTLAND 
CLEVELAND SEATTLE 

NEW ORLEANS SALT LAKE CITY 
HOUSTON LOS ANGELES 
SAN FRANCISCO DENVER 

TULSA 


Consult Your Telephone Book 


OXWELD ACETYLENE COMPANY 
Carbide and Carbon Building 
30 East 42nd Street, New York 


WORLD’S LARGEST MAKERS OF OXY-ACETYLENE 
WELDING AND CUTTING APPARATUS 
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Vance 


LUMBER AGENCY 


SEATTLE, WASH. 


Manufacturers P acific Coast 
and Wholesalers Forest Pro du cts 


& REPRESENTING —& 


WHITE STAR LUMBER CO. 
Whites, Wash. 
MAYTOWN LUMBER CO. 
Maytown, Wash. 


VANCE LUMBER CO. 
Malone, Wash. 











West Virginia 


MAPLIE 


EECH 
IRCH 


And Other Hardwoods 


Cherry River Boom & Lumber Co. 


SALES DEPT., Penna Bldg., PHILADELPHIA, PA. 


»>MEDART> 


a 
Gearing 

Spur, Bevel, Mitre, Internal, Worm, 
Mortise — all styles. Wood “ogs. 
Medart Gears are made in every type— 
of any material—either pattern-molded, 
machine-molded or cut. Gears cut up 
to 72 inches diameter. 

Medart patterns are unusually complete—prices 
attractive—service prompt. Send for Catalog 


No. 26 and Supplement No. 1-A, or submit your 
specifications for our engineers’ estimate. 


THE MEDART COMPANY 


(Formerly Medart 
Patent Pulley Co.) 


General Offices and 














Office and Warehouse: 
Cincinnati 


Offices: 
Chicago and Philadelphia 








There isa McCRAY That Meets 
Your Needs 


Whatever your refrigeration requirements may be 
you will find a McCray to fill your need exactly. For 
commissary stores, in particular, there are styles and 
siz2s to provide thorough, economical refrigeration, 
reducing loss from spoilage to an absolute minimum. 

Send for catalogs 64 and 72, 


McCray Refrigerator Co. 


2239 Lake St., KENDALLVILLE, IND. 


Salesrooms in All Principal Cities. 








Give your men clean, comfortable beds to sleep in 
and they will do better work. ‘‘Tiger’’ Steel Bunks 
are of durable and sanitary construction. Frame 
is steel, coated with rustproof enamel. The wire 
link fabric springs are attached to tre frame with 
oil tempered helical springs which assure elasticity 
and are a guarantee against sagging. Easily 
knocked down for shipping. . Require very little 
) Space. Made in single or double decks in a wide 
range of sizes. Write us for particulars and prices. 









Delta File Works, “nat 


THE HIGHEST GRADE FILE MADE—The File you will eventually use 











Double Extension 


"eTorl Cras 


For quick handling of lumber 
without damage. Can be at- 
tached to any car 

door from 5 to 8 ft 

wide. Constructed of 

2" steel tubing—will 

not sag or break. 

10 days free trial. 


103 So. Main St. 
Oshkosh, Wis- 


Oshkosh Mfg. Co. 








HAGGARD & MARCUSSON COMPANY 1075¥. 37s: 
Window and Door Frames K. D. 


CHICAGO U.S.A. 
“MALTA” 
Choice of Shrewd Dealers 


Yellow Pine Pulley Stiles—Casing and 
Sills, Cypress or Spruce. Door Frames 
all Cypress or Spruce—except Oak Sill. 


The Malta Manufacturing Co., $#iTs 


Railway, Car Material 
YELLOW PINE. and Yard Stock 
CEDAR SHINGLES and POSTS. Phone Harrison 8820 


Chicago Lumber Sales Company 
Western Office, N.-W. Nat'l Bank Bidg., PORTLAND. 20 E. Jackson Bivd., CHICAGO. 

















The CHICAGO 


: APPROVED PORTABLE 


WATCHMAN’S 
CLOCK 


with its special Waltham movement, its lock 
stations and its superior quality throughout, is 
especially desirable for mills and yards and for 
either in-docr or out-door patrol. 


Write for Catalogue. 


CHICAGO WATCHMAN’S CLOCK WORKS 


9Church St. 1526S. Wabash Ave. 25 Minna St. 
NEW YORK. CHICAGO. SAN FRANCISCO. 














—— 











9 














